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A VACATION BENEFIT

UNING his fiddle one day in the
shade, a fiddler sat. He said he had
strayed out in the open to hear again

the vgices of nature apart from men
Here 4.%4\ g.n‘lu:x‘ said he to me, the very
soul o dy,: '.~\’nd n‘w-v-nn'rl to me he
must be right ¥ Wn"'\\hﬁa\llunhb n
a tangled |)]|u|n “"M'u‘"- tlfe more |
worked to fix 'em the worse_J managed
just then to mix ‘em So a~hint from
the fiddler there in the shade, if good in
music 1s L!un(l n l).ulnn un(] going sufh

ciently far away | leave off care and
trouble and say I'm then in ~||.|p¢- to see
afar in right proportion just how things
are, then shape my course discreet and
wise, because ['ve learned to philosophize

Monthly $1.00 per annum in Canada, 5s.
in Great Britain, $2.00 in other countries

Published by FULLERTON PUBLISHING CO.
56-58 Agnes Street, - - Toronto, Canada
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A Record-List that’s Going
to Break all Sales-Records!

It's the new Columbia Record List for August—and
every record is evidence to an experienced dealer that

the August List simply MUST smash all records for
SALES!

You've only got to look over it to SEE it. Anna
Wheaton, Brice and King, Evan Davies, Charles Harri-
son—Lucy Gates, James Harrod, Veron Stiles, Rode-
heaver—the hits of “Oh, Boy!”, “Have a Heart”, “The
Winter Garden Show™, “Her Soldier Boy”, “His Little
Widows™ and “Follow Me"—every single name and
every single record means just ONE thing to you—and

that one thing i1s: SALES!

Columbia Graphophone Company

Factory and Headquarters:

Toronto, - Canada
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3 I' the Martin-Orme Piano Factory the entire energies of management

workmen, and plant are concentrated on one achievement—the pro
duction of our standard line of fine pianos

This is an

of specialists, and results have amply upheld our fixed

policy of confining ourselves to the manufacture of the highest grade of pianos
only

Dealers from coast to coast are realizing strongly the special character
of the Martin-Orme agency—and a high valuation is placed upon it by our

many Representatives

Ihe Martin-Orme catalogue contains a wide range of designs—but only
one quality.

The Martin-Orme piano possesses tonal qualities of incomparable
beauty

The many patented and exclusive features of the interior construction
1dd to its distinction

The case lines are architecturally correct

The Martin-Orme is built to be your first in quality

" e
Marlin L3
g ~@rme e

a

) I A8 K
§ | Pianas of | The Playpr 'b[: -\‘h;e) ' yRu

2% | Martin-Orme ,L

Piano Co.
Limited

Factories

Sparks, Lyon and Queen ‘
Streets

OTTAWA

ALL METAL VALVE ACTIO

UNAFFECTE
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WhatYouHave aRight to Expect

In a piano or player you get—and get it in full measure—in the Karn
For fifty ycars the Karn has stood tor a recognized standard in tone
workmanship and capacity for endurance. It is a Canadian triumph

Whenever a Canadian vic tory is proclaimed—whether in the field of
battle, sport or industry, every Canadian heart is filled with pride
Hence the victorious success of the Karn piano should be regarde d in

the light of a national achieveme nt and supported as such

A make of this kind is surely the one for dealers and sale smen to

spend their time selling. The Karn is worthy of a business man's
best efforts. It will amply repay you in business building and in direct
profits

arn-Morris

Karn-Morris Piano and Organ Company "

Limited —
Largest Manufacturers of Musical Instruments in the British Empire rﬁq‘
Established 1867

Head Office Factories
T'rade-Mark Woodstock, Ontario Woodstock and Listowel T'rade-Mark

Karn-Morris

l
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’The Higel Trade-Mark
Identifies The Product

K The Value of Trade Marks All Over

ez . The World

r) ur( A

It Represents Dependabili ty,—
Efficiency,— Scientific | mprovement

THE OTTO HIGEL CO. LTD.

King & Bathurst Sts.
TORONTO, - - CANADA
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The Bell Piano & Organ Co., Limited

GUELPH, ONT., and LONDON, ENG.
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Gourlay—the Instrument |
that keeps your word

O every prospective piano buyer you can say
and say it with the absolute confidence that the

Gourlay bears you out

Good materials and careful workmansliip aie
within the reach of every piano manufacturer

But in the Gourlay piano you will ind more—the very
touch of genius. See the master-hand in the artistic lw.nll\
ol its design—delicate, refined, graceful in every line
And the fascinating richness of the Gourlay's tone is an
achievement of genius—Ilearned through many years of
experience and the following of high ideals in piano craft
Genius is there—Genius is manifest in every Gourlay
Of the Gourlay-Angelus player piano you can also say:
Nor do you need conservatory courses—studying abroad

to make it pusslhlt' for you to be thrilled by majestic
oratorios exquisite nocturnes—or the Ilnm-nnu p.allu» of
a meditation. You can, in your own home, by hearing
great music, learn to disc riminate, to appreciate, the master
musicians of the world
With this wonderful instrument the old, familiar music
takes on new charms
Thus there is prestige and satisfaction in the Gourlay
Agency

Gourlay, Winter & Leeming, Limited, Toronto
Head Office and Factories Salesrooms

e 309-353 Logan Avenue 188 Yonge Street

GOURLAY
& LINE
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GEO. W. STONEMAN & CO0.
PIANO VENEERS

Maryland Walnut

The new walnut with the fig:
and soundness of Amer .n
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of Walnut in
Longwood, Butts, and dimension stock of any manufacturer in

the world.
Wirite us for quotations on Pin Block, Bellows, Core and

Cross banding stock.

846-861 West Erie Street

CHICAGO, - ILLINOIS.

.
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Bohne Piano

NP/
o
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If you think of the finest Cana
dian hammers and strings every
time you see this trade-mark, you
will be impressed with the
strength of our registered trade
mark

Hammers and Strings

For over 33 years—a generation—the management
of this firm has been engaged in the hammer indus
try, 25 years of which have been spent in making
high-grade hammers for Canadian planos

For that |r-ngl|| of time we have prndll(‘vd the finest
goods possible in a manner that has meant real
service

Our string department, added early in 1913, is con
forming to the same policy, which policy, and none
other is ever linked ug with the name of Bohne
& Co

W. Bohne & Co.

516 Richmond St. W.

TORONTO, CANADA

and also at 134th St. and Brook Ave., New York

YOU ARE KNOWN BY A NAME

If your name stands for integrity and reliability, it ensures

you an open door

When taking a piano agency, give the name your consider
ation and decide for the

Stauley

A good old English name

The name implies all that is perfect in piano construction

And the Prices are RIGHT.
A post card brings them.

FRANK STANLEY

241 Yonge Street
TORONTO
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The
Story of the
Success of

Sterling Actions and Keys

The Home of Sierling Made-in-Cannda Pisne Keys and Actions

| |
is the story of a square deal to the piano manufacturer, dealer, and
the ultimate owner. *“ Sterling "’ means that. It stands for reliability,
capability, and stability. These features are particularly demanded in
the uction—the piano’s soul. |

The STERLING action, of which so much is demanded, and which

must be in keeping with the world-wide reputation of Canada’s pianos

for quality, is the resultant product of the choicest supplies, made up
by skilled workmen in an up-to-date factory, with congenial surround-

ings, under the minutest and most efficient supervision.

The same efficiency goes into the buying and matching of the ivory

for STERLING KEYS.

Sterling Actions & Keys

LIMITED
Noble Street : : Toronto, Canada
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Mendelssohn

Pianos

wre  beir Id in increasing numbers to purchaser

who keep step with im
proveme wnd pro to those who realize what good-toned instrument that

one throughout the vear means to the home Conscientions music

the purchase of the Mendelssohn chiefly on the one point of fault

1 1 Iing tone
Mend hn dealers are in a position to sell extra service in player I'hat does
mean the singling out of one instrument of a batch that measures up to an
higl indard, but it means that these exceptional high standards are

the 1le in Mendelssohn player

I'hir rs ol success are behind these statements and these goods—and 30 vear

ol sue peaks not aims, not experim but facts, accomplishments

MENDELSSOHN PIANO CO.

110 ADELAIDE ST.
WEST

Toronto

Canada

Style Louis XIV I'he Mendelssohn argu
ment is the convincing
argument Arrange ter
ritory while it is avai

able

New Style * Cottage Style
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS Of New York
High Grade Commodities

IO THE

PIANO »» PLAYER TRADE

Player Accessories. Felts, Cloths,
racker Bars, Transmissions, Brass anc .
||<\.n.|5.-, Tobing Rubbior \1‘\:..”, ‘ Punchmgs

T'ubing for
Pumper Pedals, Pumper and Player Of every description, comprising Name
Pedals, all Special Hardware formed or board,  Stringing Polishing Muffer
cast, Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets
Punchings cut from Cloth, Felt, Fibre etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted

Leather

Send inquiries, accompanied by Samples Imported French and also Domestic

for Prices, stating Quantities required Bushing Cloth Hammers

Soliciing  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc

To Build a Piano

and build it well is most commendable
But to build a piano well and so that it
may come within reach of the masses is

a double achievement

The entire Craig Line conforms to this
high aim. Each instrument has that de
pendable quality—that distinctive tone

and that subtle appeal of style which
command attention

Mechanically, musically and commerci
ally, Craig Pianos are worthy of your best
sales efforts. The instruments placed will
create new prospects for you to work on
and the immediate margin of profit is
most attractive to the business man

We would cordially urge the claims of the

Craig Line upon your attention believing

Th C 2 P' C that now—this month, is the time for you
e ralg 1ano Ompany to take up the matter with us. We can
Established 1856 come to terms with responsible agents

wanting a clean, straightforward piano

Manufacturers of all Styles of Pianos and Players i
proposition

= Montreal - - Canada

_
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THE END OF YOUR SEARCH

If you want a line of pianos and players that represents quality from top to bottom
inside and out—that means 100 per cent. value for every cent of their cost—that will

meet every side of the demand for

[\u|n||.\| |~nlw{ Instruments that
will do all this and put a sub
stantial profit in your bank account
for every sale made—then your

search is ended

That line is the EVANS BROS.
Apart from immediate e ds it is
well to know all about such a line

Get particulars now

Evans Bros.

Piano & Mfg. Co., Limited

Ingersoll . Ont.

In the Manufacture of

Piano Hammers and Strings
OUR AIM IS PERFECTION

Our reputation has been made and is being maintained by supplying

) o

Hammers and Strings of the highest quality for the Canadian Trade

D. M. BEST & CO.

455 King Street, West, TORONTO

Sole Agents in Canada for

FELTS WIRE
SOLE AGENTS (N CANADA FOR
— - L] E. V. Naish Felts, Made in The celebrated Latch &
England These goods are Batchelor English wire, which
the “last word” in the felt i unexcelled by any other for
market. They are positively perfectness in tone and uni
the most even and finest formity in every particular

quality procurable

E. V. NAISH FELTS
WILTON, ENGLAND
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A Popular Line to the
Agent Means

Hustling

EASY SALES AND

SATISFIED CUSTOMERS

The THOMAS

is the popular line in the

Music The

Organs with the Reputation,

trade to-day

the Quality and the Guar

anteé

The Thomas Organ

& Piano Co.
ONT.

WRITE FOR CATALOGUE

The Biggest Attraction You Meet Now on the Piano

THE DOHERTY PIANO

If piano greatness be measured by a long

unfailing service

melodious tone unimpaired through years
Doherty is truly a

stant use—then the

piano

That is just the kind of service Doherty agents

to the owner

Highway is

Made under new management

steady
oftered

with the original
of con

great

Selling such a piano with the Doherty margin
must be profitable

have been selling since
a better proposition
carries with it the improvements that come to
expert workmen only through experience

.<-

-

DOH

CLINTON, ONTARIO

ERTY PIANOS LIMITED

To-day
for the

1875

you are
Doherty

Write

for prices and particu
Players, Pianos, Organs,

Benches, Stools

lars
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Put the

LESAGE

in your Store

| WRONG

AND

I ABSURD

s the idea that to-day it's a battle of wits

\F4

ind brains win l'o-day sale smanship is

1 question of quality and service and

traight dealing and full value

| LONSDALE

dealers can go about with heads erect and

look everyone quare in the eye, because

|
| hey are representing honest goods. The
\ Flag * Telling the Truth About Merchan
| dise " can fly from every premises where

LONSDALE Pianos are sold

| Are you flying
= the LONSDALE flag?

HE great musical compositions are not for
the cultured few, for in these days of the
perfected player piano anyone may enjoy @

=t

them In the same way good high-grade

PR R e mmwha[qﬂ[mw do.

(REGISTERED)

The LESAGE pian nabl ny home t TORONTO.
secure an instrument of undoubted merit with
their more moderate means The LESACGI BROOKLYN AVE. AND QUEEN ST

possesses all the beauty of design, sweetness of
tone, strength and quality of workmanship that

the higher standard demands

And the piano dealer who sells the LESAGI
can offer this enormous value at the lowest

market prices with a good prohit for himself

A. LESAGE

MANUFACTURER OF PIANOS
AND PLAYER PIANOS
THE ULTIMATE IN PIANOS

ST. THERESE, - P.Q.

Established in 1801

- — —

LONSDALE STYLE W
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THE TWO-FOLD DOMINANCE OF
WRIGHT PIANOS

Style 65

Wright Piano Co. Ltd.,

Newcombe Pianos

Established 1870

Never Suffer by Comparison

For over 40 years the name Newcombe
has stood for the fact of being able to build
into a piano extra long life, extra pure
sweel tone, extra gracefulness and beauty

of design

This means that Newcombe Pianos have

ilways lived up to their reputation for un
usual all-around service
It means further that to-day the Newcombe

Agency is more to be desired than ever

before

In no other piano can you get the

strength and the piano's staying in tune

Newcombe Piano Co. Ltd.

he Straight Piano

izht s

nd

nr
tin

Howard Patent Straining

In the thick of competition

Every month see

g it the first place on their loors or

only basis of dominant value. With
se of the Wright your prospective
its beauty and charm. With
ds struck that inimitable tone, whic!
wpproval of the musical ear, i
ressed.  Years of constant use find
nd tone unimpaired

What it will do for the home nd
the basis for selling Wright playe

I buy your prospect any greater
pleasure to brighten the evenin
me routine of a monotonous day
of what the Wright player will do
onstration of it, gets the order

Strathroy, Ont.

Rods

which ensure additional

Head Office. 359 Yonge St
Factory, 121-131 Bellwoods Ave
Toronto, Canada

|



CANADIAN MUSIC TRADES JOURNAL 15

MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN
Gl EDA AND GENERAL PIANO HARDWARY

HAMMACHER, SCHLEMMER & COMPANY
NEW YORK, since ISIS
Ith AVENUE and 13th STREET

R —

THE GODERICH ORGAN 3

ORDERS have exceeded our expectations.

We are running overtime in our organ department and
away behind with orders.

Dealers keep alive, handle the winner.
If you have not a copy of our latest catalogue, Send for it.

| . - ) -

Prices on stools are withdrawn. Quotations given on
application.

We employ no travellers. Do business by mail.
Send us your orders, we will take care of you.

The GODERICH ORGAN CO., Limited

Factory and Office, GODERICH, ONT.
Julius Breckwoldt & Company : “Supel‘iorn Piano Plates

Manufacturers of

o Piano Backs, Boards, Bridges, Bars, Traplevers 8

and Mouldings i MADE BY
, Sole Agents for Rudolf Gicse Wire in Canada and United H THE
: o
8 ) Breckwornr, Pres W. A Burckworor, Sec-Treas, O o
*] 3
i Moy ¢ | SUPERIOR FOUNDRY CO.
0 Dolgeville, N.Y.  Fulton Chain and Tupper Lake 5 ) "
i g CLEVELAND, OHIO, USA.

I0000NNDODONONODONNNONNNNNNoDNNNNNORRDONo 0
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Vlohn Bows at Popular Price

are the first Bows at moderate price which have come up to the

hipment of New Violin Bows at popular price

Williame standard of quality and value since the outbreak of Way Many

makers submitted samples which we would not offer the trade We only
tegret this particular manufacturer cannot supply in full quantities at present
so that temporarily we are obliged to limit quantity to any one order. Hey

are the new Bows

No. 100—Red polished stick plain frog with . e |
slide, metal covered button, leatheretie grip. R H |
tail tice, oach T armomcas ;

No. 401 The ¢ e ||

No. 101—Stick of selected w ucely lished ar single e |
finished, plain ebony frog, white pearl slide, meta |
overed button, silk wound grip. Retail pr {
each $2.00 |

No. 102—Fine quality stick, well polished ar J
ished, ebony frog with pearl dot and slide, metal |

i buttor wilk nd Ty Retuil e
vwh $3.00

Big Values in Violins

These are the most popular of our best sellers Write for trade

price

No. 10—Nicholas Amatus Model 1 quality fittings No. 13— Stradivarius Mo del vﬂ‘\ . ' ver
well made, nicely finished d flamed maple well made instrument in detail
back, real good scroll, reddish rown light shaded the Stradivarius of late wnish am
Retail price $12.00 ber slightly shaded. Ret $16.00
No. 54—Stradivarius Mode ony finger

No. 9—Klotz Model, good imitation, ebony fittings soard and tail piece, ros elected flame
well made, nicely f selected Hamed aple k in two pieces, flamed s roll and neck, var
back in two pieces ved ** Klot Retail a rich dark reddish by ellently fin
price $14.00 Retail $18.00

Q.R.S — //.IIII/ /'/.(la(/ Mirsrc RoOlls — ——— D.R.S

|:;\ , “:I “ "‘ \u‘

LATN

Chinese Rags are the Rage ;'

Hong Kong, Ching Chong, Poor '
Butterfly, and other Oriental songs are '
the big hit on Broadway We have
these MUSIC ROLLS, with or without !
words in the fascinating JAZZ arrange I
ment I

If you do not have these rolls you ]
are losing money every day. Kee "I

your music roll department up to the

minate ’ /

— . <

:;:K:i THE Wl LL[ AMS &SONS(0. monTrEAL

e ot ooy LIMITED. TORONTO
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Your Franchise is the Desire for Music.

Foster and Develop That Desire and You Increase Your Franchise
A Conference of Sales People in Each Store is Necessary to Accomplish This.

«NJOW, Sir," he said, drawing up a chair and leaning for

ward with his friendly smile, “ we're here in my office
The doors are locked. There are no stenographers. No one
to listen. The curtains are drawn. We're here alone. But
before we can do anything I've got to know you, and you've
got to know me"”

And thus the labor leader and the frank railway official
drew back the curtains of reticence and suspicion and
showed each other the goods that were within them. “ This
labor leader saw | was square,” said the Railway President
afterward, “and I found out he was square. He was open
and honest. So was I. We were both convinced neither
one was playing tricks on the other.”

For nineteen hours the two men, behind closed doors,
debated the complex problems, each zealous for the inter-
ests he represented. At the end of that time the labor
leader walked out with a mutual agreement in his hand
Not only was this satisfactory to the company, but unions
have called it one of the finest documents of its kind ever
drawn up

This is the story of how the head of the Boston Elevated
Railway and the employees’ representative arrived at a
upon which to work for their combined advancement. The
incident teems with suggestions. But one phase of it bears
directly upon music and musical instrument selling in Can-
ada to-day. It suggests that every dealer should have a
frank conference with his staff on the one point that is
right now the strongest factor which can possibly be fo-
cussed on the industry's salesmanship—the necessity of
music in the lives of the masses. This conference should
be just as frank, just as serious, and just as effective as the
one above outlined

To get personal, your business is making people happy.
You and your staff are merchandisers of a necessity, not in
the way that coal or good clothes or fine furniture are
needed, but in a close personal way that few necessities
equal. The necessity of music in a man's home and social
life gets under external considerations and comes in close
contact with his character, his real self.

No one challenges that viewpoint. But while the thought
i* taking root as it never did before, the selling staffs
throughout our country have not become thoroughly im-
bued with it. There are not ing ples of i
which have taken on an entirely new complexion as the
possibilities unfold of spending one’s business days market-
ing a home necessity. Some dealers have found it their
most effective business tonic.

But the greatest power will remain unexerted until the
salesmen and saleswomen are seized with the idea and with
the unsurpassed importance and dignity of their calling.
The Journal's suggestion would be that staff conferences be

arranged with this one object in view—to prove to each
member that a new day has been entered upon. The war
has shown beyond the shadow of a doubt that through all
the variations of life, from successes to failures, music oc
cupies a place that is absolutely without a substitute, No
thing even lays claim to being able to take its place. The
public is learning this, and in some ways is perhaps ahead
of the trade in realizing it

The idea of such a staff conference in each store should
not be tossed aside as impractical. Nothing could be easier
to arrange. If the chief of the business has the idea, shall
we say the new idea, the result of passing it on to every
last member of the staff is past reckoning. It will make
the sales people go about their work with their heads up
as those éngaged in the most honorable of callings. It will
make them think right and think success, The thought will
direct their labors in right channels to success

Take the opera. The mention of it even to the man in
the music business suggests acting. It should suggest music
Just because of what music so faithfully expresses is the
opera intensely real. Take the school. It suggests to the
trade anything but music. And as no one thinks much of
music in the schools we have comparatively very little
Take the church. Praise is the main theme of worship
The choir is allowed to do most of the music. Who has
the vision of the musical part of the service being shared in
by everybody, the natural expression of a musical people?
Take the social evening, the concert, the convention, the
vacation, the garden-party, the fair, the exhibition, in every
one of them there should be more music and consequently
more musical influence

Take the home. The Journal has been directing atten-
tion to music in the home for some time past. The press
realizes the place of music in the home. Several dozen im-
portant papers are carrying music-in-the-home pages. Pub-
lic spirited men see in music one of the chief sources of
maintaining the home influence on the rising generation

We all are waking up to the tremendous place music
has in life. The question of the selling staffs getting the
new vision is not a dream—it is business. It is sales. It is
the placing of more pianos, more players, more talking
machines, more fiddles, more band instruments, more rec-
ords, more rolls, more sheet music. It is more business,
that apart from being a source of profit to the dealer, is
honorable and helpful to the community.

And so the suggestion is made for a staff conference in
every store. Let its object be the spread of the new idea—
the necessity of music especially in the home. Let it unite
the whole staff on the thought of music, more music, good
music. Let its result be the adoption of new ways of in-
troducing music and developing musical influences in the
lives of the masses.
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Church Pianos Should Be Good Instruments

But as a Rule They Are the Choice of Bargain-Hunting
Committees

One of the articles supplied by the Canadian Bureau for the

Music. and which appeared in
several papers throughout Canada

Advancement of

SUALLY when any church organization determines that
U a piano is one of the most important desiderata of the
moment a committee is appointed with a two-fold function,
to collect funds and to buy the instrument Preliminary cal

culation

makes it clear that four hundred dollars can be
secured. 1f the committee has luck, it secures about half the
money. Then it is faced with the problem of getting a first

rate instrument at a second-rate price Many other persons
drifting through this vale of tears—where occasional slants
of sunshine are discerned—have determined that the prob
lem is like inventing a perpetual motion machine—it Can't
Be Done. Still, as mechanics can yet be found tinkering
over models, committees go hunting for
plano at a poor price. They get either a fairly good instru
ment in a battered or repaired case,
case with disreputable musical viscera Usually they are
satisfied with the bargain, for it is the custom of unreason
ing humanity to appoint committees which have no know
ledge of the work they have to do Usually also, the pri-
vate members of the organization are satisfied, being either
too indifferent or too kind-hearted to complain Only the

s0 out a good

or else a bright-looking

I am a firm believer in giving children repeated
hear the great compositions until
through familiarity. these have sunk into the heart
Childhood is the impressionable period of life when
things are indelibly imprinted. leaving memories
as foundation stones upon which to build It is a
sight of promise for the future to see a mother at
the piano with her children gathered about her and
singing melodies from memory.—Josef Stransky

chances to

person who plays on the instrument
and what is one against many?

The result of such a policy, long continued, is to as
semble in one church of good size perhaps three or four
pianos of the type mentioned. After a few years without
tuning, and with constant variations of temperature, these
instruments are musical nightmares, wild and fearsome
sound producers beyond all description, and sometimes be-
yond all imagining. What a collection of crippled relics
of the Stone Age of piano building might be assembled if
all the churches were turned inside out, and their contents
displayed at some museum!

It has been said many times that the
quaintance with the joys of music is at the church or Sun-
day school. How can we expect the infant ear to be deli-
cately attuned to musical sound, how can we hope that
children will sing well, if they are dulled by custom to the
sins of the accompanying instrument? How can children
be incited by the allurements of a musical heaven if the
weekly noise before them is to be regarded as a sample
of what is to be endured hereafter

Sometime, somewhere, a church committee will buy for
church use a first-class small grand of Canadian make, well
built and well encased. Then there will be an ecclesiastical
trial for hersy a outrance. Either that or some of the
music lovers in the congregation will drop dead

is critically-m'nded,

child's first ac

Responsibilities gravitate to the person who can shoul
der them, and power flows to the man who knows how,
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A Bad Accident That Resulted in a Sale

OUR or five days out of the week found me driving

through the country with a piano or organ on the
wagon, as was the custom then, canvassing farmers as we
went along,” relates a salesman the front
trenches of piano warfare over twenty years ago. "1 was
doing this country work for a dealer in C ' said he in
introducing this appeared in the P.ano
Trade Magazine. “ A short time previous to the incident
that 1 am about to relate, I had taken in trade a very fine
young horse. He matched up very well with the one al
ready owned by my employer, and so we teamed them, and
it was this pair that I had been driving for several weeks
They were both sorrels, and weighed just about a thousand
pounds apiece, an ideal team for piano and organ work in
the country, for they were light enough to make good time
and strong enough to haul a piano in the comparatively
light spring wagon that we used

who was in

narrative, which

" The new sorrel horse was much the more spirited of
the two. He was constantly up on the bit, and keenly alert
every moment. When driving this animal, I had noticed
that he took great delight in breaking into a run when
excuse offered. So I always watched him pretty closely
He had one bad habit which rendered him unsafe for an
inexperienced driver. If, in switching his tail, he would
get it over the reins, he immediately would start on the
dead run, and it would take quick action on the part of the
driver to get him under control before he got the bit
settled between his teeth

“ Late one summer, I started out with a piano on the
wagon, accompanied by a young college student, who was
spending his vacation helping about the store. I frequently
took this young man with me on trips, and he always car-
ried with him two or three books which he read or studied
as opportunity offered. On this particular morning we
left about 6 o'clock, and by g o'clock were some eighteen
miles in the country. We pulled up before a farm house,
and T handed the reins over to my companion with the
intention of investigating the possibilities of a sale at this
point. This young man was not much of a horseman, and
I invariably cautioned him when putting the reins in his
hands, to hold them so that the new sorrel could not touch
them with his switching tail, and to watch this animal very
carefully and not let him start if some excuse should offer

*On this morning 1 repeated my admonition, climbed
out of the wagon, and started toward the farm house. Two
collie dogs came running from under the porch with loud
barkings, and at the same moment I heard a cry from the
wagon. I turned just in time to see that team of sorrels
plunge through a barb wire fence on the opposite side of
the road. They were through the fence as though the wire
were thread

“ My first thought, of course, was of the young man in
the seat, and I rushed over to find him crumpled on his
head and shoulders on the ground between the front wheels
of the wagon. He was unconscious and bleeding from a
wound above his ear. Some people in the farm house
heard the commotion and came to my assistance. Together
we carried the young man into the house and gave him
what first-aid remedies we knew while the hired man
mounted a horse and dashed for the doctor.

“The young fellow soon recovered consciousness, and
then I went to find my horses and take account of the dam-
age. The team 1 found standing unconcernedly in the pas-
ture across the road, munching grass. They had not gone
over 200 yards after crashing through the fence. I man-
aged to catch them with but little difficulty, and was
astonished to find that they were uninjured, and aside from
a few minor scratches on their foreparts, were none the
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Canada is Celebrating 50 Years of
Confederation this Month.

The WILLIAMS PIANO CO. is celebrating 68

Years of Experience and Progress.

18 Years Older than Confederation
E-X-P-E-R-I-E-N-C-E

Is the Best Teacher.

It has taught us to build into the Williams New Scale piano a lasting quality
Our ideal hae alway: been to build a piano of supreme tone quality that would
last a litetime

Thie I'ruly Canadian ™" piano represents 68 years of Canada’s brains and

expert workmanship—that is what you represent and offer to your customers

Increase your sales by securing the agency for this famous piano.  Write
TO-NIGHT for beautiful new catalogue and selling helps

The Williams Piano Co., Limited, Oshawa

18 Years Older than Confederation

TNew Seale
the {(lilliams Piano

3 . r
Ve Prano Supreme

*The Chotce of e (ordds Sreat Krtists

1




———

INADIAN MUSIC TRADES JOURNAL

"A prophet is not without honor save in his own country’

Does the exception prove the rule ?

A partial list of London public institutions in which are installed
Sherlock-Manning Pianos Made in London.

First Methodist Church uses a Sherlock-Manning pian
with its $40,000 pipe organ

Y.M.C.A. uses two Sherlock-Manning pianos

3 Sherlock-Manning Piano & Organ Co., London, Canada
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worse for their encounter with the barb wire To this day
1 cannot understand why their front legs were not cut off

By the time that I had led my team back to the farm

house, and had hitched th

arrived in a little rubber-tired buggy. He found n T

panion in good shape, although suffering from the cut

the head, which he dressed, and a from shock

The doctor was there about fifteen minutes, and wher
he had completed his attentions I asked him how much we
owed him. The charge, he said, was $2, and then my old

salesman’s instinct came to the front and I said ' We have

a piano out there on the wagon that we must T
accident that we have had has made it impossible for u
to continue to our destination. 1f you will buy that piar

1 will give you just $50 for your services in this case
The doctor immediately became interested, and with
out going into the details will say that 1 took the

out to the wagon, took the cover off the piano, climbed
up on the wagon, played it for him, and closed the sale right
there. Not as quick as I am telling it, of course, but com

paratively as easy. The price of the piano was $350, and

I allowed the doctor $50 discount, and he agreed to pay me
$100 in cash on delivery and the balance of $ n one
year He lived in a crossroads town about two miles from
where we were, and after spending another hour in patch
ing up my harness, with the assistance of the farmer, 1 got
my companion together, rather pale and weak, but other
wise all right, and we drove to the doctor’s house, unloaded
the piano with some local help, closed the deal and got
back to C—— that night

Never in my experience in selling has such a queer
combination of circumstances resulted in a sale, and n

other experience that I ever have had has caused me to

say so emphatically It's an ill wnd that blows nobody
good.""

Unselling a Player
“ NE of our men called upon a piano merchant recently

with the idea of interesting him in our line of
pianos,” relates a manufacturer and the merchant was out
—clerk said he would be back presently from the county
seat, where he had gone to explain his income tax return
to the revenue officers—so0 our man thought he would wait
a while and size up the place in the meantime. Pretty soor
a farmer drove up in his flivver and came in. Seemed he was
being pestered by his women folks to buy a musical instru
ment of some kind, and he dropped in to see if his friend
the merchant, couldn’t give him some information on prices
While he was passing the time of day with the clerk

our man wedged his way into the conversation and began
to tell the farmer about the player piano. He explained
how everybody in the family could play it, and how much
fun even the farmer himself could get out of it. It w
no time at all till that farmer wanted a player as bad as he

wanted rain season before last

* Finally he said, ‘' Well, how much would I have to pay
for one of those instruments?’' and when our man named
the price it didn't faze him a particle Oh shucks,’ he re
plied, ‘I guess I can afford it, especially since the women
folks want it so darn bad. I had a dandy year, and looks
like things are going to be better still. Of course, I'd want
to order through my friend, Tom, here, and in fact I'd
want to get his advice before placing the order He's a
business man, you know, and I'm only a farmer, and | a
ways rely on him to give me some pointers.’

* Just then the merchant came back, and old General
Calamity came right in with him. His face would have
stopped the town clock, and he was madder than a wet hen
‘Say,’ he burst outto the farmer, ' Have u had any
run-in with those income tax fellows? This war sure has
got 'em going. They turned me inside out and upside
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lown, trying to squeez urn out of me. Said

a bigger

y particular now because of the war

every penny it can lay its hands on ar

ng to get worse and worse

What more, he continue:

t's going to cost bi
to fight this war, and the money has all

of the common people. That means they'll

ave to save it. And then we're going to run out of food

ext winter, and | wouldn't be surprised to see the biggest
par th country has ever known. 1 tell you, I'm not
ng to buy a blame thing more than I absolutely }
and I'm going to cut down my stock as fast as I can? My
wife has bee othering me for an automobile, and 1 had
sbout decided to get it for her, but there's nothing doing
along that line now That talk I had with the city fellows
has opened my eyes
About that time the farmer who was in the market
for piano couldn't have appeared more dejected if his
| ¢ bull had come out second best at the fall fair Yes
¢ said, ‘times do look blue, and although all my crops are
ken for, & I got more money in the bank than ever

you never know what's going to happen
But surely,’ said our man, ‘you aren’t going to put
fi buying that player piano. You've got the money to pay

for it, and there's more money coming your way than ever

Oh I couldn't think of buying anything like that
the farmer replied, 'after what Tom here tells me ]

have to sit tight and stint myself till after the war's over

Well sir, it was as day that the merchant who

c but it must be presented
to them wit

n and with simplicity. If

music (s brought t

r attention in this way, the

only true way to arouse their interest, they will
clamor for it. More music should be given to the
children in the public schools, and along these lines
From the schools they would take it, as a natural

consequence into their homes tc

be a factor in
their daily lives. one to become later of ever

growing forcefulness osef Stransk

of all

should have been optimistic, simply made
that farmer close his pocketbook and help by unnecessary
conomizing to bring on the hard times which the merchant
so badly feared Incidentally he cheated himself out of
the profit on a player piano order and closed the door in
the face of an opportunity for increasing his business

After the farmer had climbed into the Henry and
driven away, the merchant said, ‘ Well, young man, what
can | do for you? And our man replied, ' I'm afraid Mr
Blank, after what I heard you tell your friend, that you
wouldn't be interested in my line,’ and he added to himself,
My concern would never be interested in you.'

A " Dummy " Salesman

DEALER has made use of a phonograph inside a wax

dummy " man to attract attention to his store. The
dummy was placed in the entrance of the store. A hidden
tube led from the phonograph to the dummy's mouth,
making it seem that the figure was talking. The record
described the goods on sale at the store, and the prices
The arms and legs of the dummy were loose, and were
geared up with small electric motors by means of pulleys,
levers and strings, all of which were effectively concealed
in the dummy's clothes. The music dealer found that a
crowd collected to listen to the dummy, and that it brought
more business
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Extracts f H. M. Eldridge Book or How Sel
Piar
Y Make 7 M a Piar
Ye t true On every § ¥ 1 we make $36
Anyway, if we cannot and w t se A piano a
w t € annot expect to buy for le f
nyone else
For the sake of argument ny the e of
putting piano men generally on the ane as to hor
sty T'he reta caler's aim that he will se y 1
2 w any retail dealer can se ttoy Our
2im is that you buy direct from the factor it
the middleman and the jobber. Does it not, therefore, seem
reasonable that we should be able to se e for les
than the retailer
But you buy more than a | from You buy ar
ute iron-bound guarantee that satisfaction must come
to you from your piano and we hold every dollar that we
wn Or possess as an assurance. A ten-year guarantee goes
with every pianc ich really means ir ance for ter
s, and if nothing happens to the instrument in that time
vou needn't count on any trouble turning up in the next
years
I Don't Want to Buy on Installments
Unless you are left a lot of money, it will be impossible
to buy on anything but installments, because whether you
get an instrument now and pay for it a little at a time, or
whether u save the money first and buy afterwards, you
1l really save the price of the instrument on the install
ment plan, whether you have it or not, so why not have it
at once?
Why not have it a little before than a litt n
much as it is in ordance with ur busine y
you are not accepting charity when you d t Besides, it
will last you a lifetime You say you will save money t
buy for cash, but you will save twice as much by hav )
way, and that a systematic way, of saving money for this
purpose
I Don't Like a Player
I don’t blame you for not liking some of them, but there
is a difference, and the fact that you say you do not like any
player piano is positive proof that you have never seen the
for the simple reason that no one has yet heard one
play and gone away with the impression that it was im
possible to get artistic music out of it
The only way we can prove this to you is for you t
come down to the store and hear it
The manag has a standing offer of $100 to anyone wh
¢ tell six times in succession whether it is a player or
hand performer making the music
There is absolutely nothing mechanical to them and you
really become part of the music as it is not in the same
« with canned music from a phonograpt
In a phonograph you simply put on a record and let it
run  Every time it repeats, it plays exactly the same
On our a selection is never rendered the same
way twice in succession yourself become an artist by
2'd of the pedal touch, expression, levers and buttons. To
listen to the ——— player is to desire one, and to desire
ne is to own one inasr as our terms are extremely
nvenient. What day will you be coming down town

of
Set the day and

» me the favor coming in an

will

jus* ten minutes?

YOu ¢ listening to me

exact time

You can learn to play better in one hour on a ———

hand in

Plaver than you could hope to on an upright

15 years
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N We M
I ase the extra expense a trouble of moving the
a the reason for t buying w, leave that to u
Get it, have the no at e, and when moving time comes
ply ca p and we w ut y new home k
g an unding t like the day it came t the fa
free of a b L There, that ect Ve
Not L the ( i Get Old F gh to Le
wait til that time comes to get a piano, you
will have the double t of paying for the piano and the
essons at the same A It room w ack that
cautifying piece of furniture for all that e, and the
children w not get that | e impre f music whict
plays such an important part eparat for the
tart. They learn by example. German children speak Ger
nan: English, English; French, French; etc. The piano i
played by othe Juring the time they are growing up and
getting rea to learn to play. Beside ever w the
age at whicl k e ready to take lessons. Some
start a ing £ but they st 1 never start later
than seven
to and watch the mu f nature; they wanted t
imitate it. Their earliest expre n of rhythmical
mation was the clapping of hands. the stamping of
eth “w h w d resc d. In doing all this
they at first used only the simple material of nature
vhich was all ar them. But Il they were
not satisfied; they wanted instruments with which
they c¢ express their musical thoughts, and upon
which they ¢ ay. So, when one inventive
genius beat upon a hollow log with a stick, we had
the beginmn f the f y That was the
f musical in ent ever invented That was
the first attempt of man to express rhythm The
Monitor
Vhen My Salary is Raised
Once ur salary was less than it is now and ther
likely u said wher ur salary raised Now, it has
een raised several times and you still wait for another
raise If you ed e at that time, why not put one
f these ra n the past into a piano, and if the raise in
y alary in the past ha t shown you a way to buy
2 piano are u y little afraid that a future raise might
see you in the [ T If a Jew makes a do
he save ents and live ng and happy as we do, and
2 good t re in the end Management is the
answer, Adjust things that income will buy you
» piar
As Soon as the Home is Paid Off
You have paid part of your home, which is more than the
price of one § That proves u can pay the price of
2 piano in the future
Now, if you can't pay the price of a piano, you can't
finish paying for the home
Therefore, if you can finish paying for the home, you can
»t a piano now and finish paying for the home
ou get the piano now and pay a little on each

all the time, you will have the piano at the time when it will

do your child the most good and you will be able to *njoy
both your home and the piano
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Talking Machine and Record Section
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Quality
HE ¢ in talking hine trade circles appears
to be charged with a feeling that cheap and immature

machines are going to have a hard time this fall. The
makers of high-grade goods are getting their outputs to a
point that more nearly represents the demand and the open-
ing made by the shortage, and through which opening al-
most anything that bobbed up could squeeze is gradually
contracting.

When it comes to this race not only for supremacy, but
for actual existence, the race will g0 to those machines that
have been built with a view to future reputation, and not
merely to take advantage of a demand that grew more
rapidly than the supply.

More than ever dealers in this line are insisting on
quality. So many of them have had their fingers burned in
the fires of cheapness that they are no longer attracted by
mere low prices and phenomenal discounts, They want
quality, and for survival in this industry quality must be
the foundation, the superstructure, roof, and everything
else of that home of success.

Like the Camera, the Record is Pitiless in Its
isclosures

URING the daily round of helping customers in
choosing records the salesman may find it useful to
refer to the observations of a well-known singer who is
very emphatic in his remarks as to singing for the phono-
graph, not because of the financial rewards, about which,
in all probability, too much is being said. His enthusiasm
is in regard to the value to the singer from the artistic
point of view. The most careful attention to detail is ab-
solutely essential. Like the camera, which is pitiless in its
disclosures as to what is placed within the range of its lens,
and in the glare of light the recording apparatus mercilessly
exposes all faults in production, “sloppiness " of diction,
scoopings, etc., of which even high-placed artists are guilty
at times,

“I have found,” said he, " that singing for the phono-
graph has taught me more, perhaps, than any one factor in
my musical life. In the first place the recording machine
is a hard taskmaster, magnifying the defects and minimizing
many good features of an artist's work,

“ The primary requisites for the making of a good rec-
ord are perfect enunciation and correct tone production.
Without these fundamentals a singer may have music
ship, personality, interpretative ability, facial expression,
and many other fine attributes, and yet not be able to pro-
duce a record that will Ppass muster, let alone a perfect one.
Time and again I have recorded a song which I have used
in concert for a number of years to be jarred out of my
3 i} self-satisfacti by the di y that I had
lapsed into many careless habits of diction and vocal pro-
duction.

“Then again, the making of records impresses one with
the idea of being more careful in deta In concert, the
song is rendered once, and trivial faults are either not
noticed or are soon forgotten by the audience; while the
song is in the record for all time, and, with a few repeti-
tions of the record, the hearer becomes sensitive to every
lapse.

B

"I feel certain that the hearing of one's own voice on
a record is one of the greatest helps a singer can experi-
ence. And this applies not so much to the untrained ama-
teur as it does to the seasoned veteran who, in his self-
satisfaction, has backslid into habits that nothing but a
mechanical reproduction can petsuade him he is forming."

Fears a Falling Off in the Popular " Records,
and Advises the Featuring of the More
Serious Music to Take Their Place

WITH the idea of showing what is most needed for the

development of the talking machine industry, Wil.
liam Braid White has been writing a series of articles in
the Talking Machine World, advocating the featuring of
the talking machine's musical possibilities. Of the needs
in the immediate future in this busine Mr. White says:
“ War tries us. War brings the realities before us and
shows us the absurdity and the stupidity of much that we

Music the Core of the Opera

Now what the opera really aims at—but seldom
achieves—is the raising of the drama, pure and
simple. on to a higher level of exalted enthusiasm.
And the part that music specifically plays in this
conjunction is the reinforcement of Jjust high moral
qualities as make the drama worth the having.
Music is the voice of the inner reality. It radiates
from the central core of being. It expresses direct-
ly what poetry really only suggests: such ethical
influences as render human nature wholly real. It
expresses what we cannot describe in words. It
lifts bald speech into the finer atmosphere of
spiritual intensity. Indeed, music may be said to
be just an extension of the divine-human faculty
of speech; not, however, as to its intellectual
meaning. but rather as to its spiritual force and
moral passion-power. Music becomes, therefore,
the idealisation of speech. Hence in opera the
language of the drama is idealised beyond the com-
mon currency of words. And to idealise is to
realize more fully. So true is this, that music has
been known ofttimes to rescue even the most in-
different words from being hopelessly dull and
commonplace. And this because it revealed the
inner soul of thoughts imperfectly expressed.—
Colin McAlpine in the Musical Times.

have i d to be y to our comfort
and convenience, not to Say to our very existence. When we
are at war, we begin to think seriously about many things;
and frivolities begin to lose their charm. The particular
sort of frivolity which is comprised in vulgar, suggestive
music, song and dance, is one that will surely disappear in
the stress of war.

* Supp this happens, and P that the present
enormous demand for the vulgar and trivial in talking ma-
chine records begins to fall off, and continues so to do,
what will be the result for trade? Plainly we must begin
to consider the substitution of other and better music. Can
we do this? Indeed we can,
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o WANTED !
— || Several Big Calibre Salesmen

own voice on

r can experi e 2
mirsiond oo The position calls for men of considerable
e fovaing” H tact and sound retail selling experience.

o rean The work will not be so much to sell
e P Columbia goods as it will be to show
i Columbia dealers ways and means of

o e e profitably increasing their local business.
pras o The situation is this:

For many months past no salesmen have called upon
our dealers, because we have not been able to fill

era
but seldom

¥ ey orders, despite the fact that our shipments have been
s o chis greater than ever. One reason is, that dealers’ orders
igh mora

he baving for the first five months of 1917 have been greater than

by for the entire year 1916.

uch ethical . .

y real. It Now that the factory has doubled its capacity, we
words. t .

saptire want to keep the product moving evenly.

nZ: 31'.':,::(; Many of our dealers now do more business in a day than they used to doina
intellectual month, and some of them have been kind enough to say that our sales-help,

' ':m""d advertising, etc., made it possible.

, therefore,

 opera the OQur representatives must convey the enthusiasm

nd the com- of our successful dealers to others. They must be

oo i men of wide experience, with a knowledge of how

i to run a retail store to the best advantage, so that

y dull and they can spend a few days with each dealer for the

evealed the purpose of helping to organize the business for a

expressed.— larger turnover.

We intend to help build up business for our present dealers, so
it is not a case of getting new accounts—exeept in a few

t
to our comfor places where we are not properly represented.

tence. When we
yut many things;

The particular
algar, suggestive
rely disappear in
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tinues s0 to do. BASTRIBUTORS IN CANADA 36 Wellington St. E., Toronto

y we must begin
tter music. Can

If {‘ou think you have this kind of ability let
us hear from you.

Our representative’s services will be free to our dealers.
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“ What kind of music particularly is likely most to suit
the real heart-to-heart wishes of a people at war? Surely
the answer is plain. The kind of music that inspires to
calmness, to courage, and to quiet confidence in the divine
It is sure that the coming months will see a grow
ing demand for the more serious music; but it is not at all
outside the bounds of possibility that if we do not look
where we are going we may make the enormous mistake
of failing to encourage the use and cultivation of music. If
we, through our own neglect and indifference, proceed to
take their that
we shall experience a falling off in popular demand without
there being anything else to take the place of what will no
longer be wanted. The result will be anything but pleasant

justice

allow matters to own course, it is certain

Yet this need not be for a moment. The public not
only can be led to demand more and more largely the better
higher-priced and more worth-while records, but with this
demand will come the parallel demand for machines. The
leading is the important matter, and that is a question for
each one of us to decide
‘It seems plain to me that there should be a consider

revival of interest in all that pertains to the more
serious things of life; but it may as well be noted right
here that the American people have hitherto refused most
strenuously to consider music as terious. The demand for
such things as talking machine records may fall off if the
public is not assisted to think of the matter more sanely
This encouragement to buy certain kinds of records on ac-
ount of the war, because we are at war, is, | think, the
secret of our success in the talking machine business during

able

the next few months and perhaps for the next year or so.”

After an extended reference to the patriotic records of
the day, Mr. White continues: “ But not on!
§ at the moment an asset

patriotic music
Religious music is equally valu
able at this time, and it happens that talking machine record
catalogues are quite rich in solos, quartets and choruses of
Some of the sweet old hymns like
“ Lead Kindly Light," some of the choruses like
the Hallelujah from Handel's Messiah; and many others
that a search of the catalogues will reveal, should be made
the subject of special advertising drives just now They
will sell, never fear, if once they are put forward rightly
One fear to candidly that in times of
«tress the glorious songs of faith and inspiration that nerved
our forefathers may nerve us again. One need not fear to
say that present times demand a more thoughtful and cour
ageous outlook on life, and that frivolity may be put on
the shelf for a time. Then, following, one may list one's
large stock of fine religious music; and see what happens
For that matter, a simple publication of special lists of

a religious character

ajestic

need not say
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such records, without special comment, will certainly be
effective

Did you ever think of the possibilities of a * patriotic
opera ' concert? | mean that there are many operas among
the greatest that deal with patriotic subjects. Most of
these have to do with national struggles for freedom, and
are therefore most interesting at the present time. Such
are Wagner's Rienzi, Verdi's Sicilian Vespers, Glinka's Life
for the Czar, Rossini's William Tell, Meyerbeer's The
Huguenots, and others. A recital made up of selections
from a set of such operas would be extremely interesting
just now."

Song a Necessity

The natural instinct of man is to break forth
into song in moments of high exaltation, to become
vocal on occasions of high moral tension—all such
visitations of true inward experience as are most
highly prized of art. This we find conspicuously
true of all religious peoples. Psalms must be sung
3 ~~they gain in vividness—they become spiritually
vitalised forthwith. This, too, is the psychological
meaning of spontaneous choral utterances. Topical
songs at mass meetings—they give unity to the H
soul of the crowd; national anthems at national
crises—they consolidate the people; the lilt of
soldiers on the march—it gives them spirit. And
what what more real, in this our
deeper sense of reality? Indeed, we cannot with
impunity antagonise the fundamental instincts of
humanity : it is more than useless to inveigh against
the necessities of our human nature.—Colin M

Alpine, in the Musical Times

———

more natural,

j
i

Why Not a Children's Recital?

uw HAT do you think of a recital specially gotten

for the kiddies? " The Journal has asked this
various occasions of dealers who have made a feature ot
recitals during the winter season. “ A splendid idea,” is in
variably the response, but the Journal has been told of
only a few dealers conducting such a recital. These dealers
report excellent results, besides spreading the gospel of
music

There seems to be no logical argument against a short
recital of say an hour, the programme of which is selected
with especial reference to the entertainment of children
To such recital the invitation should be addressed to the
children, and of course they would be expected to bring
their adult friends along

The Columbia dealer markets the line of merchandise that cannot

be secured elsewhere. No other musical product is so exclusive.

People want it—and a competitor cannot easily satisfy them with

substitutes.

Write for ** Music Money,"" a book **full

—. C

weat'' for those
and frequent

interested in
of capital.)

dealers

turnover

Toronto .

Factory and Headquarters
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Children are natural advertisers and merchant

should appreciate how susceptible children are to the cour

every

teous consideration of a busy merchant, and how loyal they
all are to the merchant who considers them. Considering
this, and the fact that the child is so great an influence in
the home, and so quickly becomes a homeowner, it is in
conceivable that dealers otherwise aggressive to adopt good
selling ideas will agree that the * Kiddies' Recital” is splen
did in possibilities but go no further

About the Mailing |

VEN a half neglectful handling of his mailing list will
F- get the talking machine dealer

methodical persevering effort to make the mailing list pay
dividends will bring certain
as some dealers do, to merely collect a string of names and
addresses and mail a record supplement each month to the
This in itself may be
but it can be made so much bet

st

some results, but a

success. It is not enough,

persons whose names are thereon
good business, probably is.
ter with a little application

The quality of the list is important. The Journal was
shown a mailing list the other day, and happened to recog
nize one of the names—George Blank—who could neither
George was the hired man of a farmer and
The dealer, however, insisted

read nor write
decidedly a poor prospect
that the family where George worked would see the litera
ture. * Why not direct it to George's employer instead
then? " the dealer was asked. “ Well, they are new people
and 1 didn't know the name " he replied. This particular
dealer was getting business from his list, though it appar
ently carried an undesirable ratio of dead wood

The local papers carry a great deal of information that

LONDON PHONOGRAPH CO.

234 Dundas Street
LONDON, - CANZ DA

Manufacturers of
RAYOLA PHONOGRAPHS
Prices from $10 to $200
Canadian Distributors
Crescent Silver Tone Phonographs
Good Discounts to Trade

‘THE STEEL BLADE OF DAMASCUS

was the envy of the whole world. Careful selection
of materials, treated, re-treated and tested with the
Gtmost skill and science known to the times, ham
mered from shapeless mass by artful hands into thin
vibbons of steel, produced a product the merit of
which was so well recognized that human life was
entrusted to its invisible qualities

To-day BAGSHAW NEEDLES

which are manufactured from carefully selected
materials, tempered to the proper hardness through
the advancement of science, and shaped to their pro
per form by the mailed hand of automatic machinery,
which works truer than that of the most skilled
Damascene, are a product, the value of which every
dealer who sells them realizes

W. H. BAGSHAW CO. - LOWELL, MASS.
Established 1870, Incorporated 1917

=
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the town dealer can turn to good account in compiling his
mailing list. There are the social or personal items that
give names of persons in suc h a way as to inform the dealer
of their desirability as “ prospects.” There are marriage
notices, real estate transfers, reports of families moving in
a new superintendent in the
Jocal mill, the engagement of a new teller in the bank, etc

etc.. all of which information the local dealer can verify so

readily and easily

of a teacher being appointed

Being on the spot he can quickly get in
formation as to the financial standing of the people in his
territory
ther the farmers being circularized are tenants or owners,
and whether they are prompt in meeting bills

One dealer states that he has worked up a good record
trade from a list of talking machine owners
acquired little by little as he sold machines himself and
secured names of other owners from customers, or wherever
he could secure the information

His card index or mailing list should show whe
This list he

This again suggests that the expensive circulars, pamph
lets and catalogues supplied by the manufacturer are for dis
tribution. They will not get business if left lying under
(he counter, or used for shaving paper and are a sheer
waste of valuable ammunition if not used

The sympathy of your friends won't rebuild your
store or replace your stock. Is your Insurance in

business-like shape?

Why He Didn't Wait To Sell His Geese

Hl~:k|~: is a selling experience told by Fred E. Steven-
son, a dealer in Killarney, Manitoba: * Every fall here
we have good wild goose shooting, and I enjoy the sport
However, this time 1 write of, it was a fine big flock
of tame geese I was after, and it happened in this wise
An old gentleman by the name of Bartley, an Irishman,
sandy whiskers and ready tongue who could neither read
nor write, but who had a big family of boys who used to
Well, 1 got the
Edison dealership, and of course tried to sell the old man
Before 1 started to play it he said he had
them bloody talking machines.’ However, when
D'Almaine struck into ‘ Medley of Country Dances’ the old
man kept quiet (his tongue, not his feet), and when the
record was finished he said, * By cracky, Stevie, that's good;
give us another.’ So we had another and then some. Well
he was highly pleased, and inquired the price, and was
somewhat taken aback. Said he had no money, couldn’t
afford it, etc., etc. However, just before leaving for home
he said, * Stevie, I have a fine bunch of geese at home, and
if 1 get a pretty good price for them maybe I'll get one
of them there machines.’

“Well, 1 had a home recording outfit, and one day in
thinking about my future sales prospects 1 remembered
those geese and what Bartley had said, so I got pen and
a speech about as

come in at various times and give me lip.

an Amberola
no use for

paper and wrote out and memorized

follows
“ Good-day, Mr. Bartley. Have you sold your geese
yet? Hope you got a good price for them so that you

will have the price of a New Edison Diamond Amberola,
the latest model and without a doubt the best instrument
on the market. It will play any kind of music anywhere
and anytime. You and your old woman can enjoy your-
selves at home when the young folks are off having a good
time.' 1 got a good distinct reproduction and laid for Mr
Bartley. Saw him in town one day and told one of his
boys to tell him I wanted to see him. Kept my eye open
and when I saw him coming, beat it to the back of my
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Why we Chose the
Pathe Line

“Wl have chosen Pathé products because they have an interna

tional reputation; because they are reliable; because dealer

can sell them with the knowledge that customers will stay satishied

" We chose the Pathephone because it has a * Violin ' Sound Chamber
of resonant wood that adds warmth and mellowness to tone Because
it plays with a polished Sapphire Ball that never has to be changed

and never scratches records (like sharp metal needles)

" We chose Pathé Discs because they reproduce more truly. Because
they are more durable, showing no signs of wear after years of use
Because they are cheaper—All Pathé records from dance music to
grand opera are double-disc A single price pays for two selections
Becauise Pathé Discs reproduce not only the voices of singers who are
enjoying triumphs in America, but also the voices of famous European
artists who have never sung n this country Finally, we chose Pathé
Discs because the indications are becoming clearer and clearer daily
that the pnh]u will demand Pathé records, no matter what make of
machine they own."”

THE HALLET & DAVIS PIANO CO. (Established 1839
NEW YORK

Pathé Freres Phonograph Co. of Canada, Limited
Factories and Head Office, 4.6.8 Clifford Street, TORONTO, Canada

Western Distributors : R. J. Whitla & Co., Winnipeg, Man.
Maritime Province Distributors : H. L. Hewson & Son, Ltd., Amherst, N.5.
C. W. Lindsay Limited, Montreal

An Enlargement
of the

Pathe
Sapphire
Ball

and Pathé
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Who Put

orward the

mer

mers are te ke i elling talking
1 see K Shanse anun: Seone mavdaatiig oo
the e |
ts ow ¢ aritie One way to get
s to keep y noutk t 2y !
Talkir Machine World, who add T'he
thing when he has nothing t ay, the
eceps | th tag jeal of the time
tor t of the talking, w robably
the trade all right. The y trouble w
not sell m talking machine
wit tomers without making them mad
or disgruntled ' all there to salesmanship. It
good as far as it goe t it stops considerably short of
being a rea € What we need ta | w how
get on with customers and at the same time make sales t
them. Of urse the salesman muy keep | tempet Any
onme who cannot d ess without getting mad about it
B8 no chance t the talking m ¢ sine
When the least anger at a customer, puff! Your
customer is g gone for good, probably taking othe
ustomers along. Quite naturally it is aggra
ave t nile er me of t remarks ar
f buyers. It is humiliating t e's pri
any things are | ating to our pride that
1 eal har We d t always feel a
we might, and there are times when we want
to * take it out r me e. If we ourselves were buying
instead of selling h times, who knows what we might
do or say to the man waiting
ustomer ne i er your best offering
She sa he car the e grade of machine
e mail order h for $89. You know she AT t

v that way to a tome tateme i

ment your hand ght away, a perhay

ur ut for rself that no matter whether
get the best of an argument with a custome not \
don't make a sale

Don't argue Produce the r rder cata yo

ought to have them all handy r ask e customer to see
het catalogue, and then go right along down the e
description, point for point, from castors to needle
Deon't be disagree e. Don't even disagree. Sir
“Bs that s Let's compare the two instruments

where they are alike.” Just as soon as you show

tomer a willingness to be fairminded and reasonable, just
80 soon will you find her willing to be reasonable to: If
the advantages of your instrument are as obvious as they

should be
tomer

you will have no trout

e in convincing that cus
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i es eg " € f re
er that of e one else t ! es aw Instead
will give the ¢ ething to think t, whe
the ¢ t {e expla w and w
to get at t ke aim at any time
Whe e earne to keep his temper
ustome e W there are sor alesmen wl a
keep the wn temper while exasperating tomers beyond
jurance. Whe P tomer get mad, you lose
H een | ¢ n the foreign way t
{ fe necessary f chil
io knsw the denil i er f what
they are about. And attract ple
hildren t w, the
P t le { s " ry
kne Ch ¢ ht t 1
adily as th od ted & 4 bo de
ht and spirituality it b r f St ky
S d this be the reign way w 10t
k ( lian way

Effect ler's Success
Reprinted from The Voice of the Victor
I)»lv'!l-\}' the kest w t iccess is to form the

t of ¢ T 1 ke ta er state
ment. For instance, if you want to learn t the piar
your teacher will te to place your fingers the ke
rd A certain w t ay the scale a certair
jefinite manne He w e ve tent about that pa
ticular manner of the hand 1sing the fingers
because he knows that ¢ the motions he recommends be
ne habitual, you won't have to worry any more about
ale-playing. Habit will make 1 always play the scale
n the same way. He knows, it m ¢ added, that if
1 play the scales the wrong way, and allow the wrong
method to become habitua u will have difficulty after
wards ecause the force 1 habit a blind force and works
for good or ill, a ding to how it is directed
Habit is a force that can be a i a great many
er things besi piano playing s easy to form the
habit of being at the store time in the morning. It is
easy to be habitually late. You may please your
self which habit you form. One can form habits of quite
ma ngs, such as putting a red ink pe pins, paper
fasteners, etc., always in a certain spot, so that the hand
involuntarily flies to that spot whenever they are needed
Time-saving habits of this kind are valuable, but as a mat

ter of fact, they are not nearly so valuable as forming good
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NORDHEIMER GRAND

In Mahogany only

“At last it is possible to meet the mos:

I exacting requirements
with a Grand of Canadia

n make

Dealers
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seeking to build business on the
of high-grade
lvanta

sure founda
s will find it te
heimer

showing full range of designs w
t

NORDHEIMER pI ANO & MUSIC CO., | IMITED
TORONTO
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i T'he Phonograph that is supreme in tone quality "' must inevitably I
i be a phonograph of great possibilities for dealers representing it I'he [t
i ‘ selling prices and styles here shown indizate representative models of l
i a wide range—each model boasting vastly greater value than any [
‘; competing make selling at similar price There are many towns in
it which dealer representation is yet to be closed. We therefore welcome
i inquiries from responsible
I I dealers in towns where (At
I I the famous ' Vocalion I
A is not yet on sale r » I “‘H‘U;V il
(et
i I H
i X MM \'J
M ANAAAAAAAS I
I
Mw “ "' I
A A

Sole Canadian Distributors for Aeolian-Vocalion.

THE NORDHEIMER PIANO & MUSIC CO., Limited, TORONTO
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No Dealer is asked to link up his business with the Phonola 1
line on any claim to musical qualities, but he is recom .
mended to handle Phonolas on the satisfactory experi-
encez of scores of Phonola dealers who buy right, sell
readily and make good prohts .
I'he responsibility of catering to our many dealers who are merc handising on the quality )
basis should assure you that we can meet your requirements satistactorily
I'he Phonola holds high place for careful V\n|k|n<m\|np
quality parts, and sc ientific construction. It is capable of ‘
producing good music, the very best music, in the home '

and giving it the full, rich

natural tone that does the
recording artist full justice

Secure Phonola
particulars without
(’4'111)'

Pollock Manufacturing Co.
Limited

KITCHENER - -

. CANADA

'

Nkl

Model Pring

Model C




'l‘n)

€

Discount Your Bills and Save Money 3

A NEW METHOD

In order to convince dealers that the Melotone
lalking Machine has merits superior to all
other machines, we will send one machine only
to any dealer for just one week on ,\Mmr\ﬂ

| prepay the freight

GREAT SELLING POINTS

A Machine That Does Not Scratch

A Machine With Best Motor

A Machine of Most Beautiful Tone

A Machine With Highest Class Cabinet

A Machine that will please all and give the
dealer the greatest profit

ANC

Send for Sample, or for Cuts and Circulars

Melotone Talking Machine Co., Ltd.

Manufacturers of

RECREOLA AND MELOTONE TALKING MACHINES
Model B
Retail Price $55.00

235 Fort Street . - WINNIPEG.
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At the end of the instruction we will give three indoor Per Cent
and three outdoor dancing matinees to which the general Thouglits on domestic affairs
public will be invited The music will, of course, be fur Self-praise and swelled head
nished by the New Edisor Triumphs with the fair sex 5
Each child is enrolled on a card which gives the par Food and drink
ent’s name, address, etc. We used one display advertise Sports and tobacco )
ment in announcing this affair The advertisement cost Criticisms of associates
$6.5 As a result of this advertisement we had over sc Constructive business thoughts 15
mothers and children in attendance the opening day We —~
had to close the enrollment that day because of the unusual Tota 10¢
number of children wanting instruction, and we have had How much chance would he have against the man wh
to disappoint about 100 applicants already thought 100 per cent. business? Some of the men wh
Needless to say this gives us a large number of live wonder why they are passed over in the race for prom
prospects which we could not have gotten otherwise. And tion and success would do well to study the use they make
besides, we are putting a great many parents under obliga of their time. If a man's mind is constantly straying from
tion to us his work, no amount of fussy energy displayed when the

What Do You Do W ith Your Time? boss is around will account for the absence of results, Re
Reprinted from The Voice of the Victor sidering how to get them—and getting them
n Work—real work—is mostly thought. When a sales

sults are gained only by the man who uses his time con

“ WISH I had more time said a fashionable Londc
rector to the late Archbishop Temple man interviews a customer, his mind should be acutely en
ou have all the time there is,” was the blunt reply gaged in considering that customer's needs and gaining tha

We all of us have “ all the time there is and we are all  customer's confidence. Far too often the salesman is de

busy selling it. In this respect Nature is a fair trader, for
she gives us all the same raw material to make up into what  the amount of his commission, and what
we will. The Italian laborer on the railroad track has the that commission *if " he gets it.  Mental exercise of thi
but  kind may be valuable, but it certainly is not " work" ir
it is the same order ¢

voting the major part of his thinking talent to computing
he will do witl

same hour to work with as the president of the system
he uses it thinking about sunny Italy about Barietta—about any real sense. On the contrary
anything but the problems of transit whick keep the presi thinking that prevents the Italian laborer from
dent awake at night; so he never gets beyond the pick and more than twenty-five cents an hour. It is a very usefu
exercise for a man to sit back and think about his thinking
cents an hour to anybody but himself How much of the thought-power of his waking hours is
off the top of some salesman’s head devoted to getting results, and how much to mere self
An honest answer will tell him why he is

earning

shovel stage—his time isn't worth more than twents

Suppose you took
and, looking into his thoughts during business hours, found gratification?

something like this success or a failure

Thomas Tone Arms—Sound Boxes— Motors

Tone Arms and Sound Boxes of the Universal Type—PLAY ANY
MAKE OF DISC RECORDS—FOUR STYLES
BUY DIRECT FROM FACTORY AND SAVE MONEY

Thomas phonograph parts are made in our own factory. You are dealing
direct with manufacturers. Every dollar you save on the working paits of your
machine adds to your profit and permits you to use a fner grade of cabinet

€ can show you how to save money on your phonographs
QUALITY
Thomas motors and paits are made in Dayton, Ohio. The City of Precision
the home of the highest class workmen in the world.  Our motors, sound boxes
and tone aims are the result of long experiment by experts and are being used
country. HIGH QUALITY

by high-class phonograph manufacturers all over the
LOW PRICE is our motto § B
Our capacity is unlimited

We are in position to give you prompt deliveries

Prompt deliveries guaranteed

LET OUR SERVICE DEPARTMENT HELP YOU SOLVE YOUR PHONOGRAPH PROBLEMS

The Thomas Mfg. Co. - 103 Bolt Street - Dayton, Ohio

The
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His MASTERS Voice
REG~AG-DEP,

T'he most famous Trade Mark in the World

are Wholesaled by tl

ONTARIO

His Master's Voice, Limited
208 Adelaide St. W

Toronto, Ont

MANITOBA
ALBERTA
SASKATCHEWAN

Western Gramophone Co
122 Lombard St
Winnipeg, Man

Western Gramophone Co
Northern Electric Building
Calgary, Alta

{EAD OFFICE

e Following Firms

AND FACTORY

MONTREAI

QUEBEC PROVINCE

o-phone Company
i

Montreal

Limited

Que

NEW BRUNSWICK
A. McMillan

N.B

J]. &

St. John

NOVA SCOTIA
Eastern

l'alking Machine Co
Halifax, N.S

BRITISH COLUMBIA

Walter F. Evans, Limited

Vancouver, B.(C
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The Birth of ** His Master's Voice
The story of how the world famc us trade mark H
Master's Voice," came into ex stence, is nterestingly
told by Francis Barrand, the man who painted the origina
picture, that a pa his count as it appeared ir
Strand " magazine for Augu 916, is here re d
I think I am safe in saying that everyone any civi
part of the world knows the litt e dog looking t
trumpet and listening to * His Master's Voice," so perhag
I may be forgiven for telling the publ n these columr
something about Nipper, the original mode
I painted the picture before I had ever heard of the
Gram-o-phone Co., and the instrument which appeared in it
was a talking machine of non descript type I called it
His Master's Voice,” and showed it to several publishers
as I thought there would be a demand for it as a new pr
duction These gentlemen, however, were t of the same
opinion; one well known man objected on the score that ne

one would know what the dog was ¢
generous and venturesome publisher
for it, but I
of improvement; I

had painted

ng Another very
offered me five pounds

Meanwhile 1 thinking
satisfied trumpet |
It was black and ugly, and I wanted
thing more pictorial

was not tempted was

was not with the

some

One day a friend of mine suggested

that I should call on the Gram-o phone Co. and ask themr
to lend me a brass horn to paint from; so armed with a
small photograph of my oil painting 1 paid them a visit at

their offices, which were then in Maiden Lane. To a gentle

man I saw there 1 explained what I required, and showed
him the photograph. He asked at once if he might show
it to ‘the manager, Mr. Barry Owen I agreed. Mr. Owen
shortly came out and asked me if the picture was for sale
and asked me if I could introduce a machine of their own
make, a gram-o-phone, instead of the one in the picture
I replied that the picture was for sale and I could make
the alteration if they would let me have an instrument to
paint from

The change was made, and the picture
I then advised the Gram-o-phone Cc
an obvious advertisement by putting their

was bought from

me not to make it

the

and

name across

but to leave it
merely the title I had SUgg
“ His Voice I pointed out that
spoke for itself and required no explanation

Nipper, the original living dog, belonged to
Mark, who was scenic artist at Bristol for
it now dead

Mr. Alfred Clark
phone Co
to

background
give it
Master's

without any lettering

already sted

the

namely

subject

brother

He

my
many years,

the managing of

might interest me

director
told a friend of mine that it
that and factories
Middlesex, they have frequent fire drill
should an actual conflagration take place
Instructions that the first thing to be s
picture of * His Master's Voice,'
room

the Gram-o

know out at their head offices at

Hayes practice;
have

aved is the original

the firemen

which hangs in the board
He also stated that from first to last over
pounds had been spent in reproducing it. If Nipper only
knew that he would wag his little stumpy tail
He did not know he was going to be
terity. No more did I

Nipper bids fair to go on listening into the ages

As soon as Mr

a million

so proudly
handed down to pos

Emile Berliner saw the picture he not
only purchased copies to give to his friends, but conceived
the idea that this picture might be used as a trade-mark for
the gramophone, and he took immediate steps which gave
him the legal right to this picture as a trade-mark both
the United States and in Canada

In the United States the picture was adopted as a trade
mark by the original Gramophone Company, and by its suc
cessor. the Victor Talking Machine Co., and their action
was followed in Canada by the Berliner Gram-o-phone Com
pany, Limited

in
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No trade-mark was eve receive a « g
5 a the advertisir ty than “ His Master
was pa ed. Many a t was use polit and de
F were e ate artoonist
One t the est k A i e atures entitle
H Master k t w t Gram ne re
placed A wi € ttie wit A funne tick B ut Iin a
lanting position and a measly little terrie p sniffing it
r The Gram-o-phone ( pany in England
name of the Company from w n that country
A His Master V e’ pr ts emanate.)
A Widely Diversified [ Xperience
Mr. Burgess, now on the road for Pathe Freres Phon
graph Co. of Canada, with headquarters at Toronto. ha
had an unusually varied experience. After a res e of
three years in Scotland, West Africa attracted him. He
spent five years there as travelling inspector for John Holt
& Co., from Sierra-Leone to the Cong
While there Mr. Burge btained a ncessi from
the French Government of a mahogany plantation The
climate of Africa did not agree with him, and he wa

Mr. Hu Pathe +
obliged to return to England though he still retains his
interest in the mahogany forests
mahogany

His partners are cutting
now, and their plans are that the
work is completed they will develop rubber

For about a year and a half Mr Burgess remained in
the old country endeavoring to drive the fever out of his
system, and then came to Canada seven years ago. Since
then he has travelled all over the Dominion in the interests
of various firms; during the last five years he covered the

west. In January last he came east to join the Pathe firm

as soon as

*The Edison Shop" has been opened up at the corner
of Gerrard and Yonge Streets, Toronto The store, which
is featuring Edison lines exclusively, is under the manage
ment of Mr. W. T. Standish, formerly with the R. 8. Wil-
liams & Sons Co., Ltd
Standish Phonograph Co

and who recently organized the
, Ltd




CANADIAN MUSIC TRADES JOURNAL

This is a Sample of the Newspaper Advertising which
is creating the enormous demand
for Sonora Dealers

Nmmm-pmudtmrbehﬂmwu lupldutmbtvd\khnmhn.bm
d by one or two h bonors et the- Panama-Pacific Exposition.
painfully thumped out on a tuneless piano its tone control, a patented feature by
Today, the Phonograph brings to every which you may increase or decrease the
home the entire world of musio—the eternal volume of sound without Interfering with the
besuty of the grest compositions—the song tempe,
triumphs of the world's artists. Its supreme and aflent moter, running si-
TM S-m bases its dum-u the "Hllh-! Iendy #moothly for over half-an-hoar with ona
he World,” on winding

The Soners plags every recond

STVIE INSTRUMENT OF QUALITY o
onoral

CLEAR AS A BELL (=)

Hﬁ-u l“OO. $76.00, $102.00, $137.00, §208.00,
00, $300.00, $475.00, $1,500.00,
ASK POR A DEMONSTRATION
1. MONTAGNES & COMPANY ( mﬁﬁ
Canadian Distributors, Heinvxman & Oo., 81-83 King 84 Bust
T!

Ryrie Bldg, Toromo hos._Anderson, 66 James 8t Norlh

(From the Hamilton Spectator)

Exclusive Canadian Distributors:

. MONTAGNES & CO.

RYRIE BUILDING, Yonge and Shuter Streets, TORONTO
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MONTREAL TALKING MACHINE ITEMS

Optim

ic,” was writer the
Berliner Gramophone asked as to their at
titude concerning the tinuance of g
business To date we have had one of the best ye

ur history you car say that trade has never eer
better than w This suggests t His Master
Voice " dealers ability of having fa rders ir
now, and whick uld materially larger tha
last year in view increased trade and prospects for st
greater increases

manager of the Pathe

Miss Lapierre Departm

A. Hurteau & C Ltd, is entitled to credit for the en
viable position this department of the business has at
tained in the talking machine field This fact is amply
evidenced by the large number of machines and record
sold the past month

The Classic Phonograph Co., 1016 St. Denis Street, in
tend pushing their product throughout the Province of
Quebec

The Corona Phonograph Co., 80A St. Denis Street. witt
a branch at Quebec City, have produced four cabinet me
dels which will be supplemented by two more types very
shortly. By the first of August the Company expect to be

in a position to supply the demand for a high grade ma
Nothing is

includes

chine in the lines they are producing manu

factured to less than $100

XVi

retail and cabinets in

natural mahogany, Louis and Parisanire. This ma

chine plays any record

Gervais & Hutchins having secured the wholesale right
for the Province of Quebec for the Cecilian phanographs
and a line of records
their to accommodate
of both machines and records

this firm are now making extensive

alterations in premises large stock

The majority of the piano stores handling talking ma
chines have agreed to close their stores on Saturday after

noons at one o'clock during the months of June, July and
August
Layton Bros, Edison and Columbia dealers, have a

printed placard conspicuously displayed in their warerooms
which reads as follows: * Customers taking records on ap
proval must keep at least one-third; all approvals or ex
changes must be returned within 24 hours.”

The Corona Phonograph Co. have patented an automatic
stop which will be part of the equipment on all of their
machines

Wilders, are putting on the market the Celeste
It is built to play any disc record, and the tone chamber is
made entirely of wood. The Montreal Daily Mail in their
recent travel campaign offered a number of these machines
as special prizes

Limited

Miss Vezina, in charge of the talking machine depart
ment of Almy's, Limited, reports good business in Columbia
machines, particularly in for models 21 and 33
has made a number of converts the past month
This firm report that Saturdays and Mondays are the busi
est days of the week in volume of sales

At all the “ His Master's Voice "
Gramophone Co.,

the call

whilst 112

stores of the Berliner
Ltd., their attractive windows contained
camp scenes, of which the Victrola forms the centre of at
traction

The Portophonea, a phonograph designed for camping
or cottage, which can be easily carried with the record con
tainer entirely enclosed, is having quite a sale at the ware
rooms of H. C. Wilson & Sons, Limited, Sherbrooke, Que

Marie Sundelius, the Edison artiste, gave a song recital
in Montreal the past wek under the auspices of the Guy
Drummond Chapter, 1.0.D.E

The wedding was quietly celebrated at the residence of
the bride's brother-in-law, Mr. Gordon F. Kearns Waverley

TRADES JOURNAIL 39
Street, Montreal, Wednesday, June th W fre
Helen Ci youngest daughter of the late Mr. Robert
Henry and Mrs. Cr to Mr. Norman F. Rowell, manage
f e talking ma ¢ department of C. W. Lindsay, Ltd
Re I w. b f Calvary ( b fhiciatec
the wedding ma was played the bride ter
Mrs. W. D. Cr Afte 1e recept w f wed the
ceremony, Mr. Rowe Al his bride wr
the Saguenay, spending a few and
Quebec, before retur to take 1 r
Westmount
Columbia Manager Holidaying
Mr. Ralph Cabana manager Columbia Graphoy 1€
Company's Canadiar n enjoying a well earned
holiday. Mr. Cabanas is at Battle Creek indulging in his
favorite pastime—golf
In the absence f Mr. Cabanas, Mr. James P Bradt
who recently returned to Toronto in the capacity of genera
manager for the company in Canada, is looking after the
factory and enjoying the anticipation of greeting o
friends in the trade at an early date. After an absence of
four years Mr. Bradt very naturally and readily picks uj
the threads of Canadian business, with which he has beer
so closely identified for many years
" Billy " Knapp Goes to Owen Sound
Mr. W. M. Knapp, better known to his personal friends
as Billy for the past four and one-half years man er
of Heintzman & Co.'s Victrola department, has severed his
connection with that firm to go to Owen Sound, where he

will have charge of the National Table Co.'s phonograph
branch. The latter manufacture in
this line, and in casting about for a man to take charge of
the new department and market their
cluded that Mr. Knapp was their man. Overtures finally
resulted in Mr. Knapp forsaking the retail field for the
manufacturing and wholesale end

Mr. Knapp has been in this line of business for eleven
years, and his activity and close attention to
resulted in excellent success.

On leaving Heintzman & Co. his employees presented
him with a completely fitted club bag filled with his favorite
Murads.

firm have commenced

product they con

business ha

He carries with him the good wrshes of many
trade friends
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The Edison Policy

and centralization of authority

and responsibility, the Edison
Dealers’ Organization admirably
fits in with the present day order
of things

lN these days of super-efficiency

We prefer to con.-
centrate the distri-
bution of our product
in the hands of a 7/
fixed number of
“hand-picked”
dealers.

e

—

In accordance
with this policy, the
number of locations
where new dealers
may be established
is so limited as to be almost neg-
ligible.

We do not believe in the pro
miscuous establishment of dealers
of every kind and calibre. We
prefer to develop our established
dealers to the limit of efficiency and
add to our organization, from time
to time, only those merchants who
present exceptional qualifications,
and who are fortunate enough to
be situated in the very few sections

.
!" SN

where we do not feel we are now
represented strictly in accordance
with Edison standards of dealer-
ship. We prefer to restrict the
selling of the New Edison to just
enough dealers to adequately cover
the countryand leave
plenty of room for
each one to expand
to the limit of his

" ‘.\ capability.
i We are not belie-
] vers in quantity for
’

quantity's sake.
With us quality
comes first in every-
thing, then quantity
follows in its natural
course. That is the reason Edison
products are quality products and
Edison dealers are quality dealers
Quality dealers that measure up to
Edison standards are not found
every day in the week.

When a company is besieged
daily with numerous requests for
dealership from merchants of good
standing, it is hardly necessary to
make use of advertising space to
solicit enquiries.

THOMAS A. EDISON, Inc.

103 Lakeside Ave.

" ORANGE, N. J.




CANADIAN MUSI(

Piano House Contributes Recital

The programme of a musicale given at the Village Inr
Grimsby, by local persons interested patriotic work, wa
contributed by the Hamilton branch of the House of Nor
heime nstruments used were Nordheimer Duplex
grand pia Human Touct ayer, and e Aec A vV
calion. Mr. J. A. Tillman, of the firm taf verated the
player. Mr. W. H. Hewlett played the accompaniment
The following programme was giver

PART ONI
Liebestraume Liszt
Human Touct Player Piar
Loves Memories an
Prince’'s Orchestra, Aeolian Vocalion
(@) Prelude in G Minor Rachmaninoff
Sextette-Lucia de Lammermoor Leschetizky
Study for left hand
Miss Florence Filgiano, Lic. Mus. Tor
4. (a) 1 Send My Heart Jean Bre h
(b) Like to the Damask Rose Elgar
Mrs. Harold V. Hamiltor
5 Valse in E Moszkowsk
Miss Jean Mitct Lic. Mus. Tor
PART TWO
(a) Romance
(b) Allegro from Concerto in,D Mir W. A. Mozart
M Helen Lowe
Orchestral part by Mr. W. H. Hewlett at the second piano
Because D’Hardelot
Vernon Stiles, Aeolian Vocalior
Valse de Concert Wieniawsk
Human Touch Player Pian
4 (a) Lullaby Cyril Scott
(L) The Tears Fall in My Sou DeBussey
(¢) The Winds in the Soutk John Prindle Scott
Mrs. Harold V. Hamiltor
MODEL NO. 75

Built by Canadians

RETAIL PRICE $75

40 inches high bl
spring worm-gear motor

2-inch  turn-table: Multi
plex tone-arm, with the
most perfect universal fea
ture yet devised. It plays
every make of disc record
perfectly

A real phonograph that

sets a new standard of

value for the dealer
HEAR IT ANYWAY

To interested dealers we

will ship One Sample in
it at our net
$29.75
through

cash with

strum
tity

Order
bank

der

quan
price of
your
remit or

or we will ship C.O.D.
Also get
tions and

Model No
THE CAMBRIDGE
PIANO €O, Limited
363 Yonge Street, TORONTO,

our specifica
prices

110

on our

ONT.
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Music Supply Co. Get Ready for More Busine

During the last two months the Music Supply Co. have

at ar

were de

Music Supy

1
the

stated their

other lines and to feature (
A new s umbia nsumer adve

th's month, featuring Grafonola superiori

TONI

the

series is entitled

$6 ( d. ir

Music

territory

»lumbia

Ce
say that
the C

kind

The who are |

Supply
ntend t
bef

nstration ir

their they

to investigate ylumbia mode

re

urch
i

instrument of any as a demc ariably means

sale for lumbia

Instead of featuring luring the summer

w t an educational nature, featurin

the Cc

the advertising

he us special and exclusive features of lumbi

Grafonola

Ontario Edison Dealers in New York

well

Edison

Ediscr

ree of

Ontario
New Yo

them from this

dealers in were represented at

in there some fc

Sc

convention rk being

me of them mot

| car from T
Mr. H. G. Stantor

R. 8. Williams &
New
attend ir
D

manager

province

while another

Mr. R. §
vice-president
Sons Co., Ltd among
York Members of this firm's
cluded Miss A. B. Clarke, T. A
and G. Petch, from Toronto
Winnipeg branch; Mr. A. B. More
Mr. Gray, from
Miss Whalen, from
W. T. Standish, of
attended did Mr

part
wil

and

sccupied a specia

president, and

general manager, the
arrivals ir
organization tc

Dillon, P. A, Fuss, |
Mr. Wagner

were the earlier

Ford
of
their

their
Montreal branch

Mr. Manley
graph Shop, Ottawa; Mr
Toronto, also

Co.'s Ontario

manager of

Hamilton
The Phono
T'he Phono

Johnston

their
branch and
graph Shop, as
the Edison supervisor

W. H. Lattimer
department with a complete stock of
records and a range of Victrolas
enterprising
ter's Voice
Mr. Lattimer
it started

Mr. E. van Gelder, of 1. Montagnes & Co., Toronto, the
Canadian distributors of the Sonora line of phonographs,
Mr. van Gelder
who went through to the coast, commented upon the in

of Kingston, is opening up a Victrola

His Master's Voice
Mr. R. H. Murray
and representative of His
Ltd spent a of days

opening up the new department and getting

the
Mas

with

enthusiastic

Toronto couple

has returned from a successful trip west

creased cost of living as exemplified in the hotel rates. etc
“ This,” he states, *
than usual.”

made it necessary to travel even faster
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J—— REPEAT ORDERS p—

FOR

Starr Phonographs

AND

Style 1l

Style IV

|
~ Starr Records ‘

|

It is sometimes difficult to obtain a sample order. It is next to impossible to secure a re

peat order unless the sample shipment makes a favorable impression /

Dealers who have taken on the Starr tell us that results have far ex
ceeded expectations = ‘

We can readily credit this in view of splendid increase == \ e =

in our sales, and particularly as regards
repeat orders

The Starr

as many exclusive quality features that makes it a
business getter

The Starr not only makes an immediate impression—which saves
> the dealer much time in closing—but ilso a lasting one, which assures
the dealer of tuture business.

<Sell a Starr and Gain a Friend

The Dealers are finding that every Starr Phonograph sale leads to more |

ousiness in the same neighborhood

We are out for business on a fair, square, honest basis. We are not slashing prices, nor offering special dis

counts. Our proposition will appeal to you purely on its merit, and our discounts will compare favorably with
other standard lines

— =
+- % Arrange for agency now, and protect
! —— yourself for Fall requirements
| e} l THE STARR PIANO CO.,
| | Richmond, Ind
\I i |’ |
Spruce Throat and Horr Sole Canadian Distributors Style 14

The Canadian Phonograph Supply Co.

London 261 DUNDAS STREET Canada
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4 Till the Clonds By
Huckleberry Finn ¥
It's Time Por Every Boy To Be & Soldier. O
Qotton Pickin' Time in Als
Nanny I I
. She is My Rosie
Columbia Records for August Patriotic Medley Part i
10-INCH —86¢c. EACH i ]
' :«u.il..nm. on the Clond. H )
omebody Cares. Homer Kodel i
‘ Violets £ ,h “ Patriotic Medley Part 11
i ke ¥
Swanee River H : I Cotumb
Nellie Was & Lady. lark
Simplicity i i b ) 12 INCH
Ardita— Magnetic Waltz 8 b Home Again Her 8. Boy )
i
All Aboard for the County Fai H You d Something Have & Hoant
She Stopped to Powder Her Nose H ( ¥ ' The Cute Little Wigglin Dance ]
Everybody Hula. 1 } I Pozzo. | !
He Lel No Kaiulani. 1 ' ' ¥ Paul Revere's Ride. | i
Sheridan’s Ride
i Patriotic Airs Medley. Part 1 \ ' Hawaiian )
in Cul ] ( wmh I I 1 O Glorious Bouse ¥
) Dand My Sing Me (
Priv ! Angel's enade « it
Patriotic Airs Medley no1 The Man Behind the Hammer and the Plow. ()
Pat M M hrang i
( Dix i ' Hy-Sine
I'r B
Flirtation. () ’ - N ParO-Ket R 4
arcarolle from ‘‘Tales of Hoffmann'' Charlex 1l y . s
| The Man Behind the Hummer and the Plow wion Hall, bar INEW Tar et Record
i\ Marianna Y ( Marmaring By
‘(mu Up the Band (Here Comes a Sailor) mes Hall, ) /i Hop Sing (1 i
Vurria Muri (1) faren ¢ N 1
“" “ Be There, On the Land, On the Sea, In the Air \rth 1t Blush Roses \ \ Huger M
Field r 1 "|Il4v’| Infernal M ( M ]
What Kind of an American Are You? rihy 1§ d bar
Por Your Country and My Oountry. | B La Gitana, \ 1 !
Joan of Ar Burr Comme facimo (M Mar ‘ M " 1
1 0b, Jack! When Are You Ooming Back? Willy Burtun, 1 It Unison Blues. Onestep (Iltog Rogers' Military &
d H e lemllnm’ Cianciose nr apol. M . o
I'm a HVKHI.II Dullgh\f\ of Uncle Sam K Clar
pra I Xylwulmnr ‘uAu I il il ( 1
Mother, Dixie and You rling T ©f debbo pensar Marca ( Sandrivo (
All the World Will Be ealous of Me Henr Bur nor 11 .‘1|\\H)l‘l|, egri Ma « J ‘
¢ That Oreepy, Weepy Fesling from His Little Widows Voglio Canta puri (Barbiers Di Capuu Marea (
Wheaton, sopr d_ Grarge Wilson, tenor
Buzsin’ the Bes. Gene Grecne. baritun B Violets, W Waldt logers” Military Band
io, Edgar Stoddurd. buritone, and dway Quartett )\ Serenata a Mariteto (% Muren | v
Yankee Doodle. Charles Hurrixor nd Broadway Qus M
totte i Bspana.  Walt W ok M I
i Rosary, Th neent ( \w et & 0) Gunese Gnese (Lurdiui | M ( neen b
§ Hear You OAIMDE Mo, Vinerss € Rucho. \Fumpe Mo
The Ghost of the Ukulele from Tne Winter u.mm.. Show of 1 Semper Pideles, M Hot ‘ Military Bar
Wonders. Elizabeth wnd Ol Carufanella (1 Canr Maren | v i M
Dear Old Hon nlu I Wr 1t National Emblem Mareh Baug Koger M ry F
L] Thﬁl" # Nothing Sweeter T'h-ll (iwll 'rlll’l] l)lxl!l. W E'nanasse (U | Maontage M Gig \ " i M
0. tenor 1t First Kise mot Kogers' Military Band
en You Walte With the Girl You Love. v 1 tenar I\ Naple ¢'sempe Napule (Harbieri (v Mar \
v T O Hear the Ukleles Calling Me. Junis K ! M
tames n,~ hariton: W ‘«wn( umi Stripes Forever. Murcl So Rog Milit
1t You'l "Oome Back 1o My Garden of Love. Billy Burian wnd h
Robert Lewis, tenor duet BA L|Inurlluanu « M Maren ( Ting o
60 Midwummer Bells. Howard Kopp. Hel Al E'Garibaldine d'o'mare (I Maren ¢ Tina (
Maudie Magt Howsrd Kopp, Hell Sol -
61 T the Otonds Boll By hnm Oh, Boy!" A» ! Duorme Mary (( groun-Di Cay Marca Gighio-Tina O
prano, and James Harrod, t¢
Drip, Drip. Drip Went the w.mr.n Anmn Whent prav B The Boat to Dixie. Foxtrot, (Ko gers' Militaty: Band
A Toar A Kiss, A Smile, Jumes Harrod, tenon
In the Harbor of Home, Sweet Home. lubert Lewis tenor
65 Because ¥eu'rs Irtsh, Hugh Donoven, tenor Edison Blue Amberol Records
Lookout Mountain. -~ \ihert Camphell and i Burr v duet
A Dream. Vernon Stile REGULAR LIST—70¢c. BACH
Sorter Miss You. \ernor tenor 110 America, Hore's My Boy. Anihur Lange, tenor. orcl
5 O Johmny! Ob, Johuny Oh! from ' Fallow M Flizahe N Wilton  Ha Choru
Arice, o noy ﬂmuu of Ameri Tohn Philip Sor New York
On, Papal Ob, Papal Arthur Fields, tenc ate Band Wit uis Chory
a3 Fo) - e

are alwa:

Columbia profits begin, then they go on. They never end. There

new orders, new records, new sales.

(Write for ** Music Money,”’ a book ** full Columbia Graphonh C
of meat’’ for those dealers interested in it 4 Heed
quick and ‘frequent turnover of capital.) _hm:.‘o"') an ea ‘l"n'g.r‘-“‘h

= =




( NADIAN M| ( I'RADF OURNA
' i My (
: :
\ ;
CES T EACI
Ad Q 2 I
dvanc 1st ot Starr Record
I p >
M 1 A
El Cay ¥
" .
Blaze Aw
T ( M 1 3 ( ¥ ¥ 1
[ I ¥
p K
K the ¥ : y
Am H My
" ;
terme Cav ) H !
y D
The Bohemian ( ARIA .
it - Walt
nezzo Rum H
! P M :
M Con Me
F K Fox Trot
Hy sine—One-at .
It t=We Have to Grow
On, Papal Oh, Papa New Victor Records for August
INCH D& 4
Av Bveryt Qotag x
¥ 1 ttle ‘ha
M 0l Kentuck Home Just D ‘“‘ I‘ v 5 = '
Pull the Cork 0 I I Sweethear
When the Sun Goos Dows f Dixie Blie land.
F nd My Country
y
Trist
M No. ¢ i
¥ Fox Trot I
>
New Pathé Records
My ¥ Trot G Fox Trot '
Faust
D o d Grow Thix Fox 1 t k e
Ote Oh, Johuny, Oh Johuny, Oh-One-Step ph o
Cavalleria Rust M
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PERHAPS ONE PHONOGRAPH IS LIKE ANOTHER UNTIL YOU REACH

THE GERHARD HEINTZMAN

Here is a phonograph so obvi
ously superior that it creates
immediate desire for posses

sion

Behind it is a half century of
manufacturing musical instru

ments of the highest grade
Plays any disc record

Has quiet, smooth, running

motor

Acoustically correct tone cham
ber of genuine piano sounding

board spruce

Reproducer that conforms,
Perfect Nuancer

Automatic stop.

Automatic lid support

MODEL A
$138.00

Self operating electric light for MODEL B

record chamber $180.00

Cabinets double veneer on
three-quarter inch solid core,

built by piano case craftsmen
All cabinets on casters

Made in mahogany, walnut, cir-

cassian
Fumed and mission oak.
Special designe to order

It is a wonder instrument in
attracting sales of the highest

class

GERHARD
HEINTZMAN
LIMITED

Sherbourne Street

TORONTO B moom:

$400.00
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\
Otto Heineman Phonograph Supply Co.

ORATED
25 WEST 45th STREET, NEW YORK
FACTORIES: ELYRIA, OHIO; NEWARK, N.J
CHICAGO  ATLANTA  SEATTLE

CINCINNATI TORONTO
Lumsden Build

THE HEINEMAN MOTOR

Stands alone

as the one motor which has met the require

ments of the |»||nnng|.|p'u manufacturer throughout the

world Its supremacy 1s |r('lHl||IIlu more apparent ({.l) by

day, and is recognized by manufacturers and deale:

everywhere

THE MEISSELBACH MOTOR

needs no introduc tion to the talking mac hine trade I'h
dealers know they can (I:-;u-n(l upon it. It is this confidence

which has made it a world success

Be sure the machines you handle are equipped

with  Heineman or .\I('l\\l‘“hi(ll Motors

CANADIAN BRANCH, LUMSDEN BUILDING, TORONTO

WWWU\

President
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25 WEST 45th STREET, NEW YORK

FACTORIES: ELYRIA, OHIO; NEWARK, N.J

CHICAGO ATLANTA SEATTLE CINCINNATI TORONTO
1 1

Motors we Recommend for High Grade Machines

HEINEMAN MOTOR No. 4

Best Horizontal Spring Motor

No. 19

Best Vertical
Spring Motor

MEISSELRACH =

‘ m M@T@]@g [SOUND BOXES |
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e
The Why

and

Wherefore of

Par-O-Ket

Quality s
Records

They were put on the market because the demand of every phonograph owner for a

quality record at a reasonable price was not satisfied

5
Par-O-Kets succeed in completely satisfying this universal demand bed ause they have f
all the quality of the most expensive records and the price is only 4
i
: £
Retail 4()c, Each ;
L
They have this quality because they are made with the same skill, in the same way
of the same material, by the same artists as records costing from three to five times
as much Their small size 7V in. in diameter—does not affect their playing time

They play as long as the average 10 in. record
Par-O-Ket Quality Records are double disc—Hill-and-Dale cut and play best with a

long, tapered, medium tone, steel needle. The few machines not built to play vertical

cut records only need a simple attachment to make them Par-O-Ket players

Par-O-Kets meet every test they please the most critical They sell faster and pay
you better and give more complete satisfaction than any other record regardless of
price. A trial order will prove this, Get acquainted with Par-O-Kets as soon as

possible. ' Order an assortment. We guarantee every Par.O.Ket It will help your

business.

PAROQUETTE RECORD MFG, CO.
47 West 34th Street, New York
Dealers Wanted in Every City, Write To-day.
CANADIAN DISTRIBUTORS:

Brantford Piano Case Co., Ltd., Brantford.

Grant Phonograph Supply Co., 29 Colborne Street, Toronto.
Regal Phonograph Co., Ltd., 145 Church Street, Toronto.
Mel Talking Machine Co., 235 Fort Street, Winnipeg.

Wilder’s, Ltd., 292 St. Catherine Street W., Montreal.
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Sing Me Love's Lullaby
Darlix
The Battle ¢ f ¥

Smile
Hea ling Yox
and the Plow

t is Cal
Hammer
Something

IN FRENCH

Let's All De

Le
119 Alouette

Isabeau &'y promene
" L'aube nait \f
A Col bine  Seren a4 Arlequin
INCH D& -§1.60
Have a Heart  Modley One Stey |
Love o' Mike Modley Fox Trot M
10 Fascination Waltz ‘
For Me and My Gal  Medley Fox Trot
0INCH BL-§
Gavotte ey
Meuuet
14124 Pull the Cork Out of Erin
Daniel in the Lion's Den
4 { Flag of My Heart
Your Flag and My Plag
10.INCH RS $1
G101% Massa’s in de Oold, Cold Ground
i neath the Stars. | !

G4 Lorraine

% All the World Will Be Jealois of 'Me |

et Le Murseillaise i [l
td4am 1"[1‘!'7!‘ LI |‘,-‘Il, Long Trail {l Mot

12.INCH RS $2.00
1520 Nocturne in F Sharp Majo
1512 Polonaise Militaire W |

)

12.INCH RS 83.50
8085 Love's Old Sweet Song v
L] Musica Proibita oy [

Placing Starr Agencies
Mr. W. D. Stevenson, of Canadian Phonograph Supply

Co., London, has returned from a visit to Montreal and
Eastern Ontario points in the interests of the Starr line of
phonographs and records, for which his firm are exclusive
distributors in Canada
While in Montreal Mr
ments with Wilder's known furnishing
house, whereby that firm will feature the Starr line in its
various stores. Mr found the
already most favorably known in this county, and is well
pleased with the reception accorded the line where intro
duced, and

grade goods

Stevenson
Limited

completed arrange

the well
Stevenson has

Starr line

darticularly amongst firms interested in high
F L4

Collingwood Music House Gives Recital

A recital of unusual character, the third of a series, was
given by Manson Bros., Collingwood, in their hall
a capacity audience heard Mr. A. P. Howells, of Toronto,
concert violinist, and Mr. McLellan, the well-known vo-
calist. Not the least interesting feature of the programme
was a pleasing solo by Mrs. Foote was given a
splendid effect by the skilled accompaniment played by Mr
Howells on a Gourlay-Angelus player piano. Miss Justina
Gardiner also contributed two very effective vocal num-
bers, accompanied by Mrs. Manson.

Mr. Howells is a valued mcr'nher of the Gourlay, Winter
& Leeming, Ltd., organization, and is a Gourlay enthusiast
as well as an accomplished musician

Miss McLeod, who nlanned and arranged each recital,
reports that these musical events have been the means of
creating new life in both Victrola and record sales, and
they have proved a direct help in securing names of piano
“ prospects.”

when

which
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Following is the pre gramme given

Piang Tarantelle DeAceves
Gourlay Angelus

Violin § T'raumerei Schumann
M: P. Howells

Solo (a) Spring's Awakening Sanderson

(b) Until Sanderson

Miss Justina Gardener

Sextette Lucia Victor Record gs212

Violin Solo Cavatina Raff
Mr. A. P. Howells

Piano Solo La Cascada Pauer
Gourlay Angelus

Solo (a) Tht Bandelro Stuart

(b) Ninvera Adams
Mr. H. McLean

Violin Solo Berceuse Jocelynn
Mr. A. P. Howells

lo Somewhere a Voice is Calling Mrs. Foote

Accompanist—Mrs. Manson

TALKING MACHINI
Mahood

I'RADE NOTES

Bros., Kingsten, and J. 8. Copland, of Brock
ville, Ont, have opened up with “His Master's Voice'
lines.

Mr. T. Nash, of Berliner Gramophone Co., Ltd., with
headquarters at Toronto, visited that firm's d 'str buting

house in Winnipeg, the Western G amophone Co., recently

Edison dealers are meet'ng in convention in New York
on July Waldorf Astoria Hotel. The
dealers are in exclusive charge of the convention, with W
D. Wilmot Fall River, Mass, in the

chair

2 and 13 at the

an Edison dealer of

Victrola business with A. R. Blackburn & Sons, Toronto
has grown to an extent requiring more accommodation. Two
additional rooms have been built on the main floor to take
care of the overflow from the department located in the
basement

We're Canada " is available Record
No. 17565. This is sung by Alan Turner Strike
for the Grand Old Flag" on the reverte side of the same
record. In the series of patriotic records issued by Berliner
Gremophone Co., Ltd
adians than No. 17565

On a recent visit to Richmond, Ind., Mr. W. D. Steven
son, of the Canadian Phonograph Supply Co., of London,
distributors in Canada of Starr phonographs and records,
placed an order for four car loads for immediate delivery
The members of this firm are making preparations for the
fall rush, and to insure Starr dealers of ample stocks,

" Music for you and your friends this summer wherever
you are, whenever you want it.” This is the suggestive
title of an attractive little folder that “ His Master's
Voice " dealers are distributing. The handsome three-color
illustrations are the argument. One shows a group of tour-
ists at the summer cottage on the lake shore enjoying music
from the Victrola. Another picture is a group of young
people dancing to music by the Victrola. In the third
picture the family and guests are listening to grand opera
in the moonlight

From on Victor

as also is '

none has a stronger appeal to Can

Mr, Thos. E. Kavanaugh, general manager, Imperial
Player Roll Co., Chicago, passed through Toronto recently
en route from New York to Chicago. This was Mr. Kav
anaugh's first visit to the Queen City, and was made in con-
nection with his sizing up possibilities in this country for
Imperial Player Rolls.




CANADIAN MUSIC TRADES JOURNAL

LUCKY 13 PHONOGRAPH COMPANY

3 EAST 12th STREET, - NEW YORK CITY, N.Y

Talking Machine Parts to the Trade

RECORDS
British make POPUI AR, 10-in. double disc lateral cut, all instrumental selections
35¢ each in lots of 100
32¢ 1,000 These prices F.O.B. Toronto
30« 5,000
MOTORS
F.O.B. New York Special quotations on quantities F.O B. Toronto
No. 01 8-in turntable $1 25 10-in. turntable $1 40
I 10-in 2 65 12-in 2 95
6 10-in dbl. spg. 3 50 2.in 3 85
3 12-in 6 75
7 12-in 7 50
4 12-in 9 50

TONE ARM AND REPRODUCERS
F.O.B. New York Special quotations on quantities F.O B. Toronto

BABY to play 7-in records, only $0 60

No. | 90
2 plays all records I 25
6 2 25
7 2 25
8 2 2%

No. 6, 7 and 8 are high grade, and can be used on all high-priced talking
has joint in centre similar to Crescent and Sonora tone arms

MAIN SPRINGS
F.O.B. New York. Special quotations on quantities F O.B. Toronto

machines;

No. 0 34 20 gauge 8 ft. 6 in, 25¢ each; 100 lots 20c; 1,000 19¢ each
1 34 25 10 33c each; 100 lots 30 : 1,000 29¢ each
2 1316 25 10 35¢ each; 100 lots 32¢; 1,000 30c each
3 14 25 1 43¢ each; 100 lots 39 i 1,000 37¢ each
41 25 10 43c each; 100 lots 39 i 1,000 37¢ each
51316 27 8 “ 90c each: 100 lots B5¢ 1,000 80c each

GOVERNOR SPRINGS
$1.00 per hundred Special price on large quantities for motor manufacturers.
SAPPHIRE POINTS AND BALLS

Points, 14c each in 100 lots, 13c. each in 1,000 lots.
Balls, 13¢ each in 100 lots, 12, each in 1,000 lots

NEEDLES
55¢ per M. in million lots or more F.O.B. Toronto
60c per M. in smaller quantities F.O.B New York

NEEDLE CUPS F.O.B. New York

$20.00 per M., $17.50 per M. in 5,000 lots llurgﬂ quantities at still lower
NEEDLE CUP COVERS ’ prices F.O.B. Toronto

$10.00 per M., $9.00 per M. in 5,000 lots

Get in touch with us for any part you require in the talking machine industry. It makes no
difference who manufactures it, we can give it to you at right prices.

Write for our 84-page catalogue, the only one of its kind in America, illustrating 34 dif-
feren style phonographs and 600 parts and repairs

Lucky 13 Phonograph Co., 3wt 126 suree, New York, N.Y.
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Piano Workers Increase

Mr. C. W

Food Production

superintendent of the Karn-M
factory at Woodstock, like others in the pia ade
taking more than a passive interes n fo roduct r 1§

year. He interviewed his employees, and found no less than
forty who could operate in the * greater yduction
campaign. Six acres were arranged for, ploughed and cu
tivated ready for planting On the last Saturday in May

the group formed

planting party and got busy E

supplied a bag of potatoes and assisted in planting the

plot The potatoes are doing well

represent just six

acres of land more than would ordinarily be cultivated

T'he Gerhard Heintzman Phonograph
Dealers interested in a high grade line of phonographs
will find the announcement of Gerhard Heintzman, Ltd., on
page 45 of this issue of interest to them. Four models are
included in the range, and to mention that these are the pro
duct of the Gerhard Heintzman factories implies that their
manufacture embraces all the ideals of quality in material
and workmanship that has won for Gerhard Heintzman
grand and upright pianos and players the position of pres
tige occupied by them

Besides the art designs shown the Gerhard Heintzman
factory is prepared to turn out special designs in accord
ance with architect's specifications, or to meet the require
ments of any special style of furnishing

The Gerhard Heintzman phonograph is designed to play
any make of disc record. It is equipped with automatic
stop and self-balancing lid. An appreciative feature is the
electric lamp for the record chamber, which is lighted by
the action of opening the door

Mr. Armand Heintzman, vice-president of the company
and superintendent of the factories, has personally given
a great deal of time to the study of the phonograph. As

a result of his long piano experience he instinctively di

rected his attention to improvement

in tone production
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I inding A [ f it ¢ the m
at t aterial f e tone ' i the thick
€ grain em ed was decided uj fter many e
erime
All Ger Heintzmar rapk aster
and the cabinet ¢ aref fred desig with pi
Gecrge Graham Goes With John Raper PPiano
Company
His m friend the e w eadily re €
rge T Graham e a ing rtrait
am | eer nnecte the talking machine
the past r is an “His Master
ithusiast. He two yea Tor tw
Winnipeg a went to Ottawa to join the
L. Orme & r Ltd.,, and remained with that
rm for three and one-half years When the Orme firm
ut to C. W. Lindsa Ltd., he went with the latter
ncern, remaining with them seven and one-half year
He now severs his ection with the Lindsay firm
to take complete charge of the Victrola department of the
John Raper Piano ( Ottawa, known locally as “The

Home of the Victrola

Mr. Graham brings to the Raper house a valuable ex
perience covering the development of the talking machine

industry from a per 1 of c«

parative obscurity to a mag
nitude that makes it one of the foremost industries of the
country. He has the advantages of enthus an in

timate knowledge of the line, and
from

»od judgment resulting

experience. He has a wide circle of warm persona

friends in Ottawa. He was married four years ago, and

has one son, Ronald, who is closely following his father's

footsteps in his affection for “His Master's Voice

On the occasion of his recent visit to the home of the
Starr Phonograph at Richmond, Ind., Mr. W. D
of the Canadian Phonograph Supply Co., London, Canadian
distributors of Starr lines Canada's flag
Old Glory Mr. Stevenson found the Starr Co.'s
record department turning out

Stevenson
found floating
beside
6,000 records daily, with
rease this to 10,000, At the
16 the Starr Co

bon for the excellency of their products, also diploma as an

equipment being added to ir

San Diego Exposition in received rib

Starr merit the second year of the
Panama California Fair at San Diego

to London, Ont

acknowledgement of
These were sent
for window display purposes
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I to the war the pe apita wealt Canada wa . Mr. Henry H. Ma f Ma & Risch, 1 k re
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ally than eve fore; its per ca ealt W 58 eresting t gh Western Canada. Mr. Ma
t e $ w L wee t ¢ Westerr ason &
¥ te ave seen evidence groat | € trip to Prince Rupert. re
erit . SeRet ; * W e € e Grand T Pacific, whick
4 ithilhe audy nge " it € runs two t er week to that
f ne Ne efore as there bee T r r M M f the t
at as now, and we ca k forw to a te general fee f o ism over the
tinua f e f advancement ar eneral appearance of
I perit e e from me alities reports have come
you are planning g Ackward, the general condition in the
nes Our intent e favorable Mr. Mason's trig however
manner, prir 1 pinion that even more than ever the
arger antit ecessar fully meeting pre
perate by properly f ng nes:
v
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a te of " A etter m ’ .
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W f t I € e ecent € M W
g, preside f .
t Brock Ave ) ’ e of fee
Being alre tte w 1
ead for € ¢ ate e LS e r
A new folder ’ epare wing the differe
types of the Sympt the points of
1 eir se C )
C urpose departing m the general cust he
ince ten per ce h d from ertisec
price As a t f interest to the trade they a
A nce that a respor ¢ leale an t ut the Sy
phonola r ow t e etur t f not tistact
at the compa expense
I'he Cambridge Phonograph
T'he Cambridge Piar C Ltd.,, Torontc are market
ing the Cambridge P} graph, a per r announce
ment in this issue are open to talk agencies to dealers. Mr Pe ts are men wl arov king for thorns
M. G. Beatty, president and manager of the Cambridge to sit on. They generally find them
Piano C is quite enthusiastic over the inducements t
his line represents. Their seventy-five dollar type is i I ant S iiid Dast Bl Uie Slesens s
lustrated in this issue, and a special price on a sample that make men; it fe's rugged experiences, its tempest

order is being quoted
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T'he Fortunes of War

8 ¢ last letter from Carman H. Thorr
Wood 0 f Mr. E. C. Thornt president ar
anager, K M Pia & Organ ( Lt he ha ee
arly fortunate, Mr. 1 t went erse
C er last with 68th Oxf Battalion, a as bee
the 1k f the fig ¢ of February. He
went over a ergeant t to get to the front reverte
he rank of pr
He went thr the fan Vimy Ridge engageme
hum next t n was wounde I another er
agement r the hrst three or four days Ma t
f forty-five officers 'mmissioned officers, and mer
Mr. Thornton was one of only ten men that came safely
through. 1In his section only he and another survived. At
the time of writing the Battalion with which he is

ected was resting in a

French village

Holmes Maddock Does a 2,000 Mile Motor Irip
for Holidays

The usual dull routine of stock taking at Whaley, Royce
& Co.'s Toronto headquarters has been brightened and re
freshed by the return of the genial Holmes Maddock, who
feels like a new man after a two weeks' motor trip, during
which the speedometer on his McLaughlin registered 2.00c
miles. Mr. Maddock, accompanied by his wife, started from
home early one morning for Buffalo, taking in the Niagara
Peninsula on the way From there they went on t
Rochester Erie, Pa Cleveland, Toledo, Detroit Windsor
London, Woodstock, Brantford Hamilton, and from thence
to the place of beginning

The country all along the route was looking at its

best,” said Mr. Mac

trip. In many of the places thr ugh which we passed, the

ck, “and we enjoyed every day of the

people seemed to take a pride in keeping their lawns nice
and the abundance

f roses, peonies, and in some parts
magnolias, was a beautiful sight Mr. Maddock noticed a
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eat growth in Detroit since | ast visit there in 19
I e was t was now the “fourth” in the State
M Maddock ught home with him a new atta
ent f tomobiles, particularly adapted to the needs of
me of the out-of-town dealers, wi come whooping int
1 to in their cars at break-neck speed, forgetting that
the cit ! the Queen City are quiet, law-abiding people
acticing moderat n all things. The attachment show
gree ght wh the mile-an-hour rate is reached; a
ue light f miles; a yellow light for thirty miles: a
red light for forty miles; and at fifty miles a concealed
phonograph peals forth with “In the Sweet Bye and Bye
Phonograph Needles
W ey, Royce & C Ltd,, are Ing attention to the
reasing difficulty in securing talking machine needle
which argues for the wisdom of buying now wherever pos
« This firm is featuring the Wall Kane and Magnedc
eedles, retailing at 15 cents a box
From the British Music ['rades
The following cable dated London June 3oth, 1g
was received by Mr. W. Eastman of Chappell & Co.,, Ltd

Please inform the Presidents of all the American Mus

les Association

vention of the

18 of the following resolution: “That thi

Music Trades of Great Britain assembled

London; having heard of the enthusiastic support that

nt

congratulatic

that
with
ead
Gre
Ame

mut

Music Trades
ted States Gov

Association of America are giving the
ernment ir

preparation to join the allies

he great war for human liberty, we send them hearty

1§ an

d thanks. Our people are now assured

the union of the great peoples of the United States
1 the allies will bring victory and lasting peace and will
to a closer union between the peoples of America and
it Britain for the greater happiness of mankind. It is

fervent hope that our friends in the Music Trades of

rica and we
1al advantage
f musical cu
tland, Presiden

Wher

A dealer in Or

8G This i

ts whereabouts sh

Ltd

I

terest. Here

I

t ta

%

firms

T

Montreal, wh

he piano trade

s sor
f 7 cats kill
ke to kill 1o

VANCOL

here will come closer together to our
and for the development and strengthen
Iture throughout the world (Signed)
t

e is This Victrola IX ?

tario is anxious to locate Victrola N
a IX in golden oak. Information as tc
ould be sent Berliner Gramophone Cq

will pass it on to the dealer concerned

How Many Cats

develops many experts at computing in
nething for them to work out

rats in 7 minutes, how many cats will
rats in 50 minutes?

VER TRADE REPORTS

Walter F. Evans, Limited, New Store

ITH the fair

weather a fair trade—that has been the

general verdict pronounced by the Vancouver music

he month of b

rides brought more business, Mr. Kent

of the Kent Piano Co., Ltd., Granville Street reports, than
the month of May

whol

e

and proved very satisfactory on the

He regrets to state that in the last letter received from

Mr

tuner

Robert McDon

and repairer

ald, formerly employed by their firm as
that they heard that he had been badly

wounded while fighting at the front. The letter, however
was of a cheerful tone, and expressed the determination to

get

ten Germans

on his return to the fighting line
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M1
Street
and

Brothers
for

Switzer, of Messrs, Fletcher Granville

reports a fair business the month
there
has been very satisfactory

Mr. Kennedy, manager
Street, reports June
of this firm
and expressed himself to Mr

satisfied with the condition in

very past

while is nothing special to mention the month

Mason & Risch
Mr
visit to this branch

for of Granville
Henry H

recently

business satisfactory

Mason was on a
Kennedy as being very well
which he found the business
and also with conditions generally in the west

Mr. Wm. Thomson, of Robson Street, is
land attending to his business there. When
he spoke favorably of condi'ions, saying that return
improvement year. At the
June trade has been an improvement upon that of the pre
month

Bowes,

Scot
he wrote

still in
last
show
an on last Vancouver branch
vious

Mr Hastings Street
East, also reports June to have been a better business month
than May
He finds the general change in his business, reported in
month's Music Trades Journal, to have
results.

Messrs. Fletcher
congratulated upon

of the Bowes Music House

last borne good

Bros.,
the very
Dominion

of Granville Street be
tastefully arranged
display prepared for Day. About a
statue entitled “ Anticipation,” talking machines were ar
rayed on white pedestals, delicately decorated with maple
leaves, while the foreground was spread with scarlet pop
pies on a black and white ground, the whole producing an
extremely pleasing effect

are to
window
charming

Walter E. Evans, Limited. Moved to New Store
After more than twenty years occupancy of 526 Hast
ings Street West, Vancouver, B.C., the firm of Walter F
Evans, Limited, have recently opened up what is considered
Vancouver
general music store; while not the largest, possibly one of

to be one of the finest stores in devoted to a
the most artistic in Canada, the new premises being 50 p.c
larger than the old store, and they will be able to carry cor
respondingly a larger amount of stock

There are many new features connected with their new
premises, particularly in the arrangement of the ground
floor, where on one side beautiful mahogany cabinets are
used for carrying and filing away their music
firm does a large business. The cabinets are ranged in four
double sections—each section containing about two
dred and fifty music shelves. These racks are put end to
In other words, are placed at right angles to the
The cabinets being finished in mahogany, and the

in which this
hun

the wall
wall
new sectional counters finished in the same beautiful wood
a very striking appearance confronts one entering the store
Further along on the same side are the upright wall show
cases filled with violins, guitars, banjos, accordeons, man
dolins, and the ever popular ukulele, the place there about
being filled in with show-cases where a magnificent display
of small goods is seen

The other side of the premises is given over to Vic
trola rooms, Seven large spacious rooms have been erected
where customers can sit at their ease and listen to the
newest Victrola or the latest “ His Master's Voice "
in comfort. The rooms themselves are finished in French
casement style and painted white with mahogany doors
Access to the rooms for the customers are from the front,
while the retail record racks are filed pehind the rooms,
each room being served from the back. These rooms are
practically sound-proof and dust-proof. The glass is heavy
plate, the sides and ends being bound around with heavy
felt, which precludes the slightest possibility of vibration,
sound and dust. The of the rooms are all pure
white and very artistically gotten up. This firm are the
western distributors for the Victor Victrola and Victor

record

interior
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and
the Yukon
supplies they

records. distribute and
On
keef

woods

British Cc
far

throughout ylumbia
base of
all

be

account of being sc from the

an enormous stock of Victrolas in

their beautiful and thousands of records are tc
found

The
structed at
the Victrola

effect

general offices are on the mezzanine floor, con

the back, where the same
out
They also carry a large stock of
the
are agents for the well known English Besson band instru
ments, of full

brass

artistic outlines of

rooms are carried with a very striking

band instruments

on the mezzanine floor over Victrola rooms. This firm

which they carry a line, also drums and

traps, besides other lines of instruments and drums

The front of the store is uneven'y divided, one window
being ten feet across, which is devoted to the display of

small goods and sheet music, the other window is twenty
All
not fixtures
very floor
the effective lighting makes the down-stairs one of the most

striking stores in Canada

feet, which is given over to the display of pianos the
by

terrazzo

walls downstairs which are covered are

beautifully panelled, while a fine and

The upstairs is given over entirely to piano display
which is divided into a large rotunda, which first meets the
eye, where about twelve pianos are displayed—the balance
of the room is divided off into about piano
where all grades of pianos are displayed, the front part
being given over entirely to a display of Heintzman & Co
player grands, grand pianos, player pianos, player uprights
and upright pianos

It was necessary to rebuild the premises on Granville
Street, which is now capable of carrying a further two
demands. Everything in
terior was completely torn out, and has been rebuilt with
the idea of making it as near fire-proof as possible

This firm is the oldest in Vancouver, being established
for over twenty-eight years in that city under the name of
Dyke & Evans; afterwards the firm took in a partner, the
name being Dyke, Evans & Callaghan
ago Mr. Callaghan's interest was purchased by one of the
partners; later Mr Dyke's interest was purchased, the name
of the firm then being Walter F. Evans, Ltd. This name it
has retained—the president and managing director being
Walter F. Evans

seven rooms,

stories when occasion the in

About twelve years
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Established 18683

“M Y IDEA OF A PIANO." That is
what each man wants to buy.
He has high standards for judging the
tone, casework, finish, outline, quality
of the action, keys, hammers, and
strings, etc.

If you have the Cecilian on hand to
demonstrate there is no reason why
your party shouldn't be convinced that
it meets his idea of what a piano should
be. Its qualifications fit the Cecilian for
the finest homes, but its price does not
debar it from the homes of the great
masses.

CANADIAN MUSIC TRADES JOURNAL

Cecilian
World-Famous

The best advocates of the Cecilian line
are those pushing dealers who have
taken on the agency, and who now have
the results to show in their balance
sheet.

Every Cecilian piano is so made that it
may be converted into a player at any
time the owner wishes.

Why not make a start with Cecilians
right now. Let's hear from you.

The Cecilian Co. Limited

Makers of the World s First All-Metal Player- Pianos
Factory 1189 Rathurst St., TORONTO
Head Offices and New Retail
247 Yonge Street - - . - - TORONTO
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The

Concertphone

A Range of Designs  One Quality

High Class Trade and Lasting Returns

are founded only on quality g00ds. The success of your phonograph
department is assured linked up with the Cecilian Concertphone. It
stands for the "' name and quality "' class

The name “ CECILIAN,” for the past 35 years, has stood for the

highest conceptions in music That means an established reputation,
one that instantly suggests a high musical standard to the prospective
buyer.

CECILIAN quality has never been disputed, and
the CECILIAN CONCERTPHONE possesses every
feature that appeals to the most critical buyer
Sheer beauty of tone, artistic design in cases, ball
bearing universal tone arm, perfect tone control,
simple and effective stopping device, all added to

the most powerful, silent and efficient motor on the THE APOLLO
market, make the CECILIAN CONCERTPHONE. :.5
THE ALEXANDRA the most perfect and highest grade phonograph
$100 ever offered to the public.

The success of the CECILIAN CONCERTPHONE
since being placed on the Canadian Market has been
nothing short of marvellous, and dealers will be
wise to secure territory at once for this incomparable
phonograph.,

The CONCERTPHONE plays all makes

of dise records, and plays them perfectly.

It is, in truth, the highest grade phono-

graph in the world. Write at once for

catalogue and full information,

Musical Instruments Ltd.

DISTRIBUTORS

247 Yonge Street, - Toronto  mue surexs

$138
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| The Mozart Piano Co.

e N {
- W s .
Foronto w &% % Limited
A
L S
V&=
L RADE MARKS

British Outpost Across the Sahara on a Sand Sledge. (

n for Her Warriors, Keeps the Morale an

reat Britain, by Fur
Efficiency of Her

Mozart Pianos furnished to ( anadian Homes render a similar service by \llpp[\nlg

the means ol entertainment recreation and (-d\u‘\llun to ( .mddl-ln |.nm|n~.~

For prices, terms and territory write, wire or |r-|r'phnn¢‘

\ . . . .
National Piano Company Limited
266 AND 268 YONGE STREET TORONTO
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WINNIPEG TRADE TALK
AT the annual convention of the Manitoba Retail Mer
chants' Association, held here, Mr. J. W. Kelly, presi-
dent, J. J. H. McLean, Ltd, was elected president Mr.
Kelly's activity in the welfare of merchants and merchan-
dising is well known, and the Manitoba Association is for-
tunate in its selection of chief officer.

The Association passed a resolution favoring the Dom-
inion Government taking steps that will immediately bring
into national service all the available resources of men,
material and wealth in the Dominion, in order that the war
may the sooner be brought to an hororable and successful
conclusion.

The marriage of Miss Edith Merle Learey, only daugh-
ter of Mr. and Mrs. William J. Learey, of Winnipeg, and
Ernest Potter, lieutenant in the Royal Naval Air Service
and holder of the French Croix De Guerre, took place on
May 17th in Port Arthur. Up to the time of his joining
the Flying Corps a little over two years ago, Mr. Potter
was accountant of the Doherty Piano Co.'s Winnipeg store.
Lieut. Potter, who is at present on furlough from the front,
is due to return within a few weeks except in the event of
an extended leave of absence being granted.

Phonograph parlors have been opened up at 315 Portage
Avenue by a new firm, the Victoria Talking Machine Co.
In addition to a machine called the Victoria the Company
are handling Columbia lines. Mr. F. R. Kennedy, formerly
with Mason & Risch, Ltd,, in their * Master's Voice " de-
partment, is manager of the Victoria Talking Machine Co.,
which firm occupy attractive salesrooms recently decorated
in cream and white with flowers and palms freely used in
the decorative scheme.

Mr. C. J. Pott, general salesmanager for Canada of the
Otto Heineman Phonograph Supply Co., whose headquar-
ters are in Toronto, spent a few days in Winnipeg in the
interests of his firm. Mr. Pott came by way of Cleveland,
Chicago ,and St. Paul, returning via C.P.R.

Mr. Henry H. Mason, general manager, Mason & Risch,
Ltd., Toronto, visited his firm's branch here on his return
from the coast. Mr. Mason visited all the Mason & Risch
branches in the west.

Mr. “ Jock " Smith, of the Winnipeg Piano Co., has re-
moved to his summer cottage at Winnipeg Beach, coming
into the city every second day. Mr. Smith is planning to
spend a couple of weeks in Toronto to take in the Can-
adian National Exhibition in that city.

Mr. McClellan, head tuner on the Winnipeg Piano Co.'s
staff, was presented with a china tea set by the staff and
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turned from a three and a half month’s trip. While away
Mr. Moore established Pathe agencies in most of the larger
places, conditions being reported as very favorable in the
country

Mr. E. A. V. Mitchell, of the Doherty Piano Co.'s col-
lecting department, report collections as up to the average

The Western Gramophone Co. have no comiplaints to
make in regard to business, record sales being particularly
active, also a big demand for Tungsten Stylus needles. Mr.
R. Hockin, of the Heintzman & Co., Regina, paid a visit to
“ His Master's Voice " headquarters here on his way east

Mr. H. P. Bull, manager of Cross, Goulding & Skinner,
received a card from Mr. H. Webb, who, until donning
khaki, was shipper for a number of years for this firm,
stating that he had been admitted to the base hospital sick
Mr. W. B. Puckett, vice-president and manager of the wil-
liams Piano Co., Ltd., Oshawa, and Mr. Fred Cross, the
western representative of the Williams Piano Co, Ltd
were recent trade visitors.

Mr. E. J. Merrell, the Karn-Morris dealer, is quite satis-
fied with business for the month of June, collections also
being satisfactory

Mr. Joseph Tees reports phonograph business for June
a little quiet, owing no doubt to the late season. Very
little campers' trade was done

The Columbia Grafanola Co., and the western distribu
tors and dealers, are looking forward to a visit from M
James P. Bradt, the Columbia Co’s Canadian general
manager

The Canadian Phonograph and Sapphire Disc Co. re-
tailers of the Pathe lines, report an improvement in June
business over month of May

Mr. Lurie, of the Melotone Talking Machine Co., has
spent several weeks on the road with good success in
placing his line

Successful Formal Opening

Mr. H. B. Britton, manager of Heintzman & Co's
Peterboro’ branch, estimates that over 2,000 persons visited
their new store on the occasion of the formal opening. A
carnation was presented to each lady visitor by Mrs. Brit-
ton, to whose discriminating taste is to be credited the re-
finement in furnishing and decorating of the new sales-
rooms.

The Grand Opera House orchestra was engaged for the
occasion, and gave afternoon and evening programmes. Mr
Britton and his staff were kept busy meeting and greeting
visitors. Mr. Knapp, who has just recently resigned the

a beautiful electric reading lamp by the C y on the
occasion of his marriage to Miss Lela Harris of Wood-
stock.

Mr. Robinson, of the Chopin Piano and Talking Ma-
chine Co., is at present opening up the Company's branch
at the coast. Business is reported as being very good—
beyond all expectations.

Mr. Frank Smith, manager of Whaley Royce & Co.'s
western branch, reports city business a little quiet, but
they are kept fairly busy with mail orders. They feel much
encouraged by the constant demand for the firm's Imperial
Edition of Classics. Mr. Smith is expecting a visit from
Mr. Callahan, the firm's representative, on his western trip.

Winipeg Piano Company report a better tone in both
sales and collections. The firm had a visit recently from
Mr. Geo. H. Suckling, and by a happy coincidence cele-
brated this with the sale of a Steinway grand,

Mr. Fowler, of the Fowler Piano Co., reports country
sales for June as good, but collections a little slow in
coming in.

Mr. C. B. Moore, of the R. J. Whitla & Co., wholesale
representatives for Pathe goods in western Canada, has re-

of Hei & Co's " His Master's Voice"
department at Toronto, assisted at the opening. In the
Peterboro’ store the Unit Construction Co.'s system of de-
monstration booths is employed for the Victrola depart-
ment, and these are in white to conform with the decorative
scheme of the store interior. The store is located in the
Royal Bank Building at the corner of George and Hunter
Streets, and gives Mr. Britton and staff greatly improved
facilities for doing business.

Mr. Ruse in the Maritimes

Mr. Chas. Ruse, manager of the Gerhard Heintzman,
Ltd., wholesale department, has returned to Toronto from
a business trip through the Eastern Provinces. While in
Montreal Mr. Ruse gave a couple of public recitals with
the Gerhard Heintzman phonograph at the salesrooms of
Castle & Son. The latter firm, a high-class furnishing
house, and one of the best known in Canada, have taken
the agency of the Gerhard Heintzman Phonograph. The
one recital was by invitation, and the other open to the
public. Castle & Son have a recital hall, seating about five
hundred persons.
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Ninth Annual ( Juting

Of The R. S. Williams & Sons Co., Ltd.
Employees of the R. 8. Williams & Sons Co., Ltd, To
ronto and Hamilton, with their families and friends to the

number of one hundred and eighty persons, joined the
ninth annual outing of that firm on June 21. The Com
pany's salesrooms in both cities were closed for the day

and the members of the staffs gave themselves over to en

Joyment with even more enthusiasm than they ordinarily
pursue business

Each year the firm's ex-employees are invited to the
outing, and when possible the invitation is readily accepted
This year twenty returned soldiers were also entertained
In the morning two motor cars were sent to each of the

hospitals for the men. These cars met the boat on its re
turn trip and delivered the soldiers safely to their st

point, much benefited by their day's outing

artin,

Several letters have been received from the soldiers

and
hospital authorities expressing their appreciation of the
courtesies extended, which included not only their trans
\GUESS I'LL Go ovuT
TO0 LﬁNGTOﬂ T'NIS
portation but luncheon and supper. The lady members of
the R. 8. Williams staffi were a special committee to look

after the comfort of the soldiers

The president of the Company, Mr. R. 8. Wiiliams, was
as care-free as the newest messenger on the staff, and en
joyed himself almost as much as if he were spending an

“FARMING AINT WHAT

afternoon at the Lambton Golf Links. Mr. H. G. Stanton
vice-president and general manager, was absent this year,
being in attendance at the Rotary At
lanta, Ga.

The committee again decided on the beautiful grounds
at Queenston Heights, and 7.30 a.m. was not too early for
the majority to catch the Niagara boat for the delighttul
sail across Lake Ontario. The Hamilton
charge of Mr. Stanley Addison, arrived

convention at

delegation,
in automobiles,

in
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making the distance in surpris ngly g ime under

miles-an-hour
As to

limit

the weather, it could not have been more inviti

14
in contrast to the clouds and ra'n that characterized, but
ould not mar, the pleasures of | year's outing. The
string of events were contested in real earnest and the
prize winners had no sinecure, as the competition was keer

BI1JOU THERTRE
- —
TNE
e G,
o' s
>
> weex WY o
Jouy
: ING |
Wy T
Luncheon was served on arrival, and the events were rur
off in time to permit of supper before returning home. The
catering was handled by Coles, Ltd., of Toronto
The programme provided for every minute of the day
with special events on the boat. On the return trip the
party took possession of the after deck, where their own

piano was placed, and continued the merriment with a splen

did musical programme, contributed almost entirely by the
members of the Compaiy's staff

The grand finale w the distribution of the prizes
These were numerous, a.( of good quality, and were pre

sented by the firm. Mr. H. Y. Claxton, convener in general
E

of the various committees, nade the presentations
The musical programme iicluded vocal solos and duets
cornet, saxophone and conceriina solos. Mr. C., Le Roy
,
//7~Ay sai0 THIS T
WAS AN'OVERLAND)
| BT T Acrs siwe /(s ' ,
’

Kenney, a well known entertainer, also contributed to the

programme, the feature of which was a dramatic sketch by
Messrs, Trestrail, McEntee, Ford,
and Villiers

Programmes were printed for the occasion, detailing the
various events and giving the names of
the various
with

Townson, Fuss, Kresge

the members of
committees. The programme was livened up
original the of which were
thoroughly appreciated by the employees as well as by
those cartooned

some cartoon points

J. A. McDonald Piano & Music Co., Ltd., Halifax,
ducted a clearing sale during the latter part of June

con
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Che Sumphonnla

The Phonograph that Plays All Makes of Disc Records

The " SYMPHONOLA"™ marks a distinct advance in phonograph-making. At last it is possible
to secure a machine that plays all makes of disc records. The ' Symphonola ” Universal Tone
Arm can be quickly and easily adjusted to play all the different makes of disc records on the
market. The ' Symphonola " is many machines in one. It not only reproduces all of these
records, but reproduces them with a faithfulness and beauty of tone that makes it the most de-
sirable of all phonographs. " You cannot resist it tone.”

THE “ SYMPHONOLA " MOTOR

Next to the sound box, the motor is of the utmost
importance While the different priced machines
have different size motors, yet they are all * Sympho
nola ** motors, which means that they will rvnd\lne an

even, d, non-vib g tone th an
full floating spring case and spiral cut gears, silent
wind, worm drive. Every ' Symphonola " Motor is
thoroughly inspected by experts, and will give abso

lute satisf n. From the motor on our lowest
priced machine, which plays two 12-inch records
through with one winding, to the multiple motor on
our $180.00 machine, which runs for twenty nine
minutes with one winding. The * Symphonola * mo
tors are perfect in workmanship and material, all
equipped with speed indicator

t

THE “ SYMPHO-
NOLA " TONE
ARM
The * Symphonola
Tone Arm is a uni

versal tone arm, re
versible so that it

THE “ SYMPHONOLA ” SOUND BOX

The Sound Box is the heart of a phonograph,
and it is on the sound box of the "SympEo
nola *' that the most care and expense has been spent
It is & delicately adjusted bit of mechanism that re
sponds with almost human sensitiveness to the slight-
est vibration. It converts the lines of the record into
living tone. No harsh or discordant note mars the
music of the " Symphonola.

THE “ SYMPHONOLA " CABINETS

The * Symphonola " Cabinets are exclusive in design,
the highest example of the cabinet maker's art, per
fectly hnished in any wood desired

GUARANTEED

Every * Symphonola ' is guaranteed perfect in work
manship  an: ma

terial, and has been

inspected by expert

and competent in

spectors. and we

guarantee every in

~ strument to give the

: satisfaction you have

a right to expect
(Signed) The Can

can be readily ad adian Symphonola
justed to play any Co., Limite
make of disc record
Only one screw har HEARING IS
to be loosened and BELIEVING
tightened to converi
the * Symphonola ' Hear_the ** Sympho
into a machine that nola” in your own
will play all makes of home. Compare it
disc records, no mat with any machine on
ter by whom made % the market, and
It is just like having oot price for price, you
all these machines in will decide in favor
your home, to own a i»l . lheM LS\ mphono
S ola.” a ake com
Bysmphoucis THE HOME OF THE “ SYMPHONOLA " soos wnd e for
Floor Space 35,000 Square Feet yourself

Canadian Symphonola Co., Limited
31.37 BROCK AVE.

Toronto

. Canada
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The Symphonola

o 2 The Phonograph that plays
all makes of Disc Records

SYMPHONOLA COLONIAL
STYLE “E
Width 20 ins., Depth 22

SYMPHONOLA “PREMIER "
STYLE “D "

Width 19} ins., Depth 211
Height 43 ins
Fumed Oak, $95 Mahogany, $98

Height 46 ins
Fumed Oak, Nickel Trim, $140
Mahogany, Green Plush, Turntable
Gold Trimmings, $148

SYMPHONOLA lOUIS DE LUXE
STYLE “F
Width 2115 ins., Depth 23 ins., Height 4815 ins

Gold Trimmings, Silk Plush on Turntable, Burl Walnut or Mahogany, $180

Canadians have more money than they ever had, and
were never so musically hungry.

The Symphonola agency is a proposition with which the dealer can corner the trade of the fam

or supply the millionaire with an instrument in keeping with the finest room
in his residence. There is a type for the average buyer, for the man who wants something a little

ity or country

ilies of modest means

better, for every household in fact—in and every type is the biggest phonograph
value in Canada

Canadian Symphonola Co., Limited

31-37 Brock Ave, - TORONTO
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The Symphonola

The Phonograph that plays
all makes of Disc Records

Lfe

[ T SYMPHONOLA

i KX “ POPULAR"
|"T'Yl.l lT'?lYI o — STYLE “B

Width 17 inches

R

Mahogany $43

Ty
7 i)

l

SYMPHONOLA
“ JUNIOR ™

STYLE “ A
Width 18 inches
Depth 1914 inches
Height 12 inches

Finished in Fumed Oak, $30
f Mahogany, $33

SYMPHONOLA *“ EMPRESS" GET OUR DISCOUNTS
sTYiR “C” N
Width 174 ins. Depth 194 We offer the most liberal trade discounts in the talking
Height 40 ins . machine trade. The prices give your customer the best value
Fumed Oak $75, Mahogany $78 he can get, and the dealer’s margin is attractive

Let Imperial Double Discs

S(\lvf‘ your rec (Hd ‘)r()l)l?[‘] v]‘hev\' are
10 and 12-inch, priced from 85 cents
They are a high grade product. The
(d'?\]()g”f‘ now inc I\]d(‘ﬂ over l K)()()
selections, and is being increased
every month. With the Symphonola
and Imperial Records you are ahead

of competition

;10 Canadian Symphonola Co., Limited

S ) ¥ 31.37 BROCK AVE.
¥ Toronto - . Canada
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The Symphonola is
Some the Phonograph that

plays all makes of

_S_mehon()la disc records.
Inducements

The Symphonola is being built in the Symphonola factory, and we manufac
ture our own cabinets. You can realize the advantages in quality and
in delivery that this is over buying cabinets anywhere they can be secured,
hurriedly put together and half finished.

The men behind the Symphonola are piano men of experience. Their's is a
piano standard of quality for the Symphonola, therefore it is constructed with
the same care that a piano is built,

The Symphonola selling policy encourages cash trade. Dealers are permitted
to give a 10 per cent. discount to cash buyers. Heretofore in the phonograph
business cash and credit prices have been the same, which did not encourage
cash trade.

Symphonola discounts give the dealer a fair margin, even though his customer
gets a better article for less money than can be offered him anywhere.,

There is a good record proposition for Symphonola dealers. We can give
prompt deliveries of Imperial Records in any quantity. Imperial Records are
in ten and twelve-inch sizes, priced from eighty-five cents up. There are over
fifteen hundred titles in the catalogue, and more being added every month

There will be a rush for phonographs this fall; are you getting ready for it?
You can help yourself and your customer by getting your order in. Tell us
now how many Symphonolas you can use and assure delivery of your stock

Any responsible dealer interested in an agency can try out the Symphonola on
his floor and return it at our expense if it is not xansfa('mry.

Get acquainted with the Symphonula, the prices, terms, poli(‘y and the manu
facturers. Our factory is always open to the inspection of dealers.

Canadian Symphonola Co., Limited

31.37 BROCK AVE.
Toronto - ; Canada
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Martin-Orme Salesmanager Enj the Maritime
rovinces
Mr. W. F. ( De lirector esmanage €
Martin-Orme C Lt (8} W f
ery pleasant and successful t to Montre the
townships, and the maritime e
A ve ple t mornir w ent w M
Pepi f Ma Que n mot ng from 1t
Stanstead The roa are ver by ¢ of &
province the scene t well ¥ to nee f
scripti A M € r f t t
Journa Busine nditi were re € excellent
Martin-Orme deale th territory, as w t
with the C H. Townshend Piar Comyg y, who A
Martin-Orme instruments extensively New Bru
and also the Me N. H. Phinney & ( Halif
control the € N Scotia €
The accomy were take nat made
Mr. Devlin an Phinne pr € f Messr
N. H. Phinney T'he eft Halifa the morr
Tuesday jth—just tw ifter “Apple
om Sunday 3y Tuesday noon they had run across
the province to Wind where Minas Basin wate uld
be seer Du this run, which was right er the back
f the province, Mr. Phinney, wi handles a fine
6, did not ge gears between Halifax and Wind
sor. In the afternoon they came into the upper end of the
Annapolis Valley running through Hants Wolfeville
and Kentville, finally putting up for the night at Kempt
ville. where Messrs. Phinney & Co. have a very fine up-t
| I
date branch, Mr. Phinney, who is manager of this branch
was busy with customers all during the evening
The beauty of the scenery through which we passed
this afternoon and the following day is impossible to de
scribe,” said Mr. Devlin This fertile rolling country
with its red soil, over which spread endless apple orchards
must be second to nothing of its kind in the world. Mr

Phinney accompanied us in the morning to Berwick and
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Eighteen Years Older Than Confederation
The Wiliams ¥ Co. are advertising extensively
the fact that they are eighteen year ler than Confedera
ti having been establ 1 in 1849—68 ye ag
month the Mu Trades published a photograpt
of f the men wi been with the William
Com; for the past consecutive thirty years, and wi
take reat ride n their work Kr wing that the are
triving to produce an ideal piano that will sta tune and
2 lifetime
The Williams Piano C
in Car to

equipment

The ano Journal" succeeds * The Player Pianc
Journal " of New York. The editor, Glad Henderson, well
known to the music trades of the United States, says re the
hange in name The editorial policy of the Journal con
tinues, the slight change in name helping to emphasize the
field that it actually covers

TUNER WANTED
Permanent position and good y to experienced. tune t
« ble L Apply t Willis & Limited
treet, Ottaw
CANADIAN PIANO AND PIANO PARTS WANTED
A firm i British Gu would like
medinm-p player-pianos manufactured in Canada. Apply
partment o de nd Commerce, Ottawa, q ng eference
Ay to get n touch with a house
of hammers, st felt Apply
Jommerce, Ottawa, quoting reference N
Canadian manufacture f pian desiring representat Britisk
Guian A to communicate with & well-known manufacture
agent of that v Apply Department of Trade Commerce.
Ottawa, gquoting reference No. 100¢
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A Nation -Wide

Appreciation

NE of the chief benefits in show them a Willis and you know
the Willis agency is the fact they are justified in expecting in

that dealers featuring this that instrument more than just the
make of pianos and players are
armed for business competition
with goods that enjoy a nation

wide appreciation

Pianos possess this reputation only
when the great Canadian IYI]\IIIL’
public has set its seal of approval
upon them making the name a
hall-mark of quality

When the heads of a home start usual run of constructional fea

out to look around for a plano tures

—_—
Willis Pianos

The Willis Crest The Willis Crest
+ . vy

and the celebrated Knabe grands and
upright pianos, for which we are sole

agents in Canada

4
of Quality

WILLIS & CO, Limited

Head Office: 580 St. Catherine Street West, MONTREAL
Factories: . - . St. THERESE, Que.

of Quality
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MONTREAL TRADE TALK
MPRISONMENT for six months was served out to ]
E. Le Blanc, who was prosecuted as a result of the
activity of the Montreal Piano Dealers’ Association. Le
Blanc purchased pianos from seven different firms, paying
down small amounts. The pianos were all delivered to the
same address, from which they were re-sold by Le Blanc

P. E. Layton attended the conference of the Blind
Schools, held the past month in Portland, Me

George 8. Layton, son of Mr. Philip E. Layton, has gone
overseas, having enlisted with the McGill Heavy Siege Bat
tery, which left Montreal the latter part of June

J. A. Hurteau & Co,, Ltd., warerooms is humming with
activity and energy, the New Scale Williams, their leader,
being the cause of the briskness.

Mr. A. P. Willis, president of Willis & Co., Limited, is
at present touring the maritime provinces calling on the

various branch houses and agencies of his firm. He will
be absent about six weeks. Mr. Charles D. Patterson,
wareroom manager, accompanied Mr. Willis as far as

Quebec.

An epidemic of motoring is apparent at the house of
C. W. Lindsay, Limited. No less than six members of the
staff are motor enthusiasts. The latest to catch the disease
is Assistant Manager and Treasurer Mr, Edward Hamilton,
who has just purchased a seven-passenger McLaughlin tour-
ing model, whilst J. A. Poulin has invested in the same
make in a roadster type. Motorolgy is certainly contagious
with the members of this firm.

As announced in the last issue of the Journal, the Mont-
real Retail Piano Dealers’ Association has taken on a new
lease of life, and some interesting data is forthcoming
shortly which at present is a little too premature for pub-
lication

W. H. Leach, president of the Leach Piano Co., Limited,
has opened up his summer home, Beaver Cottage, Lac des
Isles, in the Laurentian Mountains,

J. A. Hebert, of C. W. Lindsay, Limited, is holidaying
at St. Agathe

W. D. Willis, of Willis & Co., Ltd., accompanied by his
family, recently motored to the Willis family summer home
on the shores of Lake Champlain, where as a disciple of
Isaac Walton Mr. Willis had particularly good success

Wm. Lee, Ltd, Martin Orme representatives, like the
rest of their brethren in the trade, are well satisfied with
summer business, which they say is very much above the
average for this particular season of the year.

Mr. James P. Bradt, general manager of the Columbia
Graphophone Co. in Canada, and Mr. John A. Sabine, of the
Music Supply Co., were recent trade visitors to Montreal.

Robert A. Willis, vice-president, Willis & Co., Ltd., com-
menting upon the “One-Price System, stated that
various branch offices and agents are exceptionally well
satisfied with this mode of doing business. The one-price
system is likened unto a learned judge of whom the writer
knows, who said that he once listened with grave dis-
pleasure to a witness who could never tell his story twice
quite the same. Picking up from the floor a crumpled
piece of string the judge held it up before the jury and
said, “ With my two hands I can hold this string stretched
out tight and straight before you, and no matter whether I
stand up or walk about or move my arms up and down, or
hold it in the draught of the window, it remains straight
and true and undisturbed. That is like a true story. But
when I let it hang loose it falls into crooks and curves,
and the slightest motion of my hand, or the faintest breath
of air, causes it to change its meanderings, and it is never
twice alike. That is like a crooked story—it is always
varying, and can never be depended upon." 1In the old
haggling days of trading it was a smart salesman who could
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T to tell a cu on a second visit the same
story he told him before and quote him the same price. But
where prices are standard and plainly marked, the sales-
man has only to quote the price and stick to it. A good
store is something more than a trap to catch a customer in

“Summer rentals and June weddings have been the means
of our being able to state that June of this year eclipsed
that of last year,” stated W. J. Whiteside when questioned
as to Karn-Morris sales

Layton Bros., referring to Mason & Risch product,
stated that this line was the " finest made in Canada,” and
their only wish was that they could sell just " twice as
many."

Now that several of the Montreal dealers are closing
their warerooms during the months of June, July, and
August on Saturday afternoons, why not follow the example
of the Toronto piano dealers by closing their warerooms at
5 p.m. on other days during these months? This will be a
good topic for the Montreal Piano Dealers' Association to
take up next spring.

Mr. E. C. Scythes, vice-president and general manager,
Nordheimer Piano and Music Co., Ltd,, Toronto, was among
recent trade visitors to this city

0Old Orchard Beach seems to be the mecca for the staff
of Willis & Co., Ltd., to spend their vacations. Charles D
Patterson, and his brother, W. D. Willis, and other mem
bers of the firm, will take in this popular seaside resort
during the month of July

Willis & Co., Limited, report a good local demand for
Newcombe instruments in all styles. The Willis factory
are now putting the finishing touches to their exhibition
models, which will be shown at the various fairs through
out the Dominion. Several new styles not hitherto shown
will be on display. At the Toronto National Fair, August
25th to September 10, this firm's exhibit will as usual be
in charge of Robert A. Willis, who will be assisted by L. ]
Burrows, who looks after Willis interests in Ontario

“ Evans Bros. goods have been very much in the lime
light lately,” said J. H. Mulhollin. *“We do not say a
great deal, but just saw wood,” concluded Mr. Mulhollin

J. W. Shaw & Co. claim that the Gerhard Heintzman is
a conqueror wherever it is shown, and that they are well
pleased with business in general. Through the efforts of
the firm's manager, A. E. Moreland, this make is steadily
winning new laurels

C. W. Lindsay, Limited, report the closing of some
nice Nordheimer business the past month. We are well
satisfied with the volume of business transacted during the
month of June

Mr. R. H. Easson, vice-president of the Otto Higel Co.,
Ltd., was among July trade visitors to New York. That
Canadian business is more active in music trade circles
than in the United States is the observation of Mr. Easson,
although the recovery of that country from the shock inci-
dent to entering war will be more rapid than was Canada's
experience.

Misfortune comes often to the man who makes an ef-
fective effort to see it first.

L.J. MUTTY C0. ;%% Boston, Mass.

We manufacture fine calender coated silks and nain-
sooks for Pouches and Pneumatics, and special fabrics
for Bellows of every description

Every kind of RUBBER TUBING is represented in
onr line, including extra large sizes covered with HEAVY
FRICTIONED TWILL, which is designed particularly to

prevent splitting over connections.

SAMPLES and PRICES furnished on request
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ASCHERBERG, HOPWOOD )} | . ™™ b e b |
@ CREW, LIMITED \ The Trall That Leads |

to a Perfect Day

GCand Bb
Werds by Edward Warde

CERTAINTIES FOR THE TRADE.

SONGS :
DREAM BOAT - By Ivor Novello | i ety Lo o

ng introduced in Ca
H S poser ol "1 Come Hon t; the son winning immense popularity. A

+ Lond vy Keep the Home Furew B | Bi Cavndien demand is now, « BURE Tetheg
BELLS OF ST. MARYS, By Emmett Adams
( pose God S \ ] k M

MY HEART'S IN MY HOMELAND I
By Kmnrd) Russell |
M D | 1

JOGGIN® ALONG THE III(.HWAY 1

\r An

By Hamld Samuel TR

| LEWIS MATHIAS & CO.

16 MORTIMER STREET, LONDON, W., ENG. LONDON, ENGLAND

Caunadian Age

I

’ Copies may be had from
LEO. FEIST, 134 W. 44th St., New York ]

[

Whaley, Royce & Co., Ltd., 237 Yonge St., Toronto ’

‘ —_——————

House of Chappell

Established 1811

DEALERS—The Coming Song of

Next Season

“Your Eyes Have
Told Me So”

Published in Three Keys Words by ADA R. CHERRY
PRICE 60 CENTS Music by E. CARR HARDY

CHAPPELL () CO lented - 'r"é‘.‘:('w’r'o"” oL O URNE "
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National Sheet Music Dealers’ Convention

Association Aims at Sheet Music Department Standing on
Its Own Feet—Discussions of Discounts and Credit
Bureau—Cost of Doing Business 35 p.c. to 55 p.c.
—Endorsed Music-in-the-Home Movement—-

Last Year's Officers Re-Elected

HE fourth annual convention of the National Associa-
tion of Sheet Music Dealers has concluded its sessions,
at which there was a goodly and representative attendance
The convention headquarters were at the Hotel McAlpine,
New York. President Chas. W. Homeyer, of Boston, was
in the chair.
Secretary’s Report
We have been fortunate from the start to have identi-
fied with the Association practically all of the largest
houses in the trade. As we have said in some of our earlier
meetings these large houses do not have directly and im-
mediately as much to gain from the activities of the As-
sociation, and the Association is not to them such a vital
need as it is to the average dealer of smaller stocks and
smaller buying possibilities. And it is indeed a matter of
satisfaction that at the fourth convention your secretary
can report a decided increase in membership among those
dealers to whom our activities are an absolute necessity if
they are to continue to exist. We know the despair and
the despondency that was felt upon the part of the average
music dealer three or four years ago. It was felt that there
was no future to the business; that he was doing business
at a loss, and that there was no chance of its being better.
Piano store after piano store ran their music department
at a loss, frankly charging it to advertising. Often without
any thought that the business should pay them a profit
they became accustomed to losing money, so that they con-
sidered it an lished order of busi just as we con-
sider the precession of the equinox. But thanks to the ef-
forts of the Association the closer co-operation between
the dealer and the public that has been brought about
thereby, even the smaller dealers scattered throughout the
smaller cities began to lift their heads and square their
shoulders a little and feel that they were not quite the
“yellow dogs"” of the commercial world after all. 1 be-
lieve the time is coming, if it is not already here, when
a piano house will expect its music department to pay a
profit. There is no reason why it should not pay a profit
any more than the talking machine branch or any other
branch of the business.
When 1 speak of the piano houses I do not mean those
in the large cities, but in the smaller cities where the music

been said, I believe in some of the correspondence of the
Association, it has come to the point that where neither the
dealers nor any of the publishers feel that it is a sin for a
dealer to make 100 per cent. profit. There was a time not
far in the past when publishers thought if a dealer could
get 50 per cent. profit it was all he needed. It did not cost
him anything to run his business; he has a girl to do it in
lunch time, and he had no overhead charges, and it was all
profit.

But there has been a little introspection on the part of
the public and the dealers, and I believe to-day you will
find without a single exception every large music publisher
in the country has realized that the dealers are living human
beings; that they have a business which is part of the
publishers' business; that the success of the publisher is
bound up with the success of the dealer, and that the suc-
cess of the dealer means more than a bare existence. We
must get away from the old idea that if the dealer can pay
his rent and grocery bill that is all he ought to have. But
in this line of business a dealer should be able to look for-
ward to retiring upon a competency before he reaches de-
crepit old age

We have a business which carries with it the inherited
ideas of profit to a considerable extent, and it is up to us,
dealers and publishers alike, to see that we get it.

Discussions

A plan was discussed to adopt a uniform size of g% x
1274 for sheet music,

A resolution was drawn up for submitting to the Pub-
lishers' Association, in convention, to the effect that all
copyright sheet music, other than piano, should be marked
net, and that the selling price, the discount of one-third,
should be i as the i retail di and
be upheld by both the dealers and the publishers; that the
wholesale discount should be fixed at not less than one-
half, and twenty, with stock order privileges, twice a year,
of two-thirds.

It was reported that letters sent out during the past
year to compile information regarding the cost of doing
business, brought a grand total of eleven answers out of
over 2,200 inquiries for such information. However, this
question was thoroughly thrashed out upon the floor, and
with the information already upon hand it was the con-
sensus of opinion that the cost of doing business was at
least 35 cents on the dollar, Some of the most successful
sheet music houses in the country reported as high a 48
to 55 cents on the dollar as their cost of doing business.

The Association went on record as demanding of music

department is only a small portion of their There

are cities with 50,000 or 100,000 population where the firm
may do a large piano business but a small music business.
Our Association maintains that a small music business
should pay as much proportionately as a larger one. As
a matter of fact some of you have had the experience that
running on a small scale your percentage of profit was on a
larger ba i under your own hands and you could
avoid leaks and incidentally work on things that carry a
bigger profit.

But in the line of development of a better feeling on
the part of the general public and the general dealers, it has

blishers a profit upon all publications which
would in every case at least allow the dealer to cover his
costs of doing business, and where this is done both the
dealers and publishers must realize that the dealer must get
his profits elsewhere.

The 75 per cent. profit on new issues is according to all
reports most reasonable, the dealer paying 15 cents for
such works and selling them for 4o cents. If the dealers
were allowed the same percentage of profit on all publica-
tions sold they feel that much would be done to raise the
status of the sheet music dealer.

Vocal and piano copyrights and the discount under which
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Canada’s Greatest Music House

Established 1888
IS EQUIPPED TO SERVE YOUR BEST INTERESTS
— If you can buy

A wise forester plants a tree every time he NEEDLES

cuts one W Ild]k‘)‘ Rl)y( e l]llllk sl'”mg lines

need replacing frequently—that's why we are Buy Now

busy now.

They are scarce, and

Look over your stock of these goods and let us going to be

know how many you require It will pay u to
UKULELES HAWAIIAN GUITARS stock our lines of
FLAT BACK MANDOLINS

BANJO-MANDOLINS, VIOLINS, Wall-Kane
VIOLIN CASES AND ACCESSORIES AND
“IMPERIAL” STRINGS FOR ALL INSTRUMENTS Magnedo
“IMPERIAL” BAND INSTRUMENTS

“IMPERIAL” BUGLES AND DRUMS needles  They are
In Sheet Music we have the hits—and all the hits: i ieve $he Sisatriant
also * Imperial " 50-cent edition has no  equal of the tone, mini

mize scratching, and
each needle plays 10
records. Trade price
$5.90 a case of 60

4 Whaley, Royce & Co., Limited B e
1 Contractors te the British and Canadian Governments the dealer $9.00 in
WINNIPEG, 311 Fort sweer TORONTO, 257 Yonge Street e
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Fvery book contains the choicest collection obtain
able anywhere

ENOCH & SONS Selected List of New Songs
Recent Successes GOD BRING YOU HOME AGAIN
«“ » - (lack Trelawny)
SPEED THE'(':!:‘O&{GP G Easthope Martin ROSEBUD (Frederick I)run::l::;)
“CARRY ON" Elsa Maxwell IRIS (Guynne Davies)
Keys D, E, F COME HOME TO ME (Harry Hague)
“PLL SING Tf() YOU:h ; Jack Thompson THE CALL (Herbeit Oliver)
eys C, Eb, F
“ ” O DAY DIVINE (Herbert Oliver)
COME SINGKT,? NE, T T FAIRY REVEL (Herbert Ollver)
“YOU, JUST YOU” Jack Thompson THE SCENT OF SWEET LAVENDER
Keys A, Bb, C, Db (Herbert Oliver)
FARE YE WELL MY BONI;HE‘k I;A';\SSIE BUY MY LOVELY ROSES (Cecil Boumer)
Keys G, Ab, Bb ! THE LOVELIGHT IN YOUR EYES
“DOWN HERE” e May H. Brahe (Charlwood D. nkley)
. < g R . SLEEP AND THE ROSES (Arthu F. Tate)
AJAPANESE LOVE SONG™ COME BACK SOME DAY (4 £
i Keys D minor, E minor, F minor, G minor KEEP YOUR TOYS, LADDIE BOY
f “BRIAN OF GLENAAR” Herbere Graham (A. W. Ketclbey)
F minor, G minor — :
{ Published by
H Enoch & Sons, London, England J' H' LARWAY
and 14 Wells St., Oxford St., LONDON W., England
The Anglo-Canadian Music Co. Belling Agents for Canada:
144 Victoria 5t, TORONTO THE ANGLO-CANADIAN gg:{’(;"%ou?m. 144 Victoria 8t




CANADIAN MUSIC

they are now sold created many diverse opinions as to im-
provements sought. It was unanimously agreed by all that
vocal copyrights should be retailed at a smaller discount
than are piano copyrights. Some dealers were of the
opinion that there was no necessity of differentiating be-
tween the two, that the music buying public would just as
easily buy piano copyrights at a smaller discount as they
would vocal. The above discussion brought forth the fol-
lowing resolution:

Resolved, That the National Association of Sheet Music
Dealers advocate vocal and pipe organ music be placed on
a net basis, that the dealer be allowed one-third off on
such orders and one-half and twenty on stock orders with
the privilege of two-thirds off twice a year.

The reports by numerous dealers of the result of the
one-third off instead of one-half to the general public on
library editions, which was put into effect immediately fol-
lowing the convention of last year, showed that it had met
with success everywhere, many dealers being surprised with
the ease with which the public has accepted the new prices.

The idea of having all music marked at the net price for
which it is sold which is revived éach year, was voted down.
It was decided that the music-buying public had been al-
ways used to a discount. In most cases they do not demand
any certain percentage of discount, just so there is some
allowance it seems satisfactory. The net price would, of
course, be more successful in the ¢ities where the people
buy most of their music through the sheet music dealer, but
in the country districts where the bulk of the business is
done through the teacher, the teacher must be allowed some
compensation for services, risk, etc.

A resolution was forwarded to the Publishers’ Associa-
tion asking what discounts its members would agree to allow
on books, octavo music, and similar publications. It was
further suggested the discount should be high enough to
cover the expense of doing business and allow a profit, and
that there should be a minimum of 5o per cent. gross profit
allowed on octavo music,

Some officers and members of the Association were of
the opinion that the organization should have some sort of
a national co-operative credit bureau where information in
regard to dead accounts could be placed upon file and
monthly reports sent to all dealers supporting such a bureau.
This will probably be discussed further, and there is very
little doubt but what the dealers will take some action to
support such an orga ization,

An interesting discussion was occasioned when there
was presented at the meeting a copy of the circular to music
schools sent out by a certain publisher offering editions
to such institutions at one-half and one-quarter off and on
net works 25 to so per cent. off. The sore spot was that
the circular was alleged to have been found in the hands of
an individual teacher.

The upshot was the adoption of a resolution urging that
all publishers who have school discounts in force should
confine such discounts to those accounts kept in the name
of the school or academy, and that such school discounts
do not exceed 10 per cent. more than the discounts allowed
to the professional public.
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National Bureau for the Advancement of Music in further
ing the music-in-the-home movement

The following were re-elected officers for the ensuing
year: Charles W. Homeyer, president; Paul A. Schmitt,
vice-president; R. W. Hefielfinger, secretary-treasurer

U.S. Publishers’ Convention

President Bacon’s Address—Sheet Music and Editions to
be Made 9'4 x 124 —O0ver-production Decreasing

ONCURRENTLY with the dealers’ convention in New
York, the National Music Publishers’ Association held
their twenty-third annual meeting at the Hotel Astor. The
business sessions were followed by a banquet President
Walter M. Bacon was in the chair.

Address by the President

Since the last meeting the country has entered as a
principal in the great world’s war, and we as business men
must continually have this condition in mind and conduct
our affairs accordingly.

From my point of view the responsible music-publishing
trade, or at least a majority of those engaged therein, have
met the abnormal situation existing the past year or more
in a sensible and sane manner befitting the times. The
high cost of production promptly had a sobering effect that
served to bring us together in closer relationship than ever
before, so much so that I am impelled to believe that ruin-
ous price cutting and slashing has almost become a thing
of the past, and also served to establish a condition for the
better not only of the publisher but also the dealer and
consumer.

Trade jealousies may still exist, but they have not been
visible to the naked eye, and there has been a general effort
on the part of our membership to elevate rather than de-
press the trade. The tendency has been to get together
and adapt our methods to meet the exigencies of the vary-
ing situatio! s they arise; in other words there has been a
strong and liberal movement toward co-operation for the
general betterment of the trade.

All this does not mean, however, that the music pub-
lisher has been or is occupying a bed of roses, or that the
millennium has arrived. Far from it. It would be folly to
make such a claim, no matter how optimistic an atmosphere
1 might wish to create at the opening of this convention

One of the strong points of our association is that we
are fortunate in holding our membership. Seldom do we
have a withdrawal, and we are gradually from year to year
adding desirable members as the number of publishers of
the better class of music increases in the natural course of
events, Assembling at annual meetings as we do with a
large proportion of members generally present we are en-
abled to form close social acquaintances and learn thereby
what a pretty good set of fellows we all are. This situa-
tion having been firmly established in the minds of all, the
next step is only for us to behave ourselves during the
year, particularly in our individual contact with one an-
other, so that when we come together again in a body. each
fellow can look the other fellow in the eye without a blush
or an apology. Local associations in New York, Boston

Quite a was P ked by the t
upon the part of some that the dealers should have an ex-
clusive trade paper. This brought on a heated discussion,
many of the leading publishers and dealers taking the part
that the trade papers that were supporting the publishers’
and dealers’ organizations as they now stood were doing so,
often at a loss, and the consensus of opinion seemed to be
that if the publishers’ body would support the present trade
papers operating sheet music departments there would be
no necessity to encourage a new one.

A resolution was adopted end

the work of the

and e here have been formed by some of our live and
enthusiastic members, which have served to help the trade
promote the objects of this national Association.

The propaganda against overproduction started several
years ago has not been without good results. There has
certainly been a decided improvement in this respect, al-
though there is no doubt but that the high cost of produc-
tion has very materially had an important bearing in assist-
ing in the promotion of this greatly to be desired reform.

Discussion of possible war-period economy through
limiting the variety and styles of certain manufactured
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SUCCESSFUL
——SONGS —

“IN GOD’S OWN KEEPING”
By Henry E. Geehl
Keys C, D, Eb, |

“SAILORS OF THE KING”
By Theo. Bonheur
KeysC, D, F

“ILL SING TO YOU.” By Jack Thompson
Keys of C, Eb, F

“THE HOME BELLS ARE RINGING”
By Ivor Novello
Keys of Eb, F and G

“VALE”

(Farewell). By Kennedy Russell
Keys of F, Gb, Ab, Bb

“SOME DAY YOUR VOICE WILL
ANSWER.” By Wilfrid Virgo
Keys of Db, F and G

“FARE YE WELL MY BONNIE LASSIE”
By Jack Thompson
Keys of G, Ab and Bb

“TILL DADDY COMES HOME”"
By Cynthia Bishop
Keys of Eb, F and G

“CARRY ON.” By Elsa Maxwell
Keys of D, E and |

“ROSEBUD.” By Frederick Drummond
Keys of C, Db, Eb, F and G

“GANG AWA’ BONNIE LASSIE”
By Fred Gibson
Keys of G and A

PIANO SOLOS

Apple Blossoms Lacoste
Rosemary . Elgar
Liebesgruss Bellairs
Romance du Soir Marchetti
Adoration . . . . ‘elma
Chanson d’Amour Ambroise
Pastorale .. .. . . Hitz
Au Plaisir . Douste

We have a large and complete stock of

piano, violin and piano and organ music

Catalogues and lists on request

The

Anglo - Canadian Music Co.
Limited

144 Victoria St., Toronto

Sole Agents for
Edwin Ashdown, Ltd., Enoch & Sons, Leonard & Co.,
J. H. Larway, and other Houses.
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articles has been started by the Council of
fence, and already

National De
largest concerns in the
country, chrough their own initiative have decided to adopt
this plan. Why is it not an opportune time to apply this
same policy to an industry like our own

some of the

which has for
a long period had for its chief defect overproduction?

A few years since through the influence and energies
of a live, progressive and enterprising set of music dealers
the National Sheet Music Dealers was
formed. This Association has proved of great assistance

Association of

and value in bringing about better conditions not only tc
the dealers but also the publishers

There will also be brought to the attention of this meet
ing the question of the advisability of this Association be
coming members of the new Music Industries Chamber of
Commerce. This will naturally involve the relation of the
music publisher to those engaged in other branches of the
music such as the talking machine, the piano
player, and other automatic devices for the mechanical re
It has well been said that * without
the music from the publisher a piano or hand-played instru

industry
production of music
ment would be useless. Without music first introduced by
the publisher the mechanical instrument people would be
without material,” and this again raises the question as to
whether the publisher has not been too prodigal in the
granting of rights for mechanical reproduction, particularly
when it is taken into consideration the meager pittance the
publisher receives in the form of royalty for the privilege
granted

Another matter closely related to this same question
which has recently been brought into more or less promin
ence, has been the effort recently made between certain
music publishers and leading music-roll manufacturers to
reach a definite understanding regarding the use of words on
music rolls, particularly as to the amount of royalty to be
paid for the use of the words in addition to the 2 cents
for the music Possibly a discussion on this topic may
not be out of place at this meeting. It is certainly an im
portant concession where a copyright owner allows the
privilege to use both words and music

Discussions

A resolution was adopted whereby the chairman ap
pointed three members of the Music Publishers to work
In conjunction with three members from National Music
Dealers' Association for the selection of certain copyright
pieces that cannot be obtained from Germany on account of
the war, said pieces to be reproduced under certain under
standing with the various publishers

A resolution was passed whereby the Association recom
mends as far as possible that all future sheet music and
editions shall be made 9% x 12'4 size

The Association was addressed by Mr. Nathan Burkan
a celebrated copyright attorney, on copyright, and Mr, C

Established 1852 Call Telephone M. 554

Musician’s Demands

Satisfied in every way at our store
stock of
Wood, and Brass Instruments,
also a full stock of Sheet Musie
Don’t forget, too, our expert repairing

CHAS. LAVALLEE

Agent for—Besson & ing
Pélisson, Guinot & Blanchon of Lyon, France.
. W. York & Sons, of Grand Rapids, Mich

35 St. Lawrence Blvd, - Montreal

o most complete
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director of the National Bureau for the Ad
Music

The officers elected for

M. Tremaine
vancement of
the ensuing year include Clar

ence G, Woodman, president, of Oliver Ditson Co., 62 Stan

hope Street, Boston; vice-president Walter 8. Fischer, of
Carl Fischer, 6 Fourth Avenue, New York; secretary
treasurer, Edward T Paull, of E. T. Paull Music Co., 243
West Forty-second Street, New York

The Board of Directors Lawrence B. Ellert of B. |
Wood Music Co.; George W. Furniss, of Oliver Ditson
Co.; Edward 8. Cragin of Chas, H. Ditson & Co Walter
M. Bacon; Michael Keane of Boosey & Co.; Ernest Voigt
of G. Schirmer; Walter Eastman, of Chappell & Co., Ltd

Violins From Japan
ONE of the changes brought about by the great war and
cutting of the German supply of
the American market

out

the consequent
violins from
ment of an
« Before the war there were perhaps

has been the develop

extensive violin making industry n Japan

150 violin makers in
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The Donajowski Sale

Mr. E. Donajowski, who for over forty years has been
engaged in publishing carefully edited works, modern and
classic, works for chamber music at low prices, organ com
positions, school songs, vocal and piano pieces has sold out

his catalogue to retire from business About 8,000 of these

works were disposed of in London in four

Puttick & Simpson

days through
Messrs It is reported that under pres
fair

the

ent conditions the prices realized on the whole were
per During
chairman of the Music
took the opportunity of expressing
regret Mr
Donajowski, who has always been a genial and popular col

some few works bringing over £4
Mr

Association

plate
last afternoon's sale Bosworth
Publishers
retirement of

the of music publishers at the

Jeague, and wished him many years in which to enjoy the
sweets of retirement
Among the principal lots in the sale may be enumerated
Tchaikovsky's Pathetic Symphony, Casse Noisette Suite and
1812 " Overture for piano 8¢ lo and duet, all purchased by

“ Dream Boat,” by lvor Novello, a new song issued by Ascherberg, Hopwood & Crew Ltd., London

SIS

=2 =
MOMAVE by Awcherbers, Hopwood &

Japan,” asserts the London Music, while now the number
is stated to be approximately j00. The Japanese are clever
artisans and famous for their skill in delicate handicraft
They have taken to violin making very naturally, and with
their remarkable adaptability have become very proficient
in the manufacture of both the cheaper and the better
grades of violins

“ This will mean that when
will not have, as in the past, a practical monopoly of violin
making in the cheaper grades. The German workers will
then have to compete with the Japanese in the American
market, and the rivalry is likely to be keen In the British
of these Japanese

the war is over Germany

markets, also, something may be seen

violins, which are at present unavailable

Messrs
also C. Sterkel's (H
violin and piano; Hayward's

Bosworth & Co. Among this firm's purchases were
Tolhurst) Series of Fifty Pieces for
“ Trovatore " Fantasia; six
Fantasias by Althaus for violin and
piano; Rieding's twelve pieces for violin and piano; Tol
hurst's 101 Finger Exercises for violin; Dr. Sawyer's Scales
and Exercises for piano; Dr. Westbrook's
Notation"; and various piano works by Bachmann Bel
lairs, Godowsky, Gurlitt, Strelezki, etc. Other buyers at
the sale were Messrs Reid Bros., Beal Stuttard & Co.,

Larg & Sons

teen pieces and four

* Rudiments of

and

There is no harm in a man's
self-supporting.

posing as a genius if he is

" HARMONICAS ..

for your Fall and Winter trade.
both single and double reeds.

BEARE & SON

117 King St. West, TORONTO, and London, England

We have a large stock for immediate shipment
Write for particulars and prices.
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Music [".ngravmg in France

A school of music engraving for women was inaugurated
in Paris in March, 1916, and is intended to serve a double
purpose. First, to deprive Germany of its monopoly; and,
secondly, to train women engravers who will fear no com
petition and do justice to French art After enquiries made
among the best music engravers and music publishers, the
school promises engravers a salary running from 1 fr, to
1.25 fr. an hour, and to Bive a guarantee of greater remuner
ation according to the work accomplished. It is hoped
that in the future the propaganda made under the auspices
of M. le Ministre des Beaux Arts will bring to Paris the
European market of engraving, which hitherto belonged ex
clusively to Leipzig, which will permit of considerably in
creasing the number of engravers. Before allowing any
plates to leave the atelier, the school must be satisfied that
the pupils have attained all perfection in their art. This
condition is absolutely necessary for the reputation of the
school, and involves upon it a very heavy expenditure. The
school feels obliged to help its pupils by giving them the
same salary they could obtain at other engraving establish
ments, where the work would be lighter and where the
same perfection of execution would not be exacted. There
fore the school accords, after six months' work, an allow
ance of 2 frs. a day, the allowance increasing until the end
of the apprenticeship, which lasts two years. Besides these
allocation, there is the cost of rent, fuel, light, tools, pro
fessors and directors, which bring the expenses of the
school for the year 1917 to the sum of 30,000 frs. It now
possesses tools of the highest order, but at a cost of
15,000 frs.—Musical Opinion.

Marriage of Albert F. MacNutt

Announcement is made of the marriage of Miss Alma
Corressa Parkhill, of Chipman, N.B., to Mr. Albert E. Mac-
Nutt, of Moncton, N.B., on June 20. Mr. MacNutt is
known all over Canada as the composer of the great pa
triotic song success, “ We'll Never Let the Old Flag Fall,”
and other compositions. His many friends wish him a long
and happy and prosperous life.

A. J. Seyler Attends U.S. Sheet Music
Conventions

A despatch to the Journal from New York says: A new
member in the ranks of the National Music Dealers’ As.
Sociation, which held its Convention in New York at the
Hotel McAlpine, is The Nordheimer Piano & Music Co.,
of Toronto, which membership was proposed by its repre
sentative, Mr. A. J Seyler, who attended the meetings of
both the Publishers' and Dealers’ Associations President
Homeyer, of the Dealers’ Association, upon receiving the
application called upon Mr. Seyler for a few remarks, and
briefly and in an able manner he extended the greetings of
the Canadian dealers to their American associates

This Association has appointed a committee to bring in
a satisfactory name for the organization, which will include
dealers of the United States and Canada, and already the
name National Sheet Music Dealers' Association of America
has been suggested. It 18 sincerely hoped that the names of
other Canadian dealers may be brought forward in either
the Publishers' or Dealers’ Associations, as much good can
be accomplished by the closer personal relationship.

Mr. Seyler, through his long experience at the head of
the sheet music department of the Nordheimer Piano &
Music Co., aided the members with his advice upon the
several important matters under discussion. He has en-
deared hims-If to the members of both associations, and it
is sincerely hoped that his visits to New York for the meet-
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ings will be annual occurrences After attending a number
of social functions in connection with the conventions in
New York, he has visited both dealers and publishers in
Boston, where he has found it difficult to break away from
the courtesies which all have endeavored to extend to him

R(sznnll & Co

This firm is again to the front with their purchases at
the sale of the Donajowski catalogue, which took place re
cently in London. As will be noticed from their advertise
ment in this issue they purchased only works by well
known composers of first class reputation, like the series
of Sterkel's arrangements for violin and piano, which have
had an enormous sale; also Hayward's very popular Fan
tasia on " Trovatore " for violin and piano. Then there is
3 piece for piano almost equal in quality to the celebrated
" Rendezvous" of Aletter, called “ La Marquise,” by E
Donajowski. This piece had a remarkable vogue in France
and will doubtless find many friends in Canada. On the
serious side, the small album by Dr. A. Somervell is well
recommended, also the Scales and Exercises by Dr. Sawyer
and the celebrated 101 Finger Exercises for violin by Tol
hurst

Copyrights entered

NEW MuUSI

at Ottawa
Why?  Word Gro. Graff, dr. Music by F. Bernard Grant
§ And he Dovil tn Your Bys.' ‘Wards by theo, Grel 1. Music
by G, . Jr. Music by F. Bernard Grant
17 You're Mamma's Baby. W, Ram M. Lewis and
Young. M by Pete Wendlin
(1% Where You Are is Paradise by Amy A e A
Music by Billie Tuyhor
019 The Awakening Ite, By Hilda Zelner
V40 Down by the Beautiful Nile. Words hy AN, Brean. Masic |
« W, Meger

Bosworth Edition

Purchased at the * Donajowski " Sale.

TSCHAIKOWSKY.

"PATHETIC" SYMPHONY, Complete, Pianoforte

"1812 " OVERTURE, Pianoforte Solo and Duet
" CASSE NOISETTE " SUITE, Pianoforte Solo and
Juet. Correct playable arrangements
C. STERKEL (TOLHURST), SERIES OF 50 PIECES
Arrangements for Violin and Pianoforte

A. SOMERVELL, “ALBUM BY THE SEA.”  Piano
forte Solo

O. RIEDING, 12 PIECES, Violin and Pianoforte

B. ALTHAUS, 16 PIECES. Violin and Pianoforte.

B. ALTHAUS, 16 PIECES, and 4 FANTASIAS
Violin and Pianoforte

TOLHURST'S 101 FINGER EXERC ISES.  Violin

Dr. SAWYER, SCALES and EXERC 1Si Piano.

HAYWARD" CELEBRATED " TROVATORE *
FANTASIA. Pianoforte and V iolin

Dr. WESTBROOK'S RUDIMENTS OF NOTATION.
And various Pianoforte Works by Buchmann, Bel

lairs, Donajowski (Marquise), Godowsky, Gurlitt,

Cuthbert, Harris, Lichner, Newell, Spindler, Stanis
laus, Streletzki. Smallwood Valsette Album, etc

BOSWORTH & Co.,

8, Heddon Street, Regent Street, London, W..1

the Five Great Pian,

IR
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Your Eyes Have Told Me So

One of the biggest ballad successes of recent years In
England and Australia is slated for popularity in Canada
and the United States next season. It is “ Your Eyes Have
Told Me So," by E. Carr Hardy. The Canadian and Ameri-
can rights of this song have been secured by Chappell &
Co., who now announce that the Canadian edition is ready
for the trade. It is published in three keys, F, G (D-E),
and A

18110
11 Ar

Words

Canndian war song
«

olin MePhee

Well Fixed for Stock
Messrs, Beare & Son, Toronto, report an unusually large
stock of harmonicas on hand for immediate shipment, these
being in both single and double reeds, and of French-8wiss
make. They also have large quantities of fiddles, bows, and
strings. " Considering all lines,” said the manager to the

Jo

-3
-

urnal, * We are better situated for stock than at any

time since the wa rbegan 2

Enoch & Sons

noch music just now
The Shrine "

Some of the prominent songs in K

are: " The lvy-grown Cottage (Dickson), *

(Grayling), " The Rainbow of Love” (Meale), * Bird of
My Heart" (Jack Thompson), " Home of Mine " (Westell
Gordon), “A Japanese Love Song” (May H. Brahe),

* §peed the Plough »
son's, “ 1I'll Sing to You'

(Easthope Martin), with Jack Thomp
" still their big seller

An album that is attracting considerable interest is May

H. Brahe's “Song Pictures.”
J. H. Larway

J. H. Larway, the London publisher, submits a new list
of songs for dealers' selection. This includes: * The Rose
Eternal " (David Derwood), sung by Caruso; “ Yellow
Roses " (Herbert Oliver); * The Voice of the Shepherd
(Trevor Glynne); “O Canada, March On!" (Margaret
Wakefield) ; * Come Back Some Day " (A. F. Tate); " Wait-
ing for You" (Margaret Wakefield) ; *In God's Good
Time" (Jack Trelawny); “0 Day Divine" (Herbert

Oliver); * The Call" (Herbert Oliver) ;

dance hall proprietors that the national ai

pl
thi

and others.

§ New York has issued an order to the
rs shall not be
of

Mayor Mitchell o

ayed for dance music under the penalty of forfeiture

¢ license
New Universal Music Rolls for July

SONG ROLL (88.NOTE)

0% Afn't You Comin' Back to Dixieland Richard Whiting. . #0 96
" Ull)l\tlll Pickin' Time in Alabam’ Juns, fox-trot Arthur
Daly 00
151 Darktown Strutters Ball. Jass. fox trot.  Shelton Hrooks
"
Good-bye Oherry Blossom. Naxophone arrangeiment ¥
wird A, Btickney o
1f 1 Onteh the Guy Who Wrote Poor Butterfly, Arvthur N
Green "
7 1 Love You Truly _Carrie whs Bond
# I'm a-Lougin' Fo' Yo Harthawny o0
11 Just Plain Jass._ Fox trot. Raymond H. Brows
) Mighty Lak ose. Fthelhert Niver
15 Monkey Hunch Fox trot James 1. Johnson
Dixie and You ph Suntly
Sa Old Road
of Dear Old Ireland. Juck Glogan
Was In Bad. Juss, fox trot, Hurry ( wrroll

Walter Donaldxon

tep. W
My Old Southern Home

Mam; Tann, OF
s & Vacant Ohair in

it}
ndoxi
Whare Do We Go From Here, Saxophione wrrangement. Perch
17 Where the the Yang.Tse-Ki-Ang Flows. Arthur Lanke 6
11 You Sting nh‘ Tuss, fox trot Ernest Breuer "
S1% You've Got a Million Dollar Smile. Jass, wnestup

Burnette
Wilkie [

We are prepared

to prove to you that the Columbia department

will be immediately profitable to you without extravagant invest-

J; Laabla b

of the record business

ment and ¢ pr

coming in all the time from owners of the instruments already

sold.

(Write for ** Music Money,'"
of meat’’ for those dealers
quick and frequent turnover

a book ** full
interested in
of capital.)
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METROSTYLE THEMODIST (88.NOTE)

{1 Blue Monday
1un Gypsy Life  « .
12 Some J Blues. |
You're In Love '
METRO ART (885 NOTE HAND PLAYED)
Bedoutn Girl. | 8 "
Dream Kisses, | t I
174 It T a Loug, Tall, Brown Skin Gal I

Won't You Be My Duddy how 191

TRADE GOSSIP FROM THE MARITIMES
The piano stores of Amherst, N.§
their warerooms Wednesday afternoon at one o'clock dur
ing the months of June, July, and August, to assist in the
greater production of food stuffs.
Charles Whittle, of Moncton, N.B,
figure in Moncton and surrounding, and is ever kept busy
on tunings, and in fact is likened somewhat to a doctor, his
This is accounted for by honest

have agreed to close

it a well-known

time never being his own
and conscientious work
A. E. MacNutt of Moncton
N.B., is as much at home on the stage as he is in writing
and composing patriotic and popular selling songs. He re

the well-known composer

cently took one of the leading parts in an amateur produc
of of the leading operas in
Moncton and St. John in aid of patriotic funds for Red
Cross work. Mr, MacNutt was recently married to Miss
Alma Corressa Parkhill, of Chipman, N.B

C. W. Lindsay, Limited, Quebec
with the sale of an Estey Model T-61 organ, and the dis
posal of a Gerhard-Heintzman grand player piano. Man
ager Hurteau is a most capable salesman, and business un
der his supervision has developed wonderfully

Amherst Pianos, Limited, St. John, N.B
business in their lending library which has appealed to a
This
has been the means of getting in closer touch with some of
their and at the same
clientele among new prospects.

The C. H. Townsend Company, St. John and
Moncton, are Victrola enthusiasts, and the large number of
machines they are placing shows the implicit faith they
have in this make
ter's Voice"

The Ambherst

tion one which was staged

are very much pleased

do a thriving
large number of their customers living out of town

customers, time increasing their

Piano

They do a large business in * His Mas
records

Pianos, Limited, St. John, N.B., allow a

TRADES JOURNAL

The Johnston Piano Company, of Halifax, in addition to
handling the Sonora, feature Columbia, Pathe, and Phonola,
and in these makes handle a large volume of business. Col-
umbia and Pathe records are excellent sellers, they claim

A. A. MacKenzie, of New Glesgow, finds the New Edi
son Diamond Disc machine a popular line to exploit, and
has already placed a large number of these in homes in
New Glasgow and surrounding territory

ITRADE NEWS BRIEFS

M:. H. A. Eckardt, of the Williams Co., L,
Oshawa, is on a business trip to the Maritime Provinces.

M. H. D. Kresge, of R. §. Williams & Sons Co., Ltd,
Toronto, is back at his desk after an enjoyable holidav in
New York and Philadelphia

Mr. W. B. Puckett, vice-president and manager, Wil
liams Piano Co., Ltd., Oshawa, has returned to the factory
from a visit to Williams agencies in the west

Mr. Paul J. Stroup Music Co., New
York, took advantage of his recent visit to Buffalo to make
a flying trip to the firm's Canadian headquarters in Torontc

H. C. Cutler, of W. H. Paling & Co., Ltd, one of the
most important pianc and music houses in Australia, with
headquarters in Sydney, visited United States centres dur
ing the month

Mr. F. T. Quirk, manager, Stirling Actions & Keys, Ltd.,
Toronto, visited a number of United States centres recently,
including New York, calling at Montreal and St. Therese
on his return trip.

The musical young woman who dropped her peekaboo
waist in the piano player and turned out a Beethoven son
ata has her equal in the lady who stood in front of a five
bar fence and sang all the dots on her veil

Mr. H. G. Stanton, vice-president and general manager
of the R. §. Williams & Sons Co, Ltd., attended the Inter
national Rotary held at Atlanta, Ga. Rev
Pidgeon, of Winnipeg, was elected president.

Piano

of the Universal

convention,

Mr. Wyman Stanley Clark, manager of the Stanley piano
factory, Toronto, was on June 23 married to Miss Ethel
Stephenson. The employees took advantage of the oce
casion to express their good wishes in the form of a very
handsome gift in cut glass. The firm presented Mr. Clark
with a purse of gold

talking machine and twelve selections on trial They have Mr. Harry H. Fitch, Cnadian manager of the Universal
sold a large guantity of the popular Columbia song hits Music Co., spent the first of July with his parents at Mia

For Me and My Girl " and * Indiana.” gara Falls. Mr. Fitch and his family just arrived at the

H. L. Hewson & Son, Amherst, jobbers of the Pathe for Falls when they heard of the terrible accident on the
Nova Scotia, report a steady increasing trade for this Gorge Route on July first The victims crossed the lake
make on the same boat as Mr, Fitch

—
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variety is as important

dealer always has both.

(Write for ** Music Moncy,”" “full Col:
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Different buyers have different exchequers; that's why price
s quality of product. The Columbia
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IS THIS YOUR HOME ?

DINNER over. News of the day all read.

It's been a weary, worrying day. Yet a
long stretch of two hours—two vacant, empty
hours—before bedtime? If only we knew
how to spend that time enjoyably, satisfying!
If only we had the nerve-soothing, heart-
gladdening charm of —music!

Is this your home? Are you denying when the measure of its rich satisfac

yourself that greatest medicine of the tion is beyond all value

mind—rich, inspiring music?

The better the piano, the better is our
How fine it is to be able to sit down

each evening, to laugh with the lilt of

the latest rag, to have one's thoughts

enjoyment, the profounder grows our
love of music, the deeper and worthier

becomes our pride in its possession
enriched by a great master-classic, to

be cheered in mind by a wonderful On this basis Gerhard Heintzman
song! ideals were founded: a beautiful tone
Why should we deny ourselves this of lasting richness in a piano of in-built
needful pleasure? goodness

Why should we even choose a player The craftsmen of to-day have made its

piano on a basis of price, price, price merit a by-word

Gerhard Heintzman The price is unusually

low  for quality so

Player_P iano unusually high

It is this Dominion-wide appeal and the way the Gerhard-Heintzman
all-metal player piano meets it in every particular, that helps make
the Gerhard Heintzman agenc y more sought after than ever before

Gerhard Heintzman Limited

Toronto 75 Sherbourne St Canada
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I'he Mason & Risch Piano of to-day is the artistic
and progressive result of a life time in piano mak
ing. Built on correct principles, correctly pplied
it .\mp’\ satisfies the demands of the most exacting;

it is the recognized leader for style, construction

qnmlx!\ durability and all that human mgenuity
may draw from physical science for the enrichment

ol piano voice

When you recommend and sell a Mason & Risch
Piano or Player Piano as “Canada’'s First and Fore

most, the Best Built," the purchaser will set the

mark of approval on your establishment!

Mason & Risch Limited

230 Youge Street

Torontn




