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Muitum in Parvo

The simple word ** Health” on any article of
Underwear, means tnat it is

GUARANTEED

to give entire satisfaction, and af 1t fails to do
this, it will be replaced by another without

charge .

THEY ARE™

Well Made = Worth Seeing
Well Finished Worth Buying
...Good Value...
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Look out for Spring Trade Number next month.
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and Portland Mall Service.

Aftes Nov. 18 the Mail Service will
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The Stcamers of this scrvice carry all classes of passengers.
The Saloons and Staterooms are in the contral jart, where least motion is felt.  Electnicity
is weed for | mmg the sbips throughout. the hights being at the command of the paven.
malnn)' e of the night. Music rooms and ing room nn the promenade deck,
Saloons and Statetooms are heated Uy steam,

. RATES OF PASSAGE :—Calin, $43 and uga!d\‘ asccording 1o Steamer,
loos*“2ts of and numter of persons in Siateroom.  Second Calin, $30; Ketumn, $5s.

Steerage 10 ar from Liverpovl, London, Glasgow, Belfast or Londondervy, $15.

H. & A. ALLAN, Gen. Ageats, Moatreal.
or H. C. BOURLIER, ! Kiag st., Toroato

Do you import from FUROPE?
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If you do you uoght
to know

PITT & SCOTT

THE ** PIONEER ™ SHIPPING AGENTS
FoR

CHEAP FREIGHTS
CHEAP INSURANGES
CKEAP SHIPPING CHARGES

And the Best of Attention.

We Do Everything to Please Our Clients.

b}

OFFICES :

LONDON LIVERPOOL PARIS NEW YORK
T st E.C. | 7Sonth Johnst. | 7 Ruescrive, | 39 Broadway.
Wear Enp:

28 Regent St S.W.

D. Magee’s Sons

St. John, N.B.

HATS, FURS
ROBES, GLOVES

OUR SPRING STOCK is nearly complete;

balance is arriving daily.

Every Line the Best of Its Kiad
Many Specialties . . .

Give our travelers a look ; it will pay you. Or send
a letter order, which will have prompt atten-
tion.

WE PURCHASE RAVW FURS

BOOKS FOR RETAILERS

Pitfalls

Of the
Dry Goods
Trade

Priz~ Essays on the above subject by prominent and
cxperienced retailers.  Neat booklet form.

PRICE, 10 CENTS.

Buying,
Handling
And
Selling
of

Toas

In neat booklet form. Prize-winning essays on the
above subject, written by retailers who have made the
buying, handling and sclling of teas a special study.

PRICE, 28 CENTS.

BOOKS AND NOTIONS
TORONTO
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ENGLISH-MADE Established 1792

v Tailors’ Linén Threads

LISTER’S UNEQUALLED

FOR

PERFECT IN FINISH 'l . . Evenness and Strength . .

§ EXCEPTIONAL VALUE :
1 IN USE FOR THE 4. ...

seooossssoo0e PAST 100 YEARS
To be Obtalned from the Leading Warchouscmen, BCS[ T ail 0r S

LISTE&& CO. " Bradford Q | ?hrwghout thie World

H. L. SMYTH & CO. ogl“" KNOX’ :ODOTGIE(R'

Montreal . . . . « « « «» Toromto.

Many a Dollar’s Wasted

p—_——

DD

* Becausc color of goods gave out before the goods were sold.

Color is to Dress Goods, Braids, Tweeds, Ostrich Plumes, etc.,

what the finishing touches arc to a painting. Color is the bridge between crudity
and beauty.  We are color experts.  We are up to date on fashions in tint and shade.

Eifective Dyeing .

Does for goods what varnish docs for fine furniture. We care not
- what the goods may be—if the color is wrong, bring us the goods. We'll take the
spiritless, faded look, and return bright, cheerful color—a fair exchange. Our prices are

moderate. Send for price list.  Ship new goods to the works direct.

R. PARKER & COMPANY

Telephones : . DYERS AND FINISHERS 187 to 791 Yonge Street

3037, 3640. 2143 Toronto, Ont.
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1895 s ORIENTAL SILKS

We draw attention to our We also have a large stock of
Japancse Specialtics | Black Dress Silks
Kai Ki Silks Mt ™ Qi Faille Erancos
HabUtaiS SilkS In Choice Printed Effects, Peau de Soie Satin Duchesse
waSh SilkS All Colors, for Blouses. G’.‘]Ol’ﬁd Dl’CSS Silks }:(‘)1:;:;:.(:;,(';':;:.!3:,[1‘1‘;'

BLACK SILK GRENADINES
Brocade Effects Moire Striges Satin Stripes Plain Black

Fancy Dress Silks, in Crepe and Gauflre, all colors.  Black and Colored Velvets,
Silk and Silk Finished to match Dress Goods.

Wi have also to w:3nd an immense collection of Swiss Embroidered Edgings, Insertions,

and Flouneings in cartoon lots. These goods are REMARKABLE VALUE and will

prove great Business Builders 1o the retail merchant during February and March.  Buyers
cordially welcomed. Orders faithfully filled.

CALDECOTT, BURTON & SPENCE Toronto

i

W. R. BROCK & CO.

Dress Goods i

For Spring 1895
. One of our
i Speciaities. '

(2 2 2 2 2 1 2 o 1)

Print Department.

r Iy qupel this mening  w.. Jdearing
Linee Now Qooda, Litest dewgrn,

temght very mu-h Jel a segular

BROCK

Our latter
Onder Ieparte
mcnt has pever hcen
10 A MOrE COMPTICht e
dition, and »ur customers
UM 1T JTuRc every seamn, andcan
tear toxtimony as to 1s efficiencys
101t we guarantee te tale the greatest
TRAING 100 MIVE Va2 Lo Vour WTisfaction and
tu nsure pevsmpt delivery,

yene arel meertg witt o
senyOtemdy sl Wene
@ Namjles at eew

Ld o g Jd 2 J J 2 2

E ENDEAVOR to
always keep our

Letter Order Department. !
4
¢
| stock complete
' and up to date for
-

sorting purposes, BROCK ‘

{ 2 2 2 4 2 4 4 4 4/ TORONTO.

DODOD
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THE J. B. McLEAN PUBLISHING GO.
LIMITED.

Trade Journal Publishers,
AND
Fine Magazine Printers,
{0 FRONT ST. EAST, - - -  TORONTO.

J. B. McLEAN, #UGH G. McLEAN,
PRESIDENT. SEC-TREAS.

SUBSCRIPTION, $2.00.
Published the First of Each Monath,

BRANCHES :
MONTREAL—148 8t. Jamas 8t,

€. DESBARATS.

NEW YORK—Room 93:99, Times Bullding.
ROY V. SOMERVILLE.

LONDON, ENG.~Canadian Governmaent Offices,
17 Victorla Ol Lcnoon s.W.

R. HARGREAVES.
JOHN CAMERON, Generatl Subscription Agent.

WAREHOUSES AND FIRES.

W AREHOUSES of the present day are in many cases not
what they should be, and when a fire gets into them,
fizemen are powerless to save them.

A\ merchant’s first duty is to see that his town or city pro-
vules adequate fire protection. Mecrchants must not be sclfish
dranes and allow their town or city to run itself as it pleases.
~uch inaction is uncitizendike. Moreover, when trouble of this
kmd comes, the merchantis the one whosuffers most. Toronto's
fire protection was totally incdequate, and yet the owners of
warchouses made little or no protest.  One seven-storey
warchouse was recently built in this city, and its builder does
..nx seem to have taken any means to protect it, either by show-
& the City Council what would be bis predicament in case of a
+ with a pressure that would only carry a stream three storeys
“ngh or by putting waterpipes and hose through his building.
Lhere are many five and six-storey buildings in this city whose
swners are just as negligent.

iarge

We take this opportunity of giving a few hints as to fire pro-
tectlon.

In the first place, a large warchouse should be fitted up with
«aterpipes and private hose.  Some buildings in “Toronto have
these, and Wyld, Grasett & Darling would undoubtedly have
“een heavy losers at the recent fire had it not been for the

TORONTO AND M()x"lRl,.\l

The Standard and only Paper that Reaches your
Possible Buyer Dlrect.

(,Irculnhm lhmluhoul cvery Province of the Dominlon.

FEBRUARY, 189s. No. 2.
adequate protection they had provided for therr beautiful build:
ing. I'he cost of an outfit of this kind is a cheap premium for
insurance.

In the secand place, the roofs and cornices of all high build-
ings should be fireproof.  In case of a big fire i the neighbor-
hood, the cornices and roof are the most liable to catch, and it
is imperatively necessary that they should be impervious to heat
and sparks. If the cornices are galvanized iron, they should be
mounted on iron, not wooden, brackets, and no wood should
be touching the iron.  If these points are observed in building,
and the walls are strong, a ficrce fire can casily be prevented
spreading.

Walls should Le of a proper thickness. A 24-inch wall be-
tween two warchouses saved nullions of dollars’ worth of Toron-
to’s wholesale property on the night of January i1oth. The
thickness of walls should be regulated by municipal by-laws, and
enforced by proper building inspection.

Structural iron pillars and beams must be encased ia fireproof
material. 1 not, they warp, twist, and expand with the heat,
throw down the partition walls which they support, and force
out exterior walls in which they rest. I not protected from the
fire, they are worse than wooden beams.,

Elevator shafts must be fireproof.  “These should be lined with
iron, or made entirely of iton. At night, doors should be closed
down on cach flat, so as to cut off al. draughts.  This 1s an ex-
ceedingly important point to be obscrved in the construction of
buildings.

Lastly, stairways should be at the opposite end of the build-
ing to the clevator shaft, if there be only one.  This is only
humancness for humanty.  Human life is too precious to be
carelessly jeopardized, and it is jeopardized when the only stair-
way is close to the elevator shaft.

MONTREAL CLEARINGS.

The clearings at the Montreal Clearing House during 1894
reached a total of $546,600,000. In 1893 they were $3508,
732.000. ‘Thedecling, which s cquivalent to 4 per cent,, 1s the
smallest recorded by any of the large cities of the continent.
In New York the decrease was 22 per cent., in Boston g per
cent.. in Philadelphia 10 per cent., and in Chicago 8 per cent.
The average decline in all the cleanng house citics was 16 per
cent.  Montreal, though fiftcenth or sixteenth of the great cities
of the continent, stands tenth in the extent of her clearing
house business a position she has held for several years now.
The figures of 1894 speak well both for the actual and relative
volume of her husiness transactions.
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THE IMPORTING RETAILER.

QUESTION to which we have de-
voted considerable space recently
| requires just one more atticle. This

(uestion is: “Shall the large re-
tailer import or shall he buy from
the jobber ?” Atticles on this sub-
ject were published in our Novem-
ber, 1December and January issues.

The Monetary Times of Decem-
ber 21st, in an article on the dry
goods trade, spoke as follows: * Shall the wholesale warchouse-

* man continue in the Canadian trade? has been recontly asked

and answered by a novice apparently trying to cater for the am-
bitious retail country importer, who wants to sell his people by
flattering their vanity.”

‘I'he writer of this article is the * novice " referred to.

We would refer our ancient and esteemed contemporary to
an article in The New York Journal of Commerce of January
17th, the greatest trade paper on this continent, and one which
is followed and quoted by every other trade and financial
journal in Canada and the Umited States—even by ‘The Mone-
tary Times. The article teferred to commences as follows :

“The dry goods jobbers are, it would scem, the latest class
of business men to feel the effects of the concentration of busi-
pess in the department stores.  As these stores are able
to buy in exceedingly large quantitics there is, the jobbers
claim, a growing disposition among them to ignore the jobber
and buy all their goods from manufacturers and importers
direct. No matter how great a bargain the jobber is cnabled to
offer, the same reluctance is shown in inspecting the goods.
The reason given by the retail buyer is that, owing to the large
quantity of goods he is able to handle, he prefers 1o deal direct
with first hands.”

Will The Monctary Times still say that this tendency on
the part of large rctailers to import docs not exist?  The writer
does not claim 1o be a Newton or a Columbus, but he does
claim 10 notice what is going on, and in this case he noted a
tendency in the trade four months ago, before it was noted by
The New York Journal of Commere.

We have never, however, said that the retailer was wise in
importing. To know, which is the wiser course for the retailer
to pursuc s to know something which is not known by any
commercial writer on the continent, and is 2 question which
depends on many local circumstances which it would be im-
possiblc to analyze and group, and to draw therefrom a positive,
gencral rule.

‘The opinion of The New York Journal of Commerce, how-
ever, is worth having : *That the retail buyer is thus placing
himaclf at a disadvantage, the jobbers arguc, must be evident,
on a calm consideration of thy subject. The large jobbing
houses have ample capital at theiv command. and are able to
immediately take large quantitics of merchandise from manu-
facturers and agents who prefer 10 sell a large quantity of goods
at a loss in order to procure working capital to procced with
their new season's productions.”

The antick then gocs on to enumerate instances where
jobbers arc enabled 10 offer goods at less than the manufacturer
can in the same quantities.  Another paragraph is worth quot-
ing: “Some of thc jobbers blame the manufacturer’s agents for
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the attitude of the retailers, a8 instances are known, the say,
where packages have been broken to eflect sales. The rge
jobbing houses have, it is urged, an sbundance of capita' that
enables them to procure large quantities of goods at price- very
much closer than a retailer could procure them, and in 1.iny
instances they are enabled to sell under the manufact 'er’s
regular prices.  One jobber was offered an immense lot ot wus.
penders recently, the lot being much larger than any ri uler
could handle, as the manufacturer was anxious to turn them mito
money, and accordingly made very liberal inducements t.. the
jobber. The jobber was able to offer the goods at such an ad”
vantage that retailers would benefit by purchasing, even t:ome
accustomed to getting their goods direct.”

MOW THEY BUY.

‘T'he big retail stores have a way of buying essentially their
own. They are the bears on the market. They will not buy
until they have to, and they do not have to until the manufac:
turing for the scason is nearly over.

Towards the close of the selling season, the wholesalers have
sold all they expect to, except for a few sorting orders. "T'his
happens just about the time the retailer is beginning to sell. At
this particular time, the wholesaler begins to think of cleanng
out the surplus of his stock, and he is willing to cut off ail his
profit and take cost if terms are short and the customer surc.

The manufacturer is even more inclined 0 clear than the
jobber. He has filled all his orders and all his repeats.  His
overmakes must, therefore, be got rid of at once.

With the jobber and the manufacturer in these weak posi-
tions, the big bearish retailer is in his glory. He will not buy
except at a reduction of 20 to 50 per cent.  Shirts and drawers
sold by jobbers at $7.50 are bought from the manufacturcr at
$5.50. Flannels sold by the jobber at 13 cents are sold by the
manulacturer to the big retailer at 14 cents. Tweeds sold by
the jobber at 40 cents, are bought by the retailer at 3o cents.
And 50 on through the list.

Whether this is right or not is not for Tar ReviEw 10 say.
‘These are the truths of the case, and are facts and circumstances
which cannot be refuted. They can simply be faced and
watched.

This is one of the great reasons why the large retailer is
making such an impression on this market. His centralized
and concentrated power is the magic that knocks prices and
profits into a cocked hat.

Like sin, he is hated, but he is still with us.

STRIKES AND BUSINESS. 4

Business men who have boen reading the accounts of the
‘street railway cmployes’ strike in Brooklyn, N.Y., must be

struck with the fact that th= solution of the labor problems now
pressing for consideration is of the greatest importance to icn
who do a retail business, and in fact to-all classes of nier
chants. .

Since the strike was inaugurated, a great many of the rtail
stores have heen obliged to suspend a portion of their emplo: s,
as customers were unable to reach the stores to make purchar=s.
One large store suspended 500 employes at once. The efic .2

. .\'."mi‘ .




of t! - on general local trade must be sométhing enormous, and
s -nitude is more easily imagined than described.

{ - lesson is plain.  Business men must study and aim to
und stand labor problems. Understanding them, they must
atte it by municipal and national laws, such as the establish-
men o labor bureaus and compulsory boards of arbitration, to
prev 7t any conflict between labor and capital whereby business
wo i1 be interrupted.  ‘There never was a time in the histoty
of 1 moctatic government when the interest of business men in
thew social problems was more necessary for the maintenance

ot 2 proper equilibrium among all classes of the community.
[~ deadly interruptions—of whict Canada has yet seen very
few must be prevented at all hazards.

The rule for the guidance ot those interested should be that
« Prevention is better and less expensive than cure.”

THE OLD, OLD SUBJECT.

NE of the oldest subjects which THE Revigw discusses is
O the long credit system. But we are thankful to say that
the situation is improving, and the cash system is rapidly per-
meating the retail trade.

‘T'he Winnipeg Commercial in its last week’s issue quotes 2
letter from a Glenboro® merchant to his customers. It runs as
follows :

“ Believing that the present system of doing business in
Glenboro', of giving credit from six to twelve months of the
year, is injurious alike to the merchant and his customers, we
announce that on and after January 1st our business will be
conducted on a purely cash basis. Experience has taught us
that 1o meet the demand for cheaper goods, which has arisen
during the present depression, we must sell for cash. Selling
for cash means buying for cash, and buying for cash means that
we can sell at prices that will astonish you. The new era begins
on January 1st, when our books will be closed.—]J. F. Fumer-
ton & Co.”

We can name a dozen Ontario merchants who have adopted
the cash system during the past vear. We can name 3 dosen
who have been trying it for several years. But we have failed
to discover one retailer who adopted it and then dropped it to
return to the credit system. The cash system is a success.

Its adoption is a difficult task, requiring nerve and backbone.
I'hose who do not adopt it are too weak to strike out for them-
sclves, and not strong enough to deny that the credit system is

wrong.

THREE REPRESENTATIVES.

®  T'he importance of the dry goods trade as compared with
ther portions of our commerce, internal and external, and the
luading part played in the commercial world by the men who
ate at the head of the dry goods trade, is evidenced in a most
telling way by recent events.  Three leading wholesalers occupy
three leading public positions in Canada’s two great wholesale
centres.

Warring Kennedy, sule owner of the wholesale dry goods
busthess of Sameon, Kennedy & Co., has been elected Mayor
of the city of ‘Toronto for the second time. James A. Cantlie,
of James A. Cantlie & Co., manufacturers’ agents, has been

"L.::. ~£¢b-:l"3‘;;i‘(.' ot -
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elected president of the Board of 'I'rade of Montreal. Stapleton
Caldecott, head of the wholesale dry goods firm of Caldecort,
Burton & Spence, has been elected president of the Hoard of
I'rade of Toronto.

‘I'hese three men are large-minded, capable citizens, as well
as shrewd and successful business men. Each is broad and
liberal enough to give part of his valuable time to that unthank-
ful and tiresome business known as *“taking an interest in pub-
lic matters.” ‘That they do 3o, shows that they have a desire to
sce the country which gives them protection and citizenship,
and in which they have made their wealth, happy and pros-
perous.

One peculiar feature of the matter is that Mr. Kennedy is
an Irishman, Mr. Cantlic a Scotchman, and Mr. Caldecott an
Englishman. ‘Thus, once more, in the words of Mr. Muir's
famous national song : .

‘The Thistle, Shamrock, Rose entwine
‘The Maple Leaf Forever.

A sketch and portrait of each of these three men is an im-

portant feature of this issue of THE Review.

BRITISH AND CANADIAN TRADE.

HE Canadian trade returns for the first half of the fiscay
year ending 3oth December, show the following compara-

tive results:  The exports were valued at $72,599,132, a
decrease of $4.305,258 as compared with the comesponding
petiod last year. The imports for the period decreased $6,321,-
%67, the total value being $54,572,395. The duty collected
during the six months amounted to $8,701,038, as against $10,-
198,562. For the month of December there isa greater falling
off in the exports than in any one month for some time past,
the decrease being two and a half millions. On the other hand,
the imports are increased about $300,000.  ‘The duty shows a
reduction of $40,000 in the month, indicating that the increase
in imports was mostly in froe goods or those of low duty.

British imports have shown an increase of £3,817,540 upon
the year 1893, or an improvement of considerably under 1 per
cent.; while for the same period cxports show a decline of-
£1,900,626, or something like the same proportion of decrease.
During last month imports declined over three and a half wil-
lions sterling, of which raw matcrials for textile manufsctures
account for no less than £1,452,376. The increase on the
year under that heading now stands at £2,615,998. On the
other hand, exports declined on the month £231,511, and this
is almost wholly accounted for by the depreciation in business
in yarns and textile fabrics, which amounts to £234,004. On
apparel and articles of personal use there is also a decrease of
£73,771.  The year closes showing a decline in the eaports of
yarns and textile fabrics £464,024, and on apparel and articles
of personal use £807.784. Business through the medium of
the parcel post chows a large increase both in imports and ex-
ports.  On the import side it amounts to about 23 per cent.
s I3 this evidence of the fact, says The Drapery World, which
has been surmised over and over again, that consumers are
dealing with Continental centres rather than making their pur-
chases at home? If 50, it is a suiking object-lesson on the
disadvantages to the retail trade of the introduction of a system
that shall make trade through the post more enticing to the *
great houses than it is at present.”
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DOMESTIC COTTONS ACTIVE.

HE cotton position continues steady, and no change in

values 15 to note since the decline noted some time ago.
Jobbers assure Tite. Review that the demand for spring account
is quite crqual to that of last year. “This is especially so in the
case of demand from the west, but the enquiry from the south
shore, viz., in the Eastern Townshups district of Quebeg, is
not so good.  Sales agents in Montreal for the mills told the
same story about a good demand. . In fact, last week the mills
notified their agents to withdraw their samples for the finer
grades of Oxford shirtings, fine zephyrs and checked ginghams,
as they cannot accept any repeat orders for these goods unless
the buyers are wilhing to take delivery after the middie of April.
Up to that date they have all the orders they can attend to.

WHITE GOODS IN FASHION.

“ Demand for white goods of all descriptions,” said a lead-
g Montreal importer to Tug RevIEw, “is going to be one of
the leading features of spring and summer trade this year.”
He went on to point out that the fashion for the color which is
symbolical of purity extended to everything, from the crown of
the head to the sole of the foot, in ladics' wear.  For instance,
m gloves: cvery importer had
not only laid in large supplies of
the white undressed kid with
fancy trimmed ecdges, but they
already had a large enquiry for
them, while advices from France
stated that the factories had all
they could do to keep even with
their orders for this line of stock.
In fine Swiss muslins the same
state of affasrs prevails, and Mon-
treal importers who wished to
place repeat orders for these
goods could not do so be-
cause the makers had orders
to occupy them until November,
and, as they could not promise delivery before that date, the
importers will simply have to work along on what supplies they
have already arranged for.  The same enquiry is cxperienced
for other haes of white goods, such as ducking, etc. ; in fact,
1t promises to be a great white scason.

+

A GOOD POLICY FOR RETAILERS.

T may be taken for granted that every retailer wishes to doa
large Lusiness, have a good class of customers, and make
money.

‘The shortsightedness of the policy adopted by many retail-
ers at the present time, in devoting most of their attention to
having “ bargains ™ m cvery line, and making a specialry of
anytinng that 1s cheap, is very apparent, and the object of this
article 1s to outhne a course which will remedy this state of
affairs.

T'o put 1t n a few words . Is there not a larger protit (other
things being equal) in sales of $10 than in sales of $5.

The practice of selling only cheap goods, and sclling cheap
goods cheaper, is bound to come to a stop some time or other,

This Journal
LAl

Is malled the first of cach
month without fail. If you do
not receive your copy regu-
larly, something is wroag.

as even now the profits in low lines of goods are cut almn.t to
nothing.

‘The plan which ‘I'ne: REvikw has to suggest.isas follow-

1. Sell the best instead of the cheapest.  The advantage  of
this are numercus ; higher prices mean larger sales and Liszer
profits ; better goods mean a finer class of trade,  Beyond thiy,
some lines of igh-class articles bear a brand and are sold un et
a guarantee, and the beneficial effect of this, in increasing L.
ness and retaining customers, is almost incalculable.

2. Advertise.  The advantages which advertising has for re 2
tailers scem 10 be very imperfectly understood in Canada at the
present time ; most of the advertisipg in this country is Gond hy
the manufacturers, and a few of the larger retail houses, while the
great majority of dealers are content to take bad times as they
come, without making any attempt to better them by an invest.
ment in printer’s ink.  The question whether advertising pays
hardly requites to be argued ; it is merely a matter of directness
of style, care in selecting mediums, and sterling goods to back
up the advertisement. ‘The best results will be found to accrue
from giving publicity to the fact of handling a branded arucle
which is already well known. Here is where another advantage
of high-class goods comes in: numbers of them are so exten
sively advertised by the manufacturers that a word on the sub
ject in an advertisement will be
understood and  appreciated at
once.

3. Beup to date. When an
article becomes popular, don't
run counter to public opimon
by pushing other goods ; should
a certain line be asked for, it is
better to take a little trouble and
order it specially than to o
deavor to substitute what is not
wanted in place of what the
public require.

4. Have bargains and cheap
lines, but have them only be
cause you are forced to, and
do not give them the bulk of your attention.

We think that if the above prograin is put in operation for
the year 18gs, retailers will find that, instead of doing a small
business on small profits, they are selling more goods and mik-
ing more money than in the year which is past. Evenf they
sell the same amount of goods but increase their profits, it will do.

A LUCKY FURRIER.

“11ell you, ‘Fom Dunnet is alucky fellow,” said Herman s
Scheyer, Montreal, to Tue Review, Hereferred to Mr. Dun
net, the Toronto furricr, whose place and its contents were
destroyed in the second great fire there last month.  “ He went
to Toronto without a cent, and by hard work has made $1co,
ooo. Hz was trying to sell his business and stock, but there
have not been as great profits in furs latelyas there were at one
time, und buyers were not climbing over each other to make
him offers. The fire came just in time to clean out his stodk,
which was fully covered by insurance. 1 tell you, he's a fucky
fellow,” and Mr. Scheyer drew a long sigh and wished he were
as lucky.

F
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SIGNS AND PRICE TICKETS.

SV M Can Y glve me an idea of where § will bie abile 10 et a nice aign printed
. he neweat styde of sign s like ? 1 aiso want to know where these Lity stores get
o .- hygutes prite. d, or dothe clethe print them off hand® They are a nice large

Kivarks: The best thing we have scen for some time wa.
a :. tet long by 4 feet deep sign made for a Montreal laundry
at acost of $50. ‘The letters were carved instead of being sawn
out, and just fancy enough to be noticed without detracting
from the cffectiveness of each letter.  They were painted in
goobd, and mounted on wood, painted black. Such a one can
Lo gt 1n most large cities. For a cheap but effective sign a
b wooden background with white lettering can be made by a
oo local painter, but to an enterprising  business the golden
lette 1> glittering in the sun may and do attract new customers,
and it is worth our correspondent’s consideration whether the
Ix «t would not pay in the long run.

A sign painter gives us the probable cost of a plain but sub-
“tantial gold-lettered sign. One, of the dimensions noticed
Lhove with a moderate amount of lettering, would cost about
$35. Suyns of smaller size would cost a proportionately small
s, and a sign 22 feet by 4 feet with blue background and
white lettering can be gotten for $25, and smaller ones for
~maller prices.

As to price tickets, the best of these are made by profes-
wonal ticket painters. ‘There are several men in Montreal and
I'oronto who do nothing else but paint these tickets, and similar
lettering. ‘They work mostly to order for the city trade. In
many houses one of the firm, or an employe, does this work.
We know of one firm which bought several sets of different
styles of letters.  ‘These were carefully cut out. ‘They were laid
on Bristo! board, and the outline traced in pencil and filled in

with India ink, or painted the desired color. ‘This is probably
the cheapest way of all.  The cardboard may be improved by
adding a plain or fancy border, but not too fancy todetract from
the strength of the figures. .\ ticket painter is sending our cor-
respondent a few samples and prices, -Evirok Review,

COMPETITION THIRTY YEARS AGO.

.

The interesting little incident related by Mr. Sumner, of
Hodgson, Sumner & Co., in his bright sketch of James A
Cantlie, the new president of the Montreal Board of ‘I'rade, will
be relished by many a modern traveler. It shows that there
was just as much competition thirty years ago as there is to-day.

It was just as hard to scll goods then as now. Times, too,
were just as dull.  Even inthe brightest days we aze inclined to
say things arc slow and wish for the good old times when
people did more business and made more moncy.

There 15 a lesson for young travelers in Mr. Cantlie's career,
Never mind what your competitors are doing, you are on the
road to sell goods.

SPECIAL IN COTTONS.

It is exceeding difficult to procure specials in grey and white
cottons in the present low state of the market. Nevertheless,
W. R. Brock & Co. boast of their special “vhite to retail at 10
cents and their special line of greys in three qualities.

They have done a big trade in cottonades this season, and
have also secured a fuw cases of dyed cottons from the recent
great sale in New York at which some 2,700 packages of cottons
were sold.

Spring Importations

Are coming forward and being passed into stock as quickly
as possible. Prints and Dress Goods for the coming season
are unusually attractive, and we look for a large share of the

trade for these lines. :

Letter Orders

As usual, we are giving letter
- ordets our best attention.

Samples of any line of goods sent
on application.

GENTS’ FURNISHINGS,
HOSIERY . . . . ..

Ask our travelers to show you our specials in
these lines. Prices much lower than last season.

‘Knox, Morgan & Company

WHOLESALE DRY GOODS. ==

HAMILTON, ONT.
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DON'T RUSH THE SEASON.
BY TAPE-MEASURE.

T()() many retailers have a tendency to rush the scason, and
this is about the only thing some of them do rush. ‘They
want to show their spring goods while the snowdrifts 20t still
lying around in profusion and people are thinking more of
furs than of prints and muslins. Those who do this make an
error.

‘Fhe mistake is due perhaps to the desire of preventing a
competitor showing his goods first. But this austake is over-
duc, and should be retired.

“I'he time 1o show spring goods is when everybody has begun
to think of them, and that is a point cach retailer must decide
for himself. It certainly is not much before April 15t

When the retailer docs bring on his spring goods he should
do it with a rush. If 1 were a retailer—and, of course, it is
possible that 1 may some day know somcthing about trade 1
would close my store for two days, somewhere along about
Aprit 1st.  During these two days 1 would put away all the
winter goods that 1 had been foolish cnough to buy and couldn’t
scll, thus hiding my failings from the public. 1 would then open
up all the spring goods I could squecze out of the wholesalers,
all being conccaled until that time.  With a blast of trumpets 1
would inaugurate my spring sale, and 1 would keep it hump-
ing right along, never allowing people to imagine that 1 slept
mote than tour hours out of the twenty-four.

Of course, it would be exasperating to see Bill Smith & Co.
showing spring goods 1wo wecks before 1 was ready. Butl
would compose mysclf in patience, keep pushing my sorting
trade, clcaning ovt broken lots of winter goods, andletting B.S. &
Co.,have the littleextra that theymight get out of it. 1 would tell
mysclf that they were orly teaching the people the styles and
making them a little weary of their lines by showing them twoor
three times before the customers were seady to purchase.

I would adverttise my spring opening far and wide. It would
be on such 2 date that there would be no snow on the ground.
1 have seen spring openings held on a day that was cursed by a
blinding snowstoim.  Were they flat? Y¢s, as flat as the snow
was, after being trodd-n on for two days. 1 would have the in-
terior of my store filks] with taking displays, the petfume of
flowcrs, and satisiied customers. My spring opening would be
an cvens, and cverybody should recognize the fact.

Rut some one may say : **\What would you do during Feb-
ruary and March?™ Do? Why, do what 1 did duting January.
~.~yis, ] would scll winter goods. During February 1 would
advertise them well and cut prices here and there Along
towards March 10th 1 would havea big bargain day. You
will notice, eversthing 1 would have would be *big,™ 10 corres-
pond, 1 may tcll you confidentially, with the size of my head.
On that big bargain day, there would bea big slaughter; not a
ruthlcss killing. but a judicious slicing here and there.

There are two kinds of mud-turties, one that docsn't and
onc that docs. The one that doesn’t is an casy-goiag defence-
less creature, alwayvs shoving his head into the air, but never
making much of an impression on the atmosphere.  The other
is somewhat inclined 10 take things just as quietly, but keep
your cve on him when he takes 2 notion to do anything, for he
is a**snapper,” and when he docs anything 1t mvariably makes
an impression  a deep, double, unforgetable impression.  The
spring opening should be as a movement of the *“snapper.”’

FLEECE VS. PULLED COMBING.

HE course of the wool trade during the past year as

been in favor of Canadian wool growers and o
in favor of most Canadian manufacturers.  ‘This, at st
sight, may scem to be a coiitradiction it terms, but an e\ m.
ation is casy. It is simply this: Fleece combing wools hue
gone up in pnce, and pulied wools have gone down. Fl.ce
combing wools are grown in Canada and exported ; pulled we s
are imported for the manufacturc of domestic knitted go-.ds,
etc. .

Fleece combing wools have gone up in price on the ("
adian market on account of free entry into the United Stires,
and because the worsted manufacturers of that country find *uat
Canada’s long clipped wool just suits them. They use this waol
for the manufacture of yarn, braid, serges, dress goods, «t=.
Some Canadian manufacturers have sold large stocks of Can.
adian flecce during the past six months, and bought United
States pulled wool with the proceeds, the exchange being prufit-
able, and the pulled wool more suitable for certain classes of
manufacturing.

Pulled wools have been very cheap during the past six
months. It is said that a United States dealer recently placed
100,000 lbs. with an Ontario manufacturer at 18 cents, pavable
twelve months aficr delivery.  There must have been an over-
abundant <upply on the United States market. .

On Jan. 18, 1894, prices were as follows :

Fleece, combing........... 17t0 18  cts. perlb.
*“  clothing............ 20t020 ¢ ¢
Pulled combing........... 17018 ¢ ¢«
YOSUPLT caaiieec s 20t022 ¢ % ¢
LN 13 © WU 2310 2614 ¢ ¢

Prices were about average, and flecce and pulled combing, the
two classes we have been discussing, were about the same price.

On May 31, 1894, prices were as follows :

Fleece, combing . coeeeeeninnen 15 10 16 cts. per 1b.
“  clothing ...covvnnnnnns 1I8toz0 ¢
Pulled combing ... ... coveiitn 106017 ¢« ¢
“ SUPETr.... caeecececs .17to1g .
R < - S 21t022 ¢

Here it will e noticed that pulled combirg was cven higher
than fleece, as the change in the United States tanfl wasnot
definitely settled.  This change took place in August, and the
result was not fally apparent antil late in the year.

Now look at the prices on Ic. 6, 1894

Fleece, combing... .o ccven s 17 10 18 cts. perld.

« clothing .......... . 18to20 ¢ ¢
Pulled combing ... ..ot 151016 4« ¢
O SUPET caaecrsmereneee 171019 & ¢ ¢
M L I ETE X F I

Here the price of pulied combing is two cents lower than
flecce combing.  This clinches the opening arguments of this
article.

Since the first week in December both classes of wools have
advanced 1 to = cents. per 1Y, but the difference is still the
same, viz, that Canadian flcece is worth two cents more than
Uhnited States pulled combing.

The bondholders of the Canada Shipping Co. offer tie
creditors 375 cents on the dollar, which will no doubt te
accepted, as, under the aircumstances, it is a good offer.

i
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, D1$ l WATERPROOF

in the market, as proved by the “ The Distingue ” has received the most flatter-
experience of years. : @ : : b ing encomiums of the trading world !

The following arc examples of opinions of *The Distingue,” voluntarily expressed
in writing by Houses on this side:

S. GREENSHIELDS, SOR & (0., Meatreal, l
ay: *We have lecn ~clling * The Didingue” Water-

pond very Jargely for the last fiur yoam, and it has
miven the greatest satisfaction 10 wur’ cudomens, It is
free from lk.dnagvm!-k wdor of the untinary Macin-
touh, geerfect in &t and Rnidh, and made in the duicet
deigne. T'e find I8 e Bc the best sciling
Waterproof ja Canade. and in sur epinien it
s snserpasscd foc all rewad cacellence.’’

RcHASTER & C0., Terends,
aay: ***The Itidingue " Waterpeunl is unnivalled as a
prtfect ftting jecrfect garment, amd is unajguaachalide by
any other.”

GAULT BROS. & 0., Neamtreal,
ay: *We recommend * The Vhsingue™ ¢larmenis,
hoanse chegant in style. arefully made, free from
disagrevalie smell, amd MOST {.\II'O" ANT, will
stand the Canadian limate, lagh heat and wobl  This ®
ke always hegn in stek.”

ROBERT LINTON & CO., Neatreal,

@y £ *The Ihdingue” Garmenteare still 1o the front,
loth in «quality and style: no thuldc welliag them, un
account of thewr nuany adiantages snvt the onlinary
Macintonh™

WYLD, GRASETT & DARLING, Teremte,
“We have hegt * The Distingue” Watenqeenof in stk
Sur scoveral weasone. We find them entirely free from
odor, thoroughly watcrpned, and have given entire
satifaction.™

CAVERNILL & KISSOCK, Meatrcal,
“Aficr cvamining wateqeouf garments frum scveral

Gacrercr, we tat admit that, *Th Ihe

tiaguwe” eads them all in style and fanh™

LONSDALE REID & O0.

sy s *** The Distingue” Waterpawmds ginc jectfect satne-
faction 10 all~ty e cut and Anidh mmt deuralide.”

. \/lc.ro'z’l A- Reliable Proofing! Choicest Designs! OXFORD-"

) Reasonable Prices! Newest Styles! .
The Distinguc Wolerproof- ASK T® SEE SAMPLES. Tthwﬂ'B"‘w"F -proof’

m-.‘mcwmmwm

“The Distingue.”

These goods may be had frem any of the londiag whelesnle houses. 1n erdoriag. plenss quele the Ragistered Tiule, ~ The Distiague.”
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SELECT BUSINESS MEN.

_ ~34, OTH partics are now sclecting candi-
. N dates to run in the coming Domin-
. ion clection contest. It is of the
utmost importance that successful
business men should be selected.
‘There has been too much truckling
of late to Patrons of Industry, Trades’
Unions, and such like. Both have
many eacellent features to commend
them. If the really good men in
these organizations were the leaders, they would be deserving
of support, but in most instances they are simply professional
politicians who are in politics for what they can make out of it.
‘Fake the leaders of the targe deputations of alleged starving
men in Montreal, Ottawa and ‘Forunto at different times in the
past few years. They carried a black flag, and demanded work
or bread.  Many of them were offered work, but refused to take
it. The other day a similar starving deputation was raising a
tiot in St. John's, Newfoundland. It was found that the leader
had a house well filied with provisions. and was living more
comfortably than many 2 wellto-do citizen.

If this toadying to such organizations continues, our politi-
cians will get us into the same position as Newfoundland is in
to-day. There the political partics vied with ¢=ch otherin doing
favors for the fishcrmen, farmers and laborers, as against the
business men.  The latter were heavily tased, and the money
frecly spent in bribing, directly and indirectly.  As a result, the
country has been brought to a state of bankruptcey.

Some merchants may be in a constituency where it is policy
for the party to support a Patron, or one of the various other
third parties.  In such a case they must compel the party to give
them a voice in the selection of the candidate as the price of
their support.  They should sce that such candidate is a man
who has made a success of the particular work on which he de-
pends for a livelihood : that he can afford the time and money
10 go into politics : that his character is above reproach. Inany
and every casc, level-headed business mien should e pushed
forward and supported by their fellow business men, so that
the Dominion Pazliament may enact laws which will be favorable
to business interests.

HOW TO PAY BROKERS.

€¢ § WISH vou would draw the attention of your numcerous
European fnends to a class of agent who *does themup,’
S0 10 speak,” said a broker on Saturday morning.

*Their scheme scems to have originated in New York, but
some Canadians have picked 1t up  They go to England, or
t0 somic Eurbpean country, and call upon leading firms.  They
tepresent the immense importance of the American and Cana-
dian trade, and capress surpnse that the firm has not been do-
g an cnormous business there.  The people would have their
goods 1f they were only propetly placed tefore them  They
{the brokers) caplain they have the best connection with the
trade in the country, vistt every part of it, and would not mind
taking onc more agenzy if the European firm were willing to
pay them to do the work.  The innocent European manufac-
turer always felt that he should do a profitable business in
Amenca, but never before had he found the night man to do 1.
He willingly agrees to pay $2.000 10 §$5.000 2 vear and expenses

for three, five, or ten years. A contract is prepared and «
signed.  “The American returns to his natit . shores.

“‘The European soon begins to receive orders, not large,
numerous, and he feels quite pleased with his agent’s w. &
‘I'ime runs on and orders increase, and goods are shipped,
when the day of reckoring comes it 1s found that the expes
have eaten up the entire proceeds of the sales. The manui ..
turer has to pay salary in cash.

“One English finn, which is doing a good business in C.n.
ada, had to pay on a five years’ contractabout $25,000 expeni-es
to an American firm. Another fitm is paying a Canadian breler
$2.500 a year, and I am told his total sales do not amount to
that. It is no wonder, therefore, that many European firms .re
disgusted with business on this side.

“The only safe way is to pay by commission. There ute
now any number of rcputable firms who are ready to take good
agencies on acommission.” *

Tux. Review agrees with the broker.  Any good broker is
only too glad to get an agency on commission. There are cir-
cumstances, however, in which it may be advisable to pay salary
and cxpenses, but no manufacturer should close a contract of
this sort unti! he has made a careful inquiry as to the ability and
standing of the firm he proposes to engage.

A HASTY TOILET.

The Spring Trade Number of Tue Drv Goons Review
has been making its toilet for some months past. It will ap-
pear bedecked outside and inside with fancies and ideas for the

Spring and Summer trade.  Our subscribers who are enquiring
so anxiously for it must have paticnce.  We will double the ad
vertising of last year and give double value. Many larg:
houses atc giving points which will beof great value to our sub
scribers.

-
. .
. . .
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HALIFAX PROTESTS,

NE great wouble that the people of the Maritime Fro
O vinces have is that they cannot fully consider themselves
« .nadians, and cannot get the other provinces to do so. There
I » never been anything but “the old flag” to draw the pro-
vuives together, and it is British rather than Canadian.

Viewing these circumstances, it would seem that the Can
wlian Government would be wise to relegate the Pacific cable
and Australia-Canadian steamship line into the background
until after the fast Atlantic service is settled in such a way asto
give the Maritime Provinces and Western Canada 2 common
interest.

Probably the best way, and also the most consistent way,
would be to extend the present protection policy, and force all
trade with Great Britain through the four great ports : Montreal,
Quebee, St. John and Halifax.  If Canadian manufacturers are
potected by a tax of 30 per cent. on competing foreign goods,
why would it not be just as equitable and fully as businesslike to
protect Canadian shipping, Canadian dock-owners and Can-
adian nailways by imposing an extra tax on all goods imported
from Europe via Canadian vesselss and Canadian railroads
only?

“I'here is an objection on the part of Canadians to allowing
the New York or Fall .River manufacturers making goods for
(anada, and why should there not be equal objections to New
York transhipping our European imports that have come over
by United States ships and are being sent on by United States
lines to Buffalo, Detroit, etc.?

At a meeting of the Halifax Board of Trade, on January 15th,
_ she members approved of a resolution previously passed at a
conference of the Boards of Trade of New Brunswick. It was
this resolution that-prompted the foregoing thoughts. It reads
as follows : .
Whereas, it is manifestly the duty, as well as the interest, of
cach section: of the Dominion, to assist in promoting the welfare
and prosperity of the whole country ; and whereas it would be
advantageous to the Dominion generally that the import and

caport trades should be conducted over Canadian railways and
through Canadian seaports ;

‘Therefore, resolved, that the managers of the Grand Trunk,
the Intercolonial, and Canadian Pacific railways, as well as the
various Boards of Trade throughout the Dominion, be requested
to promote the foreroing idea so far as practicable, especially
by utilizing Maritie Province scaports during the winter scason,
when the St. Lawrence is closed to navigation. And, further,
resolved that the Dominion Government also be rejuested to
co-operate in every possible way, more particulatly when arrang-
ing future steamship subsidy contracts, which should always
stipulate for the use of Canadian ports only, and thus carry out
the policy of ** Canada for Canadians.”

DO NOT WAIT TOO LONG.

Viewing the trade as a whole, it may safely be said that the
retatler may wait too long before placing his spring orders.
There are special reasons why this advice is more applicable at
this scason than at preceding ones.

In the. first place, the jobbers’ stocks are smaller than usual.
Do you want proof? 1If so, sce the figures showing the volume
of goods imported.  If this is so, and trade is equal to last year,
the last man on hand must take what he gets, and that will te
what other men leave.

THE =- DRY - GOODS -- REVIEW.
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In the second place, those ordering late will get the poorest
patterns.  In ordering this year, jobbers have maintained the
length of their ranges, but taken smaller quantitics of each
variety. Hence, the best selling lines will be cleaned out sooner
than usual.  Verbum sap, cte.

BUSINESS FAILURES.

Messts. R G. Dun & Co. have published the following
statistics of the failures in Canada for 1894 .

Province No. Asscts, Liabilities.
Ontario.. . ..... 826 § 5,159,770 $ 6,285,442
Quebec .. ... 664 5,546,057 7,671,421
British Columbia.. 378 1,047,073 925,106
Nova Scotia...... 117 393.127 599,380
Manitoba ...... . 82 637,060 604,984
New Brunswick 8o 684,224 1,451,712
P.E. Island.... . 7 39,816 63,013
Newfoundland . ... 2 2,323 8,957

Total.... . .1,856 $13,510,056 $17,616,215

‘The following are the banking failures in Ontario, Quebec
and British Columbsia for the past twelve months, as published,
by the same firm: Ontario, four, asscts $170,490, liabilities
$184,993 : Quebec, one, assets $181,85¢, liabilities $164,777 5
British Columbia, one, assets $3581,960, liabilities $327,044 3
total, six firms, with assets amounting to $914,309 and liabili-
tics $876.814. .

HOW TO RETURN COODS.

OBBERS and manufacturers ocgasinnaliv complain that re-

tailers return goods which they have osdered with the
simple explanation, “ Don't want.”

Sometimes the cases are not opened : at other times they
are, and the goods displayed for a few days: then, fearing they
cannot sell, they repack them. -carelessly, very often—and ship
back. The jobber writes for an explanation, but can get none.
If he is 2 man of some backbone, he will cither insist on the
buyer accepting the goods, or instruct his men never to scll that
house again. Too often, he meckly submits, but hic remembers
the man and watches for him in future, and makes him suffer
cventually.

‘Therce is another class of business men who buy more than
they rcally want, often under the influence of good salesmen.
\When the scason comes round, and before they unpack and
handle the goods, they figure that they have overbought, and
write at once to the house, explaining the circumstances, and
asking them to be good cnough to take back a portion of their
purchases.

A house which will not then endeavor to help a custonser
out, does not deserve the trade in the future. There are some
houses that will be only too glad 10 put themselves out for such
a customer.

The men who return goods without eaplanation, and who

will not answer letters concerning their actions, are not business :}"
men. They should join the Patrons of Industry, and find their ’
level.  The men who ask permission to return before doing so, ;

are trusted and respected, and favored when opportunity offers.

oo 13 the Spring Namber of THE DRY GO0DS REVIEW out yet ?*
iIs an caguicy from Vaaceaver, B.C. <1 have just finished
stech-taking, and do net want 1o buy tii I scc whatls offer-
ing and what Is sew.”*
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STAPLETON CALDECOTT.

N January 24th Mr. Stapleton Caldecott recaved the
highest honor that could be bestowed on him by the
merchants and other business men of ‘Toronto. He was elected
to the position of president of the Board of ‘I'rade, and that
without opposition. It is needless to say that Mr. Caldecott
will be an cificient president, and that much may be expected
during his term of office.  His clear comprchension and wide
knowledge of all questions relating 1o trade, and his energetic
executive methods, are the qualitics which will ensure successand
advancement under tus tegime.

My, Caldecott has long been a leading member of the Board
of T'rade, and a member of the most active committees, espe-
cially those on Insolvency and Assessments. He succeeded the
Jate Hon. John Macdonald

founding the present business of Caldecott, Burton & Spence.
An Englishman of note, who practised what he preached,
once wrote : * Education is not to be confounded with the mesc
teaching of reading, writing and arithmetic, nor with what gocs
Ly the name of history and geography. It means the teaching
of the condition of well being, and the training of youth to the
observance of these conditions.”  Mr. Caldecott is evidently
imbued with the same belief, and ever since coming to this
country he has been a zealous fricnd of young men, and ha.
made their well-being his special and thoughtful care. When
in Montreal he was one of the moving spirits in the Mercantil-
Library Association, the Mercantile Literary Socicty, and the
Young Men's Christian Association. He was honored by baing
made president of the Library Association, and was {or sevenal
years vice-president of the Y.ML.C.A Heis a member of the

Churcli of England, and

as chnixmn.n f’f e Dy g7
Goods Sectionin 188g,and | s .
remained in the position  {-

five years, being succeeded o

last year by Mr. Alexander. x
fn 1S9y Mr. (aldecou
was first vice-president of |2
the Buard, and gave great
satisfaction in this position.

Mr. Caldecott is head
of the wholesale dry goods  [&
house of Caldecott, Burton
& Spence, and was born
at Chester, Eng., in 18306,
his father being Robent
Caldecott, merchant, of
that ancient city. A free-
man of that city by rea-
son of bisth, he is fully
qualificd assuch to vote i
all parhamentary clections
there.  He was cducated
at Chorlten Hall School,
Manchester, and com
menced his business cateer |-
in 1850, Atter serving his
apprenticestup he went 10
Livempodl, Glasgow and
London tn complete lus
business cducation.  Mr.
Groucock, founder of the

also took ar active part in
church affairs while in that
city, having been a church
warden, delegate to the
synod, and Sunday school
superintendent.  When he
moved to Toronto he
continued his active in
terast in young men and
Christian work generally.
He is at present a delegate
to the synod for St. Paul’s
Church, where heworships :
teacher of a larg: adult
Bible class, which mecets
in the North End Church
Hall ; treasurer of Wychffe
College ; and has held the
office of president of the
Young Men's Christian
Association, being now one
of its trustees. He is a
director of the sanatorium
for helping the victims of
narcomama, a director of
tie Bible Society; presi
dent of the Victoria In-
dustrial School at Mimico,
and connected with other
cducational instituticns.
He was one of the

firm of Groucack, Cope
stake, Moore & Co. (being
the firm of which Geonue
Moore, the famous plalanthropist, was a member), was Mr.
Caldecott's godfather, and when that gentleman died his god-
son wade up s nund to'seek bis fortune in other ficlds. He
was offered and accepted a position in a wholesale dry goods
house 1 Montreal as buver.  This was in 1858, which marked
the commencement of his buaness career in Canada. For some
years he traveled all over the Dominion, representing first J.
M. Ross & Ca, then Thomsaun, Claaton & Co., and ultimately
T. James Claston & Co. In this latter fim he acquired
an interest which, however, he gave up with the object of
coming 1 Toronte with Messrs. Burtan, Harmis and Spence.
He entered into partnership with these gentlemen in 187§,

Srartrien Cattacery,
Preudent - Tormte 1band of Trade .2 3%

founders of the Commer-
cial Travelers’ Association
of Toronto, and also of
Montreal, and held the office of directar in both associations.

Mr. Caldecott has been a frequent contributor to the press,
writing chiefly upon religious subjects and questions of social
cconomy. He is a stiong advocate of temperance principles.
Politically he is a Liberal, holding free trade views, yet a strong
supporter of British connection. In this latter respect-he is
loyal to the core.  As an cvidence of his patriotism, at the time
of the Fenian raid he joined the volunteers, and served as 2
private in the ficld.  When the battle of Ridgeway was fought,
he was with his company all that day and the following night,
guarding Victoria bridge, Montreal, against a probable attack
by the enemy.
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Was never more popular than at present.
The highest class of Black Dress Fabrics

* For Gentlewomen."”

Silk Mixed Crepon
White Crepon

Silver Crepon
Cream Crepon

ESTAMINES, in Black, Navy and Cream. COATING SERGES, in all the

leading shades at popular prices.

Fancy Colored Dress Goods
Fancy Silk Mixed Dress Goods P
Tweed Effect Dress Goods
Ladies’ Costume Dress Goods
Mourning and Half Mourning
Dress Goods
All with Trimmings to Match

Plain and Fancy White Cotton Dress Fabrics.

Washing Zephyrs, Plain and Fancy.
it wil pay you QUR LINENS

Prants are now arnvang and will be shipped carly m January.
Sprecial lines, eatra value, in Sunhadetand Umlacllac

BrorHy, CAIns & Co.

Hosiery, Gloves Embroideries
Underclothing Handkerchiefs
Laces Our Specialties
196 McGILL

STREET

Smeer . MONTREAL

‘The leading thought of Mr. Caldecott's hfe has been that
sieces ever waits upon the man who aims in the nght manner,
wn the right direction, for the right purpose ; that integrity, cap
acny and determination will create opportumty ; that true
success in life consists not merely in making a large and pros:
perous business -which many accomplish whose lives have been
sad falures -but in bending every encrgy to the greater and
higher purpose of the development of a high and lofty chamcter;
and that when business is conducted upon correct principles it
can be made not only to yicld profitable results, but assist
the burlding up of that righteousness which 1s alike the glory
and the safety of nations.  Guided by these prnciples, it is not
surpnsing that his firm has been successful in building up a
lucrative trade extending from the Atlantic to the Pacific, and
n carming for itself an enviable reputation for just and upright
deating in all its business relations.

AMERICAN PRINTS.

last month Tur ReviEw referred to the fact that some
very low offers had been made on American colored cottons and
prints in Montreal.  Enquiry this month among leading houses
i the trade in that city demonstrates that so far the visits of
American travelers and the circulation of innumerable circulars
have not led to any large business being done in these goods.
Possibly two or three odd ots have been placed here and there,
but thatisall. As a leading Montreal wholesaler put it, the
cheaper grades of Canadian prints are jobbing out at a lower
price than American can be laid down at, which effectually bars
the prospect of any severe competition unless the Amcricans

offer still lower.  1f they do so the manufacturers here are very
apt to repeat the tactics they followed last fall, when they re-
solved upon a radical decline to meet this prospective American
competition. At present the lower grdes of domestic prints
are jobbing out at about 5¢.  Now, allowing that the American
offers were Jow, even if they could be had for 1c. less, to lay
them down duty pard would put them above the level of the
jobbing basis for domestic, and when the jobber's profit is cal-
culated in addition it will be recognized that the difference has
to be of a substantiat Xind 1o permit serious competition from
the Amuerican article,

AN ADVANCE IN MUSLINS.

Retailers must be careful this season when placing their
orders for Swiss spot mustins.  Within a short time these goods
have been advanced on the Swiss market somie 30 or 35 per
cent.

But, in spite of this, it would be unwise for the Canadian re-
tailer to place his orders at a price higher than that of last
year. Most of the large jobbers placed their orders before the
advance occurred, and hence will be able, if they wish, to supply
at the old prices.

The importing retailers will be at a disadvantage in this
class of goods, as they usually purchase later than the jobber,
and hence would more likely be caught by the advance.

« Jsn’c my subscription to THE DRY G00DS REVIEW pald ap.
ir so, why dom’t yom scad mc the Spring Issec?' is am
anxlous caguiry from St. Johnm, N.B.
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WE ARE MAD,

I are mad and we don't care who knows it.  In October

we inaugurated a window.dressing contest which re-

quired photos of three well-dressed windows from cach countest-

ant. ‘T'he first prize was $20, the second $1o and the third $s.

‘T'hese were cash prizes, and you cannot inflate the value of

. cash in this country, hence $20 meant $20. It would have

been paid in gold or its cquivalent (which in this case is our
cheque).

What was the result?  “That’s just what makes us mad. ‘The
result was that three contestants, who are always alive, sent in
their three photos each.  Does that indicate the number of
dry goods merchants in this country who take an intcrest in
kecping their windows bright and attractive? 1f it docs there is
something radically wrong somewhere.

We recognize that it is a sort of *“giveaway”™ on ourselves
and on the trade to acknowledge these facts, but we are honest
or we are nothing.  Of course, frosted windows and a busy
holiday season explain the matter partially, but still not entirely.

Now, in order to give the trade a chance to redeem itself,
we have decided to extend the time for this contest until

APRIL 15th.

Each merchant competing must dress three windows and
* have a photograph of cach taken. These three photos must
be mailed not later than the date mentioned.

Remember, the First Prize is $20; the Second $10, and the
Third $3, and that the winning windows will be published in
Tae RevViEw.

If you have not the time to get up three windows let us have
photos of one or two for publicativn—not for competition. Show
your wholesaler and your manufacturer that your are alive; give
others in distant parts of Canada ideas and get theirs in 1cturn.

We did not put up our good gold for fun, but 1o buy ideas
for you and from you. Within the past month we have had
many enquiries from our subscribers, asking for books and in-
formation on window dressing.  In reply to these enquiries we
would say that it is impossible to get anything on window-dress-
ing that would be of value to the majority of our readers. All we
know or hear of is given in these columns each month.

SPECIAL MONTREAL NEWS.

RAVELERS for Montreal houses started out on their

4 spring plaang tnps about the niddle of the month and
X their expenence has been encouraging on the whole.  In some

sections m fact, notably 1 some of the more important districts
} in Ontanu, the orders on spung account are better than they

were last year, while in others thete s a falling off.  On the
whole, however, the consensus of opimon 15 that the spring
orders 50 far recesved are equal to last January.  In Quebee
buvers have been a hutle backward in placing their orders,
notably on the south shoren the Eastern Townships.

Letter orders have been very good also, and the expectation
h derived from this fact 1s that the retail traders want supplies. In
thie connection it 1s worthy of note that the wholesalers are
PUTSUING 3 CAULOUS  CUUNC. More than one jobber i Mon-
treal showed Tue Review a whole sheaf of orders that they had
decided not 1o fill, and 1 view of the fact that this caution pre-
vails 1t 18 gratfving to note that the uade generally report the
volume uf trade to be almost, if not quite, equal tothat of last

o g

N A PES D FAg® TR v A T .7 G A L .
PR T AT T AR N T e T T SR T RO RO

THE -- DRY - GOODS «- REVIEW

January. ‘The fact that the cautious spirit has not materiall.
diminished the volume of business is 2 good proof that the trad
ing that is being done 1s being carried on on a healthy basis,

All accounts agree that stocks of winter goods have beer
pretty well broken into, and as buyers operated very cautiously
last fall it is anticipated that the stock camied over will b
smaller than usual.  Another gratifying fact was that a laig
amount of arrears which were due 1in December were wiped off,
quite a few of which accounts had already been written off by
the firms interested as bad.

During the past two weeks all lines of spring cottons and
woolens have shared in the enquiry. This is notably the case
with serges and cashmeres, which give every indication of being
good popular lines this fall.  Linings of all descriptions have
experienced a good demand, whichis geneally a good sign, as
it shows that the expectations arc that other lines will be
wanted.

There is a good sale for duckings of all descriptions, which
promise to be very fashionable, and large lines of these have
been disposed of, while a good enquiry is also experienced for
Canadian satcens.  Spring underwear and hosiery are well ep-
quired for, and both prints and denims are wanted.

Fancy prints, woolen and worsted dress goods, ribbons and
laces are fairly well enquired for, but the volume of trade in
these is not large.

“There is a stock of oil cloths and a fine assortment of Wil
ton, tapestry, Brussels, and other carpets in the new premises
acquired last year-by Thibaudeau Bros. The firm is making
this department of its trade 2 leading line this year, and is
sparing no pains to push it along.

A visit to the first flat of the large warchouse of Thibaudeau
Bros., on St. Paul street, will convince any reasonable person
that the firm's stock of both domestic and imported prints is an
unusually large one.

Advices to Thouset, Fitzgibbon & Co. from abrdad state
that the feeling is very firm on all lines of white goods, from
gloves to muslins. Al the leading manufacturers of these goods
are booked ahead until the middle of November, and, as a con-
séquence, are NOt Very anxious to enter up any orders for future
supplies.

Fancy goods, spring woolens, Canaduan satcens, nbbons
and laces have all been active this week.

For any repeats on fine imported muslins, on which buyers
demand delivery before the middle of the summer, sales agents
are asking an advance of 10 per cent. in value.

Thouret. Fitzgibbon & Co. expect their first shipment of
spring gloves in the course of a fortnight. The firm has pro
vided for a fair quantity of stock in excess of its actual spring
orders, thus offi ring in these goods the great advantage of fresh
stock, which all buyers will readily recognize.

HOSIERY AND GLOVES.

W. R. Brock & Co. are as usual ahead of the times in these
departments.  They have established 2 reputation for having
“ up-to-date " goods and what the trade require. A special effort
is always made to have extra value to retail at popular testing
prices, and for this reason they have been unusually successful.
The trade has to adaut that 25 cents is a poputar price at which
to retail gloves and hosiery.  W. R. Brock & Co. ask buyers
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whe Jumand the best to inspect the following : “ Magnet,” a
ladr - Hermsdorf’s stainless black.hose,. 40 gauge, Macco yarn,
having double soles, heels and. toes; .with. high. spliced. ankles ;
w( 13" a ladies’ 2.t ribbed: black cashmere hose ;“A A," a
ladies extra special plain black. cashmete hose; *Special,” a
ladies’ Hermsdorf stainless black tafetta glove ; 520, 521 and
522, ladies’ black, colored: and cream pure silk gloves; 5oS,
500 and 507, ladies” black, cream and tan pure-silk mitts.

Auy one of these enumerated lines can be retailed with 2
good margin of profit at the popular price named.

S. GREENSHIELDS, SON & CO.

S. Green_%ields, Son & Co. report that their spring orders,
so far, indicate good prospects for cashmeres, prints, muslins,
Swiss spot musling and Priestley’s cravenettes.

‘There are good indications of a satisfactory demand for
English flannelettes, and-also-that zephyrs will be largely worn
this spring.  On their first flat the above firm show a large
range of these goods, such as woven and printed flannelettes in
various designs, and fine Scotch zephyrs.

A full range of prints‘is a heavy line with S. Greenshiclds,
Son & Co. They control the well knewn “-Crums ™ print i the
Montreal market, and it is meeting with great recognition from
the trade. A full line of Canadian and imported prints is also
carried for buyers to select from.

In dress goods Priestiey’s * Eudora” cloth, a new. feature,
promises.to be a strong favorite. Itis a silk warp cloth, and
can be had only from S. Greenshields, Son & Co. They carry
also their usual full range of other dress goods. Noticeable
lines in this connaction are their Lappet musling, in which they
offer special value, and- some striking numbers in * Peau de
Soie ” and- * Faille Royale.”

An extensive range of box cloths and worsteds will be certain
10 attract attention in this firm’s-woolen department, while as
usual they show an extensive range of smallwares, hosiery, gloves,
ribbons, laées, etc. They note in this connection a very grati-
fying demand for nbbons, and look-for agood spring trade in
them this season. The finn also- carries -its usual large stock
of carpets and houseturnishings.

A CHANGE OF MARKET.

It may not generally be known, says Dun’s Review, that the
feathers of wild fowl form such ahimportant factorin the feather
and down business. The Alaska Feather and Down Co., of
Montreal, have recently completed arrangements with the
Hudson’s Bay Co., whereby they have secured the entireamount
collected annually on the coasts of Hudson’s Bay and Labrador,
amounting to the large aggregate of six tons per year. These
feathers are gathered mainly by Indians, and are from geese,
ducks (including the eider duck), gulls and partridge, and are
said to be of a very superior quality. When it is considered
the small weight of feathers contributed by-a single bird, afaint

wdea may be conceived of the tremendous slaughter there must.

be to secure 12,000 pounds of feathers. Thesc feathers have
been shipped to England by the Hudson's Bay Co. for the past
109 years, and are sold at auction. They continue to be ship-
sed there as usual, and are reshipped to Montreal in unbroken
nackages, when they are taken in hand by the above named
~ompany, who have an extensive plant, and- are converted-into

-

pillows, cushions, cidet down bed covers, and, in fact, everything
in which feathers can be utilized. ‘I'be first shipment of 3,000
pounds has-just been received by this company.

SPECIAL NOVA SCOTIA LETTER,

Hauirax, Jan, 26,
‘The dry goods trade in Nova Scotia during the present
month is reported as being very good.  Buyers ordered freely,
but collections have been exceedingly slow. ‘This is particularly

‘the case in the eastern parts, where dealers are awaiting returns

from Newfoundland which will never, never come. ‘The out-
look for-the year is fair, but there is nothing to indicate a better
or more satisfactory trade than last year.

Our wholesale men report the prospects for trade on P, E.
Island very poor. The island is now looked upon as an unsatis-
factory field. )

Sol. Clarke, of Mount Stewart, P.E. 1sland, is here, trying to
effect a compromise with his creditors. He was burned outa
short time ago.  His liabilities are $17,000, and his creditors
number 75, scatteted over theisland, the provinces and Quebec
and Ontatio. He is offering 50 cents on the dollar.

The retail trade in Halifax has had a good month, although
the mild-weather has slackened the demand for heavy goods.

Two English drummers have been here for the past week,
taking orders for clothing. ‘I'hey canvassed every man-who
could-pay for a suit, and as Halifax is very, very English, they
todk a large number of orders. One of them remarked the
large number of men who wear knickerbockers. They -were
shocked to'learn that such -were not considered “ good form ”
in England. .

 The early closing movement has at last reached this city.
The retail dry goods merchants and their employes will petition
the-Legislature for an Act similar to that of Ontario. The move-
ment was started by a young lady clerk in Barnstead-& Suther-
land’s.

Mr. Geo. Mclaughlin, of Annapolis, has cpened-a branch
at Middleton, with his son, W. W. McLaughlin, in charge.

Mr. Robert Pugsley, of Etter & Pugsley, Amherst, has gone
to Europe. He will visit the principal markets on the look-out
for dry goods novelties.

James Paton & Co., of Charlottetown, have made a new de-
parture for that city. They have adopted the “cash down”
system.

The Yarmouth Woolen Mills Co. have enlarged their plant
by the addition-of ¢ight double-width Knowles looms. So far
the mills have not proved a paying investment, but the directors
are hopeful for the future. Some of their goods have been
placed in Quebec and Ontario by James Cantlie & Co., Mon-
treal, selling agents for the mills.

The annual mecting of the Eureka (Pictou Co.) Woolen
Manufacturing Co. was held last week. The year has been the
best in the company’s history. A satisfactory dividend was de-
clared and a snug sum carried to rest.  Additional machinery
is being put in, as the company were unable to fill all orders
during the past year. .

. TaunToN.

«« Where Is my Spring Namber of THE DRY GO0DS REVIEW ? *°
writes a subsceiber. + Den’t forget me, because | wane to
see what ncw geeds are effering, and If there are any
acw ideas.”’

* v
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WARRING KENNEDY.

O BE clected Mayor of the city of Toronto is a consider-
able honor ; to be elected by the largest majority ever given
to a candidate for the office is a great honor; but to be
re-clected for a second term is a greater honor and one seldom
bestowed. By clecting Warring Kennedy to be Mayor of their
city for 1895, the citizens of ‘voronto have conferred this
“ greater " honor upon him.  He was re-clected not because he
was her most wealthy or most blue-blooded citizen, but because
he was an honest, God-fearing, broad-minded business man,
who in his term of office had spared neither his physical nor
meital powers in his endeavor to promote the city’s interests.

Few business men are willing to sacrifice their time -and
business to serve their city or their country.  But those who do,
deserve-laurel wreaths for the sacrifices they make in undertak-
ing work which too often is
paid for only with severe
criticism, and, perhaps, op-
probrium.

Bacon says : “Themould
of a man's fortune is in his
own hands.”  Mr. Kennedy,
who is now sole surviving
partner of the wholesale dry
goods-firm of Samson, Ken-
nedy & Co., has exemplified

¢

record. He is a native of -
County Down, Ircland, and
commenced his business ca.
teer as an apprentice in a
dry goods store in the town
of Kiltea. At the expiration
of his apprenticeship he went
to Belfast, where he lived
for several years, occupying
various positions of trust.
Like many other young men
of push and enterprise, he
decided to try-his fortune in
Canada. He arrived in To-
ronto in 1857, during cne of
the greatestcommiercial crises
that the country has passed
through. Nothing daunted,
he accepted a subordinate
position, but his natural force
of character soon drew mark-
«d attention to him, and bhis
scervices-were eagerly sought after. Hisadvancement was rapid,
so much so that he was drawing the yearly salary of $4,0c0,
when in 186y he formed a partnership with Mr. A G. Samson
and Mr. Alexander Gemmel, both since deceased, under the
name of Samson, Kennedy & Gemmel, The three partners
were all previously connected with the establishment of John
Macdonald & Co. The firm commenced business in the ware-
house, corer of Scott and Colborne streets, and, a few years ago,
on the retirement of Mr. Gemmel, the firm name was changed
to Samson, Kennedy & Co., under which it will continue.

~ Mr. Kennedy has, by persistent Jabor and application, won
commercial and ather hanors of the worthiest description.  He

e Fw )
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KEANMRDY,
Maywr of Toronto for 1894 wml 15gs. .
{From an vil painting. ]

has always been an indefatigable- worker, not only in busi ss
but in helping along anything that enlisted his sympathy nd.
approbation. He is a man of wonderful vitality and enc- vy,
carnest and perseveting in his zeal for the good of ‘his fells s,
and untiring in his labors for the betterment of their condit u,
both morally and physicaily.- He took a leading part in -Le
organization of the Commercial Travelers’ Association of (-
ada in 1871, being one of the charter members, and when the
first annual meeting was held the following year he was honoted
by being elected’ president, and is now an honorary director,
His interest in the association has never flagged, and when the
Commercial Travelers’ Mutual Benefit Society was formed in
1881 he was appointed treasurer, which office he still holds. 1le
also takes 2 warm interest in the Commercial Travelers’ Circle,
which has for its chief object the promotion of temperance
among the fraternity. As an evidence of his popularity he was
elected alderman in 1571,
polling the largest vote on
record, up to that time, in
favor of any of the cily
fathers. In 1887 he was
asked to run for Mayor, and,
although he was unsuccess
ful in the contest, he polled
a very large vote: He was
several times urged to enter
the political field, but de-
clined, much to the chagrin
and disappointment of his
friends, as he is a ready,
fluent and forcible speaker.
His fellow-countrymen also
showed their appreciation of
his merits by electing him
president of the Irish Pro-
‘testant Benevolent Society in
1872. Mr. Kennedy is now
chairman of the Boaid of
the Toronto General Burying
Grounds Trust ; senior hon-
orary secretary of the Upper
Canada Bible Socicty ; a
member of the High School
Board, and of the Board of
Management of the House
. of Industry. He is also a
member of the Executive
Council of the Mutual Re-
serve -Fund Life  Associa-

- tion, and chairman of the
Cauadian Board, and takes a keen personal interest-in-its affairs.e
as he does in everything with which he is connected. The ol
painting from which the accompanying photo-is taken was pre-
sented to him by this company.

Mr, Kennedy's devotion and loyalty to the cause of Metho-
Jism are known fa. and near. As local preacher, class leader,
trustee, and Sabbath school superintendent he earned for him-
self the esteem and admiration of his co-religionists. He has
been on several Conference committees, and a delegate from the
Toronto-Conference to the General Conference, where he always
took a prominent part in debates. He was the first layman 10
occupy the position of secretary of the Conference. |
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SILKS AND LACES.

HEATD grade fancy blouse silks promise to be consumed in
C large quantities during the coming season. ‘l'o meet the
demand John Macdonald & Co. show a long range of colorings
m zr-inch pongors and pongeesata very low price.  Theleading
<hades are light blue, pink, buttercup, anemone, coral, turquoise,
and cardinal. A line of similar silks in very small fancy checks
has been an extremely fast seller.

A direct importation from Japan of Kaiki silks is worth
menuoning.  Light blues and pinks predominate,

paille francais in all the leading colors is in full stock. A
special line in a black peau-de-soic is shown.

‘I'ims season will also be a great lace season, the orders al-
ready placed with the jobbers surpassing any previous recent
wason. Pointes predominate, especially heavy pointes, pointe
d'lretande, pointe de Venice, cte. Valenciennes are very good,
and large ranges are shown. It requires a row of tables, side
by side, for the full length of John Macdonald & Co.'s ware
house, to show the enormous range of laces that they carry.

STYLES IN CURTAINS,

(‘urtams are a speciaity with John Macdonald & Co., judg-
g from the immense stock now being opened up.  They, of
course, carry all kinds, from lowest to highest grades.

‘I'he newest lace curtamn is a net with plamn centre and fancy
border, the latter being close and heavy. “The small all over
figure follows closely.

Chenilles are lower 1 price than ever, although thisis a
remark made almost every scason.  In the cheaper lines, plain
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bodies, with dadoes, still hold the lead.  Allover patterns are
similarly undisputed in the better goods.

This firm also show a splendid range of chenille covers,
goods which are now within reach of the ordinary consumer’s
pocket.

SPECIAL LINES,

Zvery merchant is looking for special ines, and most whole-
sale houses try to meet the demand. W, R, Brock & Co. have
five special numbers in - 34-inch black Italians, doeskin finish,
which is said to be unalterable under the iron.  These were a
manufacturer’s clearance, and for this reason are offered at
“ bargain ” prices.

In this issue they advertise a line of job American prints,
which they claim to be running off at exceptionally low prices.

Fancy cotton goods will soon be in scason. ‘Their range is
the largest they have ever shown, and includes plain and fancy
chambrays, zephyrs, crepons, crinkles, piques, cords, harricteens,
drills, ducks, brocaded sateens, etc.

Ducks for tents and awnings are shown in long range, and they
have sufficient stock to meet all demands for this maturing trade,

In dress goods they have some noticeable lines.  In blacks
the range is lengthy, inc’uding black silk stripe crepons, and
black figured gramtes, satins and soleils.  Plain colored dress
goods in serges, satin cloths, armures, jacquards, and satin-
finish cheviots are much in evidence, as well as a generous dis
play of fancy dress goods.

Their silk department is well replenished for the spring
trade, and includes some specially chosen cheap lines of plains
and fancies for dress and trimming purposes.

r\

the most desimable for the medium class to the highest.
represent so many advantages.

Bonne-Tenue Braces

Expositions
Universelles

1878, Medaille D'or

PARIS | {538 Ao Drix

most comfortable, and durable; clastic only at the
back two lower ends; no rubber over shoulders;
No brace will
Whoever uses them once will never change.

THIS sanitary brace is the most stylish, the U htesy,

‘They are made only in neat stripes on light ground, Selfs, White, Fawn, and
Black. To suspender buyers we offer all advantages.  Sclections from Eng
lish, French, German, American, and Canadian makers, from the old reliable
two-picce brace without leather, to the highest grades in silk.

Neckwear Summer Vests

2’000 Patterns to select Fancy Cashmere Effects, Steel Checks
from. _chrcscmalivcs in and Stripes, $9.00, $10.50, $13.50,
all provinces. $15.00, $18.00, $21.00, $2.4.00.

GLOVER & BRAIS

184 McGILL STRERT

~aie—_ MONTREAL

Navy Cashmere Vests with White
::nd Colored Spots and Figures,
$106.50, $18.00, $21.00, $24.00.

White Ducks, detached buttons,

Wholesale Importers and
$9,°°’ $1 o.30. unfacturers

Man
Men's Furaishings
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JAS. A. CANTLIE.

m 6o, SUMNER.

K. JAMES A CANTLIE is a native of Scotland, having
been born at Dufftown, Banfishire, in 1836, Asa lad
be was traned to business m the town of Aberdeen, and by
painstaking eflotts soon won the esteem of his employers,
Comng to Canada i 18063, hus first posttion was with the
late firm of Messrs, W, Stephen & Co. His ability soon sccured
him the postion of traveler for the firm. Once started on the
road he found dithculty m secuning orders on account of com
petition, and so mformed the finn n his daily letters, Ater
having sent off many such, ane mormng he received a reply to
the effect that he had been *sent out to sell goods, not to send
in repotts of what other firms were dowmg”™ “The young traveler
sent in No more Tepotts,

ing the commercial interests of Canada, never sparing himsf
when active work or the aid of his voice could help any dewr.
able object.  Having the strength of his convictions, in debate
he presses home his arguments with much force : heis a captal
fighter when in opposition ;. would scorn to do a mean action |
means to do right, and thinks everyone ought to know that L
1s doing right. .\s a master, he is much respected by b
emuloyes , gemal i disposition, astrue as steel 5 a man whom
one is proud to call his friend.

Souially, be is one of Montreal’s most highly respected au
sens, 1s a brother-indaw of Lord Mount Stephen, and intimatcly
connected with Montieal’s best families.

He s a very devoted disciple of Isaak Walton, and generally
gets the largest salmon and the biggest basket of trout.

PROVIDENCE.

but at once apphed him-
self with all lus tact and
energy to obtmn orders, 1
which he was most sue
cessful,

In 1869, m company
with athers, he began
business as a manufactur
ers' agent for the sale of
woolens and cottons,
which business he  still
carnies on successfully, hav
mg albo a well equipped
warchouse in Torontoe
under competent manage
ment. In the course ol
lus career he has disposed
of vnormous quanttics of
goods.

He was one of the
tounders of the Dommon
Commercial Travelers’
Association, 1 which or-
gamzation he has held
various oflices of trust, and
for two years was 1ts hon-
ored presdent. He sull
takes a Geep mterestin the
association,  especially in
the benevolent fund.  The
association’s hagh positon

“You know,” began
the drummer, as a softand
tender smile played over
his face, “I was in St
Louis about two years ago,
and wanted to get a
cheque cashed.  Like any
other fool, 1 went to the
bank alone, though know-
ing I wouid have to be
dentified.  The  teller
threw the cheque back at
me, and 1 handed him my
card, a lot of old letters,
the strawberry mark on my
left arm, and all that, but
it was no go. 1 must get
some one to wdentify me,
though 1 didnt know a
soul in all that town. Do
any of you believe in Pro-
vidence ?

One impulsive individ:
ual said he did, but the
others maintained a dus-
creet silence.

“Well, I went out on
the street and wandered up
and down, wondering what
I should do. In themidst

to-day is due m oo small
measure to the work of his
master hand.

He was one of the unginators of the Merchams” Manufac-
tunng Co., which company to-day stands second to none in the
catton manufactunng wdustry.

He s presdent of the Donunion Transport Co., another of
our successfulinsututions,

Recently b was unanimously clected to the presidency of
the Montreal Board of Trade.  He has done much actve work
on the Board, having held ofitce for many vears. Dunng the past
vear he gave much of s ume, asstg i the fmmng of an
wsolvency law tor the whole Dominon, which s likely to be
adopted in the near futute

He has always taken a deep mterest m all spuestions atfect

Jaws v Canttoe,

Pressdent « ¢ Mowarcal Boant of Trade for atve

of the rush 1 caught sight of
2 familiar face and 1 soon
had the man by the arm.”

“Say! you remember me, don’t you?” 1 asked.

“No, sir.”

** Never saw me before 27

“Never.”

*But you are in crror.
N V.27

“1 du, sir.”

* Laved on Cherry street 27

*Yes, sir.”

* Had a daughter named Maude?”

**Sir, who arecyou ?”

“Had a daughter named Maude.

Didn’t you use to live in Elmir,

Don’t you remember
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that on a certain occasion you came home and found a young
map ~itting up with her and booted him out doors ? ™ :

«Ah! I do remember.”

«Well, 1 am the booted young man of the dim past.
down to the bank and identify we as Dobbs.”

«With the greatest of pleasure.”

s Gentlemen,” continued the drummer, as he heaved a sigh,
‘It s needless to add that T got my money and that the old
man had a cocktail with me.”

« But it was funay that you should admit that he booted you
wut of his house,” protested one of the audience.

« How, funny? 1 was there and I was booted.  Why con-
ceal the fact?>  He was the girl's father  He hada right to
hoot me” .

« Gentlemen, 1 don’t belong to any church, but I do seck to
be a good man, and 1 ask you if the hand of Providence was
pot inw? Dsparka girl.  Her father comes home and boots
me.  Years clapse, and just when 1 want $250 on a cheque to
get out of St. Louis T run across the booter and he helps me
out. lfnot Providence, what isit2?”

“{ts a blamed old drummer’s yarn,” growled two or three
men 10 chorus, and then all rose up to drink another lemonade.
- Detroit Free Press.

Come

TORONTO FEATHER AND DOWN CO LTD.

‘The above named company advertise on another page that
they are now making a specialty for the coming scason of
«Summer ” or light weight quilts.

‘Thewr manager has just returned from a tour of the Ameri

can markets and factories, and they are now producing the latest
novelties in the above lines.  They also show a large range of
down pillows, plain and fancy covered, houschold-pillows, ete.

FOSTER & PENDER ASSIGN.

One of the heaviest falures reported in ‘Toronto for some
time was announced last Saturday evening, when Messts, T, G,
Foster and David A. Pender, trading under the name of T, G.
Foster & Co., wholesale upholsterers’ supplies and carpets, and
Foster & Pender, retal upholsterers, made an assignment to
L. R. C. Clarkson, for the bencfit of their creditors. ‘The
Labihties will exceed $100,000, the principal creditors other than
the Domimon Bank buemng Enghsh houses.  The assets are
understood to almost equal the liabilities.

I'he firm formerly dealt extensively in the wholesale trade,
“Iheir warchouse in Colborne street was destroyed by fire five
or six years ago. There was considerable salvage, and the firm
decided to dispuse of it at retal. “They secured  immense
prenuses at 14 King street east, and subsequently decided 1o
continue the retail business i connection with the wholesale
department.  The tirm was pushing and energetic, but the loss
occasioned by tie fire, together with the large expense they
were put to in fiting up their new warerooms, the immense
stock they had to carry to meet the competition in their ling,
and the stowness of collections, crippled them. A member of
the firm visited England and secured an extension, and an effort
was recently made to secure a further extension, but this failed,
and the assignment followed.

1t is understood that the Dominion Bank is secured.

VW E_ARE_SHOWING
=

This month a
splendid range of

Belt Ribbons
Belt Buckles
Side Combs
Back Combs
Hair Ornaments

Etc.

Probably the largest assort-
ment in the trade.

SEND FOR SAMPLES

Macabe,

RObertSO“ ?Ve‘::'!l?g,t?“ Street
& Co. e T ORONTO

e “ALASKA”

FEATHER AND DOWN CO,, Ltd.

Prize Toronto
Medal Industrial
And Exhibition
Diploma 1894

Mannac tucets - f

DOWN GOODS
FEATHER PILLOWS

Head Oifie MONTREAL

el Factons
Branch: 28 Front St. E., Toronto.
Where we keep a completely assorted stock of all our lines for
the convenience of the Western trade. .\ eall s kindly solicited:
Mr. J. H. Sherard is in charge.

[TEE M N T8 STTTURN |
Steect

**ALASKA" is our l!ame. Brand. and Trade Mark.
1t is a guarantee of perfection.
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SPRING MILLINERY.

CTIVE preparations are being made by all the wholesale
millinery houses for the spring openings to he held about
March 1st.  Large importations are being passed through the
Customs datly, and the London, Paris and New York markets
are being closely watched by buyers for the latest novelties.
TI'ke shape of the scason promises to be the broad-leafed
flop, of which several varicties are illustrated herewith  This
is a revulsion from the crumpled and twisted forms of last

season. | he straght leal, as shown in Fig. No. 1, has, perhaps,
been the best seller of the season, the original of the illustration
being picked from the stock of a leading Toronto wholesale
house. Figs. 2, 3and 4 are merely slight variations of ¥ig. 1,
and ndicate a few of the large number of similar styles of this
class of hat.

Paris hats have not yet been shown in “Toronto, but the
writer was afforded a glimpse at a few by the kindoess of Miss
Mahafly, head milliner at Reid, Taylor & Bayne's. A fancy
@ pace-meet ™ hat consisted of bright green tinsel crown, run-
ning forward into two curving cars, with bright pink ribbon
daintily bunched in the back and front, and with poppices.
Another odd hat consisted of a jet crown about three inches in
diameter, encircled by a row of red roses, some two dozen iIn
pumber.  But the leading hat was a combination of black lace
and gauze, and red roses clustered around a not overhigh

Fua 2

crown, and resting in a perfectly flat, broad brim. It was a
gem.  In bonnets, the shape is more butterfly than ever.  The
depth trom front to rear varies from one to three inches, and
the width from side to side from one to three feet. That s,
the bonnets are narrow from front to back, but wide and
geuerous at the sudes. Some queer combinations were shown,
the charactenstic one being a union of pink and purple.

In fowers, which are the leading thing, as everybody
knows by this time, the variety is great. The comflower in
natural and other color, violets in natural colors, hyacinths in
natural colors and also in whites, piks, ete., poppiesand shaded
poppies, s, Scotch heather, cawskps, chrysanthemums, blue
bells of Scotland, vrchard, ete., are the leaders, and are gorgeous
to behold 1 the beauty of their multisshaded radiance. Lage
flowers and lane hats are to be the feature of the season.

In . McCall & Cu.s they were beginning to open up spring
stock.  Mr. Blackley expluned one mnovation they made this
season.  Heretufore they suld their parasols mostly by import

orders, and asa consequence their samples were chosen early
and did not contain the newest novelties sometimes secured b
the imporung retader.  In order to protect their customers ar. |
sccure them the latest goods, they decided not to send out the
parasol samples until they had received the latest novelty, and to
sell from stock only. “They found that this was a pleasing inne
vation to their customers, and were certain that this move
would be benelicial to both.

Speaking of parasols, some pretty ones are noticed. Chene
silk, an old fashioned effeet, is one of the latest things in fancy
parasol tops. It is shown with lace insertion, as many of the
fancies of this season are. ‘T'affeta shot silks are also favorites
just now and here insertions are used.  Fancy striped silks and
black and white combinations complete the leading part of the
range.

A BOARD OF APPRAISERS.

‘I'wo important changes are necessary in the Customs Depart.
ment.  Mr. Watters, the acting commissioner, should be given
another position where he would cause less worry and annoy

i 3.

ance to the trade.  He wasa good accountant, and to that work
he should be again assigned.

‘There should also be a Dominion Board of Appraisers,
made up of capable men from the leading departments of busi.
ness.  With such a court there would be no such thing as
importers at one place passing goods in {ree, another paying 20
per cent., and another 33 per cent,, ag 1S constantly done.

Attention was drawn to one article this week which pays
$3.90 duty in Toronto, So cents in Montreal, and has been
brought in free at a number of outlying ports. Halifax dry
goods men have brought goods inat Montreal and paid freight
to that point. A Montreal wholesale hardware house says that
a London firm can import at a less rate of duty than they can.

“The United States tried to go on without such a board, but
now it is recognized as a most valuable institution.  Unfair

Fra 3

rulings ase often given, but this board sets them right. In

Canada the importer generally has no appeal, and often suffers

severe loss,

Spring Tradc Numbdcer of THE DRY GOODS REVIEW wlll reach
cvery dry goods mcrchant, milliner, gene’s furnisher, €1C.,
ctC.. in Canada. It will be malicd Fcbruary 28, In time t0
catch the Miltinery Opening duycrs. Page rates reduced for
chis Number.

4
R
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;I'HE SYNDICATE.

VAN BROS., Owen Sound, have taken up the cudgels in
R behalt of the Retarl Syndicate. They have been writing
Jetters to their local papers declaring that Tre Dry Goops R¥
view doesn’t know anything about the Syndicate, is published
i the mterests of wholesale merchants, and is a generally ignor
ant pournal.  Tie Review has much pleasure in receiving
Ryan Bros. kind opinions ; perhaps they will havea good effect,
a~ miost of our readers will believe the contrary simply on ac
«ount of the source of the above statements.

speaking of the Syndicate and Ryan Rros,, they say -

1. We visit the leading manufacturing centres of Europe.

5. We buy direct from the loom.

3. We pass by wholesale houses and manufacturers’ agents.

By these statements they attempt to show that the Retail
Syndicate can buy goods as cheaply as the Canadian jobber,
and hence considerably cheaper than the retailers who buy from
the jobbers.

let us examine the first.  Of course, Mr. Ryan can visit the
leading manufacturing centres of Europe. Even the writer could,
if he were able to borrow the necessary traveling expenses. But
Mr. Ryan would be unableto buy from tue large manufactueers
at these centres, simply because they would know nothing about
him, and because his purchases would Ue trifles too small to be
bothered with.  Mr. Ryan is trying to mislead.

“ We buy direct from the loom.” ‘This may be so, but Tug
Review must be pardoned when it ventures the assertion that
one good-sized box would hold all that Ryan Bros. buy direct
from British looms in one year.

“We pass by wholesalers and manufacturers’ agents.”  “This

is true : but 1t is erqually true that they do not pass by them all.
They purchase threefourths of their domestie goods through
agents and wholesalers, and seven-cighths of their foreign impor
tations through sumlar sources. They undoubtedly purchase
more than this percentage, but it will be wise to place it as low
as generosity will pert.

Ryan Bros. cannot gam access to the luge wanufacturers,
cither Canadian or British, and they know . They may buy
from a few small ones here and there, but this is not worth
mentioning.  They belong to the Svndicate, and the Syndicate
belongs to a wholesale house 1 Glasgow, which wholesale house
buys from the manufacturer on the same, but no better, terms
than the Canadian wholesaler.

A NEW CHAIRMAN.

The Dry Goods Section of the ‘Toronto Board of Trade
held its annual meeting about a week ago, and the chairman of
1894, Mr. Alexander, reviewed the year’s work.

Officers for 1895 were then chosen, and John Do Ivey
was elected chairman and Andrew Darling, of Wyld, Grasett &
Darling, vice-chairman.

Mr. Ivey has been a member of the Section for a consider-
able time, and has always taken an active interest in its affars.
He posstsses a good knowledge of the various questions which
are before the trade at the present time for settlement, and it
may be expected that under his regime the section will be as
progressive and aggressive as usual, or even miore so.

Although Mr. Ivey is still a young man, he seems t0 possess
the confidence of the wholesale diy goods men of the city.

Wholesale —

- Millinery

Preparing for our

_____ OPENING

SEE NEXT ISSUE.

D. McCALL & CO.

Wholesate Mitlinery and Fancy Dry Goods

12 and 14 Wellington St. East, Toronto

1831 Notre Dame St.. Montreal




WINDOW-DRESSING.

AS'l'()RI-’. without windows would be as bad as a man with-
out eyes-- and windows poorly dressed are properly called
eye sores.

‘I'he idea of getting something for nothing is not a healthy
one to cultivate.  But window-dressing is a means of advertis-
ing where the cost is reduced to the mnimum, and if properly
done the returns are great.

It is astonishing somctimes to sce how well a window can
be made to look with only a few articles. Hereisa suggestion
for a shoe display : In the background of your window make a
large magnet. You can make it in a short time, and the
amount of lumber required will cost little.  Drape it in appro-
priate colors and display your footwcar about it. The card
should read : * Our prices act as a magnet on the public.”

Window-dressing, to be successful, should and must change
with the different scasons of the year. A July trim will not
work in January. Window-dressing, of all things, must be up
to date. Don't forget this.

Pitch right in now and get up some good spring displays. Per-
haps you are going to have an clection in your town. Get to
thinking and get up something characteristic.  Why, you ought
10 think of something good. The women are going to vote this
fall more than ever before. It scems that woman  suffrage has
come. Now, make the best of it.  Show your genius in a win-
dow display. lLet the ladies know that you are thinking of
them. Make a nice ballot box and have ladies in costumes
voting. 1t will make a big hit.  Have the ballots so they can
be seen, and make them read like this: *1 vote for Blank’s
hosiery .~ or I vote for Blank’s tailor-made cloaks,” or ** I vote
for Biank's dress goods at cents per yard,” and so on.
Then have a card in the window reading thus: * Good Re
sults from Woman Suffrage.” 1f you will do something like
this the ladies never will forget your store. It will be the talk
of the town, and that’s what you want.

1t is school season now. Little people should all bein
school. Every mother likes to sce her child appear well.
Make a display ‘of school children’s costumes and sceif you
cant mprovg’on what is bemng worn.  If you can, you will
bring lmdM.(‘{ your store.

Every swell girl likes comething mce to wear about her
head when she steps out to a neighbor’s house. A handsome
fascinator hits the most of them. If you show what people
want they will buy, and you can anticipate their wants by show-
ing thangs that will appeal to their needs and desires.

Peopic wall not think much of you unless you think a heap
of younell.  Just 0, the public will not care for your displays
unless vou show that you have tinst caed for thiem yourscelf.

A display scen through a dirty window glass may be just as
good as any, but it will not bang zhe trade of a clean window.
Appearances are almost everything.

Some stores take great pains with their window cards.  The
card s nicely wntten, in black and red letters, say, and then it is
encased 10 a mice vak frame. The frame can be used, of course,
for any number of tmes. .\ few even go 5o far as to place the
framed card on an casel or standard, but this, it scems, s cary-
ing the matter a hude tou far. - Great care should always be
taken in wriing vards.  The letters should be uniform, and on
a straght hine.  Punctuation, it any 1s used, should be correct,
and there should be no grammaucal crrors.  The inital letter
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should he large, and often of different color from the rest. ol
lowing is a good, attractive style:

...................................

MAKING A DRIVE IN
THESE AT—--25 CENTS.

................................

“I'he card that tells the story in the briefest possible manner
is the card that wins. Hete is a card noticed in an underwear
display:

DERBY RIBBED :

$1.25
PER GARMENT.

Puns in card writing are indulged in by the lower class of
merchants, as a usual thing.

e —— et

DINGMAN & LORIMER.

A wellselected stock of laces, veilings and handkerchiefs is
carricd by Dingman & Lorimer, at 56 Bay street, Toronto.
These are specialtics with them, and hence ate collected to the
best advantage.

“I'his finu also does an extensive business on import order
in embroideries, dress goods, linens, velveteens and silk
velvets.

STAPLEY & SMITH

Nansfactarers of the Ceicdrated

“ HIBERNIA” a0 “STERLING”

«verny, everliy -
HAND {3 MADE LoCK STITCH
Aap Wt Locx snve®
TRADE Maxs. TRADE MRk,

UNDERCLOTHING

Skirts
Camisoles
Slip-bodics
Dressing- Combinations

Gowns | . Tea-Jackets
128 LONDON WALL, LONDON, ENGLAND.

Nightdresscs
Chemiscs
Knickers
Draw¢rs
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F the year— January—is now past, and “\\\W
so is stock-taking. The retail trade 1n \y ',
every nook and corner of the Dominion

are prepared to buy more freely, and consequently
are watching the trade press for new goods, new
ideas, and bargains. Have you anything to say
on this, the opening of the new era of good times?
There is no brisk buying yet, but live retailers are
looking about before doing so. One great source
they depend on for reliable information is the Spring
Trade Number of Tue Dry Goops Review. We
are issuing it a month later this year, on account
N of the Millinery Openings. We are therefore re-
I& ceiving enquiries from our subscribers daily as to
%  when they may expect it. The advertising /9
\ received so far is ahead of the total advertis- {y!
ing of last year’s Special. Let us have
copy at once so as to insure a good (]

‘Rw \ ‘.
R % position.
2SRy

The Wreath of Fame
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GENERAL NEWS.

N Wednesday, January 3oth, at 2 o'clock, Suckling & Co.,
Toronto, sold en bloc the following stocks: Fyfe & Co.,
Barrie, dry goods, $10,800: |. W. Dale, Mitchell, dry goods,
$5,809 ; Brown, Waite & Co.. Smith's Falls, $10.300 : Maynard
Bros., Orillia, tailors, $4,900: D. Lavery, Kirkfield, general
store, $3,300: Bowes & Co,, Kingston, dry goods, $2,500.

‘I 8. Lobb dry goods merchant, Queen strect cast, ‘Toronto,
headed the poll in the recent election for school trustee for No.
1 Ward.

“T'he stock of furs in the store of Mr. Joseph Rogers, Winni-
peg, was destroyed by fire last week.,  The loss is estimated at
$23,000, and insurance at $16,500.

It is stated that the regular service of the new line of steamers
between lielgium and French ports and Canada will begin in
April. T - steamers will run to Montreal in the sumaner and
to Halifax in the winter

1. ]. Haonnan, men's furnisher, Montreal, has won his suit
agamnst the Windsor Hotel of thatcity This case settles that
the hotel 1s liable for accepting c.o.d. parcels addressed to their
guests.  1{ the cletk warks the account 0. K., be 1s responsible
to the merchant, whether he collects from his guest or not.

On the morning of Jan. gth, fire was discovered in the latge
dry goods and tailoring establishment of E. E. McGafiy, Lind-
say. The fire originated in the basement and had made con:
siderable headway Lefore the firemen arrived.  The stock car
ricd by Mr. McGaffy, valued at $33.000, was very much dam-
aged and 15 mostly a dead loss. It was insured in the follow
g Alhance, $3.000. Manchester, $3,000; United Fire.

s.000: N.B. & M, §6,000: Wester, $3000: Lancashire,
$3.000. The building s msured in the Western, $3,000:
Royal, §3,000: lLancashire, $3,090, and London and lanca-
shire, $3.000.

CARPETS AND ART SOQUARES.

American carpets and ant squares find their way into this
market in considerable quantities.  The Philadclphia manufac-
turer sells his goods in Canada usually at a pretty low figure, S0
as to overcome pant of the handicap of the duty.

1. H. Black, 50 Bay street Toronto, sells goods of this
character on vommission. He represents the Bromley Bros.
Camper Co.. 0 three-plys, unions, jaspers and art squares ©
Barnes & Bever, manufactuters of chenille curtains and covers :
Starand Crescent mills, who make drapeties, porticres, covers
and rups to match: lehigh lace mills, lace curtains.

He alsu represents Delacamp & Co,, Japan, rugs, matings
and silks, and Sicmssen & Co., China, Chincse mattings.

NEW WINDOW SHADES.

Menzie, Turner & Co. are puthng new goods on the markel
all the time.  The feature of the window shades for 1895 is the
lace finges used 1 the cheap goods.  Taces are deaz, and, up
to the present, have only been put on the market at prices
which placed them beyond the reach of the ordinary class of
consunicr.

This scason has scen a great change and good mounted
shades can be retailed at 35 conts, Socentsand $1. These are

well made, and very attractive.  Retailers should have ne

trouble in disposing of them.

PARASOL HANDLES.

Itis the handle that gives character to the umbrella o
parasol, when itis a woman that is purchasing. It is the tirwt
part examined by her, and it must suit, no matter what therow
of the article s like.

Recognizing this, Irving & Co., manufacturers, Torontn,
have paid special attention to handles, and have arrangements
whereby they receive regular supplies of the latest novelties from
the New York and Paris markets. A few of the newest things
are illustrated in the accompanying cut, and when these handles
are placed on the very neat tight-rolers  manufactured by this

ITST, S o

. Now ol W, 180k 8 Pl
New 3098, 1248, 119 « 280 132, v .
Hamlks shown by Ininz & Co

firm, thay have a striking appearance.  Of course, the same
handles are used also on wood sticks and in a varicty of cover
ings and styles.

Nos. 1,818, 1,530, 1.815, 1.503, and 1,832 occupy the fint
row and are natural wood : Nos. 1,830 and 1,808 are silver ot
namented below the knob, and No. 1,832 hasa silver plate on
the end of the crook.

The lower row are lighter noveltics.  No. 1,090 is a chasel
gold handle: No. 1,833 isa combination of dark wood and «
gold crook : Nos. 1,090 ard 255 are colored stone knobs, with

(118

filigree omaments: No. 1,830 isa plain gold dusign, and 1,833

a natural wood, with 2 chamcteristic metal tip.
With such'armngements for securing the best, Iniug & Co.
will, no doubt, command a large part of the Canadian trade.

Sy
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SAMSON, KENNEDY & CO.

Great Fancy Dry Goods House

OF CANADA

IMPORTERS OF IRISH LINENS AND DEALERS
IN DOMESTIC STAPLES

e

During 1894 we have heard a great deal of complaining about the dulness of
trade, but such has not been our experience, as our sales for g4 have been the
largest in the history of the house.

WHYQ We attend to our own business only. We keep
. expert buyers of long experience, who are tho-
roughly posted and know where to put their hands on goods that are
adapted for the Canadian trade, and the live merchants of
Ontario are aow well aware of these facts.

The SUCCESS Which we Have ATTAINED During 1394

Stimulates us to Further Efforts for 1895.

Our Imports from the Europecan markets are daily arriving, and will be
‘complete in every department by February 10th, and will comprise
a larges stock and morc extensive range than we have cver
shown before.

On January 2nd our eighteen traveling salesmen started ‘for 1895,
and notwithstanding the fact that merchants adhere to the policy of conserva-
tive buying, wec are pleased to state that the results up to the: present have
far surpassed our most sanguine expectations.

We would be pleased to have you call and inspect our stock when in the
market. or look through our samples when placed before you by our
representatives, feeling satisfied that we can make it interesting £0
you to trade with us.

- { *We Always Lead ; { No order so large that its details escape our attention.
Motto { we Never Follow.” Orders | No order so small that we do not cater for it.

SAMSON. KENNEDY & CO.

44, 46 and 48 Scott Street, 15, 17 and 19 Colborne Street,

e ENGLAND. .....TORONTO
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TRADE GOSSIP.

Y a decision of the Quebee Court of Appeal. the Globe
Woolen Mills Co. won against 1is employes, who were
suing it for injuries resulting from accidents.

‘The knitting mills at Port Dover work overtime.

‘I'he Palmerston woolen mills are again in operation.

Owen Sound merchants are gencrally elated over the results
of the Christmas trade.

Henry Michie, dry goods, Fegus, Ont, lost slightly bya
firc on New Year's night,

G. W. Blair, tailot, Lindsay, lost by a fire in that town on
January 13. Insurance, $1,000.

. W. Watkins, onc of Hamilton's most pushing retailers,
has been clected alderman for 1893,

J. W. Gage, of Bartonville, and Charles Treganza will open
a dry goods store in Hamilton about February 1st.

A. J. McMurtrie, clothing, boots and shoes, cte., Wellington,
is selling out and contemplates opening in hotel business.

J. M. L. Schiomon will do business in Montreal as a manu-
facturer, under the style of the Canadian Shirt and  Overall Co.

O'Neill & Co., dry goods, Gravenhurst; fire, Jan. g : loss,
$3,000, insurance, $2,500. Lawrence, general store, Bucking-
ham, Que.; fire, Jan. 3; loss, $13,000; insurance, $3.000.

H. A. Stone, dry goods, Yonge street, Toronto, hasassigned.
This is anotner man crushed out by the big departmental stores.
Th. liabilitics are $22,000 and asscts $26,000.

On Dec. 28, E. M. Edsal), of Bowmanville, dealer in bank-
rupt stocks, was burned out. At Lindsay, Ont., Kerr &-Co,,
dry goods, lost slightly by smoke and water.

It 1s not often that a waail store is found under the manage
ment of a jouit stock company.  “The Dawson Leggatt Co,, of
Drumbo, Ont., are, howerver, being incorporated for this purpose.

James Murray, traveler for Messrs. Green.iclds, Montreal,
on getung off a tramn at Shediac recently, slipped and fell and
broke his leg badly below the knee.

Wyld, Grasett & Darling have forwarded a cheque for $100
to Chief Ardagh, of the Toronto fire department, in recognition
of the senices rendered by the brsgade on the night of the great
fire.

The Canming Woolen Mills Co., owned by Wilcox & Mc-
Cosh. at Canmmng, Ont., are m difticulues.  Their principal
manufacture is blankets, and their output of these becamie too
large.

A ven sad acadent occutred n Moatreal recently whereby
Mr. Lows Shup, merchant tatlor, at 2,091 Notre Dame strect,
lost lus Ife.  He wasstruck by a shunting tzam at the Mountain
streel Crossing.

At the annual meeting of the Calgary Board of Trade, the
following ofhicers were clected for 1895 @ President, Jas. Banuer-
man ; vice-president, . MeBnde . treasuter, .\ Allan ¢ secret-
ary, b S G Van Wart, *

G H, Rodgers & Co, of Winmpeg, bave had a branch
store at Brandon, but are now cloang it up. Mr. R, B. Rodgers,
who has been i change, will open up a cothing and furnishing
store i Winnipeg on his onwn account.

The Retail Dry Goods Merchants™ Association of Montreal,
at a tecent mecting, passed a resolution protesung against the

commercial tax, and unging the local members of the Quebec
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Lugislature to see that it is reduced 3 per cent. during tl
second year, and critirely abrogated after the third year, accore
ing to understanding. It is not likely they will gain the
request,

‘The Winnipeg city travelers have been making arrangement
jor a reunion. ‘The entertainment will take the form of a cou
versazione, a concert for an hour, after which supper will by
served, and the evening conclude with dancing.

Notice of dissolution of partnership heretofore existing be
tween F. H. Doull, Wm. Doull and W. H. Gibson, doing bus:
ness under the firm name of Doull & Gibson, wholesale clothiers,
Montreal, has been filed and a new partnership registered be
tween F. H.and Wm. Doull.

‘T'he Standard Shirt Company is being incorporated to do
business in Montreal, with a capital of $200,000, W. Yuile,
J. R. Gordon, C. B. Gordon, 8. Bell and A. McIntyre are the
applicants. The notice does not say what kind of shirt they
will manufacture. It is to be hoped that it will be a Canadian
shirt worthy of the public’s confidence.

J. 'F. B. Lee, manufacturers’ agent, Toronto, is forming a
joint stock company to be known as the J. T. B. Lee Co,, to
buy and sell dry goods and carry on a general commission and
agency business in dry goods. G. R. Buckham and Thomas
Buckham are the principal other applicants. Capital stock,
$250,000. )

Messrs. Pratt & Watkins, Hamilton, who for scveral years
have closed their stores at 6 p.m. on Saturdays, have notified
their employes that during January, February and March they
will closc on Saturdays at 3 p.m. Poor dvluded mortals®
What a lot of sales they must lose, just to give a few insignifi-
cant employes a chance to live a few years longer !

The merchants of L.ondon, Ont., are delighted because one
of the most popular of their number has been elected to the
mayoralty. This gentleman is John W. Little, and he is a very
successful and public-spirited merchant. London is to be con
gratulated on having a clear-headed busmess man at its head
for 1893.

Montrea? lost an old resident on December 3oth, in the
person of John Hutchison, who dicd at the age of 73 years. Mr.
Hutclison was born at Forres, Morayshire, Scotland, on the
15th of May, 1816, and came to Canada in 1836, where he be-
came an extensive ‘mporter.  In business the deceased was a
success, and by his unaring encrzy and push was enabled to re-
tire comfortably some cight years ago.

Hugh J. Jones died suddenly in Buffalo recently from apo-
pleay.  He was a salesman in Adam, Meldrum & J\nderson’s
cloak department.  He went to Buffalo about two years ago
from Toronto, where he had been employed by Eaton & Co.
EFrior 10 thattime he was with H. \W. Brethour, of Brantford.
He was also at one time engaged in business for himself in
Branttord. He was a salesman of much ability.

Burglar alarms may be worth every merchant’s consideration,
according to the following paragraph: *Thomas Coulter, of
PPort Robinson, has an clectric alarm between his store and
tesidence, and carly yesterday morning, hearing the alarm, he
scized a revolver, and started for the store He thinks a con-
federate must have gaven the alarm, as three men man out of the
store, Fortunately for them the revolver failed to go off.  Mr.
Coulter found a quantity of valuable goods piled up ready to
carry off, his clectnc alarm. no doubt, saving them.”
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TWO FIRES IN TORONTO.

TORON‘I'O and ‘Toronto's citizens were “all stuck on ' ‘fo-
ronto’s fire department for many years. Nobody ever
imagined for a moment that there could be a fire big enough to
seriously affect the business portion of the city.  But when two
of these occurred in orie weck, sweeping away over a million

] 1. McRivsox & Cods Butt DING ngroxe THE Firn

dollars’ worth of proparty, the citizens realized that their con-
fidence had been misplaced.  The result has been that two fire
engines-have been placed in commission, and other steps taken
10 render the fire protection more efficient.

Merchauts are responsible that the fire protection in their
particular towns or cities is adequate. If they do not assume
this responsibility, then they should bear their losses meekly.

Another lesson to be learued s that all business men should
attend carefully to theirinsurance, and even it they have been
paving premiums for twenty or thirty years without ever having
had aloss, they should not be lulled into a scéeming security
by such a course of cvents. “Insure well and always™ is the
only safe rule of conduct. :

“I'he first fire broke out on Sunday, January 6, and destroyed
Fhe Globe building, Nicholas Rooney’s-dry goods warchouse
adjoining the former on Yonge street, and the places of the
‘I'oronto Lithographing Co., Brough & Caswell, Haworth Belt-
ing Co. in the rear of The Globe building. The fire was strong
enough to leap two strects. Crossing Melinda, it gutted Harry
Webb's restaurant, and crossing Jordan street, it attacked and
destroyed S. F. McKinuon & Co.s new building, into which
they had moved but a- few days.

“I'he firc occurred on Sunday, and on Saturday the writer
had occasion to walk through the McKinnon building. The
first three flats were cmpty, and would have been let for offices
as soon as completed.  The fourth flat contained the office, and
on every one of the upper four flats boaes and trucks of goods
were piled, with unfixed shelving and counters here and there.
"The carpenters were busy putting up hand-railings on the stair-
ways and doing other similar finishing jobs. No doors had
Leen hung, and the elevator shaft was open on every flat. The
fire caught in the comnices of this huge sevensstorey building

and worked onto the roof, while the firemen were unal «to
raise water to that height on account of insufficient pre .re,
From the roof the fire worked down through the open  air-
ways and elevator shaft, until everything inflammable from zar.
ret to cellar was consumed. ‘The stock was small, as a milluiery
stock always is at this season of the yuar, but neverth iess
would total up to ncarly $120,000. The insurance on this was
$100.000. ‘The building was insured for $30,000, which was
only about one-half its ‘alue.  An accompanying photograph
shows this building as it would have looked when finished. and
another shows the majestic ruins after the fire had left notunge:
but the walls and girders.

Mr. McKinnon arrived home from England a few days after
+the fire, and has since decided to re-build. I the meanume,
they have located in the large-warchouse on Bay street, formerly
occupied by Bryce,' McMurrich & Co., and just adjuining that
occupied by Wyld, Grasett & Darling. ‘This place has all been
kalsomined and repainted, and is now being rapidly filled with
spring goods. )

Nicholas Rooncy was the only other member of the dry
goods trade to suffer by ‘Toronto’s first great fire. He wasin
his own warchouse at 62 Yonge street, where he did-a-very con
servative business; one of his chief lines being linens.  His loss
is estimated at $49,180, and the insurance is $40,000, $12,000
of it being on the building.

“I'he Williamson Rubber Co., manufacturers of dress shiclds,
had premises next to the McKinnon building, and one of the
tall walls of that building crushed in their premises. The loss
will be covered by insurance. ,

The second fire occurred on the night of Thursday, January
10, and the following firms lost everything :

Qsgoodby building, Melinda. street, in
firms had oftices.

Brereton & Manning, wholesale furs,
street.

Thomas Dunnet & Co., wholesale furs, 30 Wellington
street.

Boisseau & Co., wholesale clothing, 32 Wellington strect.

which fifteen other

24-26 Wellington

S F. McKrosos & Cans Buinise arves THE Firg or Jax, 6T

Robert Datling & Co., wholesale woolens, 34 Wellington
street.

R. H. Gray & Co., whitewear, 24-26 Wellington street.

Hart & Riddell, wholesale stationers, 27 Wellington strect. |
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of the losses and insurance are as follows.

~

lLoss.,  Insurance.
1 W Woods, owner Osgoudby build-
L TR T R AR R TERE $ 30,000 § 25,000
t. 1" Ross& Co, Montreal.... .. 10,000
L Knox, agent..eeaoen 42,000 30,000
ko Darling & Co., clothing.. ... So,000 60,000
B oedo& Coyfurs.ocveennena. 3,000  covered
el Sk Convnnnnnnnneeenn 1,000 “
Wikl Grasett & Darling ... 750 “
K L Gray & Co.. white goods ... 170,00  100,0C0
prwnet & Co., furs, cooee ceaent 70,000 40,000
I asseau & Co., clothing....ooonn 55,000 50,000
Lrereton & Manning, furs ... .. 50,000 25,000
Paton Mfg. Co, Sherbrooke, Que,
samples e iiiiiiiin e 1350 none
1. & McClung & Co., agent....... 1,400 none
\\. . Rodger (Harper’s needies). .. 2,500 1,500
H. . Mclntosh, agents...... .... 1,400 none
Mendzie, Turner & Co., window shade
samples cooeeeeieny pere aees 500 none

I'he following are the new addresses of some of the firms:
<. 1. McKinnon & Co., $1 Bay street; Geo. 1. Ross & Co.,
19 Front street west Nicholas Rooney & Co., 60 Yonge street;
Daanet & Co., 34 Front strect west; Brereton & Ma ning,
Merchants Building, Bay street Boisseau & Co., 18 Front street
east ¢ R, Darling & Co., 53 Yonge street; Ro Ho Gray & Co,,
27 Front sticet west.
NOTES.

<. F. McKinnon will rebwild on the previous plans with a few

slight internal alterations.

E. Boisseau & Co., wholesale clothiers, have already opened
up a new warchouse at 18 Front street cast, have put i a new
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stock and are filling orders.  They have lost no time in getting
started again, and their customers may rely on having all orders
promptly attended to.

‘Fhere was a salvage of about $5,000 on “Thomas Dunnet
& Co.'s stock of furs, due to over insurancy, and $2,000 worth of
furs saved in vaults.

J. W. Woods, manager for Gordon, Mackay & Co,, was
owner of the Osgoodby building.  He will rebuild at oncee on
nearly the old plans.

R. H. Gray & Co. owned their own building on Wellington
street.  They were the heaviest losers by the fire and have been
obliged to seck a compromise with their crediors.

“I'he insurance on Robert Darling & Co.’s stock was $yo, 500,
and the insurance companies have decided to take the saved
stock and pay the whole amount of insurance. ‘The companices
expect to realize $40,000 from this source.

NEW MACHINERY.

Oxford Manufacturing Co., Oxford, N.S., have just added
to their plant a new Knowles fancy broad-loom, capable of
weaving everything, from a camp blanket to the finest tweed.

A lot of new machinery has also just arrived from Philadel-
phia, and, when runming, will be a novel as well as most useful
contrivance. It is designed toconvey the wool from the mixing
and picker room on the ground floor of their new detached
iron building to the fourth floor of the main mill, where it will
be distributed into bins for carding. A\ powerful revolving fan
forces the wool with a strong current of air through about 200

feet of 11 inch galvanized iron pipe. It will be a great labor-

Spring and
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Toronto F.eatkher & Down Co.
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SURROUNDED BUT UNHURT. -

ON page 27 15 the cut of a beautiful building which was
threatened with destruction in both of Toronto's great
fires. In the fire on fanuary 6th only a small two-storey build.
tug and a lane off Jordan strect divided it from the flames as
they surged through the McKinnon building. In the fire of
January 1oth only the warehouse occupied by the Corticelli Sitk
Co. stood between it and the burmng warchouse on Wellington
street west. ‘This building, which bhas thus been surrounded
by the fire fiend, was occupied at the time by . D. Ivey & Co,
who had moved into it a day or two before the first fire took
place. ‘Theescape was providential.

‘I'ms bnlding 1s a beautitul one for a millinery warchouse,
being well lighted Ly large windows on three sides, and consist-
ing of six large square flats.  In it gouds can be shown to great
advantage.

At present the walls and ccihngs are beng kalsomined and
re-decorated under Mr. Tiey’s supervision, and is asswmning a
very charnmng apjrear-

ODD TRIFLES.

George A. Thorpe, formerly with Gordon, Mackay &+ o
has transformed himself into a manufacturer and an imp: et
and jobber, under the style of George A. Thorpe & Co.  'he
head office is at 62 Bay street, ‘Toronto.  Mr. Thorpe will no
doubt, meet many of his friends, who will give him encout. e
ment in his new undertaking, and he in turn will do his bev w
serve their interests.

‘I'he Chicago Dry Goods Reporter recently commemorated
its twenty fifth anniversary by reducing itself to the respecthle \
size in which this journal is issued. It also adopts a nice vew
cover, and several other brightening features. ‘The Reporter s
one of the few “bright and good things” that come out of
Chicago.

The Hudson's Bay Knitting Co. have some new lines in
knit goods to put on the market May" next.  They have
nothing to announce yet, as they have just applied for
patents on them.

‘The Garden Cuy

ance. ‘Fhe colorings
adopted arce soft and
somewhat neutral,
hence the effect of
much sunlight is soft
enced and made pleas
ant.  The different
flats are being done
in different colorings.

Mr. Ivey, when
asked whether he felt
justified in thus
adopting  larger  pre-
mises and putting in
a heavier stock, re-
marked that,of coutse,
times were hard and
trade in general not
brisk.  Sull, he had
confidence in the
trade, and this confi-
dence, combined with
a knowledge that dur-
ing the past two or
three years his trade had steadily increased and eapanded.
was suflicient, he thought, to justifiy him n this step. He
admitted that it would mean a langer staff and heavier expenses,
but was certain that his customers would feel that he was losing
no opportumty of placing himsclf in the best position o mieet
their wants.

He would have w this building a place where customers
could o to rest, to write, or to have their parcels checked. He
would also have room for customers to study his model hats,
and opportunity would be afforded any milliner 1o makea copy
of any imponted hat, using her own time and materials.

This vear his stock of pattern hats would be larger than
ever, of necessiey.  In fact, all departments would be enlarged.
On the day the writer called some 130 cases were beng passed.
All the goods are well forward, and will be ready for inspection
by the time of the upemngs, which will take place about the
tirst of the month.

Forr WAKS 5ot ke DEnten gD o8 Whitincies ST Wit o Jas. o,

Rabt, Dadhing & (v
Repwscan & U

Carpet Manufactunag’
Co.isbeing incorporat-
ed with a capital stock
of $10,000.  They
have bought the Gates
& Gardner stock n
their city, St. Cathar-
ines. and are now run-
ning 27 looms unul y
oclock every mght
Mr. Syer should feel
gratified with us suc-
cess. A new dyve house
is being built in theb
factory and other im-
provementsmade. Mr.
\W. J. Wilson, of l'ort
Perry, will represemt
the company cast of
Toronto.

Henry Rehder, gen-
cral merchant, Paris
Station, Ont., writes
I'ue REVIEW, that its
complimentary remarks on W. R. Brock & Co.’s letter order
department were none too Strong, and cheerfully endorses us
excellence and supenionty.

T. Dunnet & G R H, Gy & Co
trercton & Manning.

A list of the creditors of the msolvent estate of C. J. M
Intyre & Co., dealers in small wares, St. Paul street, Montreal,
has been filed in the Insolvency Court, and shows the liabilities
1o be about $23,000. The principal creditors are: AL A Me
Dougall & Co., Montreal, 2,467; Cook, Sons & Co., London,
Eng., $2,069; James Heath & Co., Leceister, Enje., $1,190.
Jabesz Johmson, Hodgkinson & Pearson, Manchester, Eng.,
$1.157 1 Montreal Cotton Co., $1,066: Wm. Rumsey & Cou,
Manchester, Eng., $1,065: Stewart, Moir & Muir, Glasgow,
Scotland, $1,059: Kalka, Rothenstein & Co., Leeds, Enyg,
$1,020; Wm. McLaren, Sons & Co,, Glasgow, $1,013. Amon
the indirect creditors are Blaiklock Bros., $1,500, and Boyd X
Co., $970. .



DRESS GOODS.

In dress goods, Caldecott, Burton & Spence have been
1. .mg ahead of recent years, and their stock this scason 1s a
- asing ore.

~ince they secured the sole Canadian agency for the Mlsace-
¢ rraine dress goods they have done a big business with them.
i ear import orders will almost entirely clean out the stock of
tanctes now arriving, and few pieces will be left for the sorting
tade.  Neat, small patterns in quiet toned colorings are the
« haracteristics of these goods.
In plain goods, coating serges are having the run this sca-
«n that whipcords had last season. ‘These are dyed goods
irom both French and British factories. Blacks and navy are
far ahead of all other colors, although in French goods other
colors, such as fawns, browns, etc., are selling moderately.

THE SLAUGHTER OF SEALS.

‘The people of British Columbia are rejoicing over the sea-
son’s work of their sealers, which has been one of extraordinary
success, says The New York Cloak Journal. ‘They have made,
it appears, most remarkable catches in Behring Sea, in spite of,
or rather under, the Paris regulations, and one vessel broke
all records by a total of about 4,500 skins, of which 3,200 were
taken in Behring Sea within a period of forty days. ‘The total
cateh for 1892 is given as 54,000, that of 1893 as 70,000, and
that of 1894 as 93,049. These last figures, of course, include
the catches in all waters.  Some of the Victoria owners of ves-
sels professed to believe before the scason opened that the vari

ous prohibitions put in_force against them would ruin their in-
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dustry. But now, in spite of the close season, lasting through-
aut the months of May, June and Juiy, in spite of the sixty-
wile radius of protection around the Pribylovrookeries ; and in
spite, finally, of forbidding the use of firearms in hunting the
animals, the various vessels have returned with great catches.
All this is very well from Canada’s point of view, but are
the Pans regulations furnishing a proper degree of protection to
the fur seal?  Are such results for pelagic hunting compatible
with the purpose which the Paris regulations had in view? If
the heavy catches of the schooners were due to a great increase
in the seal herd, the case would be quite different.  But there
are no indications of such crease. A letter from an officer of
the Behring Sea fleet represented long ago that a visit to the
seal islands showed that there were ** not as many females there
as last year, and the seals are evidently diminishing year by
year.” Naval officers vho have lately returned on the patrol
flcet say that great numbers of seals lie upon the surface of the
sea beyond the belt around the Pribylov Islands, where the
hunters have killed many of them. One ofticer has just been
quoted as even predicting the extermination of the animals
within five years, if the present rate of slaughter is continued.
The Paus tribunal certainly did something to avert the un-
restricted slaughter of the scals, but the Government should take
steps to sccure more stringent regulations for the season of 1895.

Advertisements in Spring Number of THNE DRY GOODS REVIEW
may be printed in two colors if desired. We have a large
range of fancy cuts and designs, which we will gladly loan
20 advertisers. That is, advereisers who ke good advere
tising.

WE HAVE ———tte-

REMOVED

TO....

-~ I8 Front Street East

Where we are manufacturing full blast as though nothing had occurred, and

will deliver Spring Goods on regular time.
will understand by this.that there is no more inconvenience than by removal.

Our friends and customers

WHOLESALE
CLOTHIERS

E. BOISSEAU & CO.

18 Front Strcct'l;‘ast

Toronto
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GOOD PROSPECTS.

NE firm that is going to dp a large business in 1895 is the
O Montreal Silk Mills Company.  Judging by the prepara-
tions which are being  made, their range of samples for the fall
will be something entirely unparalleled. ‘This firm made a great
stride last season, when they determined to sell direct to the
retail trade, and the support which they have received has
amply justificd the step they took.

‘I'he policy on which they conduct their business is to make
just what is wanted, make it of the very best materials, finish it
i the very best manuner, and offer it at the very closest maigin
which the quality and finish will allow. ‘I'he one thing which
they refuse to do is, to deteriorate the quality for the purpose of
cutting the price.  Mter the orders are taken, they are not con-
ent to sit down and take a rest, but they make it their business
to co-operate, to the utmost extent possible, with the dealers in
selling the goods. The advertising done by this firm is enor-
mous, ingenious, and well directed, but what they consider to
be their very best advertisement is the guarantee which they give
with every article bearing their Jabel. ‘They make it an invari-
able rule to immediately replace any garment which is not en-
tirely satisfactory (whether from the fault of the wearer or the
maker) and they say, that for inspiring public confidence, and
increasing the popularity of the goods, there is no advertise-
ment that has paid them better.

The success which this firm achieved last year was not by
any means the resuli of chance or good luck : it has been ac-
complished by hard work, intelligent  advertising, and good
goods : and all dealers who scll underwear should carry “The
Health Brand " as a leader.

“The samples for the coming fall will include everything that
can be desired in the way of all-wool underwear for ladies and
cluldren.  The quality will be of untform eacellence ; the fit of
cach garment (as the result of careful and eahaustive experi-
ments) will be absolutely correct i every detail ; the finish will
be perfect in all respects, and every article will be covered by a
guarantee to replace it in the event of its proving unsatisfactory,
{rom whatever cause.

In addition to this, the advertising, which was commenced
sa well last season, will be followed up in the most extensive and
skilful way, and all who order “The Health Brand ™ may rest
assured that it will be the most profitable line they ever had.

“The samples will be handled (as was the case last season) by
the energetic and popular travelers of Hermann H. Wolff & Co.,
in whose hands they are sure to receive the treatment which
they deserve.

AWAITING RESULTS.

No store can expect to build a valuable patronage by means
of advertising within a few days. Adventising is not a thing
that can usually be expected to explode like a shotgun immedi-
ately the trigger s pulled : but it is more like the avalanche
which begns in a small way at the top of the mountan, and
accumulates in size and force as slides down the sides.

“I'he first advertisement which any firm may place in a paper
does not usually bnng back cnough returns 10 pay for the out:
layupon it.  Itis the repetiton of advertising which gradually
builds up a healthy sentiment in the minds of people in favor of
your store and your goods.

"The hardest lesson that an advertiser ever has to learn is
that advertining increases 1o vatue the longer it 1s continued,
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and that one has to wait sometimes for a considerable wi -
before he gets enough results from it to satisfy his expectations

ivery advertisement used, if it is written in a proper .
ner and inserted in the proper medivm, is bound to create .
impression upon some minds. If your advertisement can pr
sent your store favorably to say five persons each time it «
pears, while it may notat first scem at all profitable (as the trac -
of five persons may not in any appreciable degree begin to p.
for the expenditure of the first insertion), still the accumulation
of five new friends every time your announcement is inserted
will by-and-by make quite a host of fricnds who will be well dv
posed toward you.

‘TI'hus, an advertisement not only brings, new friends to you,
but it keeps the old sriends in touch, and stimulates in them a
desire to purchase from you; and the old and the new together
are what will make the business finally a profitable one

____———————'——_____________—_—;—_———__—_-—___—-

WANTED.

'I‘O MANUFACTURERS AND COMMISSION MERCHANTS. TRAVELER
X would lile lines on commission, covering tercitory from Winnipeg to acific Crua,
alling on Wholesale Dry Goode and larger Retailere  Addres Hoa 1 Dy Gomeon
Revixw office. )

A. B. MITCHELL'S -

RUBBERINE AND WATERPROOF LINEN

Cellars, Cuffs, and Shirt ¥Frea <pecially adal\lcd for
Travellets, Sportuncn, and Mechanics.  For sale by all whole.
aale houswe~  Wholesale only. Lamgest and only manufacturer
of these goodds in Canada.

Office and Factory: 16 Sheppard St., Toronto, Oont.

Counting the Proceeds
1 am at your senvice for asiaance, inspection, or advice
A. C. NEFF, ™ i faaws, tre

Tel 1040, Canada Life Buallding TORONTO

Of the Year's
Business.

“¥ITS LIKE A GLOVE”

. THOMSON'S

- ENGLISH MADE,
A Glove-Titting, Long Walsted, TRADR MARK.

£ GORSETS “memue

Prices.

The DPerfection of Shape, Finish and Dwrability.
APPROVED by the wholo polito world.
SALX OVER OUZ MILLION PAIRS AXNUALLY.
A larpe stock of these GOOD VALUE Cersets always on hand &t
JOHN MACDONALD & €0'8, TORONTO.
MANTFPACTURERS: W. 8. THOMSON & CO., LIMITED, LONDON.
See that every Corct is marked “THOMSON'S GLOVE FITTING,” and bean
our Trade Mask, the Crown. No others are genuine.

Wecld Wide Popularity

Crab Applc Blossoms

EXTRA CONCENTRATED

TWELVE FIRST MEDALS.

The Delicieus Perfume.

Put up in 1, 2, & 4. 6 & and 16
ounce Vottiew

And the Celedrated

Crown Lavender Saits £

Annual sales eacead sonooo bottlos
SAd erverywhere.

‘THE CROWN PERFUNERY CO.

177 New Bovn 81, Lasvoy, ) AN

By all peincipal deaken in perfumery.
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Thibaudcau Bros.
& Co.

Importers of ———mmmm

Carpets

TO THE TRADE

IS casy enough to keep going after you
o0 have got the start. By handling for

ENGLISH years ounly first class goods and study-

: J . . ing our patrons®wants, we are cnabled from our
I‘R‘EBCHY unrivalled stock to ﬁll’ orders for Carpets, Line
GERMAN & oleums, or Oilcloths.  We are able to supply you
AMERIC AN with samples of sure selling goods. State your
A P 4

wants, and by cither Freight or Express we  will
forward your order.  You are saved all the annoy-

) ance of hunting through samples. We arrange
all that for you.

THIBAUDEAU FRERES & CIE. We give special attention to Church Carpets,

handling several lines exclusively.

Quebec.
THIBAUDEAU BROTHERS & CO. oo
London, Eng.
THIBAUDEAU BROS. & CO. John Kay, Son & Co.
332 St. Paul St. Vot e TORONTO

MONTREAL

Our New Spring Patterns

Have struck the popular fancy and are going with a rush.
Now let us call attention to our

Beaver Brand of 3 Plys

j"s“’s)"’,"“' Empire Extra Super
ust as Pretty .
Just as Good Cotton Chain Extras

Fine All Wools

Empire Extra Heavy Super Unions
Medium Unions and

nght Unions SEE THEM.

Just as Desirable

In crery way.

EMPIRE CARPET WORKS | Art sovanes

and
Selling Agents: STAIR CARPETS
J; 1 Datan,for Western Ontari, ~— ST. CATHARINES.
Tenry Smith, foe Manitoha and Northwest.

Chaq T. Doyle, from Toronto to Atlantic
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CONTINUOUS PUBLICITY.
Y RATMANINRL G POWEFR, IR, IuX Tak OF PUDLICITY,

VEERY man thinks he has a hard time of it. Most every
E man does.  Every man thinks his trade is the worst trade
there is.  But it isn't.

Hard times and good times are pretty evenly mixed, and
will be,

Every man thinks that his business can't be run like any-
body else’s business.

He fools himself,

While every man has his own method, every successful man
succeeds by following the methods of other people, slightly
changed and adapted to his own method of business-doing.

“Ihere are fundamental principles which arc always found
in success, and without which success is never possible.

Occasionally a man sails against the tide, in a boat of his
own construction, steered by his own peculiar rudder, and
manages to get ahead sufficiently to jusufy him in believing that
he understands navigation.

Such men are exceptions, and their methods of success
mean failure to almost everybody else.

Better walk, or run. if you can, in the beaten road of success
than to make tracks across unknown land, which may lead to a
desert on the other side of the horizon.

Originality is to be fostered, but over-originality is asbad as
under-originality.

Because one man succeeds without advertising does not
prove that the ninety and nine men can do without it.

Because one man makes $100,000 a year without advertis-
ing is not proof conclusive thathe wouldn't make $200,000 if he
advertised.

Ninety-nine per cent. of all business men do more or less
advertising.

“I'he man who succeeds,and advertises, is not generally foolish
enough to make the experiment of attempting to succeed with-
out advertising.

He lets well enough alone.

His business with advertising has paid, and he continues to
advertise, and his business continues to pay.

Every failure-of-a-man may and wmay not advertise, but few
progressive advertisers are failurces.

Advertising in its broadest sense does not refer eaclusively
1o announcements n the local or national paper, but covers the
entire ground of trade-reaching, with the exception of personal
solicitation.

“The letter-head, the envelope, the circular, the price-ist, the
catalogue are all a part of advestising, and should be added to
the advertising appropriation.

Nobody moves from one block to another unless for better
accommodations, or because the old block is going to be pulled
down, or because the town centre has moved away from him.

“Fhe longer a man has been ina place the better off he is.

Age s one of the fundamental conditions of success, and
the oldest store or place of business, all things being equal,
ought to du the most business.

The successful man never discharges a clerk for the sake of
discharging him

‘I'he longer a clerk has been with him the better clerk he v,
and the more money he can bring into the store.

Continuity and success are one and the same thing.

‘The firm name is never changed unless it has to be.

The style of the firm letter-head remains the same unle .
some new design is necessary.

‘I'he same line of goods is carried year in and year out, ui--
less the line has worn out its uscfulness.

Don't think that T advocate old-fashioned methods.
Far from it.

Use all the new things that have been proven to be good. or
scem to be worth the experiment, but don't give up the old
things.

Keep your feet in the road of old-fashioned success, no
matter what you may do with your hands in grasping new ideas.

If advertising is worth anything, and 5,0c0,000 advertisers
say it is—35,000,000 honest, money-making witnesses, who don't
advertise for the fun of it—then advertising should be con
tinuous.

“F'here is no more sense in stopping advertising than there
is in discharging clerks because the times happen to be dull.

‘I'he man with a big store during the holidays doesn't go
into a smaller store in January or February because trade is nut
quite so brisk.

He eapects tolose money during certain seasons of the
year, and the wise business man doesn’t make a heavy cut in
expenses.

His customers are about him, cven though they are not
buying.

He must keep up the appearance of good business, though
he may be doing, for the time being, poor business.

People buy all the yeararound.

‘I'hey may buy more during December, and in certain lines
may buy more during other months of the year.

Every business mus. have its good time and its dull time,
but the buyers are there, the buyers must not be forgotten, and
the buyers must not be allowed to forget the store or office.

Outside of necessities, fully three-fourths of the articles
purchased are purchased in the minds of the buyers from one
week to six months before the trade is consummated.

Dull-time advertising is the trade-bringing accomplice before
the sale.

It not only makes it impossidle for the coming buyers to
forget the advertiser, but it assists them in making up their
minds to buy centain things when the buying season arrives,
and they are liable to go to the store of the concern whose
name has been always before them rather than to that of the
concern which only advertises when the buying season 1
fully on.

Better advertise extensively before the good times than dur
ing the latter part of the good times.

If the advertiser has a column advertisement  just preceding
the buying season and during that season, 1 would not say that
it is necessary for him to use so large a space during the dull
times.

lLet him cut his space, but let him never leave out hn
advertiscment.

If the advertiser proposes to advertise to any extent, let him
keep his advertisement in the paper continuously throughout the
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o “BALEINETTE”

(ROSENWALD'S PATENT)

The New Patent Continuous

REAL WHALEBONE

»
Cheapest and Best Real Whalebone Ever Produced.
PIERCING SUITS ALL MATERIALS
SPLITTING IS EASY TO SEW
WASTE . IS PLIABLE AND DURABLE
Does Not Require Casing Always Gives Satisfaction
Send at once for Samples and Prices, which can be-had from
J. Johnston & Co., Montreal J. Macdonald & Co., Toronto
Olney, Amsden & Sons J. Collier & Co., Manchester,
London, England England
Hawes T
b4 T'hree of the
Wilcox ane ™00
Avenue - dhae mscox

Write to A. A. Allan & Co. and get their prices
for them in case lots —* 3 doz. in case.” There isno
reason why you cannot make cent per cent on them.

A A, Aan & Co.

Carefully
Attended to. 51 Bay Street, TORONTO
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year, unless he be one of those few exceptions who handle lines
of goods which can be only sold during one or two months of
the year, and cven 1n that case he had better advertise at Jeast
two months before the selling season arrives ; but there are so
few of these men that there is no. necessity of discussing thar
special side of the business.

“I'his article is a_general one, and does not treat of excep-
tional exceptions.

‘I'he majority must rule, and, as advertisers are almost in-
variably intelligent men, the majority of them furnish a rule safe
to follow.

In every town, big or little, the successful business man ad-
vertises all the time, frequently varying the size of his advertise-
ment.

“These men who adertise for business would stop adverusing
if they were not convinced it brought them business.

“These men have made the success of every town and every
city in the country, and these men advertise continuously.

‘I'he man who thinks he knows it all himself, and who will
not learn from otucrs, who will not accept the vote of the ma-
jority, is generally a failure, and if u success, gains his success by
methods so strange as to be beyond the analysis of human cal-
culation — he 1s an exc:ption, having no part n business econ-
omy or business success. and which teaches nothing to any-
body.

A SAMPLE FROM OUR TRUNK.

Watrrorn, Ont., Deco 27, 1594,
Tue J. B Meleax Pon Co.:

GEsTLEMEN,— Enclosed find amount of our account. We
appreciate your cflorts in keeping before the tiade your many
and pointed teferences to business in Tiue Dry Goons Review.
We would not be without at.
Temain,

Wishing you cvery success, we
Yours truly,
Swirt BRos

IT 1S NOT OUR FAULT.

We receive complaints now and again that subscribers do
not recave TiE Dry Goues Riview regularly.  This is not
our faull.  Your copy 1s mailed, without fail, on or about the
first of cach month. It is almost impossible for us to miss you,
and the mistake must be i your postofiice, or in your own
office. In investigating complainis of this kind, we almost -
vanably found that the paper was captured and laid aside by the
one first recciving it from the pust-oliice, generlly a clertk. An
investigation usually resulted in the propnetor subscribing for
additonal copics for his clerks. We will gladly send eatm
copics.

ACROSS THE POND.

The bimpeny World of Jan, 12 says: “The past few days
have seen the armal of many Canadian buyers on thas side.
Among those this week are: A B Boas. Montreal . Robert
Darling, wholesale woolens, Toronto J. B. Campbeil and H.
¢. Fleteher (R, Simpson, general drv goods, Turonto) ILL
Gratton (Graften & Co, Dundas, Ontd: S Harmis, wholesale
turrter, Muontreal . G WL Kennady (W, A Mumay & Co, To-
onto): G, . MeRay (MeRay Bros., Toronto) A Mcelaren
(Mclaren & Co, St Cathannes) . John Murphy and ). A\

THE -- DRY -- GOODS -- REVIEW.

Ogilvy, Montreal; J. O'Hara (Gordon, Mackay & Co.): 1
Ritchie, Belleville 5 E. K. Spinney, Yarmouth, N.5; R.
Waldron, Kingston, Ont.; "-= Nelson, furricr, Montreal : W
Flavelle, Lindsay, Ont;  — Gilchrist, Peterboro’, Ont; RO M.
Anderson (Northway & Anderson, Orillia); E. M. Haytor.
Montreal; ). W, Hector (Carsley, Sons & Co.. Montrealy: |
McWhirter (J. White & Co., Woodstock).”

LIMITED LIABILITY,

S.\\'S ‘The Drapery World of London, Eng.: * Our contew
porary, The Investor's Guardian, also deals at length in it
current issue with the company question, giving the followin_

table of the companies registered during the past three years:

T qotal far  § Total for | Totat fe
Dlewnption of Compatines 18,2 1803, 3tp8e
Reantesed, R el fate g} —_— —
25t G 2.2 Cone XS T GEN

Miscellaneous. ....-... |£20017 153 £19,767.339 | £ 16351 9%
Manufacturing . .- - 22483434 | 162069232 23 393031
MinIng.ceeeaneienanens 16774 800 | 16,845,791 23729870
Trams......-. ie aees 337.000 133 50C 1 376000
Shipping..covneeeveres 3.979.008 3.005.326 3735 3
Breweries ccoaeeanecne-- 15328350 43823513 06979137
Ratlways.oeaerenconans 5.050.000 1,668 coo 1236710
Land and Agnicultural.... 06,710 930 2,787.930 3.3%4 303
EleCiTiC. ceeece sone ooas 1,590 825 2,043.5€0 2,387,107
Financialand Bank-. ...1 7341755 ] 11213930 10,097 3¢
Gas oo ool L asesoo | | oszosto |} st
Telephone....... - eenn 2060 000 31,000 230.c00
Insumnce..ccee o ra-xe 2,532.015 31308,300 4879723
tHotels...... cesemennn 973 500 0694 263 902.6~
Cycling.....- teemaarans Creeaee 1,377.702 1,435, 1¢

Totalfeeernnsns ...} £93.683,108 | £84,720,623 | L105 101 22%

« Although the figures of 1894 do not reach the gigantic
total of 1888, they are nevertheless very large, and show that
an increasing number of ordinary trading concerns are taking
advantage of the principle of limited liability. Mr. Knox
whose paper we have already referred 1o, reminds us that there
have been 34.600 contpanies registered since 1862, Of these
only 18,361 arc now in existence. Nowwithstanding these
figures there is, nevertheless, some ground for supposing that
under proper laws companies with limited liabilities will in
course of time gradually supersede ordinary partnership
rangements for trading purposes.”

ASK YOUR JOBBER FOR : :: s

CORDS, BARREL BUTTONS

Tassels, Pompons,
Chenilles . . .

Manufaturel oy

MOULTON & CO.. MON;IREI\L

vyl

‘WYYW

~

Muer Bros. & (0. Mowmen: .

COMET OPERA HANLAN

ORD  MARQUIS

MOZART CUFFS, RAPHAEL,
A'GEL Raverstble Linen

Collars & Cufls

Manufacturers
{for the Whole-
salo Trade of 76
the following

Standant Lines

Only the very
best materials
are used in the
manuiactare o!

of Fine Linen theso Goods

Faced Collars
and Cafls
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JOHN_FISHER
SON & CO. ..

WOOLLENS —

TAILORS’ TRIMMINGS

442 and 444
St. James Street,

Montreal

«.. ALSO. ..

JOHN FISHER & SONS

Huddersflcld, Ensg.
London, Eng.

60 BAY STREET

Toronto

13 ST. JAMES STREET

Quebec

Glasgow, Scotland
Belfast, Ircland

- GOODsS -

- REVIEW

S Greenshlelds Son & Gu

MONTREAL s VANCOUVER, B.C.

SPRING, 1895

Our travelers are now showing a full range of
Samples in our different departments.

Extra value in Dress Goods, Peau de Soie, Gloves,
Hostery and Linens.

CANADIAN GOODS

See our samples of Cotton Goods. We are offering
a number of lines

BELOW MILL PRICES

Thouret, Fitzgibbon

& Co. MONTREAL

—

And BERLIN, Germany

Gloves

Sole Aggency

Jammet’s
French Kid

/4
Orders Swwy La Chartreuse
for 4: ‘ Laced
Sample Andree ...
Packages Button
Solicited. SPECIALTIES.

NO OLD STOCK CARRIED.

La Chartreusc Blacks

{1aced)

Very Choice
JUST QPENED

9
9
M
?
i
9
?
0
?
9
9
?
?
v
9
?
M
[ ]

A
Magnificent
Test

TPopenter, 91l latriany, 1557
Monxs, L& ) Taves
LEE TN f1
tenthenen,
Itw nuvg\-lfﬂm » have swat three vaulis | totat by
ot lvq il Jonees; ated we wish toae t-nk\! ¢ feelinge ol
uﬂmo\!‘uo t the spdeminl mannet in hllmd-«
\ao|b¢ ontents fo the fury = the great mtb:n raof lav °
weel, mhar everyihing rou s-ntamnal nthe s awepr out
vf crntene e, O vjening vauit dhads o .\nun!.\y maning we
were surgwisald 1o find that the varm tade doar mas ot
oven Wicrel.

aulte wa

oh e e

Yemes trulv,

vizne!) T Diasey & Co

Get
Taylor’'s

««“““““““““-“-“

“««“.««««.‘.-‘-.“‘
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FOREIGN MARKETS.

" HE Draper's Record, of Jan. 12th, says: The large and

r influential meeting of cotton masters and others interested
in the trade, held at Manchester, on “Tuesday, was somewhat
remarkably unanimous in the opinion capressed concerning the
new Indian cotton dutics.  The resolution condemning those
dutics was passed, with only two dissentients.  The most im-
portant section of the resolution affirmed ¢ that, if necessary,
and if no other remedy can be devised, India should be subsi-
dised by the Impenal Government rather than this important
trade (the Lancashire cotton industry) should be scriously in
jured and crippled by the imposition of the said import duties.’
‘T'he suggestion has not found much suppor, except inthe Man-
chester press. At the same time, it scems very unjust to taunt
Manchester men with subordinating national to trade interests.
As Mr. Whiteley, the member for Stockport, pointed out, there
is an old saying, ** Near is my shirt, but nearer ismy skin:"and
although party politics may be very near to Maunchester mer-
chants. their bread and butter, and the means of thetr getting it,
must be neater still.  However great India’s financial needs may
be. it is clearly unjust to satisfy them at the sole expense of
Manchester, and that 1s practically what the Indian Government
are now doing.”

TRADE AT MANCHESTER.

A Manchester correspondent writes under date of Jan. 1oth
as follows :

« Puring the past week travelers have not met with note-
worthy results, as was to be expected at the commencement of
the ycar. 1n the woolen trade some good styles of Yorkshire
cloths are being offered in competition  with Scotch makes.
Carpets are dull, and reduced profits are, as a rule, the result of
the past halfyear's trading.  * Linos!” however, hold their own
well, and the trade 15 onc of the most promising in the floor-
covering branch.

A good deal will be heard in the trade Lefore long con-
cerning a new unspottable trouscring finish for dress goods,
suitings, and cloakings.  Fabrics treated by the process. it is
claimed, will be unshnnkable and impervious 1o water. The
invention, although English, has not yet been introduced in this
country. Dress goods and woolen buyers generally on the look
out for a good season ‘special® weuld do well to note this
paragraph, and to await developments.  They will first be
approached from Yorkshire.

«The statistics of the various teatile industries here show
that, on the whole, the last year was a prosperous one. The
cxports of punted calicos show a slight falling-off, but grey and
blcached goods a considerable increase.  The last month shows
a heavy dechne @ our ade with China and Japan—only
natural under the circumstances, but not theless to be regretted.
India also furmshes an unsausfactory tecord as faras cotton
goods arc concerned.”

KIVEONS ADVANCING,

“The constamt falhng of the Baste ribbon market, and the
unsettled state of prices, which for the last few vears has oper-
ated to the detriment ot bath the producer and the holder of
stock of the manufactured arule, has tinally mduced the Basle
manufacturers to meet and discuss the question of their future
prospects. I companng notes, it was ascertained that, regard-
jess of the cost of i1k and the nise in wages, the values of sitk
fbbons in that ¢ty have sustained a depreciation which cannot
readily be expluncd in the face of a far demand for the anticle.

“I'he result has been serious loss of capital. A resolution w..
unanimously passed that all manufacturers should, from t.
middle of December, raise their prices to the level of adt
profit on their trading, and that a diminished productu
would be willingly met by them if such a measure poved t
be necessary in order to bring about a sounder condition of th
market.
LAST YEAR'S SILK TRADE,

Messrs. Chabrieres, Morel & Co., in their annual review
of i« Lyonssilk trade, state: *“The year 18y4 has been one o
continued depreciation. It was thought that after a heavy d
cline duning six months prices would have reached their lowes:,
but the hope proved to be a deception. ‘T'he following show.
the rates of the principal articles from the Far East during the
year:

Jan.  May. Dec

Fr. , Tt Fr.
Japan filature, No. 1,1 2, 10 12, 41-42 37l 304
Canton filature, No. 2, 1012 ... ... 33°34 29% 29
‘I'satlee Gold Kilin, .....ovvne .. 235 22 201,

WHAT SILKS ARE SELLING.

A report from Lyons says: ** Plain silks have a good mar
ket. ‘The favor of the fashion continues for colored cordud
silks, mousselines, shot silks and cmbossed crepons, the latter
article being also required in printed styles.  Cotton shot
textares, such as satins, meet with a restricted inquiry, and
the demand for wool mixed textures has also slackened dov-.
“I'ne reduced market for this class of goods is largely made
up by the demand for allsilk goods. Broche silks have
found ready buyers. Black damasks are selling to a good
extent for the present season, and as regards colored damasks,
very good orders have been given out for the summer sea
son. Shot broches also show a good tendency.”™

KIDDERMINSTER.

The slight, steady improvement in the carpet trade con
tinues : machinery is not fully employed throughout the town,
but some few firms have a fair amount of work in sight. Orders
for Axminsters are plentiful ; but thereis much 100m for im
provement as regards Brussels.  New business in yarn is dis
tinctly bad.  Spinners maintain their prices firmly, although
buyers for the time are indifferent. Deliveries are better, and
particulars for delivery this and next month are more freely
given out.

Copy for the Spring Namber of THE DRY GOODS REVIEW must
reach this officc mot 1atcr than Fcbruary 13 ir yon want a
good position.

“ BEEN MAKIKG NOMESPUNS 28 YEARS™

PRIZES &5

the following
WORLD'S FAIRS

rrasctnrn —save 31 NODBY Summer Homespun

A rance. 1078 zrTECTS
:c‘.:.‘:.:-.'"' '*gg Cxford Leads the World

Vout @k will Iy incomplete withoot a fow praves
Onler while you thisk of it

FOR SALE BY LEADING WHROLESALERS.

OXFORD MFG. CO., X%

N\N. S
Joam Fraser, Ageat, Mentreal,
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THE -:- DRY -=- GOODS -- REVIEW.

Wyld, Grasett
& Darling ..

We are receiving large
shipments weekly of our . .

* British Spring Imports

—n—AS well as

Canadian Goods

Orders are being executed as rapidly as the goods
come forward and every care is being taken in the
execution of Travellers’ orders.  Qur Letter Order
Department is under cfficient management and
the prompt despatch given is increasing its
popularity.

TRAVELLERS’ AND LETTER ORDERS SOLICITED

laspoetlu of steok iavited when

R

..1895

— ———

We are busy getting up our range
of new Spring Mantles, Cloaks, Golf
Capes, etc., samples of which are now
well forward and will be in the hands
of our special mantle travelers on an
early date. Our collection is very
attractive, and embraces the very
latest New York advanced styles,
and at popular prices.

1895...

VYLD, CRASETT & DARLING| A1C¥274cT, 2 L Crson
Irving & Co..Men’s
RE) Dress  vereeee

‘Samething new cvery day”
~ our molto. .

Fresh handles coming to us
Althetime. o . .

Toronto

CORNER YONGE AND WALTON

Bows

Having just received a large
consignment of

-~ Yictoria Lawn

We are now in a position to fill
orders promptly.

Letter Orders Secure Our Prompt Attention
Write for Prices

E. & S. CURRIE

64 BAY ST.
TORONTO

Neckwear Manufacturers
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R L e S A e
o MEIEY [Y .- " - . *

OUR STOOK OF " "m=ummaw

INDOW SHADES

Pole Trimmings
Fringes Shade Pulls:
Rug Fringes etc.

Is now complete in every department.

Laces

Our travelers-are showing the whole range.  We control
Canada for Turner-Seymour Mfg. Co., Torrington, Conn,,
manufacturers of Brass Goods, \nn Arbor Mfg. Co,,

< Ann Arbor, Mich, Shade Pulls and Novelties.

Menzie, Turner & Co.

8,10, 12 Liberty St.
TORONTO.

Office, Warchouse and Factory
late Macfarlane Shade Co

Write for our Catalogue.

Gold Medalist Dyers

Al kinds of Dry Goods in the piece RE-DYED,
FINIAMED and FUT UP.

Millinery Goods °
Ostrich Feathers

BRITISH AMERICAN DYEING COMPANY

231 McGill St.. Montreal King Strect East, Toronto.
OFFICES {:,3 Hank St., Outawa 73 Jobn Sty Quebec.

Letter Address, Box 258, Montreal
or go King St. Fast, Toronto,

Superior Garment Dyeing and Cleaning in
allits bea Freach Cleaning

Joszrst ALikx,
\!amgmz Partner.

TO CANADIANS . ..

Miles & Co.

NEW ADDRESS...

4 Sackville St.. Piccadilly,
London, W.,
ENGLAND.

Latc 21 014 Bomd Street.
SPRIN G

O s
OTTON MILLS CO.

i 1895
Ginghams, Zephyrs, Flannelettes. Dress
Goods, Skirtings, Oxfords, Cottonades,

Awnings, Tickings, Etc., Etc. .
—: NOW READY :—

See Samples in Whole o HUR'IGE 80'8& 00 AGEITS

sale Houses. ovn.mu. and TORONTO

THE C. TURNBULL €O, Lt

OF GALT, ONT,,

MANUFACTURERS OF

Full-Finished Lambs Wool Underclothing. La
dies’ Full-Fashioned Underwear in all-Wool,
Merino and Medium. Men's Full-Fashioned
Underwear in all-Wool, Merino and Medium.,
Ladies’, Boys’ and Girls’ Combination Suits, Full
Fashioned. Ladies,” Boys' Shirts and Drawers,

SEND FOR PRICE LIST.

ESTERN " | £iee
AND
.o ASSURANCE ——
* COMPANY. MARINE
Nead orrice Capital - - - $2,000,000.00
Toronto Assets, over - 2,400,000.00
Ont. Annual Income 2,350,000.00
A. M. SMITH, President. GRO. A, COX. Vice-Fresident.

SPRING. -18965 -

Do You . . .
Want to Lead ?

‘Then do not fail to see our Samples
BEFORE YOU BUY.

Matthews, Towers & Co.

Wholesate Men's Furnishings - - MONTREAL.

THOMAS MEALEY & CO.

MANUFACTURERS OF

Wadded Carpet Lining

STAIR PADS

HAMILTON,
ONT.
OrFICE ~

24 Catharine St North,

MEALEY STAIR PAD.
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~ JOHN MACDONALD & CO.

TO THE TRADE el '

ITH the kind greetings of the year, we desire to call your careful attention to our new

importations for the SPRING SEASON OF 1895. With the keen competition

of trade of late we have been stimulated te greater care and keenness in buying, which,

i supplemented with our ability to buy for cash, has resulted in our making purchases for this

N season that will cnable those buying from us to make that necessary desideratum -a PROFIT
During the past fortnight we have received large shipments in Prints and Linens.

PRINTS . ... LINENS . ...

The varity of styles and patterns is much Our Linens are sunply something wonderful in value,

. . - and are now in stock, occupying one entire flat, and
¢ »: 3 a St .
?J:cr]'t?r ui)npr::lous scasons, embracing the late embracing the best value of the Irish and Scotch
'eities n o

manufacturers in 3

; FAMOUS WIDE CLOTH. Rough Brown Hollands. Glass Cloth, Tea Cloth, j

! Dressed Hollands. Dowlas, Dlapers. ;

. TowellIngs in 4a different anges. Sideboard and Tray Cloths. ;

‘ The supenor fimsh, durability of wear and fastness Bleached, Loom aad Turkey Towels in Huck, Diaper, 3

. . Red Tablings. Damask and Turkish. §
of color, have gained for our prints a repu %brﬁmlcry and Frenting Linens. ga%iccl; Canvas,

i i anything i inion. terlinings. nvas, and ¥

tation superior to 'm)llzmg in the Dominion. It Table Naphins and Cloths, s e :

will bt to your profit to inspect and order same. With and without Fringe. 3

Orders Solicited. Fllling Letter Orders a Speclalty. E:

JOHN MACDONALD & CO. rmwsmaves: Toronto

“ ELYSIAN”
NURSING

PATENTEES AND SOLE MANUFACTURERS

PRI RV TR

EstaBLisHED 1878.
WHOLESALE TRADE ONLY

S.Lennard & Sons -
b HOSIERY and -
i UNDERWEAR Dundas, Ont. 3}
2 MANUFACTURERS ;

!.,.‘..4 -~
.



