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deliver state-of-the-art training programs
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Canadian Commercial Corporation
Corporation Commerciale Canadienne

and laboratory equipment to Venezuela,
addressing the fields of information
technology, electronics, electric power
technology, telecommunications,
industrial controls, automation, fluid
power, instrumentation and process
control. Intensive training will be
provided to more than 500 instructors,
supported by several Lab-Volt product
specialists in Canada and Venezuela.
The curriculum and support materials
will all be provided in Spanish.

The contract between INCE and
CCC for the supply of Lab-Volt's
equipment and training was awarded
last year following a three-year
competition that included suppliers
from several countries. The Lab-Volt

throughout the whole country to train
hundreds of thousands of Venezue-
lans each year.

When CCC is prime contractor,
it conducts its own due diligence to
determine an exporter’s technical,
financial and managerial capabilities
to deliver on the project’s require-
ments. CCC stands behind the
contracts it signs with a government-
backed guarantee that its terms and
conditions will be met. This guarantee
contributes to Canadian companies’
credibility in the eyes of a foreign
buyer and usually waives any other
guarantees that may otherwise be
required by the foreign buyer.

To put the power of Canada
behind your export sales, contact
CCC today. As Canada'’s exporting
contracting agency, CCC can wrap
the Canadian flag around your
proposal, provide a platform for
governmentto-government arrange-
ments, and offer a range of pre-
contract services to help exporters
make the sale. For more infor-
mation, go to www.ccc.ca, or call

1 800 748-8191. %
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ride was built by Canada’s WhiteWater West Industries Ltd. The B.C -
based company is the world’s largest, most experienced builder of water parks
and aquatic attractions. Its rides can be found in amusement parks around the
globe, including Paramount-Canada’s Wonderland and Disney World. And
thanks to a trade lead from the International Business Opportunities Centre
(IBOC), Whitewater is making waves in Chile.

“The IBOC lead resulted in a deal to manufacture, supply and
install wave-generating equipment for Santa Martina Hacienda -
a nature and golf club in Santiago,” says WhiteWater’s sales
manager Kristin Turcotte. “We’ve had jobs in Central and South
America before, but this was our first opportunity in Chile.”

About 98% of WhiteWater's jobs are outside Canada, with projects in the
Americas, Asia, Europe, Australia and the Middle East. Its biggest market is
the U.S., where it has two regional sales offices.

The company is renowned for its expertise in architecture, design, engineering,
manufacturing and installation of water park products. The only thing more
impressive than WhiteWater's rides is its reputation. During its 20-plus years

in business, the ISO-rated
company has completed more >

than 2,000 projects, breaking @ WHITEWATER
many world records along - .
the way.

Sawridge Waters Lid.

465 Fraserview Place
Delta, B.C. V3M 6H4

Tel.: (604) 524-1551 Fax: (604) 524-8833

E-mail: tvoss@spiritwater.com

Web site: www.spiritwater.com

GV Snowshoes

605 rue Stanislas Koska
Wendake, Quebec GOA 4V0

Tel.: (418) 8420321 Fax: (418) 8422003

E-mail: info@gvsnowshoes.com

Web site: www.gvsnowshoes.com

WhiteWater West Industries Ltd.

6700 McMillan Way
Richmond, B.C. V6W 1J7

Tel.: (604) 273-1068 Fax: (604) 273-4518

E-mail: whitewater@whitewaterwest.com

www.whitewaterwest.com
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INTERNATIONAL BUSINESS OPPORTUNITIES CENTRE

www.infoexport.gc.ca

R vral diversification is one of the
main components of Canada’s
Innovation Agenda, and the search
for new crops and value-added
processes is a part of the effort to
stabilize farm incomes and revitalize
rural economies. In addition, the use
of renewable resources in traditional
manufacturing practices will help
Canada to meet its Kyoto goals.

As part of this strategy, Agriculture
and Agri-Food Canada, together with
the Science and Technology section
at the Canadian Embassy in Berlin,
organized an “ag-fibre” mission
to examine European technologies
currently used in the processing of
natural fibres into various commercial
products. These fibres are obtained
from plant sources such as flax (oil
seed and fibre varieties), hemp,
kenaf, jute and sisal.

The mission started in Bonn with
a two-day workshop showcasing
European know-how on fibre sepa-
ration, quality control, fibre logistics
and applications that included the
pulp and paper industry, construction
materials and polymer composites. A
number of automotive parts manu-
facturers used the workshop to

Car parts made from natural fibres

Holding processed hemp during the natural fibres mission were, from left: Steffen
Preusser, Canadian Embassy in Berlin; Michael Karus, Nova Institute; and Reg Kontz,
Government of Alberta Office in Munich.

present their applications of natural
fibres. Workshop speakers came from
the United Kingdom, Austria, France,
the Netherlands and Germany.

The next three-day tour started
in northern Germany (Bremen) and
finished in southern Germany. The
program included visits to fibre
separation companies, a quality control
lab, an insulation manufacturing plant
and finished with a visit to the
DaimlerChrysler luxury vehicle
assembly plant in Sindelfingen.

Some 25 Canadian participants
represented private industry, the
research and development community
and government. Industries ranged
from consumer goods to automobile
industry fibre processors. Participants
came from across Canada, with the
maijority from Alberta, Saskatchewan
and Manitoba.

Other foreign embassies in Europe
were also invited to learn about

natural fibre activities in Canada,
European advancements in this field
and to meet Canadian participants.

Next steps
The Canadian contingent held a
wrap-up session to plan a strategy to
move the industry forward. The goal
was fo further identify industrial
partners and the next steps to adv-
ance the agfibre initiative. This
would include defining standards,
choosing partners both in Canada
and abroad and selecting suitable
markets. Additionally, an Internet
platform will be created to facilitate
communication between members.
For more information, contact
Ted Pidgeon, Agriculture and Agri-
Food Canada, tel.: (613) 759-7549,
e-mail: pidgeont@em.agr.ca, or
Steffen Preusser, Canadian Embassy
in Berlin, tel.: (011-49-30) 203-
12-365, e-mail: steffen.preusser@
dfaitmaeci.gc.ca. w

dfait-maeci.gc.ca/canadexport
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AGRICULTURE & AGRI-FOOD

BEUING, CHINA — August 25-28, 2004 — International
Meat Industry 2004 is a meat slaughtering, processing,
testing, packing, additives and ingredients frade fair. For
more information, contact Xu Yao, Canadian Embassy
in Beijing, tel.: (011-86-10) 6532-3536, ext. 3363, e-mail:
yao.xu@dfait-maeci.gc.ca.

Tokyo, JAPAN — September 21-23, 2004 — BioFach
Japan Organic Expo is an infernational organic trade fair.
Last year, 125 companies including 52 overseas exhibitors
from 16 countries exhibited. For more information,
contact the Canadian Embassy in Tokyo, tel.: (011-81-3)
5412-6200, fax: (011-81-3) 5412-6327, e-mail: tokyo-
td@dfait-maeci.gc.ca, Web site: www.infoexport.gc.ca/jp,
or the BioFach Japan Secretariat, tel.: (011-81-3) 5404-
7351, fax: (011-81-3) 5404-7352, e-mail: heinz@inter.net,
Web site: www.biofach-japan.com.

Tokyo, JApPAN — October 5-7, 2004 — Health
Ingredients Japan 2004 is that country’s biggest health
ingredient and service conference and trade fair. Last year,
438 exhibitors from 23 countries participated. For more
information, contact the Canadian Embassy in Tokyo, tel.:

(011-81-3) 5412-6200, fax: (011-81-3) 54126327, e-mail:

tokyotd@dfaitmaeci.gc.ca, Web site: www.infoexport.ge.ca/
ip, or fair organizer CMP Japan Co. Ltd., tel.: (011-81-3)
5296-1020, fax: (011-81-3) 5296-1018, e-mail: info@
cmpjapan.com, Web site: www.hijapan.info/en/index.html.

Paris, FRANCE — October 17-21, 2004 — Join the Canadian
pavilion at SIAL Paris 2004, the world’s largest food
industry event. For more information, contact Denise
Gravel, International Affairs Officer, Agriculture and Agri-
Food Canada, tel.: (613) 759-7746, e-mail: graveld@
agr.gc.ca, Web site: http://ats-sea.agr.ge.ca/sial.

BUILDING PRODUCTS

Dusai, U.A.E. — September 22-26, 2004 — The 14th
Middle East International Furniture, Interior &
Retail Design Exhibition is the largest event of its kind
in the Middle East and Asia, and the Canadian Consulate
in Dubai will host a national pavilion for the fifth

consecutive year. For more information, contact Sanam
Shahani, Commercial Officer, Canadian Consulate in
Dubai, e-mail: sanam.shahani@dfait-maeci.ge.ca, Web site:
www.dmgdubai.com.

ELECTRIC POWER EQUIPMENT & SERVICES

Ho CHi MiNH City, VIETNAM — October 2729, 2004 —
Vietnam Electricity Expo 2004. For more
information, contact the Canadian Consulate General
in Ho Chi Minh City, tel.: (011-84-8) 824-5025, fax:
(011-84-8) 829-4528, e-mail: hochi+d@dfait-maeci.gc.caq,
Web site: www.infoexport.gc.ca/vn, Web site:
www.cpexhibition.com/electric.

ICT

CHicaGO, ILLINOIS — June 20-24, 2004 — Join the
Canadian trade mission to Supercomm 2004, one of the
largest ICT events in the world. For more information,
contact Mauricio Ospina, e-mail: mauricio.ospina@oei.gov.
on.cq, tel.: (416) 3256151, fax: (416) 325-6509, Web
site: www.supercomm2003.com.

Sao PauLo, BraziL — August 17-20, 2004 — COMDEX
Sucesu-SP Brasil 2004 is an infernational computing and
telecommunications congress and exhibition. For more
information, contact William Jackson, Senior Business
Development Officer, Canadian Consulate General in Sao
Paulo, tel.: (011-55-11) 5509-4321, fax: (011-55-11) 5509-
4317, e-mail: infocentre.brazil@dfait-maeci.gc.ca, Web
site: www.comdex.com.br/site/pagina.php?id=1.

Dusai, U.A.E. — September 7-10, 2004 — Motexha
2004 is the leading fashion and fextiles trade event in the
Middle East. For more information, contact Venky Rao,
tel.: (905) 8967815, e-mail: iir@rogers.com, Web site:
www.motexhaonline.com.

MiaN, haLy — September 14-19, 2004 — BIAS is an
international automation, instrumentation, microelectronics
and ICT conference and exhibition. For more
information, contact fair organizer BIAS Group Srl
(Milan), tel.: (011-39-02) 66-07-011, fax: (011-39-02)
660-70-146/161, e-mail: bias.group@bias-net.com, Web
site: www.bias-net.com. ¥

Enquiries Service

Web site at www.dfait-maeci.gc.ca.

DFAIT’s Enquiries Service provides counselling, publications and referr
to Canadian exporters. Trade-related information can be obtained

1-800-267-8376 (Ottawa region: (613) 944-4000) or by fax ot (613) 996-9709; or by accessing the
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