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What’s Behind [
the Notes ? |

Tone Quality !

Tone quality in the reproducing construction of the
Columbia Grafonola. Tone quality in the Columbia
Records that are bought to play on it—tone quality so
absolutely superior that every buyer of a Columbia
Record knows it.

Fair Dealing!

Progressiveness in manufacture and broadness in appre-
ciation of the dealer's needs and problems, and of the
dealer’s point of view.

That is what is back of this most significant trade mark
in the musical world!

Now, have you a good business reason for letting what
should be your share of this very considerable profit go
to someone else or go to waste entirely?

We will take the keenest interest in comparing data
with you if you will only moisten the first postage l
stamp. "

Columbia

Double-Disc
Records
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HE LIFE WORK OF A MASTER
! ‘ BUILDER—

3 7] e THE CREATION OF THE MIND
i OF A PROVEN GENIUS, IN THE

THEORY OF ACOUSTICS AND TONE, AS

APPLIED TO PIANO CONSTRUCTION—

A NAME THAT HAS STOOD DURING THREE
GENERATIONS FOR THE HIGHEST ATTAIN-
ABLE IN MUSIC AND ART IN CANADA—

THESE ARE THE FOUNDATIONS UPON
WHICH THE QUALITY AND ARTISTIC
BEAUTY OF THE MARTIN-ORME PIANO
ARE SOLIDLY BUILT.

The Martin-Orme Piano Co., Limited

OTTAWA

** Manufacturers of Pianos and Pla;/u Pianos
of the highest grade only.’

puoni Mz, f )

y W

Director
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The Spice
of Life

But in business variety is both the
“Spice"” and the “Life.” The varied
designs and finishes in Doherty and
Clinton pianos—each with that pure,
permanent tone and careful construc
tion for which the Doherty firm is
famed—form a drawing power that

puts the Dnhrny agency in the lead.

Doherty Piano Co.,

Limited
{ Established 1875 )

Head Offices .
wifaume Clinton, Ont.
Over 70,000 Doherty Owners Now
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MERIT .e.us PRICE

When you demonstrate a player piano, which you know is just
like the player carried by your competitors, you feel a certain

. uneasiness
Established . )
1867 That is because you realize that it is largely a matter of price
deciding for or against you. You want both a sale and a fair
profit. But the latter is apt to suffer to make sure of the former

With the KARN Player you are not offering something carried
by the other stores in town. The KARN is distinctive. Hand
some as it undoubtedly is, it is the sweetness and purity of scale

) that constitutes its chief charm
Karn Pianos

As a regular piano when played by hand the lightest fingering
Karn Players of the keyboard produces an unusual mellowness and fullness of
Morris Pianos tone that is sure to please. A close adherence for fifty years to
Morris Players the highest artistic ideals in piano making, together with the
Karn Organs valuable technical experience which such a lengthy period

inevitably brings, contribute chiefly to that richness of expression

for which the KARN is famous.

Do you not therefore see the
possibilities in the KARN Agency ?

The
Karn-Morris Piano & Organ Co.
Limited
Head Offices: Factories:

Woodstock, Ont. Woodstock and Listowel
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Che Gourlay
Hiano

Every Ear Recognizes
” I the Tonal

Beauty
of the

Gourlay

Surely and instinc-
tively even the ordi-
nary ear appreciates
the outstanding charm, the unassailable purity
of tone that enriches every Gourlay.

The beauty of every theme will echo in your
heart once you possess yourself of the Gourlay

piano to awaken it.

Vibrant with sweet resonance, the tone of the
Gourlay is recognized even by the untrained
ear as something indescribably different.

Hear the Gourlay—its enthralling beauty will

convince you.

r("@n of ?JﬂgL; ¢]

Copyright

Gourlay, Winter & Leeming
LIMITED

188 Yonge Street
Toronto

_
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UNIVERSA

Applied to Music Rolls Stands for Highest Quality

Universal Service means s
Complete catalogues are alwa
copy of the special bulletin

atisfaction to dealer and consumer alike.
ys yours for the asking. Have you a
“Music of Foreign Lands?”

JULY

METROSTYLE-THEMODIST

302604 Aloha Oe. Ukalele Arrangement
Queen Liloukalani

302644 And They Call It Dixieland. Fox Trot
Richard A. Whiting

302666 Belle France, La.
Overture on Popular French Melodies
Introducing: (1) La Marseillaise; (2)
Au Claire de la Lune; (3) Cadet
Rousselle; (4) T'eu souviens-tu? (5)
Le chant du D'epart; (6) J'ai du bon
tobac; (7) La mere Michei: (8) Fau-
fau la Tulipe; (9) La Bonne Adven.
ture; (10) La Marseillaise.
Arranged by L. P. Laurendeau.

6316 Blue Goose Rag. Fox Trot.
Charles L. Johnston
302676 Broadway 1916. One-Step Medley . .
Introducing: (1) My Land, My Flag:
(2) 1 Like the Boys; (3) If | Find the
Girl; (4) Ladder of Roses: (5)
Evelyn; (6) My Land, My Flag,
Arranged by Edwin E. Wilson.

6294 Come Back To Erin Mona Darling.

One-Step ..........Dave Reed
202664 Greatest Battle Song of all. One.
Step ovouinnnns, Harry Ruby

302626 Hymns of Praise. Hymn Medley. . . .
Introducing: (1) Oh, Come All Ye
Faithful; (2) Sweet Bye and Bye; (3)
All Hail the Power of Jesus” Name,
(4) Rock of Ages; (5) W Friend

e Have In Jesus; (6) Jesus Lover of
My Soul; (7) Hark, Hark My Sonl.

302634 My Rose of Honolulu, One-Step.
Tom Armstrong

5-2625 Our Hearts Go Out to You Canada

(Hats OF To You) .... Rall
302672 Rose, Op. 30. (Selection on English
Melodies) ................

Introducing: (1) Here's a Health; (2)
Fine Old "English Gentleman; (3)
Cherry Ripe: (4) Lass of Richmond
Hill; (5) lsle of Beauty; (6) Sally In
Our Alley: (7) The Thorn; (8) Drink
To Me Only: (9) May Day: (10)
Speed the Plough; (11) Farmers' Boy,

Arranged by Myddleton.

$ 48

48

1.20

.30
1.20

48
1.20

48

.60

1.20

ROLLS

6318 Santa Rosa. One Step .. Arthur Lange 30
6320 There'

Quaker Down in Quaker Town,

Fox Trot ...... Alfred Solman .30

102656 Tripping Along. Fox Trot
Harry C. Oblinger .48
302698 Valse de Luxe Eckstein .60

302622 Where Did Robinson Crusoe Go With
Friday on Saturday Night? One.
Step. “Robinson Crusoe, Jr."

George W. Meyer .48
302646 Wreath of Carnations (Lei Poni Moi)
Ukalele Airangement
Charles J. Hopkins .48

METRO-ART (83 Note, Hand-Played)

Played by Felix Aindt.
202728 Have You Forgotten Me?
J. V. Monaco $ .54

Played by Felix Arndt
202786 Sunbeams. Entr'acte. vy £t. Helier 1,20

Played by Paul Paris
202802 Letter That Never Reached Home.
Archie Gottler 48

Played by Robeit Romayne,
202796 One Fleeting Hour ... .Dorothy Lee .60

202814 Down Where the Swanee River Flows.
Fox Trot ..... Al von Tilzer 40

THE
UNIVERSAL MUSIC
COMPANY itz e

the
29 West 42nd St, New York
CANADIAN BRANCH :
102 Shuter Street, Toronto, Canada
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Mr

Dealer:

Possibly there are churches
locality
Are

supply them with an organ that

in your needing new

organs you prepared to

you are confident will satisfy?

The

large

requirements of the

country churches are
fully met by the T'homas Organ
Write at once for specifica

tions of our different styles

{>

D
THOMAS 2 MANUA
STYLE “ORCHEST}

Frade Mark
f Quality

THOMAS CHANCEL

STYLE 429 PIPE

Chomas Organ & Piann o,  weoo..

TONE

There is a great Sales
Opportunity

with the wonderful Haines
Bros. Player

It brings the great masters of the
pianoforte ‘nto the home, where they will

play for t' - family circle with the same
magnificent ari that they display on the
concert stage. Every tone, color and
subtlety of expression comes to the ear

as if the the
keyboard

Imagine the delight of the prospect in
finding such an instrument for his home
carefully what this means
you. This instiument will place you so
far in advance of your competitors that
stand possible

artist were pe sonally at

Consider to

you will alone—ahbove
competition

Here is an instrument that presents a
of musical attractiveness which

will be immediately reflected on your sales

power

books. May we send you fuller descrip
tive matter?  An investigation will repay
you

Foster - Armstrong Co.

Head Office Limited
4 QUEEN ST. E., TORONTO

New Louis XV, Haines Bros. Player

J. W. WOODHAM, General Manager
E. BIRCH, J. BETZNER,

whic
Factory Supt. Accountant

We also make the Marshall & Wendell Piano,

ch is the best value for the money in Canada.
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The Home of Sterling Actions and Keys, Limited
Makers of Made-in-Canada Piano
Actions and Keys

This is the oldest piano supply manufacturing house in
Canada and the products of this factory have a reputation for
durable service that dates back to the delivery of the first action.

The Sterling Individual Brass Flange Action
has strength and durability above the requirements that will be

put upon it. In the event of a repair being necessary the work
is done easily and quickly. This action is especially adapted to
meet the extra work put on the action of a player piano,

For less costly instruments the Sterling ordinary wood flange
action will be found to possess all the advantages of high class
materials and accuracy in workmanship

Nothing but the best ivory, nothing but the
most skillful matching, nothing but the most
competent workmanship goes into “Sterling"
Keys

They are made “right” in every detail and do
credit to the highest grade Canadian pianos.

Sterling Actions & Keys

LIMITED
Noble Street : Toronto, Canada

00000000
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%
When Buyers are buying, if you Handle

the Senecal & Quidoz Piano

You are right in line for good business. |If sales
are a little slow and trade is hard to drum up, you

could not have a better agency

There is a wonderful salability about the
SENECAL & QUIDOZ line. Our Players assure
the customer hours of enjoyment in satisfying music
Our Players are trouble-proof, and moderately
priced

We would appreciate the opportunity of proving
this, by having you send in a trial order

Senecal & Quidoz

Maoufacturers of Pianos and Players of Quality

ST. THERESE, . QUEBEC

ff
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Che Goderich Organ Co., T

Goderich - Canada

N N N SO Y Y

W
0
Music Cabinets ﬂ
0

REED ORGANS

Piano Benches Selling more than ever from Coast to
Coast —The Favorite Everywhere.
Send for Catalogue and Price List.
Player Benches Special designs of Cases made for
large dealers, with name on, of firm
requiring these.
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The Higel Metal Action is
the Supreme Attainment in
Player Action Manufacture

Accurate—Dependable—Efficient

The dependability of the Higel Metal
Player Action has been demonstrated in
every part of the world. It will positively
remain air tight under all climatic condi-
tions. Note the simplicity of this action,
the easy accessibility of every part. All
parts are interchangeable.

THE

Otto Higel Co., Limited

TORONTO  King and Bathurst Ss.  CANADA

Manufacturers of

Upright Piano Actions
Grand Piano Actions
Player Piano Actions
Piano and Organ Keys
Organ Reed and Reed
Boards
Solo-Artist Records

Solodant Music Rolls
The Otto Higel Single Valve Metal Action, Model K. Star Music Rolls
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GEO. W. STONEMAN & (0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the Circassian
colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

846-8561 West Erie Street

CHICAGO, - ILLINOIS.
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‘A QUALITY

This trade-mark guarantees it
REG.

BOhne Hammers have always been beyond duplication. The very
choicest materials obtainable go into producing them, and every
detail from the first operation to the last is carried out by men of
special training. Every order is critically inspected before leaving
our factory.

BOhl’le Stl‘lngs are the result of the same policy—nothing too good. You

cannot possibly exchange your money for better strings than
Bohne's. The name insures quality—Al.

516 Richmond Street, W,
W. BOhne & CO., TORONTO .  CANADA

and at 134th St. and Brook Ave., New York

i 0 000000000000

e

Stanley Pianos

AND

Player Pianos

ARE THE

Dealers’ Favorites

BE SURE AND WRITE
FOR OUR CATALOGUE AND
PRICES BEFORE ORDERING
ELSEWHERE. IT WILL SURE-
LY PAY YOU. THIS IS YOUR

OPPORTUNITY.

STYLE G LOUIS, MAHOGANY
Get our low price on this beautiful high grade piano

Write Now Don’t Delay

Stanley Pianos

241 Yonge Street TORONTO
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You will get complete illys
trations and descriptions of
the. WRIGHT line in our
Catalogue. Use a three-cent
etamp and get it to you by
return mail,

%:

Not an Assertion, But
—a Proven Fact,

Wright Pianos hold the dealer's trade because they
get and hold the buyer's confidepn.

The finest evidence of that fact is the number of
progressive dealers who are making the WRIGHT their

leader

The sound, progressive piano ideas of the day are
all built in WRIGHT instruments by a progressive manu
facturing organization to be marketed through the hands

of progressive dealers

Correctness and confidence are stamped all over the

WRIGHT retail proposition

_—
Wright Piano Co., Limited

STRATHROY : ONTARIO

—_——

Evans Bros. Piano and M'fg, Co.,,

MAKE WELL BASED

SINCERITY
YOUR SALES POLICY

The man who sells goods in
which he can sincerely believe
in the value never fears com-
petition. He hae the argu-
ments that win out

EVANS BROS. Pianos and
’layers are exactly that class
of goods. In them you have
strict quality from top to bot
tom, inside and out. And each
instrument shows that quality
along with an appearance at
once dainty and pleasing to
the eye,

If there is no EVANS BROS.
agent in your district write ys,

Limited Ingersoll, Ontario

/
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PUNCHINGS, HIN
GES, PEDALS AND GENERAL PIANO HARDWARE

CORRESPONDENCE INVITED

HAMMACHER, SCHLEM MER & COMPANY
NEW YORK, since 1848
1th AVENUE and 13th STREET

music cabinets

We can also give you perfect satisfaction
in piano benches, record, player roll and sheet

Leave Your Piano Cases
To Us

Don’t worry over your case department.  You
have troubles enough getting help. Use those men
for other work and let Brantford make your cases

You then know your cost to a cent and it saves

tying up capital. We can submit designs or work
from your own drawings

Brantford Piano Case Co., Ltd.

M. S. PHELPS, President and General Manager

BRANTFORD - - CANADA

(mEciISTERED)
TORONTO.
Manufacturers of the
Highest Grade Upright and
Player Pianos

SUCCESS comes from WORK
—done a little better than
seems necessary.

What a difference that last clause implies, does it
not > This same spirit prevails in the LONSDALE
organization, which to some extent accounts for the

splendid success of these instruments.

For Tone Quality, Finish and Durability
they have no superior, and what is more they
are reasonable in price. Every dollar we ask is
represented in the instruments we offer, which are
the very finest that money and skill can produce,

Get our Prices on all Styles and compare the

values with any other make. It will certainly be

worth your while.




137 East 13 Street

PIANO »» PLAYER TRADE

Player Accessories.

SUPPLIERS OF

High Grade Commodities

TR
@ E’%
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C. F. GOEPEL & COMPANY

New York

TO THE

«-um,J

Felts, Cloths,

I'raci.er Bars, ly.msmlssmns‘ Brass and -
Rubber Tubing, Rubber Matting for PunChlngs .
Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name
all Special Hardware formed or cast, board,  Stringing, Polishing, M‘umrn.
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted
Send e o S o & Imported French and also Domestic
Send inquiries, accompanied by Samples, for Clot H

Prices, stating Quantities required. Bushing ~ Cloth —
Soliciting  MANUFACTURERS' TRADE ONLY, not Dealers, Repairers, etc.

The Newcombe

Established 1870

“Never Suffers by Comparison”

It is a dependable piano throughout
There's a heap of satisfaction (and it's
good business too) to give every cus
tomer a little more than they expect—if
With the Newcombe you ¢

you can. an

Besides the tone, finish and durability
of a singularly high-grade product the
tone and lasting qualities are further im-
proved by the use of the “"Howard
Patent Straining Rods,” which are used
on every Newcombe piano but which are
found on no other make

The Newcombe agent

has a real ‘“Leader"”

NEWCOMBE

PIANO COMPANY, LIMITED

Head Office: 359 Yonge Street
Factory: 121.131 Bellwoods Avenue

TORONTO CANADA
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D. M. BEST & CO.

455 King Street West - Toronto

Any reference to high-grade piano sales is incomplete without mention of
D. M. Best & Co.’s high-grade Hammers and Strings. They are inseparable.
D. M. Best & Co. have won a reputation for supplying Quality Hammers and

Strings for Canadian Quality Pianos. Our aim is perfection.
4 P

We are sole Canadian agents for the celebrated Webster & Horsfall's
music wire. -+ Made by Latch & Batchelor, Ltd., Birmingham, England
We have had this wire, Red and Blue labels, tested by the School of
Practical Science, Toronto, and find it very satisfac tory. We also had the
Poehlmann (German) wire tested at the same time. The difference is
striking, especially the elongation. Poehlmann stretching about fourteen
times more than WEBSTER & HORSFALL'S, and the difference in
strength—eighteen points in favor of the English wire, which comes to
International Pitch at 125 pounds tension, and the Poehlmann at 150
pounds, which proves the superiority of this English wire

HE tone of the CRAIG piano is of rare quality
large volume of sound or a sustained singing quality, the CRAIG piano is
always noted for its pure, sweet, sympathetic notes.

The Craig player furnishes the same music as the Craig piano, only for the pianist is
substituted a player action, that is instantly responsive —one that is capable of per-
mitting you to render your favorite numbers according to your tastes—one that lasts
and keeps in repair.

ESTABLISHED 1856 I The Craig Piano

Company

High Grade Hammers and Strings ‘

Whether played to produce a

Montreal -  Canada
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| Your Customers Need This

New A100 Record Cabinet

Ready at last—the new 4100 Record Cabinet! Your customers
have long been asking for just such a Cabinet. It should prove a won-
derful boon to you in increasing your sales this season, especially of

Fits Model A-100 of The NEW EDISON

Above is an illustration of the new
A-100 Record Cabinet as it fits snugly
into the bottom shelf of Model A-100 of
the NEW EDISON This Cabinet is
finished in mahogany and fumed oak only
and will hold 32 Records; beautifully
built and up to the Edison standard.

Model A100 of the NEW EDISON,
because this Cabinet

Performs a Real Service

The new A-100 Record Cabinet has been built to
fit Model A-100 of The NEW EDISON. It gives
your customers a service in the matter of storing
records that only the higher-priced instruments
give and at much less cost. It gives you an added
talking-point for selling the A-100 Model and should

increase your sale of that instrument,

Useful as Extra Cabinet

At the same time, the new A-100 Record Cabinet is
useful as an extra Cabinet to the owner of any style of
instrument. It takes care of overflow records neatly and
compactly. It is so well built and finished as to be

suitable for the most artistically decorated room.

Large Demand Expected

A large demand for the new Cabinet is expected from
your locality. You should stock up now in time for the
fall trade. Display prominently in your salesroom and

demonstrate to your customcrs,

Retail Price $8.00. Liberal Discount to Dealers.

winNnireG THE Wl LLIAMS & SONS (0. MmoNTREAL

£
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Canada on the “Prospect List” of the British
Piano Manufacturers.

HE English piano manufactu is putting Canada
on his “prospect”” list. Conditions arising out of
the war have caused him to make a survey of the piano
imports and exports of each country in the Empire and
of the allied nations. He admits that “in England
they have always regarded Canada as a peculiar country
as far as the piano trade was concerned.””  (The reason
of Canada being a peculiar country to the English piano
manufacturer is now definitely realized by him to be
instruments and methods unsuited to the climate and
people.  Having arrived at this state of realization he
is about to apply the remedy.

At the British Music Trades Convention held at
Harrogate in May and of which a complete report ap-
pears in “The Pianomaker’ of London, ** British Trade
Over the Seas” was the most seriously discussed subject
hy the manufacturers. Mr. Alexander Dow, of Murdoch,
Murdoch & Co., who has evidently made an exhaustive
study of this particular matter submitted a series of
comparative figures. He also emphasized that the inter-
ests of the organ business should he considered, the
United States heing a great opponent of Great Britain
in organ export trade. In 1913, for example, Britain
exported organs valued at about £26.000 against £129,000
by the United States, In piano exports Germany was
the greatest competitor with United States second. The
1912 figures of German piano exports were £2,100,000
against the British figures of £351.000 in 1913, or in
the ratio of 8714 per cent to 1214,

Coneerning Australin where England was *under
the notion that there they had been doing a large busi
ness in pianofortes, when they ascertained what Gor-
many had done they felt a little chagrined,”” suid My,
Dow. In 1913 Austealia hought British pianos to the
value of €50.000 and German pianos to the value of
£309.000.  He noticed that the German pianos sent to
Australin were of a cheaper class than sent to some other
countries,

In New Zealand, one of the greatest pinno purchasing
countries aceording to population in the world, the hal-
ance was in favor of Britain by over £10.000; that is, in
1913 Britain sent to New Zealand pinnos to the value
of £73.129 as against Germany's £63,000,

In South Africa the German product dominated, one
of the reasons suggested hy the speaker heing **the
Duteh element in that country which had hitherto heen
rather cold towards Britain and warm towards Ger
many.”" In 1913 Germany's piano exports to this coun-
try were £70.000 as against England’s £24.000,

“When they eame to consider the case of Canada
he mentioned that in England they had always regarded
Canada as a peculiar country, as far as the piano trade
was concerned.  There were very important manufac-
tories going on in Canada, and to his mind it was a
remarkable fact that they had been able to send over
any pianos to Canada, or that German+ had. The fignres
were small enough, and yet they were puzzling.  From
England they seemed to have sent pianos to the value
of £6.861 in 1913, and from Germany pianos were sent
to the value of £€2850. He helieved there was a good
market to be obtained in Canada if they tried to ascer-
tain the real requirements of the trade there, and in this
connection he reminded the meeting that difficulties of
climate and design of pianoforte eases, ete., had to he
taken into serious consideration, for, owing to the
methods under which the Canadians lived, pianos for the
Dominion should he huilt on different lines from what
they were for home use.

““Passing on, he emphasized the importance of trying
to thoroughly understand the requirements of the mar-
ket they were endeavoring to cater for, illustrating
which he pointed out that the United States send s very
large number of pianos into Canada, and are enabled to
do so because of their thorough acquaintance with the
requirements of the Canadian people, and yet the United
States were prejudiced to the extent of a fair percentage,
That was to say, Gireat Britain enjoyed preferential
rates in going into Canada. and if Britishers conld not
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take advantage of those preferential rates to colpete
with the United States he did not think it redounded
very much to their eredit. At the same time the fact
that Ameriea enjoyed so wueh of the Canadian plano
forte market showed that the difieultios associated with
the import duties were not insuperable,”’

The President of the British Piano Manufacturers’
Association, Mr. Henry Billinghurst, managing director
of John Brinsmead & Sons, Ltd., referring to Canada
said: “If British pianoforte manufacturers were to do
anything they must necessarily study local conditions.
rticular methods of construetion, largely owing to the
climatic conditions there prevailing, were ssary, and
he knew that the British pianoforte manufacturers had
been unsuccessful in Canada for many years—in fact
from the very commencement—in the exportation of
pianos because of the conditions under which the pianos
had been manufactured in this country, in which there
was a great deal of moisture,  Morcover, the Canadians
had ideas of their own, based upon their own knowledge
of their own requirements as to the materials of which
their pianos should be manufactured.”

The discussion resulted in the adoption of the fol-
lowing resolution: *“That this meeting of British piano-
forte manufacturers approves the policy of sending out
a Commission of Inquiry regarding the overseas’ trade,
and if the Couneil ean devise ways and means to carr
it into effect, this meeting pledges itself to give the
scheme its hearty support and financial help.””

Other resolutions passed at a combined meeting of
all sections of the industry were as follows:

1. “That this Sixth Annual Convention represent-
ing the Music Trades’ Industry of Great Britain and
Ireland do hereby resolve that in the future they will
extend their full support in every sense of the word to
goods of British manufacture, and in no case purchase
foreign manufactured goods if a similar grade of goods
can be purchased of British make."

2. ““That this Sixth Convention of the Music Trades’
Industry resolves to do everything in its power to seeure
every music trader in Great Britain as a member of the
Music Trades’ Association, and to immediately  start
campaigns throughout the country to that end.”

Means Discovered to Preserve Church Organs
from the Effects of Varying Temperature
and Damp.

R IMEMBERING that the organ is the most delicate

picee of furniture in a ehurch, and that it is, more-
over, specially susceptible to sudden atmospherie
changes, it is somewhat remarkable that hitherto no con-
trivance has ever heen designed which would preserve
the instrument from the evil effects of a constantly vary-
mg temperature.  Few persons realize how complicated
and intricate the interior mechanism of an organ is,
and how the slightest defect may cause a temporary
breakdown. This may result from the warping of the
wood, the perishing of the leather, the rusting of some
hit of wire or some other cause. But whatever it may

be, the fault may, in nine cases out of ten, be attributable
cither to damp or to atmospheric changes.

* organist knows, note ciphering is no unusual
n fact, so widespread is the evil that all who

As oy
oeetrren
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are interested—organists, hecause they love their instra
ments, and ehurch officials, heeause they hold the money
bags—will be glad to know that a serious attempt has
at last been made to remedy the evils referred to and
that for some months past a series of experiments has
heen carvied out with results that are so far eminently
These experiments have been conducted
under the auspices of the British Commercial Gas As-
sociation, and a report has recently been issued from
which we make the following extracts :

satisfactory

“It has been elearly proved that the cause of the
ahove-mentioned defeets is the fact that in churches and
similar buildings which are not in constant hourly (or
M many cases even daily) use, or when used are fre
quently only partially so, the temperature of the air
and the surroundings in the inclement seasons of the
year drop to a very low point during the period when
the building is cither entirely unused or is not in full
use. Dampness is also experienced in some cases

“When the building comes into use, some form of
apparatus for its general heating is started. The tem-
perature then rises fairly rapidly, and the effect of this,
and the heat and moisture arising from the congrega-
tion or audience when they assemble, is to cause air con-
taining moisture—and at a  temperature materially
greater than that of the organ itself—to come into con-
tact with the metal wires and plates, wooden stops, and
other working parts of the organ.  This causes con-
densation to form on the metal, and oxidation, ete.. to
ensue, causing subsequent corrosion,

‘It has been discovered that a means of preventing
the trouble herein explained is to keep a constant stream
of warm dry air passing over the internal parts of the
organ during the inclement months of the year, so that
the temperature of the organ and these internal parts is
always kept above that of the general air and the con-
tents and structure of the other parts of the building.
Indeed, if necessary, it would thereby be possible always
to keep the air in and around the organ at what may be
termed normal summer temperature,”

As this question is one in which a large number of
our readers are sure to he greatly interested. we have
availed ourse of an invitation to meet one of the
representatives of the Association, and inspect the work-
ing of the new invention for ourselves,

The experiments have heen carried out at New Col-
lege Chapel. Avenue Road, London, N.W.. and perhaps
no more suitable place could have been found. The
building has suffered greatly from damp and the walls
bear full evidence of this. Consequently the organ had
suffered severely, and had been rendered wellnigh un-
playable.

Such was the state of things in October, 1914, when
the newly-designed apparatus was installed, which we
will briefly describe, A tin box, divided into upper and
lower compartments, stands by the side of the organ,
practically out of sight. In the lower compartment is a
Bunsen burner. One side of the upper compartment is
pierced with half a dozen holes, and the air thus drawn
in is heated from the burner in the chamber below, and
passes out of the opposite side into a long tube with a
bell mouth, which conveys the warm air into the interior
of the instrument; and that is all!
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All Canada
Awaits this

Announcement of

“The Most

Wonderful Piano In Canada”
e MAESTER ~ART

(ELECTRICALLY DRIVEN)

PIANO

Science and Art have given to Canada one of the
most remarkable inventions of the age.

e 88-note player had been invented, electricity
discovered and motors manufactured that would operate
and produce power for almost anything made. But it
has been left to the study of Art—two years of hard
work in testing ~nd inventing devices—to perfect a
product that wouic combine all of these wonderful
achievements into an instrument that would produce
music as the great Artists would play it themselves

The human mind 20 years ago could hardly have
conceived of an instrument that would produce the
human touch of the Master Musiciens: the exquisite
coloring and tone shading and the dynamic precision
which characterizes the playing of this Maester-Art
Piano.

The piano dealer is at last able to offer to the
Canadian public an instrument that is not mechanical
When once you have heard this marvelous instrument
render the true reproduction of the Master Pianists you
will feel that thrill, that magnetism that you experience
in those rare moments when you hear great music

So perfect is the Art of the Maester-Art Piano that
all thought of the reproduction is lost

Vo personal effort is necessary to operate the
Maester-Art If you choose you can put your own
personal shading in the music, to suit your mood, as
levers are provided for this purpose, or this instrument
may be played by hand, as an ordinary piano.

he superb quality of the Maester-Art gives to the
piano trade in Canada an instrument of perfection not
to be surpassed by any other instrument in the world

Here is an instrument that will add
distinction and prestige to your store.

Write for agency TODAY and be

sure.

There is nothing like this wonderful
instrument ''Made in Canada'' today.

Write TONIGHT.

THE WILLIAMS PIANO CO., Limited, Oshawa, Ont.

Manufacturers of the Quality Williams, New Scale, Piano
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STYLE LOUIS X1V

NEW STYLE "k

PROOF

of Mendelssohn Values

“The proof of the pudding is in the eating”

The Proof of Our Claim to Quality

Comes from the Customer.

We do not pretend to WE DO CLAIM
make the cheapest That quality consid-
piano on the mar- ered, we offer the

ket. Others may be
boughtfor less money

dealer greater value
dollar for dollar

The Mendelssohn is not built merely to sell. It is so con-
structed that

The Customer is just as Highly Pleased
17 Years after Buying, as at
Time of Purchase.

THE ACID TEST. THE TEST OF TIME.

MES. F. 8. DURIS

It is most gratifying to a manufacturer and means increased
sales and profits to the dealer to have satisfied customers,
such as Mrs. Durie, send complimentary letters seventeen
years after,

This is Real Piano Selling Success.

Space will not permit of our showing copies of hundreds of
similar letters on file, but they are open to inspection,

IT WILL PAY YOU TO LOOK INTO OUR PROPOSITION
WHILE TERRITORY IS AVAILABLE.

Write To-day.

The Mendelssohn Piano Co.

110 Adelaide Street, West
TORONTO CANADA
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The burner was kept going throughout last winter
until April 26, and when we visited the church at ‘*he
commencement of last month it had just been relightod
for the ensuing winter.

Meanwhile, the effect on the organ has been little
short of marvelous, and both organist and officials express
themselves highly pleased at the great improvement that
has taken place in the wechanism of the instrument.
But while the evil effects of damp have been largely
counteracted or removed, care has been taken so to con-
trol the action of this ingenious invention as to avoid or
prevent any excessive deiness, the results of whieh
might be equally disastrous,

We attach considerable importance to this interest-
ing invention for the simple reason that it appears to
offer a sutisfactory solution of the difficulties which have
attended the oversight and upkeep of onr church organs,
especially in country places—(The Choir).

South African Trade.

W J. Egan, Canadian Trade Commissioner for South
*  Afriea says: ““There were a fow imports from
Canada in medium priced and high grade organs during

1915, although there are more inquiries for purchase

and agency in both organs and pianos. Some firms are
making an effort to meet the demand on style and quality
in pianos and a few sample orders have heen placed to
arrive in the near future,”

IMPORTS OF MUSICAL INSTRUMENTS INTO SOUTH AFRICA,

Countries 1913 1914 1915
Canada % 14700 $ 10,900 ¥ 1,950
United States 50,000 42,400 51,800
United Kingdom 180,000 156,000 323 400
Germany 601,000 423,000 21,300
France 5,200 5,100 9,700
Switzerland 150 2,000

An Advertising Man's Opinion.

S“THERE is not enough pinno advertising and not

enough good piano advertising. When you take
into consideration the importance of the piano industry,
the volume of sales and the number of fine stores devoted
to the industry, there is really only a small amount of
advertising and publicity devoted to the selling of pianos
and players,

“1 believe there should be an awnkening to a higher .

class of advertising for hoth pinnos and players—it
should he along more artistic and educational lines, T
see dealers advertising a piano but they say nothing that
would make you feel as if you wanted one.

“You can’t advertise an article like a piano as you
would stoves or house furnishings because people must
have these things, and they are constantly looking for
the best and the cheapest. But pianos they don’t have
to have and they won't have unless you create the at-
mosphere and make them feel that no home is complete
without one—the great joy and pleasure it gives—the
uplift—the development it means for the children—ete.

““If there is any business that can Jjustly stand a
higher plane of advertising it’s the piano business, 1
don’t believe sensational advertising—grossly exagger-
ated statements—statements that are written by some
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advertising man who doesn't know a darn thing about
the business—is a good thing for the piano or any other
business. "’

Retail Salesmen—Read This on Veneers,

“lﬂ this solid wood?”’ asked the lady.  *“*No; it is

veneered on solid wood,” replied the salesman.
‘Ah! veneer! 1 don't want that kind; it is covered, |
tuppose, with a fine wood to hide the defects heneath,'

Here you have the attitude of a large number of
Jeople who are badly informed on the subjeet, says the
Furniture Trade Review, **Veneer,” carvies an en-
tirely wrong impression.  One manufacturer, recogniz-
ing this, has substituted the word ‘“‘laminated,”” mean-
ing layer upon layer, which certainly gives a better no-
tion of how the article is built up.

It would be well for every retail salesman to get this
lesson firmly fixed in his mind, so as to be prepared to
defend the quality of his veneered stock when selling
customers who are hazy on the subject

To veneer is really a much more expensive operation
than working in the solid wood,

While veneer presents a beautiful surface, its real
use is to prevent the surface, partic larly when it is of
good size, from shrinking or ¢ ing. Layers of
veneers, with the grain of ead ~layer placed at right
angles to those above and below it, is the hest way to
make a perfectly smooth, even surface, which will not
expand or shrink in any direction.

The manufacturers of veneer select the portions of
the log which present the greatest heauty in grain. Cut
in the ordinary way, and built of the solid wood, al-
most two-thirds of the beautiful flakes, waves and burls
would be lost to sight in the complete piece of furniture,

As a clincher, ask your captious customer some time
if she knows why the most expensive piano cases are in-
variably veneered, and never made of solid wood,

Walnut Furniture.

WO years ago walnut was almost never used in fine
furniture, but now walnut is enjoying a great
and daily increasing popularity, says the “Furniture
Manufacturer and Artisan,” of Grand Rapids. The war
has practically shut off the supply of Circassian walnut
to the United States, and the troubles in Lower Mexico
have made mahogany scarce in this country, As a result,
American walnut ig being used to take the place of those
woods. Another reason for its increasing popularity is
the fact that walnut ean now be finished in a great many
different shades, ranging from light gray to almost black.
The wood also takes on a high polish. The old dead color
found in the walnut furniture of a generation ago is
entirely out of date now. Missouri and Ilinois, which
supply about 20 per cent. of the walnut timber produced
each year in the United States, still have great quanti-
ties of walnut timber. The fact that walnut prices are
about the same as that for mahogany and quartered oak
is causing many persons who like variety to put walnut
furniture in their homes. Two years ago hardly a fur-
niture factory in the country was making walnut fur-
niture, and now 178 furniture factories are using walnut
on a large scale,
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INTRODUCING To Retail at $425.00

THE NORDHEIMER “ JACOBEAN ”

JUST as a beautiful painting is the better for an artistic frame
—30 18 & worthy piano the better for an artistic case desngn. 2
Our latest conception  the Jacobean here shownis something just a little ;

out of the ordinary, intended for those whose taste is for this style and who
have a room furnished in harmony.

Just one more instance of the Nordheimer way of assisting Nordheimer dealers. The !
merchant who sells this truly high-grade instrument has everything done for him that ;
can be done to win the trade of connoisseur-customers,

If he does his share, it's a winning combination.

THE NORDHEIMER PIANO & MUSIC COMPANY, LIMITED

Cor. Albert & Yonge Streets, TORONTO.
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The latest figures on walnut, compiled in 1913, indi-
cate there are 895 mills in the United States cutting
walnut lumber, and that in that year the total cut was
40,565,000 feet. Indiana produces about 25 per cent. of
the total ent of this country, Other leading states are
Ohio, Missouri, Ilinois, Tennessee, Virginia and Ken-

tucky. Michigan is one of the group of states which
combined produce but 7 per cent, of the total annual
cut,

A United States Forestry Service hulletin recently
issued shows that American walnut contributed 1,689,957
feet in the manufacture of furniture in u recent year at
a cost of 18573202, Those fignres will be inereased
vadically for 1916 hecause of the great popularity now
enjoyed hy that wood.

The Cost of Doing Business.

THE cost of doing business was the subject of a
nation-wide investigation by System, of Chicago.

The average cost for some retail stores was found to be

slightly less than 25 per cent., made up as follows:

'ER CENT,

Rent 4.02
Salaries 10.95
Advertising 1.76
Heat and Light 69
Delivery k|
Supplies i
Insurance and Taxes 1.21
General Expenses 449
Depreciation and Shrinkage AT
Bad Debts A9

Total Percentage of Expenses to Sales 24.65

The dealer would do well to look up his own ex-
pense sheet and ascertain how it compares in whole and
in part with the average, as found by System. It may
awaken him to the fact that certain expense departments
in his store are larger than they should he.

A Substitute for Mahogany.

N interesting chapter in red gum’s history may be
repeated, with a slight variation of circumstances,
suys Hardwood Record. Some years ago this wood was
in great demand in England for street paving blocks.
The introduetion of Jarrah, an Australian wood, crowded
it out of that market. Contractors who were left with
stocks of gum on hand were compelled to seek new mar-
kets in order to save themselves, They were successful
in finding American markets for their gum, and that was
the real’ beginning of this wood’s popularity at home.
It more than recouped in the United States what it lost
as paving wood beyond the sea.  Its loss in one quarter

was turned to permanent gain in another,

The repetition which seems to be ¢oming promises a
further extension of the use of gum, not in order to make
good in one place what it has lost in another, but to eap-
ture ground which another wood is losing on account of
prohibitive freight rates. The wood for which gum is
in a fair way to become a substitute is mahogany. It is

not likely to become an imitation of mahogany, but to
take that wood’s place for certain purposes,
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There is plenty of mahogany in the woods, but it is
in Afriea and Spanish Amer and war business has ad
vaneed freights to such a point that mahogany is no
longer crossing the water. Ships to earey it cannot he
had

The result is beginning to appear in the United
States,  Users of mahogany, whose supplies are running
very low, are looking for some wood to take its place for
high-class furniture and finish. Red gum and black
walnut are considered favorably. There is no question
that enongh gum can be had ; hut the supplies of walnut
have heen so heavily drawn upon for war purposes that
some prospeetive users fear that they cannot get all they
want,

Mahogany has been so long before the public, and its
qualities are so well known and its uses so firmly estab-
lished, that manufacturers who have not heen accustomed
to use it will regret to change to another; but it foree of
circumstances compels a change to others, it is fortunate
that this country is so well provided with excellent
woods to take its place. A story is being told that a
large importer of African mahogany, not heing -able to
obtain supplies, bought a ship and sent it to West Afriea
for this wood. Arriving on the African coast he dis-
covered that he could make so much more money hauling
freight for others than by carrying logs for himself, that
he put his ship to work carrying munitions, and left his
mahogany in Africa. Under circumstances such  as
these it is easily understood that little mahogany will
arrive in this country until conditions change; and ap-
propriate native woods will be called upon to meet in-
ereased demands.

Shades Down on Sundays.

Reprinted from Merchants' Record and Show Window.
HERE are some merchants who make a practice of
lowering the shades of their show windows on Sun-
days, presumably on the assumption that if the displays
were left open to view, sales would be made, and that
would be contrary to our religious teachings regarding
the Sabbath.  Without wishing to appear in the least
eynical, however, we have generally aseribed this eustom
to another motive that may not be altogether untainted
by commercialism.  Some merchants, at least, have
frankly told us that they considered the practice of keep-
ing the windows closed on Sundays a good advertise-
ment for the store.  They hold that it gives ““class’ to
the establishment and sets it apart from the common run
of stores which permit the public to inspect the merehan-
dise in the windows seven days in the week, However
this may be, it seems a bit odd to walk down a husiness
street and see a big store with the window shades tightly
drawn, while on the other side are other stoves selling
equally good merchandise to the same class of trade, with
the windows wide open.

We are irrevoeably opposed to Sunday store keeping,
but there are many ecities in which, in fine weather, a
considerable part of the population gets a good deal of
pleasure from strolling along and looking at window dis-
plays. Many of these people find it impossible or incon-
venient to inspect the windows on week days. This,
however, is a matter that has to be decided by the indi-
vidual merchant.




e ———

24 CANADIAN Music TRADES JOURNAL

ST e o e

Ny

T

L

i

To build up a business of the
character that counts, the dealer
needs a piano that is the personifica-
tion of quality,
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THE
SHERLOCK - MANNING

20th Century Piano
Canada’s Biggest Piano Value

Meets this high-class requirement,
It is an instrument of distinctive merit,

The Sherlock-Manning

Piano & Organ Company
LONDON, CANADA
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London Piano Dealers' Association Meets.

Elect Officers and Decide on Weekly Half-Holiday.
London News Notes.

T“l': London Piano Dealers’ Association. which SO

of the members feared had hecome dorm is still
a live wire issue with the trade in that centre,  On
July 4th the members met at luncheon at the Travellors'
Club and held the deferred annual meeting

Those in attendance were Willinm MePhillips, J. A
Keenleyside, ) 1,
Ltd., D. Frank Swmith, loeal manager Gourlay, Winter
& Leeming, Ltd., Frank Windsor local manager Nord
Piano Co, A. M. Douthw right manager

Gray, local manager Mason & Risch

heimer local

Wright Piano Co., Ltd., and Ed. ( rawford, local man
ager Heintzman & Co., 1o A letter of regret was
read from Mr. W, N. Manning who was unable to bhe
present

Officers for elected ax fol
lows:  President Crawford;  Viee-President, D
Frank Swith; Seeretary Treasurer, (', L, Gray; Execu
Committee, W. MePhillips, W. N Manning, A, M
Douthwright and J. A Keenleyside

Wednesday afternoon closing was discussed at some
length

the ensuing year w

tive

after which all members agreed to close every
Wednesday afternoon during July and
o'elock
or manager to he at his office during this time
Wednesday afternoon closing in the past b

August at one
Not under any ciremnstance is any salesman
The

8 been more

or less observed, hut a couple of the concerns have al
lowed their staff, with the exeeption of one man to have
the holiday, and this one man was kept in the stove for
drop-in_ customers,

It was decided to meet again on August 14th, when
o dinner will he held at the Travellors' Club,  Every
member was very enthusiastic over the year's prospects
and the association looks forward to a very good vear

An extensive and up-to-date small goods depart
ment has heen added hy Mason & Risch, Ltd.  From
this branch three members of the staff gone to the
front Capt. Hewart Wilson, of the 70th Bat
talion, now on the firing line: BEd. Croden of the Cyele
Corps now in France and Wilbur Short of the Army
Medieal Corps.  All three men were held in the highest
the Mason & Risch concern who wish them
a safe return

namely :

esteem by

Mr. 0 E. Keenleyside, the retiring seeretary-treas
nrer of the local association, which office he has ocen-
pied sinee the meeption of the organization gives very
eneonraging reports of hniness. My Keenlayside has
the Martin-Orme and Neweombe Agencies,

A well-attended vecital was held at the salesrooms
of the Wright Piano Co.. Ltd., 352 Dundas Street, on
the evening of June 23rd,  Mp A. M. Douthwright,
manager, had arranged a splendid  programme,  this
heing the first of a

series that it is proposed to give,
s and selections hy the
The Wright player piano was
heard to good advantage with My Douthwright at the
mstrument, and Mr. Ed. Sweetzir's violin solos were
well received,  The accompaniments were played hy Mp
A. Winston Reading.

A. E. Wilkinson, form manager of the Nord-
heimer branch at St Thomas, has joined the selling
staff of Mason & Risch, London,

There were several voeal numin

Orehestea Harmoniea
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W. McPhillips has had two members of his staff
Lieut. Harold M Phillips and
yeurs condueted th

enlist, namely his
Capt. Erving has
goods department at the M. Phillips store

Mr. A M. Douthwright, the local
Wright Piano Co., Ltd Mrs. Douthwright
ed 1o the headguarters of the Strathroy

son
who for stall
manager of the
with motor

Company in

over the holiday Combining business with pleasure
He reports business in the Forest ity oa very satis
factory condition and contident]y antivipates a very

busy fall teade

A Winston Reading, special representative of the

Wright Piano Co., Ltd., Strathroy was on a business
trip to Chatham and Windsor carly last week and
states he was well pleased with the results attained

“That our instruments meet with faver wherever they
are known, goes without saying, '
“hut, what is they
Known, "

The A. A, Langford Co. have
of the Sonora Talking Machine

Mason & Risch, Ltd
hest  they

he smilingly remarked

more are heginning to get Well

taken on the agency
report buisness as heing the

ever experienced for the month of June

THE FAMILY OF E. 0,
A live Sherlock-Manning

McDONALD,

denler in Fredericton, N.B

Among their sales heing several player pianos and a

Louis Grand to one of London s leading manufacturers
Mr. . Frank Smith, who so energetically exploits

Gourlay and  Gourlay-Angelus lines in and

vieinity reports the summer trade much livelier than a

London
Year ago with encouraging prospects an spite of rains
that prevented the usual amount of seeding in country
distriets
Mr.C. E
Sherlock-Manning Piano & Organ Co., who oceasionally
drops business in order to spend a week-end at his home

Tanney, the genial representative of the

here recently made a suecessful tour of Ontario points
Mr. J. F. Sherlock, who has finally entirely forsaken
the horse for the more modern and means of
That
njoying himself six days in every week
selling Sherlock-Manning pianos to the farmers in a
wide area of Western Ontario territory.

The arrival of the English mail some days
hrought the Sherlock-Manning Piano Co. an order for
six pianos to be shipped to France. At least that is
what it appeared until they came to the signature and
found that a nephew of Mr. Manning’s who had heen in

speedy
locomotion has commenced his summer holidays.
is to say he is

ngo
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Your Balance Sheet may be Permanently

Improved by Taking into Partnership the Products
OF

THE CECILIAN FACTORIES

The Cecilian Standard is high—very high. But every instrument we turn out must
come up to it. No lower ambition exists in the Cecilian organization.

The Trade has been quick to realize the musical and commercial possibilities in
Cecilian pianos and players, and numerous agencies have been established, as a
result of which in many of the fine homes Cecilian pianos are giving absolute
satisfaction,

The Cecilian price puts a truly great piano within reach of the average citizen of
this country,

The Cecilian standard, Cecilian terms, and Cecilian policy of “Square Dealing—
Good Service,” puts the agency in the "You-ought-to-have-it" class.

If we are not already represented in your district write without delay. You'll
want the agency later anyway—why not clinch it now?

THE CECILIAN COMPANY
MAKERS OF THE WORLDS FIRST L[Ml@

ALL METAL PLAYER FIANOS

General Offices and Factory Retail Sllﬂllllm'l
1189 Bathurst Street, Toronto 420 Yonge Street, Toronto
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the trenches for some months was endeavoring to play
a joke on the firm. He wrote as follows:
Somewhere in France
“The Sherlock-Manning Piano & Organ Co..
London, Ont,
Dear Sirs:

Having travelled through England, ¥y nd Bel
gium, I wish to state that | have never seen a piano that
can touch yours. | might mention | have played on
every kind ever invented sind can honestly say without
prejudice that as far as 1 have seen in Belginm yours
is unexcelled.  Kindly ship six as hefore
find cheque drawn on wy $1.10 a0 day, with discount
taken off!,

Fuelosed

(Signed) Reg. Mozart.””

The letter shows that in the serious business of the
trenches the boys do not forget home and appre
practical joke, as any piano man knows what o shoek it
would be to find that an order for six planos had no
more foundation than $1.10 per day

Another paragraph of the letter reads as follows :

“There is one treneh up here ealled (name censored ),
One day we hold it, the next day Fritz captures it hack
War in itself is horrible hut really not half as bad as
the London papers paint it. 1 always imagined the
front line trenches 1o be running with hlood—well the
only thing they are running with sinee | came is lice
and it is a frequent oceurrence for o man to go to sleep
in our trench and wake up in Fritz’s. Their earrying
power is terrible,”

WINNIPEG LETTER.

From the Journal's Correspondent.

CU.\'NII)ICIL\IHJ’. interest attaches to the announce-

ment that the local Steinway and  Nordheimer
agencies are being taken over by the Winnipeg Piano
Co. As a consequence the Nordheimer Piano & Music
Co. will discontinue their branch here.  Arvangements
for the transfer of the ageney were completed by My,
Smith of the Winnipeg Piano Co. on the oceasion of
his recent visit to Toronto. It is generally  conceded
that this firm is well equipped to give these lines encr
getie and in ey way the ereditable representation that
their status demands, A sale has been arvanged hy the
Nordheimer Co. to dispose of the stock in their ware
rooms here. In reference to their decision to discon-
tinue their Winnipeg branch Mr. Seythes, viee-presi-
dent and general manager of the Nordheimer firm suid ¢
““This is an age of concentration. The larger success
for the manufacturer of to-day lies in attending more
and more closely to the business of manufacturing. To
the specialist in retail merchandising is being delegated
the retail selling end of all business. So the House of
Nordheimer is merely following well-established prece-
dent when it announces the relinquishing of its retail
business in Winnipeg. Anyone acquainted with the his
tory of the Nordheimer business will aceept the an-
nouncement without surprise; the resolve to close the
Winnipeg branch is just what might he expected from
a house so closely identified with all that is best and
most progressive in piano making and piano selling.
The policy of selling throngh dealers—rather than
through branches—has heen adopted hy many leading
manufacturers; among them the renowned Steinway &

iate a

Son, with whom the House of Nordheimer have been
closely associated for a period of over fifty years.”

Mr. R. €. Willis, who is looking after the wholesal
ing of the Doherty lines, recently paid a visit to the
Edmonton and Calgary branches of this firm and reports
i suecessful trip and good prospeets,

Fowler Piuno Co, report the sale of a Knabe Grand
Piano to one of the C.IP.R. officials in Winnipeg.  Mr.
Fowler states that collections show a hig improvement
for the month of June,

Mr. Robert Willis, vice president Willis & Co., 1ad,,
who visited Winuipeg on his rety trip from the Coast,
to headguarters at Montreal, carvied with him an order
from the Fowier Piano Co. for a Willis
and Handel pianos,

Mr. ¥, Bull, president of the Williams Piano Co,
and of Messes. Cross, Goulding & Skinner, is here on
a business trip.  Mr, Bull is accompanied by his son,
Allan

Mr, C. G, Savgent, see-treasurer of Cross, Goulding
& Skinner for the last four years, is leaving for Seattle
owing to the ill-health of Mys, Sargent,  The firm’s hest
wishes go with Mr. and Mrs. Sargent to their new home.

Mr. Robert Shaw is still bemoaning a shortage of
Columbia Grafonolas, Orders, he states, arve still piling
up, although a plentiful supply of records is arriving,
in much better shape than formerly.  This firm are
anticipating good business from their new foreign ea
logue which is heing published.

The Karn-Morris Piano (o, are exhibiting at the
Brandon Fair, July 1722, Mr, Merrill is happy over
the arvival of delayed stock and June business and col-
lections heing much improved.

Mr. Biggs, Western manager for the )
Piano Co., has just returned from a v » Com-
pany’s hranches at Saskatoon and Regina, where busi-
ness is reported as good.

Mr. Alfred Crisp, a late employee of the firm, who
joined the Princess Pat. Regiment, is reported  as
wounded.

Mr. Fiteh, manager of Babson Bros., Edison phono-
graph dealers, is back from a six weeks’ vacation.

Mr. Hemphill, who has been associated with the
Norvdheimer Piano Co. for a number of years, is Joining
the staff of the Winnipeg Piano Co., who have taken
over the Steinway and Nordheimer agencies,

Messrs. Whaley, Royee & Co’s Western Branch
report the sale of a set of Tmperial Brass Band Instru-
ments to the 181st Battalion, also a set to the 217th
Battalion. This firm are having a big demand for their
Ideal Bugles and Drums,

Mr. Thos. Nash, manager His Master’s Voice Gramo-
phone Co., Ltd., Toronto, was a recent visitor to the
Western Gramophone Co., the Vietor distributors for
the West.  Business is reported good by these firms in
spite of the shortage of Vietrolas,

Mr. David Allan, assistant manager of the Bell
Piano & Organ Co., Ltd., Guelph, paid this city a visit
on his retusgaafrom a visit to the Coast.

Miss Baxter, a highly respected member of the Win-
nipeg Piano Co.’s staff has resigned for reasons best
indicated hy the parting gift from the firm and staff
and that the new house in which she will he a partner
will be a very live prospect for a new piano.

carload of

-
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Phonola Agency

is worthy of

Your Best Efforts

THE PHONOLA

is equipped with a strong,
noiseless, accurately-made
motor. It plays any make of
disc record. lIts reproduction
of the voices of all the artists

is as lifelike as it could pos-
sibly be.

THE PHONOLA

Our
agency terms leave you free
to handle any other make
Our prices en-
able you to reach everyone
with a good profit for your-
self.

is a money - maker.

you desire.

The

Pollock Mfg. Company

LIMITED

Manufacturers of the

“PHONOLA”
Berlin - - Canada

There are

8 Popular Phonola Designs
to suit every taste. They retail at $20, ©
$30, $40, $65, $85, $125, $160 and ©
$250.
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Mr. Fred Wray, proprietor of Wray's Music Store,
and who was wounded in France, is now with the 32nd
Battalion band at Shorneliffe.  Word has come to Can-
ada that Mr. Wray's brother, Walter Herbert Wray of
Toronto, was killed in action.

Mr. O. Wagner, manager of the local branch of the
R. 8. Williams & Sons (o, Ltd,, is on a visit to head
quarters at Toronto,

Retailers Meet in Winnipeg.

Since the last issue of the Journal a verbatim report
of the second annual convention of the Manitoba branch
of the Retail Merchants’ Association of Canada has been
published. The Convention was held in the Industrial
Bureau Building, Winnipeg.

On behalf of the merchants of Winnipeg Mr. J. W,
Kelly, president of J_J. H. MeLean, Ltd., and president
of the Winnipeg branch of the association, welcomed
the delegates. The purpose and spirit of the meeting
is 80 clearly reflected in the sentiments expressed hy
Mr. Kelly that his address is here given in full,

““This Convention has heen callod together for husi-
ness purposes, and the days of the Convention will he
all too short to cover the numerous issues raised, and to
discuss, as thoroughly as we ‘would like, the many
phases of the work that lie hefore us. But in spite of
that, we trust that you will, everyone of you, find time
to enjoy with us, a little social hospitality and to visit us
on our own stamping grounds—‘the stores of Winnipeg’
—in order that, if there is any good thing to he gain
from such a visit, you may henefit by it.  And we in
our turn would seek advantage from an interchange of
ideas—wounld welcome comment  and eriticism, and
would discuss with those in similar lines of trade the
common grounds of our service to the publie,

It is not my purpose in this brief address even to
outline the program set hefore this Convention, but
there is one point to which | do wish to give expression,
That if the spirit of unity between the city branch and
the provineial branch of this association. which now
exists, which must continue to exist, if we are to sueceed
in our aims, and which 1 for one firmly believe will
always exist—for while the conditions which confront
city and country merchants may differ widely in many
outward aspects, yet the fundamental laws and basic
principles of merchandising are the same for vyou as for
us; we hoth have to serve the public honestly. 'We hoth
have to be just to ourselves,

““We must work together, gentlemen, for our common
good.  Better standards of merchandising, the elimina-
tion of dishonesty from us, the improvement of trade
conditions, the enforcement or repeal of present com-
mercial laws, the placing of new laws upon our statute
books where our true interests demand them—these are
goals which we must reach side by side in our march
towards better things. We are brothers in a4 common
hond, secking the welfare of the retailers of this Pro-
vinee, Let us develop that full strength that comes
only with complete unity, and there will he no hardship
pecnliar to the country merchant ; no problem confront-
ing his city dealers, which we cannot mutually overcome
for the good of each one, for the good of all, and for
the good of the community we serve,

g
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“The retail merchants of to-day, combined, form the
largest body of public servants in this connt for your
modern merchant is in every sense a public servant, and
only in proportion as he recognizes that fact can he
truly prosper in business.  Our fiest aim then is to sorve
the public with honesty as individual concerns and to
do our hest jointly to protect the public from unserupu-
lous members of our own calling.  All forms of dishon
esty—fraudulent advertising, misrepresentation of val-
ues, substitution of inferior goods, ete. must he made
to disappear from us.
hen we must serve the public efficiently and in
order to be efficient we must protect ourselves against
commercial abuses and unjust trade conditions. This
requires absolute co-operation  among  all  merchants,
large or small.  Competitors we may be, one of another,
and still be co-workers for our mutual hetterment.,

““And as public servants it becomes us to realize our
place in the community : what sort of a factor we are in
community building, and what good or evil our joint
actions may produce in the country at large, We must
remember that the condition of the retail merchants is
a barometer to the outsiders of the condition of our com-
munity and country. It hehooves us then to he keen to
serve our fellow men, hoth in the store and out of the
store, to be just to others and ourselves, to realize and to
be ready to grasp the wonderful opportunitios this coun-
try affords, and to cultivate a troe spirit of optimism
founded on faith in the country we live in,

“And as to the future of our country, there is no
man here to-day who would dare question its greatness,
For almost two years we have heen engaged in the
greatest war the world has ever known, but when peace
comes—that lasting peace for which we are struggling
shall come—we ghall need every ounce of our new-found
strength, every power of control that we have gained
through stern experience, to preserve a true conrse in
the flood of prosperity that will sweep over this rich
and sparsely settled country of Western Canada.

““Let us, then, as retail merchants, preach and prac-
tice ‘commercial preparedness.’ he prepared to attack
and overcome the evils of had business methods, which
rain in adversity and encrvate in prosperity.”’

The universal use of contracts as a means of pre-
venting price cutting was urged by Mr. E. M. Trowern
of Toronto, Dominion Secretary of the Retail Merchants’
Association, who addressed the meeting,  He stated
that the system of a one-price contract hetween the
manufacturer and retailer was thoroughly endorsed,

The delegates were tendered a banquet by the Win-
nipeg members at the Fort Garry Hotel, at which Mr,
Kelly was the toastmaster.

Avery & Hara, Limited.

The firm of Avery & Hara, music dealers at St.
Catharines, Ont., have taken ont an Ontario charter
under the name and style of Avery & Hara, Limited.
The firm is capitalized at $40.000 and My, Avery con-
tinues as managing director,

The Avery & Hara firm was established in January,
1914, to succeed W. P. Blair, who retired. Mr. Avery,
prior to his removal to St. Catharines had heen for some
years connected with the Willis & Co, hranch at Ottawa,
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Retail Piano Capital Cannot be
Better Invested than in a Willis
Order
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Willis
Art Piano
Style ¥
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You know, as every good business man knows, that when you buy additional

stock for your store you want in return for the investment—quality, attractive-

ness, satisfaction, and service

That's exactly what you are promising your prospective buyers. To sell it you

must buy it You do buy it every time your order goes into the HOUSE of

WILLIS, Montreal

HMade in Canada It is just this very consideration that is regularly adding to the already very i
substantial group of WILLIS dealers in every province of this Great Dominion.

HEAD OFFICES- 580 ST. CATHERINE ST. W.

Willis & Co., Limited ....... . ov=esoo o




CANADIAN MusIC

MONTREAL LETTER.
From the Journal's Correspondent.

“PAY.\IENTN since last fall are much hetter and col-
lections are improving,” was the opinion expressed
to the Journal’s correspondent by My, R. A. Willis, vice-
president of Willis & Co., Ltd., referring to his Western
trip from which he had just returned. M, Willis
visited the leading centres from Montreal to Vietoria
and was successful in opening up a4 number of new
agencies for the Willis and Knabe lines. Willis styles
YK and “R* he found particulurly good sellers, High
prices and the big demand for metals has given mining
in British Columbia a boom though the searcity of labor
due to recruiting is very acute. Referring to the wheat
erop Mr. Willis stated that it would represent an acreage
of about 11.5 per cont. less than last year but about 11,6
per cent. greater than in 1914, ““Taking it .all round
business shows an outlook fur hrighter than last vear’s.
Everything seems promising from all angles. Prevail-
ing high prices for live stock and agricultural products
are reflected in the inereased demand for all lines of
merchandise and prosperity seems to he felt by all good
piano dealers in the West,” concluded Mr. Willis,
Mr. C. R. Coleman, who las heen manager of the
local branch of the R. 8. Williams & Sons Co., Ltd., of
Toronto, since its inception some six years ago, has
severed his connection with that firm. My, Coleman has
returned to Toronto to take the management of the
Thos. Claxton Co., Lid., sueceeeding Mr. Charlton, who
has returned to the United States.
Mr. Ralph Cabanas, manager of the Canadian Divi-
sion of Columbia Graphophone Co., and whose head-
quarters are at Toronto, visited this centre recently,
A legal point of consideable interest hearing on the

interest to the piano trade was decided by Mr. Justice
Lafontaine in the Superior Court, when he dismissed
the action of the Hurtean-Williams Piano Co. against
W. W. Browning for the recovery of a piano sold to
the latter in Prince Albert, Sask. It was alleged that
Browning removed to Montreal with the piano and here
sold it.  Action was then entered by the plaintiff com-
pany to obtain posession of the piano. claiming that it
remained their property until fully paid for, and as a
balance was due on it it should be returned to them.
His Lordship in judgment held that the plaintiffs did
not have the right to take the piano and keep the money
already paid on it, which amounted to $270.  He found
that the company should have offered to return the
amounts paid when they requested return of the piar
There was nothing in the contract to show that it was
understood the company conld keep the amounts paid
if the piano was returned.

Willis & Co., Ltd., have merged the Willis Piano Co,,
Ltd., under which name the manufacturing firm at St
Therese was incorporated, into the parent firm. This is
for the purpose of facilitating accounting, The head
offices of hoth firms were at Montreal and from which
central cffice the wholesale business will he handled as
hefore,

Mr. Philip E. Layton of Layton Bros. who has a
suecessful business career to his eredit in spite of the
lack of eyesight was an interested visitor to the closing

sale of goods on the instalment plan and of special .
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exercises of the Montreal School for the Blind, Mr.
and Mrs. Layton have tuken a Very active interest in
this institution from its inception and each donated
prizes for the contestants.  An interesting feature of the
programme was the performance of a blind shorthand
writer who took seventy-five words per minute and
transeribed at the rvate of forty words per minute on
the typewriter,

On the prize list of the Montreal Daily  Mail's
F30,000 Club are two Willis pianos and an Edison
Diamond Dise. The latter was purchased from Layton
Bros.

It is announced that the Wi, Lee Piano Co., Ltd.,
Will open up piano and talking machine warerooms on
the south side of St. Catherine St. West,

Among recent trade visitors noticed in this eentre
were Mr. D, R. Gourlay, of Gourlay, Winter & Leeming,
Ltd., Toronto, and Mr. Norman Brownlee, manager of
the Ottawa hranch of Willis & Co., Ltd,

Fred Leach, son of Mr. W, H. Leach, president of
the Leach Piano Co., Ltd., who is now **somewhere in
France,”" having enlisted us a private, has received his
corporal’s stripes.

George E. Tangnay, who has been in the head office
of I €. Wilson & Sons, Ltd., Sherhrooke, Que., for over
five years has heen appointed manager of the new hranch
which this firm have vecently opened at Coaticook,

Layton Bros. have sold to Dr. Wilfred Grenfell of
Labrador fame a supply of Columbia records, patriotic
and popular, which he will take along with him on his
trip.

Messrs. Philip E. and George Layton attended the
Convention of Music Dealers held in New York during
the last week of June,

British and Allied Music Trade Directory.

A music trades directory of Great Britain and Ire-
land. the colonies and allied countries for 1916 has heen
issued hy **Musical Opinion and Music Trade Review,™
of London, England. This is a very comprehensive pub-
lication for quick reference. There is a separate alpha-
hetical list of the London section. In addition to the
street addresses are telephone numbers and telegraphic
addresses.  These names also appear under the various
trade classifications.

The forcign and colonial section gives nanies and
addresses of the principal dealers in Australia, New
Zealand, India, South Africa, West Indies, Canada,
France, Italy, Russia, Portugal, dapan and Egypt

This directory, which will Le mailed on ipt of
8. 6., should be of special interest to Canadian firms
interested in export husiness. The address of the puh-
lishers is 35 Shoe Lane, London, E.C.. England,

The volume contains 295 pages and includes **The
Piuno Dealers’ Reference Book.”  This contains chap-
ters-an “*Piano Player Repairing,”” ** Pianoforte Ton-
ing,"" ““Pianoforte Repairing and Regulating.”” *“Mod-
ern Pianos,”” “*Piano Polishing,”” ““Piano Actions and
Action Repairing,” “Reed Organ and Harmonium

Repairing.” and “The Law of Hire-Purchase.”

Babson Bros., Edison distributors of Chicago, who
have a hranch at Winnipeg, have adopted  daylight
saving upon a majority vote of the employees,
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The Living Voice

HE exclusive processes co

It's advertising like this—15 inches, triple column, week after week
and month after month) in hundreds of cities and towns throughout
the country, that is making the Columbia line the big profit-maker
of the year for talking machine dealers.

The Music Supply Co. 3 Melington St. &

Sole Ontario Selling Agents for Columbia
Grafonolas and Records
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Concentrate on Records.

TIIH shortage of machines has brought many retailers

into more intimate relationship with record busi-
ness and the possibilities of keeping sales up by concen-
trating on records. So long as machines were easily
available there was the ever-present inelination to
specialize on machines because of the larger amounts
represented in the individual sales,  Because of this
comparative negleet to give record sales the same inten-
sive cultivation too many machine owners hecame non-
purchasers of records.  Left to the impetus of his own
enthusiasm the average machine owner will gradually
hecome less and less interested until he finally ceases
purchasing records altogether

The rvetailer need not feel elated over his machine
sales if he is not giving some kind of a serviee to keep
the enstomer interested in records,  The faet that the
customer ceases record purchasés shonld be enongh to
cause the dealer some coneern until he ascertains the
reason and applies the remedy it in his power,

The unused machine is to he avoided heeause of its
moral effect as well as for the profit represented in the
regular record sales.

Despite all the efforts of manufacturers the fre-
quently repeated prediction that theve will be a shortage
of machines for fall trade this year seems to he well
founded. It the dealer eanmot supply all the machine
customers that he could sell to he at least has the con-
solation of knowing that he can get vecords and that
by energetically featuring them sales can e made to
show the normal inercase,

Local advertising of vetailers has heretofore  heen
charvacterized by an absence of anything more than a
passing reference to records.  As the camera supply
houses feature cameras hy ereating a desive to get pie-
tures of scenes, events and persons so might machines
as well as records be sold hy ereating the desire to hear
the various kinds of music. The searcity of machines
seems fo make it desirable to work backwards so to
speak.  That is instead of featuring the machine as a
means of providing music as so many dealers have
always done, feature the records and musie, which ap-
peals not only to machine owners hut to non-owners
who might just as readily be influenced this way as
through a direct machine appeal.

As to featuring records there are many ideas and
many opinions.  There are some well tried-out plans
sueh as recitals, mail or telephone follow-up of machine
sales, but there is probably no plan more successful
than personal work.

Keep the Talking Machine in the Music Trade.

"'I'H.\T talking machine representation, on account

of its influence upon retail piano sales, should not
he permitted to drift to drug stores, furniture stores and
the like, but retained within the confines of the music

trade, appreciated and cherished as one of its most
valued acquisitions in the realm of music in which it
has made good to a superlative degree™ is the opinion
expressed by the senior member of the fiem of Sherman.
Clay & Co., i an Francisco music house, whose name is
not unfamiliar to the Canadian teade,

Members of the wusie trade in Canada who have
reason to enthuse over their talking machine depart
ments will heartily agree with Mre, Sherman,  The
natural and logieal place for the talking machine is in
the music store and that it is found in growing impor-
tance in the establishments of merchants in other lines
of business is a reflection on the attitude of the musie
dealer towards this branch of the husiness carlier in the
history of the trade,

When music dealers askance  the  talking
machine  proposition  they were driving a legitimate
musie line into other hands,  Howe it came back to
the musie dealer, throngh the persistent efforts of the
manufacturers who foresaw their industry’s future as-
sured in the musie trades,

The furniture retailer is probably the wost serious
competitor the musie trades can have.  He is aceus-
tomed to instalment selling and the nature of his busi-
ness brings him in intimate contact with the home
vequirements,  The nature of the husiness also gives
ample time to handle a line so nearly akin to home
furnishing.  But the public has heen tanght to look for
music in the music store and retailers in this line ean-
not afford to ignore the possibilities of competition from
vetailers of furniture, hardware, jewelry or stationery,
or drugs.

wed

Influences Piano Sales.

N an interview with **Music  Trades’ the dealer re-

ferved to in the preceding paragraph has also en-
larged on his views as to the influence of the talking
machine in making piano sales in reply to the question,
“What is your opinion on the influence of the talking
machine upon retail piano sales and its influence as a
piano prospect builder?””

“To my mind there are many more reasons favor-
able to the affirmative side of that inquiry than other-
wise,

“T will mention a negative veason first.  Of the
many people who feel that they eannot afford hoth talk-
ing machine and piano, some may be inelined to give
preference to the purchase of a talking machine on
account of the initial cost being considerably less than
that of a piano. T helieve, for this reason, the talking
machine influences many piano purchases to he deferred
to a later date.  The piano dealer making the talking
machine sale upon such a decision need have no regrets,
however, as the ultimate investment of the purchaser in
talking machine and records frequently exceeds the
price of the average piano.
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= THE NEWBIGGING LINE o

Dealers will be well advised
to place orders for cabinets
ahead of requirements for the
balance of this year, as there
is an undoubted shortage of
skilled labor, and all manufac-
turers are feeling it. Remember
these are war times,

HEIGHT 48" WIDTH
i3, FUMED OR EARLY l‘.N(iLlsll
No. 44, BIRCH MAHOGANY

No

Newblggmg Cabinet Co.

LIMITED

HAMILTON -  ONTARIO

Player Roll and

Record Cabinets

for all makes of
Machines.

Write us about your
requirements,

GOLDEN OAK

84, MAHOGANY
UMED OR MISSION Nﬁ,, m':] Gﬂk?‘%N OAK
ed o

to fit No. 82, FUMED OR Ml‘!\lDN
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“The purchaser of » talking machine hecomes a con
tinuous customer for records for anindefinite period,
whereas the pury

wser of a piano is supplied for all
time with the single purchase, or at least until u second
piano is needed in the family

The affirmative side of Your inguiry ahounds with
many good reasons to the ercdit of talking wachine
influence upon retail piano sales.’

I a purchaser, in giving preference to the talking
machine, on account of its lower price, purchases the
mstrament from a piano dealer that dealer ha a decided
advantage in his favor when such a purchaser is ready
to consider the buying of o piano, for the reason that the
acquaintance will have heen made with the customer and
a eredit established for sueh prospective piano by er
So in the end the original talking machine sale has a
most decided “influence’ upon the piano sale  which
follows, "

Collects on Monday.

FTER studying the returns of his collector a dealer
found that his greatest returns were always on
Monday. e accordingly adopted Monday as collection
day. Mis plan is here given in the dealer’s own words:
“We had some diffieultios in keeping collections up
to par until one day an idea struck me, | gathered a
few statisties from our collection hooks and discovered
that onr eollector had good resnlts on Monday, fair on
Tuesday and poor on Wednesday,  In other words,
Monday was the ideal time for a *home run drive,”

1o had the hookkeeper voute ont and subdivide all
the collection cards in cight individual districts,  We
had four salesmen, a collector and three other available
men. waking cight in all.  We start ont on Monday
morning bright and carly at 7.30 and heat the other
collectors to it, and get our money all colleeted in hy
noon Monday. that is the ones we have colleeted from
The idea is that everyhody has money on Monday morn
ing and if we go for money while eustomers have it we
get it The vesults have shown so wonderful the past
Few months that T want the entive *Trade’ to know this
little tip
principal feature in the entive husiness,"’

use after all getting the money is the

The Talking Machine on the Farm.
Ml'l“l‘ll.\\"l"\‘ looking for some orviginal literature

with which to impress prospective talking maeh
e byers wonld probably find an editorial, here re
produeed from Pieree’s Farm Woeklies, worth printing
i cirenlar form for distribution purposes :

It seems to me there is no end nowadays to the
commendable plans to improve conntry life conditions.
We are adding modern comforts and conveniences to
our farm homes: we gre | antifying our ¢
and churehes; we are hringing town and country closer
together in a diversity of ways and removing the isola
tion that onee characterized life on the farm. Let me
call your attention to one of the things which is playing
an important part in this praiseworthy work, hringing
cheer and pleasure to Young and old.

“We have one of the standard makes of talking
machines in our home, and nothing gives us all young
and old—greater pleasure.  Our assortment of records

schools

ranges Trom “*Beliove Me, 1f AN Thos Endearing
Young Charms,” from the oy v-popular ** Bohemian
Girl,™ and solos by John MeCormack, the gifted voung
Irish tenor, to the always beautitul  Bareavolle  from
“Tales of Hoffwan,” and the Intermezzo from ¢
levia: Rusticana,™ My musieal education was  sadly
negleeted inomy youth, | attended a round-log sehon!
house hack in Olio, and reading, writing and arithmeti
were considered sufficient unto the day and were peally
about all that it was possible to give us, so that | g not
as W

val

I posted on music as are the young folks of 1o

day, with their splendid opportunities hoth in th
schoolroom and af frequent concerts. 1 have to thank
the talking machine (which | consider one of the most
marvelous inventions of my time) for acquainting e

o1th wnsieal wg sterpicees which wonld otherwise he un
familinr to me, 1 am not quite as bad as General Grant
Who knew only one tune, and that one “Hail to the
Chief,” played every time he made his appearance, hut
Fefore we installed the talking wachine in our home |
knew only a few tunes, and now 1 am being educated
and entertained at o rapid rate
“1 had an interesting experie
years ago

out West o fow
Business called me to a little settlement
twenty-five miles across the sage-hrash plains from a rail

road station,  We wmade the trip hy stage, spending the
night at a typieal frontier “hotel,” & two-storey frame
huilding, vight on the hank of one of the brawling moun
tain streams which irvigate that country The next
morning, hefore sunrise, a Young rancher reached the
hotel, having teavelod fifty miles on foot and horsehack
Ceoming down the mountain side on snowshoes ) in order
fo cateh the stage hack to the railway, where he was to
receive a shipment of new recor

s for his talking mach
ine. e had packed the machine up the long, steep trail
and was spending his winter nights in the company of
the hest operas and the host singers of the whole world
That talking machine was keeping him in toneh with
civilization and enlture. it was whiling away the long
winter nights and giving him an enjoyment otherwise
impossible to him.

“My friends. there is not one of us who cannot en
Joy the same privilege, thanks to these talking machines
With music in our homes and onr sehools we are almost
certain to have our lives refined and sweefened so that
we will confront the future with hrighter. cheerier hoarts
and find greater good in ¢

Wiy

erything that comes our

Price Maintenance.

STHAT o mannfacturer of an advertised and trade

marked article has the vight of establishing and
protecting the consumer price,”” said W. 1 Ingersoll,
salesmanager of the Ingersoll Wateh Co.. whose priee
maintenance prineiples are well know n.

“Beeanse, having ostablished through publicity a
demand for his article, he has ereated o condition of mar
ket that automatically goes with the article to the pe-
tailer, but which the retailer does not purchase. Becanse,
having prepared at his own expense the foundation upon
Which depends the suceossful resale of his article, he
should have the right to protect the ¢ ablished reputa-
tion for quality throngh the maintenance of a uniform
price.  Because the trade mark placed on the article is
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PRESTIGE ..« PROFITS

No matter how distinctive and lucrative any
= dealer’s line may be, the NEW EDISON would
add prestige and profit. Prestige because the
NEW EDISON embodies Thomas A. Edison's

new art—Music's Re-Creation. Demonstra-

tions of this unparalleled achievement have pro-
foundly impressed many thousands of cultured
music lovers with the fact that the NEW EDISON
is the peer of the finest musical instruments in
artistic achievement and unapproached by any

in its range of musical expression.

On the recently concluded tour of Marie Rap-
pold, brilliant Metropolitan star, when she sang
in immediate comparison with the NEW EDI-
SON from New York to Seattle, from St. Paul

to Dallas, over 40,000 music lovers and critics

strained their ears to catch any difference between

The NEW EDISON . ) ~ .
u.m,-(..,i.:‘r Official Laboratory Model Mme. Rappold 8 l"”ng and Re-Created voices

and were astounded to find there was no differ-

ence to catch.

Surely an instrument to sustain this exacting test must possess characteristics so
distinctive as to place it above comparison. The prestige thus created is an invalu-
able asset for the Edison dealer.

Edison profits are ample. The average per sale is unusually large and requires no
more effort to secure, and frequently less than with lines carrying a much smaller

profit per sale.

Details of this plan may be secured from

The Edison Probationary Zone Plan

gives good dealers a chance to prove THOM AS A. EDISON’ lnc.

that they are good dealers.
103 Lakeside Ave., ORANGE, N. J.

O S N Y Yo
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the sole property of the manufacturer and no rights in
it or to it are transferred to the retailer by the aet of his
purchase of articles hearing it for the purpose of nle,
and consequently the retailer should not he permitted
to sell the article for any price other than the price for
which the article was manufactured to he sold at.”

Bookkeeping for Talking Machine Dealers.
By Edmund V. Bragdon, in the Talking Machine World.

HE talking machine dealer, when he decides to go

into business, at the same time decides to invest
a certain amount of in that business, Lot us
» for example, that this amount is $4,000.  With one
half of this amount he purchases his stock i trade
The other half he puts into a hank. Now if he is u care-
ful man, he deposits the total amount of his sales and
keeps an exact record of the amounts and purpose of
each withdrawal from the hank. When his hank hook
is balanced, if it should not be in exact agreement with
his cash balance, he starts an immediate investigation
to find out the reason and he is particularly tickled if
he ““gets one”” on the hank

But what about his other $2,000 that he converted
into stock?  Does he keep an equally caveful record of
his receipts and dishursements here?  This is Jjust as
truly his money as the amount that he deposited in the
bank and yet the avernge dealer is content to take
inventory perhaps onee a year, and using this inventory
figure, to say, ‘1 have purchased so much, T have so
much on hand, therefore | have sold the difference,”
How do you know that you have sold the difference ?
How do you know that there are no thefts, cither by
employes or customers, or that goods are not leaving
your store daily which have not heen billed to your
customers !

A system of hookkeeping has heen devised and is in
suceessful operation in a number of stores, that is par-
tieularly adapted to the talking machine business, due
to the fact that your sales prices never change, Every
purchase bill, when -it has heen properly checked. is
extended on the face of the hill at sale prices, and your
record, machine or sundries’ account is charged with
this amount.  Your jobber is eredited with the amount
of his invoice to you, and the difference hetween the cost
and selling pric credited to a loading account, The
total of the day’s or month’s sales is eredited to your
record, machine and sundries’ accounts, and the balance
in these accounts will at any time show the amount of
your inventory of stock on hand. The credit halance
in the loading account will always represent the load
on the stock on hand plus your aceumulated gross profit
on sales. Provision must, of course, he made for unload-
ing credits to the merchandise accounts on aceount of
returns to jobbers and for hreakage,

By this method inventories may he taken as fre.
quently as desired and if they do not always tally with
your ledger accounts, it is conclusive evidenee that goods
have disappeared from your shelves without proper
return to yourself,

Another most important matter is the proper record-
ing of your charge and instalment customers’ accounts,
There is perhaps no easier way in which to make had
friends than to send o man a bill for an amount that he
has already paid. It is a reflection on the store which

money
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is not soon forgotten, and which necds a lot of explana
tion as to just how it happened
be found nec essary to keep a sepavate ledger for each
In addition to th an account in
your general ledger, which reflects the idition of the
total of each class of accounts is the best means of
keeping a check on these accounts that has heen devised
This is technically known as a controlling account, and
il the total of the individual accounts is in agreement
With the halance of this account you are assured of two
things: first, that all goods sold to these classes of cus
tomers have been charged, and second, that all pay
ments by these customers have been eredited.  There is
no proof, however, that Mr. Brown’s payment has not
been eredited to My, Jones, and great care in posting
should be exercised here,

Duplicate sales ticke
should be ibl)
bution in the sales hook.
for instance :

In most stores it will

class of accounts,

should be used and each sale
«d for your subsequent distri-
This may be done briefly as,

2—10in. D. F. $1.50
1—10 in. R. 8. 1.00
1—12 in. B, L. 1.50

Stoek ruled colummnar hooks answer all requirements
for your purchase and sales hooks and stock ruled loose
leaf ledger sheets should be used in your customers’
ledgers,

The eriticism of this system that will be uppermost
in the minds of many dealers will be that it requires time
to keep the records in this way.  Work of this nature
in a very short time becomes mechanical You do not
have to stop and think where you will enter this hill or
that sale, you know without thinking and the day’s
business ean be taken care of in a few minutes in the
next morning.  You spend the time now in halancing
your bank hook, and consider it well spent; why not
spend some time in halancing your inventory ! It will
save you money and a proper record of your eustomer's
accounts will save you friends.

Some Salesmen’s Methods.
(From Printer & Publisher),

SKED to explain his success as a salest m, Brown
said, 1 start in by getting my man saying ‘ves," 1
ask him some questions which he must answer with
‘yves.” Always I have him assenting to some general pro-
position or to some direct question. 1 study my propo
sitions and 1 take good eare that ‘ves” is the sure reply.
If my man shows a tendency to dissent or say ‘no,’ |
switeh the canvass on to ‘yes’ lines immediately. 1 won’t
let him say ‘no.” 1 want to work him up to the point of
saying ‘yes” when T ask him for an order. I get him
into the ‘yes’ habit in advance,”’
Brown’s way is his secret of success.  Now yon have
a secret worth hundreds, even thousands of dollars, to a
good many.

The Methods of Smith,

Smith’s way of getting the order is—but, 1'll let him
tell it himself :

“I establish a point of contact. T find out before.
hand, if possible, what the man will answer hack to. 1
touch him on the side of his interests, I make him respon-
sive,
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JULY 1st

Additional departments for manufacturing
and assembling in our Elyria factory will
be ready July Ist. They will increase our

output
200

We wish to thank our customers for their
patience and co-operation, but after July Ist

Watch Our Deliveries
Otto Heineman Phonagraph Suppy Co,

25 West 45th St., (W //r/m//m//
NEW YORK Presic




With his interest secured, |
i working the
never start

haven™t

canvass towards my proposition
oon oy proposition first
man

Wilkins' Subtle Way.

Wilkins has o way which is worth prosenting
1 give the prospeet hack his own dream or desire
paint the picture,” show him the
You the

Sehool’s advertisoments

vision of his heart

know International

and taking out mor than hie

foreman heing called into 1he

money used to draw

and receiving the appointment of superintendent,—wi

that’s my way

i
I make him foel that b
what 1 am selling

hegins fo see things the way | him

Ly

Want

cin possess his desire

1 don’t sell my ¢
owen dreams and wishes
as he would o railway ticket, 1 s DOCeSKATy
his destination

“You know what the great Dy
announced the sale by anetion of

executor of the

a hrewery

estate: “Gentlemen, we are

CANADIAN MusIC

muech trouble
Lt
First 1 get my

Correspondenc
itman opening his envelope
the

general manager’s offiee

1,

I know pretty well what is the dream
or desire of the man 1 talk to, and | put it into words
and
having

wds so mueh as sell the wman his
He bnys what | have to sell him

to get to

Johmson said when he
he being an
not met her

to sell you a fabrie of brick and mortar, and a colleetion
of pots, kettles and pans, but th potentialities of wealth

beyond the dreams of avarie

Higgins a Conscientious Chap.
Higgins gets orders, many of them
argument

not very well edueated: bat he has

a good address,

by sheer foree of
He is not brilliant, nothing flashy about him

W. H. BAGSHAW
Lowell, Mass., U.S.A.

Talking Machine Needles

WORLD'S RECORD SHIPMENT OF

63,000,000

NEEDLES IN TEN DAYS

TRADES JOURNAL

fighting spirit, good reasoning powers, and he stavs elose

up 1o his man and his business, Iy o company of s

cossful sulesmen he is the best husiness getter
Digunity and Earnestness Doyle's Strength
Doyle's way—and Doy le
certty, coupled with dignity

IS a4 wWinner I8 lils sin
He knows what he is sell
he puts imag

vasses, he has a faenlty of convine

g from top to hottom

nation into his can

ing hy his own earnest
ness and by his own obvious helief in the

worth of what
h

is selling,  He erowds his Prospect, applies pressure
to bim; and because of Doyle’s warimth of ; rgument and
|
f

his good reasoning, the prospect finds himse

Vielding
untilin the ene

1 he gives the desived order
Howard Barns $40,000 in 8ix Months
Howard is a hig man and won’t go out with s thing

not his size.  He likes to eall on big men. Howard's e

cord is 400 sales in six months

on which he wade $100
vonmmission on each sale—total $40,000' He did this in
Canada
Before he started out he knew exactly what men b
meant to interview.  They were millionaives or neat
millionaires, and Howard's merchandise was  lusury, It
appealed to men on the side of their vamity, their love
oF the nesthetie, their patriotism
Howard dominates his man millionaive though e

may be. Iutellect, good manners, and a thorongh know
ledge of his proposition coupled with mastorly sitlesimaun
ship, mauke the huyer fairly easy prey

He uses flattery adroitly, with

art

an art that coneeals

Howard is a widely travelled man
cation, of great dramatic gifts, 8 man aceustomed 10
He never thinks failur

ut of ten

iman of fine wdu
ap

plavse and s and so he

N8

WINS mine times

Flattery is Green's Method

Gireen ds as s nooth as silk, o fBatterer From the word

Iis

He makes you foel good with

go. e has o whimsieal smile, and dancing eyes

good nature is contagions

yourself You like him; and his guileloss flattory S0
gentle, so ingenious, makes vou swell up with self-appre
ciation

When he starts in on his «
exalts the commonplace, There is

nvass he is animated, he
ertain sonorous pom
pousness in his language.  Yon see that what he offers is
absolutely essential to you, and your self-respect won't
let you suy no to his proposal.  All the tim Green makes

you feel that you are honored by heing ealled upon by

public wants,

( Write for **Music Money,"" a book ** full of meat ** Sor those
dealers interested in quick and frequent turnover of capital. )

The demand itself is the most unmistakable indi-
cation that Columbia Grafonolas and Columbia
Double-Disc Records are the product that the

4.

Col

Graphoph

P pany
365 Sorauren Ave., Toronto
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Model 5.
Universal Electric Motor.
Dimensions 2015 x 17 x 1314,

Model 4.
Dimensions 2015 x 17 x 1314

Model 3.

Dimensions 16 x 18 x 11,

Model 1.
Dimensions 11 x 12 x §

Live dealers, it will pay you to carry and
demonstrate the

ARIONOLA

Our new Sounding Board principle elimi-
nates all metallic and muffled tones.

Our motors are manufactured exclusively
for us by The Waltham Watch Company.

Finished in satin mahogany and mission
oak.

Retail prices range from $21 to $100.

Write for Dealers' Terms and Discounts

Manufactured By

Arionola Mfg. Company, Limited

Head Offices, ROBINS BUILDING

TORONTO : ONTARIO

Model 2.
Dimensions 14 x 16 x 8.
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him with the proposition such as he has to offer, and you
don’t want to refuse. You tauke Green's fountain pen
and sign with an extea flourish to Your signature—all as
a matterof conrse.  Aud lo, Green is gone!
Frankness is Brewster's Strength
Brewster is also smooth, and hie is as elove roas a fox
He smiles blandly. His black exes beam with good will
You like him and his frankness the moment You set your
eyes on him. - Without preamble, Brewster informs you
He dignifies it
having you on his list

Jected along a pair of well luid rails swiftly to a goal

of his errand You are honored by his

You find yourself heing pro

Brewster is carnest, he makes You see how vast will
He makes the
To be without what he offers
you is to be poor, all the rest of your days: and he shows

be your gain by possessing his goods

vista luminous and long

you how absurdly easy it is to possess what he is selling
The price shrinks to nothingness; and under his spell
and with the vision still radiant, you sign—all in twenty
minutes !

Bull-Dog Hammell.

Hammell never lots up. If he doesn’t get you to
day, he will hope to get you to-morrow. e talks only
his goods—no visions for him. No POUMPOUSTICSS, His
goods you onght to have,

Hammell’s great aim is to show you that his goods

are without a pee
Pe

ind to persuade you to a decision

tency, joined to carnestness, wins for Hammell
You don’t tire of him—you admire him. He has no time
Until you buy you feel yourself an un
suved sinner, and in the end you suceumb to your own
sense of duty and to Hammell's untiring pursuit of you;
and you have done it! Tammell also is glad vou have
done it, not for his sake, but for your own. Fine fellow,
Hammell

for nonsense

Fight Shy of the Adjective.

“OINE of the hardest habits to overcome in writing

advertising copy is the too free use of adjee
tives. To my mind it is a handicap to printed dietion,
comparable only with the use of profanity in speaking,’’
says Howard Pemberton in a discussion of Piano Pub
licity in the Player Piano Journal. ““Just as the
habitual cusser is at a loss to express himself without
swearing, so is the ad. writer with the adjective habit
unable to convey his message in simple  words that
count,
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meant to abolish the de

iptive adjective; it is chiefly
when used as a superlative that the adjective hecomes
an evil

“The writer who enltivates the use of simple, direct
language will he surprised at the latent strength de
veloped by the most ordinary

words.  Commonplace

sentences take on new life: they gimger up because not

overshadowed by superlatives,  1n our frantie endeavor
to att leave
nothing unsaid, no matter how extravagant.  We slop
over with praise of our product, overlooking the faet

that w little thin strcam of logic carries more with it

‘4 attention and impress the buyer, we

than o torrent of superfluous gush,”

Stores That Lie.

VEN the Saturday Evening Post sometimes makes

an editorial observation that is pertinent, such as

the following, and the sentiment of which every husiness
man appreciates ;

Y Self-respecting vetail trade everywhere is more or
Sometimes it is the fly
hy-night shop, which sets up in a certain loeation, ad
vertises itsell as a hargain sale of a bunkrupt's stock, a
fire sale, or the like, and after having worked off a collec
tion of inferior goods, flits to & new loeation

less pestered by stores that lie

Sometimes
it is a fixture, in a chronie state of closing out, or selling
a fivedollar article at  five  dollars and  ten
“marked down from twelve dollars. " Sometimes a few
standard trade-marked goods are offered at cut rates ns
a lure

cents,

Sometimes goods with whose merits the public

has hecome well acquainted are displayed in the street
Window and imitations of them are palmed off within
For the self-respecting store this competition is exces.
sively annoying

It is an odd faet that people in general regard Iy
ing in print as something mysteriously different from
Iving orally. If a man looked them in the eye and
asserted by word of mouth that the common retail price
of a given article was nine dollars, while he offered it at
cight, and they then discovered the common retail price
was eight, they would put him down for a liar and never
trust his word again. 11 he asserts the sume falsehood
by a printed placard they regard if as a venial trade
stratagem,

“An association of merchants in New York has en-

aggeration, hanish the adje
one cannot exist without the other.

If you are one of those who would avoid ex.

ive or use it s

some chp

ngly—
Of course, it is not

a good example,”

listed the distriet attorney and

purposes to drive out
mically lying shops in its particular line, It is

Note Y

( Write for ** Music Money,** a book ** full of meat ** JSor those
dealers interested in quick and frequent turnover of capital. )

The quicker you turn over your order to the
nearest Columbia distributor for the new records
by Florence Macbeth, Eddy Brown, Leon Rothier
and Helen Stanley the quicker you will turn over
your money.

C

Columbia Graphoph

365 Sorauren Ave., Toronto
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NEW RECORDS

Edison Records for August.
CONCERT LIST 8$1.00 each
(0

AN Pra tila erdi).  Soprano, Tenor and Buritone
wecomp. Marie Rappold, Karl Jorn and  Arthur
200 W Walk—Semele. (G, Hundel), T Orchestra
vdferne Hollinshoad
REGULAR LIST—.70 ceuts each.
P21 Are You Half the Man Your Mother Thought You'd Be! (Hurry

omp.  Wilter Van_ Brunt

Orehestra ne
ki (' e Waiting

w Time in Lovel
) (Arthur Lang Fenor Orchestra

" ) g and Choru:

L Where Did Robinson Crusor Go With Friday on Saturday Night
(Geo. W. Meyer),  Tenor. Orchestra accomp.  Billy Mur
vy and_Ohorus

BA5 Letter That Never Reached Home (Archie Gottler) nor
Orchestra aocomp.  George Wilton Ballard

226 Mary of Argyle Old Seoteh Air) Tenor Orchestra secomp.
Will A, Rhodes, Jr

' Soag of Bonnie Scotland. (. H. Payne). Glon Ellison

T lelweiss —Alone at Last,  (Franz Lohar), Armand Vecsey

und His Hungarian Orchestra
Setting the Paco—One-8tep.  (Chester W. Smith).  For Dancing

ty Orehes
o (ven Blon).  Unit

I States Marine

Medley—One Step, for Dancing.  Jaudax
Boviety Orchestrs
First Heart” Throbs, - (Rich. Eilonberg, op. 50). Bells, orchestra
aceomp,  John F. Burekhurdy
Hilo March, Hawalian Guitars,  Helen Loulse and  Palakiko
erreira
L}

(Melville Morrix).  Xylophone, orch
Frisco

Wieninwski, op, 17).  Vialin, Piano secomp. hy
tobert Guyler.  Kichind Crerwonky
Lulluby—ducelyn,  (Godurd).  Cornet, orchostrs accomp.  Ernst
Couturier
VIR dohmny A G y Puek).  Tenor.  Orchestrs aceomp.
horus
020 Sinee « Movie Shows.  (Alhert Von Tilger)
Orchestra accomp.  Billy Murray
2028 Slidus  Trombonus ( rombone  Comedy ) (M. L. Lake)
Sodero’s Band
2000 What's the Use of Going Home. (Jimmie V. Monuco). Baritone
Orchestra o Fivlds
2049 Itakiun Rosa Recitation.  Loster Bernard
9443 A Na rull Haritone,  Orchestra  accomp.

(Swodish), Chas, G. Widden

442 Nationnl Song of Denmark  (King Christisn  Stood the
Must). ~ (Hurtman).  New York Military Band

9441 Swedish Guard Mareh, (0. J, Lovander) York Military
Hund

Columbia Records tor August.

10-INCH DOUBLE-DISC BLUE-LABEL RECORDS - Price 85¢
AZOZ1 T Sent My Wife to the Th d Tsles (Von Tilzer). AL Jolson
comedian,  Orchestrn necomy
It's u Hundred to One You've
O'Conuell, tenor.  Orchestra
k to My Hamboo §
ceomp.
More) (Mohr)
duct.  Orchestra m
Tooth Bothering Me (Berlin).  Anna Chandler
Orchestrn aceomp
of Love (Carroll).  Oscar Shaw, baritons

in Love (Von Tilzer). M. J

Henry Burr, tenor

Campbell

d Henry

mezzo sopru
The Stormy  Se
Orchestrn accom

AZ019 My « i futher's Girl (She Was o
feerk Orehestra

Through The crful wen o

! Henry  Burr,

d Old Girl) (Dillon)

Mine (Von Tilzer). Al
tenor duet.  Orehestea

A20200 ) " Minuet (Von Tilzer). Marguerite Farrell
soprano  solo,  Orchestrs  aceomp.
Do What ther Did  (Von Tilzer).  Sterling  Trio.

Sing in Dixieland (R
Tus. Re
of All

ma). Jas. ¥F. Har
tra necomp.
ash, soprano,

The

Now (Grant), Anna Chandler, m
soprano.  Orchestra accomp.
Michael and His Motor-Cycle (MeCarthy).  Osear Shaw, bari
tone.  Orchestra accomp,
ica

0220

K for You) (MeKenna) Peerless
u necomp.

Our Ol Flag Fall (Kelly)
and Brosdway Quartette
12INCH DOUBLE-DISC RECORDS —Price §1.25
AGH2R Whe Did Robinson Crusee Go With Friday On Saturday Night1

(Snyder).  One.8 Introducing **Now He's Got 4 Benuti
ful Girl,""  Prinee’s Band
At the Fountain of Youth (Jentes
AGKZ6 Mo Ann (A Hawaitan Waltz) (Ol
1

One-Step.  Prince’s Band
Prince’s Band.

L € ). Waltz ‘s Band
ASH26 Red R raight).  Fox ' ince’s Band,
Bantam Step (lentes). Fox ] ‘s Band

rot
ABHZT Biam (Fischer).  Fox Trot.  Prince’s Band
On the Hoko Moko Isle (V Tilzer).  One-Step. Prince's
Band

10-INCH BLUE-LABEL DOUBLE-DISC RECORDS Price 8ic.
A1992 Sweet

In Tipperary (Fischer). Mary O Rourke, soprano wolo
Orchestra necomy
M Little Curly Honded (Clutsam).  Mary O Rourks
prano Orchost
AIO2T Bereeuse from Joeolyn (( Jules F

violin solo
violin sol
jo solo.  Orches

L Cinguantaine (Gubriel
A1989 Pearl of the Harem (Guy)
t

The March (Rosey). Two-Step. Fred Van Eps, banjo
solo, ~ Orchestrn necomp.
V1986 Gigne (Corelli). Carlos Salzedo, hurp &
Chucone (A, Durand). Carlos Salzeds p solo
\I9AT Exhortation (Rogers The Right ntette
tain Song (Rogers The Right Quintetts
MIOOT Suill, Bl With Thee (Gerrish).  Columbia Stellur Quartette
anivd
Am (Bradbury).  Columbia Stellar Quartette. Un
anied
Taylor Trio.  Violin, "ecllo and piuno
Taylor Trio Ho und piane

Orchestra
hestra
Blue and  White

Bells of St Malo (Rimmer).  Prine
AZ017 Kiss Mo Again (Vietor Herbort)
Marimbs Hand
Ruilrond Jim (Vineont). Fox Trot. Blue and White Marimba
B

AR015 Gwine to Run All Night (Foster). H, . Browne, baritone

Bunjo and orehestra accomp.

Roll Out, Hoave Dat Cotton (Hays). H. €. Browne, haritone

Bunjo_and orchestra accomp.

Waltz (Drowsy Waters). Helen Louise and Frank
Hawaiinn Guitar Duet

Medley (I Arranged by Libornio, 11, Liluokalani)

p. - Introducing *Maui'' and **Aloha Helen

AZO1G

nd ¥ erera, Hawaiian Guitar Due

(Bousa).  Prince's Rand

wreh  (Hagor).  Prince's Band
AZO1R Hornpipe, —Introducing “'Little  Brown dug Don

chardson, violin solo

Mississippi Sawyer.  Don Richardson, violin selo
A1984 Nurciskus  (Nevin) ypsy Countess ronn.  Gypsy ezim
Airs  (Pablo  de  Barasate).  Gypay

Gypsy ezimbalom solo.

12INCH DOUBLE-DISC RECORDS- Price $1.25
¢ 1o Martha (Flotow) ‘art | Prinee's Orchestra
10 Martha (Flotow) Part 11 P'rinee’s Orchestra
(Borodin).  Dance No. 17. Part Beecham Sym
Orchestra
). Dance No, 17, Part I Beecham Sy
phony Orehestri
Tulius Caesur, Mare Antony's Oration Over the Body of Caexar
(Shakespeare), H Tumphre
Othello.  Othello's Apology (Shukespeare). H. K. Humphrey

12.INCH BLUE LABEL DOUBLE-DISC RECORDS  Price $1.25.

w
w

AGKIS Humoresque On Two Amerviean Folk Songs Dixie’" and 0l
olks at Home' (Areanged by Kramer), Zoellner String
Quartette
Genins Loei (Thern)

lner String Quartette
Vo824 11 Trovatore (Verdi). Chorus. Kl Miserere,  Grace Kerns
Charles W. Harvison and Columbia Opera Chorus,  In Eng

lish with orchestraaccomp
Covallerin  Rusticana (Mascagni),  Scens and

Prayer,  Colum
bin Opers Chorus. In English with orchestra aceomp.
12INCH SYMPHONY DOUBLE-DISC RECORDS - Price $1.50
ASB19 Tamhourin Chinois. Opus 8 (Kreisler). Kathloen Parlow. violin
Chrles r at the piino
Kathleen Parlow, violin solo.  Charles
piano.
int-Saens).  Pablo Casals, ‘eello solo
at the piuno
t i A with Varistions (Haydn). Pablo Casals
cello solo.  Charles A, Bakor ut the piano
A820 Abide With Me (Monk).  Louis Graveure, baritone solo, with
orchestrn accomp.

Jesus, of ) oul (Marsh).  Louis Graveure. baritone
Columbin Stellar Quartette, with orchesten sccomp
ABRED L seillaise (The Marseilliise) (de Lille). Leon Rothier
o, Orchestra weeomp
Le Pere Lu Vietoire (Fathor Vietory) (Ganne). Leon Rothier
busso.  Orchestra aceomp

Columbia Manager in New York.

Among the few representatives from Canada who
visited New York during the conventions of the various
hodies in the music trades of the United States was My,
Ralph Cabanas, manager Canadian Division of the Col-
umbia Graphophone Co., Toronto,

Mr. Cabanas had only returned from his Western
trip a few days when business required his presence in
New York, where his family had gone while he was
absent in the West.

Activity in the talking machine trade in the United
States Mr. Cabanas thought to be just as pronounced
as here with the various manufacturers making abnormal
cfforts to take care of the dealers’ demands,

Mr. Cabanas is quite elated with the continued in-
crease in Columbia sales in Canada and the prospect of
his firm ecatching up with sales at an early date,
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Fathe Lines in Canada.

A firm
with an Ontario charter
manufacture Pathe lines
and style of Pathe Frepe
Limited, The headguarters of the company
to 219 Victoria Stre
owned by Mr, W, )
dent, who is managing-director of th
Associated with Mr, Craig on the executive My
Jumes Malcolm and My, N, Valiquette of Montreal
The latter has one of the largest and
retail furniture and furnishing houses in Can My
Maleolm has old established and progressive furniture
manufactories at Listowel and Kincardine, The firm,
of which he is the head, was established many
ago by his father, the late Andrew Maleolm, of Kinear
dine, and a former member of the Ont

new has been organized and in orporated

to distribute and eventually
under the

s Pathephone Co,, Canada

- Canada, name

of
at 215

wonto, a five-storey brick block

Craig, a well known Toronto resi
new l'lAl']HlId'hllI
are
most suceessiul

years

ario Legislature
advanced furniture
manufacturing establishments in the country and has a
reputation for up-to-dateness in the United States,
Mr. Craig, who will he the active head of the
1 indus
tries in Canada in which he is well known and has made
an unqualified success,

This firm is rated among the most

new

« rn, has had a long career in the furniture

For many years he has handled

13
British Music Trade Convention.

A important convention of all s tions of the music
industries of Great Britain was held at Harvogate in
May There wire business sessions  of 1 varions
branches and also o combined session,  The grand finale
was a banquet at the Hotel Majestis Harrogate was

1911

i tacturers o

the place of th convention
The

ol enguiry r

ided 1o appoint

commission
ey
Manufacture

foreign and colonial trads also dis
T the

which had veference to stencil ]

cussed at length Goodwill of
danos and resulted in the
adoption of the following resolution
That the
mark and town of o
Furtheranc
industry
The the dealers ineluded diseus
stons on - The Hive-Purchase System,*”
Membership, ™
War™ and
Common Tuterests After the War'®
for diseussion at a combined
“*Nole

nane of the maker or his vegistered trade

S appear on every piano for

of his goodwill and that of the whiol
topies handled by
How to Inereas
The Retail Trade and the Effect of the
Minimnm Prices for Sheet Music

was infroduced
the different

and

meeting of

ey Questions’ German In

terests in British Firms' were also handled

the products of several of the best Canadian factories
in addition to imported lines. e maintains permanent
show rooms in his building on Vietoria St., Toronto,
where the headquarters of Pathe Freres Pathephone
Co. of Canada, Ltd., are located,

The management of the Pathephone and record busi
ness is vested with Mr Henry Pratt, formerly on the
selling staff of the R. 8. Williams & Sons Co,, Ltd., and
latterly in charge of the retail phonograph department
of Frank Stanley, Toronto.

While it is the purpose to manufacture in Canada,
Pathephones and records are in the meantime heing
imported from the factories of the New York concern
with which the new firm is linked up as well as the
parent firm in France,

Referving to the prospects for doing business My,

n

Pratt stated to the Journal that so numerous have heen
s for agencies even hefore they were
any definite announcement that they hs
unable to take care of all of them

ready

¢ heen

Winnipeg Manager Visits the East.

Mr. O. Wagner, manager of the Winnipeg branch
of the R. 8. Williams & Sons Co., Ltd., who has been
visiting the company s headquarters in Toronto stated
to the Journal that the se reity of musical merchandise
was causing him greater concern than the |
selling.  “The demand is remarkably good." said he,
“and the people are willing to pay the higher prices
that they appreciate are inevitable," Mr. Wagner is a
thorough optimist regarding the present and fature of
Winnipeg and all the immense territory west of that
point,

usiness of

H. B. Nevitt, a former employee of the Mendelssohn
Piano Co., Toronto, has Veen killed in active serviee
overseas, according to a recent dispateh, Private Nevitt
volunteered soon after the outhreak of war in 1914,

STAFE OF THE PHONOGRAPH DEPARTMENT o) HE R 8
WILLIAMS & SONS CO. LTD. AT TH} EIGHTH
ANNUAL OUTING
Left to buck row: I D. Ford, manager: Mis My
H i, ehiof clerk; Mr. D Long: My, It

inspector mechanie. " Front row: Miss Adels
Miss A. Whalen; Miss L, Gilmour

Violins Under the Hammer.

At a recent sale of musical mstruments by Messrs,
J. Graves & Sons at Shefficld, England, a violin by
iadagnini was sold for thirty guineas: one by C, A
Testore the Simpson collection realised  twenty
two guineas half-sized violin Carlo  Guiseppe
Testore, 1721, was for five-and-a-half guineas; an
Old English violin, five-and a-half gnin i violin by
George Craske, five-and a-quarter guineas: a Nathaniel
Cross in excellent condition, five-and-g hall guineas. A
violoneello labelled Paolo Maggini, Bres 1720, was
sold for ten guineas, and one by W, Con ay, London,
1740, eight-and-a-half guineas.  Violin hows by F. N
Voirin and Lamy were both sold at 458, each,

from

Iy

sold
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Eighth Annual Medley of the R. S. Williams
& Sons Co., Ltd

limat mdition '

not xuet] prog ! 1} 1
the oceasion of the * Eighth Annual Medley ' of the R
N, Williams & Sons Co., Ltd I'o Queenston Heights
ind Return™ on June 15, but the rain was searcely
noticed by the exeursionists Fhey started ot with a

determination to enjoy themselves thoroughly and for

one whole day be entirely oblivious to business or any

thing pertwining to i, In fact any symptoms of talking

shop were promptly squelehed,  None entered into the
spivit of the day with greater zest and real enthusiasn
than the president of the firm, Mre, RS0 Willinms, o
Mr. M. Go Stanton, the vicepresident and  general
Hatger Phe former partienlavly had been looking

forward to this month with as wuch pleasureable antici

pation i hionise
T'o the

firm’s employees and friends, ineluding the staff from the

is any employee of the

niumber of nearly hundred and fifty th

one

imd finally and said This first 1 hawve

got uj is the

heard of the girls’ tennis elub being financially embar
rassed. T'mosorry | didn’t know about it hefor 'n
give the givls a hundred dollars myself to help along
their tennis e¢lub Phe shricks of delight that followed
this sally elearly indicated that the succeess of this ruse
for raising funds for the tenuis club was a foregone
melusion Ihe wrnal understands that R, S
has sinee handed over a cheque for the amount as an
appreciation of  the lever manner in which it was
irned

On arviving at the grounds the party sat down to
luneheon alveady avvanged by the Toronto caterer en
gaged for the oceasion.  The opening event of the pro
gramme at the grounds was the baseball game.  This was
1 departure from the usual order, heing a contest hetween

nixed teams, five ladies and five gentlemen on each side

In all there were twenty-two events and every o

contest so that the

wWas @ spirite interest of spectators

gathered at Broek's monument.  Both
Hamilton for the
80 that the staffs from both eities could unite

Hamilton branch

the Toronto and stores were closed

entire

in one big family thering
the lake on the

their

[ The Toronto party erossed
on which they had placed
Several of the

the programme were arvanged to take place on the hoat

Turbinia,”

a piano for OWn use events on

thus providing entertainment going over
I

programme, the Company’s staff

w the veturn trip there was a well-arranged musical
including o number
of talented musicians both vocal and instrumental; My
. LeRoy well known

who was a guest of the Company for the day. also con

Kenny, a Toronto entertainer
tributed to the programm

A particularly elever and amusing sketeh was by a
group of young ladies who personated the president, the

general manager and the varions department heads at
one of their regular efficiency meetings.  This gave an
clever take-offs.  During the pro
gress of the burlesque husiness meeting the finanees of
She who represented
Mr. R. 8. Williams listened attentively to the discussion

opportunity for son

the girls” tennis elub came up

and participants never fla
the Tight drizzling rain that fell most of the afternoon
At the

on the grounds

«l for a minute in spite of

conelusion of the list of events dinner was served

The outing was a pronounced suceess and a eredit
to th Mr. H. Y. Claxton,

sulesmanager of the wholesale department, was convener
in g The

various committees of which

neral committees and those in charge were

as follows :

Transportation Committee, My, ¥
Mr. R
Ladies" Committee

Shelton: Games’
Refreshment Committee, My
. Braid: Miss Curran; Prize Com
mittee, o Committee, P, A
Boddington ; Press Committee, 1. D. Kresge ; Sec. Treas.
Mre.o o DL Ford

Committee Collins ;

Dinsmore: Entertainment

Mr. R. P, Newhigging, head of the Newbigging
Cabinet Co., Ltd., of Hamilton, who visited New York
recently, speaking of talking machine trade said,  Every
thing points to a very busy fall trade in the United

States, and that will likely mean a shortage for Canada
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Ottawa Symphony Orchestra.

Fhe Ottawa Symphony Orchestra. shown  in the

accompanying illustration made on the oceasion of the

last concert, is composed entively of amateurs, a first
and second orchestra of forty vuch, making at full
strength eighty  members T'o Mr. Donald Heins of
London, England, and sinee 1902 of Ottawa must I
given the eredit for the ereation and welding together

o such an organization as is shown above

Their record is indeed a proud one, having among
imnumerable other achievements, won the Barl Grey
Trophy four times; on the last oceasion Dr. A, 8 Vogt of
Toronto, heing the adjudicator, said I know of noe

place in Canada where the people maintain an organiza

tion of such merit as yours,  Mr. Donald Heins is doing

i great service i dreawing the attention of th people

in this materialistic age to the higher concerns of life
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Change at Beare & Son's

Foll he o Ir. 8. A I Clark

o has ger of Beare & Son’s Canadian s
ness sinee Septewmber, 1914, Me. William 1. Stn ipl hias
tuken Mr. Clarke's pla nthe voad. M, Stampt, lat

Whaley, Royee & Col's stafl. has had a long amnd
arted experience in the small goods’ frad il has
previously travelled both Eastern and Western Canada
Vith muasical merchandise lines Miss JJessic Plaxton
who has had charge of the office and inside work eon
tinues her duties in that eapacity

The Journal is inform that as a rvesult of My
Walter Beare’s foresight i mg on a bhuying trip
shortly after the outhreak of war in the fall of 1914, to
Italy, France and Switzerland. the firm is ox eptionally
well stocked in all lines.  Shipments from Britain
reported  coming through satistactoril Revent sl ip

They were also the

first musical organization to taken
direet notice of by the Government of Canada sinee the
Sheffield Choir invaded the House of Commons

At the rt s Royal
and the Pat™
personally complimented the conductor, My, Heins
Hereford, England, and
had the advantage of studying under such conductors
as Sir Edward Sir Hubert Parey, Sir Villiers
Stanford, Horatio Parker. and Colevidge Taylor 1
is a great Martin-Orimg
Ottawa, and of which he says, Tt is a recognized fact

last con

Highness the Duke

Princess were present and at the clos

Donald Heins was horn at

admirver of the piano, also of
that the quality of some pianos is more suited to pur
poses of accompaniment of voice or violin than others
It is in this that the Martin-Orme excels. [t
beautifully with the the
on the violin and offers splendid support where hroad
tone is required.”  One of
in the above illustration

blends

resonanee of softer passages

these instruments is seen
This make is a general favor

ite with pupils as well as conductor

ments contain some good offerings in violins,  hows

‘eellos, bugles and metronomes
Mr. Stumpf has alveady hegun his calls on the vetail

dealers by visiting a number of Ontario contros

Leased Additional Wareroom Space.

fall and in line with
their poliey of service The Music Supply Co., Toronto
have

To be preparved for th rush

leased additional wareroom space in order to
er stock of Columbia Grafonolas than they
Having in mind the shortage that
mereased demands that it is con

fidently expected will be made on the talking machine

handle a |
have ever em

has existed and the

trade this fall they have placed unusnally heavy orders
in the hope of heing able to acenumulate stock in advane

to take e

e of early fall deliveries
The Columbia factories are gradually catehing up

with orders and hope to be in a position by the end of

the summer to fill all orders immediately
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~NOVELTIES ~

1"'8 IIOU.\E l‘f Surcca.v

SONGS
SOMETIMES.
Leslie Cooke and Percy Elliot
RADIANCE IN YOUR EYES.
Ivor Novello

PIANOFORTE
and Orchestral,
LE CCEUR D’AMOUR.
Pizzi

PLEASANT MEMORIES.

(Selection of Godin's Compositions). Felix Godin.
I'WO SUCCESSES BY AUTHOR AND
COMPOSER OF **'TILL THE BOYS."
LADDIE IN KHAKI,
By Ivor Novello.
FAREWELL, MY SOLDIER BOY.

By Dawson Ross and Lena Guilbert Ford

PUBLISHED PRICE 1s. 6d. net cash each.
USUAL TRADE TERMS,
IDEAL TERMS TO DEALERS
through our First Copy Parcel Subscriptions.

ASCHERBERG
HOPWOOD & CREW, LTD.

16 MORTIMER STREET, LONDON, ENG.
Canadian Agent, LEO FEIST, 134 W. 44th St., New York

SIX SWEET and
SENSATIONALLY
SUCCESSFUL
SONGS

Sung by scores of singers in Fngland, and
recorded by all the best gramo-houses includ-
ing “H. M. V.” "Columbia,” “Edison,"
“Pathe,” and a dozen other firms.

The Six Songs are all from the pen of F.
Carr Hardy, and the titles are:

“Your Eyes Have Told Me So."
“The Magic of Your Voice."
“Mary O'Neill."

“The Sexton and the Bell."”

“O Mother Mine."

“The Old Sweet Melody."

2s. each net

The Disc people disc—over the song.

NIGHTINGALE & CO.
101a Mortimer St. London, W., England

JOSEPH WILLIAMS

LIMITED

ESTABLISHED 1808

PUBLISHERS OF MUSIC AND
EDUCATIONAL WORKS
ON MUSIC

Music_Sellers in_the Dominion wishing

to deal with an old-established British
Firm should communicate direct, for par-

ticulars of Lists and Prices, to

Joseph Williams Limited

32 GREAT PORTLAND STREET, LONDON, ENG.

Don’t Rgad This!

YOU ARE NOT INTERESTED IN VALUES

Our Lines

of
Violins, Bows, Cases, Strings, Accessories,
‘Cellos, Double Basses, Mandolins, Guitars,
Banjos, Ukuleles, Auto Harps, Music Stands,
Music Cases, Drums—in fact anything neces-
sary to equip an up-to-date Music House.

Before ordering your fall supply get our
prices—they will interest you.

Genuine Old Violins
Our Specialty.

Beare & Son

117 King St. W., Toronto
and

32 Rathbone Place, London, Eng.
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Resolutions Affecting Prices.
NE of the first and most important matters dealt
with at the United States Publishers’ Convention
was the question of prices.  The discussions came to a
head in the following resolutions:

“In view of certain representations laid hefore the
Music Publishers’ Association of the United States this
day by the National Association of Sheet Music Dealers,
in regard to certain demoralizing tendencies in the trade,
and more particularly it being feared and realized that
certain rates of discounts now offered to the faculties of
schools and colleges may he and are taken advantage of
to the deriment of the trade in general, in so far as a
large body of teachers are being, and have heen, edn
cated to expect and demand of their dealers so-called
school discounts which are incompatible with the usual
wholesale discounts:

‘It is hereby resolved that the Music Publishers’ As
sociation of the United States favors and earnestly
recommends to all its members and other publish
and dealers that the rates of discounts now, or to he
allowed to schools, convents and colleges he restricted
to the intsitutions themselves, and to a ounts to he
kept in the name of the institutions, and that all bills
and aceounts not in the name of the institution be re-
fused school rates. We also recommend that the fol-
lowing rates of discount to schools and colleges be es-
tablished as extreme maximum discount allowed :

“One-half on the editions,

““One-half and 20 per cent. on sheet music.,

“Twenty-five per cent, on ‘net works,’

This resolution was unanimonsly adopted by the
Publishers® Association.

The second resolution reads:

1t is the sense of the Musie Publishers’ Association
of the United States that if the National Association
of Sheet Musie Dealers will by a majority vote decide
to make the maximum retail discount on the so-called
low pr 331/3
per cent. and the maximum discount to he allowed schools
40 per cent., that they will have the co-operation of the
Music Publishers’ Association and the individual pub-
lishers will maintain the same schedule: The Ditson o,
for the Ditson Edition; Carl Fischer for the Carl Fischer
Library ; G. Schirmer for the Schirmer Library ; White-
Smith Co. for the White-Smith Edition; G. F. Wood (o,
for the Wood Edition, and the Willis Music Co. for the
Willis Edition.”

Tt was said in connection with the above that the
John Church Co. had agreed to he governed hy the
action of those represented in the Publishers’ conven-
tion regarding the John Church Edition. Tt was further
stated that Theodore Presser, althongh not represented
in the convention, had agreed to live up to the condition
of the resolution as far as the other editions were con-
cerned, but would not agree to the rate for his own.

editions of the classies hereafter named

length,

alter
was put to a vote, and it was unanimonsly
agreed to adopt the new seale of discounts

The discount matter was discussed #t great
practically every dealer present giving his views
which it

At the Dealers’ Convention,

T the third annual convention of the Nutional Asso
ciation of Sheet Music Denlers held in N w York

the bulk of the discussions centred around prices and
discounts hut one of the most interesting discussions of
the first day's session was that relative to the cost of
loing a sheet music business and methods of estimating
aceurntely that cost. Although the great majority of
those in sttendance really offered their personal experi
ences it was impossible to strike any satisfactory average
the percentage of lling costs heing estimated atany
where from 20 to 40 per cent, and being bhacked in
most cases by actual fignres. There also was a lack of
uniformity in the taking of stock and in estimating stock
values, some concerns figuring the music on their shelves
at 18 per foot, and others going as high as $50 a foot
The discussions, however, at least wave deale
material for
ness methods,

s mueh
earnest thought in relation to their busi

Popular music also eame in for its share of considera
tion, and the dealers appeared to endorse strongly the
attitude of certain publishers who have
standard or
numbers,

charged the
production price for the leading popular
Several dealers stated that they had placed
the average run of ten-cent music on their twenty-five
and thirty-cent counters with sne s, for the loss in the
volume of sales was made up by the increased profits,
The opinion appeared to prevail, however, that popular
music wholesaling at twelve and one half cents, would
prove most satisfactory to a greater mumber of the re
tailers, Tt was noticeable that the question of popular
musie did not eall for the attacks that had heen delivered
to that class of music at previous sessions

A resolution was adopted to place hefore
lishers for their approval that where he
publications had a 20 to 25 per cent, discount, the dis
count should he placed at 10 per cent. The question
was hrought hefore the delegates for a proposed redue
tion in the size of sheet music, this in order to save the
dealer 25 per cent, in transportation charges. There was
a difference of opinion in regard to the foregoing, and
the chairman called for a roll eall and a vote was taken,
the resolution heing passed by a two-thirds majority.

the pub
retofore hoe

A resolution was also passed that the association
recommend a discount of 25 per cent. on uniform edi-
tions.  The association could also recommend to the
Boston musie dealers that they take this up with their
Boston publishers. The s ‘retary made a motion that
it he the sense of the association assembled that the pub-
lishers advance the price to schools and teachers 50 per
cent. over the wholesale price,
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Marking All Sheet Music Net.

MH Walter Eastman, of Chappell & Co., said at the

Convention, **We have always heen keen on hay
ing a net price on our music. We would rather mark
it 45 or 35 cents,  About two years ago we wrote a
letter to our customers about it; but the majority were
not in favor of the net price. We look to the dealer for
our living; we ignore the teacher, and are quite willing
to do anything the dealers want; but we are much in
favor of the net price.  There is no doubt the time is
coming when music will be marked exactly the price
it will be sold at, It may be a hundred years from
now, but it will come,”

General Good to Business.
U.\I)I‘Zlf this head the secretary said: ““1 have made
a pr

postage to cover cost of hill. The postage of the postal
card bill, postage 2 cents, we charge 3 cents; when the
postage is 4 cents we charge 5 cents, as that is the ual
tage you have expended on the trans
action.  Onee in a great while there is a complaint, but
after explaining the matter I never have
who was not satisfied that the point was well takon,

“The matter of insurance is wore complex.  We
have to stand all losses that oceur on the mails. We
cannot write our publishers that we did not receive
the musie and expeet him to deduet it from his Lill;
and, on the other hand, if your music does not reach

etice of adding to all bills 1 cent above the

amount of the pe

wd a customer

a customer they will not pay for it, and if you attempt
to colleet yon will lose him altogether. So we lose hoth
ways.  As a matter of protection 1 have adopted the
plan of insuring every parcel post package of over a
dollar and charging the insurance to the customer. |
never say anything about it—just add the cost to the
posta if it is 5 cents the postage reads 8 cents: the
extra 3 cents you put right in as postage and 98 per
cent, of the customers never give it a thought. It is
not only protection against loss, but fire, train wreck,
ote.”’

American Publisher's Address.
PEAKING at the twenty-second annual convention
+ National Music Publishers™ Association of the
ites, President Walter M. Bacon said in part :

SOver-production seems to be the chief hane of the
husiness not only with copyrighted music, but particu
larly with non-copyrights and veprints. | have referred
to this in all of my previous addresses, and 1 am pleased
to say that during the past two years there has heen,
from my observation, a change for the better in this

respect, particularly among the members of this asso
ciation, althongh there is much to he accomplished yet

It is a common bhusiness axiom that the supply of a
commodity regulates the price.  1f there is an over
supply the price is always low. 1, on the contrary
there is a shortage the price is correspondingly higher
Our trade papers have recently very ably and thor
onghly disenssed the question of over-production in the
music publishing husiness, incidentally giving the views
of a number of leading men who are well versed, and it
seems to he the almost unanimous opinion that new
music is heing published faster than it can properly he
assimilated by the publie, one well-known dealer
ing that ‘the sheet music that is purchased one month

claim

is buried under the avalanche of new music that comes
in with the next month.”  Although this remark was
applied particularly to popular sheet music, nevertheless
it does apply with more or less effect to all S0

one for
this condition of over-production seems hardly fair,
particularly on copyright music. The new compositions
from reputable composers alone arve prolifie, and it does

“To lay the entive blame to the publisher

seem that almost everyone else who has a slight smat
tering of musical taste or talent has at least one tune of
their own make that either they or friends want to see
in print, and the result is that the publisher has a deluge
to choose from, and if he would exereise not only a duty
he owes to himself but also to the trade he must decide

on the offerings solely from the comme point of view
with perhaps an oceasional exception for art’s sake, or
from poliey

“Good composers still expeet to be well paid for their
work, and they should he, and if we wish to maintain
and encourage their writings music has got to he sold

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music.
Don't torget, too, our expert repairing.

CHAS. LAVALLEE

Agent for—Besson & Co,, of London, Eng
Pellison Blanchot & Co., of Lyons, France
J. W. York & Sons, of Grand Rapids, Mich.

35 St. Lambert Hill - Montreal

hed 1852 Call Telophone M. 55

These few bars will give you some slight idea
of the tunefulness of

= T 1

“LACE & LAVENDER”

A Charming Intermezzo by GUY JONES
Piano Solo. Illustrated Title. 1/6 Net Cash

Teee
= Heeript
nf rall g tempo d
3 E3 E 3

! 23624
RATHBONE

PLACE

This little piece is very popular in England just now, and enterprising
Canadian Dealersshould find a ready sale for it. A first sample dozen for $1.50.

] = P $] tJ £ 4 WESTCQ OXFORD ST, W

Welephone elegroms
*"*5i81 REGENT ‘Wesiusico. ox..Lonpon

LONDON, ENGLAND
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at a price that will serve to sustain not only the com
poser but also give the publisher and dealer a fair profit

‘Business during th past year in our industry has
been mueh improved in volume over the preceding period
in the

a corresponding inereas

and were it not for the tremendous inerease cost
of production, not followed hy
in the selling prices of our publications, it might safely
be elaimed that we have had, as a whole
On the contrary, however, profits have heen small,
going to
The law does not permit us to act in

o satistactory
year.

and il costs continue to inerease ma

gins are
be still smaller
a body to change this condition, and the only way out
of it seems to be for some to lead and the rest to fol
low suit

“There is now pending hefore ( ongress a hill known
as the Stephens-Ayres-Ashurst bill, he
which are undonbtedly familiar to you all

provisions of
Should the

bill become a law it is claimed that the publisher can,
by use of a registered trademark on any certain line of
publications, protect not ouly himself but also the dealer

and the consumer hy fixing the price to each and also
be in a position to enforee that the price so fixed shall
he maintained.  Your directors at a special meeting held
in January unanimonsly approved this bill in hehalf
We trust that at this mecting the
association will by vote ratify the act of the direetors,
It is a well-known fact that price eutting tends to lower
the value and estimation of our publications in the minds
of not only the dealer hut also the consumer,"’

of this association

Comments on the Conventions from the Ameri-
can Trade Press.
U.\'I"UH'I'I'X.\'I'I-I it is that more members of the

retail trade have not realized the value of associa-
tion work and shown at least enough interest to attend
the meeting.  The faet that a score or more of the most
representative dealers of the country appreciate the
importance of these meetings and the fact that they
could profit by attending them should have proved to the
smaller retailer that there was still mueh to learn in the
conduct of his business through association with his
fellow dealer at convention
Whatever may be said of the practical value of the
convention to the trade as a whole, the fact remaing that
those who attended heard much that can he utilized to
their profit. A large part of one session, for instance,
was given over to the all important matter of ascertain-
ing selling and handling costs in the retail musie
and the statement of those who entered into the dis-
cussion went far to prove that one of the duties for the
association in the future will be an endeavor to standard-
ize stocking and selling systems so that there will not he
such a diserepaney in percentages between the dealers
in the various loealitios or even hetween those in one
locality. 1f one dealer can sell mu at a cost of 18
per cent. to 20 per cent there m.ust be some real reason
why it costs another dealer 40 per cent. or more,

store

If one dealer in making inventory finds that his
stock is valued at $15 to $20 a foot on the shelves, while
unother dealer places a valuation of $40 to 50 on the
same quantity, the association throngh discussion should
be able to evolve some system whereby something like
a standardization of value should result

Although popular wmusic was not strongly repre-

sented in the convention exeept as a basis for compari

son, 1t s 10 be noted that several publishers have heen
keeping

the prices of their music up to the 15-cent or 18.cont

inclined to favor the legitimate music dealer by
mark and therthy eliminating the ten-cent store as a

factor in handling such mumbers.  One of those most
aggressive in this new step recently relieved himself of
the opinion that he had made o mistake, that when the
music was sold at the usual popular rate the ten-cent
stores have purchased a quantity and paid for it prompt
Iy, while the other music dealers were inclined to take
their share.  With the price confined to music dealers
exclusively, however, the result has been far from satis
factory.  Orders were small and the publisher had to
alers that

It seems, therefore

listen continually to the arguments of the d
he lower his price to 1215 cents
that there is something to he said on hoth sides

The heavy inerease in the
the consequent raise in prices of printing have

st of paper and ink and
faced
all branches of the teade with a serious problem. 1t is
sible to get sufficient good
paper even at an advance of from 50 per cent. to 100
per normal Then again printing
costs have already advanced something over $1 per
The elimination of the multi-colored title
page has relieved the situation somewhat. and one pub
lisher has even gone to the extent of rearranging his
music to eliminate entively the middle shoet Even
under these conditions, howeyer, publishers are frankly
ny
ciate in making demands
lishing, Iy in the popular field, is not
enough to allow for publishers standing raise af
in production costs without passing at least part of the

almost jmpos quantities of

cent, ove

prives,

thousand

against it

This is a fact that dealers should appre
The profit on music pub

large
I raise

espe

inerease along to the retailer

The worst feature of the situation is that there is
apparently no hope for any relief in the nem future,
all the indications being to the effect that the top has
not yet been reached in the matter of inereased
Were it simply a matter of dollars and cents it would
be serious enongh, but those willing to pay the price
find it impossible to secure proper grade of materials
under any conditions,
city of dyes and chemicals that have previously heen
imported from Europe and which are not vet heing
manufactured here,

Where South Africa Gets Her Music.

TlIIN table of imports shows where South Africa gets
her sheet musie and hooks :

It is simply a question of sear

IMPORTS OF PRINTED MUSIC INTO SOUTH AFRICA,

Countries 1913 1914 1915
United States $ 50 [ $ 120
United Kingdom 49,200 39,000 46,600
Germany 1.200 2,700 320
Holland 100 15

Fiddle Stock Idea from “Veneers.

dles have been made of gourds, cornstalks and
various odd things, and recently some genius made a
fiddle hody entirely of leather, which excited consider-
able interest.  Meantime there is quite a lot of bhusiness
in fiddle-making shifting from Germany to Japan
which might as well come to this country, if we could

D
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6MUSIC
| Musical Instruments

from this House do not stay on your shelves. They practically sell them-
selves, because of their reputation for good quality, finish and durability.
When you see the word “IMPERIAL” on a musical instrument you know
at once you have the highest grade known to the music trade or profes-
sion. Let us know your requirements, We can supply them accurately,
intelligently and quickly.

You can get everything in music, and musical instruments from this
house: Imperial Instruments and Musical Merchandise, Sheet Music, and
these steady selling books: “Imperial”’ Edition of 50-cent music books,
“Elementary Classics,”” ‘“Famous Classics,” ‘“Melodious Recreations,”
“Primary Classics,” “First Pieces in Easy Keys”; also “Mammoth Instru-
mental Folio,” “Empire Song Folio, “120 Scotch Songs,” ‘‘Read’s Easy
Tutor,” “Church and Home Sacred Songs,” “Bellak Methods,” etc.

WHALEY, ROYCE & CO., Limited

Contractors to the British and Canadian Government

WINNIPEG, MAN. TORONTO, ONT.

House of Chappell

ESTABLISHED 1811

Songs of Moment

“Be well Assured” Music BYWARD GERMAN

(From "The Fringes of the Fleet'")
Rudyard Kipling

"Laddie in Khaki" Music VBR NOVELLO

(The Girl Who Waits at Home)

“Land of the Long Ago” M [ rav

“Love’s Valley" M OROTHY FORSTER

CHAPPELL & C0., Ltd. *"™meune | %W yonc

NE
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develop a method of manufucture that
to meet the requirements

would enable us

Fiddle-making has been a husiness of slow, tedious
hand work, and for the cheapest fiddles those countries
having low-priced labor have held the bulk of the trade
Usually the wood is cut thin and lahoriously worked out
and the shape developed. 1t should he casily practical
to make forms and build up with veneer the hody Tum
ber for fiddle work, and get produet that would be
superior to, as well as less expensive than, that used at
present. It may take considerable experimenting to de
velop the kinds of wood and methods of building up to
get the desired tones of sounding qualities, but this is
only a matter of detuil, and the important thing is whe-
ther or not it is practical to make fiddle stock out of
built-up veneer.  Somehow the idea looks good, and we
hope some one will find it interesting enough to under.
take some experiments with a view to developing it,

Publish Music for Three Successful Musical
lays.

Messrs, Ascherherg, Hopwood & Crew, Lid,,
have been fortunate in publishing the music for three
successful two-act plays, ** My Lady Frayle,™ produced
at the Shafteshury Theatre, “Toto,”! the Duke of
York's Theatre and ** My Manhattan,” at the Prince
of Wales Theatre

The musie of

My Lady Frayle,”" by Howard Talbot
and Herman Finek, i “Day by Day,"" Howard Talbot ;
““Life and Love, What a Naughty Old Gentleman!"
“The Song of the Bowl,” **Prunes and Prisms,”” ** My
Lady Frayle Waltz,"" all by Herman Finck, and **Selee-
tion for the Piano,"" arvanged by Herman Finek.

The musie in *“Toto,” by Arehibald Joyee and Mer-
lin Morgan, is: “Good-hye to my Garden of Girl
Archibald Joyee; *Flirtation,”" Archibald Joyee; 1
teke after Father,”" Archibald doyee: 1 like a little
Girl like you,” Merlin Morgan; Waltz Duet **Hearts
that were aching,” music by Arehibald Joyee; Toto
Waltz, hy Archibald Joyee and Merlin Morgan; Fox-
Trot, by Merlin Morgan ; Pianoforte arrangement, Selee-
tion, by Bertram Lestrange,

The muise in **Mr. Manhattan, ' hy Toward Talbot,
is: “ Remember, we christened you “Hope!” ™ “Things
I must not do,”* *“ Man, Poor Man!" ** Lolotte"* (Waltz)
Also ** Piceadilly,”” hy Philip Braham ; ** Fox-Trot Rag"’
and Piano Selection, arranged hy Clifford Courtenay.,

New West & Co. Issues.

There has just been issued a companion song to Zo.
Elliott’s “There’s a Long, Long Trail,”” entitled **The
Trail That Leads to Home." This new ballad has every
promise of hecoming rousing success,  This is pub-
lished hy West & (., London, England, as also the
intermezzo, ** Lace and Lavender," by Guy Jones, which
is heing widely used.

Regarding West & Co.'s publications one of the
British trade papers says: A firm which has consis-
tently specialised in the exploitation of the ambitious
unknown native composer, are constantly adding to
their extensive catalogue and the alveady long list of
young composers whose names are included in their list
of publications. A notable new number which has

recently come Iy s us s a bright

march entitled ** Yeomen,**

swinging military
from the pen of Mr. J, Gol
hert Henderson, who is, we understand, a 2nd Licutenant
in the 21st Worcestshive Regiment. '
Another paper says of this firm s music *Strangely
dissimilar in charact

e some of the songs which go
to make up the month's stock of noveltios
souree of supply

from this
The more serions essays ar Emily
Howden Brown's staid and yet tenderly moving *The
Grave on the Moor” and Peggy O'Dea’s * 1" Dreaming
of an Trish face,” a sympathetic setting of some
lines by Edward Lockton

“Two stivring martial ditties are *Men to the front’
(Quivis) and “Out and Back® (Floris I'Anson ), the lust
named having for its sponsor Mr. Leslic Nield,
has sung the song with great aveeptance

“By way of diversion we have Ben Styler's * My
Moonlight Mango Maid® (sung by Mr. G. H. Elliott),
and Herbert B, Hedley's 1 want my in Ohio’
sung by Miss Betty Barelay Canon H. J. Jones'
Song of the Welsh Reeruit® strikes a patriotic note,
and hoth words and music emanate from one and the
same pen, '’

tasteful

who

N

Music From House of Joseph Williams.
The month’s pareel of musie from Mes
Williams, Ltd., London, contains: “Dreams in the Twi
light."" song by Esting Wayland: “The Land of Joys,""
song by Lionel Elliott ; “Pierrot,”” op. 19, No. 1, for
Holiday Time,” nine little
orge Tootell; “*Six Scoteh
Robert: Burns® words with music, by Stewart
Maepherson, for both low and high voie in the Ber
ners” Edition; “*Six Lyries,” solectod from poems and
songs by Richard Middicton, set to musie by Flovian
Pascal, and **The Follies Fifth Album of Songs, ™
posed by 11 G, Pelissier.
It will be remembered that

s, Joseph

piano, by Ernest Farear: *
picces for the young, hy (
Nongs, "’

S,

com

Messes. Joseph Williams,
Ltd., are publishers of the pianoforte music seleeted hy
the Associated Board of the Royal Academy of Musie
and Royal College of Musie, for Local  Examinations
in Music 1916 and 1917

Regarding Jdoseph Willinms, Ltd.. pianoforte musie
Musieal Opinion says: *“The Perners’ Edition not only
grows apace but widens in scope. A
the first of the series jvsi
Sonatina Allum, whieh has Just come to light
Herein we find favorite sonativas by Kuhlan,
Clementi, Sehmitt, Dussck, Steiholt, s and Schn

companion hook to

some time back is the Second

now

seven

Rein

mann—to give the names in order as thes appear—and
all offered at the modest price of one shilling,  We
would particularly deaw the attention of the musie
teacher to the phrasing of this edition. which can only
he deseribed as exceptionally good thronghont,

Pwo albums of Progressive Studies (Grades H. and
IV.) are among the firm’s more recent isses, We like

these hooks because they contain ehosen studies from all
the representative composers, by ing therefore move varied
and interesting than if res
composer alone

ted to the studies of one

A comprehensive seeond series of Pieces for Child-
ren emanates from the pen of Folix Swinstead, who
dares to offer the young folks something wholesome and
substantial in the way of musieal fare

There is not




52 CANADIAN MUSIC

The bare titles will
give some clue to the general character of the little
sketehes: Prelude, ‘A Frosty
*Blevation,” * A Lament,” and Two-part Invention
number has been published separately.”

a commouplace number in the set

Morn,” ‘Evening Song,’
Each

New Patriotic Song by Edward German.

Messrs. Chappell & Co,, Ltd., announce a new song
by the well-known English composer, Edward German,
entitled, ** Be Well Assured.”” The words are taken from
that recently published and instruetive booklet of Rud-
yard Kipling, **The Fringes of the Fleet,”” and are, of
course, quite in the Kipling manner. What is more,
they are emphatically apropos in the light of the recent
naval battle off the coast of Jutland, as for instance:

.. that in all time of our distress
And of our triumph, too,
The game is more than the player of the game,
And the ship is more than the crew.”

As for the musie, the London *‘Daily Telegraph’
says :— *Mr. German has the rvare gift of being simple,
without being silly. His setting is tuneful enough to be
acceptable anywhere, and it has a musicianly dignity
and foree which raise it far above the inanity which dis-
figures so many popular effusions.”

Continued Activity.

Summer husiness is continuing good in all depart-
ments, is the report received at Whaley, Koyee & Co.
headquarte The band instrument factory continues
to hum, turning out the made-in-Canada cornets, hugles
and other instruments which the Canadian public are
being made familiar with through the firm’s daily news
paper ads,  The printing department has Jjust issued a
new edition of the popular “ Empire Song Folio.””  That
the Whaley-Royce wholesale men in the extreme eastern
and western provinees are doing well is shown by the
orders being received at the head office

Some Noteworthy Music.

One of the most promising songs that has made its
appearance in some considerable time is **Vale™ (Fare-
well), by Kennedy Russell. It has been referred to as
heing of *“the Rosary type,”” and is characterized in Eng-
land as an immediate suceess.  The words are by De
Burgh D'Arey. *“Vale” is published by Edwin Ash-
down, Ltd., and handled for Canada by Anglo-Canadian

e e i
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Music (o, who also have two new song offerings of note
from Enoch & Sons, viz.: **1'll Sing to You,”" by Jack
Thompson, an answer to his widely known **Come, Sing
to Me.”" and **The Home Bells are Ringing,’” by Ivor
Novello.  Both the latter are published in three keys.
Also Musical Opinion says: **Two songs stand out o

spicuously from among the others found in the present
parcel of novelties,—viz., Sir Charles Stanford’s ‘ Devon
Men’ and Ernest Newton's * Asra,” each quite opposite in
point of style and yet both really effective voeal solos
ssive love song; Fred. E. Weatherby is
at times to a

“Asra’ is an expr

vesponsible for the text. The musie r

height.  Other numbers also includeed in
A before us are ‘An Hour Ago’ (Eli Hudson),
To Those Who Love Us' (Herbert Matheson), ‘My

Wish' (Arthur Rosse), ‘Look Up from the Darkness’
(Adelina de Lara), and ‘Sonny’ (Arthur Meale).”’
The Pianomaker says of Enoch & Son’s issues:
truly ‘great’ song is Sir Charles Stanford’s lates
Carol of Bells.” 1t is one that unquestionably requires
the highest voeal and dramatic talent to give utterance
to the de significance of its noble musical and lyrieal
attributes.  The concluding the National
Anthem used in contrapuntal movement with the melody
at the finish leading to the exclamation ‘God save the
King,' forms a climax of overwhelming power and dis-
tinetion,  That this remarkable song will make a most
poignant appeal to English hearts the Empire over is
“All in a Lily-white Gown,” from Eas
“The Philosopher

strains  of

heyond doubt.
thope Martin’s most recent song cyele
and the Lady,” is now published se tely. This charm-
ing song is as attractive as any he yet favored us
with. He is a writer who has created quite a style of
his own, of which this dainty song itself is clear evi-

dence,””

““Royster Doyster,” Herbert Matheson, is a jolly
haritone song depicting the humors of a ‘royst'ring
rogue who must he married on Sunday.” The melody
has a lively swing and ‘go’ in its rhythm of so fascinat-
ing a character that it will soon gain great popularity
at public mus functions everywhere,  Another song
hy Jack Thompson, the writer of the famons song ‘Come,
Sing to Me’), ‘1’1 Sing to You,” appears this month—
the melody of which, hy son of its unstrained sim
plicity and easy vocal outline will ensure for it wide
appreciation,  Landon Ronald, in his setting of Chris-
tina Rossetti’s ‘Remember,” again reveals his power for

re

musieal composition,”’

J

Now ¥

( Wirite for ** Music Money, ' a book ** full of meat ** for those
dealers interested in quick and frequent turnover of capital. )

No wonder!—we have the right instruments and
the right range of prices; we have the artists and
the right records; the dealer has the right dis-
counts, and every day the public demand grows.

Calumbis GCranbash

C
365 Sorauren Ave. Toronto
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1761, “‘La Marche dos Pompiers de Montreal Paroles
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Words by W. 1
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Fighting Days Are
Words and Musie
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& to do tomorrow evening ! Nong
© by Albert Gumble
“Bing me that song n."" Words and Music by Anita
I ean live on memories. Words and Music by Helen
Gun-Cotton Rag By Merle Von Hugen
Nutional  Defense Military  March. By J. Bodewalt
When They  Comie When Our Soldier Bogs
 Words and Musi ris Munley, Toronto, Ont

v
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London, Eng
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31748, March Trresistible By Asa Huyeke, Peterborough, Ont
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“Advertising is the speech of bhusiness

Advertising
is to business what language is to man, 4 mode of selt
expression

A business that will not adyertise is hoth
deaf and dumb, and is as heavily handicapped in the
world’s progress as is the deaf and dumb man,  Distri
bution, the distribution of wealth, of natural and mann
factured produets, of people, of property, of education,
is the great problem of the world to . Advertising
is not only to sell goods. It is to enable people intelli
gently and economically to buy goods.™

Many men in business are like Easter hats—all
trimmings,
Opportunity never hunts a man up, but it eclings
fast to good brains like a burr holds fast to good wool
There are empires of trade still as invisible to us as
the Empire of the Northwest was once invisible;

men of the future will make wmillions from them

and

“Superior” Piano Plates

Standard Songs
Every Dealer Should Stock

We'll Never Let the Old Flag Fall (107th thousand).
) Faerms

MADE BY

THE

SUPERIOR FOUNDRY CO.

CLEVELAND, OHIO, USA.

o Lt PRk P Kennedy Russell
As | Went A-Roaming ..., ... . ooy Brahe
The Home Bells Are Ringing Ivor Novello
The Grey Watch ................. . .0 Crichton
Lol Lk oivaeiiinisas . Barnes
Little Girl in n Blue .+ .. Brazil
Spring Flowers and Summer Roses . . .McGeoch
Two Eyn T A e . McGeoch
‘Till Belgium's Wrongs are Righted . . Ad,

omewhere in France ... LW . lvey
Admiral's Broom . .... .. Bevan
Heroes and Gentlemen . «ovoo. Peskett
Come, Sing to Me . Jack Thompson

I'll Sing to You

. Jack Thompson
The Call to Arms .

-+ Jack Thompson
+ Jack Thompseon

axwell

Tate

. Virgo

Little Red House on the Hill. . Touche
Blackbird's Song . ... . Cyril Scott
FUNEE TG v/ 05852105555 5 vsmns ot e Barry
I Knovs of Two Brig «« Clutsam
Violle «....0. . Dell'Acqua
it s (TS TR S Sullivan

L.J.MUTTY CO. <y Boston, Mass.

We manufacture fine calender coated silks and nainsooks
for Pouches and Pneumatics, and special fabrics for Bellows
of every description,

Every kind of RUBBER TUBING s represented in our
line including extra large sizes covered with HEAVY FRIC-
TIONED TWILL, which is designed particularly to prevent
splitting over connections.

SAMPLES and PRICES furnished on reques!

By Order of the km.. Em INNOnanoNNONNDOONONOnanac oooooop
I'll Not Forget Your Soldier Boy. 3
Thare's s Flght Gotug o are Tou fn kb i Julius Breckwoldt & Company g
. . o Manufacturers of 8
Anglo-ca,ﬂa,dla,n MHSIG co. o Piano Backs, Boards, Bridges, Bars, Traplevers g
? L 0 and Mouldings 8

. . E . . 2 P o

144 Victoria St. . . TOTOntO Sole Agents for Rudolf Glg:.:m in Canada and United g
Sole Agents for J. BreckwoLpt, Pres, W. A, Breckworor, Sec-Treas. O

Edwin_Ashdown, Ltd., Enoch & Sons, Leonard & Co., Factory and Office : Saw Mills : g
Elkin & Co., J. H. Larway and other Houses Dolgeville, N.Y. Fulton Chain and Tupper Lake g

L Onoooooan 100 0ODNooOoOONnEEnONnD
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THE INSTRUMENT OF QUALITY

onor

CLEAR AS A BELL

Its Beauty is

Irresistible

"LDabvSyand.
$205.00 !

UPPOSE you were a buyer instead
of a seller of phonographs. You

would compare the Sonora with others.

And you would find that the Sonora Swiss-made motor is
unequalled in construction and design, that the tone-control is
scientifically and correctly accomplished, that this instrument is
designed (not adapted) to play all disc records, and that the
features, such as the automatic stop, envelope filing system,
motor meter, sound box, etc., all are of a decidedly superior

character.

Finally, the grace and elegance of the cabinet work, and the marvelous purity, strength and
expressiveness of the tone would convince you that there is no phonograph like the Sonora—the
value and beauty of which is irresistible.

That's why there's such a tremendous demand for Sonora.

Sonora Sales Agencies are Valuable

If you are interested in selling “'the highest class talking machine in the world,” write to us.

Each Sonora Phonograph priced above $100.00, can be
equipped with Electric Motor at an additional
cost to the consumer of $45.00.

Manufactured by

SONORA PHONOGRAPH CORP., NEW YORK

Get agency terms, discounts, etc., from the CANADIAN DISTRIBUTORS

I. MONTAGNES & COMPANY

Ryrie Building, Yonge and Shuter Sts, TORONTO
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Head of House of Nordheimer Attends Con-
vention.

Mr. Albert Nordheimer in New York.

Mr. Albert Nordheimer, president of the Nordheimer
Piano & Music Co.,, Ltd,, Toronto, was in attendance
at the musie trade conventions held in New York during
the last week of June.

Asked by the Journal as to his impressions of the
accomplishments of the various associations in the
United States trade, Mr. Nordheimer said, *“1 find that
the problems they are trying to solve are exactly the
same as those that confront us: on a larger scale per-
haps, and their efforts in handling them are perhaps
more energetic than our own, but the elevation of the
trade and its advancement to » higher and more eredit-
able status is the work that the retailers and manufae-
turers over there have carnestly set themselves to do,"

Advertising was one subject mentioned by Mr. Nord-
heimer in which results of combined effort were already
quite apparent in eliminating fraud and deception, Al
though there is yet much to be desired a marked im-
provement in the tone of American piano advertising
in the daily press is recorded sinee the question was
handled at the convention of last year.

The elaborate attention to every detail in an exten.
sive programme of business and entertainment of the
delegates impressed My, Nordheimer. A private ban-
quet tendered by the firm of Steinway & Sons at the
Ritz-Carlton  Hotel to their  visiting representatives
proved to be a most enjoyable affair, and the remarks
made by the different speakers showed g spirit of loyalty
to the Steinway's of which any House might he proud,

Mr. Nordheimer had oceasion to state that his House
was the oldest name of dealers in the Steinway hooks,
and that he felt proud to be able to confidently claim
that the name “Steinway ™ was as well known and
recognized throughout Canada as in any other part of
Ameriea,

What added greatly to the
ment was the fact of Mr, Chas, Steinway, the President,
being able to preside owing to his restoration of health,
and his felicitous remarks proved him to he i
entirely out of the ordinary,

Concerning trade conditions in the musie indust ries
of the United States Mr, Nordheimer's ohservation was
that he could best deseribe it by the word “spotted.”
In certain localitios it was reported good and in other
places quite the contrary, but in the aggregate was
indicative of prosperity,

The work heing accomplished by the varions music
trade associations in the United States and the hene-
ficial results of unanimity in efforts to improve trade
ethies Mr. Nordheimer thought a commendahle example
for this country,

suceess of the entertain.

host

TUNER AND SALESMAN WANTED,

First class position open with high class music Louse
located in Niagara district for an absolutely first clags tuner

and an h us, piano 1 b
British ©: and abst Will pay salary
or Give full in reply which win be

Address Box 2267, Canadian

strict
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News Briefs,

Mr. Otis €, Dorian, assistant manager  Columbia
Graphophone Co., Toronto, is umong the members of
the musiec trades spending a vacation in the * Highlands
of Ontario,"

Mr. Frank Stanley, who has heen ill
months, is able to be hack at business again, Until fall
he does not Propose to he at his desk more than a part of
each week, spending the balance of the time at
Island home gaining strength,

Mr. I. Montagnes, of 1. Montagnes & Co., Toronto,
the Canadian distributors of Sonora phonographs, has
returned from a visit to the Sonora factories at New
York. My, Montagnes was well pleased with the goods
he was able to secure for immediate delivery, which he
states will take care of orders,

Mr. F. H. Avery, of Avery & Hara, Ltd., the well
known St, Catharines musie house, is now realizing the
advantages of ambidexterity, e js making his signa-
ture with the left hand sinee the engine of his car hack
fired and fractured his wrist and tore the lignments,
making a very painful us well s awkward injury,

A Gourlay piano of Jacobean design has been intro-
duced hy urlay, Winter & Leeming, Ltd., Toronto.
At their retail salesrooms this new design wag featured
in the show window with an appropriate setting of
Jacobean furniture, The finish secured in the Gonrlay
factories is uniform with the finish of the highest grade
furniture, an advantage readily appreciated hy the sales.
man,

for many

his

Year Book of English Trade,

A copy of the 1916 Diary and Year Book of Musie
Trades Review, London, England, has been received hy
this Journal with the compliments of the publishers, G,
D. Ernest & Co., 4 Duke Street, Adelphi, London, w.c.

It is an claborately prepared publication and one
that should he very valuable to anyone interested in the
music trades of Britain. There is a ““Buyer's Guide,””
information on “hire-purchase, postal rates, Shops Aet,
patents, British possessions, exports and imports of
musical instruments, and last, but not least in import-
ance, is the advertising of the various British manufac-
turers. The selling price of the hook is half-a-crown with
sixpence extra for postage.

The distributors of the Pathe lines in the United
States have formed an association which they have
named *‘Pathephone Distributors of Amerieq, ' The
organization meeting was held at Hotel Claridge, New
York, and it is proposed to meet annually,

A tragie death bhefel] Mr. J. V. Steger, head of the
Steger Piano Mfg. Co. and who in 1801 founded the
IMinois town bearing his name. Deceased, who was
sixty-two years old, resided in Chicago hut spent the
week-ends in Steger with his son and daughter, On
Sunday afternoon he visited the reservoir to feed the
gold fish, His long absence alarmed his relatives whao
went in search, finding his body in an upright position
in five feet of water, Death was attributed to heart
failure. Deceased was a native of Wurttemburg, Ger.
many, and came to New York in 1871, i estate is
estimated at $5,000,000, Two sons, connected with the
business, survive.

e
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TRADE REPORTS FROM VANCOUVER.

From the Journal's Correspondent

Rlil'“h"l'.\‘ received from dealers in this distriet indi
cate a steady business being done, and one that is
satisfactory in the opinion of the greater number when

due allowance is made for present-time conditions,
The Kent Piano Co., of 558 Granville St.. are back
in their own quarters, now remodelled and up-to-date
They report

0overy suceessful sale while in their tem
POrATY premises

Owing  to everything not  having  been quite
straightened out after the removal a full account of
the improvements is held over for onr next issue. How
ever, our representative, whom My, Kent kindly showed
over the whole premises, would say that he was much
struck with the real improvement of the changes made,
Iy with the sense of light and air and room in
1 department, which before had impressed him as
cramped and lacking in these essential respects

Mr. Montelins, of the Monteling Piano House, Gran-
ville St., reports that he is holding a very successful sale
at the present time, preparatory to the e
alterations mentioned in a previous issue of this
Journal

Mr. K. G. Ward, manager for Mr. Montelius, in the
branch establishment on Hastings St., also reports busi-
ness brisker for the past month, especially in pianos,
while the Vietrola business has picked up on the previ-
ous month,  Mr. Ward also reports that in May they sup-
plied the new City Police Bagpipe Band with instra-
ments,

Mr. Kennedy, manager of Mason & Risch, reports
that things ¢ coming along good, and that people
generally appear to hold a more optimistic attitude than
formerly

Mr. Switzer, of Fletcher Bros., Granville St.. reports
little change in amount of business done, that it is up
to its usual standard and no kick coming.

Mr. Bowes, of the Bowes Music House, Ltd.. Hastings
St., says that the piano business has distinetly picked
up during the past month,

At Mr. Wi, Thomson's, on Robson St.. the manager
reports that he is satisfied with the business done, and
considers that indications point towards improvement

We are glad to report that Mr. Thomson (Junior),
who has been twelve months at the front, has so far es-
caped without hurt, and ranks now as Staff Sergeant.

8]
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Mr. Walter F. Evans, of Hastings St., reported busi
ness prospects to he hopeful

At the Ajello Piano Co. on Granville 8t., there has
been little change during the past month, and husiness
has been up to the nsual mark of recent times

Mr. H. A. Grimsdick has arvived in Canada from
England to take charge of the Bell Piano & Organ Co.,
Lad,, at Guelph.  Mr. Grimsdick visited Canada last
year on an order from the court to look into the com
pany’s affairs

Mr. Henry Coles, of Coles Piano & Music Ware
house, Palmerston North, New Zealand, accompanied hy
Mrs. Coles, spent a few days in Toronto while investigat
ing the possibilities of buying pianos in Canada for
his trade

Mr. Will M. Dunlop, of the Thomas Organ & Piano
Co., has just returned to headquarters at Woodstock,
Ont., from a successful visit to the trade in the Eastern
Provinees.  Mr. Dunlop has  many warm, personal
friends among his customers who always extend him a
cordial greeting and make his trip more of a holiday
than a strenunous business outing.

Mr. Beale, head of the piano manufacturing firm of
Beale & Co., Sydney, New South Wales, spent a few
days in Toronto en route to England. Mr. Beale, who
was accompanied by his wife and daughters, has three
sons in the army. He prediets very little trade in Aus
tralia for German produets after the war, the feeling
against Germany being particularly strong.

“Imported lines are at a premium, in fact almost
impossible to obtain,”” report Whaley, Royee & (o, 14d.,
Toronto, “‘but on the other hand our factory is turning
out a finer grade of band instruments than ever, and
working full time with a full staff.””  One result of the
war as far as this firm is concerned is that **Imperial
lines will be heter and more favorably known than ever
e J

Mr. J. W. Woodham, general manager Foster-Arm
strong Co., Ltd, has just completed a trip throngh the
Maritime Provinees in the interests of Haines Bros. and
Marshall & Wendell lines. **The hest trip T ever had
in the cast,” said Mr. Woodham, commenting upon the
business secured.  ““The east is a solid, steady class of
trade that buys the hest grades.””  Mr. Woodham has
now completed a visit to all Haines Bros, dealers from
Coast te Coast

dealers interested in quick and frequent turnover of capital. )

The Columbia Grafonola is more and more being

= recognized as the supreme instrument of music. =
J The greatest music lovers are buying the most J’
Note ¥, perfect instrument. Note &
( Write for ** Music Money,"" a book **full of meat"* for those Columbia Graphoph Company

365 Sorauren Ave., Toronto
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Strathroy Notes,

Mr. E. J, Wright, wmanaging director of the
Piano Co., Ltd, Strathroy, whose
organization of this firm have
is spending the month at Port Frauk on Lake Huron,
where the fishing is said to be good. He expects to he
back at business by August first full of enthusiasm for
fall business,

Prominent in the Dominion Day Pageant at Strath-
roy was a four-horse float on which appeared two
Wright pianos, The float was one of the most attrac-
tive in the parade and formed a ereditable representa
tion for the Wright Piano Co.

J. Calvin Down, and wife, of the
Ltd., Strathroy, were visitors in Loudon, June 27th,
1o witness the presentation of the Colors to the 135th
Regiment, in training at Carling’s Heights, where they
have a number of soldier friends, some of whom have
given up the making of pianos to help continue the
making of the Canadian Ewmpire. Good luck to them

Miss Emmiline Bryant, accountant at the Wright
Piano Co.’s factory, Strathroy, for the past three and
one-half years and who in February had to return to her
home in Arkona because of ill-health passed away there
during the latter part of June. Miss Bryant was highly
respected in Strathroy and greatly estecmed by the
employees of the Wright Piano (o, everyone of whom
attended the funeral services, motor cars heing provided
for the purpose,

Wright
holidays since the
been few and far between,

Wright Piano Co.,

Captain Child Visits Canada.

Captain W, Allan Child, who in civil life is # mem
ber of the firm of Child & Gower of Regina, surprised
his Toronto and London friends with an unexpected
visit over Dominion Day.  Captain Child, who went
overseas last year with the 28th Battalion and is on the
llumlquurlvrn staff in England, was detailed to bring
home a number of wounded men, Captain Child was
most enthusiastic over the spirit shown by even hadly
maimed soldjers and theip pride in having been able to
“do their bt Wherever he went in England there
was no thought of any result of the war hut unqualified
vietory for the Allies,

Captain Child expeets to be
gium at an carly date
in the trenches,

sent to France or Bel

and is eagerly anticipating service

Willis Branch at Calgary Moves,

The branch of the Willis Piano Co. at Calgary, which
is under the anagement of Mr, W, ). Howe,
cently removed to larger salesrooms at 325 Eighth Ave.
West.  This branch Was opened up five years ago in
the Hope Block on First Street West. Two years later
business had so increased as to demand more room and
this was found at the corner of Sixth Ave and First
Street East. Now comes the removal to the main husj-
ness part of the city and where the management has
endeavored to provide for the expansion that is looked
for during the next few years,

Extensive alterations to accommodate the
ness have heen made in the building now
and which will make these among the
anywhere,

has re-

Willis busi-
moved into
finest showrooms
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The ground floor from the west entrance is devoted
10 piano display and o carload of instruments can be
shown  hepe quite casily Conneeting  with the main
floor and . opening divectly from it is the Pano salon,
furnished with easy chairs in which customers may
luxuriate while lnspecting the pianos displayed.

To the rear are the polishing and tuning rooms into
which the pianos are loaded direct from the railway
siding at the door, The storeroom is on the third floor
where there is capacity for four carloads, In addition
to their own lines they also carry the Knabe for which
the Willis firm have the Canadian ageney,

Toronto Piano Man Visits Ottawa Plant,

Mr. B. A, Trestrail, Manager of the piano depart-
went of the R, S Williams & Sons Co, Lad,, Toronto,
Was a recent visitor to the factory of the Martin-Orme
Piano Co. at Ottawy He made an inspection of the
various processes of Martin-Orme manufacture in which
he was exe sdingly interested

The foremen of the different
pointed out to My,

factory departments
Trestrail the constant inerease in the

quality of materials going into Martin-Opme instru-
ments, in the face of the heavy advances in the cost of
such supplies, The Martin-Opme Company  having

hought far ahead, state that they are
prices to their dealers for some time
of present market conditions,

The R. S, Willinms & Sons Co., Ltd,,
sentatives for Martin-Opme pianos in  the Toronto,
Hamilton and Niagara districts, and Mr. Trestrail stated
that his visit of inspection had filled him with 4 greater
confidence than ever in the excellence of the product
of this Ottawa factory

Before leaving “B, A, T.” was introduced to the
campus of the Royal Ottawa Golf Club, and finding the
directors of the MO (0. somewhat off theip game,
took full strategical advantage of the situation

able to guarantee
to come in spite

are sole repre-

500 Bandsmen at Canadian

Musical Festival will be led by Conway's
loists.

National,
Famous Band of

Over 500 Bandsmen will be engaged for the musical
programme at the Canadian National Exhibition, In all
over 20 hands have heen engaged to play at various
times and thepe will he nearly 400 each night in the
massed concert jp connection with the Federation of
Empire Spectaclo, The musical festival will be Jed by
Conway’s famons hand of soloists, the Director of which
has the reputation of heing the king of programme
makers,  There will he concerts every hour of the day
and well into the night

The *Boudoir" Design.

One of the most popular styles of the Ennis line
manufactured by the Williams Piano (o, Itd., of
Oshawa, is known as the *“Boudoir, " Their advertising
man had an illustrated announcement of this instey.
ment prepared for theip page in the Journal hut more
orders than they could fill came in for this partienlar
style so that the withdrew the advertisement of it and
this they consider substantial evidence of its place in
the minds of the dealers,

.
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Universal Rolls of Note.

In the July player music issued by the Universal
Music Co. there are two rolls of particular importar
30266 “‘La Belle France,” an overture on popular
French melodies, and 302672 ** Rose,” op. 30 selection
on English Melodies. Both these introduce melodies
not listed separately in the firm’s catalogue and both
promise to be good sellers

Other rolls worthy of mention are 302594 ““Vietor
Herbert March Melody,”” 302604 ““ Aloha Oe,”’ Ukalele
arrangement, Queen Liloukalani, 302698 “‘Valse de
Luxe,”" by Eckstein, a Montreal musician, and 302646
“Wreath of Carnations,”” Ukalele arrangement, Charles
J. Hopkins.

Every Home Should Have an Organ.

Mr., C. E. Tanney, of the Sherlock-Manning Piano
& Organ Co., London, who sometimes makes his home
city as often as one Sunday in three, stayed over a day
in Toronto on his return from a recent visit through
the northern section of the older part of Ontario

Mr. Tanney’s policy is one of keeping everlastingly
at it and if the first call fails to bring business he ealls
again and continues to call until the desired account is
eventually opened up. While fully appreciating the
place of the piano and the player Mr. Tanney is still an
advoeate of the organ. *‘Every home should have an
organ as well as a piano,”” said he, “‘and probably would
if the people only knew how to play the organ.”

Trade News Briefs.

Mr. John E. Hoare, head of the Cecilian Co., Ltd.,
Toronto, spent several days in v York during the
week of the music trade conventions there. With other
matters requiring his personal attention. however, he
was unable to attend any of the business sessions

Mr. Alex. Saunders, head of the Goderich Organ
Co., Ltd., and general manager of that firm, who has
heen absent from business for the past month on account
of illness has now almost fully recovered. Mr. Saunders
underwent treatment in Wellesley Hospital,

Mr. Otto Higel, who has been in New York looking
after the erection of his American firm's factory and
getting machinery installed, spent some days at the
Toronto factory this month. Mr., Higel reports hoth
Canadian and United States business to be in most
promising shape,

Edward P. Mason, prominent in the music trades of
the United States, has acquired an interest in the Otto
Higel Co., Inc., of New York. In addition to being a
director he is to supervise the outside sales department.
Mr. Mason was formerly salesmanager with Walse &
Co., action manufacturers, and later he was connected
with Auto-Pnenmatic Action Co. in a similar capacity.

Mr, €. R. Coleman, manager of the R. 8. Williams
& Sons Co., Ltd., branch at Montreal has returned to
his home city of Toronto, where he is now manager of
Thos. Claxton, Ltd. The latter firm are retailers and
wholesalers of musical merchandise and have an exten
sive phonograph trade, featuring Columbia and Edison
lines.

Wilfred James Stevenson has arrived. He is the
infant son of Mr. W. D. Stevenson of the Mendelssohn

oronto.

Piano Co., Toronto. Not having heard of the popular
superstition concerning Friday he completed his jour
ney on that day. Naturally he will be brought up to
regard the music trades the chiefest industry on earth
and he is already responsible for an added impetus to
the sale of Mendelssohns

Mr. R. H. Easson, vice-president of the Otto Higel
Co., Ltd., Toronto, is back at his desk after a visit to
New York during Convention week., Mr. Easson was
too busy seeing the firm settled in the new factory to
attend the Convention sessions. All the plant and
machinery has been shipped from Buffalo and opera-
tions actually commenced in the new premises according
to schedule.

It is said that the present war cannot be held respon
sible for the high price of Circassian walnut. The price
would be high if there were no war. A report from
the British consul at Poti, where the wood is most plenti-
ful, states that the actual scarcity of the Circassian
trees and the increased cost of transporting them from
remote districts are the causes of the high prices. The
price has advanced nearly 100 per cent. since early
in 1914

The home of Mr. J. . Ford, the energetic and popu-
lar manager of the R. 8. Williams & Sons Co., retail
phonograph department at Toronto, was favored hy a
June visit from the stork who left a miniature edition
of the head of the house ‘A'sure enough phonograph
man'" agreed Jeff on heing introduced to his son, but
he thought the young man's voice sufficient in itself
for some time to come without the necessity of under
going re-creation

Ju'y Player Rolls by Otto Higel Co.

SOLO-ARTIST RECORDS

\ Dream,  Romance.  Bartlett $ 55
Chanson By Romance. Berger 70
Hymn y No. 8 70
Tnt (1) At the Cross t As T Am, (3)

usi
Christinn Soldiers, (4) qui n With You Till
We Mest Again

inrden of My I
ley of the S
Reason, (

Ball 55
Song.  Russell 55
t Mine Songs.  Conner

m

Memories.  Ballade,  Spencer

the Stars.  Novellotte.  Dailey 70

BO25R3 hen Juae Time Brings the Rosex. Song.  Potrie 35

BOLODANT MUSIC ROLLS.

012854 Betty Lee, The, Wa Richardse
012843 Cup Hunters The iiw Step.  Lenzherg
012866 Jig Medley No

ligs, Reels .nnl 4<-u|>n\ Dances Introducing: (1) Garry

Owen, (2) Campbells are Coming, (3) Four Hand Reel

(4) Sailor's Hornpipe, (5) Kitty of Coleraine, (6) The Real
Thing, (7) Bonnie Dundee, (8) From the Next County, (9) Em

dewring Young Charms. (10) Warm Stuff

n... Step.  Steaight
ove.,. Oue-Step. Mok

Fox Trot Cook

p. Morgan

hmn is Life,

Trilby Rug. O

versal h»x
U

¥ 55
One Step.  Glogaun 55

3
'I'AB MUSIC ROLLS—25 Oents each.
Those Good Old Days Back Home. Fox Trot Monaco

Tt's a Hundred to One,
ntroducing: Oh, Daddy
While the British Bull Dog's Wat
wrch Song.
Letter thut Never Reached Home
On the Hoko Moko Isle. One-Step
0, Canada,  Canadisn National Anther
Are You from Dixie! (Cause I'm from Dixie, Too)
One-Step.
One, Two, Three, Four. Ukalele Waltz Redding
In the Valley of the Pines. One-Ste Daly
Be a Good Little Chicken, and Lay in xr\ Lap. One-Step Ilml:

One-Step . .von Tilzer
ome Home
ing at the Door Lauder

March Song
von

You can always make ten more blades of grass grow
where one grows now.,
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An Income and

Ct)\ll'l,l-).\ accounting

Statement Book.

systems do not appeal to the

majority of dealers, A simple system is heing used
by a southern dealer the salient feature of which is the
“income and statement book,"" which although simple

In 1ts humerieal dial

(1), the per cent. of loss between what is ¢ xpected and
what is actually made

contents, gives an accurate on
In the sales of any
player piano or t
2), the stock on hand in any
partment without taking any actual mventory 3
the real net profits and, (4), the per cent. whie
to do business in any given department
IS a
it eliminates guess work
stance, by referring to

one depart
ment such as the I
departments; (2

iano alking machine

given de
h it costs

This last element Most important one hecause

and taking chances
a single page in the

For in

“income and

This attractive

f a

of Nordheimer
district

Drawing
display

was
fine

Statement hook,"’ the dealer discovers that to conduet

a4 gross business of $10,000 it cost him 500, which
means 25 per cent. Now he knows absolutely that to
make it 4 paying proposition at gl) there has got to he

a difference between wholesale
per Otherwise, he knows the
offering him a line that means
If, on the other hand, the cost should be only
cent., the dealer knows that in suc
open to handling lines that
ference hetween wholesale
it has evolved,

retail of
manufacturer jis

an ultimate logs,

* and over

cent

15 per
*h a department he is
over 15 per cent, dif
and retail prices As a rule
thanks to the column which gives the
per cent. of loss hetween expected and secured
price, that the dealer needs a b per

have

retail

cent. margin over

show
deparunen
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the per cent, of

“0st of doing business, to make it a good
proposition from the pet profit standpoint This sys
tem has attracted onsiderable comment and approval
from prominent travellers and prominent dealers

Humor in a Collection Letter

Dur:x It pay to interpolate a little humop

A 8eries of collection letters? The head of a large
partment

in one of

collection dq claims that it does and gives this
example

Dear Sir

4s & samply

Willie came up to his mother with an expression of
anxiety on his faee Ma,”" he asked if a poor
hungry little hoy was 1o come to the back door and ask
for something to eat would you give him that piece

of pie that was left over from dinner?”

H
i
¥

TYRWNNNSEYNYD

arranged by
windows
t store

“Yes, Willie

Willie's face

“All right,”” he said, “‘just wait a minute ti
around to the hack door.””

Now, Mr. Smith, we
tion of Willie's mother a

e, the Norg
Peterboro's

dheimer e
of course I would," said the mother
cleared

11 run

want to place you in the posi

nd ourselves in the position of

Willie

If we came to your office and asked for a check
for % to replenish our hank balance, you would
Bive 1t to us, wouldn't yon!

Well now, if yvou would do this for us if we came

to vour office, why won't yon
me to you in the

His Majesty’s mail*

do it just as willingly

when we form of a letter through

D
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We would like to visit you in person, shake you by
the hand and tell you just how much we really would
appreciate a check for your account, but we can't do
this to all our good customers, but we do want to say
to you with all the carnestness and enthusiasm at our
command how very anxious we are to have your check,
NOW-—by return wmail
escapes your attention, and we will appreciate and value
it just as highly as though handed to us in person were
we to call at your office

Please perform the kind act of little Willie's mother,

attended to before it again

Yours very truly,

The above letter is just the kind that gets under
your skin; and, after the ordinary collection letters, if
the letter doesn’t get under the skin, it won't get the
money.

Cause of Sound Board Splitting.
Wll‘lll.\.\l Braid White answers the question ** What
Causes the Sound Board to Split?” in an artiele
in the New York Music Trade Review by saying: “ What
canses rocks to split when water has dropped into clefts
in them and then frozen? The sound board is in a
state of tension, with its entire structure squeezed into
a space a little too small for it. This space does not
change its dimensions. 1f we could keep the hoard in
acunm so that no trace of moisture from the air. no
change of temperature and no one of the multitudinous
influences that affect wooden structures in daily nse
conld touch it, then the board would never split
“But in ordinary use we have heat and dampness
in the summer: heat of a different sort with dryness in
the winter, In summer time the sound board swells up
and in winter time it dries out. In summer time it
expands and in winter time it o Always the
expansion and contraction must take | without any
allowance in the structure of the hoard for the resulting
molecular changes. The ontside edges of the board are
enclosed within a rigid band and the only chance of
responding to contractive and expansive atmospherie
influences is through rising and falling of the centre
line of the hoard. But the strings of the piano cross the
hoard along its diagonal, roughly speaking, and so inter
pose an almost completely effective obstacle to expansion
or contraction along the only line of motion left. Hence,
not unnaturally, the sound hoard strains itself hack
and forth until somewhere it splits.  'Why should it not
split?  Indeed, how can it help splitting?"’

Confessions of a Salesman.

HE little record T keep of my sales showed June

business was good, so T hr into July feeling
as if T had the world by the slack of the pants—wasn’t
going to let anything wet-hlanket my enthusiasm,’” writes
a salesman in Advertising and Selling. *‘Everything
went along lovely and ping pong until T dropped in to
see old man Grizzly at Newecastle,

““Stopped up in front of the store and shook hands
with all the boys. One of them whispered: ‘Say, Bill,
the old man gets sore when any of you fellows stop up
here in front and speak to us first.  You ought to go right
by us and go hack to his desk the first shot out of the
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hox.” Sure enough when I reached Grizzly's desk, he
looked at me as if 1 were about as welcome as a splash
of gravy on a white shirt front. He wouldn't even offer
to shake hands. ‘I thought you were here last week,’
he growled. ‘Nope,’ I said cheerfully, ‘it's three months
since 1 visited this beautiful city.” ‘Well, I haven’t
sold a thing since you were here and 1'm going to throw
out your line,” he remarked sarcastically. Then it hap-
pened.  Grizzly and 1 bhad a wordy war. Grizzly got
sore. Of course he did, because 1 was sore myself. And
no salesman has any business getting sore. 1 not only
failed to get an order, but | made an enemy of Grizzly,
1've pasted this in my hat, ‘If you want to get even with
a man, don’t argue with him—just take all he says with
a smile and get even with him by over-selling him some
time,’

“I was surprised when I called at Barnes’ Depart-
ment Store to learn that Bob Phillips, one of the clerks,
has been appointed buyer siace my last trip. 1 was still
more surprised by his somewhat cool manner toward me.
As old Plutarch said of Romulus, ‘He behaved as almost
all men do who rise by some great and unexpected good
fortune to dignity and power; for, exalted with his
exploits, he dropped his popular affability and assumed
the Monarch to an odious degree.” So I called him ‘Mr.
Phillips’ instead of ‘Bob’ and was very respectful—and
copped a nice order. Such is life.”

Demonstrating the Player.
Republished from Standard Player Monthly.
E sure, hefore starting to demonstrate any player
piano that it is in first-class condition for demon-
stration : that no minor adjustments remain to be made,
and that it is to the height of its efficiency in every de-
tail. This is not to be ascertained while your customer
is waiting, of course, hut a good manager will see to it
that his stock of players is at all times kept in first-class
condition, so that the salesman will not have to experi-
ence the humiliation of sitting down to play and then
“something happen.”
Another thing, be sure that all demonstration rolls
are perfect in eut.
Here is about the way to demonstrate a player piano
a light classic first, a few c¢hords by hand to show that
the instrument ean be thus played—a 25-cent roll, some-
thing popular and lively, showing how cheaply good
music ean be procured for the instrument ; then, ask the
prospective customer for his choice of two or three of
his favorite selections, explaining that you want to bhe
sure you have one or the other in stock. Then select the
roll of the three that you can play the best and play
that one. If he has no preference for any roll, simply
ascertain what type of music he desires to hear. and
play one roll of that, but don’t make the mistake of
playing so many rolls that the edge is gone from the
prospect’s interest
The demonstration of the player piano is one of the
most vital factors in its sale. To prolong the demonstra
tion tiresomely is to lose the concentrated attention of
the prospect, which may ultimately result in a lost sale
In short, everything should he pleasing to the eye
and ear of the customer, not even forgetting the salog
man himself,
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The New
Gerhard Heintzman
Player Piano

Which has made its appearance,
REVOLUTIONIZES the pres-
ent day player mechanism as it is
the only practically All-Metal
Player made.

Made in Canada.

Made by ourselves in our own factories.

The NEW GERHARD HEINTZMAN METAL PLAYER
PIANO contains the most ingenious method of incasing the
delicate valves in a SEAMLESS, NON-CORROSIVE, INTER-
CHANGEABLE METAL SHELL or CARTRIDGE.

The WIND CHESTS, TRACKER TUBES and TEMPO
BOX are SEAMLESS BRASS; the VALVE BOXES are
SEAMLESS METAL CASTINGS.

The NEW GERHARD HEINTZMAN METAL PLAYER
PIANO is simplicity itself (anyone can play it). It is DUST-
PROOF, LEAK-PROOF, NON-CORROSIVE, will withstand
any climate or change of temperature, and is practically no
larger than an ordinary upright piano.

e many exclusive features are patented or patents
pending.

The NEW GERHARD HEINTZMAN METAL PLAYER
PIANO is the great realization of an ideal after years of study;
let us demonstrate its selling ability to you; you, like others,
will be immediately convinced that the LAST WORD in Player
Piano mechanism is contained in the GERHARD HEINTZ-
MAN, Canada’s Greatest Piano.

GERHARD HEINTZMAN, Limited

75 SHERBOURNE ST. TORONTO, CANADA.
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Mason & Risch
Pianos and Player-Pianos

are instruments of many ideals, Our aim has ever
beel\:

I. To produce a certain quality of tone, and to ever
improve and enrich that quality with volume,
resonance and color.

. To select for every separate part the choicest
materials—that artists and artisans might mold
them into enduring form.

. To clothe all of this quality and craftsmanship in
cases of fitting design and beauty.

Any one of these was an ideal worth striving for, and
all of them find truest expression in the Mason & Risch
Piano of to-day, Canada's first and foremost Piano,

“The Best Piano Built."”

Mason & Risch Limited
230 Yonge Street
Toronto




