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Columbia
Grafonolas ;'
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Sell the Joy of Good Music--- !
Let the Price Fix Itself |

No matter how little money a customer can afford to pay for ’ )
good music, there's a Columbia Grafonola to suit his purse.

The one he can afford to buy is the one to sell him. For, '
though it is the instrument that is delivered at his home, what
he is really buying is the joy and comfort of music.

The low-priced model, at $24 or $38 will give him his desire. |
A moderate expenditure for an instrument will enable him to

buy more records than if he puts nearly all his available pur-

chase money into a higher-priced Grafonola.

Acquaintance with the Grafonola, increasing enjoyment of
the wide variety aid splendid quality of Columbia music, will
make your customer a regular purchaser of Columbia Records,
and an advertiser of his Grafonola among his friends.

Some day he will buy a higher-priced instrument. That day
will take care of itself, if you take care of his present desire
in the right way.

Columbia superiority is as marked in the lowest-priced in-
strument as in the Grafonola de luxe. |

Columbia Graphophone Co. ' &

54-56 Wellington St. West Toronto

Columbia Grafonola, Price $38
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are priceless because of their incomparable tone. They

are the works of the masters. And it is just such earnest,
personal, masterly planning of the sound-producing parts,
which produces the rarely beautiful, sweet, singing tone of
the Martin-Orme Piano. It reflects the genius of Owain
Martin, inventor of the “Violoform” method of tone-
production.

THERE are a few old hand-made violins in the world that

The sounding board, arched like a violin, is scientifically installed
$0 as to permanently retain this arching under high tension. Like the
works of the famous old craftsmen, each individual Martin-Orme Piano
is carefully fashioned with true pride and sincerity. Only by taking
time to make and perfect comparatively few pianos _ould such splendid
enduring tone be achieved. It is that which elevates the Martin-Orme
from the merely mechanically perfect—to the truly artistic plane

Correspondence solicited from dealers in open territory.

The Martin-Orme Piano Company, Limited

Factory, Head Office and Warerooms at
OTTAWA

Makers of Pianos and Player Pianos—of the highest grade only.
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THE
HISTORY OF PIANO MAKING

in Canada is largely a record of individual names. This

record contains the accomplishments of

The Karn Piano

which through more than fifty years now has been adding

to its friends from the people of ical

s L &

taste and appreciation. Observing this, others less musi-
cally educated make the Karn their choice.

That is why KARN dealers
say “The Karn is King"

— The KARN-MORRIS Piano & Organ Co., Limited
Head Office—WOODSTOCK, ONTARIO e
Factories—WOODSTOCK and LISTOWEL (1K)




CANADIAN MUSIC TRADES JOURNAL 3

—

A
Good Leader

Ensures Success

MANY
SUCCESSFUL
DEALERS HAVE
THE BELL PIANO
FOR A LEADER

A PIANO OF
HIGH QUALITY
IT PLEASES
MUSICIANS AND

STANDS THE TEST
OF TIME

The ﬁrJl Piano

WRITE FOR

OUR LATEST CATALOGUE.
YOU WILL FIND IT
INTERESTING

The

Bell Piano

& Organ Co., Limited

GUELPH, ONTARIO
AND
LONDON, ENGLAND

Guelph, Ont.
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per cent. of my Piano

Sales are players

Fill in the dotted line for your own private analysis. Is it a
satisfactory proportion? Think of it! Canada’s national
instrument-—the piano, equipped so that every member of the

home can play; so that every musical person can become a real artist without the
need of expensively trained fingers. Shouldn't the great majority of piano sales be
players?

ILLP:

The OTTO HIGEL
Player Piano Action

Renders such extraordinary service, and so meets the strictest requirements of the
high-class players, that it is chosen by leading manufacturers, not only in Can-

ada, but in the United States, in Europe, all over the world.

Every worth-while improvement that money, research, and experience can lay hold

of is found on the Higel Player Action.

THE OTTO HIGEL COMPANY, LIMITED

Toronto King and Bathurst Sts. Canada
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Exceptional People

~—Thase in every community who are not interested in the general run of

goods of any kind, those who must be appealed to with something of unusual
excellence—these are persons you can interest in the

Gourlay-Angelus

Player Piano

This instrument is the old-established Gourlay Piano equipped with the
Angelus Player. The GOURLAY is recognized throughout Canada as a piano
standard—the highest standard. That standard is our aim without thought of

cost in the first instance.

Of the ANGELUS hear what the great Artists say:

ANNA CASE

Soprano, with Metropolitan Opera

Company.
“I cannot refrain from expressing my great
admiration and approval of the ANGELUS
Player Piano, not only as a remarkable merans
of producing piano music, but also as to its
possibilities in accompanying the human
voice.”

Gourlay, Winter

Head Office and Factories :
309-225 Logan Ave.

TORONTO
Canada

EMMA TRENTINI
The Operatic Star.

“My strongest impression of the ANGELUS
is its perfect reflections of the personality of
the performer. I find the utmost freedom in
giving to it just the degree of emphasis that
I desire. It seems incredible that so much in
the way of music as an art can be accom-
plished with so little effort.”

& Leeming, Ltd.

Salesrooms:
188 Yonge Street
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We Honestly believe

The Lonsdale Piano is one that you would recommend
to your neighbor, your intimate friend, your own brother.

In the case of a player sale, particularly, the

weight of your responsibility for a continuous
satisfactory service to your customer is re-
duced to a minimuta when you handle the

Lonsdale Player

The LONSDALE Line

Comprises Six Designs—
4 Pianos and 2 Players.

Send for particulars.

Lonsdale Piano Co.

Office and Facrory
Queen Street East and Brooklyn Avenue

Toronto - Canada

Lonsdale Player, Styl. E

NoManufacturer Can Continue

doing business for a long period of years unless the name of the house stands for
quality products and square dealing. Newcombe Pianos have been before the public
since 1870, during which time they
have always occupied a creditable
position.

Only Newcombe Pianos are equipped
with the “Howard Patent Straining
Rods,” which give strength and keep
the piano in tune longer.

The Newcomt » Piano
“Never suffers by comparison.”

The Newcombe Piano
Company, Limited

Head Office, 359 Yonge Street
Factory, 121-131 Bellwoods Avenue

TORONTO - CANADA
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’7 The Home of Sterling Actions and Keys

ALL handicaps to a continuous,

efficient and long-lived service
are eliminated 1n

Sterlim

Piano Actioms and Keys

Manufactured by

Sterling Actions and Keys Ltd.

Noble Street Toronto, Canada
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( Our Three Specialties

PIANO HAMMERS  PIANO STRINGS
MUSIC WIRE

We have reached the summit of excellence in the manufacture of Piano Hammers and Strings

S—— SOLE AGENTS IN CANADA FOR

— R. V. NAISH, ENGLISH FELTS

SOLE AGENTS IN CANADA FOR

LATCH & BATCHELOR’S MUSlC WIRE

Known the world o or its excellency in tone and uniformity.
D. M. BEST & CO.
455 King St. West. . TORONTO, ONT.

The Success of the

THOMAS
O R G A N

atter of Astonishm

There is

lndividuality

ot only in the Tone and Case De
signs, but in every detail pertain
to the construction of “The

Chomas Organ & Jiann @n., woopsrock, onr. s

_
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For over 30 years

The Mendelssohn Piano

has had an uninterrupted success as
A Home Piano

ONSCIENTIOUS music teachers, who know the value of having
the children in the home do their first practicing on a good
piano, recommend the Mendelssohn. Its tone is musically true and

it keeps in tune well,

S a home furnishing the Mendelssohn gives that touch of refine-

ment to a parlor or living-room that no other furniture can.

Its cleverly designed and beautifully finished cases are always sources
of attraction,

HE Mendelssohn's reputation for durability commends it to

those who say, “Now, of all times we must buy a piano that

will stand up well with constant playing year in and year out.” It is
solidly built,

ENDELSSOHN value, therefore, is big value—the kind it pays

dealers to sell to the homes throughout the Dominion.

v
—

The Mendelssohn Piano Co.

110 Adelaide St. West
TORONTO - CANADA

—
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A Profit 1s Without Honor

unless the piano on which the profit is made
gives satisfaction to the ultimate buyer.
The profit is not likely to be duplicated many
times unless that satisfaction is as-
sured. Without Quality a line of
pianos will run itself out in time.
That is the reason why the mak-
ers of

Evans Bros. Pianos

have staked everything on a qual-
ity piano at a moderate price.

K

Evans Bros. Piano and
M’fg. Co., Limited

Ingersoll . - Ontario

L M 2 T A T I

TORONTO Established NEW YORK
516 Richmond St. W. 1891 134th St. and Brook Ave.

W. BOHNE & CO.

Manufacturers of

Pianoforte Hammers
nd

Covered Bass Strings

For the better grade manufacturer
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of Walnut in
Longwood, Butts, and dimension stock of any manufacturer in
the world.

Write us for quotations on Pin Block, Bellows, Core and
Cross banding stock.

846-861 West Erie Street
CHICAGO, - ILLINOIS
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E OUR NEW CATALOG

FELTS & To0Ls PIANO AND PLAYER HARDWARE
FELTS AND TOOLS

is ready—Have you your copy ?

2

)

275 pages, chock full of important matter, interesting to every manu-
facturer, repairer and tuner. In corresponding about copies, please
mention Catalogue No. 131,

HAMMACHER, SCHLEMMER & CO.

New York, since 1848 4th Ave. and 13th St.

Famncern Femis s &

THE GODERICH ORGAN §itin e

ORDERS have exceeded our expectations.

We are running overtime in our organ department and
away behind with orders.

Dealers keep alive, handle the winner.
If you have not a copy of our latest catalogue, Send for it.

Prices on stools are withdrawn. Quotations given on
application.

We employ no travellers. Do business by mail.
Send us your orders, we will take care of you.

The GODERICH ORGAN CO. Limited

Factory and Office, GODERICH, ONT.

DDDDEDC:DDDDUDUDDDDDDDuuuuuuuuuW

Julius Breckwoldt & Company

Manufacturers of

“Superior” Piano Plates

Piano Backs, Boards, Bridges, Bars, Traplevers

and Mouldings MADE BY
Sole Agents for Rudolf Gig‘: ‘\:.Iiu in Canada and United THE
e a8 | SUPERIOR FOUNDRY CO.

Dolgeville, N.Y. Fulton Chain and Tupper Lake

CLEVELAND, OHIO, USA.
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We have come to the time--

as a people, when we think less of bargain-hunting and shop in a more serious
minded way. People who investigate thoroughly before buying are being so
successfully appealed to by Wright
dealers that an increasingly large
number of our agents are making

the Wright Piano their Leader.
==

Wright Piano Co.

Limited

Strathroy, - - - Ont.

Style 65

They Sell

With that distinctive touch
of attractiveness, that full,
sweet, well-balanced tone
which characterizes Do-
herty and Clinton Pianos
—with such value so mo-
derately priced, your cus-
tomer cannot pass them

by.

Doherty Pianos

Established 1874. Over
70,000 Doherty Owners

CLINTON, ONT.
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C. F. GOEPEL & COMPANY
137 East 13 Street SUPPLIERS OF New York
High Grade Commodities
TO THE
PIANO »» PLAYER TRADE
QUALITY
= Player Accessories. Felts, Cloths,
Tracker Bars, Transmissions, Brass and -
Rubber Tubing, Rubber Matting for PunChlngs
Pumper Pedals, Pumper and Player Of every description, comprising Name-
Pedals, all Special Hardware formed or board, Stringing, Polishing, Muffiler,
cast, Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted.
Leather. .
Send inquiries, accompanied by Samples, Imported French and also Domestic
for Prices, stating Quantities required. Bushing Cloth ——Hammers.
Solicitng  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.
The Craig Piano— Established 1856
Gentl Who Sell Pi
are prone to believe that silver tongued oratory is
a prime requisite of salesmanship. Yet the most
successful salesmen stake their selling ability on a
piano of known quality. In the Craig pianos and
players there is employed nothing but first-class
value in actions, keys, hammers, strings, cases and
all other parts used.
The Sweet, Mellow Tone
of the Craig Piano is the result of exercising such
great care in the selection of reliable materials, and
of the experienced workmanship in combining them
together into the finished instrument.
Craig Pianos and Players are produced in an up-to-
date factory, which is laid out and equipped to
obtain the finest quality of workmanship.
Are you familiar
— with Craig Pianos ?
- .
The Craig Piano Company - Montreal, P. Q.
—— Manufacturers of a complete line of high-grade pianos and player pianos N

R
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Lesage

pianos give the maximum of pleasure and
value to their owners. Thf‘)' give the
dealer a satisfactory profit Are they,
therefore, not a splendid line to handle in
your store?

LESAGE Style “Colonial”

A. Lesage

Established 1891

Manufacturer of Pianos and Player
Pianos of the very highest grade.

St. Therese . Quebec

LESAGE “Colonial” Player Piano —_—

YES

If you want a piano, | should advise you to buy a Stanley.
WHY, more than any other well-known piano?

Well, if you have ever played on a Stanley, you will be more than
pleased to own one. The tone is so pure, and case work and action
so clearly high grade.

This is the kind of confidence you can inspire, and your customers
should have, in the pianos you sell.

GET OUR LATEST PRICES

STANLEY PIANOS

241 YONGE ST. TORONTO
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Think Ahead!— Order Now!

VIOLIN GUT STRINGS

Our Gut Violin Strings listed below are made from specinlly selected and prepared English
taken in their manufacture. Our strings are favorably known in every y and town in Uy
string trade is worth taking eare of. Our strings will prove a business builder

SUPERIOR QUALITY

it, every care is
" A dealer’s

Retail Price Trade Price
No. 116—E Strings, 4 lengths in separate envelope $0 10 cach. Per bundle 30 strings $2 00
No. 116—A Strings, 215 lengths in separate onvelope 15 euch. Per bundle 30 strings 2 10
No. 117D Strings, 21y lengths in separate envelope 15 each. Per bundle 30 strings 2 34

RELIANCE STRINGS
Made in Canada
A good string, well made and will stand a lot of use. A dealer can recommend this string

Retail Trade Price
No. 118—E Strings, 4 lengths in » ate envelope $0 20 Per bundle 30 strings 83 50
No. 119—A Strings, 214 lengths separate envelope 20 Per bundle 30 strings 3 650

No. 120D Strings, 2'y lengths in separate envelope 20 cach, Per bundle 30 strings 3 90
JOACHIM STRINGS
Made in Oanada

Will give every satisfaction to a violinist who is playing in theatre or dance work, or for hard praetice

Retail Price Trade Price

No. 124—E finest quality, 4 lengths, polished gut 80 30 each. Per bundle 30 strings 84 50

No. 125—A finest quality, 2% lengths, polished gut . 30 cach. Per bundle 30 strings 4 50

No. 126D finest quality, lengths, polished gut 80 each. Per bundle 30 strings 5 20

No. 104—Good stick, well made of selected wood, No. 227—Kueizel, genuine pernambuco stick,
nicely polished, silk wound grip, ebony frog, best quality, full lined ebony frog, nickel silver
full metal lined, with pearl dot and slide trimmings, cork wrappings.

Retail Price 84 00 Retail Price 7 00
Wholesale Price 2 36 Wholesale Price 5 04
8 S Jonchim, '’ imitation pernambuco oe

"'f“:fz . dhoty Peos Sull Kshe wiver No. 312—Williams’, best quality pernambuco
trimmed, nickel silver slide, nickel silver round stick, with nickel silver trimmings,
octagon button Retail Price 425 ehony frog, superior quality pearl slide, whale

Wholesale Price 2 56 bone wrapping.

No. 105—Red polished round stick, white cellu Retail Price 9 00
loid metal lined frog, pearl dot and slide, silk Wholesale Price 6 00
wound grip. S i No. 14— Williams’, same us above, only octagon

Wholesale Price 2 85 -

No. 106—Red polished octagon stick, ebony brass .. 20

lined frog, pear! dot and slide, leather grip. hoitssle Price ¢
Retail Price 5 00 No. 341 Francois Savois, Paris, specially se
Wholesale Price 3 80 lected, figured pernambuco stick, fine quality

No. 216—Imitation pernambuco, octagon stick, chony f full , pure silver mounted,
ehony frog, full lined, fancy brass and pearl Retail Price 10 00
ornament, metal parts of frog are brass Wholesale Price 6 72
beautifully engraved, the part of how in which No. 315—Williams®, epecially selected pernam
"'“'"f‘”f’l""""" Is encased in brass, artistically buep, round stick, }..yl..h plain, ebe ]\ frog,
RETare Retail Price 5 50 superior quality pearl slide, whalebone wrap

Wholesale Price 3 76 ping, pure silver mounted
i< Retail Prico ... 11 00

No. 226—Tourte Maodel, genuine pernambuco Wholesale P 8
stick, fine quality, ebony frog, full metal lined, olesale Price 8 00
nickel mountings, No. 316—Same as above, only octagon stick

Retail Price ... 7 00 Retail Price ... 11 00
Wholesale Price 5 04 Wholesale Price 8 00
Above are trade prices plus equalization of
Transportation for Winnipeg and Calgary delivery.

LGARY MONTREAL
e, THE W] L JAMS 808 s,

421 McDermott Ave. m 145 Yonge Street

I ——
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Montreal Music Trades Meet

E. C. Scythes Tells About *“Music in the Home " Movement—Local Trade Endorses the
Campaign—Make Liberal Subscription to Funds—Local Dailies Co-oper-
ating in Music Advancement—One Price System of
Piano Retailing Urged.

EPRESENTATIVE attendance and enthusiasm cha
terized the meeting of the music trades of Montreal,
held on March 15, under the auspices of the Montreal
Piano Merchants’ Association. Local retailers and manu-
facturers of pianos and talking machines were urged to
come to the meeting, and in this sense it was an open one.
The get-together spirit that is permeating t ndustry,—
all industries in fact—from coast to coast, is in evidence
in Montreal. Co-operation for the conservation of the
trade against the inroads of competition from other lines
has been found, not only desirable, but necessary. The
music industries have not expanded and developed in any-
thing like the same ratio as such enterprises as motor car
manufacture, moving picture theatres, the production of
women's or the fecti y busi These
have become formidable competitors of music for public
patronage.

The Montreal meeting was unique in that both retailers
and manufacturers were present. The particular purpose
of the meeting was to hear the case of music advancement
presented. Mr. E. C. Scythes, president, and Mr. John A.
Fullerton, Director of Canadian Bureau for the Advance-
ment of Music, both of Toronto, were present to outline
the work of that organization and present its claims upon
the Montreal trade for their active support in their own
interests.

A list of those in is given in with
this report. The meeting was called for eight o'clock. Mr.
J. W. Shaw, president, was in the chair, and after briefly
outlining the purpose of coming together, introduced Mr.
Scythes, and asked him to address the meeting.

*Mr. Scythes Addresses the Meeting

On rising to address the meeting Mr. Scythes received
an ovation, which he acknowledged in his characteristically
graceful manner.  Although President of the Bureau for
the Advancement of Music he assured his audience that
he would talk to them from the standpoint of a retailer of
pianos, phonographs and music. He also urged that what
he might say would merely be preliminary to an open dis-
cussion of the subject of “Music Advancement.”

Mr. Scythes then reviewed the causes making necessary
some concerted action in the music trades for its own
preservation. He referred to the tremendous strides of
such indus as automobile manufacture, jewelry, con-
fectionery, moving pictures, etc., which had outdistanced the

growth of the music trades, and which industries had re-
sorted to extensive and intelligent pr da to infl
public opinion,

The discussions and meetings that finally resulted in the
organization of Canadian Bureau for the Advancement of
Music were reviewed by the speaker, who emphasized the
incalculable advantage it.is to the retailers of musical in-
struments to have the co-operation of newspapers all across
the continent giving music a place in their columns, and re-
cognizing music as a home and a national essential at all
times. He outlined the difficulties that had to be over-
come before the campaign could be started, not the least
of which was to secure subscriptions of money from the
trade to make the campaign possible. He urged that the
Montreal and adjacent dealers and manufacturers give the
campaign generous financial support, as it was a very vital
one in the interests of their business. As one actively in-
terested in marketing musical instruments, Mr, Scythes ex-
pressed the sincerity and conscientiousness with which he
could urge this, and particularly in view of the appeal that
the movement had made to those in the trade who had not
previously subscribed and did so this year, while others
increased their subscriptions from fifty to three hundred
per cent.

Reference was made to the visit of Mr. Geo. W. Pound
of New York to Toronto, and the magnificent address de-
livered by him in which he told of the successful fight of
the music industries of the United States for existence,
when it was proposed to place a five per cent. tax on the out-
put of the trade.

In telling of the pli of the Canadian Bur-
eau, Mr. Scythes spoke of the untiring energy and interest
of its Board of Directors, all of them busy men with con-

lly increasing d ds upon their time, but always
willing to give time to the cause and for which the trade at
large does not know the extent of its indebtedness.

The manner in which newspaper editors and business
managers endorsed the movement was one of the encourag-
ing features to which Mr. Scythes directed attention. From
viewing music with more or less indifference as a sub-
ject of interest to only a few readers, the newspaper men
realized the possibilities of stimulating public interest in
music by publishing articles on musical topics that would
interest the masses. This editorial work, he explained,
was one of the important phases of the Bureau's activities
and which is to be followed up by enlisting the co-operation

}_‘—
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of other agencies in the advancement of public interest in
music.

At the conclusion of the address of Mr. Scythes, who
suggested that the meeting take up the subject in informal
discussion, Mr. Shaw suggested that Mr. Fullerton then
be heard from. The latter, who had addressed a number
of the dealers present, on a previous visit to Montreal, sup-
plemented what Mr. Scythes had said with remarks urg
ing the whole-hearted support of the trade to the movement
that was doing so much for them, and that could do so much
more with their assistance. He told his audience of the time
and energy given to the cause of music advancement by the
Board of Directors under which he worked, the members
of which had never hesitated to place themselves at the
disposal of the secretary, at any time called upon, in addi-
tion to the regular weekly meetings.

Mr. Fullerton stated that, in view of what the Bureau
had accomplished to date in getting the press allied with
the industry in promoting interest in music, he had no
hesitation in urging the financial support of dealer and
manufacturer in every branch of the industry.

Following the addresses of the speakers, Mr. Shaw sug-
gested that the movement explained was one with which
the Montreal trade should be identified. He sug-
gested that as some of the firms present desired to show
their sympathy with the movement in a practical way, a
subscription list be passed around and each subscribe to
the best of his ability.

)W

sident Montreal Pinno

Shaw, P're Merchants' Association

The president then suggested that some of the local men
be heard from, and called upon Mr, Willis and Mr. Lindsay
to move and second, respectively, a vote of thanks to the
visitors, Messrs. Scythes and Fullerton.

In a well-phrased short address, Mr. A. P, Willis moved
a vote of thanks to the speakers. Mr. Willis referred to
his recent visit to Toronto, where he attended the annual
meeting of the Canadian Bureau for the Advancement of
Music, and witnessed the enthusiasm with which reports
of its progress were received. He impressed the tremen-
dous value to the trade and every person in the music
business, of this campaign for more music and better music.
He paid a warm tribute to the broadmindedness of those
who had given so much time and thought to the work.

Mr. Willis called attention to the place of music in the
lives of the people and the fact that it was officially con-
sidered a necessity by the Government at Washington, al-
though the legislators there had but a short time ago

TRADES JOURNAL

classed the music trades as third among non-essential in-
dustries. In this connection Mr. Willis urged co-opera-
tion, organization and sticking together.

In seconding the vote of thanks, Mr. C. W. Lindsay was
able to endorse all that had been said about the benefits of
the campaign to advance interest in music, and he assured
the visitors of the deep appreciation of the members of the
Montreal trade of their efforts in the interest of better
music and more music in the homes and schools.

Mr, Lindsay also touched upon “The One Price Sys-
tem"” in piano retailing, regarding which he had so effectively
addressed the trade in Toronto a year ago, and he urged
upon dealers the advantages of retailing in this clean, safe
and sane way. He had found the inauguration of a fixed
price for the retailing of pianos a decided move forward
and upward, promoting greater confidence in the piano
merchant on the part of the public. He thought, however,
that the retail price of the instrument should be fixed by
the manufacturer.

In putting the vote of thanks, Mr. Shaw also expressed
some very timely sentiments concerning the necessity of
every member of the trade conscientiously doing his part
to elevate the business of marketing musical instruments.

The sentiments of both the mover and seconder were
heartily applauded. Mr. P. E. Layton, who was present and
much interested in the proceedings of the meeting, urged a
high standard of ideals and ethics. He contrasted the pre-
sent methods of selling with the time when it was almost
necessary to go down on one's knees to sell a piano, and
necessary to take more drastic measures to enforce
collections. Mr. Layton considered the music industries
one that should attract to it bright and desirable young
men, who would make it their life calling from choice. He
also very gracefully complimented the publishers of this
Journal on their efforts to make it a creditable advocate of
better business.

While the subscription list was being circulated, one of
the dealers inquired as to the purpose of the fund. It was
explained that the money was for the purchase of articles
on musical topics to be supplied the newspapers; for putting
these articles in type and sending prints of them to the
papers and to the members of the Bureau; and for de-
fraying the expenses of the secretary's office.

Those present and the firms represented were:
P. E. Layton, Layton Bros.
C. W. Lindsay, C. W. Lindsay, Ltd.
A. P. Willis, Willis & Co., Ltd.
J. W. Shaw, J. W. Shaw & Co.
F. G. Sharpe, Willis & Co., Ltd.
E. C. Scythes, Nordheimer Co., Toronto.
W. Poissant, J. W. Shaw & Co.
A. Lesage, St. Therese.
Robert A. Willis, Willis & Co., Ltd.
Henry Hamlet, Wm. Lee, Ltd.
Louis Bourgette, Goodwin's Phonograph Dept.
Georges Quidoz, Senecal & Quidoz, St. Therese.
J. P. Tessier, A. Lesage, St. Therese.
Allan L. Carr, Willis & Company, Sherbrooke, Que.
Syd. G. Cave, Gervais & Hutchins.
E. Hamilton, C. W. Lindsay, Ltd.
A. E. Moore and Arthur Brown, Layton Bros,
Alp. E. Moreland, J. W. Shaw & Co.
T. M. Cowan, Cowan Music & Piano Co.
Chas. D. Patterson, Willis & Co., Ltd.
B. Clarke, Layton Bros.
Alfred MacDiarmid, C. W. Lindsay, Ltd.
G. J. White, Berliner Gramophone Co., Ltd.
Jos. Senecal, Senecal & Quidoz.
1. Craig, Craig Piano Co.
W. W. O'Hara, Layton Bros.
J. A. Fullerton, Canadian Music Trades Journal,
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Announcing Two New Distinctive
=== 1018 :

Williams Models

New Scale
There are to-day few period designs more popular than the Sheraton or Hepplewhite, and to
keep abreast with the times we have had our wood craftsman design and produce models typi-
fying these two periods. These new creations carry an air of exclusiveness and distinction so
much sought for in a high grade piano of quality.

The Sheraton

Thomas Sheraton was one of the most favored
English furniture designers and cabinet makers
of his day. The work of this humble designer,
mechanic, inventor and artist, for he was all
of these, is delightful in ite grace and delicacy
His slender forms and sweeping curves were his
own inspirations. Some of the creations of
Sheraton in his great period were noted for
their delicate inlay, with occasionally slight

carving in low relief

Made in choice mahogany
or Williams' figured walnut
Height 4 feet 7 inches
Width 5 foet 314 inches
Depth 2 feet

or polished finish

The Sheraton

The Hepplewhite:

The Hepplewhite design derives its name from
George Hepplewhite, a famous English cabinet
maker of the 18th century. Lightness, delicacy
and grace are the distinguishing characteristics
of Hepplewhite work. This elegant period
model is found to be artistically satisfying to
the discriminating purchaser It is distinctly
and typically English, and, owing to its sim
plicity of design, will appeal to all who admire
refinement, when applied to the Master Cabinet

Maker's art

Made in choice mahogany
or Williams' figured walnut
Height 4 feet™Winches
Width 5 feet 31 inches
Depth 2 feet 2 inches

Art or polished finish
The Hepplewhite

Designed and produced by Canada’s oldest piano makers

The Williams Piano Co., Limited

OSHAWA, ONT.
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Confidence “Wins” Customers

i O the dealer who is particular as to the

confidence he wins and maintains in his
territory, he must be backed up by the “Power
behind."

The Power behind—

SHERLOCK
MANNING

is the Power that is building business for deal-
ers throughout the land by manufacturing
only Pianos of the highest quality workman-
ship.

The retail merchant of the piano trade who
can secure this great leader of the industry is
fortunate indeed and his connection to a re-
putable firm is a great insurance.

The Sherlock-Manning Piano Co.

London, - Canada
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Annual Meeting Toronto Piano Retailers

“Ant" Finish Cases Endorsed -Recommendations Sent on to Manufacturers - Commission
“Ringer " Discussed—S. F. Baulch the New President,
J. A. Hassall, Secretary.

Resolved:—That in order to further increase the
demand for the new art or natural finish, this Asso-
ciation request the Canadian Piano and Organ Manu-
n to seriously consider the ad-
visability of showing at least two cases in walnut or
mahogany without varnish, or in art (wax) finish, in
addition to the usual oak and satin finish on the out-
side of stands at the Canadian National Exhibition this
year.

NCOURAGED by success in starting “satin” finish piano
cases on the road to trade and public popularity, the
Toronto Retail Piano Dealers’ Association has made another
important step with respect to finish It will be remember-
ed that arising out of a recommendation from the above
named Association the Canadian Piano and Organ Manu-
facturers decided to make a feature of “satin” finish at the
Toronto Exhibition of 1915 Again in 1916 and last year
only instruments in satin finish cases were shown on the
outer stands of the booths at the Exhibition A number
of firms for several years have supplied customers with
the highly finished cases only when specially requested
They have featured “satin” finish and shown it to the public
as a matter of course and not as an innovation

“Satin” finish, as every reader of the Journa! knows, is a
varnish finish minus the plate glass polish so long a feature
of piano construction The “satin” finish has reduced the
complaints from varnish checking and blooming, but could
not eliminate them entirely

What is known as the “art” finish is an unvarnished sur-
face and finished with wax. Among finishers and in the
trade it is technically known as “wax” finish, but it is
quite obvious that the term “art” finish should be used in
dealing with the public

At the annual meeting of the Toronto Retail Piano
Dealers’ Association held at the National Club on Mon-
day, April 1st, the resolution quoted at the head of this
page was unanimously adopted This was the result of a
discussion following a paper read by Mr. Henry H. Mason,
and which is reproduced in full in this report of the meet-
ing referred to.

This annual meeting of the the Toronto Piano Retailers
was characterized by spirited discussions indicating a lively
interest. The attendance was not all that it should have
been for a music trade centre of Toronto's size and import-
ance. The fact that the meeting was on the evening of
Easter Monday probably interfered with the attendance,
but according to the constitution the first Monday of April
is the annual meeting day of the Association.

Owing to absence from the city, Mr. E. C. Scythes,
president of the organization, req d Mr, H. G. 8§ b
a past president of the Association, to take the chair. An
informal dinner preceded the business of the meeting. On
coffee being served the chairman proposed the toast “The
King” and the National Anthem was sung.

President’s Address

Following the minutes of the last meeting, which were
adopted as read, Mr. Stanton read the President’s address.
In this Mr. Scythes outlined the activities of the Associa-
tion during the past year and paid tribute to the work of
the Executive Committee, Messrs. H. H. Mason, J. E.
Hoare, H. G. Stanton and the officers.

“The work has been so closely linked with the ‘Music
in the Home' movement,” continued the report, “that the
report of the Board of the Canadian Bureau for the advance
ment of Music, which appeared in the March issue of the
Canadian Music Trades Journal, might also be taken in part
as a report from your Executive, as this constituted their
chief activitiy

“If our Association has nothing to its credit during the
past year except the elimination, by unanimous consent, of
free tunings, it would be well worth the interest taken in
it, but that is only one of the several evils that the Associa
tion has corrected, and there is much yet to be done.

“Through co-operative effort the piano, phonograph and
music trade was very creditably represented by its col
lective advertising, and took its place as an important in
dustry in the “Victory Loan Campaign.”

To bring before the members a realization of the need
for co-operation which was never so great, Mr. Scythes

made reference to the possibility of government action that
would affect the interests of those in the music trade.

“We must not expect that we are going to be undis-
turbed. We should be willing and ready to do our part
to make whatever sacrifice is demanded, or let us say ex-
pected of us. Let us not be objectors and whiners, rather
let us show a broad patriotic spirit. Let us lead the way
for other trades to follow. Let us who are engaged in the
mission of making brighter and happier homes show the
people that we can be bigger than our selfish interests.
That we can take the long view and the broad view. Noth-
ing will elevate our calling more than this. Nothing will do
us more good individually and collectively because of our
willingness to serve We will develop a spirit of broader
citizenship and patriotism.

“It must be quite clear to all of us that we are facing
conditions where our thoughts will have to be directed

(Continued on Page 81
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NATIONAL

TORONTO

HEIGHT 4 ft. 4 in

In beautifully figured African Mahogany or American Black Walnut

This style perfectly exemplifies the modern tendency toward better

quality and less bulk

The National Piano ( ompany, Limited, offers exc eptional advantages
to all dealers who wish to push the piano business on sound and
progressive lines

Our product assures the active and aggressive dealer satisfac tion and
success. With us quality is of supreme importance.

Our proposition provides a foundation for independent men to launch
out into business for themselves

Do you wish all particulars?  Write, wire or telephone

National Piano Company Limited
266-268 Yonge St. - Toronto
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A Suggestion as to How to Still Further Sumu-
late the Demand for Oak Cases.

Paper Read by Mr. Henry H. Mason at the Annual Meeting
of the Toronto Retail Piano Dealers’ Association.

Those who engage in the piano trade in this country,
have every reason to feel that during the past twenty-five
years there has been a progressive evolution in the instru-
ments, not only from the tonal and mechanical standpoints,
but from the standpoint of design as well

It must be admitted that the designs of twenty-five
years ago, that were solemnly represented as works of art,
were often heavy and even grotesque, and when compared
with the graceful and correct models of to-day, the trade
can be congratulated that the Canadian Piano, as an instru-
ment, is of a higher average standard than that made in
any other country in the world, and also that as an article of
furniture it can meet the same comparison with a similar
result.

About ten years ago the question of “finish” began to
be seriously discussed at conventions of both piano manu-
facturers and piano dealers held in the United States. It
was apparently realized by the trade in that country, that
the piano manufacturer instead of leading in a subject that
urgently called for reform, was lagging very much behind
As a result of a convention that took place at Detroit at
about this period, our Canadian Piano & Organ Manufac-
tarer's Association was stimulated to take action, and issued
a circular the contents of which many will remember, as
it is still being issued in connection with a “Satin Finish"
propaganda. 1 will take the liberty of refreshing your
memories by reading this circular as it has been a powerful
factor in educating the buyer as to a finish, that in the
way of not only durability, but in beauty as well, it is in
his best interests to have. It reads as follows:

To the Trade:

Re Art Finish

The Manufacturers of Canada and the United States
have gone on record unanimously as being in favor of the
Art Finish for Pianos; not alone because it has become
fashionable, modern and up-to-date, but because it is prac-
tical, durable and possesses amongst others the following
points of merit over the so-called bright finish:

1t shows finger marks to a far less degree.

It is far less liable to turn blue in color.

It is far less liable to checking.

Blemishes or bruises can be more easily eradicated.

It conforms more closely with the furniture in the homes
of the best people to-day.

One of the most prominent New York furniture dealers
made the following statement: “There is not one single
piece of bright or polished furniture in our establishment,
and our stock represents a value of more than one million
dollars.”

A leading jeweller states: “Two-thirds of our sales,
particularly in the small articles, are in this satin finish.”

In the warerooms of some of the leading United States
firms 80 per cent. of the pianos sold are selected by pur-
chasers in the dull finish. If a piano is selected in a case
with a polished finish they are very often requested to dull
it

The National Association of Piano Dealers of America,
at Detroit, adopted the following resolution: “Resolved,
that it be the sense of this meeting that under no circum-
stances will we guarantee the bright polish against any
checking of varnish.”

In Convention at Toronto this year, the Canadian Piano
and Organ Manufacturers’ Association adopted a resolution
of exactly the same tenor as the above.

These reasons alone are sufficient to induce the dealer
to urge his customer, wherever possible, to purchase a
Piano in Art Finish in preference to any finish now offered
by the manufacturers of Pianos. Its unanimous adoption
as a standard finish is looked forward to by manufacturers,
and ought to be recognized by the dealers and purchasers of
pianos at large
Very respectfully,
The Canadian Piano and Organ Manufacturer's Association,
James G. Merrick, Secretary
It became evident, however, to the “Trade,” that if the
buyer was to be really impressed with the advantages of
the “satin finish” to the extent of his order being so filled,
that it must carry in stock a goodly proportion of the in-
struments displayed in that finish, and by so doing the re-
sults proved most encouraging. In many instances it
wis not found necessary to say anything about finish at all;
in many more the customer himself expressed his satis-
faction with the quiet elegance that characterized the ap-
pearance of the instruments.
The most decided impetus, however, that was given to
the “Satin Finish” was as a result of a meeting of this

Association of Toronto Piano Dealers at one of its
meetings held June 1oth, 1915. A resolution after much
discussion was finally passed, that at the following Cana-
dian National Exhibition at Toronto, the piano manufac-
turers be requested to display instruments in the satin
finish only on the outside platforms. When this resolu-
tion was brought to the attention of the piano manufac-
turers the feeling was by no means unanimous in its favor.
Some felt that the step was too radical, and that the
public would miss the highly finished article to such an
extent that the exhibit would not be as interesting as in
previous years. It was pointed out, however, to those
with misgivings that if the satin finish display did not
prove to be a success the display of polished cases could
be reverted to in subsequent years and that what was at
stake was at least worth one year's trial. The manufac-
turers adopted the suggestion made by the Toronto deal-
ers, and the result was an impetus so great towards the new
finish that the d d for it was i diately very greatly
increased.

Everyone knows what this action has meant to the
trade, and it is significant that each year since it has been
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decided by the f
stands—satin finish only.

Perhaps the most valuable lesson that the trade learn-
ed was that the public instead of demanding a “stand pat”
attitude could be depended upon to endorse a reform, if
such reform has as a basic principle “progressive evo-
lution.”

The demand that since that time has arisen for oak
cases is by no means to be attributed to customers sud-
denly asking for that particular style of case.

Manufacturers and dealers stimulated by the

urers to exhibit on the outside

intelligent action been greatly mitigated so assuredly can
the other.

How can the sale of oak pianos and other instruments
of a safe finish be best promoted?

I have already reminded you that much has already been
done by the trade in having a conviction and actually dis-
playing stock in accordance with that conviction. [ have
reminded you of the success that followed your timely
decision in passing the resolution regarding satin finish,
which has been responsible ever since in eliminating heavy

of the satin finish were encouraged to believe that varnished
cases were not always necessary, and that many would
be glad to furnish their homes with oak instruments in a
“permanent” finish, Pianos of choice designs in both
fumed and weathered oak cases were placed on the sales
floor, and met with a cordial reception from purchasers.

It has been clearly demonstrated that if there is to be
reform in giving the public pianos that are durably finished,
the steps in that direction must come from the trade itself.
The trade has known for years that varnish checks and
becomes unsightly, but for years it assumed that the buyer
would not be satisfied with anything other than a polished
varnished finish. Now it has realized that the buyer is
responsive to suggestions, and the dawn of better things
has arrived.

When our hatter tells us that a broad brimmed hat is
the prevailing style, we don't question his word when we
see his stock forming to his and with
misgiving we walk out of his shop wearing a broad brim-
med “tile.” The trouble in the piano trade has been that

and di
The educative influence of the articles inspired and sup-
plied by the Canadian Bureau for the Advancement of
Music is very helpful indeed in giving the public informa-
tion that it ought to have. Did you read in the Toronto
Weekly Star in its “Music in the Home" page of last
Saturday the following article, which as you can readily
imagine came from a source to which many of us, if not all
of us, have the privilege of subscribing. It reads as fol-

lows:
“More Oak Cases for Pianos Now"

Impossible to Secure a Varnish that will not Crack in
Canada

To the mother who is doing her housework without the
help of a maid there is more to her piano than musical
tones.  She must look at the case in mahogany, walnut or
oak, whichever it may be, as an article of furniture. And
that she is giving just plain durability a larger share of
thought is certain from the increased demand there is for
pianos in oak cases, or if mahogany then in satin finish,

M sy
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Salesmen! The question of “finish” was
never as important in selling as it is to-day.

| Are you reading all you can about “art”

- finish?

§

E T
while s were advised that polished cases invited

trouble and that the purchaser of an oak piano never had
trouble with a checked finish, they were not enthused owing
to the few instruments carried in the “safe” finishes. It
did not seem to them that the vendor himself was living up
to what he not over vigorously recommended.

And now a very encouraging step has been taken by
some manufacturers in building some wax finished instead
of varnish finished walnut and mahogany pianos. Will
these cases prove to be sellers? The answer to this ques-
tion is in my mind almost entirely for the trade to say.
Such a finish is certainly artistic, and it is certainly per-

Any £ or dealer in selling such an
instrument has every reason to feel that from every point
of view he has given better value than in the varnished
case,

We have seen in Canada in recent times action taken
by the Governments in various sections to abolish the
greatest curse with which the country was ever inflicted,
I refer to the closing of the bar rooms,

It would have seemed incredible only a few years ago
that such a sweeping reform could so suddenly have taken
place.

It may seem a far cry to compare the squalor associated
with drink to the dissati i iated with king,
but after fully admitting the difference in proportion, just
as one is the greatest national evil, so the other is the
greatest trade evil, and if the greater has by vigorous and

Unfor ly the varnish that was proof against checking,
used in the Cremona Violins of a couple of hundred years
ago, is now unknown. It is impossible at the present to
secure a highly varnished surface that in the extremes of
our climatic change will not check. This fact, perhaps
more than any other, has been responsible for the preference
now being shown for oak and satin finished mahogany
pianos.

Then, too, the old idea of having the piano placed in the
parlor with the blinds drawn, used only on rare intervals
when the parson or other company came, is now almost a
relic of the past generation. The instrument is now
placed in the living room or a used parlor. It is not
looked at, but played upon. It was bought primarily for
the children to practice upon.  Therefore the possibility
of greasy fingers, scratchy buttons, and knocks from romp-
ing children must be considered as well as scales, chords
and arpeggios. The mother's satis ctory experience with
oak in the library table, book case, davenport and easy
chairs, overbalances her desire for something more and in-
fluences her to choose the oak case piano on the straight
basis of durability.

It can be seen that a big ~ampaign is being waged in
the interests of both the trade and the public for a safe
finish. What is the answer to the question, what further
step can be taken to stimulate the end in view?

Would it not be an opportune time right now to take a
further forward step? This step in view of what has
been accomplished would not be nearly so radical as the
one taken by our Association in June 1oth, 1915, as then
we had in that particular respect no past experience.

My suggestion is that this Association ask the Piano &
Organ Manuf; ers’ A iation to ider the

advisability of displaying at the forthcoming Canadian Na-
tional Exhibition at Toronto, on the outside stands only
instruments of a finish that is not varnished, in other words
the instruments displayed to the public to be in oak or if
walnut or mahogany to be wax or a finish of some similar
permanent nature.

My own opinion is that if this plan were carried out the
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Commencing May 1st

Two Dollars Per Year

ROM the time “Canadian Music Trades Journal”
came into existence— |8 years ago—it has sold for
One Dollar per year—a nominal sum, surely, at the com-
mencement, but not even that now with its shrunken
buying power.

On May first the price advances to Two Dollars per
year. The publishers continued to bear the “increased
cost of production” so much heard of, in the hope that
conditions would become normal, but they continue to
be abnormal, and more so. Justice to the Journal's
readers and advertisers demands the advanced price, that
the standard of the publication may be maintained and
improved. That the price of a trade paper is only one
dollar per year has ceased to commend it.

After May Ist, 1918, therefore, the price of the
Journal will be Two Dollars per year, three years for
Five Dollars, or three subscriptions at a club rate of Five
Dollars per year.  In Great Britain, Australasia and South
Africa, 8 shillings; in the United States and all other
countries, $2.50 per year.

Subscribers fully paid up before May Ist may re-
new on the old basis of one dollar. If you are not now
a subscriber get on the list and save a dollar. If you are
on the list save a dollar a year by paying as far in advance
as you care to with a five years' limit.

FULLERTON PUBLISHING CO.
66-68 WEST DUNDAS ST.
TORONTO - CANADA
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Otto Heineman Phonograph Supply Co. Inc.

25 West 45th Street, New York

FACTORIES: BRANCH OFFICES:
CHICAGO, ILL.
ELYRIA, OHIO
NEWARK, N.J. ATLANTA, GA.

SEATTLE, WASH.
CINCINNATI, O.
TORONTO, CANADA

PUTNAM, CONN.

The Finest
Grand Opera Records

mean nothing to music lovers if their phonographs are
equipped with inferior mot and sound-b The
whole phonograph argument is an argument for quality
supplies. That's why

Heineman and

Meisselbach Motors

are recognized as the world’s standard. We think, plan
and talk one idea—and that is QUALITY. Every effort
is bent toward producing that quality in sufficient quan-
tities to meet the enormously growing demand.

We are at '
your service.
Prestden
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Otto Heineman Phonograph Supply Co. Inc.

25 West 45th Street, New York
BRANCH OFFICES:

FACTORIES:

CHICAGO, ILL.
ELYRIA, OHIO ATLANTA, GA.
NEWARK, N.J. SEATTLE, WASH.
PUTNAM, CONN. CINCINNATI, 0.

TORONTO, CANADA

Efficiency

in needle manufacturing—that’s our motto. The ancients

transcribed their books, slowly by hand. Modern books
are printed by the hundreds of thousands—and each one
a superior product. That is the type of efficiency which
produces

Dean

Steel Needles

They are the world's highest grade steel needles—made
from special steel wire, by needle specialists producing a
special article, that is special value.
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! Lyric Phonographs i
The excellent values we are showing in our extensive It
% line of Lyric I’honugraphs. are being readily appreciated F°'
by dealers who are looking for
W BIGGER SALES I
BETTER PROFITS
and machines of real musical and artistic worth. De-
signed in all the most famous furniture periods. The j
% Lyric plays perfectly all makes of disc records, ﬂl
ki Write to-day for descriptive booklet. }“
Il
. .« . |
4 The George McLagan Furniture Co., Limited iy

‘ Stratford, Ontario I

IT WILL INTEREST YOU

to know that the experts and discriminating buyers
who have examined the ideal construction, materials
and workmanship of the famous

“LANGELIER”
PIANOS

Player - Pianos and Phonographs

are convinced of their superior wearing qualities and

genuine VALUE
The policy of the LANGELIER House is and always

as been to depend upon excellence and reputation
of product instead of ALLURING PRICES. Such a
policy does not attract bargain hunters, but does,
however, win the hearty approval and support of a
very desirable and substantial patronage.

LANGELIER'S lines will bring to your store a new
enthusiasm, give an impetus to your sales and enable
you to meet competition and WIN,

STYLE “c» Please let us know how we can serve you and help
increasing your sales,

J. Donat Langelier, Limited PomTe-auxtemsLes, qu,

R ., (NEAR MONTREAL)
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trade would greatly advance its campaign to furnish the
public with not only beautiful instruments, but permanently
beautiful instruments. Then as each manufacturer in his
announcements would refer to the special nature of the
display a feature would be added to the piano exhibit that
would kindle greatly increased interest on the part of the
public, and would do much to take away “the same old
thing” feeling, that it is most undesirable the public might
in time have for our display.

Surely if there is more trouble in this severe climate
of ours from the checking of varnish, than from all other
troubles combined, it is worth taking steps (even if some-
times they may be experimental) to reduce the evil.

The Evils Attending the Payment of Commis-
sions as at Present Carried on.
Paper Read by Mr. S. F. Baulch at the Annual Meeting of
the Toronto Retail Piano Dealers’ Association,

That pianos are sold by the payment of commissions we
are all well aware, and that commissions may be paid quite
legitimately no one will deny; but why the piano business
should be “held-up,” “double-crossed” and compelled to
pay commissions as we do at present is beyond my com-
prehension,

Now it may not be possible or advisable for this As-
sociation to eliminate the payment of commissions alto-
gether by any action they may take, but that it is quite pos-
sible to rid the business of many of its most glaring evils
we are sure you will all agree. One of the worst evils we
have to contend with to-day is the Commission Ringer.

(1) That is the party who scouts around to the various
piano houses and arranges for a commission on a certain
prospect.  All old piano salesmen know this creature, He
is the party who is responsible for the reception many of
you have received many a time when you have called at the
house and been met with the salute, “Well, you're the third
or fourth piano man that has been here to-day.” “I wonder
where all the piano firms got our name?” “Do you tell one
another?” While, perhaps, we would be willing to admit
that a larger measure of brotherly love does exist among
the piano fraternity to-day than ever before, I doubt very
much if any of us would be prepared to admit that we go
this far,

No, this is not the reason, but the real reason, in nine
cases out of ten, is the Ringer. Of course I need not
point out that instead of this being a help to any firm it
puts everyone of us fighting one another, and perhaps, in a
desire to beat the other fellow, cutting prices and at last
when the sale is made a commission must be passed over
to the creature who is responsible for all the trouble.

It is something like some of us used to do as boys, when
we were trying to knock a fine red luscious apple off the
tree; we would get around provided with sticks and stones
and pelt that poor apple until it was finally knocked off,
and, perhaps, after all it did not fall to the best shot, but
in the scramble was secured by another and it may be was
so badly bruised that it was no longer the fine apple it
appeared when first discovered. So it is with the piano
prospect which has been peddled around to every store by
the Ringer. He calls and leaves the sticks and stones at
each place, and it is not long before we all meet under the
tree to lambaste that poor apple, i.e. prospect.

Then again, it may not be a case of furnishing a pros-
pect, but accompanying one, and at each place they call, a
commission is quietly asked for by the teacher, or whoever
the musical friend may be, if they promise to bring them
back, and no matter where the piano is purchased a com-
mission has to be paid.

Now I submit that one sure way to kill this phase of
the evil is for every firm to instruct its sales-manager that
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as soon as a sale is made and the piano delivered to the
party, who has been worked by other houses, is to call up
these competing houses and ascertain from whom they re-
ceived the prosepct and in case it is the same party who
furnished it to the successful house that they positively
refuse to pay the commission.

A short time ago the writer had a case of this kind
where a certain “Son of Jacob” had called for his commis-
sion on a sale which had been made to a prospect which
he furnished and he began kicking about the size of the
commission which we proposed to pay him, saying that
Heintzman and Company had promised him more. The
writer immediately called up Mr. Bender, who told him that
the same party had furnished the prospect to them, where-
upon we flatly refused to pay a commission at all.

(2) There is another evil in the payment of commissions
that may be just a little more difficuit to kill, but our ex-
perience is that the evil to which I am about to refer is
growing rapidly, and that is that we have been so free in
paying commissions in the past that everybody seems to
know now that it is quite the ordinary thing to pay com-
missions on piano sales. Therefore, a condition has arisen
whereby it is a well established fact in the minds of a
large number of our piano purchasing citizens that com-
missions are paid and they are going to see to it, that they,
or some of their friends, get the commission on the sale of
the piano they are about to purchase; consequently they
call and make a commission arrangement prior to their visit
and when they have hammered the price down to the last
cent they stil have the secret satisfaction of knowing that
their friend is to receive a commission, which is often hand-
ed back to them. 1 frankly confess that I have no sug-
gestion to make that would effectively stop this practice
though I do think that it might be a good idea to refuse to
pay a commission to anyone who should prove (on investi-
gation) to be related to the buyer.

(3) Another bad practice in paying commissions is that
some houses pay a commission too promptly on a sale that
may turn out to be weak. With all our carefulness we
will sometimes accept a sale on terms and to people whose
account our better judgment tells us may turn out to be
unsatisfactory and yet we will pay the commission, or a
portion of it, almost i diately on the P of the
sale, and no doubt some of us have had real cause to re-
gret our hasty action in this direction in having the sale
almost immediately go bad. It has been the writer's prac-
tice for some time past to pay a commission to no one
until at least twice the amount of the commission has been
paid according to the terms of the contract, but even this
precaution has not always proved sufficient and the “com-
mission fiends" will tell you that certain other houses will
pay them their commission in full as soon as the sale is
made

(4) Another evil in the payment of commissions is the
size of the commission we pay; often it is altogether out of
proportion to the service rendered and not infrequently the
party receiving the i if panying the buyer,
will use every effort to get a reduced price for the buyer.
The cost of manufacturing pianos and the chronic short-
age of stock surely causes us to call a halt on the very lib-
eral commissions we are paying. I believe a very big
leak could be stopped if we were to put a much lower limit
on the size of the commissions we pay; but there is no use
of any one or two houses trying to do this, for unless we
all agree and rigidly and loyally live up to the agreement
it would be absolutely useless and very unfair if some
agree to reduce the size of commissions while others take
the advantage of the fact to secure business by offering
more, so that anything done along this line will require to
be unanimous.
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Recording for Pathé and
most of them ex-
clusively

Muratore, Muzio, Didur, Thi-
baud, Ganz, Grace Hoffman,
Rimini, Ober, Cavalieri, Bis-
pham, Slezak, Urlus, Weil,
Fitziu, Sammarco, Ruffo, De
Cisneros, Journet, Chenal,
Maguenat and others.

%UZIO

Sopranc,
Sopraro
oA

MetrobelitanOpens,

The Quality Phonograph

THE retail sale is the final objective point.

And the ultimate user of a phonograph
is inclined to buy the machine where he need
not change the needle, and one playing all
makes of records.

These are only two Pathé advantages.

Write—we'll give you the others,

Pathé Fréres Phonograph Co.
of Canada, Limited

Factories and Head Office:

4-6-8 Clifford St., Toronto

DISTRIBUTORS
Ontario—
Pathé Fréres Phonograph Co. of Canada, Ltd., Toronto.
Quebec—
Pathé Fréres Phonograph Co. of Canada, Ltd., Birks

t
Bldg., Montreal,
C. W. Lindsay, Ltd., Montreal.
Manitoba, Saskatchewan, Alberta and British Columbia—
R. J. Whitla & Co., Limited, Winnipeg, Man,

New Brunswick, Nova Scotia and Prince Edward Island—
H. L. Hewson & Son, Limited, Amherst, N.S

I;——_
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Now, gentlemen, in bringing this subject to your at-
tention I do not do so with the idea that the Association
is a “cure-all” for all the troubles of piano dealecs, but
it seems to me that it can be fairly claimed that a very
great improvement in trade can be shown to-day over the
gonditions existing in 1914 when this Association came
into being. What have we done? Well, I will briefly point
out a few things we have done to better the conditions.

(1) We have established a one-price system of music
rolls.

(2) We have limited the value of rolls
Player-Pianos.

(3) We have established a fixed schedule for rentals.

(4) We have established a fixed schedule at greatly in-
creased rates for piano movings, packing and shipping, etc.

(5) We have adopted a much better schedule for tun-
ings, eliminating entirely all free tunings.

While, at first, I am free to admit, that I was rather
#ceptical as to how these reforms would be lived up to by
the members of the Association, I am just as free to confess
to you to-night that as far as the house I represent is con-
cerned, we are satisfied. There may have been a little side-
stepping by some, but it has not been serious. Our player-
roll department shows greater profits, our tuning staff has
been enlarged and is busier than ever. We get much more
for our movings, boxing, etc.

As this Association has accomplished so much for the
betterment of the trade, there is no real reason why some
improvement may not be made in the payment of com-
missions and to this end I have pleasure in submitting the
following resolutions for your approval.

given with

Annual Meeting Toronto Piano Retailers
)

the quality of business, rather than
If there is to be curtailment, let there be im-

(Continued from Puge
‘toward improvement i
in volume.
provement.
“We are likely to be short of pianos, then why should
‘we not stiffen up the terms? The automobile dealers have
shown us how to do it. The American trade are tackling
lhe ‘Ion; term evil' in earnest. Let us do likewise. From
a fi 1 dpoint it is y, b of the in-
creased costs, if we are to prevent capital expansion; from
#very other standpoint it is desirable under existing con-
“ditions.
~  “Another bad practice is the over-valuation of old in-
struments taken in h This is hing that should
be corrected at once, because to my mind it is the outstand-
ing folly of the trade. Had I been able to be present, it
was my intention to take up this subject at some length,
“because I feel very keenly about it. You already have hit
~mbout the right basis in taking pianos in exchange for phono-
raphs. Here the practice is to allow a wholesale or
tock valuation, so that the instrument when re-sold, after
~allowing for cost of repairs, cartage, tuning, etc., still shows
a fair margin of profit. Why should we give away our
_profit, as we certainly have been doing on exchanges?
~ Figure your exchange sales and see what percentage of mar-
gin they show compared to straight sales, and you will
~quickly get the right view point if you have not got it
already.
“In closing I want to thank the members of the Execu-
tive for their splendid support, and their readiness to serve
in whatever way and whenever called upon. 1 also think
the thanks of the Association ought to be most hunily

To “Get" the Commission Ringer

The paper read by Mr. 8. F. Baulch and reproduced on
another page, covered a timely subject and one that re-
presents a serious trade evil. The following resolutions
were presented by Mr. Baulch:

(1) That this Association, recognizing the need of some
better rules governing the payment of commissions, hereby
agree that hereafter every dealer belonging to this Associa-
tion will, on the consummation of sale and delivery of
piano and prior to the payment of any commission, ascertain
from those houses known to have been in competition on
said sale the name of the person who furnished them with
the prospect and refuse to pay a commission to the party
claiming it, should it turn out that he or she has furnished
it to more than one house, and will also report the name
of said person and particulars of the case to the next meet-
ing of the Association.

(2) That no commissions shall be paid to anyone, not
regularly engaged in selling pianos, until at least $50.00 shall
have been paid as per terms of purchase, and then only in
propornon to one half of plymeml received until the full

ion claim is isfi

(3) That the maximum commission to be paid to any
one (not regularly engaged in selling pianos for a liveli-
hood) shall not be more than $25.00 and not more than
$10.00 where the name only of the prospective buyer is
furnished.

These resolutions, after discussion, were referred to a
committee composed of Messrs. D. R. Gourlay, C. A. Ben-
der and 8. F. Baulch, with a recommendation that they
draft some kind of a commission blank and make a full
report on the subject at the next meeting.

Other Business

The Secretary-Treasurer’s report showed the Association
to be in satisfactory financial shape, having a balance in the
bank.

A communication was read from Paul Hahn, expressing
regret at absence from the city preventing his attendance
and his wishes for a successful meeting.

Applications of Mr. Frank Stanley and Charles Ruse
for ship in the A iation were received and on
being put to the meeting were carried unanimously.

The question of the charges for packing pianos was
taken up and it was unanimously agreed that the charge
should be raised from $7.50 to $10.00 for uprights and
grand pianos to $15.00; the regular cartage charges being
added in both cases.

The subject of rental rates to institutions was intro-
duced and provoked a general discussion; the consensus of
opinion was that for the ten months' term a charge of at
ieast $40 for uprights and $60 for grands should be made, the
charge to include tunings and cartage as formerly. These
charges were pted ding the i of some
firms not represented at the meeting.

The matter of early closing for the summer months was
referred to but no action taken as the custom is one quite
generally observed, and it was concluded that the matter
should be left to the discretion of individual firms.

New Officers
The report of the Nominating Committee was unani-
mously adopted, the following being the officers for the
ensuing year:
President, 8. F. Baulch,
Vice-President, D. R. Gourlay.

tendered to our Secretary, Mr. Baulch, for his
care in the perfomance of his duties. My hope is that the

new officers may carry on the important work of the Asso-
ciation to even a greater degree of success than what has
been attained heretofore.”

Secrenry Trenurer. J. A. Hassall,
E: ve C H. G §

Chas. Ruse, H. H.
Mason,

Nominating Committee, J. E. Hoare, E. C. Scythes, T. J.
Howard.

A list of those present appears on page 36.
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THE UPRIGHT STYLE “A"

—Its simple lines make a strong
appeal to many buyers.

HE prestige of the name Nordheimer brings to the
Nordheimer dealer the better class of piano busi-
ness, and strengthens his hold as a dealer on the piano
business in his community. Those interested should
write for full particulars and the Complete Book of
Nordheimer Designs.

By extensive and thoughtful advertising, we are bringing the whole Dominion to a
realization of the superior tone qualities of the Nordheimer instruments.

NORDHEIMER PIANO & MUSIC COMPANY, LIMITED, TORONTO
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THE AEOLIAN-VOCALION

A New and Better Phonograph

HE phonograph business, though still comparatively new, is already undergoing the
change which is inevitable in every industry. Real competition, without which de-
velopment and progress is almost impossible, has made itself strongly felt in this

field of manufacture, and is rapidly becoming more and more apparent in the selling end.
The time has come when it behooves every intelligent and far-sighted merchant to face
the new condition and make provision for the present and the future.

To the dealer who does this, the opportunity to secure the representation of the Aeolian-
Vocalion must appeal as the most valuable franchise available in the music industry.
Not only is the Aeolian-Vocalion to-day far superior to any of the machines of older type,
both intrinsically and as a sales proposition, but its leadership in the future is equally
assured.

The Nordheimer policy of exclusive representation for the Aeolian-Vocalion assures to
the dealer the benefit of all the business in his territory.

Valuable territories for representing the Aeolian-Vocalion are now available. Full par-
ticulars will be furnished to those who inquire.

THE NORDHEIMER PIANO & MUSIC COMPANY, LIMITED
COR. ALBERT & YONGE STS. - - - - TORONTO

Canadian Reprosentatives of the Aeolian-Vocalion
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Rigid Cast End Plate—Quickly R:

THE DAYTON MOTOR

Every manufacturer building talking machines knows that the success of his business
depends wholly upon the satisfaction his products give to the dealer and the user.
Therefore he realizes that only the best parts are good enough to put into his
machine. That's the reason thousands of Dayton Motors are being sold. Their
superiority makes them

“THE BEST MOTOR IN THE WORLD”

RUNS SILENTLY

RUNS EVENLY

l Micrometer type
Ground Taper Turn Table Shaft 7§ Upper Spindle Bearing

Heavy Cast Iron Frame

Positive Regulator Action
Single Governor Regulator

I
- i ! fj-.. ; ‘- - : ) -
- B ey s

\ \ oy
| ‘\ ' A ,- F’ ' f Micrometer Governor Bearing Adjustmen

W\ T et

Seated Governor Springs

r .
FineBronze Thrust Bearing

Special Ground Bearing

Removable Spring Barrel; Lubricant— Leak Proof

Ball Bearing for Three .l(ylu.
Turntable Shaft Four sizes.

Let us prove it's the best for you, too—in quality, price, and service
DAYTON TONE ARMS are universal, playing any disc record. Five styles—all good.
DAYTON REPRODUCERS are scientifically correct and thoroughly practical. Two styles.

Build satisfaction into your products by using the quality line—DAYTON MOTORS, DAYTON
TONE ARMS, DAYTON REPRODUCERS. They will bring you more business and satisfy the

most exacting customers,

THE THOMAS MFG. CO/
303 Bolt Street, Dayton, Ohio :

Toronto Office: 911 Kent Bldg.
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~ energetic a group of men.
~ Willis he attributed to the loyal co-operation of the mem-
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WILLIS DINNER

Local Staff and Visiting Dealers of Willis & Co., Ltd.,
Entertained at Ritz Carlton

GENTS, branch managers, office and department heads

of Willis & Co., Ltd,, Montreal, were tendered a com-

plimentary banquet by the firm at the Ritz-Carlton, on the

evening of Thursday, March 14. This was the grand

finale of a three days' convention at which the men came

together to talk over plans for the year and exchange ideas
on getting and developing business,

While not an annual affair the President and Executive
of Willis & Co. are convinced that the men responsible for
the success of the house coming together every two or
three years is of definite benefit to the members of the

ization and ly to the firm and the line.
The dinner was magnificently served in one of the Ritz-
Carlton’s beautiful private dining rooms. No less than
sixty-five men gathered around the table, which was set
in the form of a hollow square. Mr. A. P. Willis, Presi-
dent of the firm, was at the head of the table, while Mr.
R. A. Willis, who was toastmaster of the evening, placed
himself among the boys.

Song sheets were placed at each plate with a unique
programme, specially made for the occasion. Attached to
the programme were the words, in French, of the song
“Alouette,” a new one to the visitors from Ontario.

Some one in the organization, with a very intimate
knowledge of the rest of them, had decorated the pro-
grammes with timely and pertinent q i reflecti

or
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bers of his organization, whom he preferred to consider as
the firm's i rather than ploy He encouraged
the youngest and newest men on the staff and those in the
most humble positions to do their very best in their par-
ticular vocations, assuring them that promotion would take
care of itself as there were always positions higher up
calling for capable men. He predicted greater achieve-
ments for Willis & Co., Ltd, and in conclusion said: “If
this meeting will assist in bringing us closer together, in
understanding one another better, in increasing the en-
thusiasm in our business that is so necessary to success, in
helping us to realize that our company's future depends
upon our mutual co-operation and loyalty, it will have served
its purpose. Help one another and remember no one ever
built himself up by pushing others down. True success is
built up on loyalty, integrity and hard work, mixed with
ordinary horse sense.”

C. D. Patterson, sal of the Company, who
speaks both French and English fluently and who frequently
thinks in both languages at once, proposed a toast to the
“Boys Overseas,” the representatives of the firm “Some-
where in France,” including Mr. Inglis Willis, of the firm's
staff.  This toast was responded to by Capt. J. W. Bush,
of the Ottawa branch, recently returned from active ser-
vice.  Captain Bush took occasion to refute thoughtless
and malicious statements that had been made about the
Canadian boys, very few of whom were not better men and
stronger characters as a result of their military training
and army experiences. Over one hundred men from the

the sentiments of the various departments and the heads
thereof. It was generally concluded that this was the
work of “Robert” Willis, but so far he has not acknow-
ledged the charge.

This dinner was one of the liveliest affairs of the kind
that the Journal representative has had the pleasure of
attending. There was good music and lots of it. There
were solos, duets, choruses and instrumental numbers, but
happiest of all was the rendering of “Alouette” under the
. leadership of Mr. J. E. 8t. Cyr all joining in the chorus.
An original song by Mr. R. T. Beaugrand was one of the
several features of the evening. This was in French and
was a clever composition by himself into which was
interwoven personal quips on different members of the
staff.

Mr. Robert H. Willis performed the duties of toast-
master with grace and skill. He not only led off the
~various choruses but played a number of the accompani-
‘ments. There was not a dull moment from start to finish.
_ The speakers of the evening were not told to keep their
talks down to a minimum of time, but they did it. The
~speeches were therefore a crisp and pungent variation sand-
wiched in between the musical numbers,

When cigars were lighted, Mr. A. P. Willis, President
‘of the Company, proposed a toast to the King which
brought every man to his feet and the national anthem was
V{mml heartily rendered.
| Mr. Willis then turned the meeting over to Mr. R. A.
 Willis, Vice-President of the Company, and told his guests
- that this was one of the occasions that he proposed to say
~ very little. During the evening, however, a toast to the
President was proposed by Mr. F. G. Sharpe, who has been
associated with Mr. Willis for a great many years. He told
of some interesting transactions when he was the sole mem-
ber of the selling staff and frequently solicited and readily
secured the assistance of Mr. Willis in closing.

In a short address of acknowledgment of the toast to
himself Mr. Willis assured his guests that it was very
gratifying to him to be surrounded by so le and

Willis or have enli g a large per cent-
age of of French d.

Mr. A. 8. Benoit proposed the toast to “The Press”
coupling with it the name of J. A. Fullerton of this Journal,
and Secretary of Canadian Bureau for the Advancement of
Music. He made some very complimentary remarks con-
cerning this publication and how it is looked forward to
each month by every member of the staff. He also paid
a tribute to the local representative of the Journal,
whom everyone respected and admired.

Mr. Fullerton fittingly acknowledged the very kind ex-
pressions concerning the Journal and promptly launched a
dissertation on the advantages of the “Music in the Home"
campaign to the salesmen.

Instructive addresses were delivered by Mr. N. Brown-
lee, manager of the Ottawa branch; Mr. James Martin,
Brampton, and T. H. Avery, St. Catharines.

Mr. Brownlee's topic was “Salesmen or the Man Be-
hind the Gun.” The subject was handled as only a sales-
man of Mr. Brownlee's type could handle it. He gave
good advice to those present on what constituted good
calesmanship in the piano business. His remarks were
listened to with keen interest.

Mr. 1. Martin, Brampton, Ont., convinced his hearers
that pianos manufactured by Willis & Co., Ltd., could be
sold even within a radius of twenty miles from a big
city and cited several good reasons why the Flower City
merchants were entitled to a share of the town's business
without the people going elsewhere to buy.

Mr. Averv, of St. Catharines, gave some convincing argu-
ments why it was possible to sell the very best people in
the Garden Citv of Canada, surrounded as it is with a popu-
Iation of rich fruit farmers and with a class of people with
readv cash to buy the best they can get for the money.

The handling of salesmen was a subject near to the
Feart of Salesmanager C. D. Patterson, and he did full jus-
tice to this subject.

Those contributing to the musical programme were all
connected with the Willis House, either as employees or

The success of the House of

reor . and to the following gentlemen the ban-
nneters were indebted: Messrs. Sharpe, Buchanan. David,

Beaugrand and Carr, whose singing was very much appre-
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ciated; Messrs. P. Collette and A Desjardins for their
piano solos, violin solo by Mr. A Desjardins and A, §
Benoit, whose contribution was a trombone solo. The ac-
companiments weie played by Mr. R. A Willis, Mr, A. Des.
Jardins and Mr. 8. Minnes, of Hamilton

A particularly noticeable feature of the convention
from start to finish was the good feeling and spirit exist-
ing between the English and French employees, and in
President Willis' address this point was emphasized most
emphatically.

The singing of Auld Lang Syne brought the dinner to
a concusion, each man there hoping that the occasion would
soon arise for a repetition of the event.

Throughout the convention Mr A. P. Willis was as
active as any of his executive, meeting the dealers and
managers and seeing that they were well looked after dur-
ing their stay in Montreal. He surprised some of them
with his feats of memory which went back to the first meet-
ing with some of them many years ago.

Those present were:
S. Minnes, Hamilton. J. F. Gray, Ottawa, Ont,
F. H. Avery, St. Catharines. J. C. Trotter, Ottawa, Ont.
J. Martin, Brampton. L. J. Burrows, Toronto, Ont
G. Rouse, Galt. C. Leblanc, Cornwall, Ont,
J. W. Stuart, Peterboro, W. Thibault, Picton, Ont.
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T. J. Howard, Newcombe Piano Company
Chas. Ruse, Chas. Ruse

§. F. Baulch, Gerhard Heintzman, Ltd.

A. Barton, Gerhard Heintzman, Ltd

Jas. F. Sifton, Newcombe Piano Co.

G. A. Lane, R. §. Williams & Sons Co., Ltd
Wm. J. Smith, R. 8. Williams & Sons Co., Ltd.
C. Fredenburg, R. 8. Williams & Sors Co., Ltd
J. A Hassall, R. 8. Williams & Sons Co., Ltd.
H. J. Mcintee, R. 8. Williams & Sons Co., Ltd,
D. 8. Bernie, Nordheimer Piano Company.
Addison A, Pegg, Nordheimer Piano Company.
Herman Wright, Nordheimer Piano Company
C. E. Muckle, Heintzman & Company.

E. Harris, Heintzman & Company,

H. Edmondson, Mason & Risch, Ltd.

F. R. Williamson, Mason & Risch, Ltd.

J. A. Fullerton, Canadian Music Trades Journal,

Walter F. Evans Visits East
On a recent trip east, Mr. Walter F. Evans, head of
Walter F. Evans, Ltd., the well-known music house of Van-
couver, B.C., visited Toronto and Montreal en route to
New York and other eastern centres. In Montreal Mr,
Evans visited the factory of Berliner Gramophone Co., Ltd.,

W. 8. Gesner, Amherst, N.S. R. D, Jameson, Waterville, P.Qhis firm being exclusive “His Master's Voice" dealers for

J. A. Fullerton, Toronto. A. L. Carr, Sherbrooke, P.Q.
N. Brownlee, Ottawa, Ont. E. O, Callaghan, Ottawa, Ont.
J. W. Bush, Ottawa, Ont.

The following all from Montreal :

P. Davis. A. Bechard. J. Colpron.

A. Demarais. A. P. Willis A. 8. Benoit,

0. Blair. R. A. Willis, 1. Vanasse,

J. T. Fortin. W. D. Willis Jos. St. Cyr.

P. E. Dansereau. A. P, Willis, Jr.  Frank Smith,

C. Paquette. C. D. Patterson Frank Milloy.

1. A. Bedard. F. G. Sharpe W. P. Qualsh,
R. Squires. G. L. Duncan G. A. Patterson
1. Trudel. G. Barrington. H. Roth.

C. Forest. H. Delfosse. T. Primeau

A. Comtois, A. Desiardins, E. P. West.

H. Collinson. G. Bader. R. T. Beaugrand,
1. Buchanan. M. Fourcault. P. Collette.

F. Ellis. T. Ross. G. Creegan

Rev. J. J. Willis. 71, D. A. Senecal H. David.

Anpual Meeting Toronto Retail Piano Dealers
(Concluded  from  Page (A )
Those in attendance at the meeting and the firms they
renresent were:
N. R. Gourlav, Gourlay, Winter & Leeming, Ltd
Chas. H. Bender. Heintzman & Co., Ltd
H G Sesnton, R. § Williams & Sons. Ltd
Henry H. Mason, Mason & Risch, Ltd

SWISS
Phonograph Motors

Canadian firms should correspond. Stock on
hand. Can be shipped from Bonded Ware-
houses, avoiding paying U.S. duty.
MERMOD & CO., MFRS.
505 5th Ave. . New York
We also f e Di d and Sapphire
needles.

many years, in addition to having the Heintzman agency
and handling sheet music and small goods. The Evans store
is well located, and is one of the brightest and most up-to-
date in the west. Mr. Evans, being a musician of unusual
training and talent, he has an extensive personal connection
with the ici. of British Columbi. He closely fol-
lows the movements of the leading artists of the world, with
the attainments of whom he has an intimate knowledge.
Regarding conditions and prospects in British Columbia,
Mr. Evans had only an optimistic viewpoint. The Van-
couver dealers, since deciding to organize some months ago,
have had regular meetings, and the resultant acquaintance-
ship and greater confidence in each other, he considered an
important advantage to the music business of his city.

NOTICE

WHEREAS certain parties, claim-
ing to represent Japanese and other
firms, have approached dealers, of-
fering to illegally duplicate our
records, we hereby respectfully
notify the trade that we will vigor-
ously prosecute actions against
parties engaging in such traffic
with our respective products,

Columbia Graphophone Company
Berliner Gram-o-phone Company Limited

|
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The Talking Machine in Apartments

WHAT is said to be the last word in apartment houses
is nearing completion in Chicago. The idea of
offering prospective tenants a furnished home is being car-
ried out to the last detail. R izing the incompl
of a home without music, plans are being made to include
in the equipment of each apartment a talking machine and
a collection of records. This innovation in building circles
will, it is believed, be followed by other proprietors of
apartment houses, thereby opening up a new field for talking
machine sales.

Concert Going Pays the Salesman

ATTENDlNG concerts frequently is part of a talking

machine salesman's duties. If it is not, it ought to be.
Going to the opera, or to hear the leading vocalists,
pianists, violinists, orchestras and chorus: not only keeps
the salesman in touch with the music itself, though that
in itself is very important, but it enables him to study the
listeners. To see a few hundred or a few thousand people
listening so attentively and applauding so whole-heartedly,
gives you a greater belief in the power of music. It gives
you the concert-hall atmosphere, It gives you the “music
for everybody” viewpoint.

A Borrowed ldea

MHAPPENING to glance through a trade paper devoted
to the interests of house furnishings,” said a talk-
ing machine salesman to the Journal, “I notice this state-
ment made by a dealer to his salesmen: ‘before I ask you
to sell this stove I want each of you to try one out in your
own home. Then you'll know it is all the manufacturer's
claim for it; you can truthfully say to your customers that
you have tested it in your own home and that you are not
merely repeating the claims made in print by the makers.'
“This gave me an idea. Now I take home all the new
records and try them over so that if a customer asks me
to offer some suggestions I can say, ‘here is such-and-such
a contralto solo by so-in-so that we tried over at home last
night and were greatly taken with it.' Or, perhaps, I can

say, ‘the other evening we had p in and they tk

business that can be developed out of cash sales. Here
we have a card index, and record all cash sales and the
records purchased. In this way we know what the cash
customer is buying, and what to follow up with when new
records come in. Another way of keeping alive the interest
is watching all sales to see how often the customer is buy-
ing. For if a long period elapses, we know something is
wrong. We send a salesman out to that particular cus-
tomer's house, and inquire about the machine. Often we
will hear it won't work well. We will inspect it, take it
down to our repair shop, have it overhauled, and returned
free of charge. And while we are considering the com-
plaint, we drop a careful hint about our new records, and get
them accepted when the machine is returned.”

Through Records, Artists Have Audiences
Everywhere

WH!LE in a small Ontario town, Mr. Hector Charles-

worth, who has written a series of articles on talk-
ing machine and player piano music for the Canadian Home
Journal, says in the course of one of them: “I noted a large
advertisement announcing that records of Jascha Heifetz
could be procured from a local dealer. Less than five months
ago the name of Heifetz was unknown, even to the most
noted musical critics of New York. He came to America
from Petrograd and gave a violin recital in that city about

z L nH\u\\\uw\\u\‘\Hw\‘u\w»mmlllmuwmlllmlﬂlﬂl«mm!!

Encourage people to send records to the boys
in the hospitals and training camps.

" IS
the time of the first snow-flakes. At once it was recognized
that a great star had arisen in the musical world, and his
subsequent appearances have created a furore wherever he
has gone.

“But a decade ago such an incident would have affected
only a few large cities with halls capable of containing the

this overiure by the Blank Orchestra was great, I'll just
play it for you.' This idea has been a great help to me
in record selling. It seems to get in the personal touch.”

How He Sells Records

uNOT ong ago I stepped into a talking machine store
and my attention was attracted to a sales lady wait-
ing on a " said a Cleveland dealer in r g
his selling methods to the Music Trade Indicator. “She
placed a record on the machine, and then started talking
about other records she wanted to show. The object of
showing the record was lost, because the customer could
not concentrate on the qualities of the record being shown.
“We aim to meet our customers at the door. The cus-
tomer is not directed to a demonstration booth. He is
shown into it and the aim is to make him feel he is not
coming into a store, but into a great music hall where the
greatest artists of the world are assembled. Our aim
is not to convey the impression that our merchandise is
only talking machines and records, but it is all that these

things represent—joy, laughter, tears, and inspired achi

h ds that naturally throng to hear a new and celebrated

man of genius. In a small town such as the one I mention,
the idea that Heifetz would become a personage so well
known as to be the subject of lengthy advertisements in the
local newspapers, would have been fantastic. Only a few of
the well-to-do, who might go on a journey, could ever hope
to hear him play the violin, and his name would have been
dismissed from the mind of the average individual. It is
not over-shooting the mark to say that ten years ago the
ordinary reader of a small town newspaper would have been
indifferent as to whether Jascha Heifetz was an anarchist
or a new kind of mineral water. Now he is a possession of
the whole community. The sure barometer of advertising
expenditure shows that he has a public everywhere, a public
infinitely larger (who will know him through the records,
and probably never see his face), than the throngs who are
crowding to hear him in the large cities of America.”

In the course of time, when a greater percentage of
homes have talking machines, Mr. Charlesworth thinks that
some artists will find it profitable to devote themselves ex-
clusively to the making of records and abandon public ap-

1 ; just as certain lecturers and educators

ment of some great artist.
“An angle of the record business is the amount of new

;nve lbl!ldoll:d the rostrum and do their teaching entirely
by the correspondence method.
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Tested!

The Brant-Ola has been submitted to the most thurnugh tests in the home. [t

has been critically judged in the reproduction of every kind of music—piano,

A

violin, ‘cello, harp, trios, bands, orchestras, all qualities of solo voices, choruses,

A

monologues, whistling—in every conceivable manner that would show any

weaknesses. These tests only emphasized the dhlllty of the Brant-Ola to give

a faithful reproduction of the artist's recordings. They established the name
Brant-Ola.

That is what makes the agency
a valuable one. The dealers’'
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Electric, $170
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“This is not likely to occur in the case of any artist of
first rate talent,” says this writer, in conclusion, “for the
very good reason that public appearances in themselves, if
successful, form an advertisement for the records of an
artist of inestimable value. Yet the situation does hold its
possibilities for the singer who happens to meet with mis-
fortune other than the loss of voice. Suppose that Caruso,
for instance, had been young enough to have been drafted
for the Italian army, and had met with the loss of his legs
or with some hideous facial disfigurement which precluded
his ever appearing on the stage again. He would, did his
voice retain its power, be able to continue to appeal to
popular approval by making new records. The same is true
of every other noted singer of either sex.”

Coming Back at the Banker

A CERTAIN banker felt that one of his customers, a
phonograph dealer, should curtail his business, be-
cause phonographs were Yy to winning the war,
and that energy spent in their manufacture and sale was a
misdirected energy that might be put to better use.

Mr. William Maxwell of the Edison Company writes
this banker a strong letter of protest that puts the phono-
graph dealer’s case in its proper light. After a convinc-
ing introduction Mr. Maxwell continues: “It has been de-
monstrated that a soldier fights better, lives a cleaner life,
is less oppressed by his surroundings, and in every way is a
better man if music is constantly available,

“Now, then, my thought is this; If the philosophers agree
that music has always been an essential to mankind, and if
it has been proved that music is a necessity in the trenches,
must we not concede that in our civilian life music

TRADES JOURNAL 41

what better advice could you give her than to suggest that
she purchase a phonograph from Mr. Smith? Am I right,
or am I wrong?

“Take the case of the man who has subscribed for
Liberty Bonds, or for some other reason is economizing,
He has cut out the theatre and his occasional game of pool;
he is smoking a pipe where he used to smoke cigars; he is
wearing last winter's overcoat; he is having his wheatless
and meatless days; his wife and daughter are similarly
economizing. As they would perhaps put it, ‘We are not
going out very much this winter’ What would you say
about such a family? You and 1 know that food, warmth
and shelter do not make an American home. They make a
Russian home, but they don’'t make an American home, The
man who fails to provide instructive entertainment for his
family, if he is able to do so, is failing in his duty almost as
much as if he failed to provide them with adequate food
and clothing. Next to religion, there is no force which
more firmly cements the family relation than good music
in the home. Needless to say, self-made music is in this
respect superior to all other kinds, but there is not one
person in ten thousand who can make good music—that is

A

From an economic standpoint no other enter-
tainment is so low in cost as music in the
home.

an importance that merits your support of Mr. Smith in
his efforts to provide the people of your city with good
music in their homes?

“Music to me is perhaps less essential than to the
average man. I am a man who finds much pleasure in
reading. Accordingly I am never at a loss for a means of
detaching myself from the worries of to-day and the ap-
prehensions of to-morrow. However, I must admit the full
truth of the necessity of music, and I believe that you will
agree with me.

“Let us assume, Mr. Dunham, that you were a visitor at
the home of a mother who has sent her boy to France, and
who daily scans the casualty lists. Her heart is torn by the
conflicting emotions of patriotism and an unending fear
of what may happen to her boy. What would you advise
her to do? You would advise her to g0 to the theatre, to
concerts, to motion picture shows. She would probably tell
you that she hasn’t the heart to go anywhere. In that case,

to say, ly good music to be truly entertaining and
helpful to others. Therefore, a good phonograph is the
best means, and in the majority of homes, the only means
of bringing good music into the home,

“I claim that money invested in a good phonograph is
well i ed, just as I ider that money invested in
good books is well invested. I believe, Mr. Dunham, that
you are too broad-minded and too sincerely interested in
the best interests of your community not to revise, upon
reflection, the opinion which you expressed to Mr. Smith
in your letter of the seventeenth. I don't ask you to alter
your decision as a banker, but in justice to music and to
the phonograph I hope you can be prevailed upon to
abandon your views as to the unessentialness of the
phonograph in wartime,

“I personally feel that Mr, Smith is doing a good work
in putting music in the homes of your people, and, within
the limits of conservative banking, I consider that he de-
serves your assistance.”

Columbus Army Hut.

Are you selling your share of the Columbia Records which the
folks at home are buying for their soldier boys? Remember
there’s a Columbia Grafonola in every Y.M.C.A. and Knights of

i g

G C

54-56 Wellington St. W.
oronto - .
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A Splendid

Including
Assortment Latest Hits
of
Fast Selling .
Best Sellers
Records

Afford you a wonderful opportunity to add to your profits. A small outlay provides you with
a full assortment, and by re-ordering numbers sold and procuring new releases, you will be able
to keep your record stock up-to-date and in a thoroughly saleable condition.

Gennett Records

are of the hill and dale type, 150 lines to inch,
double sided, each side playing from 3/ to
5 minutes; may be played on all universal

Service

In New York our recording studios are so
situated that we have ready access to all
popular hits—thus we are able to offer the

phonographs.
We assume responsibility, which permits keep-
ing stocks fresh and up-to-date.

Our Service is the kind that builds a big, profitable
and permanent Record Business

d ds while the d d

is big, not three or four months later.

number the public

W e

Gennett Records are made ex-
clusively by The Starr Piano
Co., Richmond, Ind., and show
standard
quality as found in Starr Phono-

the same high of

graphs, which have become

such wonderful sellers for
Canadian dealers during the

past 12 months.

——
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e

Gennett Records have the backing of a great and long established company, with a
world wide musical reputation.

Many Canadian dealers already handling this line with profit.
If interested in a money-making record line, write to-day.

DELAY PAYS NO DIVIDENDS

THE STARR COMPANY OF CANADA

London 261 DUNDAS ST. Canada




A Correction Re “Explaining the Speed
Regulator”
EXCEPTION has been taken to the conclusions of a
salesman expressed in an article in the March issue
of the Journal, on page 49, entitled “Explaining the Speed
Regulator.” In this connection Mr. R. H Murray of His
Master's Voice, Ltd., writes: “When records are made,
whether the selection which is being recorded is fast jig
music, for instance, or the slowest funeral march, the wax
on which the sound is being engraved is always turning at
a speed of 78 revolutions per minute. In view of this it
can be well understood that in order to reproduce the selec-
tion the record must be revolving at exactly the same
speed, viz., 78 revolutions per minute, and if the speed is
faster or slower, the pitch is bound to be out.

“The opinion given in that article is absolutely wrong
when it says that ‘when a record of fast music is being
played the speed regulator must be guaged higher and vice
versa in case it is slow music which is being played.

“I am sure that you can see from the explanation given
why it is necessary to always play records at a speed of 78
revolutions per minute regardless of the time of the selec-
tion itself.”

Unsaleable Records are Saleable

BECAUSE a record has not been asked for in a year or

even in two years does not necessarily imply that it is
unsaleable. The most active dealers employ their minds
in preventing their shelves becoming stocked up with dead
ones. When they find themselves accumulating a list of
slow movers or titles that do not move at all, they con-
centrate on these and get them going.

There are, of course, certain popular songs that have
had their short lived run, and in which no amount of push-
ing or pleading could again get the public interested.
These have presumably been bought with careful discrim-
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ination, but almost any talking machine dealer can go
through his stock and find selections of real merit that
should be and could be transferred to the homes of the
people for real money.

Dealers have found a system of bonuses or premiums
to employees effective in getting the slow movers out of

the way. The records that it is particularly desirable to
start going are marked in a manner conspicuous and in-
telligible to the person selling and usually under the in-
spiration of a little extra remuneration are soon disposed
of.

It is poor business to simply feature one month's list
and loaf around waiting for the next. The records listed
on the new supplement may be everyone immediate sellers,
but it is probable that some of them will remain until ex-
ploited by the dealer, and the dealer on scrutinizing his
stock will probably discover that he has allowed quite a
number to merit his exploiting,

How Do Your Customers Keep Their Records?

THIS very practical topic was discussed in the Victor

Record Supplement for April. While intended primarily
for His Master's Voice dealers it is equally valuable for all
other talking machine departments to pass on to their cus-
tomers. The article referred to is this: “How do you keep
your records?

“Very simple question isn't it? And yet, simple though
it may be, hundreds of records, which to the owner were
great favorites, have been spoiled simply because some-
one handled them carelessly. How very few Victrola
owners there are that cannot point to an instance of friends
coming to hear their Victrola, and, from a topsy-turvy pile
of records, a favorite has been broken in a scramble to get
some desired record. This is neither fair to the owner,
who has probably spent many hours in picking out and
compiling his record library, nor even to the friends. The

LET THE MOTRO
EARN EXTRA PROF}

prospects.

able.

ola.
Enthusiastic dealers are making big profits.

GET THIS BUSINESS
Our plan does it for you without expense.
Write for details, literature, etc.

Suite 209, Stair Buildi

THE thousands of phono-

graphs now in use are
They should all
be equipped with Motrolas

if electric current is avail-

Don't let a single
leave your store without learn-
ing all about the magic of its
convenience and service.

Take advantage of the count-
less opportunities every sale of
records gives you to demon-
strate Motrolas,

You will be surprised how many sales will result.
Not more than one out of ten purchasers of new phonographs
will hesitate to increase his investment by the price of the

TALKING MACHINE SUPPLIES COMPANY
ng

Toronto, Ontario
The MOTROLA winds any make—any model phonograph electrically—automatically.

customer
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Deliveries by Ford One-Ton Truck

HE commercial car is looked upon today as a necessity by
ngressive business firms who have hauling and delivering
problems to consider.

Wholesale or retail merchants who must deliver quanti-
ties of merchandise have found the horse-drawn delivery to
too slow, expensive, and entirely inadequate.

The Ford truck, with a single driver, will do more work and
cover more ground than two teams and two drivers, for it travels
in half the time. This truck will reduce your hauling costs, It
eliminates one driver’s salary and the care which horses always

m?uire. It will make your delivery service more efficient, It
will widen your area of distribution. It will be constantly ready
for work—day or night. It will show a profiton your investment,

There has been a popular demand for a Ford truck as is
shown by the many uses, for commercial purposes, to which our
standard chassis has been put. Now, after most careful design-
ing and exacting tests, we are able to offer the Ford One-Ton
truck to meet this demand.

The Ford truck is supplied as a chassis only. This permits the
purchaser to mount any one of the many body styles specially

designed for the Ford truck, and already on the market, and he
can select it to meet the individual needs of his business,

Price $750 f.o.b. Ford, Ont.

‘ See any Ford Dealer in Canada, or write for a catalog

Ford Motor Company of Canada, Limited
Ford, Ontario

Three of the many body styles that may be mounted on the Ford truck chassis
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owner of a fine library of books would not keep them in a
heap in a corner, Neither should records be kept that
way.

“They should be kept neatly in albums, duly indexed,
s0 that these albums can be passed round to visitors and the
record desired chosen just as from a library. Not only
will this enhance the pleasure of choosing music, under such
pleasing conditions, but it will also reflect to the Victrola
owner the admiration of his friends for his individual taste
in music. By all means keep your records in albums—as a
matter of pride and as a matter of economy.

“Albums are made to hold either (welve or seventeen re-
cords. As the weight of an album full of records is con-
siderable—do not invest in anything but the best. Cheap
albums cannot possibly stand the strain.

“One record only should be placed in each envelope of
the album, and the number corresponding with the one on
the envelope should be marked on the record label. All
the records should be listed in the space provided for that
purpose in the inside front cover of the album.

N 50 a good plan to have a separate book indexed
alphabetically.

“In this book should be entered the following:

1. The record indexed under the name of the selection,

2. The record indexed under the name of the artist.

3. The number of the album in which the record will be

found.

4. The number of the envelope in the album.

“For instance, take one of Lambert Murphy's best re-
cords, No. 45106, on one side of which is ‘Kashmiri Song’
and on the other ‘Evening Brings Rest and You’ Both
selections should be listed under ‘M’ for Lambert Murphy.
‘Kashmiri Song' should be listed under ‘K’ and ‘Evening
Brings Rest and You' under ‘E’

The discerning wholesale buyer has learned to

SPECIFY BAGSEAW
STEEL NEEDLES

Because of their quality, supremacy and reputation

W. H. BAGSHAW CO., Inc.
Lowell, Mass.
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“Dance records should not only be listed as above, but
in addition under the kind of dance, such as ‘Waltz,' ‘Fox
Trot,' ete.”

How Pride of Race Enters Into Record Selling
MPRIDE of race is something that will not be downed

even in these abnormal times, and the existence of the
fact should provide many opportunities for the talking ma-
chine dealer to realize at least more than ordinary results
from his record selling campaign.” This is the statement of
Frank E. Parsons in The Talking Machine World, who en-
larges on his subject as follows.

“We all realize that it is the Italian to whom Italian
records most appeal, or the Swede who takes most interest
in Swedish records, and so on, but there are many records
in the catalog proper, records of the popular, or standard,
type sung in English, that will make a special appeal to
certain cl hing d with them, either the
title or the piece, or the name and nationality of the
singer.

“This fact has been emphasized particularly by a live
talking machine dealer in an Eastern city, who has prac-
tically doubled his sales of McCormack records. There is
a large natural demand for McCormack records from musi-
cal people of all classes, but this particular dealer realized
that the voice of McCormack sounded particularly sweet
to the Irishman. He, therefore, sees to it that announce-
ments regarding the new McCormack records as they appear
find a place in the Irish and Catholic weekly papers and in
the bulletins issued by the Catholic churches in his section.
The success of the plan is demonstrated by the fact that the
sales of McCormack records, even though good before,
have practically doubled with this dealer as a result of this
special publicity. The same plan was followed in connec-

=PAR-O-KET=

DOUBLE RECORDS OF QUALITY

PLAY ON ALL PHONOGRAPHS
Fully equal in QUALITY, TONE, SELECTIONS, and
PLAYING-TIME, though only 714 inches in diameter,
to the best 10-inch records.

AGENTS WANTED
Splendid Proposition to Dealers
Write for particulars and catalogue.
WESTERN DISTRIBUTORS:
The Canadian Ph h & Sapphire Disc Co., Ltd.
408 Builders’ Exch Bldg., Winni Baa.

Are you reaching the kiddies with Thornton Burgess’ stories for
children, told in the author’s own voice for Columbia records ex-
clusively? ‘“Peter Rabbit Plays a Joke” and “Little Joe Otter’s
Slippery Slide” are the latest. Parents enjoy them just as much
as the little folks.

Columbia Graphophone Company

Toronto .

54.56 Wellington St. W.
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tion with the publications of the various Knights of Col
umbus Councils, and with the same gratifying results
Take the case of Caruso records, for instance. Prac

tically everybody who buys records buys one or more of
the |

can never

the recordings of this famous tenor, but even wliest
Italian, unacquainted with English to any extent

theless be appealed to in his native tongue through special
publications reaching him by the fact that the

himself is an Italian

great tenor

“There is a certain Polish singer who has recorded the

songs of his native land for one of the

prominent com
panies, and who has stimulated his royalty receipts tre
mendously by bringing his records personally to the atten

tion of his compatriots. Not only that, but he has increased
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that line, studying his records, what they offer, who the
is going
almost as many
they are sung by
and through pride of that
fact. as will buy the records solely for their
It
logical basis that will save exploitation expense and effort
and maximum There are a great many
dealers to-day who have on their shelves, and classed as
records, that, if presented
special class of buyers and in a special way

singer is, and whom he is most likely to appeal to
to get that
people will buy

results count There

because

are
who records

artists of their own nationality

musical value

is ability to appeal directly to those people on a

the
sales

produce

slow-selling

selections to a

would move
with a very satisfactory rapidity The question is worth
thinking about and studying.'

the sale of several of his records in English by that same
direct means

“There are in the leading catalogs, and not all in the
foreign sections by any means, records that lend themselves
particularly to exploitation in certain fields. There are, for
instance, records that are designed particularly for use in
the ceremonies of various fraternal orders—records that
find a place in the ritualistic workings of the Masons, Elks,
Odd Fellows, etc. Just simply to have these records on
the shelf and to call attention to them in a desultory way,
is not enough All of these orders have special publica-
tions issued at regular intervals and devoted to their inter-
ests. These publications offer the logical mediums
through which the talking machine dealers can call atten-
tion to special records of the fraternal-order type.

“The talking machine dealer who studies racial sym-
pathies, and in his publicity makes a special drive along

“The Blue Section"

The stupendous work of producing the present edition

of the Victor Record Catalogue, which has cost approxi

mately $11,000,000, marvelous as it is, has been excelled in
the Canadian edition

Few people in Canada realize that there are hundreds

of musical gems contained in the record catalogue pro-

duced here, which cannot be procured outside of this coun-

try, and many enquiries are received from

people whose
friends

have sent them a copy of the Canadian edition for
“discoveries” they have made in “The Blue Section.”

This part of the catalogue contains records by such
famous English artists as Clara Butt, English and Scotch
military bands, Church of England Services, famous Eng-
lish music hall artists such as Billy Williams, Vesta Vic-
toria, Florrie Forde, etc., Scottish and French records and
hundreds of records recorded in Montreal,
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The CECILIAN
CONCERTPHONE

5 designs from $67.50 to $275 retail

The discipline of war has shown the utter necessity of music—
and therefore musical instruments.

Any of your prospects cannot take the amount of money repre-
sented in the five types of Concertphones here illustrated, and
invest it to greater advantage,

The Concertph is equipped
with BALL-BEARING TONE-
ARM and a perfect AUTO-
MATIC STOP. The cabinet is
known as “the one finished like
a Piano.”

Have you had a sample?

The “Royal,” $215

Musical Instruments Limited
247 Yonge Street Distributors for Canada Toronto, Canada




CANADIAN, MUSIC TRADES JOURNAL

World-Famous

Established 1883

Cecilian

Mossy and Rut-worn Methods
have had to go—--and

Alert piano deal 3. The MAPLE
dising methods, which pave tlle way to suec-
cess when used to sell a distinctive and a
quality instrument like the Cecilian.

INTERLOCKED BACK,
;iupendm( alone on .luc. isa eonmacuo::;
eature, e st roperties of
which piano craftsmen are well aware. O:l‘
dealers see and use it as a convincing argu-

Here are four points that must mean some-
thing to you: ’,
I. The prestige of the Cecilian's being
ipped with d\eanlyAlJ.-mALUNlT
VALVE SYSTEM in the world puts. the
dealer’s comp atah
This system guarantees the Cecilian phym
absolutely leak-proof.
. The CECILIAN INDIVIDUAL GRAND
AGRAFFE SYSTEM, found only in the
grand pianos of other makes, exemplifies

the Cecilian polic; fp\mm(evmknm
mpnvmkﬁ:&d. tpune-. This

ment in selling.

-E\'Ol’y‘rllﬁICeuhnp.mw.g
ture time aqulppodmdu layer red
converting it into a p
hVB

vision for his future lhodo.
Write for complete illustrations and details.

The Cecilian Company, Limited

Makers of the World's First All-Motal Player Pianos
Toronto

Head Office Sal ' ]
onge St 1180 Bathwrst St.

247 Yonge St.
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Annual Meeting of Piano Firm

The annual meeting of the shareholders of the National
Piano Co., Ltd., Toronto, was held on April 5. A satis-
factory report of the past year's activities was presented
and the following directorate elected: President, Cawthra
Mulock; Secretary, E. W. McNeil; Directors, Edwin | A
Howes, A. A. Beemer and Gordon Perry.

The National Piano Co. commenced business in To-
ronto in April, 1917, with control of the Mozart Piano Co.,
Ltd. The retail store is at 266 and 268 Yonge Street, where
in addition to pianos “His Master's Voice" lines are prom-
inently featured. Mr. Edwin J. Howes is general manager
and Mr. C. N. Sinkins, also well known in local trade circles,
is manager of the Toronto store.

J. M. Greene Music Co. Banquet
Employers Reward Long Service With Shares

At a complimentary dinner tendered the staffi of the
J. M. Greene Music Co., Ltd., Peterboro, that firm put
in effect a policy of awarding shares in the company to
employees according to length of service. The shares
of $100 each are awarded as follows: One share for 3
years' service, two shares for § years' service and an ad-
ditional share for each subsequent 5 years' service. Those
receiving shares on this occasion were W. C. Sills, Man-
ager of the Madoc branch; Wesley Mason, Manager of the
Lindsay branch; J. W. Hales and Miss Waddell of the
Peterboro stafi. The length of service of these employees
was from 7 to 11 years. -

Cash prizes were also awarded by the Company to
managers operating their branches on the lowest ratio of
expenses. James Goodsell, Manager of the Belleville
branch, won the first prize and W. C. Sills, of Madoc,
second.

The dinner which preceded the programme, including the
distribution of stock certificates and prizes, was held in
Hooper's Palm Parlors, there being twenty-five guests. Mr.
R. C. Braund, President of the Company, presided at the
head of the table, while Mr. J. T. Braund faced him at the
foot. Mr. J. M. Greene, General Manager, officiated as
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Greene Music Building. They then incorporated with a
capitalization of $75,000, and are now increasing this capi-
talization to $300,000.

The Company have branches in Lindsay, Belleville,
Kingston and Madoc, and their operations cover the Coun-
ties of Victoria, Haliburton, Peterborough, Northumberland,
Hastings, Addington and Frontenac

Mr. J. M. Greene, General Manager of the Company, is
well known to the music trades. He is always interested
in and ready to assist any movement for the betterment of
trade. He was official delegate of the Peterboro Music
Dealers’ Association at the annual meeting of the Canadian
Bureau for the Advancement of Music. He is a member
of the Peterboro Board of Education, active in the Board of
Trade and a supporter of anything pertaining to his city's
welfare and advancement.

Military Piano Man Approves Oak Cases

Capt. W. A. Child, who in civil life is of the firm
Child & Gower Piano Co., Regina, was a recent visitor to
Toronto and London. Coming east with a draft of gun-
ners, the Captain was able to spend a day in Toronto visit-
ing friends in the trade. Captain Child, who took part in
the famous Vimy Ridge “show” of a year ago, was invalided
home, and on the expiration of his furlough was detailed
for military duties in connection with the operation of the
Military Service Act.

Child & Gower Piano Co. are Steinway, Nordheimer and
Vocalion agents for Saskatchewan, and also feature the
Columbia lines extensively. They report an intensified in-
terest in mu which they attribute to the necessity of the
people having some means of easing the strain resulting
from the war. It is also noticed that in homes from which
a member has gone to the front, there has been a noticeable

Get enthusiastic over the “art” finish,
neither “checks” nor “blooms.”

It

chairman.  The outsiders among the guests were impressed
with the cordial relati of employers and ployees, the
latter being strong in loyalty to the company, and the former
appreciative of their staff.

An Edison phonograph provided the musical programme.
Geo. Leader, the Company's General Sales Manager, gave a
talk on “Salesmanship,” and Mr. J. M. Greene gave an ad-
dress on “Co-operation and Organization,” in which he
made reference to the work of the Canadian Bureau for the
Advancement of Music. He also paid tribute to the
Peterboro organization of Music Dealers of which Mr. ) S
P. Cunningham is president and which organization had ac-
complished much for sound business and mutual protection.

Those contributing to the musical programme were Miss
A. Braund, Mr. Baden Greene, Mr. J. W. Hales and Miss
G. Le Barr. Mr. Mason, manager of the Lin isay branch,
was unable to be present through taking suddenly ill at the
hotel.

The J. M. Greene Music Co. was established fourteen
years ago in a small store immediately south of the present
Peterborough Floral Co.'s premises, Water Street, between
Brock and Hunter. Mr. R. C. Braund and Mr. J T
Braund were then president and vice-president of the infant
concern as they are now of the adult business, and Mr. J
M. Greene the manager. Business grew rapidly and in a
year's time larger premises were necessary. The firm
then moved into new premises in the Grand Opera House
block. Ten years ago further expansion was needed, and
the firm purchased the present property on Charlotte Street,
erecting thereon the present handsome and commodious

p in the | tastes of the people. A renewal
of interest in the player piano has resulted, and the indica-
tions are that next fall will be an active player season.

As to oak cases, this firm continues enthusiastic in en-
couraging the sale of fumed oak. Last fall they sensed a
growing interest in oak, and catered to this desire of the
public. The result is an absence of the usual complaint of
varnish checking so prevalent in severe climates,

Banquet of Grinnell Bros." Chatham District
Empioyees

J. A. Honea, manager of Grinnell Bros.' store in Sarnia,
attended the annual banquet and get-together meeting of
Grinnell Bros. Music House employees for the Chatham
district, including representatives from St. Thomas and
Sarnia, in Chatham recently. Mr. Honea was one of the
winners of the special cash prizes for efficiency in different
departments, eight of which were awarded to employees in
the Chatham district. The Chatham branch store won a
bonus offered by Grinnell Bros., based on a percentage of
increase in business shown during October, November and
December, 1917, over the same months of 1916, it being the
policy of the firm to let each employee share the bonus on a
co-operative basis, every one receiving a substantial amount
in cash.

A twelve weeks' contest for the greatest amount of busi-
ness was started, all employees being enlisted under Captain
Gordon Chase of Chatham, or Captain J. A. Honea of Sarnia,
the losing side to banquet the winning side at Chatham at
the end of the contest.

.
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ough the Player

has made encouraging progress, barely a fraction

of its possibilities have been realized

The Willis Player is an art product. The player
action, with which it is equipped, is most substan
tially built, yet responsive to the most delicate
pressure. As a straight piano, it measures up in

every detail to the nationally recognized Willis

The Willis Standard The Willis

I,'adgﬂf,',t Demonstrate the Willis Player—it sells itself and L’adazf,::,

it sells others.

We are sole Canadian wholesale agents
for the celebrated KNABE Piano

WILLIS & CO., Limited

Montreal
Head Office Factories:

580 St. Catherine St. W. St. Therese
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MONTREAL TRADE NOTES

LSEWHERE is an extended report of the recent meet-
ing of the Montreal Piano Dealers’ Association, at
which it was decided to financially co-operate in the cam-
paign of advancing public interest in music and which cam-
paign is doing so much for the music industries of Can-
ada.

Five Leach upright pianos, supplied by the Leach Piano
Co., Ltd,, were used at one time in a musical act seen re-
cently at the Princess Theatre. This Company advertise
that it will accept phonographs and records in part payment
of Leach pianos.

He has a soft spot somewhere in his heart for Montreal,
has the worthy representative of the National Piano Co.,
Ltd., Toronto, Edwin J. Howes, General Manager. “He
takes his leaves,” occasionally, but like the “villyan in the
melodrama, he always retoins.” He called on the trade the
past month,

Wm. Lee of Wm. Lee, Limited, is helping the country's
cause. On March 14th there came to his household a son
and heir. Now friend Bill boasts of two Red Cross nurses
and one soldier to defend the country.

Never in the history of Layton Bros. has this house done
such an extensive, varied and high-grade advertising in
the Montreal dailies as of late. Mason & Risch, Sherlock-
Manning, Layton Bros. pianos and Edison and Columbia
phonographs have all been made the subject of individual
announcements imposing in space occupied, and notable
for the excellence of the illustrations and for the literary
character and selling force of the text. Much of the
success of this firm is due to consistent advertising which
is being written and laid out by General Salesmanager W.
W. O'Hara.

The new tuning schedule or tariff adopted by the Piano
Dealers’ Association has been printed on cards which are
now being picuously displayed in the wind of all
the local dealers.

BLACK
DIAMOND

NEEDLE

WANTED

a few live dealers to handle our BLACK DIAMOND
NEED! a semi-permanent stylus, playing 50 records
and over without change, and with no damage of any
kind to the record.

These needles are packed in packages of three, mounted
on handsome display card, or counter salesman. Each
card contains 100 packages, as follows: 40 loud tone in
red packages, 40 medium tone in blue packages, and 20
soft tone in white packages, unless otherwise ordered.
Price 15 cents per p:
end 15 cents postag
trade discounts.

Black Diamond Needle Co.

¢ M,pp'- Building
10 Victoria St., - Montreal
Messrs. Fletcher Bros., Victoria, B.C., Distributors for B.C.
The Osborne Phonograph Co., 739 Broadview Ave.,
Toronto, Ont., for Toronto, Ont.

..
?rn samples, and write us for
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Layton Bros,, through Philip E. Layton, recently sent to
the Pastor of St. James Methodist Church a handsome
donation towards helping clear off the debt of the church
The gift was deeply appreciated by the Church.

National Piano Manufacturing Co., Ltd., St. Jerome,
Que., have been granted a winding up order, voluntarily
going into liquidation.

The Ladies’ Committee of the Sherbrooke Hospital have
selected a piano from H. C. Wilson & Sons, Ltd., of that
city for the Nurses' New Home. The instrument is
specially finished in fumed oak to harmonize with the re-
ception room furnishings.

J. Donat Langelier, head of the firm bearing his name,
is sending in his firm some nice orders for Langelier pianos
from the Maritime Provinces.

Hebert Brown, one of the top notch salesmen of Lay-
ton Bros., was recently re-elected on the Khaki League Gar-
den Committee, in addition to which he holds the Presidency
of the Verdun Horticultural Society. Gardening is Mr.
Brown's hobby as well as selling lots of pianos.

Willis & Co., Ltd, Sherbrooke, Que., branch, recently
supplied a chancel organ and Willis piano to the Lenten
War Mission held in the Art Hall.

In order to devote their entire efforts to the wholesaling
of Columbia products in the Province of Quebec the Cana-
dian Graph Co. have disposed of their retail branch
store to Mr. A. A. Gagnier, who will carry on the business
under the name of the Canadian Graphophone & Piano Co.

A great improvement has been noticeable of late in the
window display of C. W. Lindsay, Ltd. This is due to the
efforts of Mr. L. A. Poulin, who has assumed charge of
this end of the b ess. He has already incorporated a
number of original ideas which have been the means of con-
verting buyers out of passers by.

Chicago Piano Man Visits Toronto

Mr. George R. Burt, of Chicago, well known to the
older generation of piano men in Canada, visited a number
of trade friends in Toronto recently. Mr. Burt, who
went to Chicago some twelve years ago, is connected with
Newman Bros. & Co., of that city and a pioneer firm in
piano manufacture.  Having a number of intimate acquaint-
ances in the trade in this country, Mr. Burt naturally takes
a keen interest in the progress of the music industries in
Canada.

The hero of to-day has no title deed for to-morrow.

WANT ED, an alert and energetic salesman who
has good connections and standing in
Belleville and Bay of Quinte district to represent a
high-class piano manufacturer. Attractive propo-
sition on either salary or commission to party who
possesses the qualifications necessary for securing
the best class of trade.
Apply Box S, Canadian Music
66-68 West Dundas St.,, Toronto.
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L.J. MUTTY C0. ey Boston, Mass

We manufacture fine calender coated silks and nain-
sooks for Pouches and Pneumatics, and special fabrics
for Bellows of every description.

Every kind of RUBBER TUBING is represented in
our line, including extra large » with VY
FRICTIONED T\!’ILL. which particularly to

prevent splitting over connect

SAMPLES and PRICES furnished on request
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The New

Melodia
Phonograph

Introducing Model 125. Equipped
with the new Melodia double
spring motor and Melodia com-
bination ball bearing tone arm.

I’la_vs any record.

The cabinets may be had in rich
mahogany or fumed oak, and are

equipped with tone control.

Please note we use an all-wood
spruce and |10||y throat, not metal.
With each machine we supply, free
of charge, sapphire, jewel, and steel

needles.

Distributors wanted for Alberta,
Saskatchewan and British Colum-

bia.

Dealers, write to-day for our special
inducement of your first machine

and extra liberal discounts.

Melodia Co. of Canada

Retail Selling Price, X
$125.00 230 McGill St

MELODIA MODEL 125 Montreal
Complete line, $30.00—$175.00
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New Piano House Organized
Maloney-Connolley Piano Co., Windsor

On March 26 the transfer of the Nordheimer Piano &
Music Co.'s branch at Windsor to Maloney-Connolly Piano
Co. was completed The new firm is being incorporated
and for the present will operate in the premises occupied
by the Nordheimer firm, but it is proposed to remove to
larger warerooms as soon as these can be secured

Mr. J. E. Maloney was born and reared in the Ottawa
Valley and spent the earlier years of his life engaged on
the farm where he was born In 1904, he launched out
as a piano and organ salesman in the employ of the old D
W. Karn Co., Ltd. Very soon afterwards, however, he
decided to go into business on his own account, opening up
in the town of Perth, where for nearly fourteen years he

Mr. 1. E

Maloney

has conducted a successful piano and organ and talking
machine business.

The writer of this sketch has been connected with the
piano and organ business for over twenty-five years, and
he does not know of another man in the Dominion who,
single-handed, has accomplished as much as Mr, Maloney.
The progress he has made is nothing short of phenomenal.
He has always been a hard worker and this, coupled with
ability and aggressiveness, has made the competence that
he has acquired a logical result. In the portions of On-
tario where Mr. Maloney conducted his operations he is
known as a thorough, straight-forward business man, and in
the town of Perth, where he resides, he enjoys the repu-
tation of being one of the town's most progressive
citizens.

Mr. Maloney proposes to continue his business in Perth
and vicinity, making periodical visits to Windsor, but leav-
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ing the active management of the new concern in the
hands of Mr. P. 8. Connolley

Mr. Connolley, who, because of ill health, resigned the
secretary-treasurer of the Karn-Morris Piano & Organ
Co.,, Ltd, last year, has had a long connection with the
piano business. He entered the employ of the Morris
Piano Co,, Ltd, Listowel, in 1go1, as a junior. In 1903 he
received the appointment of secretary-treasurer of the
company, which position he held until 1906, when he re
signed. The following year he spent in the retail business
in Montreal In the beginning of 1go8 at the solicitation

of the officials of the Morris Piano Co., Ltd., he returned to
Listowel and resumed his old position as secretary-treas
urer of the Company, which until
March, 1g9og On the amalgamation of the Morris Piano
Co., Ltd., and Karn Piano & Organ Co, Ltd, he was ap
pointed secretary-treasurer of the new company, the
Karn-Morris Piano & Organ Co., Ltd

position he retained

Mr. P. J. McCaffrey, who has for many years had charge
of the Nordheimer branch at Windsor, where he has a
good connection, and whose portrait appears on page 55 of
this issue, remains with the new company.

End of a Strike

“Charles Dold, president of the Piano and Organ Work-
ers' Union, was sentenced to jail for thirty days and fined
$500, and five other union men were fined $300 each for
contempt of court as the result of violating an injunction
in the Lyon & Healy strike,” says the Chicago Musical
Times. The union men last November were enjoined from
picketing, intimidating, threatening, annoying, or otherwise
interfering with the company or its employees. The strike
started October 4, 1917, and has been a bitter struggle.
Bombs have been thrown at the Lyon & Healy building and
at homes of eight non-union Lyon & Healy workers.

e
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100% PROFIT 100%

FOR DEALERS HANDLING

Obe “Symphonola”

CANADA’S NATIONAL TALKING MACHINE

No other talking machine on
the market offers such induce-
ments to the dealer.

This high-grade universal talk-
ing machine is offered to the
trade with an iron-clad guaran-
tee from Canada's largest
manufacturers of phonographs
(exclusively).

FIVE STYLES, FINISHED IN
EITHER OAK OR MAHOG-
ANY.

The determination of the Cana-
dian Symphonola Co. has been
to manufacture talking ma-
chines that will play any make
of disc record and play them
perfectly, including Edison,
Victor, Columbia, ete.

SELLING RETAIL AT FROM
$60.00 TO $225.00. TERMS
ON ENQUIRY.

SATISFACTION

Much of the joy of life comes from the knowledge of having accomplished some-
thing—having done something, and done it well. This is the joy that our dealers
feel, when they deliver to a customer any machine we manufacture.

Without any obligation whatever on your part, we will deliver one of our Sym-
phonolas for your inspection, and if it is not superior to any machine on your floor,

considering price, it may be returned at our expense.

MADE IN CANADA BY

The Canadian Symphonola Company, Limited

31-37 Brock Avenue

Toronto, Canada
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TRADE GOSSIP FROM WINNIPEG
DIFFERENT business men of the music trades I have

spoken with are satisfied with the volume of business
done for the month of March, and pleased with the manner
in which collections have been handled. Some say they
have been handicapped through the shortage of stock, and
one talking machine man told me that so great was the
demand for Harry Lauder records, he simply could not get
stock in fast enough to supply the songs of this singer,
whose popularity is greater than ever

In a general way country business has been ahead of the
city trade, but with the farmer's coming “spring drive” this
is expected to slacken some.

In several adjacent country districts where I have been
lately the people are very enthusiastic over ideal weather
conditions for farming. Owing to the light fall of snow
this past winter the ground is dry—good for ploughing and
seeding; not so good for growing; but the average western
farmer is very optimistic and looks for rain at the right
time to adjust matters.

Harry Lauder has been with us and departed from us
The Walker Theatre was simply packed at each performance
and the bottom price, which by-the-way is usually for the
top seats (nigger heaven), was one dollar. The advance
pictorial advertisements portrayed Harry in kilts and carry-
ing a “corkscrew” stick. Some “nawsty” people say the
corkscrew is the emblem of lovers of “Scotch,” but I don't
know. Many a braw Scot has been known to knock the
neck off the bottle.

More people than ever are asking for oak

¢ cases. That's better for the buyers, the re-

tailers and the manufacturers.

The following was not heard in the hotel where Harry
stayed (one must remember in reading it that Winnipeg is
a “dry"” town):

Ranthustasth Sal

Piano (upon being introduced to
the noted Scotch singer): “Oh! Mr. Lauder, I'm dee-lighted
to make your acquaintance. I've looked forward for some
time to this meeting with the greatest of pleasurable an-
ticipations. Do you know I've a little Scotch in me?”

Harry: 8h-h-h-h! Cum over in yon corner, mon, an' let
me smell o' yer breath.”

In local musical circles the “Country Girl,” by the Hoover
Opera Co., is at present having a run for a short season at
the Walker Theatre. - The writer witnessed the opening
performance, which for amateurs is always a critical one,
and was well pleased with a production remarkably free
from first night hitches. The stage-work of this company
showed a marked improvement over that of other seasons.

In the immediate future looms the great musical event—
the spring festival of the Oratorio Society, John J. Mon-
crieff, director, with the Minneapolis Symphony Orchestra,
under the baton of Emil Oberhoffer. This latter organiza-
tion has not visited Winnipeg since before the war. A
Mason & Risch concert grand piano is to be used at all the
performances.

Mr. J. G. Whiteacre, of Mason & Risch, has returned
from a trip east. Mr. Beggs, of the same firm, was also in
Toronto on the firm's business.

Mr. Merrell, er of the Karn-Morris branch here,
is quite enthusiastic over the amount of business done in
March. Sales were away ahead of February, and col-
lections excellent.

Mr. Bach, manager of Mason & Risch's branch, expresses
himself as well pleased with the firm's March business.
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Mr. Fowler, of the Fowler Piano Co., reports a very
good month's business, with fair collections.

Mr. Thos. Nash of the Berliner Gramophone Co., Ltd.,
Montreal, who is as well known to the trade here as in his
own home town of Toronto, has returned east from a visit
to Winnipeg and Calgary The Western Gramophone Co,,
distributors of “His Master's Voice” products, experienced
an avalanche of orders for Harry Lauder records as a re-
sult of that idol's recent visit. An interesting development
of record business as observed by the management of
Western Gramophone Co., is the greater ratio of sales of
grand opera music and records of the classics. The de-
mands from the most remote places for the best of music
is also a convincing evidence of the country's musical de-
velpoment, and the part that the talking machine has taken
in fostering public appreciation of better music and more
of it

Mr. H. P. Bull, of Cross, Goulding & Skinner, says there
has been a marked increase in the percentage of cash pay-
ments on recent sales. Business has been good and col-
lections very fine. The volume of talking machine business
has been considerably greater than this time last year, and

Mr. P MeCaftrey, of Windsor, to whom reference is made on page 58

he is very optimistic as to the immediate outlook, saying
opportunities were never so good.

Mr. Robert Shaw says that European records are com-
ing in such quantities as to indicate considerable factory
improvements; over 25,000 having arrived in the last few
days. The records of Louis Graveure have had a big
sale as a result of two concerts given by this artist. Mr.
Shaw also says Columbia needles are now to be had in all
four grades. He reports a vastly increased business.

Winnipeg Piano Co. report sales to have dropped off a
little in March, which was probably due to the serious war
news and extra fine weather, collections have kept up fairly
well. Louis Graveure had a crowded house at his recital,
at which the Steinway piano was used.

Local piano dealers and tuners are now charging $3.00
for tuning upright pianos, $3.50 for grands, and $4.00 for
player-pianos, except that the third tuning if taken within
a year, i.e., not more than four months intervening, is to
be done at half price, thus eliminating the old yearly con-
tract bug bear.

Babson Bros. report Edison sales up to the average and
collections fair, shortage of deliveries from the factory
being the chief trouble.

—
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Top 19 in. wide, 2214 in. deep.

RECORD
CABINETS

FOR ALL MAKES OF

MACHINES

Capacity 90 Records.

No. 57 Oak, No. 58 Dark Mahogany. No. 80 Golden Oak, No. 81 Mahogany,

0. 82 Fumed or Mission.

NEWBIGGING CABINET CO.

LIMITED

HAMILTON, ONTARIO

Height 48 in., width 20 in

No. 43 Fumed or Early English
No. 44 Birch Mahogany.

Player Roll
Cabinets

are steadily increasing
in demand.

It is a wise plan to al-
ways have samples on

your floor.

mimimne

Takes up very little floor space and
holds a good number of boxes. Leaded
or Chipped Glass in doors. Fitted with
our adjustable steel rod shelving

PLAYER ROLL CABINET
With large capacity
No. 72 Mahogany, No. 73 Quartered

Oak
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Canadian Branch of Heineman Motors to Move
to Larger Quarters.

Manager C. J. Pott of the Toronto branch of the Otto

Heineman Phonograph Supply Co has been obliged,

by reason of the firm's increasing business, to arrange for

Inc.,

new premises. This has been done and it is expected by
May ist the Company's Canadian will be
moved from the Lumsden Building where they have been
Since opening the Canadian branch a year ago, to 172 John
Street There has been secured at that address an entire

headquarters

floor in a modern concrete building, which will give the
added advantage of having the offices and the warehouse
together, thereby permitting a closer personal supervision
of all incoming and out-going shipments

Owing to the increased office work at the Heineman
Canadian headquarters, Mr. Pott is to have the assistance
of Mr. L. Green, who has come to
York office Mr
thoroughly posted on the Heineman policy

Toronto from the New
Green has had a wide experience and is

Lieutenant Ju('k Newcombe Killed in Action

Word has been received of the death of Lieutenant
Jack Newcombe, eldest son of the late Octavius New
combe, one of the founders of the Newcombe Pianc Co.,

Ltd., Toronto The deceased soldier, who would prob
ably have entered the piano business established by his
father on the conclusion of the war, was only 24 years
old He was a graduate of Harbord Collegiate, Toronto,

and in 1916 graduated in applied seience In August of

Newe

The

Late Lieut, John mhe

that year he went overseas with a draft from the C.O.T.C
to qualify for an Imperial commission. He took a course
at the Royal School of Military Engineers, and although
this is exceptionally hard, he passed the examination with
high honors. He was an exceptionally brilliant student.

In February, 1917, he crossed to France with the 1ath
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Field Company, Royal Engineers. With them he served
until November last, when urgent business made it neces
sary for him to come home He rejoined his unit on

Christmas Day, and was killed on March 21,
of the German offensive

the first day

A brother, Sergeant Arthur Newcombe, has been over

seas since February, 1916, and is now in France with the
joth Battery, C.F.A

The deceased was, and his surviving brother is, held in
the highest esteem by Mr. T J. Howard, manager of the
Newcombe Piano Co., Ltd., who had hoped the boys would
take their places in the business

Letter to the Editor
Editor Canadian Music Trades Journal, Toronto

Sir—Permit me as a returned overseas war veteran
from England and France, to write a few lines explaining
the feeling and status of these returned soldiers.

When the cry went forth that your “King and Country”
need you, scores of piano salesmen, tuners, regulators and
repairmen joined up. These men, like myself, have been to
Europe, have done their bit and have now returned, or will
very soon be returned to Canada, to again take their places
as useful tradesmen and citizens.

“The Soldiers’ Aid Commission” is doing good work
by teaching returned men new trades, but their efforts will
be of little avail, unless backed up by the co-operation of
the factories and stores.

I mean by this—and I hope all factory bosses will take
this view—all these men are piano tradesmen, and before
the war were fit men, now they are unfit men, but if given
the chance to again enter the factory, and time is given for
their hands to acquire their old time skill, for their eyes
to gradually get back their old time expertness (this re-
fers to regulators and assemblers), for their ears Gif pos-

R
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Edison Message No. 18

O take music out of the world would
be a calamity. To withhold music
from the home would be a tragedy.

4§ To-day music is doing its part, a tre-
mendously effective part, in feeding the
soul of America and vitalizing the spirit
of her sons and daughters—in soothing
tensed nerves—in sustaining the pitch of
efficient living and doing—in keeping the
world from falling below present stan-
dards and keying it up to higher standards
—in helping to save the world for de-
mocracy.

¢ The Edison dealer who comprehends
that, in Music's Re-Creation, he has in his
hands a power for great good in his com-
munity, and who exercises that power, is
a true citizen and a valuable member of
the Edison Organization,

THOMAS A. EDISON, Inc.

Orange New Jersey

Official Laboratory Model New
Edison—William and Mary Cabinet,
executed in American Walnut.
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sible) to regain their pre-war expertness, then there will
be no need to re-educate these men, because in a month or
six weeks' time these men will gradually “come back,” and
their hands, eyes and ears will become normal again. But
the factories must remember that it is a terribly hard thing
to try to equip a mam to hold down a civilian job, after
he has had 3 years of war. Both the English and French
Governments recognize this difficulty. In other words, a
man who has been “at the front” finds it very hard to ad-
just himself to civilian life. He is nervous, feels strange,
and is unsettled in his life.

If factories will bear with these men, not try to push
them, and will try to encourage the poor fellows, then all
will be well. In time they will regain their strength, their
nerves will get better and they will become expert
mechanics again.  But if the factories won't accept these
views, rush the men and fire them, then our streets will
be filled with overseas soldiers peddling pencils, and our
work houses filled with gallant veterans. Our music
houses must remember that it's only by the death and
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Featuring Qak

WlNDOW displays and advertising of leading houses

show a tendency to feature oak. Perhaps at this
particular season of the year, more than any other, is the
housewife susceptible to a demonstration of the merits of
the oak piano case. The comparative disadvantages of
mahogany, particularly of high finish, are more glaring. She
has discovered myriads of fine lines running harum-scarum
all over the piano. She thinks they are a recent arrival,
because she did not see them before. The man who sold
the instrument knows they were there without seeing them,
because he has learned that wood, varnish and climate have
combined to make the positive avoidance of “checking” im-
possible. Sometimes it will be delayed, but eventually it
comes.

Because this is true the satin or art finish case has be-
come quite popular, and those dealers and manufacturers
who ventured a little with oak have been surprised and
delighted with the reception accorded it. This is particu-

The piano manufactuving plant of A

&
sacrifice of our brave men that they are enabled to “carry
on” their business, and that their wives and daughters are
not slaves for the Germans' pleasure.

Many men do not care to return to Canada, they feel so
unfit, that they are fearful of becoming a burden and their
spirits are low. They feel depressed, and it's right here
that our churches and citizens should disabuse this idea
which a man might have. “Nothing is too good,” should
be the motto for our heroes.  All fear should be b

iabhad

St Therese, Que

showing the rvecent addition

larly the case in Western Canada, where climate could not
have been more severe than in the east during the winter
just over.

The dealer knows that with a customer supplied with a
piano in oak, he is going to have no case ‘“‘come-backs.”
Pianos are being sold more and more that the children may
have musical instruction. In such families the oak is the

and ladies should try and make friends with our wounded
men, take them out for auto drives, the same as the rich,
titled English and French ladies do. .

If this letter is not understood by our large piano fac-
tory superintendents, I shall be glad to attend any meeting
and explain or answer all questions.

Yours truly,
THOS. LITTLE,

Returned veteran, late piano tuner, salesman and repairer.

11 Wood Street, Toronto,

logical case. The dealer can appreciate that,

If f: ers and dealers are at all united on the
advantages of oak, then why wait for the public to force
their hands? In piano styles, finishes and case materials
it is the business of the trade to set the standard for the
public. Oak is a good line to feature.

Trouble generally shuns the man who is
mouth closed.

A man's air castles may turn out all right, if he places
good substantial foundations under them later,

able to keep his

D
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Columbia
Records

Columbia---First in France
and First at Home

S
To the Boys “Over There” Grs$

Columbia Grafonolas are a Necessity

The boys in khaki want an instrument that will play a song,
a march or a dance record with brilliance and dash; that will
throw out the tone so it can be heard by a big group of eager
listeners. They know that instrument is the Columbia
Grafonola.

For the same reason the Grafonola is achieving constantly
greater popularity here at home. The customer who wants to
hear and enjoy all the power and resonance of a great voice
like that of Stracciari or Lazaro, to appreciate to the full the
vocal humor of a Jolson or a Bert Williams, to be thrilled by
the ping har ies of a splendid choir like the Paulist
Choristers, needs only to be made acquainted with the un-
equalled tone-quality and t P of the Grafonola, and
his choice is made.

L
Whether the Grafonola be the most inexpensive model, or a
handsome cabinet design, the opportunity is the same—to
prove by demonstration Columbia superiority in true musical
appeal.

MUSIC SUPPLY CO.

Largest Columbia Distributors in Canada
36 WELLINGTON ST. E., TORONTO
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NEW RECORDS

Victor Records for May

POPULAR SONGS
10-Inch

18441 Send Me a Ourl Geoffrey O'Hara
All Aboard for Home, Sweet Home. lLouis James and Shan
BOR BORF . .ii.ciis . S
18448 nnryboly- Orazy 'Bout the Dog-gone Blues (But I'm
! Marion Harris.
o 0 Yamo. Van andSchenck
18452 n You Look in Hi lylm lizabeth Spencer-Henry nurr
Blue Bird, ~ Elisabeth  Spencer
15453 Bach Stitch is & Thought of You, Dear. lh-nr) Bur 3
A Little Bit of Sunshine. Charles Hart and Shannon l‘om
18455 rhc Mile. Charles Hart and Shannon Fou
KKKEaty. Billy Murray
VOCAL AND INSTRUMENTAL ‘IODIDI
15150 Roses dy. Lambert Murphy.

Murpl . 1
Vietor Mili

Lambert

18442 Long loy‘dl‘dlcy One-Step (for nnctu)
'
lnd’l‘u’wlk Fox- l'rot (for nncml Vietor Military Band
18450 Sweet Emalin Gal tep (for dancing). Ser

geant Mark
‘Whil

'8 m
o 1
Earl

thAPox Trot (lor luclu).

Orchestra

RED SEAL IIOOIDI

10
A\\ eleome,

0
Fuller's

64772 O ben tornato, Amore! Love!), Ceeilia lIrm
Emilio A, Roxas. Giovanni lellyuvlll
Ttalian) 1
l!-ln
7 l'onr American Folk lov Maud Powell \mlmm . 2
) Hear Me, Wing s ! llrum “*Beipio’ d|~l
Witherspo Bass

New Pathé Recorda

Little lumrwp (Paley). 'Peerless Quart:
In Berry Pickin' Time (Wenrich). Baritone, Lmlll Winsch
Homeward Bound (Meyer). Duet Royal und

Arthur I"u-ldn AP T
‘When the Dixie Eat the Melon on the Rhine
(Breue Oity_Four
I Don't Want to on “well (Jenies)
An Old Horse That Knows His Way Ho
ne. _Louis Winsch dian
d of Wedd ells (Meyer).

8 (Monneo).

20009 Sweet

20308 Dadmun

or.  Arthur ru-m-

20914
(Olman).

20811 Duet, (‘umnbwll

‘Baritone. " Louls
u.ny

). Tenor.

20807
Harry MeClaskey

Tonor, Trving Gillette
ammy (Harriman). Tenor. Arthur

110
I'm

-u (M.-hn " Peerless Quartet

lion Heroes in Each Corner of the UIA

ne.  Royal Dadmun ‘i
ma

s

Contralto,

25010 of Scotland (Hopekirk).
“(Roach). Contralto.  Alma Beck
25009 (Hopekirk) "lvprun- Grace Hoffman
s in ¢ Seott). Sopra Grace Hoffman
20193 mnlnc Youl.l Remember (Head), Tenor. Lewis James
I'll Sing Thee Songs of Araby (Clay). Mezzo-Soprano, Tsa
belle Innnnll . . sees ane
20104 Oln t Yo' Heah Me Callin’ Olrohn (Roma). Tenor. Noble
Binsle.
Little_Alabama Ooon (Starr). T Noble Sissle
20516 Long Boy (u.mh.‘n Walker)—One-step. ~ American u.~puhlu-
Band .
alicoco (Frey)—Fox-trot "American u:-mmhr Rand
20817 The Tickle Toe, from '‘Going Up''

(Hirwch)-=Modley l-'nl
“If You Look in Her Ey

trot. Introducing
ean Republie Band
e Moonl!

The it Waltz (Logan)
20196 Sing Ling m.

Orchestra

When the Saxophone is

(Hirseh). edley Fox-trot

Me.'"  Van Eps-Banta Dance ()rrln ™
(Hyde-Egan) —Fox-trot.  Klasi
tra_ .

Ameriean Republic Band. .
(« ul.l-)-—(‘m- step,  Van I"pu Banta Dance
Playing, m.m ~1'h.- Grass Widow

. Tntrod; Bance Wit

Accordeon Dance

Accordeon Dance

20806

(Frey)—One-step.

" Louise and Ferera Wai

Kiass'

l)rnwl)‘ Waters). iki

Orchestra

Trene

hua H"rllrlnr nl ‘the Lehun Wreath),
Groenus, with Louise and Ferera Waikiki Orchestra
jyne (Burns)—''0ld Brnlrh Air.’ l'mu'rum'l
Univers! l‘ Quartet .....
Oannot the Old Songs

Tsabelle (‘lnmm
re Vi

20195 A

Mezso

oprano.

»
3

40120 “Garde Repubii-

n
enine Band of I"rlne!

Valse ulxt (Maton). Garde Hrpnhllrlinr Rund of France
Dejanire int-Saens). ‘‘Prelude, Act 1. Gnrde  Re-

40119 Dej (Sa
publicaine Band of France .
Dejan! " Garde Re-

anire (Saint-Saens) **Marche du Corteg

publicaine Band of France
and

20005 Love Life in Holland (Joyee). **Waltz.'* Tmperial
Symphony Orchestra . . > %
(Wood). merzo,'" lmpn 1 Symphony  Or
chestra . s 5 00n
20195 Romeo et Juliette ((lnunm‘l) Act TIL, “‘Romea. tu choisin
.anlmn pour femme!'’ ~Tn French.

Mlle, \'ummv Gall
. Goulancourt, M.M, Affre et Journet..

61
Romeo et Juliette (Gounod), Aet IIL. “Eh bien done!"
In Pronch. MM. Affre, T t, Boyer and Grand Opera
00091 Atda (Verdi) 'S itivoraa” vinchior. Pard L (évarn Vie
torious!) Claudia Muzio 12
s (Verdi) (Return Vie
torious | Muzio 2
0052 Baga (Leoncavillo) %oe ki "
Myselt Tito Schipa 12
*“Amaro sol per te m'era il morive’’ (The
Bittorness “of th), In Italisn. Tite Schipn and G
aldussare . Wiy 12
50050 Orestion (Haygn) *‘In " Native w..rm" enor. Paul
Althouse g 12
Stabat Mater (Rossini) **Cujus anim In Latin. Tenor
Paul Althouse .. .. Ehs LR 12
20304 Boftly an (Ihmupmu) "Tenor, organ  wccomp
....... i 10
ved by Grace (Btebbing)." " Tenor, organ accomp. * Willinm
heelor Sadn s . .10
27010 Serenata (Moszkowski). Piano solo Rudoiph Ganz 10
Valsante (Podini). Piano wolo, Rudolph Gani 10
ot (Browor) ccolo solo harion Vagner . 38
e for Me (Fane) -'s. ' Piceolo solo. Charles
. vor. 3B
40121 'Tesoro Mio (Bec. ). n’ #o mile Mendel 1
Thais m.mnm Moditation. "Viotin solo Emile ';hndul- 1
Columbia Records for May
10-Inch—86¢
VOCAL SELECTIONS
A2506 o::hu'- Road to Home, Sweet Home. Campbell & Burr, tenor
o
Bring Back My Daddy to -l Robert ln\wil tenor,
512 wmi Bells' (WHI" You r Ring for Me). Al Jolson
Jnn u um- Cottage (I'd Call It Home Sweet Home). Ster

ng
l'vl ?olnl Kelly. Billy Willia

A2505
Little Bit of Cucumber. Harry llmvupmn Comedian.
A2504 T hrbo- Wateh, Columbin Stellar Quartette.
k My Bonnie To Me. Columbin Stellar Quartette
A2514 An ou rlm the oul Goes (Il Be There). Arthur Fields,
aritone and Peerless Quartette.
. Peerle uartette
The Ootton Town Blues. orge H. O'Connor, tenor.
|1'r.° ing Doin’ Down in Dixie. George H
~no
en nd My Paradise. James Harrod, tenor.
Are Ynu l‘ro- !u m? Henry Burr, tenor.
2468 Old l t llmnnh-n of Chicags
Puulist_Choristers of Chicago.
ight? Henry Burr, tenor.
flonry Burr, tenor
dle. ‘Ilun‘,\ Ky Br we hlnlnm'-'
nrry ( rowne, ariton
Az11 My ‘Sweetie. Bamerl Ath, tenas >
n«;- s Oare to Live in 'Any Marble Halls With You. Samuel
o
A2508 l luu to Lose You. Rohert Lewls tenor.
r the Two of Us. Samuel Ash, ten
"l!lm"kb ll“oﬂoll
A2400 l.uAlnno One-step.  Pri
letto Rag—One Step |r| - Ihlnd
l Land of Prince’'s Band.

A2600 Ynnlu
A h

Voy ( Dl ko l]lun-) lrc-
Prince’s Ban

“‘The Land of Joy''

A2508 lllo‘l in P. Mory l.-m olin  Bolo,
Tll‘ulol loﬂnu —Barcarolie (l.nlln:t Night). Mery Zentay.
ol
A2497 Dun la Iul to Old Virginny. Nellie Hoone Wetmore, Cor-
l‘ rnlkl ll Home, Nellie Hoone \Vn-nnon- Cornet Bolo,
A2510 Hands Aer 8ea. Prince's Ban
chor's A' . Prince’s Ban
A2501 The Lizard the 8. l'nu-« s Orchestra,
abian . Prince’s Orchestr
). Louise, Ferern and Greenus. Hawai-

inn Guitar, Hawaiian Banjo and Ukulele trio.
lr Hawail (You're Louise, Ferera and Greenus.
Tawaiinn Guitar, lln'lllln Banjo and Ukulele trio.
-inch-—§1.|

AG028 Keep the Home ltru Burning. Osear Seagle, baritone and Col-
umbia Stellar_Quartette.

Up Your Troubles in Your Old Kit Bag (And Smile, Smile,

Bartone and Columbin Stellar Quar

‘lﬁluﬂl). Osear  Seagle,

e.

AGOBO ..d-l" Day They're Coming Home Again. Nora Bayes, come
enne,

1 lhy Stay Away a Little Longer. Nors Bayes, comedienne,

AG02Z7 Valse in A Flat, Opus 42. Percy Grainger, Piano
Polonun in A'Flat Major, Opus 563. Percy Grainger, Piano
o.
A6029 Just & Prayer at Twilight. Inlrudurln[ “'Wedding
Hells (\\-l Sou Bvor Ring For M | Take You Back
to Ttaly,'' Medley Fox-Trot.  Prince’s B-n
Liberty Bell. Introducing Never Forget to Write Home,'
Some Nigl i ple Country Maiden,”' Medley
Prince’s Band
Musical. Orehestra,

AB026 Ma Moment
Gr Valse from Suite Ruses
Orchestra.

AG032 Tom, Dick and Harry ack— (Hui

Chicago 8ymphony
D’ Amour.

Chicago Symphony

rr{ Back). Tntroducing
“11 Come Back to You
m Thru with the Arms of
l'rmw s Band.
‘‘The Greatest Thing I
Flanders,” ' For
Prince’s Band.

and J
‘Give Me a Kiss by the \umllrrl il
When It X S Y

All Over.'’
Medley One mvp
Wil 'u‘ ol . Introducing
Ever Did,'' There’'s A Green Hill Out in
an and l,mm) ' Medley One-Step,
A6031 Quartet from Rigoletto.  Prince's Band.
om Lucia.  Prince's Ban
7526 lb' Oll lr Toad Won a Race

lw ou Mr. Toad Happened to Dine with Buster Bear. Thorn
ton W. Burgess, Recitation,

Thornton W. Burgess, Reci

D
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Phonolas

R R AN SR AT A
$18 to $250

and

Domestic
Records

85 cents to $1.75

Model “Prince”

The Merchandising Possibilities

for the Phonola line are big. The demand for music is the greatest ever. Recorded music
for the phonograph offers the most varied means of meeting that demand, and the Phonola
plays all brands of records perfectly

The range of styles and prices gives a Phonola for every taste and every purse.

The Artists Making “Domestic” Records

include: Henry Burr, Charles Hart, Frank Croxton, Harry McClaskey, Miss Inez Barbour,
Miss Marie Morrisey, Jos. Phillips, The Domestic Military Band, Van Eps Dance Orchestra,
The Peerless Quartette, and The Sterling Trio.

Pollock Mfg.Co. .«

Makers of the

FEd

FLIS LD JULY 11307

e

KITCHENER - . ONTARIO Model “B”
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Brunswick Records for April

I68A Rassberries—One Step.  Frank Banta, Banjo Trio. Fred Var
Spps

V1688 On The Dixie Highway —On. Btep.  Leo Friedman, Banjo Trio.
Fred Van Eps

V1697 Indianola—Vox-Trot. Instrumental Novelty, 8, R. Honry and
D. Onivas.  Brunswick Military Band

S169B Teasing the Oat—Fox-Trot. Chas L. Johnson. Brunswick Mili
tary Band

MT0A mwhere in France Is the Lily—OneStep. Jus, E. Howard

k_Military Band

51708 Town Strutters’ Ball—Fox-Trot.  Shelton Brooks.
Brunswick Military Band

6171A Umbrellas to Mend—One-Step. Mel. B. Kaufman, Brunswick
Military Ba

S51T1H Prepare for Action—Murch Blunkenburg.  Brunswick Military
und

GISSA Tickle Toe—From Play ‘‘Going Up."* Louis A. Hirsh. Bruns
wick Military Band

VISKB For You A Rose—Fox Trot. Gus Edwards, Brunswick Mili

tary Hand
Chimes of Normandy
ling Trio and Henry
Are You From H
Friedlund
n Old N

With Chimes (Trio). Juck Wells, Ster
h

solo, L. W
nry Burr
Lady

¥ Gilbert & A
Trio and H
(With My

T84 T Jane). Arthur Lange
terlin

N
MTIR wn-n\w
oy

'174A Prohibition Blu Al Sweet,  Arth baritone wolo

1748 The Cannibal King. Ted Morse ur lins, baritone solo

1757 The Rag Time Volunt Off to War. J. F. Hanley, Arthur
Collins, %a e

. _Henry Burr, solo
DI pPRon. y Burr

AN 000000 10

0 A

$6,000 of the appropriation for music in the

schools of Oakland, California, is given as the
£ amount spent in musical instruments alone.
- Don’t show a passive interest in the subject
of more music in the schools!

Arthur Col
Mills, Godfrey & Seott

Ball.  Shelton Brooks.
Old Blighty.

ne wolo.

Ivan Reid & P,

ok to Dew
eph Phillips, barit

51761 Sweet Oriental Rose.
baritone. solo

De Rose. Joseph Phillips,

Louise, Ferera &

ra & Greenus Hawnilan Players,
*). Lilinokalani.  Louise, Ferers &

ireenus  Huwali
1708 Honolula March. Louise, Ferera & Greenus Hawwiian Players
41797 Give Me The Moonlight, Give Me The Girl And Leave The

To Me. Al Von Tilzer. Sam Ash, tenor wolo
51708 Cleopatra Had a Jazs Band. .|

Morgan, Sam Ash, tenor solo,
20180A Por ¥ou Alone. Heury E. Gichl. Ralph Errollo, tenor sole
20180B Je T'Atme—(I Love You) In French. Massenet Ralph Er

1

Miss Ellen Keller,violin solo.
Brahams-Joachim.  Miss Ellen Keller,

rien's Trials and Mishaps. G Thompson, monologue.
ush Hour in a Res rant. G hompson, monologue.
I To Mysolf Bays I. Hurry Von. Tilzer Adn Jones, so

prano solo.
T'm Old Enough For A Little Lovin'

JEELY (Mama Told Me So Last
Night) W. Bidmore und M. Walker, Ada do soprano.

J LENY Hllt the T That Leads to Mother, (. V Thompson. Henry
Burr wolo,

51858 1 Wi To Daddy Goodnight. G. V. Thompson, Henry
Burr, tenor solo,

TRADES JOURNAL 63

S186A The Story dook Ball. Billy Montgomery & George Perry, Col
lins & “Hurlan, duet

G186% I Wars't Scared, But I Just rhoutlu That I Had Better Go—
Avgnur Collins, solo. H. . Schun Collins & Harlan, duet

S187A T'Il Take You Back to Italy. Irving Berlin, Ada J and G

L. Thompson, duet
51878 Keep Oool, The Country's hvm’ Fuel. Chas. R. MeCarran, Ads
op et

Jones and G. L, T

Advance List of Gennett Records

Sole Canadian Distributors: The Starr Co of Canada,
Dundas St. London, Oanada
'OPULAR REOC

TA46 Just & Baby's Prayer at Twilight. & Young
Jerome). ~ Tenor with Orch. Aec. Chas Hart
© Dream of a Soldier Boy. (Dublin-Monaco )
Ace.  Chas. Hart
(Bhe Gave Them Al the
Tenor with Oreh Ace. Ad J

with Orch,
al

90
7647 Minneh:

Hal Hal)
Nelso Hahl
There's Something About & Uniform That Makes the Ladies
Fall (Fink Silver). Tenor with Oreh Aoce. Arthur Hall
7642 I'll Come Back to You When It's All Over (Brown-Mills)
Baritone with Oreh Arthur Fields
ree Wonderful Letters Prom Home (.
donald-Hanloy ) Tenor _with Oreh
7641 Hello, I've For Yo
podrome bbell )
Arthur H.
Liberty Bell (It's Time to Ring Again). (Goodwin-Mohr)
Tenor with Orch. Ace. Arthur Hall 00
STANDARD VOCAL NUMBERS
10039 Ou voules-vous aller? (Tell Mo Beautiful Maiden)
n French.  Soprano with
enneberg.  Frida Benneche
iola’'—Mad Beene (Donizett) Tn Ttalian,
with Flute Obbligato by Paul Henneberg.  Frida Ben

neche " Shoa Ao "
7648 Stlver Threads Among the Gold (Rexford Danks)
Trio_with Orch. Sterling Trio.
When You and I Were Young Maggie (Butterfield) Tenor
with Orch Ace, Henry Burr y .
INSTRUMENTAL RECORDS
10058 Starr March (Rich). Starr Military Band
ruueld National Defile March (Turlet). Gennett Military

an wi
10040 Serenade (Titl) Violin, Flute and
'rio.

Serenade d'amour (Von Blon), Vielin, Flute and Piano,
Gennett Trio b Peve aare 128
517 A Love Thought (Miglivacen). ‘Accordion Bolo. ‘Peppine
Faust—Waltz_(Gounod) R pino

Hart

rom

Look: - X
(Golden-Hu Tenor  with
all

(Gou
Flute Obbligate by

Soprano

Voeal

Piano.  Gennette

ion pine 90
7644 New Orleans Jass (My Dixieland), (Richardson). Gennett
Orchestra
Jasmo (One-Step Oddity), (Klohr). Harry Junior's Jazs
Orchestra asnes . . 00
SPECIALTY NUMBERS
Telephones the Garage ((Comic Monologue ) Geo.
ue), Geo. L
. 90
7619 A Coon's Trip to Heaven (G (Coon Comie Seleetion
with Trap and Banjo. Golden and Heins.
rigger (Golden), ((' Belection  with
Drums and Traps), Goldel 90

ART TONE RECORDS

12508 Swanee River (Old Folks at Home), (Foster). Helen Wars,

violinist
Gentle lows (Ware), (Piano Accompaniment by Fran
cis  Moore) Helen Ware, violinist . 160
umoresque (Dvoruk) on Ware, violinist
Ave Maria (Schubert), ( 0 Accompaniment by Franeis

W

oore),  Hel Vare, violinist. . . .. 160
10019 Vulean's Song—'‘Philemon et Baucis'' (Gounod). Fred
erie Martin, bass
Gipsy Jobn (Clay), (With Orchestral Accompaniment)
‘rederic Martin, bass . 2irscesiresnsns . 25
10050 When The Bell in the Lighthouse Rings (Lamb-Solman),
Frederic Martin,
in the Oradle of the Deep (Knight), (With Orch
estral Accompaniment), Frederic Martin, bass. 25

Winter is gone, and people begin to linger in front of the shop
windows. Is your Columbia display one that will bring them
into your store? Let the Columbia Dealer Service Department

help you. Write to-day.

Columbia

Graphophone
54-56 Wellington St.
oronto . -

Company

w.
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Lucky 13 Phonograph Co.

3 East 12th Street, New York City, N.Y.

MOTORS

No. 01— 8-in. turntable, single spring $1.25
No. 01—10-in. turntable, single spring 1.40
No. 1—10-in. turntable, double spring, plays 2 10-in. records 2.95
No. 6—10-in. turntable, double spring, plays 3 10-in. records 3.50
No. 6—I12-in. turntable, double spring, plays 3 10-in. records 3.85
No. 8—I2-in. turntable, cast iron frame, double spring, plays 3 10-in. records ., 4.85
No. 9—12-in. turntable, cast iron frame, bevel gear wind, double spring, plays 3 '10-in. records 5.85
No. 10—12in. turntable, cast iron frame, bevel gear wind, double spring, plays 4 10.in. records 6.85
No. 11—12in. turntable, cast iron frame, bevel gear wind, double spring, plays 7 10.in. records 8.50
TONE ARMS AND REPRODUCERS

Vo. |—Tone arm and reproducer $1.00
No. 2—Tone arm and reproducer, for playing all records 1.25
No. 4—Tone arm and reproducer, for playing all records, high grade 2.65
No. 6—Tone arm and reproducer, for playing all records, high grade 2.25
No. 7—Tone arm and reproducer, for playing all records, high grade 2.25
No. 8—Tone arm and reproducer, for playing all records, high grade 2.25
No. 9—Tone arm and reproducer, for playing all records, high grade 2.25

MAIN SPRINGS
No. 00— 5%  in., 23 gauge, 9-6 ft 29¢. each. 100 lots 25¢. each
No. 01—1 in, 23 gauge, 7 ft 25c. each. 100 lots 20c. each
No. 0— %  in, 20 gauge, 86 ft. 25c. each. 100 lots 21c. each
No. I— %  in., 25 gauge, 9-6 fr. 39c. each. 100 lots 35¢c. each
No. 2— 13/16 in., 25 gauge, 9-6 ft 43c. each. 100 lots 39c. each
No. 3— 74  in., 25 gauge, 11 f¢. 49c. each. 100 lots 45¢c. each
No. 4—I| in. 23 gauge, 10 fi 49c. each. 100 lots 45c. each
No. 5—I in., 27 gauge, 11 ft. 65c. each. 100 lots 59c. each
No. 6—I11%  in. 27 gauge, |1 f¢. 90c. each. 100 lots B5c. each

RECORDS

POPULAR and GRAMMAVOX Brand, 10 inch double face, lateral cut, all instrumental—

32¢. in lots of 100

30c. in lots of 1,000

29¢. in lots of 5,000

) GOVERNOR SPRINGS
$1.00 per hundred; $6.00 per thousand. Special price in large quantities for Motor Manufacturers.
GENUINE DIAMONDS, SAPPHIRE POINTS AND BALLS
Genuine Diamond Points for playing Edison Records $1.25 each. 100 lot, $1.15 each
Sapphire Points for playing Edison Records .18 each. 100 lot, .13 each
Sapphire Balls for playing Pathé Records .20 each. 100 lot, .16 each
NEEDLE CUPS AND COVERS

$17.50 per M. $16.00 per M. in 5,000 lots. Covers $7.50 per M.

COVER STAYS
No. 1, for Table Cabinets, 6 in. long 9c. each. 100 lot, 7V4ec. each
No. 2, for Floor Cabinets, 9 in. long 17c. each. 100 lot, 13¢.  each
No. 3, heavy for Floor Cabinets, 10 in. long 20c. each. 100 lot, 16c. each

Continuous Piano Hinges, 23c. per foot.

We also manufacture special machine parts, such as worm gears, stampings, or any screw machine parts for
motor; reproducer and part manufacturers.

Special quotations given to quantity buyers in Canada and other export points.

Write for our 84 page catalogue, the only one of its kind in America, illustrating 33 different styles of talking
machines and over 500 different phonographic parts, also gives description of our efficient Repair Department.

LUCKY 13 PHONOGRAPH CO., 3 East 12th Street, New York
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—with exacting care

The phonograph manufacturer
that | like to sell is the man
who buys his materials with
exacting care,

Because then it is easy to sell
him the Stephenson Precision-

made Motor and easy to keep
him sold.

Because he buys with exacting
care—which ' logically means,
the Stephenson Precision-

made Motor.
President
STEPHENSON, INc., - - - - One West 34th St., New York
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ASCHERBERG, HOPWOOD
@ CREW, LIMITED

CERTAINTIES FOR THE TRADE.

SONGS
DREAM BOAT By lIvor Novello

(From Sec Saw) Composer of 'Till the Roys Come Home
Comedy Th. London.  i.e., Keep the Home Fires Burning

BELLS OF ST. MARYS, By Emmett Adams
Cumpu\n of God Send You Back 10 Me

MY HEART’S IN MY HOMELAND
By Kennedy Russell

Mus. Director of the Pavilion, London

JOGGIN’ ALONG THE HIGHWAY

Words by Arthur Anderson

By Harold Samuel

16 MORTIMER STREET, LONDON, W., ENG

Canadian Agent
LEO. FEIST, 134 W. 44th St., New York.
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New Song with a Record First-month Sale

Gou Keep You In
His Car

God ke

God keep you in His eare rywhere

Through days of so

pain
Come to my lonely heart; come © to part
God keep you in His care, till you come home again

Edward Lockton

NEW SONG

By
Used by a large number of the leading English singers
Published for All Voices in the Following Keys
No. 1in Bb (Cto Eb). No. 2 in € (D to ). No. 3 in

Db (Eb to Gb). No. 4 in Eb (F to Ab).

J. H. LARWAY
14 Wells St., Oxford St., LONDON, W.L, Eng.

Selling Agents for Canada:
THE ANGLO-CANADIAN MUSIC COMPANY, 144 Victoria St
TORONTO

EVERYTHING IN MUSIC AND
MUSICAL MERCHANDISE

can be included in your order for

Whaley-Royce “Imperial”
and OTHER WHALEY-ROYCE LINES

We specialize in the quick sellers, the lines the public are hot after. Our
values are big, and at prices the lowest on the market. Send us your whole
Migsiature Bagpipes order, and you save time, work and expense.

12 Grades of
Violins

VIOLINS

A new shipment, comprising 12
grades, that are really big value—

BESIDES THE “HITS”

We Carry in Stock at all times all

OUR LAST BULLETIN

Standard Music

Embracing—Vocal Solos, Vocal | Made money for a lot of dealers.
wholesale prices from $4.95 to $18. | Dilere Church Music (for all oe. | Did you use it? Watch for our
Bows casions), Quartettes (Mixed or | next It makes a drive on a

Also an excellent assortment—|2

Male), Trios (Female Voices), | selected list of sheet music, books
Organ Voluntaries, Piano Music of | and small goods, at prices decidedly

grades—running from  $1.00 to | all kinds, Solos and Duets, Popular, | to your advantage.

$5.50 wholesale. Classical, Etc.

WHALEY, ROYCE & CO., LIMITED

311 Fort Street
WINNIPEG

Contractors to the British
and Canadian Governments

237 Yonge Street
TORONTO
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Bagpipe Materials
HORTAGE of materials is said to now be affecting the
bagpipe industry. According to a Dundee paper the
particular kinds of woods used for the making of bagpipes
have become very scarce. Makers of these instruments are
booked up with orders—especially for the Scottish regiments
—which they cannot execute. However, the Highland So-
ciety of London is taking the matter up, and it is hoped to
get permission to import the comparatively small quantities
of wood required.

Mandolins in Japan

“THE mandolin was first introduced into Japan about ten

years ago,” says the London Music, “and it soon be-
came a favorite with college students generally. The Keio
University was the first college to form a mandolin
orchestra. There are at present many amateur mandolinists
in nearly every city in Japan, but they are not yet advanced,
and play only the simplest airs. There is no guitar soloist
at present in Japan."

Back to Piano Compositions

SOME plain-spoken writer has had his say on this sub-
ject in the Musical Courier. It may analyze a certain
percentage humor, a certain percentage sarcasm, but it is
decidedly frank and not without some sound reasoning be-
low the surface. Doubtless there are many aspiring com-
posers to whom the publishers would like to show this
article, which contains statements that dealers, too, will
silently applaud. For this reason it is here reproduced:
“We are being ped, overwhelmed, deluged, with

't omic songs, songs, art songs yesterday,
patriotic songs to-day, peace songs to-morrow-—everywhere,
always, everlastingly songs. Why this babbling brook of
songs going on for ever? Not one in a hundred of these
songs succeeds. Not one in a thousand takes hold of the
public. Surely there never was so much work for so little
pay, as is the sum of all the labor done by the many thou-
sands of song writers the world over. Does every writer
hope to make money by his song?—perhaps we should say,
her song? Or are they all chasing the phantom reputa-
tion?

“It is easier to write a song than an instrumental piece,
no doubt. The words help to hold the attention of the
composer and determine the length and breadth and thick-
ness of the song. But no great reputation can be made
by songs. It has been truly said that songs form the decora-
tion, not the foundation, of the great masters’ reputations.

“Let us drop the great master phase of the subject,
however, and come down to the every day and ubiquitous
song writer, whose new creations flutter from the press like
the falling leaves of These th d-and com-
posers would do well to try their hand at piano music, organ
music, violin music. They should not be discouraged by
a sense of something lacking when they attempt to compose
without a volume of verse at hand, like a cotton string on
which to hang their precious musical gems. Leave out the
string and put more polish on the jewels,

“Even an attempt to write without the help of words
will make song writing seem easier, and may possibly im-
prove the quality of the songs. No writer can analyze the
pianc works of Schumann, Chopin, Liszt, or Beethoven
without raising his style to a higher level. The study of

organ music will open up a new world to him and give
him a sense of breadth and dignity he can not otherwise
acquire.

“It is far better to get suggestions from piano, violin,
and organ works than it is to study exclusively the songs
of Schubert, Grieg and Brahms and acquire a reputation as
a plagiarist. Nor is it of any value to imitate the successful
popular songs of the day. No two successes are alike.

“Those who work for art and those who toil for money
will do well to r ber that the instr le
has far less competition than the song writer, and that both
money and reputation may be made by a good piano solo
as well as by a successful song. There is no sense in turn-
ing out the ever increasing pile of half good, half bad,
medium grade, indifferent songs. There are neither sing-
ers nor hearers for them. And why should so many
budding, or unbudding, composers deem it necessary to
print their every melodious fancy? We all do an enormous
amount of talking, which we never think of putting in a
book. Thousands of young composers apparently believe
that all their musical trifles and turgidities deserve to be
engraved on lead zinc plates and printed for the wonder
and admiration of mankind.”

Charitable in Judgment

ACCORDING to a writer in the Billboard, if you want

to get a good idea of the best song on the market,
“pick that which is slammed most by rival publishers. There
is something about a meritorious number—or one possessed
of those qualities which will endear it to performers and
music lovers in a brief space of time—which calls for the
greatest outburst of invective on the part of jealous com-
petitors. It seems as if the music publishing business
abounds with two kinds of superlatives only—those of a
laudatory nature voiced by publishers owning numbers, and
the direct antithesis expressed by other publishers. Per-
formers might as well go to the Kaiser for enthusiastic
praise of Old Glory as expect one publisher to admit that
the output of another “comes up to snuff.” The wise per-
former understands the “sour grapes” tendency, and also
knows to what extent the enthusiastic endorsement of a
publisher issuing a song should be discounted. There is a
happy d it is the b of performers to find it
if they expect to be supplied with suitable material.”

This may be a true picture of conditions among the
popular music publishers down in New York. As to that
the Journal not in a position to say yes or no. But in
Canada, at least, we are more charitable in our judgments,
The Journal Editor has r y heard repr ives of
the publishing houses here giving their competitors credit
for having certain excellent and big-selling numbers,

Weakening Songs in Re-writing Them
HPERFORMERS will tell you that many good songs have

been spoiled in the re-writing process,” says the
writer quoted in the preceding paragraph. “It is customary
in big offices to have experts ‘fix up' numbers brought in by
unknown or unskilled writers. That many of these songs
need revision can not be gainsaid. You can not issue a
number with a first verse written to one meter and a second
constructed along entirely different lines. In many in-
stances hnical in the lodi ings are ne-
cessary. But a great deal depends upon the spirit in which
revisers do their work.

e
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Words by REGINALD RIGBY Music by LEO. T. CROKE ;
t
Note:—We honestly believe that this will be one of the biggest songs ever handled—and we have ¢
published some hits. t
“When I hear the gate a-swinging :
As you throw it open wide, >
When I hear your footsteps ringing .
On the cobble path outside,
When I hear your dear voice singing
As you reach the cottage door, 1
Then I'll know that love is bringing
My dear one home once more,” f
Published in Three Keys—C-D (D to E), and F. :
Secure your order at special introductory rate by ordering now. 1
n
Watch your stock of . Watch your stock of L
e | TERSRAING | cgte e Gt Bl Dovh & ’
Roses of Picardy' NUMBERS Shining” E
a
o
2l Lond, N York
CHAPPELL & CO., Limited, 347 Yonge St., Toronto “3, N .
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MR. MUSIC DEALER:
Mr. Albert E. MacNutt gave you, “We'll Never Let the Old Flag
Fall,” By Order of the King," etc., and now he gives you
“This Wonderful B t for Thee”
The “Beautiful” patriotic song,—read the chorus
Special Take the Lily of France, so white and pure, This song is
Introductory An American Beauty sublime, Restricted |
Price With Britain’s red, red rose secure, “to the =
The Maple Leaf for all time. Legitimate
10 cents A Thistle, then, from Scotland's glen, Music Stores
the With the Shamrock, we'll make the world free; till further
Copy. God shield them all, whate'er befall, notice.
This wonderful bouquet for thee.
And the melody—well, it will surprise you.
OBEY THAT IMPULSE—Order now from
Anglo-Canadian Music Co.  MacNutt Co.
Toronto, Ont. Main St., Moncton, N.B.
P.S.—THIS IS A “BOUQUET” THAT BLOOMS IN THE SPRING
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“Some of them think a request for revision is tantamount
to an invitation to change a song as much as possible,
whereas the correct proceedure is to change it as little as
possible. When the underlying idea which led to the ac-
ceptance of a number is entirely disregarded by the revisers
the song, though technically correct, is worse than it was
originally. This is particularly true of songs by colored
writers, which gained some degree of prepublication popu-
larity. In many instances, after they have been taken over
by an established publisher, the market edition shows a
complete absence of all, or nearly all, the things that made
the number acceptable in its prepublication form. Of course,
absurd and objectionable phrases should be removed, but
revision entered into in the spirit of complete destruction
of a good idea ofttimes means ruining a splendid piece of
song conception.”

Detecting “Faked"” Violins

WHEN examining an old violin with a view to purchase,
the first thing the amateur or unwary individual looks
for is the label. That is about the last thing the expert ex-
amines. With this introductory statement, Robert Alton
proceeds with an interesting and helpful article in the
London Musical Times. Mr. Alton says: “Even the com-
mon German copies are labelled Stradivarius, Guarnerius,
Montagnana, etc., although the instruments themselves
would deceive nobody who had the slightest acquaintance
with the subject. Labels can be altered or removed almost
at will, and are no guide whatever to, the genuineness (or
otherwise) of an instrument. Examine the rest of the in-
strument first, and if it agrees in every particular of im-
portance with the maker's characteristics of which it is
pposed to be a speci , then it may be taken as a

genuine label in a genuine instrument.
“The inside of an old violin purporting to be genuine is
frequently in a very dirty state. This, it is almost needless
to remark, is very easily imitated. The wood is sometimes

Established 1852 Call Telephone M. 554

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music,
Don’t forget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co., of London, En$
Pélisson, Guinot & Blanchon of Lyon, France.
J. W. York & Sons, of Grand Rapids, Mich

35 St. Lawrence Blvd, - Montreal
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stained with chemicals, and these may be detected by their
smell. A genuine old violin, speaking generally, if of any
value at all, has in most cases been taken care of by its
previous owners, who have had too much regard for the in-
strument to have allowed thick layers of dirt to penetrate
and settle on the inside. The days when valuable instru-
ments were allowed to hang on farmhouse walls, etc., year
in year out, are long past, and no sensible person nowadays
hopes to become possessed of a Stradivarius violin from
such quarters. Therefore, treat with suspicion a violin
which is loaded up with dirt and dust on the inside. It is
many chances to one that the dust did not get there without
design. Again, in a genuine old violin, say about a hundred
years old, the wood itself is old and brown. The atmos-
phere will do this without other aid, or indeed in spite of it.
Therefore, scrape away the dirt, and see what the wood it-
self will tell you. And even if it is brown inside the in-
strument do not rest satisfied with that. If the inside is
brown with age the outside should be more so. Under the
scroll at the front, which is frequently unvarnished, should
be brown too, but if it shows white and new that tells a
tale.

“The varnish of an instrument is a good guide to genuine-
ness, but previous acquaintance with violins is necessary

Have you ever arranged a window display of
small instruments and music suitable for
sending as gifts to the boys overseas?

if this test is to be applied. For instance, Duke finished
most of his violins with a yellow golden varnish, and a
very few with a poor, meagre looking brown varnish, but
this knowledge is not of much use unless a genuine Duke
has been examined and its peculiarities in this respect noted.
However, a list of the various makers and their peculiari-
ties in this direction is so far useful that it helps in a
measure to act as a check in the examination of an instru-
ment. It is also to be noted that most violins with pre-
tensions to value are oil-varnished; in fact a spirit-varnished
instrument, no matter how well made, will not last so long
as a well-made oil-varnished instrument. The spirit-varnish
cracks and chips off comparatively easily. The oil-varnish
‘wears,’ and does not chip, and improves in mellowness of
appearance as the violin increases in years.

“The manner in which a violin is purfled is also a guide
to its status. In ‘faked’ instruments there is not the time to
spare to inlay the purfling as it should be inlaid, and conse-
quently this work is often carelessly or hurriedly executed.
In good work it is very neatly performed, and is a test of
fine workmanship. So far as lines ruled in the place of
purfling are concerned, it may be stated (some few notable

SMALL

GOODS

Wholesale Only.

BEARE & SO

WRITE FOR NEW SEASON'S LIST.

117 KING ST. W., TORONTO,

ONT. And London, England.
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instances to the contrary excepted), that the fiddle-maker
who cannot purfle his instrument may not be trusted very
far in the workmanship of the other parts of it, some of
which are every whit as difficult to execute properly as the
purfling. Look well at the corners when examining the
purfling. If the mitres are badly made and the black edge
of the outermost line of the purfling is broken off short,
instead of being carried right into the corner in what is
called the ‘bee’s sting,’ it is careless work, and scores a
black mark against the fiddle

“Another very good test with regard to violins purport-
ing to have been made during the 18th century is as fol-
lows: Look at the front of the peg-box, i.e., the cheeks,
and see if there is a joint running down each side of the
edge, about half the depth of the peg-box, and carried
round the back of the neck under the chin of the scroll.
This joint should be seen in all violins dated previous to
the last century. The reason of this is that violins, previous
to the alteration of the standard pitch, had shorter necks,
and had to be altered with the alteration of the pitch. This
was done by cutting off the scroll or head, just at the top
of the neck, and regrafting it into a new neck, the joint be-
ing made just under the chin of the scroll, and finishing at
the front, halfway up the edges of the peg-box. Now, this
joint has been imitated by scratching a line in the position
which the genuine joint would occupy in the ordinary way,
and filling up the groove with glue. This fraud may be de-
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NEW and STANDARD SONGS

IN KEYS TO SUIT ALL VOICES
GOD KEEP YOU IN HIS CARE

Jack Trelawny

SUSSEX BY THE SEA W. Ward-Higgs
GOD SEND YOU BACK TO ME

A. Emmett Adams
DOWN HERE ... May H. Brahe
YOUR SONG

IN GOD’S OWN KEEPING

Henry E. Geehl

A JAPANESE LOVE SONG

May H. Brahe
SONNY  (Life is & fine thing, Sonny) Arthur Meale

THERE'S A WHISPER IN THE AIR

May H. Brahe
VALE (Farewell) ...Kennedy Russell

Herbert Oliver

tected by examining the wood on each side of the
joint. If the wood does not show a difference in grain, one
side of the cut from the other, it is very evident that it
will not be a genuine join at all, and the evidence in such
a case is sufficient to prove that the violin is a fraud. The
genuine joint is often extremely well executed. The imita-
tion joint is more often badly imitated, and condemns it-
self in many cases by its very appearance.

“Again, in old violins the peg-holes were often filled in
and re-bored, owing to wear. The old holes were simply
cleaned up with a wood-worker's ‘reamer,’ plugged, and re-
bored. In this case the ring of new wood showing round
the hole should be the same thickness all round. In
‘faked’ instruments they are very often put in to one side
of the proper peg-holes, and consequently show by their
position that they could not possibly have been put in to
repair a legitimate fault, such as wear,

“The state of the inside fittings and the inside finish of a
violin is also a good guide to the worth of the instrument.
A genuine violin, made by a conscientious man, is well
finished,—the blocks properly rounded and sandpapered, the
linings bevelled off and sandpapered smooth, the corner
blocks gouged to follow the sweep of the ribs, and the
bass-bar nicely rounded over and smooth as possible,
‘Faked' instruments betray their origin by the rough and
badly-finished inside. Rough wood, unfinished blocks, badly
made or fitted bass-bar, linings not bevelled or not fitted
into the blocks, and in general a careless, slovenly, hurried
appearance about the whole interior—all these signs show
to the careful observer the fraud in its naked ugl s. Do
not purchase an instrument of this kind, no matter what
the dealer says. If there is any doubt at all, the purchaser
should have the benefit of it, not the fiddle-dealer.

“A fair idea of the age of a violin may be formed by
taking out the tailpin and noting the color of the blocks
and the kind of wood of which they are made. Good violins
are fitted with good blocks of pine, well matured before they
are put in. Poor blocks betray a cheap, worthless instru-
ment, or a fraud. Imitation cracks in the belly or back
may be detected by looking for them on the inside, through
the tail-pin hole. If they are not showing on the inside,
be sure they are not real cracks at all, but there for the
benefit (or rather, very much otherwise), of the unwary.

(Destined to be 1d-famed).

COME, SING TO ME
I'LL SING TO YOU Jack Thompson

(New song, a fitting successor to “Come, Sing
to Me.")

SOMEWHERE IN FRANCE Herbert Ivey
ALL IN A LILY WHITE GOWN

Easthope Martin
SOMEWHERE A VOICE IS CALLING
Arthur F. Tate

SAILORS OF THE KING .. Theo. Bonheur

Jack Thompson

Popular Piano Solos

VALSE IMPROMPTU
DANSE CARACTERISQUE Paul Ambroise

Paul Ambroise

AU PLAISIR Jean Douste

APPLE BLOSSOMS Leona Lacoste

PASTORALE F. Hitz

SCHERZO CAPRICE Paul Wachs

The

Anglo-Canadian Music Co.
Limited

144 Victoria Street
TORONTO, - ONT.
Sole Agents for:
Edwin Ashdown, Ltd.; Enoch & Sons;
J. H. Larway; Leonard & Co.,

and other houses.
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“Worm-holes are another favorite device of the ‘faker.’
So far as the writer is concerned he would hardly purchase
a worm-eaten violin at all, no matter what was its make, if
the instrument showed signs of being at all badly attacked.
Wood-worms are very destructive insects, and extremely
difficult to eradicate from any piece of wood they have
attacked, and fiddles are no exception. But in the case of
the proposed purchase of such an instrument, be very sure
the violin is genuine and not ‘faked.’

“Finally, remember that a guarantee should be given
where an expensive violin is purchased. The buyer cannot
be too careful in view of the many frauds which are on the
market. And if an expert can be found, by all means take
him with you when making the purchase. His advice, if
followed, may save both money and temper.”

To Encourage Music Publishing in France
ORD has come from Paris that such men as Saint-
Saens, Widor, d'Indy, Debussy, Dukas and Faure,
have banded together to use their influence to encourage the
publication and printing of music in France. For many
years German books and sheet music of every description
were largely sold. Since the summer of 1914 nothing of
that nature has been crossing the Rhine, and while the de-
mand for music has not been as great as prior to the war,
there have been sales, but for a long time some of the
editions popular for the piano were lacking. Prominent
French musicians have collected studies and compositions
as well as books of French methods and music, and these
were put upon the market recently with such success that
the publishers and printers have been encouraged to go at
the work in earnest. The music is higher priced than
those volumes printed in the enemy country, but it is
thought that when labor is reorganized after the war, the
figures will return to their original mark.

Taken In

OME American sheet music dealers, it seems, are com-
plaining of being “done.” The method of the con-
cern complained of is said to be this: They promise to
deliver the latest popular music at 734 cents a copy, with
the privilege of exchanging any music left unsold for newer
issues from time to time. They also give the dealer a
coupon to be presented to customers which can be ex-
changed for merchandise to the value of 214 cents. The
music, when delivered, proves to be old copyrights dating
back four or five years and publications that were never
popular. When the dealers write in for satisfaction the
firms in question avoid answering or compietely dodge the
issue.
It takes instances like this to impress the advisability of
dealing with reputable publishers and jobbers.

Chappell & Co. Secure “Waiting"

Messrs. Chappell & Co., Ltd,, recently received a cable
from their home office in London, to the effect that they
have secured the copyright of the famous song “Waiting”
(When I Hear the Gate A-Swinging) for all countries
outside of Great Britain and Ireland. It is said that there
was much competition involved in the securing of the song,
there being a number of publishers endeavoring to obtain
the rights. There is very little doubt but that the suc-
cessful bidders paid a very large advance for the privilege.

Chappell & Co. have been very successful in securing a
number of ballad successes which have been produced in
England during the war. This includes “Keep the Home
Fires Burning” (Till the Boys Come Home), “When the
Great Red Dawn is Shining,” and now, this, their latest ad-
dition, “Waiting” (When I Hear the Gate A-Swinging).
The words of this song are by Reginald Rigby and the
music by Leo. T. Croke. Chappell & Co. seem to have

Enoch Song Successes

in keys to suit all voices.
BUTTERCUPS ARE BLOWING
Claude B. Yearsley
MOON OF MY HEART.... Both Th

pted an Ily clever slogan in connection with the
above song: “The Melody-Song in which words and
music are perfectly attuned, that's all.”

Mr. Judd, of Ascherberg's, London, Coming
to U.S
Mr. Henry F. Judd, publishing manager of Ascherberg,
Hop d & Crew, Ltd., London, England, has been chosen

LITTLE BIT OF A MAN
GOD’S BRIGHT MORNING. ... Arthur Meale
A LITTLE LOVE SERENADE Landon Ronald
A MOTHER'S HEART... ... May H. Brahe
YOU TOOK ME TO YOUR HEART

May H. Brahe
ROSES ALL THE WAY.. .. Jack Thompson

A Very Successful Waltz
VALSE MYSTERIEUSE, by Henri Godard.

Two Important Song Cycles
FOUR SONGS FROM “THE FRINGES OF THE
FLEET,” by Rudyard Kipling and Sir Edward Elgar.
“SONG PICTURES.” Five songs by May H. Brahe, for
low, medium and high voices.

Published by
Enoch & Sons, London, England

and
The Anglo - Canadian Music Co.
144 Victoria St, TORONTO

Jack Thompson

‘;

to go to the United States by the Foreign Office, for war
propaganda work. Upon the occasion of Mr. Judd's leav-
ing London, he was tendered a complimentary dinner by the
staff, with whom he was a general favorite. Mr. W. Allen,
the company's general manager, was in the chair. During
the evening Mr. Judd was presented with a very handsomely
fitted leather bag by the staff. In making the presentation,
Mr. Allen referred to the good work Mr. Judd had done to
promote the prosperity of the firm and to the honor that
the Foreign Office had conferred upon them in choosing
one of their number for such important work on behalf of
the government.

A Typical British Composer

A composer who is very quickly coming to the fore-
front of British musicians is Mr. Easthope Martin. The
heading -of this article ntentionally so worded, as Mr,
Martin's compositions are among the most typically Eng-
lish, expressing British feelings in a thoroughly British
manner. Whether it be the keen enjoyment of the way-
farer, or the story of the old countryman, or be it the trip-
ping girlish love song, Mr. Martin shows his thorough mas-
tery of the art of musical and rhythmic expression. Sev-
eral of Mr. Easth Martin's p i are already very
popular, the best known being his: “Four Songs of the




Fair,” “Songs of Open Country,” “Red-Letter Days,”
“Three More Songs of the Fair.” Each of these albums
contain some of the most beautiful contributions to Eng-
lish song. The “Four Songs of the Fair” are delightful
pictures of the life of the village that we all love. The
“Songs of the Open Country” are broader in treatment and
breathe the scent of the air of the hills and the harvest
time. “Red-Letter Days” is a cycle of really charming
songs, each treating of a particular popular day in the
year, such as “St. Nicholas Day,” and “The Brightest Day,"
is expressive of the particular day in the life of the youth
ful lover.

The “Three More Songs of the Fair” simply brim over
with exuberance and jollity. The first number, “Come to
the Fair” is an immediate success, and the story of the
last “Hatfield Bells” is set in a really delightful manner,

Mr. Martin's compositi are blished by Enoch
& Sons, London.

The Matthelkqumeusic House

Dealers in Pianos. Gramophones. Graphophones, Music and
Musical Merchandise
214A EIGHTH AVENUE WEST CALGARY

We Carry the Latest Sheet Music. The Most Popular Are
15¢ EACH 35¢ EACH
When Yankee Dobdle Learns to = One Fleeting Hour. & keys
Parlex vous Francaise. | Your Eyes Have Told Me 8o,
Dixie Velunteers. | 8 heys.
We're Going Over. | 1 Gathered & Rose, 5 keys
In the Sweet Long Ago. | - — -
| Don't Want to Get Well, 40¢ EACH
». When Irish kyes, Are Smiling,

)
| Missouri Walte, vocal or instr.

# Long, Long Trail, 5 keys.
oy su of Your Smile, 4 keys
ondway. Hello France. - ——eeeeeee e

e —" 45¢ EACH
| “Vale" 4 keys

The Rosary. 6 keys.

God Send Me Back to You, 4 keys
Blus Rose Waltz, vocal and inwir. | Also hundreds of the best clossical
Take Me Back to Dear Old Blighty. songs in each key,

MAIL ORDERS FROM THIS LIST FOR $1.00 OR MORE, POSTPAID
We Reserve Seats for th atrick's Concert at Al Azh

Saturday at € March 16, 1918, 50¢ Eac
i Annual Apclle Choir Convert, Tussday, £.30 pm, st K
March 19, 1916, Miss Jennie Taggart, Soloist. Tickets,

Temple,

Church,
00 Each

Sheet music advertisements in the daily papers are not eommon
The one here illustrated wes 4% in. x 5 in, space in the Cslgary
Morning Albertan by the Matthews Music House, Ltd. Besides the Yists
of music st various it shows the store is headquarters for

"
tickets for musical concerts

New Ashdown Piano Music
The following new publications by able writers whose
past efforts in the production of piano music have been
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This same publisher has issued these important song
cycles all by Herbert Oliver: “Songs of Old London,”
“Songs of the Orient,” “Three Persian Songs.” and “The
Passing Show.” Herbert Oliver is one of the leading Eng-
lish song writers and anything from his pen is welcomed as
a worthy addition to the best modern songs.

A Larway song that is going well is Jack Trelawyn's
“God Keep You in His Care,” in four keys. Anglo-Cana-
dian Music Co. are Canadian Agents for all the above.

“This Wonderful Bouquet for Thee"

Mr. Albert E. MacNutt, the well known Canadian song
writer, who hails from Moncton, N.B., has entered the
music publishing field with a new song “This Wonderful
Bouquet for Thee,” an Allied patriotic number. Mr. Mac-
Nutt announces that the sale of this song will be confined
to the legitimate music store channels. His plans are
that department stores will not be given the song to com-
pete on the ground of price with the exclusive music
dealers, and if in future it should be sold to the depart-
mental store he promises to take back all copies sold the
music dealers and give them the benefit of the new rate.

While Mr. MacNutt is publishing this song himself,
he mentions that he has not severed his relationship with
the Anglo-Canadian Music Co., for whom he wrote pre-
vious songs, but “This Wonderful Bouquet for Thee,” and
all his other pieces may be obtained from the Anglo- Cana-
dian Music Company.

Recent Enoch & Sons Publications

The man who reviews the new music for the London
Musical Opinion has this to say of recent Enoch issues:

“It would be no exaggeration to say that Landon Ronald
never produced anything more artistically satisfying and
at the same time more consistently human than his ‘Four
Songs of Innocence,’ settings of poems by William Blake.
One of the most chi teristic essays of the group is that
bearing the appropriate title of ‘The Lamb,’ tenderly ap-
pealing, simple, and yet distinctly unconventional. Vocal-
ists will turn with pleasure to the song before us. ‘The
Lamb' has recently been published in separate form,

“May H. Brahe's ‘I passed by your Window' (from the
album of ‘Song Pictures’) takes the shape of an old-
fashioned ballad, even to the extent of having most of its
phrases cut according to long established regulation lengths.
We know that singers like this sort of thing; but should
they have it all their own way? To our thinking the ac-
companist, who is not infrequently a better musician than
the singer, should get a little consideration and not be left
out in the cold through sheer lack of interest.

“Much more inviting to modern ears is Easthope Mar-
tin's ‘Timber-lore,’ a song of the woodland elves. Here
wedded to a pulsating, rhythmical melody we have a delight-
fully coloured harmonic background. The words which
bear the signature of W. H. Ogilvie call for particular

received with deserved are—Noel Joh 's “Le
Papillon” (an etude staccato), Henry Geehl's “Aux Pa-
pillions,” Felix Swinstead's “Elf Dance,” and “Vale Bal-
let,” by E. Barnard—all artistic and fascinating in qual-
ity and not technically beyond the capacity of ordinary
players. These Ashdown numbers are obtainab'e in Canada
from the Anglo-Canadian Music Co., Toronto.

Important Larway Music
Good duets for male voices are not over plentiful. J.
H. Larway the London publisher has added a striking num-
ber for tenor and baritone to his growing list. The title is
“Gog and Magog,” by Herbert Oliver, which ensures a
good number for professional and amateur singers.

“As to the rest of the novelties to hand we would crave
a passing thought for the following. Walter Butler's ‘Cut-
tin' Rushes,' (a bright, winsome ditty), Donald Crichton's
‘Away in the West' (a sympathetic setting of some tasteful
verses by P. J. O'Reilly), and Stanley Dickson’s ‘Little Con-
nemara Rose’ (a dainty Irish love song). Barring occasional
touches of sentimentality these songs are models of their
order. We like the subtle characterization of ‘Cuttin’
Rushes,’ as well as the easy going gait of ‘Away in the
West.' If rather too obvious for some tastes, ‘Little Con-
nemara Rose’ may be relied upon to please the public
palate.”

Enoch publications are handled in Canada by the Anglo-
Canadian Music Co.
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Pot Pourri

The pupils of Theodore Fossum, Medicine Hat,
given their 7th pianoforte recital this season

The Regina branch of Heintzman & Co. have announced
a sheet music sale in connection with their closing out the
sheet music and small goods department.

The College Book Store, Kingston, also handles sheet
music and are featuring “The Soldier's Song Book,” pocket
size. “Send one of them in every overseas box" is the
slogan in their advertising of this book.

Miss Jennie M. Stalter, of Oshawa, a pupil of Mr. M
M. Stevenson, Toronto, has written a charming setting for
Tennyson's “Crossing the Bar,” which will, doubtless, be
in good demand by church soloists. The Anglo-Canadian
Music Co., are publishers.

P ——————

NEW MUSI

have

Copyrights entered
at Ottawa
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‘It Must Be Love Words by Gus Kahn,  Music by Eghert

1054 rds and Musie b

Whma A!e lne Girls of Yesterday." W

Leonard & Co. Issue New Numbers

A volume of quaint ballads is “I've brought some
Songs,” by Daisy McGeoch, called “A plain little Song,”
“Tell-tale Eyes,” “April,” and “Les Blesses.” A very pleas-
ing quartette, the most joyous being the pretty song
“April” “A plain little Song,” however, runs the former
close in charm of melody and in the quiet humour of the
verse. Other nicely written and enjoyable songs are “For
Me—Remembrance,” Leo. Cohnreich; “When God Shall
Please,” Kennett Wynne, and “When You're Alone,”
H. Matheson, (The Pianomakers.) Anglo-Canadian Music
Co., are Canadian agents for these publications.

Record Filing Invention
Multifile Systems Ltd., are endeavoring to interest the

1957 lnck A-Bye Your Baby with a Dllle Hllody
Lewis and Joe Young.  Music

Fol the Glory of the Grand Old l'll[

jordon V. Thompson, Thompson Publishi

& Lump of Sugar Down in Dixie

Yellen usic by Albert G
Words and Music by Bud De Sylvia, Gus
| Music by Sencen G, Lewis
y Jack Yellen.  Musie by Albert
Waords by Harry Akst,  Music by Avthur

a Smile and

Eghort Van

w Style When You' Ia We.
by AT'W. Brown, Gus

.7‘7

. Blﬂ Sebastian's !hnr o u by Harr
“You-00 Just You s by Trving Cae Musie by Geo
Gorghwin
1970 *'My Little Service Flag Has Seven Stars.’' Words by Stanley
\|m|.|‘\ Muic by Hurry T
971 *‘Bing! Bang! Bing! 'em on the Bhine."" Words and Music by
Jack Mahoney
1972 '‘Good-bye Cabarabian Nights.' Words by Raymond Egan
Lusic by Richard K
W74 *'T Miss that Mississippi Miss that y Sam
Lewis " « N
W77 "‘They Were All Out of Step but Jim . ‘.n.l Music by
Irving Berlin
082 ‘‘Dagmar Walte.' By . M. Hands, Port Rowan, Que
981 **General Pcnmn; (O step, March or Twostep.) By Carl
\
085 "Nmu" (Waltz.) By F. W, Vandersloot
996 ‘How'd You Like to be My Dsdd ords by Sam M. Lewis
a1 oo Tuung, . Muate by Ted Hayds
1077 *'The Devil Has Bought Up All the CB-I Words and Music
by Irving Berlin
14001, ““The Lovelight in My Mother's Eyes.'' Words irant ¥
Cole, Music by Fred G. Brown. Thompson -..lmmm Com
puny. ‘Toront
1011 ““Get Up, Get Out and Go." Words and Music by F. Collis
Wildman
T luamc Martin”'  Air connu.  Paroles pur 11 d'Yvray, Elzenr
Daoust. Montreal. Que., 20 mars, 1918
1018 Kaiser ' Words by Raymond Egan,  Music by Eghert
Van  Alstyne
1010 “‘Derby Day in Dixie.”" Words by Raymond Egan.  Music by
Richurd A, Whiting
1020 *“What Are You Going to do to Help the Boys.'' Waords by
Gus Kahn,  Music by Kghert Yan Alstyne
ozl 1 Oan't un Along wmmul You."" Words by Gus Kuhn
Music by Egbert Van Alst
a2 “Thon Bhlll Nut Steal Tny Nllxllhwl Mule." Words und
Music by CHff Hess
1034 “'Thy Way, Not Mine, 0 Lord.'' (Anthem.)  Words by
Bonar. — Music by 1. Geo. Marshall Music
Publishers Associntion, Limited, Lo anto,
' Played St. Andrew's, Old St. A Musie
W C. Blomfleld, St. Andrew’s College
1086 “'Standrn’ Words and Music by An
drew's College, Toronto.
14040 ¢ ' Words and Musie by und \|\||n
o J. Thompson.  Aubr . treal
1041 ‘lu Und Gott!' '’ \\....|~ and Music by Qer ...m
5. Upson. _Whaley, Royee & Co.. Limited
1042 *‘Wondrous Eyn of Araby.' CWorde by Fleta Jan  Pr
Music m Lerher
14045 d Ten: Words by Eddie Cantor and
1AW '
14044 *‘Cher by Alfred Bryan
ot Who Do You TI ing You're Fooling With That Million Dnllll’
Talk.''  Words by Sam M. Lewis und Joe Young. Music hy
Ted | Suyder
14051 ‘8o Up Your Dollars in Khaki, and Help Win Demo
uncy-n.m" Words by Lister R. Alwood, Music by Richurd
A. Whiting
14052 “‘Let's Take a ‘l'np up to Loveland.'' Wards by Karl Louar
Music by Adam n Karl L. Cousine sna
Winds
34058 Words l.\ Arthur W Peach.  Music by
Adam Robertson 1 L. Cousins and Adam Robertson, Wind
sor, Ont
44054 *“Jerry Mon Oheri.'' Words by Stanley Murphy. Music by Hurry
rney

Canad talking h trades in their system of filing
disc records, which they term “Flexifile.” In this system
the records are filed vertically, and the claim is “no chipped
or warped records. Each record stands perfectly straight,
supported on all sides by a canvas hammock. Drop the
record in, no danger of cracking it. A touch of the fingers
opens the pocket like the leaves of a book; you handle only
the record you want. The pocket remains open, so that
you know exactly where to place the record. Saves time,
saves space, saves records.”

The Flexfile is also adapted for the care of sheet music.
A piano duet bench has been designed with pedestal at
either end fitted with the system, so that the pianist may
remove or replace music without getting off the seat.

The proposition of Multiple Systems Ltd. is to sell the
rights to use the system and to supply the patented de-
vice for which their system calls, either in the manufac-
ture of the talking machines or record cabinets. Mr. L.
Clayton Ridge and Mr. W. H. Matthews are interviewing
the Canadian trade in this connection. The latter was con-
nected with the phonographic industry in Canada before
it was an industry of serious moment.

e
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From Piano Genius
--a NEW Phonograph

Founded Upon Half a Century’s Musical Experience

OT for years, perhaps, has there emerged from
the music trade so striking or important an
announcement as this of the Gerhard Heintz

man Phonograph

This new phonograph is the heritage of the nationally
famed Gerhard Heintzman piano. It retains the same

title. It is worthy in every way

to stand on the same pedestal. For
it links the name once more with
finality of achievement in produc
ing the true tonal values of music
It is just such a phonograph as

this half-cen

tury-old music house to produce

you would expect

It is just such a phonograph as

every refined music-sense has

awaited

A Giant Stride in Producing
Phonograph Tone

There is no phonograph in the

world you should know more about
than the Gerhard Heintzman

Not so much because it is differ

ent as because it is better

Not so much because it embodies
phonograph ideals as because it is

built by piano craftsmen

the new
In the
Gerhard Heintzman you can count
richness,
that
ers, working with piano-sounding

Piano genius!—that is

idea in phonograph art
and

on a resonance,

realism only piano-build-

board-spruce, could attain

Plays All Makes of Records

Second in importance only to its tone beauty is the
fact that the Gerhard Heintzman Phonograph plays
all makes of records—and plays them in a new way

So clear-toned, so modern a phonograph as the Ger-

hard Heintzman should not be limited to one make of
records. There are master records of many makes.

And with the Gerhard
them all

Heintzman you can enjoy

Every Gerhard Heintzman is equipped to play all

needle records In addition, each machine carries
diamond and sapphire points for
Jewel records.

And from every record—needle or
jewel—you will receive all that the

maker put into it

Each Cabinet Hand-Carved
~As Beautiful as Piano
Craftsmen Can Make It
The appearance of the phonograph
has been steadily improving for
years. But by the very nature of
its origin the Gerhard Heintzman
represents a distinct advance in
phonograph beauty
Everyone readily recognizes that
reached the
highest achievements in
The Gerhard Heintzman,

alone of all the

piano-makers have
cabinet
craft
leading phono
graphs, is built by real piano-case
artisans
To those who pride themselves on
their home possessions, the genu
inely attractive cases, the richer
woods, the better finishes and finer
lines that distinguish the Gerhard
Model D. Heintzman will jointly spell height
ened appreciation
Agencies still open in a few locali-
ties for first-class dealers only. Write for complete
information
The Gerhard Heintzman Phonograph is made in eight
models. Prices are $51.00, $75.00, $106.00, $138.00,
$180.00, $225.00, $300.00, $400.00 Standard
models are in Oak or Mahogany. Same models in
American Walnut and Italian Circassian are extra.

Gerhard Heintzman

Limited

Toronto

Canada
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Here and There and All Over

The trade in Washington has been introduced to “cactus
thorn” talking machine needles.

Mr. H. A. Smith, secretary of the Otto Higel Co., Ltd.,
was a recent trade visitor to Montreal.

Mr. C. W. Lindsay, Montreal, was a visitor to Atlantic
City and New York early in the month,

Green's of Hamilton, Phonola dealers, have been direct
ing the public's attention to the “Organola” model

Word comes from Dublin that in Ireland second-hand
pianos have advanced in value 3oo per cent. over pre-war
prices.

Louis Sterling, European general manager of Columbia
Graphophone Co., recently arrived in New York on a visit
to Columbia headquarters

Mr. George C. Heintzman, president Heintzman & Co.,
Ltd,, Toronto, has returned from a vacation of several
weeks in the Southern States.

Mr. Wm. Wormwith, who recently disposed of his in-
terests in the Wormwith Piano Co., Ltd., Kingston, was
among the month’s visitors to Toronto

The Robert Simpson Co., Ltd., Toronto, featured Alma
Gluck records prominently on their delivery wagons ana
in the windows of the store doors just previous to this
exclusive Victor artist's appearance in the Queen City.

Very striking full page advertisements of the Gerhard
Heintzman phonograph in the Toronto dailies, marked the
commencement of an energetic and extensive publicity cam-
paign of this line.

Mr. A. Lorne Lee, formerly of Nordheimer's Hamilton
branch and latterly with the Southern California Music
Co., Los Angeles, is on a vacation in the Eastern States
visiting his parents and friends.

Morchants’
n another page.

Mr. W, W. O'Hara, Secretary of the Montreal P Asso

cintion, un account of whose meeting is given

Mr. E. V. Warne, Peterboro, who recently took on the
Pathé line, announces that he has had to re-order quickly
to keep his range of Pathéphone models and selections of
Pathé records as complete as possible.

One of the piano tuners who believes in keeping himself
before the public through newspaper advertising, is Mr. Sid
Saunders of Ingersoll, Ont. Mr. Saunders has had over 25
years' experience in the piano business.

A firm that is not letting the public overlook player rolls
is the J. M. Greene Music Co.,, Ltd., Peterboro. They re-
cently ran an ad. ot player rolls, directing attention to an
assortment of word rolls, dances, overtures, etc

At a recent meeting of the U.S. War Economy Board
which was attended by a number of retailers in different
lines, Mr. E. F. Droop, of Washington, who is known to
the Canadian trade, advocated co-operation among the re-
tailers in their delivery systems.

R. 8. WILLIAMS' PIANO DEPARTMENT HOLD ‘‘COUNTRY CLUB'
Makes

What the ntry Clab’" anyway |
folks think
2 wm.  But
their own defi il
% much is known—it reprexents n mighty g
icture tuken at the home of department ms nu,u J

jollity the triple allinnee

us shown hy
Haossall
There

oning

doing nicely now
picture shows, front row I.II to IthY
Hussall, muanoger of pint o
w I Townson, 1 Lee, G, Lane

back row
MeEntee

Collins

Among recent visitors to New York from the Toronto
music industries were Messrs. N. H. Conley, of Mason &
Risch, Ltd.; Mr. Cecil N. Sinkins, National Piano Co., Ltd.;
E. C. Scythes, Nordheimer Piano & Music Co., Ltd., and
John A. Sabine, Music Supply Co.

Mr. B. H. Britton, manager of the Heintzman branch in
Peterboro, took advantage of the local appearance of Mitzi
in “Pgm-Pom,"” to feature Pom-Pom Victor records 45091,
“Evelyn” and “In the Dark,” and 18039, “Pom-Pom” one-
step and “Honky-Tonky" one-step.

The recent appearance in Toronto of Alma Gluck, so-
prano; Efrem Zimbalist, violinist and Maud Powell, violin-
ist, has stirred up interest in records by these artists, who
record exclusively for the Victor Co. In the Victor record
list there are g4 Gluck records, 48 by Powell and 21 by
Zimbalist.

Wanamaker's, New York, have opened a separate shop
for the sale of used pianos. Previously the instruments
taken in exchange were put into saleable condition and held
in the repair department until the next “sale.” This was
unsatisfactory, in that it represented idle capital and con-
gested floor space.

Mr. A. Barton, who joined the Toronto selling staff of
Gerhard Heintzman, Ltd., a few months ago, was attracted to
this line because he realized that there is a development of
public appreciation for music. He also considered the
piano trade a desirable line to be allied with, which he
thought was not the case some years ago.

.
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THE INSTRUMENT OF QUALITY

onor

CLEAR AS A BELL

Announcement
To meet all contingencies, and whether the importations
of musical instruments from the United States are pro-

hibited or not, the Sonora Phonograph will be manufac-

tured in Canada on a larger scale than before.

Last year we commenced the manufacture of a few models.
Arrangements are now being made to manufacture all
styles of the Sonora, under expert Sonora supervision. So
long as it is possible to secure the high standard of motors,
tone-arms, reproducers and cabinets that are characteristic
of the Sonora phonograph, dealers in these lines need not
b worry.

The Sonora is an Advertised Line.

The Sonora Does Not Need to be Featured as an Instalment
Instrument. It Attracts the Buyer with the Cash

I. MONTAGNES & CO.
New Ryrie Bldg. TORONTO

|
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Mr. E. Archambault, music dealer, Montreal, has re-
turned from a three months' vacation in California.

The Kitchener branch of Mason & Risch, Ltd, an-
nounces the Haines Bros. agency for that district,

Mr. Otto Higel, president of the Otto Higel Co., Ltd.,
spent several days with the Toronto plant of his firm
earlier in the month.

The death is announced of Count Eugene D'Harcourt,
the distinguished French p , who went to the United
States in 1915 on an official mission in the interests of
French music.

The Music Supply Co., Toronto, distributors of
Columbia lines, announce that they have leased a ware-
house for storage purposes. Office and shipping depart-
ments remain at the present address, 36 Wellington Street
East.

Very attractive phonograph salesrooms have been com-
pleted by Frank Stanley, Toronto, on the second floor of
his building on Yonge Street. These rooms are intended
for the better class trade, while the cheaper business is to
be handled in the rooms on the mezzanine floor.

Mr. A. P. Howells, of Gourlay, Winter & Leeming, Ltd.,
Toronto, was recently notified that his son, Pte. A. Roy
Howells, was ill with pneumonia in a French hospital. Pte.
Howells is an Englishman, coming to Canada twenty years
ago. He went overseas with Col. Barker's battalion in
May, 1916, and was wounded in April of last year. It
learned that Pte. Howells is now improving nicely.

What is the “Resonator?” It is a monthly magazine
published by the R. 8. Williams & Sons Co., Ltd., for their
Edison dealers. The name is appropriate as it is in-
tended to resound or re-echo to all these dealers the good
ideas and tried and proven plans for sales development re-
ceived from dealers themselves and other sources.

The phonograph division of Gerhard Heintzman, Ltd.,
Toronto, has developed into an dingly busy depart-
ment of manufacture, and Mr. Armand Heintzman is well
pleased with the reception accorded his line. In addition
to the manufacture of phonographs this department is also
wholesaling record albums and needles. A complete line
of albums is carried in stock. These are for both ten and
twelve inch records.

The fourth annual Edison Dealers’ Convention is
scheduled for the week of June 3rd, and as last year, will
be held at the Waldorf-Astoria. Again, as at last year's
Convention, an Edison dealer will preside. This Conven-
tion is of, by and for Edison dealers. The Edison officials
will merely look on and do their best to entertain and show
the dealers the best time they ever had. A large increased
attendance is anticipated.

Pure Camouflage! H. J. McEntee, of the R. 8. Williams
& Sons Co., Ltd, Toronto, piano department, became the
father of a bouncing boy on January 1st last, but he in-
tended keeping the event sub rosa until McEntee, jr., could
walk. Whether the young gentleman has reached that
stage or not is an unsettled question, but anyway his pres-
ence in Toronto is out, and it already looks as if his talents
run along the lines of piano salesmanship.

A Victrola XVI. was used at the Regent Theatre in
Toronto in connection with the run of “Lest We Forget,”
one of the finest and most thrilling films ever shown in
Canada. In “Lest We Forget” the sinking of the Lusitania
was pictured. The heroine of the scenario, Rita Jolivet, is
herself a survivor of that unforgettable tragedy. One of
the scenes shows a group of soldiers in the trenches en-
joying a phonograph, and for this scene the Victrola sup-
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plied the music. At a special invitation showing of the film
the Victrola was also used.

Discussing continually increasing cost of materials for
piano manufacture, Frank Stanley said, "I am prepared to
contribute to a liberdl reward to be paid anyone who can
find any part of a piano that has not advanced in price.”
The increased cost of piano materials is a serious one, and
the end is not yet. The advice that it is good business for
the dealer to buy up all the pianos he can get hold of, ap-
pears to be good advice in view of conditions.

Upon the occasion of Louis Graveure's recent visit to
Edmonton he included in his programme the “Imperial
Anthem,” by a local composer, Mrs. A. C. Harwood. Ed-
monton peop's are familiar with the history of this anthem,
how it was dedicated to Queen Alexandra, the dedicaiion
being graciously accepted by the Queen Mother. It is
also a mutter of interest to western Canadians to know
that the words of the anthem were written by the com-
poser's nephew, Captain Harwood Steele, son of General Sir
Sam Steele. It is said that Mrs. Harwood received the
inspiration that resulted in the “Imperial Anthem" during

Melodin

Hlustration

of the type of motor used in the Phonograph

a speech delivered by General Smuts, the illustrious South
African soldier.

On another page is shown one of the styles made by The
Melodia Co. of Canada, whose headquarters are at 230
McGill St, Montreal. In order to acquaint the trade
with their product and to introduce the Melodia, a special
inducement to dealers ordering the first machine is an-
nounced. The Melodia Co. report that they have ex-
pended a considerable sum of money in test work before
putting their line on the market, and now feel confident
that they have an agency proposition in which many of
the musical trades will be interested. The motor used
is shown herewith and is designed to play three or four
large records with one winding. The machine has tone
control, and the i incl di d needle, sap-
phire needle and package of steel needles.

Change in Calgary

Mr. George H. Suckling, well known to the music trades
of Canada, has opened up in the music trade business at
Calgary. Mr. Suc“ling has taken over the Nordheimer and
Steinway agencies that have been held by the Hunt Piano
Co., Ltd., for many years.

Since the death of Mr. H. Hunt last year the business
has been continued by the family, under the supervision of
Miss Hunt, whose marriage is now announced, and the
Hunt Piano Co. retires from business.

e
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New Columbia | actory Nears ( ompletion

The management of the Columbia Graphophone Co are
literally “camping on the job" in order to rush the com
pletion of their new factory premises, which, as announced
in the last issue of the Journal, has been secured at 54-56
Wellington 8t. West, Toronto The whole interior arrange
ments of the building are in the hands of the contractors
for remodelling. The general offices will be in keeping
with what a factory head office of the Columbia status
should be. Special thought and planning is being given to
the inst

lation of the hydraulic presses for record manu
facturing. The workmen will be provided with lockers and
a lunch room, The entire building is to be fitted with fire
proof partitions and sprinkler system

Every effort is aimed at providing factory conditions
that will permit a largely increased output and a closer co
operation with Columbia jobbers and dealers. It is ex
pected that the factory will be ready for occupation by
May 1st

Mr. J. P. Bradt, the general manager for Canada of the
Columbia Co., recently paid a visit to Montreal

I eaturing Music

The Vancouver Daily Sun with commendable enterprise.
and fully alive to the importance of giving its readers all
that is best in the way of music and dramatic news, has
secured the services of Mr. Rhynd Jamieson, the former
well-known music and dramatic editor of the Manitoba
Free Press, who has now assumed charge of the music and
dramatic department of that paper

The Sun's new critic has won considerable prominence
throughout Canada for his untiring efforts in the cause of
music and dramatic art in the Dominion and his work has
received warm praise from leading United States and Cana
dian newspapers and musical periodicals. Mr. Jamieson has
attracted much attention for his constructive and helpful
advice to many students of music, and his kindly criticisms
have proved of invaluable aid in stimulating artists, stu
dents, and membe s of the musical profession

At a dinner given in honor of Mr. Jamieson recently by
the Vancouver Music Trades Association in the Hotel
Vancouver, special reference was made with regard to the
progressive policy of the Vancouver Daily Sun in securing
a critic of Mr. Jamieson's talents. It was conceded that the
Pacific coast would be considerably benefitted as a result
of his joining the staff of the coast city's rapidly expanding
newspaper

It is of interest to note that the Vancouver Daily Sun
was only established some seven years ago and only last
September absorbed that very old established newspaper,
the Daily News-Advertiser
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The illustration shows Mr. John E. White of The Musi
cal Merchandise Sales Co demonstrating a Brunswick
phonograph. Mr. White, who recently resigned the sales
managership of the Williams Piano Co., Ltd., to become a
partner in the above named firm, will give his personal at
tention to the eastern territory. Mr. White is a native of

E- White demonstrating o Branswick Phonograp)

Vermont, in which state he spent his boyhood. Before
coming to Canada he was in the music business in Bur-
lington. He has made many friends in the trade in this
country, particularly in the east. He has natural selling
aptitude, and is successful in directing the energies of sales-
men. He takes up the Brunswick with characteristic en-
thusiasm, and with Messrs, Puckett and Trestrail, the other
members of the Musical Merchandise Sales Co., is most
optimistic as to Brunswick business.

War does not lessen the demand or the need for good music—

it increases it. There was never a better day than to-day to sell

Columbia Grafonola

It just depends on the dealer.

s 53 \:\\

Columbia Graph ph Comp
54-56 Wellington St. W.
Toronto . - Canada

i




CANADIAN MUSIC

The Darwen Family Orchestra

Citizens of Brantford and the country adjacent thereto
are familiar with the Darwen Family Orchestra of that
city. Being himself musical, and with the responsibility
of a good sized family, it was perhaps natural that Mr
Darwen turned to music as the logical means of keeping
the boys off the streets and interested in their home. Much
sacrifice and self-denial was necessary to make the pur
chases of the instruments necessary, but these have proved
most profitable several ways. Mr. Darwen justly
proud of the orchestra, and his achievement is great. A
remarkable feature in this connection is that the orchestra
has never played for dances, notwithstanding the financial
inducements, though the players have never hesitated to
supply their services free of charge where Mr. Darwen saw
that he was serving a useful and moral purpose

The Darwen Music Brantford is well known
Miss Sara Darwen, the only lady member of the orchestra,
is store manager and associated with her and their father
was one son, now overseas, having gone to England with
the 125th Regiment Band

in is

House in

Manager at St. Catharines

Mr. Harold Cadle, late of Winnipeg, has just been ap-
pointed manager for Heintzman & Co., Ltd., at their St.
Catharines branch. Mr. Cadle has been a successful piano
man in Western Canada for several years, part of the time
in Winnipeg, with J. J. H. McLean & Co., and latterly in
Regina, with Heintzman & Co. The musicians in Winnipeg
have lost one of their most prominent members, as Mr
Cadle held the important position of choirmaster of Holy
Trinity Anglican Church, for over eight years. He was
also a 'nember of the Men's Musical Club

Neait to doing things that should be done is learning to
leave undone things that should not be done.
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Whaley-Royce Bulletins
A feature of the Whaley-Royce & Co., Ltd,
in which the dealers in increasingly large numbers are par
ticipating, is the issuing of periodical bulletins. These list
specially selected lines of timely goods on which an extra
drive The bulletin four-page
sheet in two colors, printed so that it serves the extra pur

business

is made last was a large
pose of becoming an order form as well

In this instance there were three pages devoted to special
sheet standard

books and Magnedo needles

offers in music “hits,” numbers, teaching

The fourth page was taken
up with descriptions of various grades of banjo-ukuleles,

banjo-mandolins, flat-back mandolins, mandolins, ukuleles
violins, bows, steel guitars and toy bagpipes
Lesage Catalogue
A new catalogue describing and illustrating Lesage

pianos has just recently been issued, and will be promptly
sent to inquiring dealers who may not have received a copy

of it In the catalogue three styles of pianos and two

Brantford

styles of players are shown. There appears also a pictorial
representation of the factory, showing the addition com
pleted last year.

Referring to their organization, Mr. J. P. Tessier, whose
duty it was to get the catalogue out, remarked upon their
admirable position for the production of instruments at a
minimum of cost. The owner of the business, Mr. A
Lesage, is a practical piano man, and is in the factory every
working day. Likewise the superintendent is always giv-
ing the work of production personal attention, while Mr
Tessier looks after the office and sales end of the business

Somehow a man never discovers what a fool he is until
long after his neighbors

e .
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Major Nordheimer Killed in Action

The sympathy of the trade will go out to Mr. Albert
Nordheimer, President Nordheimer Piano and Music Co.
Ltd., on the death of his only son, Victor, who has been
killed in action When war broke out Victor Nordheimer
was on a business trip in Western Canada for the house,
he being then actively connected the Nordheimer
firm. He wired headquarters offering his services, which
were promptly accepted. He went to England in Sep
tember, 1916, after spending two years at Stanley Barracks,
Toronto, in command of his old regiment, the Royal Cana
dian Dragoons, doing valuable instruction work for which
he was well qualified, being a graduate of the Royal Mili-
tary College

Finding it necessary to revert in rank to go overseas,
Major Nordheimer promptly did so and went to England

with

The late Major Vietor Nordhimer

with the rank of Captain He again reverted, accepting
the rank of Lieutenant in order to get to France. While
attached to the cavalry unit there he was killed in action

Major Nordheimer was well known in military and
social circles in Toronto. He was a graduate of Upper
Canada College as well as of the Royal Military College
Though for some years an active member of the Nord-
heimer Piano Co. organization, his heart was in matters
military and his efficiency and ability are spoken of in the
highest terms by his fellow officers and by the men who
passed through his hands.

Another “Sussex” record is announced by His Master's
Voice Limited. This is Number 216026, “When the Bonnie
Bonnie Heather is Blooming," and “Hit the Trail that
Leads to Mother.” These are sung by Alan Turner in his
own spirited and splendid style.

Bedtime Stories on Columbia Records

“Bedtime Stories” by Thornton W. Burgess, so familiar
to the kiddies all over Canada and the United States, are
now procurable on records. In this connection Mr. James
P. Bradt, general manager for Canada of Columbia Grapho-
phone Co., addresses Columbia dealers as follows:

“Thornton W, Burgess' Bedtime Stories have won the
endorsement of educators, nature lovers and parents, and the
love of hundreds of thousands of children. The stories are
printed in 166 daily newspapers in the United States and in
a number of our Canadian newspapers.

“Every child who has ever read the Bedtime Stories or
had them read to him or her, will want to hear Mr
Burgess' own voice and his own way of telling Bedtime
Stories, just as he tells them to his own little boy.

“Our March supplement covers ten of these stories—
five 12-inch double-disc records made by Mr. Burgess him-
self. Every story leads up to another story, and when you
sell one record, you can be quite sure of selling more of
the same series. If you make the children your friends
through the Burgess' Bedtime Story records, you will have
them talking about your store, and asking for Columbia
records, morning, noon and night

“No Columbia dealer can afford to “pass up” the Burgess
records. If you fail to interest every child therein, you
will be neglecting a very valuable opportunity. These Bur-
gess records can be sold to every home in every community
where there is a talking machine and a child; and, through
the sale of these children’s records, every dealer should
gain new customers among parents.

“We will advertise Thornton Burgess records throughout
Canada, supplementing the tremendous advertising we are
doing in the Saturday Evening Post, Youth's Companion
and other magazines in the U.S. You cannot make a better
investment than by co-operating with our advertising
Special concerts for children, window displays and, most
important of all, having the records in stock, will bring
you splendid results

Let the Motrola Do It

Mr. Ralph Cabanas, formerly manager of the Columbia
business in Canada, has just returned to Toronto from a
visit to Mexico, where he was in business prior to coming
to Canada, and where he is still interested. Before going
south Mr. Cabanas launched the Talking Machine Supplies
Company, the office of which is located in the Stair Bldg.,
Toronto.

The company's specialty is the Motrola, an announce-
ment of which appears on another page. The Motrola
came into existence to make the winding of the talking
machine unnecessary. It does the winding, and when it has
the motor sufficiently wound it stops, unlike the average
human being, who either winds almost to the breaking
point or, as he becomes careless, not nearly enough. It is
electric and automatic, and dealers who do not know all
about it should enquire

Continuous Playing

The Walker Talker, manufactured by The Walker Bin
and Store Fixture Co., Ltd, of Kitchener, is fitted with a
Brooks automatic repeating device, for which the above
named firm have the Canadian rights. There is a dial with
indicator on the motor board. This may be set for con-
tinuous playing, or may be set to play the record once, or
up to eight times, an automatic device lifting the reproducer
and replacing it at the outer edge of the record each time it
is played. If desired to play only two or three times, the
machine ceases to play as per the point indicated on the
dial. The Walker is equipped with either spring or electric
motor,
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IN A
MUSICAL EVENTS
OR TWO
Denver, Colorado, has just dedicated a magnificent

municipal organ

A cable has come announcing the death of Claude Achille
Debussy in Paris

Sir Frederick Cowan, the British
celebrated his 6sth birthday

composer, recently

It is said that the private orchestra of the Sultan of
Turkey is in Berlin giving concerts in aid of war charities.

The conductor of the Philharmonic Society of Tokyo,
and a prominent Japanese composer, is on an extended visit
to the United States.

At the factory of the Phoenix Silk Manufacturing Co.,
Allentown, Pa., the employers have organmized a
munity chorus which meets each day at the noon hour for
a jo-minute sing

com-

Metropolitan Opera House audiences have recently been
treated to two American works—C. W. Cadman's Opera,
“Shanewis,” and Henry F. Gilbert's ballet-pantomime, “The
Dance in Place Congo."
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Dr. Karl Muck, the conductor of the Boston Symphony
Orchestra, who has been the central figure in a prolonged
“storm,” has been placed under arrest by the U.S. Federal
authorities

The Apollo Choir, of Calgary, under the able conductor-
ship of P. L. Newcombe, has given its annual concert. The
entire work of the choir was of a patriotic nature, the most
important number being Edward Elgar's symphonic ode,
“The Spirit of England.”

The music at the Steel Pier, Atlantic City, has always
been one of the outstanding features of this popular re
sort Thousands of music the
spacious pavilion daily and audiences of appreciative listen
ers are constantly in attendance J. W. F. Leman has
this season been selected as the new conductor and he in
turn has chosen a large symphony orchestra of skilled musi
cians

The National Federation of Music Clubs, through its
Music Committee, will shortly announce the details of a
$5.000 prize offered for an oratorio The libretto of the
work is being prepared The title will be “The Apo.
calypse” and the text is made up principally from selections
of that portion of the Bible The book will be divided
into a prologue, “Belshazzar's Feast,” and three parts,
“The Spirit of War,” “Babylon” and “The Second Advent.”

lovers are attracted to

The Starr in Canada

Just a year ago Messrs. John A. Croden and W. D
Stevenson, of London, secured the Canadian
distributing rights of Starr phonographs and records. As
reported in the last issue of the Journal, they have changed
their firm name and style to “Starr Company of Canada.”
The members of this firm express their gratification with the

exclusive

success that has followed their introduction of the Starr
line to the Canadian trade, and they are starting out on
their second year with still greater confidence. They view
the growth of the public desire for more music as satisfac-
tory evidence of Canadian progress and the development of
home life so necessary in the successful building of a
nation.

The Starr is built by the Starr Piano Co. of Richmond,
Ind, a firm whose piano products are not unknown
to the Canadian trade. A recent view book issued by that
firm shows the progress of the company from its small
stature of 1872, when it had 16,000 feet of floor space, to
its present dimensions of twenty-one buildings, occupying
thirty-five acres of ground. The accompanying illustra
tions are views in the new building devoted to the manu-

facture of Starr phonographs and Starr records.

While the rumor of the Government prohibiting the im-
portation of musical instruments is only a rumor, should
it become a fact the manufacture of the Starr in Canada
will promptly follow In the meantime, to take care
of their customers, the Starr Co. have materially increased
their stock.

D
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War Trade Board Investigating
Music Industries

Retailers Being Asked for Information—Imports from
States may be Barred.

HAT legislation the Government proposes to enact af-
fecting the music industries of the country, is the
subject of anxious speculation. A report in this connection
published by the Toronto Globe caused a flurry of excite-
ment in music trade circles. This report, prominently dis-
played on the front page, and bearing all the earmarks of
authenticity, announced that the Government had decided
to prohibit all importations of musical instruments from
the United States and to impose a tax of ten per cent. on
the retail selling prices of musical instruments sold in
Canada, the tax to be collected from the purchaser by the
retailer.

A subsequent dispatch from Ottawa stated that the
Cabinet had not considered the question at all, and that no
report had been made by the War Trade Board concerning
the music industries, the inference being that there would
be no action taken without consulting the industries con-
cerned. This is the understanding of the trade at the pre-
sent time.

That the War Trade Board proposes to make recom-
mendations to the Government affecting the music industries
seems probable. The nature of the resultant legisla-
tion can only be conjectured at this time,

The reason given in the Globe dispatch, referred to
above, for the prohibition of imports, was the trade balance
between the United States and Canada being so preponder-
atingly against us. That is, Canada’s importations from the
United States are millions of dollars more than we
export to that country. Again, to find another way of rais-
ing the revenue that would thus be lost to the Government,
through imports on which to collect tariff charges ceasing,
is the duty of the War Trade Board, hence the suggested
ten per cent. on retail sales,

On the appearance of the Globe's report the executive
committee of the Canadian Piano and Organ Manufacturers’
Association was called together and met a special com-
mittee of the Canadian Bureau for the Advancement of
Music, that had previously been appointed. It was de-
cided that the interests of the piano trade and those of
the talking machine industries differed, and separate meet-
ings were proposed. In behalf of the talking machine
trades Mr. H. G. Stanton, a member of the special com-
mittee referred to, has taken up the matter with other
firms interested.

The local trade is quite satisfied that it is not the pur-
pose of the Board to recommend legislation that will
cripple the industry, but to get the loyal co-operation of
the trade in adjusting the trade balance and without im-
pairing the revenue. That the hearty co-operation of the
trade is available need not be enlarged upon, but there
would undoubtedly be a vigorous protest in the event of
a ten per cent. levy on retail sales, which it is conceded
would be a most serious matter to the trade.

The music trade is not analogous to the motor car
industry. The latter is practically a cash business so far
as retailing to the public is concerned. People who want
motor cars to the extent of paying a thousand dollars, or
several thousand dollars for the purchase of one, will not
be deterred by the ten per cent.

Piano retailing is a business of deferred payments, with
the average initial payment under ten per cent. of the pur-
chase price. The average retailer can foresee his business
doom if it were made necessary for him to collect an addi-

L
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tional ten per cent. In the majority of sales this would re-
sult in his financing the extra tax, adding just ten per cent.
to his investment, and on which he would have no profit.
This would be impossible for the majority of the dealers.
The Journal understands that there is no ground for sup-
posing that a ten per cent. tax is being considered.

In the United States, as reported in previous issues of
the Journal, the proposal of the Government at Washington
last year to levy a five per cent. tax on musical instru-
ments resulted in a three per cent. tax, and which does not
include pianos. The Government at Washington realized
that musical education is a part of the lives of the people
and the piano, therefore, through usage and custom, is just
as essential to the welfare of the home as the table, stove,
bed or any other furnishing, and should not be taxed.

While the Canadian piano turers may be grati-
fied with the proposal to prohibit piano imports, they evince
little interest in this phase, as the amount distributed over
the trade would make so insignificant an addition to their
outputs as to be negligible.

The interests of the talking machine industry are quite
different. Importations have continued large, and against
the desirability of having the instruments all made in this
country is the problem of labor and materials. At the same
time these are problems in the United States also that have
encouraged manufacturers in this country.

The secretary of the Canadian Piano and Organ Manu-
facturers’ Association has addressed a questionaire to
music dealers throughout the country. These are not be-
ing returned with noticeable promptness. It is important
that the information requested should be provided at once.
The interests of the industry are dependent upon reliable
and prompt information.

U. S. Music Industry Restricted
Thirty Per Cent. Curtailment of Hours

The United States Government has decided upon a 3o
per cent. curtailment in the output of the music industries
for the months of April and May. This curtailment is being

lished gh a reduction in the hours of operation
and is the result of a conference of the Fuel Administra-
tion, the War Industries Board and George W. Pound, gen-
eral manager and counsel of the Music Industries Chamber
of Commerce.

Mr. Pound's message to the United States trade in this
connection is:

“We have 700 factories and p ly

ipped and ad: d to the prod of war products,
particularly aeroplane parts and other similar articles, such
as ammunition, powder and fuse cases. This matter is go-
ing to be taken up immediately and plans made to give our
industries war work, somewhat in proportion to any cur-
tailment which we make. It was pointed out to the fuel
authorities that our factories, completely organized and
equipped and ready to take up this work, would relieve the
shortage of aeroplane products. This met with the cordial
sympathy and approval of the administration. The de-
partment requested that I come back every two weeks and
discuss industrial problems as affected by the war.

“They expressed their great appreciation of statistics
and information which we furnished them constantly and
which they continually asked for. No curtailment of ma-
terial or labor was placed upon us.

“In my judgment the problem in its final analysis is
going to be one rather of shipping conditions than of fuel
or material. In my opinion there will be during the coming
months, at least until after September, intermittent
shortages of steel. 175000 tons of steel is allotted for
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General Perishing’s use in Europe. The production of
comb steel, certainly at least for the next six months, will
be curtailed about fifty per cent., this by reason of com-
mandeering of certain ships by the government last week,

“While our industry does not use the higher grades of
steel in many lines, yet I anticipate that a shortage of any
one element of steel will be reflected in other grades.
Therefore 1 would strongly advise manufacturers to supply
their wants in advance in this regard. If the war con-
tinues much longer its depressing effect is going to be felt
of course by all industries. That is why we have been singu-
larly fortunate. Constant pressure is being brought by
certain men Iu'h in government authority and certain out-
side i serious curtail of our industry.
It will be our duty to combat that propaganda and let us
trust with that same good success which has favored us
in the past.”

Piano Imports Again Increasing

Canada’s importations of pianos from the United States
are again on the increase. For the fiscal year ended March
31, 1919, this country imported from the U. 8. factories 858
pianos, with a dutiable valuation of $153,729, or an average
value of $197. In quantity this is an increase of 26.45 per
cent. over the previous year, which in turn was a 75.37 per
cent. decrease as against the high water mark of 1913.

Figures are not yet available for Canada’s fiscal year,
ended March 31, 1918, but for the eight months ended No-
vember 30, 1917, Canada imported from the United States
857 pianos, valued at $146,037, or an average value of
$170.40, as against 521 pianos, valued at $89,310, for the
same period of 1916. This is at the rate of 1,284 pianos per
year, or a 33 1/3 per cent. increase over the previous year.

It will be noticed that as the quantities increase the
average value of the pianos decreases, the inference being
that the ratio of imports of cheaper instruments increases.
Peculiarly enough the average value of the instrument im-
ported for the eight months ended November, 1917, is the
lowest in six years, in spite of the fact that increased cost
of materials had made higher prices necessary in the United
States as well as in Canada.

The figures showing importations are particularly in-
teresting at this time. These are taken from the Govern-
ment reports.
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U. S. Music Trades Exports
The following figures shows the exports of musical in-
struments from the United States to have increased since
that country entered the war.

Pianos, player-pianos, piano
layers, organs and per 191§ 1917
orated music rolls $2,723,065 i; 7!: lgs $4,804.520
Talking machines 885,306 1,640,208 2,395,775
Records 764,526 x,n7.oas 1,953,852
Sheet music 128,600 184,000 202,000

Sonora Notes

Messrs. 1. Montagnes & Co., Toronto, distributors of
the Sonora phonograph in Canada, have inaugurated a
retail advertising service so that their dealers may have the
advantage of expert assistance and the free use of electro-
types for illustrating purposes. The work is being handled
by Advertising Service, Ltd., one of Canada's best agencies,
the executive and staff of which have an intimate knowledge
of the Sonora and the music trade field.

Messrs. Montagnes & Co. are arranging to manufacture
all lines of the Sonora in Canada, several of the smaller
types having already been produced in this country. This
action was decided upon whether the importation of musical
instruments from the United States should be prohibited
or not,

A new Sonora catalogue has just been issued, showing
Canadian prices of the various types. This is a small sized
booklet suitable for enclosure in an ordinary business en-
velope. A larger sized catalogue is also being printed.

Mr. Van Gelder has just returned from a visit to the
Sonora factory at New York, and succeeded in securing
a further supply of goods.

HOUSES

experienced in all branches

upnlu advertiser, also has
up-to-date collection

nld lln to hear from high

NOTICE -PIANO
0gr

ass company. Can nnnl-h lho In hest references manufacturers
and bankers. Box 15 Canadian Music Trades Jo\ll’nll 66-68 West
Dundas_8t., Toronto.

WANTED
raph Dopartmen with organizin

anager for Phonoj A man
(wm: lmun phonographs) preferred

M:
lMllly and sell

x proposition will of d to the ‘ruly that can show good runlu
pply, with full particulars, in confidence, to Layton Bros, 550
Catherine St West, Montreal

PIANOS WANTED
A deuler with eight years' experience m-hn to handle a good line
of Pianos. My st ynr 'n nnrly fifty pianos. Prices must be
right. Al letters and x kept -m. the utmost of respect
and confidence. Send umpun cuts or bool and lowest pricu
and “m‘rl to Box 20 Canadian Music Trades Journal, 66-68 West Dun
Street, Toronto.

BUSINESS FOR SALE
First class piano business in a live town in the Ottawa Vauey, in-
store in centre of business street. Sole agency of several planos
Vietrolas (money makers), well advertised, and good will of business
given |n free. This is one of the ver own and money making
piano businesses in Eastern Ontario 'he owner wants to retire, having
clundhllbn ooomﬁn a few i 'm- - llllp for ll‘llf ymln;
an

mal
ance. l'or plmcnhn l»ll to lcl OD
Journal,"" Torol

Pianos Wanted

A firm of Western retailers is in the market for
) the purchase of fifty pianos. These must be
the best possible value for the least money.
Reply in the first instance to Box 10 Canadian
Music Trades Journal, 66-68 West Dundas St.,

Toronto.
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Are One-Record Phonographs Doomed?

A Frank Discussion of a Situation

Which Faces Every Dealer

HERE are two kinds of fine phonographs now, the one-record instrument
and the all-record Brunswick Many dealers, noting the welcome of this
new, final type of phonograph, are wondering about the future.
And they may well spend time in studying the trend of public demand—the
changing attitude.

Up to now, the music lovers have had to content themselves with one-record in-
struments. They have been compelled to take one certain line of records, barring
il” ”I(' ()lll('r.\'. 4]"“5 hdﬂ meant a llnll(f’d St‘l('(‘“()" ﬂ"d ‘IN‘ \ln(()l“'()r(ﬂhl? ‘(’(‘]lng
that they were deprived of many favorites

NO ONE-RECORD MAKER OFFERS ALL THE
BEST SINGERS AND MUSICAL SELECTIONS

Indications point strongly to the fact that music lovers prefer
to make up their selection of records by names of singers of
musical organizations instead of by name of record makers.

[he Brunswick plays ALL Records
This includes Brunswick Records

I'he Brunswick is the premier instrument with the AlLL-Record
feature All Brunswick dealers unite in the belief that this new-
day phonograph is destined to dominate the entire musical
world

Nine customers out of ten, once they hear the Brunswick and
compare it with others, prefer it And no Brunswick owner
would ever go back to an old-type machine.

Dealers with a vision of to-morrow’s trade, men who want to
know more about the tendency of the times, are invited to write
to us so that we may present further interesting and important
facts. For those who are looking ahead, we have a very in-
teresting proposition

.y

Prices $45 to $2,500

Write for Particulars of New Invention
The “Ultona”

The Musical Merchandise Sales Co.
Excelsior Life Bldg., TORONTO
Branch Offices at MONTREAL and WINNIPEG.

MADE IN CANADA

ALL PHONOGRAPHS IN ONE
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GERHARD HEINTZMAN PIANO IN THE

home really sets the stamp of musical standing upon

" that home. The Jacobean style, here illustrated,
| r—————— . . . . .

because of its durable case in Period Design, is one

. of our most popular instruments.

The Gerhard Heintzman

is Canada's leading piano. It reflects the
master-mind of a half century’s piano building.

Gerhard Heintzman, Limited
Sherbourne Street
Toronto - Canada




