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The best profits are made from the product
that brings the buyer back for more

When you sell a Columbia Grafonola you've just got that
customer started.

You've merely sold him a first order. He will return

to your store at least once a month to purchase new
Columbia records.

When you sell a piano you seldom see the owner again
except when he wants it tuned or when instalments are due.

When you sell a Columbia Grafonola you have made a
regular customer who will begin at once to put his money into
records —and who is extremely likely to keep at it until he
has enabled you to turn over considerably more than the cost
of the instrument paid fcr as he goes along, and giving you
a liberal profit on every sale.

If Columbia Grafonolas and records are not being sold to
your customers, they are going to be.

That money ought to be yours.

A piano store to-day is as incomplete without Columbia
Grafonolas and Columbia Double-Disc Records as it would be
without pianos.

COLUMBIA GRAPHOPHONE COMPANY

Factory and Headquarters:
m Y Toronto, - Canada
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THE MARTIN-ORME is practically a hand-made piano. Each
| individual instrument is slowly and sincerely fashioned toward
Bl perfection, under the personal supervision of Owain Martin,
3 President of the Company, who devotes all his time to his
workrooms. The heart and soul and pride of life of this
master-builder are bound up in his beloved pianos, practically the work of his
own hand and intellect. They are the achievement of a recognized genius,
the pride of true craftsmanship and the brilliant result of lifelong study.

The Martin-Orme inspires one to better musical ichievement. Here,
indeed, is a vehicle for the fullest expression of all the music that is in
your soul, whether you be an amateur or a virtuoso! No such splendid
tone, balanced scale, easy action and enduring tone-quality are expected in
ordinary pianos. The Martin-Orme is a work of art in every way.

The’Martin-Orme Piano Co., Ltd.

OTTAWA

(The above is a sample of Martin-Orme publicity now ap
pearing in many Canadian cities—our dealer's name being
featured in each case. Correspondence solicited from
dealers in open territory).
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In a description of “ STERLING ”
Actions and Keys the dominant note is

Reliability

Running up and down, in and out, around and through every
section of Sterling Piano Actions is that reliability of materials
and workmanship which are always associated with the ex-
pression Sterling quality.

Piano men know what is required of the piano action of to-day,
especially when it is subjected to the continuous extra playing
the p|aycr piano receives, The most exacting of these require-
ments are met by Sterling Actions—and more. This fact makes
Sterling Actions worthy of the oldest piano supply manufactur-
ing house in Canada, and worthy of the highest standard pianos
maintained by the Canadian trade.

Sterling Keys are a guarantee of the best quality of ivory money
can buy; skillful matching and durable workmanship.

Sterling Actions & Keys

LIMITED
Noble Street i Toronto, Canada

THE HOME OF STERLING MADE-IN.CANADA PIANO KF
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ORGANIZATION OF AGENCIES

The BELL PIANO

& ORGAN Co, LIMITED

INVITE

APPLICATIONS FROM
“LIVE” DEALERS
IN OPEN TERRITORY

New and Attractive Lines

OVER 50 YEARS IN BUSINESS.

The Bell Piano & Organ Co. Limited

GUELPH,

ONTARIO

AND

LONDON, ENGLAND
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Karn-Morr
—] Trade. Mark

It is Human Nature

when a man approves of any piano, to derive satisfaction from knowing that its merit is
generally recognized by others.

When you sell a man a “Karn” you may rest assured he will be thoroughly satisfied with
his buy—and he will be further pleased in the knowledge that his friends consider the
“Karn" a leading make.

The “Karn" has been winning friends and ceme
cess is your opportunity.

The KARN-MORRIS Piano & Organ Co., Limited

Head Office—WOODSTOCK, ONTARIO
Factories—WOODSTOCK and LISTOWEL

nting friendships for fifty years. Its suc-
g P )
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THE GOURLAY
PIANO

A Treasure House of
Tonal Character

There is in every Gourlay Piano tonal resource
so great that the most gigantic effects may be
secured without loss of quality.

Yet its response is so personal that it will yield
the daintiest tracery of harmonies in an in-

describable richness.

Thus the Gourlay is a veritable treasure house
of tonal power and charm.

And the fascinating tone-quality is stored
away beneath a design that has this same com-
bination of dignified strength and charming
delicacy.

These are the essentials that give to
the Gourlay Agency all that desirabil-
ity developed alone by relentless de-
termination to have quality dominate
all else.

Gourlay, Winter & Leeming
Limited
Head Office and Factories: Salesrooms:

309-353 Logan Ave. 188 Yonge St.
Toronto TORONTO
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Pride in

== ONSDALE=—=

Pianos

- MAKE pride in your merchandise. There is
gfv @ a lot in being proud of the goods you sell.
The class of goods you can be proud of STYLE E
are pretty sure to be profitabls to the dealer—not
only to-day, but all year, nex: year and the years
following.

Lonsdale Pianos are winning an enviable reputation
among proud owners and consequently in trade

circles.
See Your Opportunity ?

Lonsdale Piano Company
Brooklyn Ave. and Queen St., Toronto

In the Manufacture of

Piano Hammers and Strings
OUR AIM IS PERFECTION

Our reputation has been made and is being maintained by supplyirg
Hammers and Strings of the highest quality for the Canadian Trade.

D. M. BEST & CO.

455 King Street, West, TORONTO
SoleAgents in Canada for

FELTS WIRE
SoLt Agents iw CAwabA on  E. V. NGTiF Feits, Made in  The celebrated Latch &

England se goods are Batchelor English wire, which
the “last woid” in the felt is unexcelled by any other for
market. Tlhey are positively perfectness in tone and uni-
the most oven and finest formity in every particular.

quality precurable

E. V. NAISH FELTS
WILTON, ENGLAND
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GEO. W. STONEMAN & CO0.
PIANO VENEERS

Maryland Walnut

The new walnut with the figure
and soundness of American
Walnut but with the ircassian

colors and high lights.

We show the largest and most select line of
Walnut in Longwood, Butts, and dimension stock of
any manufacturer in the world.

Write us for quotations on Pin Block, Bellows,
Core and Cross banding stock.

845-861 West Erie Street
CHICAGO, - ILLINOIS.
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Haines Bros.
PIANOS and PLAYERS

The artistic temperament

of the renowned

Adelina
[)atti

was stirred by the rich,
melodious tone of The

Faines ﬂry

are business-builders. They make
your store the “‘bright spot” of
your town.

Piano, the universal favorite, and her endorse- F Ostel’ » Amtrong
ment is an index to its high grade and capac- CO., LIMITED
ity to satisfy the most critical,
b v o Head Office:
4 Queen St. EE. - TORONTO
J. W. WOODHAM —General Manager
E. BIROH, J. BETZNER,
Factory Superintendent Accountant
@ (=]

A GOOD OLD ENGLISH NAME

STANLEY PIANOS

ESTABLISHED 1896

TORONTO

The best quality and value offered
to the trade in Canada.

Write for prices

The Pioneer Player of Canada

FRANK STANLEY

241 Yonge Street Toronto
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IVERSAL T,

MUSIC ROLLS

“THE SONG-ROLL”

B HAND-PLAYED ROLL of the highest type with the words of the

lyric printed on the edge in a position easily read and exactly oppo-
site the perforation that represents the proper note in the sheet
music.

“METRO-ART (HAND-PLAYED)”

The exact reproduction of highly skilled pianists’ playing. Tempo, phrasing,
pedalling—indeed, no truer photograph of manual playing in its every
essential can be found than in the Metro-Art Hand-Played Roll.

“METROSTYLE-THEMODIST”

As always, the standard of comparison for music rolls. Skillfully and artis-
tically arranged, with just enough of “this” and a correct amount of “that” to
render them suitable for every taste. The most comprehensive catalogue in
existence, embracing every field of music.

Every Universal Roll is constructed of the finest material obtainable. Despite
the multiplied cost of roll construction, the Universal Roll has not been cheap-
ened in any unit of its construction.

You can't go wrong if you adopt the Universal music
roll for the leader in your Music Roll Department.
Send for catalogues. discounts and any other in-
formation you may care to have concerning it

THE

Universal Music Company

OF CANADA

P~ 208 Victoria St., - Toronto = _ |
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C. F. GOEPEL & COMPANY

137 East 13 Street SUPPLIERS OF New York
High Grade Commodities
TO THE

PIANO »» PLAYER TRADE

EFFICIENCY

Player Accessories. Felts, Cloths,

Iracker Bars, Transmissions, Brass and P h'

Rubber Tubing, Rubber Matting for unc lngs

Pumper Pedals, Pumper and Player Pedals, Of every description, comprising Name-
all Special Hardware formed or cast, board, Stringing, Polishing, Muffler,
Leather Nuts, Push Buttons, Special Straight and Tapered, in Rolls and Sheets,
Punchings cut from Cloth, Felt, Fibre, etc., Stripped to Width and Length as
Paper, Pasteboard, and all character of wanted

Leather

Imported French and also Domestic
Send inquiries, accompanied by Samples, for l;:’:}(:m; (‘Io’lh .

Prices, stating Quantities required.

Hammers.

Soliciling MANUFACTURERS' TRADE ONLY, not Dealers, Repairers. elc,

To Build a Piano

—and build it well is most commendable.
But to build a piano well and so that it
may come within reach of the masses is
a double achievement.

The entire Craig Line conforms to this
high aim. Each instrument has that de-
pendable quality—that distinctive tone
—and that subtle appeal of style which
command attention.

Mechanically, musically and commerci-
ally, Craig Pianos are worthy of your best
sales efforts. The instruments placed will
create new prospects for you to work on
and the immediate margin of profit is
most attractive to the business man.

We would cordially urge the claims of the
Craig Line upon your attention believing

4 - that now—this month, is the time for you
The Cralg Plano Company to take up the matter with us. We can

Fstablished 1856 come to terms with responsible agents
Manufacturers of all Styles of Pianos and Players wanting & clean, straightforward piano
proposition.

Montreal - . Canada
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PIANO DEALERS RECOGNIZE THE DEMAND FOR PIANOS OF ARTISTIC
APPEARANCE AT MODERATE PRICES.

Evans Bros. quality at Evans Bros. prices- -consistently maintained year in and year out
has made our pianos “the favorite with many dealers

Our popular models, together
with the public's confidence in
the manufacturer, facilitate sales
and make this line a particularly
attractive one to handle

As to Evans Bros. tone—a test
speaks for itself.

See the Line
See the Line
See the Line

Evans Bros. Piano and
M’F'G. COMPANY, LIMITED

Ingersoll - Ontario

The Prestige, Good Will and Enviable Reputation of
: the Successful Store is built on “Quality”

There is one Quality piano standing -
out against the background of com-
: petition—one that does not suffer by
| comparison. That piano is the New-
combe, which since 1870 has been
steadily working its way into the musi
cal life of the Canadian people through
sheer merit.

You might go wrong in choosing some
articles of merchandise that are in
vogue with a fickle public now. But
select the Newcombe Agency and you
get serviceable pianos with mathe-
matical certainty.

No piano, other than the Newcombe,
is built with the "“Howard Patent

Straining Rods.” These rods add
strength and keep the piano in tune
longer.

NEWCOMBE

HEAD OFFICE, 359 YONGE STREET
PlANO CO-, LIMITED FACTORY, 121-131 BELLWOODS AVENUE

TORONTO, CANADA
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Chomas Yipe Tone
Single Manual
Reed Organ
For some years there has been
a demand for a Church Organ
with a Pure Pipe Tone, re-
sembling the quality of a Pipe
Organ
After much experimenting we
have evolved the “Symphony"
Organ, which we have no
hesitation in recommending to
Churches requiring an instru-
ment for leading the service of
Praise
. We shall be pleased to send
specifications and price on re-
quest

Symphony Model

~Thomas Organ & Piang Go, WOODSTOCK, ONT, s

WRIGHT TOWERING ABOVE

the merely good piano is the Wright. [t has
been made “the leader” by a goodly number
of enterprising merchants,

These dealers have put the Wright to the test—
found it measured up to all expectations—and
now Wright quality is never questioned.

Others may work like mad in a sort of foot-
ball scrimmage for the local first place in
piano retailing—but the man with the Wright
Agency is thoroughly equipped to get and
kf‘ep that place.

We're at Strathroy.
Where are YOU?

PIANQS »557.zuve co
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Our
Trade - Mark

What a piano or player action is—
what service it gives—is just what
the maker builds into it.

The Higel trade-mark stands for
thoroughly modern plant, expert
workmanship, grade Al materials,
service, specialization, research—
for a combined practical and scien-
tific knowledge of action require-
ments, all built into the Higel 2
action. TRADE | MARK

The Higel guarantee is written in
results, known the world over in
the piano industry.

Th

Otto Higel Co. Limited

King and Bathurst Sts.
TORONTO - CANADA

¥

Ponto Y
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MATERIALS FOR

PIANO MANUFACTURERS

PINS, WIRE, FELTS, CLOTHS, PU NCHINGS, HIN

GES, PEDALS AND GENERAL PIANO HARDWARE

CORRESPONDENCE INVITED
HAMMACHER, SCHLEMMER & COMPANY

NEW YORK, since 1848
4th AVENUE and 13th STREET

Leave Your Piauo Cases

Don’t worry over your case department You
have troubles enough getting help. Jse those men

for other work and let Brantford make your cases.

You then know your cost to a cent and it saves
tying up capital. We can submit designs or work
from your own drawings.

Brantford Piano Case Co., Ltd.

We can also give you perfect satisfacti M. S. PHELPS, President and General Manager

in piano benches, record, player roll and sheet BRANTFORD - - CANADA

music cabinets

THE GODERICH ORGAN jiline

ORDERS have exceeded our expectations.

We are running overtime in our organ department and
away behind with orders.

Dealers keep alive, handle the winner.
If you have not a copy of our latest catalogue, Send for it.

Prices on stools are withdrawn. Quotations given on
appllcatlon.

We employ no travellers. Do business by mail.
Send us your orders, we will take care of you.

The GODERICH ORGAN CO., Limited

Factory and Office, GODERICH, ONT.
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Bohne Piano Hammers and Strings
xS

«@ er For over 33 years—a generation—the management
of this firm has been engaged in the hammer indus-
try, 25 years of which have been spent in making
high-grade hammers for Canadian pianos.

For that length of time we have produced the finest
goods possible in a manner that has meant real

REG. service. wd

] If you think of the finest Cana- Our string department, added early in 1913, is con-
dian hammers and strings every forming to the same policy, which policy, and none
time you see this trade-mark, you other is ever linked up with the name of Bohne
will be impressed with the & C
strength of our registered trade- »
mark

W. Bohne & Co.
516 Richmond St. W. TORONTO, CANADA

and also at 134th St. and Brook Ave., New York

WILL YOU INVESTIGATE?

If you will investigate our line of pianos and
player-pianos and compare them, dollar for
dollar, part by part, with other makes—
LESAGE Pianos are safe in competitive com-
parisons

If you could go through our factory and into
details you would understand the dozen factors
which combine to manufacture a perfect piano
from the most carefully selected materials—
the designing, right down to the last word in
efficient workmanship. It's that consideration

THE ULTIMATE IN PIANOS

—that complete efficiency throughout, that

A. LESAGE ::l:::ryl.:f:fﬂ Pianos stand out above

MANUFACTURER OF PIANOS

AND PLAYER PIANOS ’ ~
ST. THERESE s P.Q. SHALL WE QUOTE PRICES?
TN W Vv Our Illustrated Catalogue is Free
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Are You Featuring

“OH! THAT 'CELLO”

(88 NOTE Q.R.S. MUSIC ROLL)

By
Charlie Chaplin?

One of the recent big sellers of the Q. R. S. 88-note, hand-played music rolls is “Oh! That
Cello,” by Charlie Chaplin. If you don’t have it in stock you are missing some quick turn-over.
It retails for 60c. Order to-day.

NEW WORD ROLLS

As we announced last month, popular demand assist the singer. Many of the rolls are ar-
for the new Q. R. S. word rolls has exceeded ranged for dancing. Accompaniments are
all expectations. Orders received during the played in many cases by LEE S. ROBERTS,
past month show that dealers are alive to the who is so popular among Q. R. S. purchasers.
possibility of these new rolls. They are made to retail at 80c. to $1.20 each
The New Word Rolls make it possible to do A special feature of the word rolls is what is
more than play the music. Your customers’ known as the New Orleans Jass arrangement,
friends can all join around the piano and sing in which the melody runs through the bass.

the words as played. The new rolls add 100
per cent. to the enjoyment to be gotten out of
a player piano

As demand at present so far exceeds supply,
we would advise your placing your order for
these rolls immediately. Do not be caught
These rolls are all hand played. The words without a good supply of these rolls in stock
are set opposite the notes, so they materially for spring demand.

wiess THE W LI AMS 8SONS(0. montrEAL

caLoarY RS, mwarmman ey~ IMITED. "™
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Showing Public’s Idea That Piano Prices Are
High To Be Incorrect

By C. M. Tremaine, Director of The Bureau for the Advance-
ment of Music

Pl ANOS 31, cents a piece!  Player-pianos 215 cents

a picce or two for five! This sounds out of tune
with the times.  With the price of everything going up
and continuing to go up, it is a velief to hear of some-
thing which sounds cheap.

We pay from 5 cents to 25 cents for a piece of pie,
so that 31, cents for a piece of anything excites in-
eredulity, and when this pr is applied to a piano,
incredulity changes to convietion that some one has his
wires crossed ; yet pianos he hought at the rate of
hetween 3 and 4 cents a piece.

This is not a humorous article, 1t is distinetly seri-
ous, and it has a purpose.  This purpose is to help the
manufacturer and the dealer by the presentation of cer-
tain well-known facts in such a form as to aid them in
seenring a proper return for their contribution to the
public’s pleasure

A Condition and a Theory
Grover Cleveland said : *“Tt is a condition and not a

theory which confronts us.”” Unfortunately it is both a
condition and a theory which confronts the piano trade.
The condition is the unsatisfactory bank account of the
average manufacturer and  dealer after years of the
hardest kind of work. close application to bhusiness,
physical strain and mental angunish,  The theory is the
general bt mistaken impression of the plllvlw that pianos
are sold at very high prices, resulting in big profit to
dealers and makers.  Did you ever stop to think of the
effeet o theory or public impression has on a condition ?

The business world is filled with examples. Lot us con
sider one instance,

Any one of the prominent New York dailies wonld
constitute exceptional value at from 3 to
it hased on the cost of production, yet no paper in New
York could build up a large cirenlation at even 2 cents
a copy to-day. The New York public has been educated
to pay 1 cent for its newspaper, and the San Francisco
public has been educated to pay 5 cents for its daily,
yet the New York paper probably costs more to produce
than the San Francisco paper.

A man wight run his business on so small a margin
as 1o fail to cover his overhead charges and still not in-
erease his sales, unless the publie thought his pr
low. The man sacrifices his legitimate profit and even
the public does not appreciate its henefit.

It is what the public thinks which controls husiness.
This may be a trite statement, but the suecessful man
never lets the thought get far from him.

The Public Idea of Piano Prices

There is little doubt that the public believes that
piano prices are high.  Yet you and 1 know they are not.
We know that unfortunately they are too low. 1 wonder
it we realize the amount of money the entire trade is
losing through this false idea. A small per cent. of the
dealers and manufacturers ave veally making money.
Anything which will serve to correct the erroncous im
pression will be of di value to the business. It will
aid the dealer in obtaining a fair price, and it will in
erease sales,  Every man wants to_get his money's worth
and to feel he has made a good investment, We must
make him feel so.

The problem is to convinee the public of the facts
A general statement of facts makes no impression upon
the man who does not know whether your statement is
correct or not. The pieture you draw must he graphic.

Arthur Germer, a small dealer in Beardstown, 111,
hit upon a very effective way of doing this, which fur-
nishes the hasis of this article.  You have probably seen
wmention of it in the trade papers. He ||Iu|m to display
in his window every individual part of a piano, so as to
illustrate the many pm‘tn which go to huild a plnnn

1t shows in a foreeful way what the publie is getting
for its money. This information does not need to he
Timited to ﬂlmw who ean see the actual pieces.

For a moment, T shall talk to the public, presenting
vour facts, Mr. Dealer, in a way yvou can present them
to the great army of “should he buyers.”

The suceess in changing *‘should he buyers™ to ““will
he buyers'* depends upon the manner in which you pre-

S cents each
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facts, One essential in bailding a business is
know who your possible buyers are and who your
npetitors wrethe ones who are getting these buyers
ney hefore you do
Do Not Criticize; Emulate
Many dealers consider their fellow dealers their prin
pal competitors. While they have heen thinking this
the avtomobile makers have been getting the public’s
on Do not eriticize, Emulate. The piano trade has
one after the small end of the bhusiness—the destruetive
prive-cutting competition and has suceesded in getting it
However, it is profitless to dwell on mistakes. We
st admit the automobile wanufacturers have per
formed a rather vemarkable operation on the publi
wind
I a few short yvears an extravagant luxury has gone
through a steady and continuous evolution until it has
heguin to he pecognized as one of the necessities of lif
nd Af there be insufficient funds to go around som
thing else suffers.  Rather remarkable is it not—this
hanged attitude toward the automobile?  The wmotor

Think of it
I one must save money it is by getting a cheaper car

car is even being associated with economy

not by going without one
1 have digressed. | mentioned the automobile simply
to illustrate the influence of public opinion in dollars

and cents. Let us talk to the publie.  Let us tell them

what we can give them for their money nd to help
wain their interest we can approach the subject from dif
ferent angles,  The price per picee is one.  The piano
vobher may yet sit in the high seats with the philan
thropist
What Goes to Make Up a Piano
There arve 9500 to 10,000 separate pleces in every

piano built,  With a piano selling at $350, it hrings the

prive of vach individual piece to an average of about 31,
conts, which would seem reasonable in the extreme in
these days of advancing costs.  An analytical study

makes the statement still more impressive. To every one
of 10,000 separate picees thery
tached, often a labor
generally passing throngh seve ral processes.

The public knows only the externals and the results
1t touches the key and the tone comes forth, yet th
seventy-nine separate pieces utilized in the me
hetween the key which is pressed down by the finger and
the hammer which strikes the string.  As there are
cightv-cight notes in the piano it means that 6.852 pieces
are needed to complete this part of the mechanism. There
ey delicate hair springs.  There are back checks
and dampers and lost motion absorhers, all of which re-
aquire the most delieate adjustment.  There is necessity
for the greatest eare in seenring the proper halane

is some labor at
the

thes

vast amount of sume plece

he

fween key and aetion, so as to provide both delicacy and
“toneh’” which makes the pianist and the
his to flow through his
finzers to the tones themselves,  The hammers are made
of different felts of the finest quality, foreed into shape
They must he hard as hoards,

power to the

piano one, and allows soul

under tons of pressure
vet retain the natural elasticity of the felt

The Importance of Strength
Senles differ, hut there are 228 strings in the average
pisno. many of them wonnd with a separate wire, some
The thickness and length of the string

twiee

wonnd

TRADES JOURNAL

and the pressure are regulated to produce the different

notes of the seale. It would prohably surprise many to
kuow that there is an average pull on cach string of 175

to 200 pounds.  This me

ns that on the

22X strings there

is 4 combined tension or pull of 40,000 pounds or twenty

tons.  The piano must be built to withstand this terrific
strain, which is continuous, day in and day out, year in
and year out, for it is because of the strain that the pisno
in time drops out of tune—a string stretehes or son
thing gives an infinitesimal  fraction  of an ineh—the

piteh drops and that string is out of unison

So the piano combines power and delicacy and minute
detail, seienee, and infinite care. There are many layers
of the hardest well-seasoned woods into which are driven
the placed with

running in different divections so as to prevent splitting

tuning pins.  These layers are

grains

and to hold the tuning pins fast and thus keep the piano
in tune
A New Angle on Piano Value
Many of these parts are small. but wmany an

pounds,
which

separate

nd the few parts of the case and b
In addition to these 10,000
seven coats of varnish,

present high cost

pivees, there are six or
a large amonnt of glue and many incidentals, tuning and
regulating and adjusting the many and infinite variety
of parts.  And it takes six months” time to huild o piano
while the wood used in the sounding hoard and some of

the parts is seasoned in the open air from three to five

veurs.  And all for an average cost of a'out 31, cents
0 pleee

In computing the cost per individual piece in a play
er-piano the figures are even  more  surprising One

ity

manufacturer whose player is noted for its simp
stated that there were at least 20,000 component parts in
his player action alone.  Add to this number the 10.000
parts in the balance of the piano and the total is in

ereased ‘o 30,000 pieces.  Player-pianos selling for $750

wounld thus cost 215 cents for each y
linman-like
ts produced hy the modern player-pinno, the won

xelamations are often heard abont the

ful contral over the air pressure so as to obtain the
delicaey of tonch and the minute varviations in tempo
ver to do his own phrasing and thus
Surely

which permit the pla
interpret the music according to his own taste
a patient ereature to put 30000 pieces to
gether to aceomplish this vesult, and he shonld be given
eredit for heing modest in his demands to give the pub
lie these 30.000 picees so combined and arvanged for an
of 21

man must b

averag , cents cach,  The present time offers fow
other opportunities to obtain so much for so little
On the facts of the case a piano would look to )

0 to $500, and a player

very good investment at from §
piano at from %500 to #1.000.

A Chinese proverb says: “A man eannot hecome

perfect in 100 years; he may hecome corrupt in less than

a day.”

Unadvertised ohjects are like ohjoets in a dark
room. Nohody knows they exist except those close to
them. Advertising is the searchlight which bring

them out in hold relief hefore the eyes of vour trade.
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It affords me great pleasure to express
my encomium of praise for the splendid
qualities of the New Scale Williams Piano
we are using on our Western Tour

Fossessed of brilliancy of tone ideal for
the needs of a pianist, your instrument
also embodies a lovely singing tone of
velvety softness when needed, affording
ideal support to my voice in both fortis
simo and pianissimo passages

I am observing its magnificent dura
bility in the midst of constant moving in
bitter cold weather, which it sustains con
stantly by keeping in perfect tune

REDFERNE HOLLINSHEAD
Tenor

We are highly satisfied with the piano
which we have with us on tour, and owe
you a debt of gratitude, in sending such
an excellent example of the Williams
Piano

GERALD MOORE,
Pianist

The Williams New Scale Piano you
have sent is giving us first class service
right along

BORIS HAMBOURG
"‘Cellist

Once More the Talented Artist
Selects the Famous
Williams Diano

Mur Seale

ENDORSED By GREAT MUSIRIANS
Selected for the Hambourg-Hollinshead Tour 1916-17

The supreme test of an article is its continued
use by those whose judgment is authoritative
85, of the world's great artists that come
to Canada and many of the foremost mu-
sicians in Canada select in preference to
all other pianos the Williams Piano

When you represent this “truly Canadian"
piano you have the supreme satisfaction of
knowing that you can offer to your custom
ers the piano that is the choice of the
world's great artists. Your faith in the
quality of tone and durability of this “ar-

tiste' choice™ piano is backed by the tribute
paid this instrument by many of the great-
est musical critics in the world—you have
the proof that the quality is there.

Through the patented construction features
of the Williams New Scale Piano, a rich
singing tone is secured that your patrons
will grow to cherish and love—which will
prompt other music lovers to come to your
store and select the Williams Piano which
you represent

Makers of the ** Maester-Art " Reproducing Piano
ESTABLISHED 68 YEARS AGO

The WILLIAMS PIANO CO. Limited, Oshawa, Canada
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“CANADA’S BIGGEST PIANO VALUE”
IS

A LIVE LEADER

If you would make your clientele embrace the
substantial portion of your community—

If you would transact business with customers whose
patronage continues to be desirable after you have

obtained it—

If you would see your establishment growing as
much through the good will of your patrons as
through your own personal efforts—

If you would make your store a Mecca for musicians
and music lovers—

If it is your desire to obtain real leadership, you
will sell

THE SHERLOCK- MANNING
PIANO

THE SHERLOCK - MANNING PIANO COMPANY
LONDON, CANADA
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Music a Necessity? Read This
Experience at the Front
RITING from France to friends in Canada, a Y.M.CA.
official holding the rank of Captain, and whose can-
teen is within 1,200 yards of the firing line, gives a vivid
account of his premises and work.

The extract here quoted is an unanswerable refutation of
illogical attempts to discredit music as a vital moving force,
necessary for the welfare of mankind whether at peace or
war.

“I wish you could have been in there to-night between
7 and 8 pm. Every seat was occupied, and there were some
waiting for an opportunity to write. I was standing in a
corner waiting to see if I could be of service. In comes a
young fellow, mud from head to foot, his steel helmet
stuck on the back of his head. He was well known, and is
one of those bright, breezy fellows who is a general fa-
vorite. His first words were, ‘Hello, fellows! Gee, isn't
this one h— of a night?’ Some looked up scowling, not
wanting to be disturbed, and he began joking with one or
two others.

“After a little he noticed the piano and he made for it,
sat down and began playing nothing in particular. Then he
played some ragtime, in which some of the boys joined,
singing and whistling. Then he passed on to some of those
old time songs, you know the kind, those we sing in our
homes and in our c.mps.

“Gradually I could see the fellows stop writing, some
bite their finger nails, others swallow hard, and others rest-
ing their chins on their hands and gazing into space, would
think of home. As I stood there, I confess that a tear
stood in my own eye, and my heart rose to my mouth as
that pianist played some of those old Scotch songs which
will never die. Many of us developed colds during that
time. I can tell you I have heard some great musicians in
my day, but they all seemed as nothing compared to what 1
heard to-night.

“That old piano lacks a lot of strings and some of those
it does possess are no good; some of the keys stick, whilst
it suffers from more general ailments than ever I thought a
piano could possess, but in that little room up in —
——, played by that young fellow, it sounded sweetly.
The Chaplain, Capt. ——, came in to see me, and I
drew his attention to the men. He moved over to the piano
and suggested a hymn. The pianist struck up, ‘Abide with
Me.' We sung two verses, then the Padre prayed, and we
all joined in the Lord’s Prayer, and then the pianist played
‘In the Sweet,” whilst the men melted away. It was great,
great, to have seen, just to have been there, great to have
had a share in it,”

Would Penalize Music Industries
ACCORD]NG to a report of a Toronto recruiting meet-

ing the piano and organ industry was the subject of
hostile attention on the part of the principal speaker, the
commanding officer of a local regiment. This officer is
credited with advocating the closing of piano and organ
factories and asking the men to don khaki. This, of course,
would be on the basis that the products of these factories
are luxuries.

Shallow generalities of this nature probably impress
nobody, but as indicative of a too general sentiment, which
does not include the real significance of music in national
development, they should have just a little more than pass-
ing attention.

It would be in order to tender a vote of thanks to speak-
ers such as the one referred to, if the noise of his verbal
blunderbuss would awaken apathetic members of the trade
from a.state of non-combative acquiescence in all and
sundry. allegations that they are purveyors of luxuries.
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It would be well for the trade to become seriously ac-
tive in heading off the too easily generated impression that
musical instruments are non-essentials, by unitedly pur-
suing a positive line of advancement in hammering into the
public mind an appreciation of what music is and ought
to be.

Dealers from their own recent experiences in getting
deliveries—or failing to get them—have some first hand
knowledge that the serious depletion of factory staffs by
enlistments and munition plants is not merely theoretical.

It is well also to keep in mind the financial and indus-
trial importance of the music industries. The census of
1911 showed the invested capital to be $7,495.953, employ-
ing 4,000 hands receiving wages of $2,190,864 per year.

As to the amount of money the industry contributes
to the country’'s finances in taxes and to patriotic funds
in voluntary contributions, this Journal does not know, but
individual readers have their own ideas of the uncom-
plaining generosity of this trade, the members of which are
not at any time suggesting interference with the business
of others.

Famed Oak Cases in Demand
M ANUFACTURERS of oak lumber report a decided in-
crease in the inquiry for high grade stock for piano
cases and talking machine cabinets, Whether this is due
to the scarcity of mahogany and walnut, or to a growing
appreciation of the public for the more serviceable material,
the oak, manufacturers do not say. It is probably both

A number of piano firms report an increased percentage
of sales of fumed oak cased instruments. This they credit
to the greater interest in giving musical education to chil-
dren on farms, and the consequent increased use of pianos
where the oak case is particularly suitable. The demand
for pianos for libraries and dens, where invariably the sur-
roundings are of oak, also accounts for a goodly share of
oak cases.

In recent years, and even yet in some families, the
piano was elevated to a pedestal of sanctity to be touched
only by strangers, and never looked at by the children,
except when they succeeded in running the blockade of a
locked parlor or “front room” door.

People are ceasing to “baby” their pianos, and learning
to appreciate them as articles for the use of human beings.

As a family property for everyday use in home or city,
and for the specific purpose of musical instruction of the
children, fumed oak cases seem to have a special place. The
customer can at least buy it in the knowledge that
scratches, bruises and finger marks will be less conspicuous,
and there will be no complaint from varnish checking.

The Public and Increased Cost of Pianos

HY direct the attention of the public to the serious
increase in cost of manufacturing and marketing
pianos and players? There being no standard of selling
price, the public does not know the price of a piano, and
is not in a position to know what amount is being added to
the retail price to absorb increased cost, unless informed
by the retailer.

Obviously it is not wise, when asked to quote a price
on a piano, to commence explaining what terrific increases
have occurred in cost of materials in the instrument since
war began. Much as the public wants pianos, and great
as is the necessity of music, a great many buyers are ready
to indefinitely defer the purchase under the slightest
pretext.

Let the higher cost of groceries, footwear, clothing and
automobiles be the subject of conversation, but not musical
instruments.
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Cecilian

HE pendulum on the clock, that indicates what is in vogue in piano
buying, is swinging towards the player piano. In this direction you
can accomplish your best results with the Cecilian player.
While the Cecilian was the first and always the highest quality all-
Wy (v, metal player produced, it has followed that inflexible law of nature,
S viz.—nothing stands still. It has been developed and perfected by the
win most competent tone and action engineers, until to-day vou cannot
possibly err in making it your choice

The man with the Cecilian player on his floor can get the prospect’s
signature on the dotted line.

A Cecilian player well demonstrated is a player half sold.

The Cecilian Co. Limited

MAKERS OF THE WORLD'S FIRST ALL-METAL PLAYER PIANOS

General Offices and Factory - - 1189 Bathurst Street, Toronto
New Retail Salesrooms - - - - 247 Yonge Street, Toronto

World-Famous “%::
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The range of prices that the public pays for all com-
modities is so much higher than formerly that figures which
once would discourage a purchase are now accepted without
comment or thought; they are taken as a matter of course.

The public has become accustomed to thinking in larger
figures. The motor car, as well as the player piano, has
the consumer accustomed to prices that are necessary to
sell the instrument on its merit as a musical instrument,
and not on the price and terms.

Does Not Cash Patriotic Fund Cheques

«] DO not accept cheques from beneficiaries of

Patriotic Fund,” said a music dealer resident in one
of the smaller cities. “I get these soldiers’ wives who
tender them to get them cashed somewhere else. I do not
consider it wise to take the cheques and have them get
back to the Secretary with my endorsement. He may not
have the same appreciation of the need of music in the
homes of the soldiers as I have, and do something or say
something that would be injurious to me.”

This merchant, who has taken an active part in se-
curing funds for patriotic purposes, remarked that in
smaller centres, particularly, the various merchants notice
the effect on their business of the distribution of these
funds.

the

Organization Advocated by Dealer for Bet-
terment of Conditions in Retailing
'Galt, Ont,,
The Canadian Music Trades Journal,
Toronto, Ont.
Gentlemen:
1 have been reading your valuable Journal with interest
for several years, and I find that each succeeding issue
eclipses its predecessor in points of interest and valuabl

Feb. 5, 1917.
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tains to their own ends. I ask, is it to be wondered at,
when no two men in the music trade will ask for the same
thing at the same time. Talk about organization, why the
men engaged in any other line of business and walks of
life are organized for their own advancement, leaving the
man in the music business to shift for himself, constantly
drifting farther apart to the ideals of unity and self pre-
servation. The grievances of one is not accepted by the
other, and we are all about as far apart as the north and
south poles, The writer has repeatedly suggested through
these columns the advisability of organizing a music trade
association, with an elective board of officials who are ac-
tively engaged in the music business. Every legitimate
dealer in the province, whether large or small, to be a
member of this organization, and by co-operation and ad-
herence to the principles set forth, we will be in a position
to set aright the many difficulties in our way.

Below I will attempt to enumerate some of the chief
points of discussion which an organization of this kind
could successfully debate:

Standard prices for pianos.

Special sales.

Rewording and registration of lien contracts,

Jurisdiction in law courts.

Confinement of the music business to qualified legiti-
mate music dealers, thereby eliminating the book and fur-
niture stores.

Protection in sheet music trade.

Standard prices for player rolls.

Amount of rolls, if any, allowed on player sales.

Elimination of special sales.

Terms of sale for talking machines.

Amount of records given out on trial,
time allowed in 's
paid for.

Dealers’ contract to talking machine manufacturers,

and length of
p i and percentage to be

suggestions to dealers in general.

1 find also a great addition to your list of correspon-
dents, and I have come to think that dealers in the Music
Trade all over the Province are beginning to feel the de-
pendability of each other's opinions and suggestions, re-
garding one another as brothers in trade,

After reading your November issue I was enlightened
with the thought for higher efforts, and any man who is
a student of his own business and a keen observer of the
conditions as they exist to-day, can not fail to see a rift
in the clouds for better conditions in the trade in general,
and be more resolved to do his part to those much desired
ends after reading your last issues.

In the last place, no man need offer any apologies for
being in the music busine The experience and education
a man gains in this business is not surpassed by any other
in the mercantile world.

I once asked one of the oldest and finest salesmen in
Canada, what he would do had he to live his life over
again. ‘Why, I would go into the music business,” said
he. “Nothing could give me more satisfaction to know that
after all these years of plugging and applying the principles
of true salesmanship, doing the best I could under all con-
ditions, I have come out of the melee with my honor,
financially and educationally the better for my experience.”

My readers all know this to be exclusive testimony to
a successful career. No matter where one goes the success-
ful piano salesman is in preference, even in other walks of
life. He seems to have gained that all important point in
life—experience in dealing with humanity.

I find that the chief point of contention with the music
dealers is, that they are not getting any protection from
manufacturer, wholesaler or jobber, other than which per-

Collection of

Proper accounting.

These and many other things could be thoroughly dis-
cussed if the dealers of the province saw fit to organize.
This, in my opinion, would put the music business on a
good paying basis. To those who are skeptical of its
practical working out, I can only refer them to the talking
machine industry, where standard prices have been main-
tained, and have proven a benefit to jobber and dealer alike.
The possibility of dead stock is done away with.

This method of doing business can be just as success-
fully operated in the player roll and sheet music depart-
ments as in the record department, and the dealer will find
when inventory time comes he has no old soiled stock on
hand which he must eventually place at a dead loss.

We see co-operation at every hand; practically every
trade is represented in some form of union or other, and
it is quite surprising that the music dealers have not or-
ganized. The result will be for our own mutual benefit as
well as financial gain.

1 remain,

Yours very truly,
C. BIEHL.

Che Journal Wants Photographs

Perhaps you have built a new store, remodelled an old
one or rebuilt the front. It is probable that the local pho-
tographer suggested making a picture, if it did not occur
to you to have it done yourself.

The Journal is always looking for photographs for pub-
lication. It wants pictures of stores, outside and in. It
wants pictures of delivery outfits, whether motor propelled
or horse drawn. It wants pictures of men and women in
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the trade at work or at play, or men in uniform. It wants
snapshots of outing parties, pic-nics, dances, banquets or
little informal gatherings that so often take place in the

trade.
Don't just think “I'll send that picture to the Journal.
Send it. Thank you.

Help to Win the War

Those who cannot go to the Front can help in a most
practical way by saving their money and placing it at the
disposal of the Government to t in financing the war,

As an incentive to thrift and greater national saving,
the Government of Canada has created an issue of War
Savings Certificates, in order that all who are desirous of
helping financially, may have the opportunity of doing so.

The Certificates, which mature in three years, are issued
in denominations of $25.00, $50.00 and $100.00, and may be
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bought at any Bank or Money Order Post Office. The
prices are $21.50, $43.00 and $86.00 respectively —that is tc
say for every $21.50 lent to the Government now, $25.00
will be returned at the end of three years. The discount of
$3.50 constitutes a most attractive interest return.

Provision is made whereby the certificates may be sur-
rendered at any time during the first twelve months at their
purchase price, after twelve months, but within twenty-four
months, at $22.25, and after twenty-four months, but within
thirty-six months, at $23.25 for every $21.50 paid. This
means that the longer the certificates are held the higher the
rate of interest that will be obtained.

Each Certificate is registered at Ottawa in the name of
the buyer and, if lost or stolen, is valueless to anyone else.
Individual purchases are limited to $1,500.

For full information apply at any Bank or Money Order
Post Office.

Music Trade Statistics of the United States.

In a preliminary statement of the 1914 census of manufactures in the music industries of tl
the Department of Commerce at Washington, the following

States, issued hy
and 1914 appear:

e United
comparative statistics for 1909

Pianos and Organs
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Otto Heineman Phonograph Supply Co.

INCORPORATED

25 WEST 45th ST.,. NEW YORK
FACTORY, ELYRIA, OHIO

COPPER
ZINC

COAL

are now almost unobtainable, with
the scarcity becoming more acute
daily, and prices rising rapidly.
All of these materials are necessary
in motor manufacturing and we
suggest that you—

Make Your Contracts for Motors M

In Order to be Sure of Deliveries

WE ARE AT YOUR SERVICE.
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DEALERS ATTENTION!!!

Phonographs

give the dealer a gund margin ol pmﬁl and the customer an instrument
that 1s unsurp.mc-(l in tone qlmhl_\ when mmp.m'(l with other makes
at the same price.

|':\t‘|‘_\ Ideal l’holmgmph 18 gu.n’anlt‘t'd
for a period of one year and a written guar-

antee is delivered with each instrument.

THE DEALER
IS PROTECTED

as we do not give the MODEL 50— Oak or Mahogeny Finish
DIMENSIONS
b vidt)

agency for Ideal Per

Retail Price, §45.00

fect Tone Phonographs

This model is exceptionally good

value

to more than one dealer

in a town. Are you
going to be that dealer?
If you are, write to-day,
as we are receiving en
quiries by every mail

from all parts of the Do

minion, and if you do
MODEL 100 Oak or Mahogany Finish MODEL NO. 2- Mahogany Finish

DIMENSIONS not act at once you may

Heig

Dept) 1 y Depth, 1
Retail Price, $100.00 be just a day too late. Retail Price,

REGAL PHONOGRAPH CO. Limited
43 QUEEN ST. EAST, TORONTO
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Talking Machine and Record Section
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Conserving the Business

ERIODICALLY a complaint goes forth from the music

dealer about his legitimate business being butted into
by retailers of other lines, who have no right to sell talking
machines and records. In his category these “butters in"
are hardware, drygoods, furniture, stationery and jewelry
dealers. As he does not interfere with their trade he con-
siders they are out of bounds when they compete with
him. Also he talks grandiloquently of how the music dealer
made the talking machine business what it is.

It is true the music dealer made the talking machine
business, but he will recall that it took a powerful lot of
persuading to get him to take up the line, and then only
when advertising had built up a clamoring demand

Only recently the Journal listened to one of the most
successful dealers in the line relate the argumentative ob-
stacles he put in the way of the wholesaler who first
tried to sell him. “He finally convinced me against my
will,” said he, “or at any rate his will power was greater
than mine, and at last I consented to try it out. From
the first the new department paid, in spite of being side-
tracked to an obscure corner in the store.”

This dealer appreciates the line so much that he, like a
few others, is doing all that a progressive dealer possibly
can by carrying the stock of machines and records, by
giving courteous treatment to customers, by studying their
individual tastes, by recitals, by good store arrangement,
by window display, by newspaper advertising and by using
the literature supplied by the manufacturers to conserve the
talking machine business for the music trade. Criticism
and complaint is not going to cause merchants in other lines
to cease taking on talking machines. The music dealers’
preventive weapon is in service.

Salesmanship the Problem

BSERVANT and thinking retailers in the talking ma-

chine trade will agree that their greatest problem is to
come. It will be the problem of salesmanship. At the
present time, and heretofore, selling is and has been largely
a matter of accepting the orders of people in whom the
demand had been created.

Just now many dealers give the scarcity of goods as
their greatest problem, but their claim should be amended
There is a scarcity, no doubt; brought about by creating a
demand greater than the supply, but there is no dealer
who has not been able to record a handsome percentage of
increase for 1916 over the previous year. He naturally
chafes under the impossibility of making the increase still
greater because of the scarcity. But this is not to be a
permanent condition. The supply will catch up in time, and
judging from the number of new makes being born into
the industry, there will be no dearth of machines.

Increased production will require more intense sales-
manship, and a canvass of the trade painfully impresses
one with the fact that it does not pay salaries to induce or
retain the services of the class of men that should charac-
terize the industry. The present and future welfare of
the industry demands a high grade of salesmanship.

The dealer need not expect the results from the obscure,
indifferent third rater to whom he pays so little money that
his natural aptitude is impaired through worry over his liv-

ing, as he will get from the alert, well dressed chap, who
knows his goods and iv sufficiently well paid that he is not
harrowed by domestic problems.

Salesmanship in the talking machine trade is a very
vital problem, and the time to prepare for the severest
selling battles is before these battles are being waged.

Salesmanship Sells Records

A! TER listening to a dissertation on the need of high

grade help in the trade, one dealer was candid enough
to volunteer his opinion that “there's no use in hiring better
men when we can’t get anough machines to keep them busy
selling. If a low priced man can sell all we can get and
more, why have a higher priced man?” he wanted to
know.

He was asked if he sold records.
he allowed that he did.

“What percentage of your total sales are record sales?”
he was asked. This he could not answer, but admitted that
his talking machine department trade was largely in ma-
chines

During the latter part of 1916 he had noticed quite an
improvement in record business, which helped to make up
a good total for the year's business.

He finally admitted that a good salesman would dis-
pose of more records than a mediocre man would sell,
and sell them better. That is, he would get people to buy
what they would like. He would not work off on a cus-
tomer anything that customer would buy, having in mind
future sales.

Salesmanship will increase record sales, and it is im-
portant that record sales should be increased, but to get the
men that can sell consistently and regularly, enthusiasti-
cally and with good judgment, attractive financial induce-
ments must be offered.

With some emphasis

Compiling a Mailing List
COMPILED carefully, revised regularly, circularized fre-
quently, the talking machine dealer’s mailing list is a
profitable business getter. It may be possible to do a
profitable business with only one, of newspaper advertising
or direct circularizing, but certainly not without either of
them.

To compile a mailing list is not the formidable propo-
sition that suggests itself to many dealers when the mailing
list is urged. But without some intelligence incorporated
into its compilation it can very easily be loaded up with
dead wood.

To regularly circularize a poverty stricken old recluse
who could not even hear a talking machine played within
three inches of his ear doesn’t sound like good business, but
this has actually happened.

Nor could encouraging results be expected from per-
sistent sending of material to the home address of a man
absent from that home because of serving a term in the
penitentiary.

And isn't it sort of overdoing the circularizing habit to
bombard the home of the manager a competing house with
monthly talking on the lines offered?

Such illogical things easily happen where the list is
nothing better than a miscellaneous collection of names.

Personal efforts are centred on homes or individuals
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What the Pathé Dealer Has to Offer:

|.—He can offer exclusive records by artists famous in America.

2.—He can offer wonderful exclusive records by foreign celebrities who have not yet been heard
here.

3.—He can offer musical novelties which your competitors will not have.

4.—He can offer records which, musically, are not equalled by any records made by any other ;
process of reproduction. '

5.—He can offer records which may be played over and over again, hundreds of times, without :
any loss of, or deterioration in, their reproductive quality. ‘

6.—He can offer the Pathé Sapphire Ball which does not have to be changed; which does not :
dig into, cut, or wear away the record.

7.—He can offer relief from the bother of constantly changing steel needles.

8.—The dealer in a position to place the name “Pathé" on his window and business stationery, at

once secures the splendid prestige which Pathé Frérés have been twenty years in establishing
in both the phonograph and moving picture fields,

9.—He can offer hand cabinet designs. Beautiful Pat* ephones which

show up well in any
surroundings; which represent a big “money's worth,"”

Join Pathe for Profit, Prestige, Progress

To-day is the day. Wide-awake dealers, those who look ahead, see in the Pathé propo-
sition a great new, exceptional opportunity. Perhaps your locality can stand a stronger
Pathé representation. Write us anyway. It may be the best thing you have ever done
for your business. Write right now.

PathéFreres Phonograph Co. of Canada, Ltd.

Factories and Head Office, 4-6-8 Clifford Street - TORONTO, Canada
Western}Distributors : R. J. Whitla & Co., Ltd., Winnipeg, Man
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that can be reasonably expected to respond to effective in-
witation to buy, then why waste circulars, envelopes,
jpostage and time on dead wood?

The city man thinks it is easy for the country dealer
‘to compile a list because he knows everybody. The country
‘dealer thinks it is easy for the city dealer because he has
‘nothing to do but copy names out of a directory. They are
‘both right and wrong. But each have exclusive advantages.

A good list cannot be built up in a day, nor a week, nor
‘a month. A good list never reaches completion. It is being
“added to and eliminated from all the time.

If the small town dealer does not know everybody in his
~ town he can find out about everybody by inquiring. He can
' get the names of all the people in the town and country
~ worked by him from the voters' lists of the different muni-
acipllitiel. He can see from the voters' lists who of the
~ farmers are owners or tenants. He can decide from ob-
Inrvnlon and inquiry whether a farmer or townsman is
r,xood pay, slow pay, or no pay. When he drives through
i * the country he can judge from crops, fences, and buildings

which are the most successful farmers. Through teachers
or school children he learns which homes have children. It
is important to know this. The same message could not be
dispatched to a childless home that would be effective
where an appeal is made on behalf of the “kiddies.” The
country dealer can build up his list by township concessions,
eliminating and adding as he progresses in the work. The
dealer or hi8 staff will be constantly meeting people or
hearing of people or reading about people in the local
papers whose names should be on his list, but they can't get
on of their own accord.
The city dealer thinking of compiling a list immediately
seizes on the directory. Obviously the telephone directory
offers a more select list, but it also contains the names of
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A Strong Argument for Talking Machine
Music in the Home
RUCE BARTON, Editor of “Every Week,” has penned
a forceful editorial that has a stimulating and direct
bearing on the “Music in the Home" propaganda, for which
reason it is here published. Mr. Barton says:

1 like grand opera music, and dislike grand opera. In
the first place, grand opera costs too much. In the
second place, it seems to me a hybrid art. Acting and sing-
ing no more belong together—for me—than reading and
dancing. The acting of a play or the action of a story carries
me along with it. I can surrender myself to the illusion;
identify myself with the characters and forget everything
in my interest in their affairs.

“But it is simply beyond me to feel nny |llul|on con-
cerning a love scene b two
young lovers, when the parts are sung by a hurly Italian
man and a burly Italian woman, both over forty years old
and more than forty stone in weight.

“The only way I can enjoy the acting of opera is to
close my eyes.

“Furthermore, I like to be able to start my opera and
stop it when I want to; to smoke if I like, or lie down if 1
like; and, finally, to be able to leave when I get ready, with-
out feeling that I am losing any money by doing so.

“In other words, I like my opera on a machine.

“I like to go home in the evening before dinner, and lie

down for half an hour and listen to my flvorm music.

“If 1 need sti i there are sti p if

there are that relax; if sleep, there are

-onn that carry one over pleasant pastures and lay him
down under fragrant apple trees to peaceful slumber.

“Music is a mental and spiritual massage, or a bracing
cold shower bath, according to what you select. I per-
sonally do not care to take my spiritual massage in the
Metr i Opera House, any more than I would care to

heads, . and sal of P
firms, and it does not seem judicious to circularize these.
The use of the city directory will be required to ascertain
the occupations of many persons whose names are in the
telephone directory.

If the city dealer could have access to the list of house-
holders buying gas or electricity for lighting he would have
a valuable list. Also one of persons that paid cash for
these commodities at least.

The names of bile owners is ilable and is one
representing a large buying power. There are many clubs
of various kinds that periodically print the names of mem-
bers. The nature of the club would be an index to the buy-
ing ability of the member.

The engagement and marriage notices, surrogate court
news and society columns include the names of hundreds
of good “prospects” during a year and are easily available
to the mind alert to the value of the mailing list

All these means and other ways that will suggest them-
selves to the person getting up a list are apart from and in
addition to names secured from persons themselves who

visit the store.

To bluntly and deliberately request the name and ad-
dress of the chance caller does not always brings the de-
sired information. The fear of some people that a series of
personal calls from some one on the store staff will result
is well known to every dealer. But few people can resist
when the dealer or the sal gF to the
that “we are getting in a very interesting little book th-t
T am sure will interest you and will be glad to mail it with-
out charge when it arrives,” at the same time bringing pen
and pencil in position to write the name and address.

Work your mail list intelligently and it will do profit-
able work for you.

have my hair cut in Madison Square Garden.

“Every child should grow up in a home where music is
constantly played. Every experience of a happy youth
should have some particular song bound up with it, so that
the playing of that song in after life will reawaken that
experience and cause it to be lived again.

“I can never hear Handel's ‘Largo’ without living over
one of the quiet Sundays of my boyhood, because it was
played in our house almost every Sunday.

“‘Sweet Ahce. Ben Bolt,” brings back a memory to me
that is peculi and ly sweet. There are
a hundred hvomu—nch calling its own particular bit of
grand opera back into my memory—a fragment of the opera
of my own life.

“Do not deny your child the blessed ministry of music.
It is one of the rarest gifts of God.

“Sweeten his soul with it. Perhaps you may even be able
to teach him to love opera. If not, you can at least teach
him to love music in his own home.

“And he will be in good company. That is the way the
prophet Elisha liked his music. Of him it is written that,
when driven to utter distraction by the perplexities of his
business, he would cry:

“‘But now bring me a minstrel."

“And it came to pass, when the minstrel played, that the
hand of the Lord came upon him.”

Talking Machine Music a Necessity
UMMARIZING conditions in the talking machine trade
for 1916 and ing on 1917 b the editor

of the “London Phono Record says:

“The talking machine and record trade is perhaps an ex-
ceedingly fortunate one at the present time.

“The portable machines are conspicuous in numerous
unlooked-for places—in homes where there are vacant chairs,
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THE INSTRUMENT OF QUALITY

onaor,

CLEAR AS A BELL

DEALERS
LISTEN!

If you are not a Sonora Dealer, or if you have
not tried to get a SONORA agency, you are

neglecting your own best interests. We will

PRSS——— L o d

tell you why this is so

In November, 1915, when we secured the sole
agency for Canada of the Sonora line we placed
only a sdmp]t- order, but—for the trade of 1916
we unloaded carloads for immediate delivery

to customers

Our business for January, 1917, was even
greater than for December. We arranged for
monthly deliveries this year, three times as
much as 1916 business, and already we have

had to dupll( ate our orders

"o

%V |
“”o. ' | Why is it the largest dealers and oldest firms in the
K

AXX) O Dominion select the Sonora in preference to any
£
other to replace the shortage of lines they are

handling?

Because if the Sonora is not superior, it is at least

equal to the machine they have been handling

You can make money with the SONORA. Every

Sonora sold gets buyers for more Sonoras

“IMPERIAL" $135

EXCLUSIVE CANADIAN DISTRIBUTORS
TEN SUPERB MODELS

$62.50 $80 $100 $135 $205
$240  $265 $300 $475 $1,500 l. MONTAGNES & COMPANY
Manufactured by SHUTER and YONGE STREETS

Sonora Phonograph Corp. RYRIE BLDG. TORONTO
New York
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’| the trenches where our brave boys are watching and
paiting, in camps where huge armies are training, in hospi-
jals and convalescent homes where our wounded and broken
pen are being comforted and strengthened; in all these
laces they are satisfying a great need, all of them aiding
In the commendable task of giving cheer and inspiration to
pur men. Wherever the portable instrument is located,
ecords are a sine qua non; they must have them, they do
| Jhave them. It should be, and no doubt is, a record time for
fealers and manufacturers of these very welcome and badly
needed commodities.”

Music An Earthwide Passion

btWE have been saying that the passion for music is

earthwide, but it has never been so manifest in
this part of the world as in the present year,” said Mr.
James P. Bradt, sales of the Columbia Graphoph
Co., New York.
“It has been manifested in every class—from millionaire
to the day wage earner—and the great prosperity of 1916
gave all of them a chance to indulge their desires, and our
sales sfy us that they did so.
“*Music in the home' propaganda has been receiving
very flattering attention and assistance in many directions.
Several of the big daily newspapers have joined hands with
the musical industry to create a musical atmosphere. The
work is being done systematically and in a large way. To
illustrate: The top of a musical page which appears in a
New York semi-weekly carries Bovee's statement that
‘Music is the fourth great essential in the aid of human
nature—first food, then raiment, then shelter, then music.’
“That great editor, Arthur Brisbane, known the world
over, gave the music business a great impetus when he pub-
lished in his list of big newspapers the splendid editorial
in which he said that the house without an instrument to
reproduce the voices of artists, the genius of musicians, is
like a house without a library, and that the self-respecting
man would scarcely admit that he lives in a house without
books; that music in the home is the greatest addition to
the education of man since the printing press was invented.
“Nothing in those statements to suggest that the music
dealer is dealing in luxuries. Talking machines are neces-
sities from many viewpoirts, and they are making splendid
headway in satisfying the hunger for music—this craving
of the classes end the masses.

Trade Getters

AMONG trade-getting suggestions the following is
offered by a writer in the “American Stationer,” in a
recent issue put forth some good suggestion trade get-

ters.” For instance, he says, that to keep a reliable clock
in one corner of a shop window and to keep it set accurately
is to get folks into the habit of looking into that window.
We all want to know the time a hundred times a day. We
will glance at a clock even when we don’t really care what
time it is. Children and others who do not carry watches
learn to know where there is a conveniently placed clock,
also do people on the streets in cold weather, too well
wrapped up to get at their own timepiece. But the mere
placing of the clock there is only a part of the plan. Have
it attached to a slate of suitable size to be used as bulletin
board. The slate may merely be hung below the clock or
the clock may be mounted at the top of the slate. In any
event associate them so they will be seen simultaneously.
On this slate may be chalked clearly each day, or as often
as desired, announcement regarding the store and its new
goods.

TRADES JOURNAL 3t

The Salesman’s Attitude to Veneered
Cabinets
Explaining how customers may be shown the advantage of
built-up stock over the solid article
By R. P. Newbigging, President Newbigging Cabinet Co.,
Ltd., Hamilton

HOW many salesmen have been asked the question by a

customer, is this a solid mahogany, walnut or oak
article, as the case may be, and if honest must say no, it
is only veneered, leaving the impression with the customer
that it was not as good as the solid article? The writer
always likes to be asked that question, as it gives him an
opportunity to show how much superior a properly veneered
article is over a solid cabinet of any description, for with
over 30 years' experience in cabinet work from the lumber
yard to the finishing room he has no hesitation in pro-
nouncing in favor of the veneered article,

It is true that there are many fine old pieces of solid
cabinet work in existence, many over 100 years old, the
workmanship and color of which is a delight to the eyes of
those who can appreciate the same; and because these are
in existence we hear of the wonderful cabinet makers of
the past, and a lament upon the decay of the race. Now, as
2 matter of fact, only the very best of the old work has
survived, and for every piece in existence hundreds have
lived their day and ceased to be. If we could only get a
peep at this old earth of ours a century or two hence, we
would find a larger percentage of modern built-up cabinet
work in existence than has survived the previous centuries,
and if the writer wished to leave a specimen of cabinet work
as an heirloom he would make the specifications read,
“built-up stock.”

The piano and phonograph manufacturers grasped this
fact long ago, and the public should be taught that veneering
is more expensive than solid work, and that it is done not to
cheapen but to better the article regardless of cost. But
right here let me say, the term “veneering” should be drop-
ped entirely, because it is associated in the minds of the
mass of the people with the idea of covering up defects and
putting on a good front, when the reverse is the case. It
would be better for salesmen to speak of laminated or built-
up stock, and a simple ill i such as the
laminated rims on a bicycle, pointing out the wonderful
strength of same compared with a solid rim.

Laminated, built-up, ply, or whatever name we choose to
call it has many advantage over solid stock. A . ply panel
is much stronger than a solid panel twice its thickness, and,
if properly made, will never show checks or bad joints. It
is affected very little by varying temperatures, whereas a
solid panel, say 18 inches wide, will easily vary in width '«
or more at different seasons of the year, and, if bound in
tight between pos! in record or phonograph cabinets,
something must give way. If it swells or shrinks, nothing
can resist the power in a piece of dry wood when it absorbs
dampnet The writer seen large blocks of stone in a
quarry split in two by simply drilling a line of holes in the
stone and then inserting wooden plugs. The workmen as
they left at night poured water on the wood plugs, and in
the morning the block of stone would be in two pieces. The
wood had to swell, and the stone could not resist the pres-
sure.

If you have close laid hardwood floors in your home
you will note the joints are much closer in summer when the
air is charged with humidity than in winter when the hot,
dry air of the furnace is on, and nothing but even tem-
perature the year round can stop the swelling and shrinking.
Itisa commnn thing to have floors buckle up in summer.

Mr. H. G. Sunton vice-| premdent and general
R. 8. Williams & Sons, Co., Ltd.,, Toronto, was elected lo
the 1917 Council of the Toronto Board of Trade.

dvantage of ply panels is that better grain can
be secured than in solid wood. In the first place, the best

logs are reserved for cutting into veneers, and as the
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The

PHONOLA

A Dependable Make

The Phonola “B"

The growing demand for talking machines does not
make you any money if you haven't a dependable make
to offer at the right prices, with a generous dealers’
discount

"Phonolas" should be your first choice. As musical in-

struments of the highest class they are well made to

the minutest detail—finished from bottom to top inside

and out, so as to dppf‘al to the most exacting bu)’t‘rs.

Pure tone and absence
of needle - scratch are
synonomous with the
name Phonola. It has a

Dominion - wide reputa

tion for up-to-dateness
and progress.
Phonolas Please
Phonolas Satisfy

Phonolas Pay

The Phonola “Princess” The Phonola “Prince”

The Pollock Manufacturing Co., Ltd.

Kitchener, - Canada
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neers are sliced or sawn off they are carefully put back
to their original position in the log. A workman can
ke any two veneers lying together and by putting them
ge to edge form beautiful patterns. This is particularly
oticeable in C.rcassian or Crotch Mahogany veneers. On
he other hand, it is almost impossible to match correctly

o solid pieces of f.gured wood, for if turned over the
gran is likely to be entirely different on the reverse side if
fhe wood is of any thickness.

For curved or serpentine surfaces ply work has every
Bdvantage over solid wood. If a serpentine line is cut in a
#olid block of wood, no matter how choice the grain may
be, the effect will be anything but pleasing, as the high parts
will show a very different grain from the valleys, but with
veneer the lines are continuous over hill or dale, adding
much to the appearance of the work

Again, our experience in making record cabinets proves
that a ply cabinet can be made much stronger than a solid
one and weigh 25 less, which is quite an item in freight
shipments for long distance traveling,

A salesman should not hesitate for one instant to assure
a customer of the superiority of built-up cabinet work, and
a word or two to the uninitiated regarding the method of
making ply work may help to stiffen the back bone

Built-up or ply panels are always in odd numbers, 3 ply,
5 ply or 7 ply. The great bulk of work is in 5 ply—that is
a core of some wood like chestnut which holds glue well
This core may be any thickness from an '« inch upward, and
always has the grain running in the same direction as the
outside or finishing veneers. Between this core and the
outside veners there is put what the trade calls a crossband
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matter, but my tympanum is exceedingly sensitive, and the
difference struck me as being worthy of record

Somehow, I have always had a dread of the sea. I love
sailors, as every good British machine ought to do, but the
element upon which they spend the greater portion of their
lives inspires me with the fear that my internal system may
become disarranged when I am on board ship. So much
S0 is this the case that the 1 saw that cle h
young fellow enter our place I tried to shrink away behind
a big gramophone which stood upon the same shelf. It was
no use, however. The manager's eye rapidly singled me
out, and I was brought down to be attested, as it were.

Inwardly I hoped that 1 should not be able to pass the
doctor. The very first record they put on was “Jack's the
Boy for Me.,” Oh, how 1 hate it! Of course I love Jack
himself as a man. Who could help it? It's the sea, with its
constant up and down , that I at i Good
Lord! if there should come a storm, I thought., The
trenches would be heavenly bliss compared with it. I tried
with all my might to sing as badly as I could, but every-
thing was against me. I had only just been brought back
from the hospital where I had been thoroughly overhauled.
My sound-box was new, and the record was one of the best.
The officer, who insisted upon calling me “she,” as if I
were a female or a ship, said I was splendid, and that the
men on board the destroyer would have a fine time of it
during the long evenings which were approact ng

At the word “destroyer” my heart sank deep down into
my chest, for 1 had heard during my wandering that the
destroyers were the most unstable of all species of war-

veneer, usually whitewood 1-20 thick, the grain on these
veneers always laid across the grain of the core, and it can
at once be seen what a great strengthening effect this has
on the core, for the fibres of the crossband veneers, placed
on both sides of the core, are forced into it under great
pressure in the presses, trebling the strength of it and re-
ducing the liability of warping to a minimum. The two out-
side veneers are then laid, again crossing the grain of the
under veneers, making as well nigh a perfect panel as is
possible to obtain,

Again, have faith in ply work, and the faith that is within
you will be transmitted to your customer and the trade will
be benefitted

Sea Tales Told by a Talking Machine
Ogilvie Mitchell in The Talking Machine News of London
IT was my humble impression that, after my services in

the trenches, I ought to be given a nice long rest to re.
cover my health and strength, but I soon discovered this
to be a fallacy on my part. Often had I chanted forth the
record “There is Rest for the Weary," but, alas! 1 quickly
found that the hymn, however applicable it may be to
mortals, has no reference whatever to talking machines.

Scarcely had I returned from the hospital than I was
requisitioned for the navy. The manner of my enlistment
in the First Line of Defence definitely partook of the con-
scription method. That is to say, I was never once con
sulted upon the subject. The feelings of a poor machine
are not considered in the slightest degree. You are simply
commandeered. You are not supposed to have any more
will of your own than a wretched Prussian, You are hur-
ried off, so to speak, at the muzzle of a revolver. Protest
would be useless. That, at least, was my experience,

The gentleman who came to the warehouse where I was
comfortably settled down was extremely smart in his neat
blue uniform with gilt buttons and gold braid. I under-
stood him to be what is called a lieutenant-commander. By
the way, I noticed that in the navy they pronounce the word
“lootenant,” whereas when I was in France with the soldiers,
they invariably called it “liftenant.” It may be a small

ships. I absol ly trembled on my pedestal.

“You will send her on to Harwich to-night,” said the
commander, “since I sail to rejoin the fleet to-morrow, and
we must take her with us. You can trust me to take the
greatest care of her while she is on board, though, of course,
there’s always a big risk.”

“Oh, yes, I understand that,” replied the manager, “but
this machine has already been to the trenches and back quite
safely. It is a strong and powerful instrument of our best
make, and is sure to give you every satisfaction.”

I actually cursed him under my breath, though as a rule
I am excessively moral. The only hope I had after that was
that my stay on board the destroyer would be a short one.
It was just possible my interior would be so upset by the
motion of the vessel that I would soon get my discharge as
unfit for further service at sea, in which case, though I
might suffer severely for a time, my pain would not last.

Well, that afternoon 1 was despatched to Harwich, ad-
dressed to the lieutenant-commander of the destroyer
“Rattler,"” which I looked upon as a most ominous name,
As we lay in the harbor that night everything was very
quiet, but in the morning all was changed. The noise was
dreadful, and penetrated through my packing -ase till I was
almost deafened by it. Never was the name of a ship more
appropriate. There wasn't a fitting or a chuin about her
that didn't rattle, and I knew that we raust have put
out to sea.

All my fears were being realized in the most horrible
fashion. The destroyer plunged and rolled and shook with-
out ceasing. It seemed as if every plats would be displaced,
and every bolt and screw extracted by the violence of her
various motions. The throbbing of the engines was like the
beating of a great steam hammer, while the rush of the
waters against her stern and sides was like the roar of an-
other Niagara. My poor inside was in a terribie condition.
Every instant 1 imagined something would give way, and 1
felt positively ill from the effects of the bumps I received,
securely packed though I was. Had my sound-box been at-
tached I should have shrieked, I know, but it was lying by
my side in its litt'e cotton-wool bed, the only comfortable
thing about me.
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How long this business continued 1 cannot say
shut up in my pac king case, it
hours and hours
slowing down
died away

To me
appeared to have gone on for

Suddenly 1 could
The steadier
The whistle sounded shrill and ¢

Then came a crash lounder than thunder
as if the vessel had leapt into the air. 1 could hear the men
cheering as only British sailors can cheer and I could hear
a voice, which I knew was that of the lieutenant.c ommander
shouting :

“A magnificent

feel that we were

ship became The rattling
lear

and it seemed

shot! A

beautiful hit! Taken the
conning-tower clean out of her, by thunder!"
That told me that som-thing of importance had hag

pened, though I didn't know what 1
conning-tower, yet I guessed it must
vessel, because the officer seemed so
not, however, till

ad never heard of a
be part of an enemy

overjoyed. It
deck that

officers and men that

was
I was taken on
set a-going in the presence of botl

evening and

I learned the “Rattler” had successfully sent a German sub
marine to the bottom, with all the crew

I felt a little sorry for the poor fellows who had gone
below, because I am a trifle soft hearted, 1 believe; never
theless, 1 thundered out “Rule Britannia!” as recorded by

Mr. Robert Radford, in my very best

Under the brilliant moon that autumn night 1 forgot all
my woes, so hearty was my reception by the merry tars, and
I was really quite sorry when | was obliged to leave them
@ month or two later

Life on board ship in the North Sea may be
onous for the brave lads who are kee
up in the Kiel Canal, but it is not so bad as one might fancy
At all events I was delighted with myself for having con
tributed not a little to their relief and enjoyment

tyle

a bit mono

ng the Germans shut

Established 1870 Incorporated 1917

W. H. BAGSHAW CO.
LOWELL, MASS.
T takes a GOOD needle to do justic

o a
GOOD artist. Bagshaw ncedles hav won
their international reputation on their ability to

bring out the artists at their best—and without
in any way impairing the record surface

Best Because They Are Bagshaw
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High Cost of Hiring

l'l has been estimated by one who has investigated t!

subject that the hiring and educating of new employee
cost large employers of labor not less than $45 per mar
In view of this high cost of hiring the problem of retaining
employees is one demanding that both time and money be
given it. In addition to attractive surroundings it is four
that a financial incentive to employees to stay permanent!
is the solution

A manufacturer in the music industries is much grati
fied with the results from a plan of paying inaugurate
whereby the men make more money in an eight hour da
than they formerly did in ten hours, and the firm has :
much enlarged output with the same plant. A friendly
competitive spirit has much to do with improved work as
has bonuses for a minimum of rejects.

A worked out system of saving, whereby employers an(
employees co-operate, is being successfully used. This is
described in the “Dry Goods Economist”:

“Briefly, the plan requires that each employee save
per cent. of his, or her, salary. The employer is to add t
each employee's savings one per cent. of the pay every week
for the first five years, increasing the contribution by one
per cent. at the end of every five years. Thus, on the em
ployee completing his or her fortieth year with the con
cern, the percentage paid by the employer will amount tc
9 per cent

“As an example, an employee who is 20 years of age
and is paid $9 a week will save 45 cents a week, and his
employer will add one per cent., or 9 cents to that weekly
reserve, until at the end of the fifth year. For the next
fhive years the employer pays 18 cents a week and so on. On
this basis, in forty-five years the employee will have accu
mulated $3,770, according to computations by skilled ac
countants

“The actual money set aside, in the example given, is
$2,106, one-half each by the employer and the employee, the
additional sum being the interest resulting from due invest
ment of the fund

“Under the system devised it is provided that when an
employee leaves a concern he withdraws what he has paid
in, plus the interest that has accrued on what he and his
employer have saved on account, but he does not with
Iraw that part of the principal which has been put in by his
employer. Loan privileges are also provided in the plan.

The promotion of this new saving idea among his force
or, in other words, inducing his employees to adopt it, is to
be left to the individual employer. The savings will be re
ceived and invested by those who are planning to put the

system in operation as a business.'

( Write for **Music Money, " a book

We have had quite a lot to say about the exclusive Columbia
Records by Barrientos, the world’s greatest coloratura soprano.

We are saying it loud enough for several million people to hear.
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NEW RECORDS

New Pathe Records

NEW Ol’EBATlC RIOOBD!

tous T Pagliacel (Leoncs s glubh Sung in
tolin,  Tenor p
Rigoletto ‘\4.‘\\‘ ung in Ttalinn
Tenor, ore
2023 Lo Prophete Fils ' meszo
AP
Flutow Tl o Summer.” Mezzo-s
Eleonora de € 1"
(Flotow), *Canzome del Porter.” Hisso, Adumo
i2
Broani (Verdi), Tufelice! o tuo eredevi™ (Unhuppy One
Busso, oreh. ace. Adumo Didur 1"
NEW BAND AND ORCHESTRA RECORDS
110 La Coquette (David Ouiva Intermezzo,  Pathe Coneert
weliest vy 10ty
The Rosenkavalier (Ntruuss), Walts Tmperial Symphony
Oreh 1%
000 In Tunis (Perieat), Polka with Xylophone Effects. Pathe
Military Band 12
Quail ana Cuckoo (Fleche), Pastoral Polku. Puthe Military
Band 2
NEW PATHE 'DE LUXE'' DANCE RECORDS
107 Hawaiian Blues (Stunley Murray), FoxTrot.  Van Eps
104

Banta_Triv
On the Dixie Highway (Lev Frivduin Pathe Dinee O
chesty Yoty

Dunce 0’ the Dollys (Miiton Aker).  American Republican
Wl

Volnlllll Waltz (Burnett e Danee Orchestrs
NEW WHlHTLING SO0LOS

stling solo, oreh, e

20110 Sphink Valse (Francis Pupy Whi
Helmunt
cn-umrh Mazurka (Julive Beeht). Whistling solo. oreh
e doe Belmont

POPULAR HITS OF THE MONTH

20004 Whln ‘l'hty Go 'l‘)\rougn " ‘l‘nlllul (Lolis, Kalmar and
prano solo, oreh. wee. Ruth Koye 10%
How' I:my “Little Thing in Dixie? (Yellen and Gumbic)
Baritone soly, orch._nee,  Joe Iemington 101
105 Since Maggie Dooley L-umed tn- Hooley lloul'y' Kulmar
sostie and Meyer oprane solo, orch. ace, Ruth it 10
Take Me to My Aluh-m m.uu“ and Tobias) Ihuv
wolu, oreh, aee, dow Reming 1
20106 H en Looking luv von (Golden und Hubhell
nmu.u. g Winseh 100
t: Show of Wonders
and Vincent). Barito
i 1oty
20115 Hn.-n-n uunnnno (Waolfe i
solo, Louise & Fervra Hawaiian O 1o
Samoa (Hulsey whr ) 3
Hawniinn i 0t
20100 There's a thlll lll ol lld Ill very Gﬂnd Little (llr] (Givant
\.,L und Fishe Waritone solo, orch. ace. dustier
10k
ly Bkating @i, from York Hippodrome Show
1916 M.ul:l-v- and lhn.mh Baritoue solo, oreh. ace
Justice  Lew 1
20080 Mississippt n-y- (MueDonsdd and  Piantadosi), orch ave
rless  Quartet 101y
W Pretty Baby Al. anl Now? (Kahn and Van Al
styne).  Barito ch, wee.  Roy Randall 1%
EELBOTED Ll!'l‘ OF RECORDS
70146 Siamese Patrol (Lincke). Garde Republicnine Bund of
anee 1"
Serennde,  Garde Republicnine
]
70051 played by J

Dt
d

Frane "
]

Chivert und

Garde Republicaine Wand of Fr
70069 The Soldiers in the Park (Monckton). Gurde Repulicaine
Band of Franee "

Semper Fidelis March (Sowsa). Garde Republicaine Band
of Franes "

70114 The Oadets (Sousn). March.  Garde Kepublicaine Hand
of France ; . 14

Under the Double Engle (Wagner), March. Garde Ne
publicaine Band of Fra "

1124 Concerto for Clarinette (Wiherl, Garde tepublicaine Tand

Band of Franes "
0

Ooncerto for Olarinette (Weber). Garde Hepublicaine
um.. e 2
G De La Reime (Godfrey). Walte, Garde Re
|.m. enine Band of Franee
Roses of the South (Ntvauss).  Waltz, Gurde

Tepuhl
Bund of Franes i

Victor Records for March
POPULAR SONGS POI MARCH
10-INCH —
Norl the Pride of lilﬂlrl (Chas, Mulnhnm\
Dhu (Wilbur Weeks-Hugo Frey)
18215 Iouhu Stones (All Come Rolling Home
t Write Me Letters (But Come Right
Iul 0

15221 Come Out of the Kitchen, Mary Ann. M. |
When Ragtime Rufus Rags the Humoresque.

John Burnes Wells
arles Harrison,
in). Henry Burr
Back to Me). Camphell

18154

O Conng
mnell

15222 Pack Uy Vu\u T'ullhln« u V\un ou Kit Bax um Smile, Smile
Smil noand  Mixed
Chorus
Home Again (1) Her v B o tireen and
Lyric Quurtet

If You Ever Get Lone Quarts
What Do You Want to MIP(’ Tllmw Eyes at Me For? \du Jones

Iy Murray

How's Every Little Thing in Dixie? Aworicun Quartet
In the Daya of Old Black Joe \ loss Q
On the Sandwich Isles
Yukaloo (My Pretty ‘South Bea Telend Lady). Strling Tri
DANCE RECORDS 10 INCH- 90
19218 Omtury Oirl - Modley Fox et That  Brondway  Chicken
Al W ietur Military Band
Pack u;- Your 'rnmmu n v-mx ol Kit lu.. ud Smile, Smile
Smile—Mydley One St arrived
Wher ‘ T "Your Troubies
i Your Ol Kit Bag Her
Soldier Bo “
15210 My Own Tona Medioy | \rmy Blues
Shades of Night My Own Tons
Vietor Military Hand
Lucy's Sextette —One Sty nothe e
tette from Lurin (i
12:1NCH _—81.50
12 So Long, Letty— M« dley Pox oo O Brien is Teyin' to Learn
o talk Hawaiion ‘= “When the  Major Plags “Those Minor
Meluion 8o Long Vietar Military Band
Pass Around the App es Onu Agai Ono Step
ong It the G
S o the (i Mr. Patrick Henry Must Huye
Married Man Pass Around the Applex Onee Again.'* Vie
tor Military Bund
MISCELLANEOUS INSTRUMENTAL RECORDS 10-INCH - 90c
Bl Ohoclo— \rgentine Tang lold Hurtado Brothers M

rimba Band

Modest Susanne |'o1 ). ey Casti Susang Githert Hurtud
Brothers Mavimba Han

15177 (1) Drink to Me Culy th Thine Eyen Md English Air).(2)

Flow Gently, Sweet Anan Tnimes Spillman from AN

o Birehard & Co). Vi
@ Lou 0 uld Sweet
‘ nging' )

Vietor Concert

# Dream \Wault
Med oy 9 lrieh Reels,

M Orchestra
Reel

Veew Plogguy
1. Kimmel

\n Trish Mixture) (Accordion Solo
I K
18216 (n Dorol&y (ol | B Dunes s (Seymonr Smith). (2) Gavotte
from *‘Mignon’' ( \mhroise 1) William H. Reits
m !nmmt lu-nn) (Sehubert Mazurka (Chopin)  (arr
. from Willtam 4. ftoits
18217 RI(olitlo Qu-rm (Vordl) (Musaphone Bestotte), Bix Brown
Brothers
Parisan Fox-Tango (La Duvzn  Appussionutn)

Passion Dance
M

fones) (Saxaphone Nix Hrown Brothers

i Teasing the Cat—OneStep.  Van Eps Trio
On the Dixie Highway—One Step. Van Eps Trio
12-INCH 81.60
Wil Carmen Belection (Binei) = (Preluds Torvador  Sung ta
hiuners wssella’s Ttalian Band.
Cnmnmon March (from Le Prophete Meyerbeor). Vessella's

Ttadinn Band
10-INCH-$1.26

15102 Traumerei (Schumunn) ('Collo Solo).  Hans Kindler
A Dream (1. . Barlett) ('Collo Solo). Hans Kindler
VOCAL RECORDS - 10-INCH-80c
1K1 L N Sweet Song (B Molloy ). Tmperinl Quartet
rnmun (Kosehut), Tmperinl Quartet
13600 or's Birthday (.| Avy

LB
7 Songs of lhn Pal\. No.

Wi —Salo, e Blow  Almost

Solo und lIm1||~ Hareigan' " (Cohan an i

We Never Speak as We Pass By’ (Knight)—Male Quar
Down Went Metiinty ' —8i nd Quartet, 1 Can't Tell Why

I Love You But | Do’ (Edwards)—8olo and Chorus
Go On! ‘\m.l,u.m..‘ Vietor Mixed, . h
son; of the Past—No. 22. (h

Avrali

and Quartet, * White Wings (Wint
tot When the Robins Nest  Agu
Quartet, *Hinwatha ' (Moret ) —Se
Hank of the Wabash Far Awny and Cherus
Bilver Hoel'" (Maret)—Chorax, " Navajo’ an Alstyne)
Vietor Mixed_Chorus
(T B BICI'M Songs—No, 1. Chorus IIHI\ Night A\mh l\\lnull
Solo and Quartet, ‘Face to Face''  (lohnson) o
Sweetly  Solemn  Thought ! \"I'hln-n ) Sale, ¢ ’lh 5
(Faure) —Chorus, *Hox or), Vietor Mixe
Sacred Songs—No, 2. Chorus, ‘‘Babylon'' (Wa
Plee wn a Bied'* (Dum)—Holo and - Quustet, ““There in o
Green Hill Far Away unod)—olo. *“Holy City"" (Aduma)

Star of Bethichom'" (Adams)
10-INCH—§1.256

Vietor Mixed Ch

Chorus

15100 g Brings Rest and You (Whaley-Bixhop). Lambert Murphy
Knnmm Song (Hope-Woodforde Finden) Love
ries 0, ). Lambert Murph
BT Song (Gustuy Lange) Kell reh
Po sh Dance, (Xaver Seharwenkn) and
Vietor Orehestra
43108 Cheer Up! Bat and Grow Thin (Goetz)  Norn Baye
ullnl the Songs Mother Used to Sing 4M|\:~(hmmnlﬂ Nora
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| F
COLUMBIA SALES

Grow Like This L

1913 o ;
1914 ——— |
1915 !
1916

1917  the page is not wide enough to show the half of 1917
business at the rate the year has commenced.

The Columbia business js CERTAINLY increasing very rapidly—
and up-to-date dealers are doing a highly satisfactory business, A
dealer in one of the smaller cities wrote us as follows the other
day: “My cash takings in January, 1916, $405.12—This January
they are $1,3] 3.60—my machine sales being 27 as against
3 during January, 1916,

In Toronto, sales of two to three thousand dollars each Saturday
are the regular thing with one of the big Columbia dealers,

Largest Columbia Distributors in Canada

(Mﬁ THE MUSIC SUPPLY Co.

Note &, 36 WELLINGTON ST, E, - TORONTO
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12-INCH —82.
081 An Idle Woman's Busy Day. Mar
D B

Cabill
Baptism)

allas Blues (Preceded by Mose's (Lwghton Bros.)
(with pinno). Marie Cahill
10-INCH—90¢
60135 My Bkylark Love (Barcurolle) H. Bowles Laeiea Denni)
Ma Romuine

ED SEAL RECORDS —10-INCH-—§1.25

'l'h Cottage Maid ( Becthove fulis  Culp, Contralt
ut_(Gleon-Tirindelll). Emilio De Gogores, Batitone
(Searlatti), Mischa Elman. Violinist
(Dan Emmet abel Garvison, Soprane (With Vietor
Male Quartet
64626 Cansonetta (War schoner als der schonste Tag) (Goethe Car
oewe).  Alma Gluck, Soprano,  In German

64630 Tommy Lad! (K. TeschemacherE. J. Margetson). Joln M

Cormuck, Tenor

04685 Frublingsgaube (Fuith in Spring) - (Uhland Schubert).  Margaret
()|w u..m.uuu In German

Ha620 Min No. 2. (B n ven well, Violinist

Maud "

44614 Chiming Belis of Long Ago (from **Old Time Sung Hita' ) (. ¥
Shattuek) Evun \\\”lnm» Tenor

0-INCH—$2.50

#7251 Murmuring Bephyrs | \dols Jensen)

12-INC] 00

Geraldine Farear, Soprano
¢ O Salutaris (Jean Luce).  Murcel Journet, Bus Lastin
5% Three Fishers (Kingsley Hullah). Herbert \\:llr-lupwm Buss
12-INCH—$3.60
Chanson de Jum (Bong of June) (Op. 102, No. 6)
Godard rico Caruso, Tenor. In French,
88565 O Quand je Dorl' (While T Sleep) (Hugo-Liset)
Soprano. In_ French
The Crucifix (Jean Baptiste
Louise Homer, Contralto
75 My Heart Ever Faithful (Mein gluubiges Herse)
tuta “Also hat Gott die Welt geliebt' ') (Buch)
Contralto

(Burrucan

Emmy Desting

Faure).  Alma Gluck, Soprano and
(from the can
Lowise Homer

Edison Diamond Disc Re-Creations

PRICE $1.36 BACH
7 Gay Gossoon (Edwin P Kendall) llnnjl.

L. Ossman
K“p D" nu Grass (Hurry Tilze
Joe

Vens L, Ossman

With variations (Foster-} Piano, Andre
n. .mm
Vale in B Flat (Auguste Dur ). Piano.  Andre Benoist
PRICE §2.00 EACH
$0236 Melodie (Tschaikowsky), Vil Kathleen Purlow
londo _( Antonin Dvorak), Vielonevllo |-..u|n Gruppe
#0328 Have You Forgotten Me? (Jin onueo), Contralto. Helen

Clarl
Who Is Sylvia?. (Chubert). Soprano. Betsy Lane She

R0320 Bendemeer's Stream (Thomas Moore). Contralto. Ida Bardne
Song of the Soul H. h Carl nml prano.  Marie Kniser
Lorna (Ernest New enor ory B, Randolph

K030 Sweet Genevieve dlnn\ Tucker) m-..unu“ Ida Gardner and

Chorus,
aby (Swing High, Swing Low),
Helen (‘l-rL

Long Ago (Thomas Haynes Bayley)
Amour (Marius Lambert)

B0

(Leo  Bennett), Contralto
g, Soprano. Marie Kaiser

Carillon d Baritone in French Orphee

Langevin

L'Ete (C

Chaminade), Soprano, in French, Betsy Lane S
herd
80083 Home Again (M. 8. Pike), Contralto. Ida Gard
Ju; uuu, Sopran oand Baritone. Gladys H and  Frederick

.
K0435 Cradle Song (Kate Vunnah). Contralto. 1du Gardner
0 Give? Gerald 14

ane), Tenor. Emory B

(Swedish Ballad), (H  Steckmest)

lo-uu « Arthur Walsh
illarney { Michae ‘enor. John Finnegan
Sundial (Hermann Darewski). Contralto. Helen lark

PRICE, $2.76 EACH
82114 ll‘!mnnry Talk for Dich, theure Halle
agne
Dich, theure xun-
Marie Rappol
82115 lxnllnnury 'nlk for Ritorna Vincitor (Return
Aida (Verdi)
Ritorna Vicitor (Return V
Ttalian.  Marie Rappold.
PRICE, $4.00 EACH
83059 Anm. Laurie (Lady John Scott), Soprano. Anna Case.
1d Folks at Home (Stephen . Foster) Roprano
#3060.Chanson de Florian (Florian’ . Song)  (Benjumin God:
plie 1o French.  Alice Verl
r dicesti, o bocca bella r\lu
\l..u Verle
:_.‘m;n Nymphes et Sylvains (H
erlet

Tannhauser (Richard

Tannhauser, (Wagner), Soprano in Germun

Victorious )

torious ) —Aida (Verdi)

Lotti), Soprano, in Ttaliun.

Bemberg), Soprano, in French. Alice

ancta Maria (1

Faure), Boprano in French

o« (Eugen Hildach): (b) Xch H'li. dlch 11 lm'
T Greig), Soprano, in German. Marie Rappold

!‘ﬂ‘“hn. (Serenade) Boprano, in German, Julia
einrich,

8
RI062

(Schubert )

Edison Blue Amberol Records
OONCERT LIST—$1,00 EACH.
28256 Oarry Me Back to Old Virginny (James A. Bland),
ace. _Thomas Cuntmers and Choru
28255 Baper vnmm—nn n Maschera l\'v-r-hy
areh. ace. . Alice Vertet
28254 Still Wie Die Nacht (Carl Bohm),
Jueques Urlus,

baritone, orch
soprano in Ttalian,

tenor, in German, och, ace.

A2158 Enwmm Ildloﬁ introdi
a

REGULAR LIST - 70c. EACH

4119 Golden Sunshine Hu Boldler B(vy Emmerich Kalmar e
sad tenur, arch Shepherd and George W ilto
Halla

s lluum Hn Soldier Boy (Signund Komberg). tenor orch

rge Wilton Bullard

088 1'U ll.le You Want Me \ \, *elham nversational duet
ace.  Rachel Grant and Billy Mure

1114 Keej Voux Eye nu lhe Bnhr v U Love (Ira Schuster), male vob

Thlulllh Thuo Woudu ul Glunu of Mme Hurry il

tenor, oreh, wee, George

115 Way Down in lowa um u\un.‘ %o ‘Hide Away)  (ticorg
W. Meyer), tenor, o iy Murray and Choru

1100 Wn.n ynu Hear Jackson uum - um snxuplume So Long Letty

Earl Carroll), tenor, orch. aee

0 Ylddlc Klﬂdll Klﬂdl! Kaddie Koo h . I\\ \l "
buritone, ore e, Arthur Collins and Byron G

8107 l:"vybndy Loves an Irish Song (Wu. J. McKenna

John Finnegun

108 Ooodm[hl Dinny, and God Bless You H. Garthan). tenor
reb. ace. Ged MoFadden
A\rthur Foots t, oreh. ace.  Merd
orch, nee.  dohn Finnegus
12 Don l.uv- Me, Dnddy (4, M, Verges), baritone, areh Arthur
A

1089 Love Bells (Fruncis Dore orch Walter Van Brunt
1116 Mammy's Little Coal Black Bnu Richu Whiting), tenor

eh. nee.  Manuwel Romuin

1007 Take This Letter to My Mother (Will 8 Huys
orch. ace. Will Oakland

111 Flora Bella—One Step ‘\lm on b
Jundas' Society Or

1005 There's a Little Bit nl lld m Bvery Good Little Girl
(Clarke-Fischer) cing.  Jaudus’ Society Orel

1108 Carnival of Venice secoardion Frosini

1101 Ellis March—Instrum duet.  Ford Haw

Schwarewald

or dancing

Orth). Soderd

1006 In b riptive funtusia (Chas
anz von Suppe), xylophone, oreh. we
TR re
100 Medley of scozcn Alrs—Banjo. unnce.  Fred 1. Baem
104 llun ger arch (Wm Anstend-Seymour Furth Im
wha Band
3117 Blnu lq.lo Dooley an-d uu Honlny Hooley (Geo. W. Meyer
comedienne, orch, uee
195 w-uuoonv-rutlou (Karl \||\~| ndt), tans couplet mit orel. in

n.  Ernest Balle
26196 Iunl n(omn-u (Karl Maxstadt)
Ernest Balle

couplet mit oreh., in German

Columbia Records for March

10-INCH —85¢
Amoureuse (Herbert) "anl
Orchestra necompaniment
Tnnmm chumnnn )

A2157 “‘Penss loneellist

ol Kefor

iment
\2156 1 Lou a Luuh (Lauder and Grafton)
Irehestra accompuniment
thl Bak

violoneellist.  Orehestra

Evan Davies, baritone

'Dollll er (Lauder and MeFayden). Evan Davies
tone, _Orchestra_accompaniment
2169 Pny for snn-hme iways be Prepared for Rain (\hra
hams). Al Jolso iun.  Orchestr mpaniment
Follow Me'" (Me( nson and _Monaco).  ““What Do
‘ou Want to Mak Eyes at Me For?"' Sum Ash. tenor
Orchestra accom
A2155 Aubade No. 2 (Lalo Areanged by H. Monton.  Little Sym

phony Orehestra
Serenade (Hue)
conductor.
A2167 Poor Butterfly, 1.”... New York
Katherino Clark, sopr

George Barrere, conductor

Little Symphony Orchestrn,  George Barrere

Hippodrome Show  (Hubbell
Orehestra aecompanimen
Thn Century Glrl (H, The Century Girl'"  Tner Bar
hour. soprano.  Orehestra accompaniment
\2166 .hm Keep on Bkating (Weslyn and Pollock). M. 3. 0'C
tenor. Orchestra  decompuniment
o'lmn is Tryin' to Learn to Talk H-w-n-n (Cormuek )
Wright, tenor lvum»n necomp
\2168 Hawail and You (Keiser) Re . mor, and James F, Har
rison, |.nr||m.. Oreh tr accompa
Pt in Your amy Eyes (Spencer)
» Oihasits & mpaniment
i Pay on Your !llpplrl .ua Fill up Your Pipe (A Von Tilzer). M
chestrn accompaniment

Horaee

ent
rge Wilson

n- ‘Not. Yotir' numn-m, (Johnson and MeCarthy).  Arthur
Yields, tenor. Orchestra_necompaniment
A2164 wn-n Evening Shadows (Pollu).  Broadwuy Male Quar

tette.  Orchestra accompaniment
ln the Sweet Long Ago (Heath. Lang und Solman) .

enor. und Jumes F. Harrison, barito Orchestr
A2160 n- Honolulu Hicki Boola Boo (Alb
scker Male Quartette
U uau (Von Tilzer)
A2170 =u:n|hln (MucMurrough

M
h harles Harr
other Machree (Oleott and Ball)

drehestra aecomp.
tenor. Orch. accomp.
Harrison, tenor

Chas

Taylor Trio. 'Cello, violin

Oreh._necomp.
A2142 nnn} To Me Only With Thine Eyes.
i

and
i

ore Art Thou? (Asher)

n
A2161 The Music Box (1'n
Mininture Orchestra
!oruud- (Filippueei)
Hassoon und }mr;- duet

Tuylor Trio. "Cello, violin and

batiere u Musique). (Laidlow). Columbia

\uguste Mesnard und Charles Scheutze

A2139 Irish Love Long (Lang) Grace K soprano.  Orch, necomp.
The l.ml- Irish Girl (Lohr). K Her, tenor, Orch. wccomp.
\zlmllm (Miles). Pri 5

‘edding of the Rose, in 4 1), Prince’s llnlu.lm
ing (1) *“Waikiki Merm Cuuks)

1
(Leleiohoku), Helen Louise nnd Frank

“Uun O
hrorn

Palai
Guitar duet.




CANADIAN MusIC TRADES JOURNAL

Music’s
Re-Creation

All the emotions that respond to the
art of living artists respond equally to
the New Edison's Re-Creation of the
great voices of the world.

Music's Re-Creation is not something
you just HEAR, it is something you
hear AND FEEL. The New York
Globe says that the New Edison is “The
Phonograph With a Soul." The New
York Tribune declares that “Edison Has
Snared the Soul of Music."

These statements are not a manufac-
turer's biased opinion, nor the out-
growth of undue enthusiasm, They
are undeniable facts, proven before
more than 300,000 music lovers in
many parts of the United States and
Canada. The critics of nearly 300
representative newspapers, after hear
ing artists sing, or play, in direct com-
parison with the New Edison's Re-Cre-

HRISTINE MILLER ation of their voices or instrumental
( S A 4 . . s
performances, admitted in the colunins
one of the most noted contraltos of the con of their own papers that it was impos
cert stage, making an actual test for the pu » " . 2. 4 2
. sible to distinguish the original music
pose of proving that the New Edison's Re b )
Creation of her voice is indistinguishable from the New Edison's Re-Creation of
from the original it.

The dealer who is fortunate enough to
secure an Edison franchise is fully pre-
pared to profit by the ever growing
demand for the instrument of Music's
Re-Creation—The New Edison.

Thomas A. Edison Inc.

103 Lakeside Avenue, Orange, N.J.
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A New Phonola

In their announcement in this issue the Pollock Mig
Co., Ltd, Kitchener, show their new design, “Princess.”
Phonola dealers will appreciate the added attractiveness
of this member of the Phonola family.

The new factory addition of the above named firm is
now roofed over, and although unexpected delays occurred
in finishing up the building, the management expect to be
through with the builders at an early date,

Vocalion Literature
The artistic attractiveness of a series of Vocalion folders
in colors, sent out by the Nordheimer Piano & Music Co
Toronto, ensures for them the attention of whoever may be
The front page of
French window of a palatial home &

the recipients, one shows the arched

the tiled floor lead
Ing to it with the conventional plant on either side. The
glass panes are represented by cut-out Through these is
a view of a drawing-room interior, brightly illumined. A
Vocalion is shown as the centre of attraction for an admir-
ing group of ladies in evening gowns and men in dress suits.
The bright colorings throw the instrument out in strong
relief

A second folder has a front page cut-out, showing a
family group so engrossed with a selection on the Vocalion
that they can see, in imagination, the band and the leader,
which are dimly shown in the background. The third, suit-
ably illustrated, is entitled “You Are a Musician; Why Not
Enjoy Your Talent?"
Victor Record Patents Infringed. Berliner

Gramophone Co. Secures Injunction

Just before the holidays the Berliner Gramophone Co.,
Ltd., Montreal, were advised that a concern calling itself
the Canadian Specialties, Limited, of Moose Jaw, was selling
and offering for sale Victor records at considerably less
than the regular catalogue prices. They were advised that
this concern had obtained possession of these records from
some former “His Master's Voice” dealer who had dis-
continued the line

On the contention that their record patents were being
infringed by the sale of these records at less than the
icensed retail price, they instructed their solicitors, Messrs.
Blake, Lash, Anglin & Cassels, of Toronto, to take what-
aver steps might be necessary for the protection of their
interests, They took the matter up through Messrs. Mc-
Kenzie, Brown & Co., of Regina, and application was made
for an injunction. This, Messrs. McKenzie, Brown & Co.
were successful in obtaining, in the form of an interim in-
junction, restraining the defendants from selling Victor
records at less than the licensed retail prices, and from giv-
ng away one or more such records as a premium with
others, such injunction being good until the 25th instant,
when a motion to continue it until the trial would be made.

On the motion to continue the injunction coming up,
the order was issued by Judge Elwood, continuing the in-
junction until the trial of the case, which will take place
in the near future.

The light of advertising puts the non-advertiser in the
dark.

portion of your rightful income.

( Write for ** Music Money,"" a book **full of meat " for those
dealers interested in quick and frequent turnover of capital. )

If you have not yet equipped yourself to supply Columbia records
by Ysaye, Parlow, Hofmann, Casals and Godowsky—five of the
world’s leading instrumentalists, you are missing a considerable

bi - C

r
Factory and Headquarters,
Toronto . anada




42 CANADIAN MUSIC TRADES JOURNAL
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One of the
many Ari Style
Vocalion
models.

About Vocalion Representation

The Aeolian-Vocalion is made in a compre- The Aeolian-Vocalion is not only far in the
hensive series of models—ranging in price lead to-day, but the whole history of its
from $50 to $2,000. manufacturers is a certainty of its remaining

s0. Moreover, this leadership is obvious at
This complete line provides for every a glance, even to the least musically cul-
present demand of the phonograph market. tured. It is apparent in the most moderate-
In the Vocalion range you have a group of priced “'stock’ model—overwhelmmxly evi-
Instruments that are clean-cut and character- dent in the Art Styles.
istically Aeolian in quality—and that simply
abound in material and talking-points for
the salesman.

When, in addition, it is realized that Aeolian-
Vocalion Tepresentation insures protection
for the dealer, the tremendous value of this

Vocalion representation denotes leadership representation becomes apparent.

in the phonograph business. Competition is We invite you to write for details of the
growing, and popular demand is depending Aeolian-Vocalion proposition. A complete
more and more on intrinsic merit and catalogue and other interesting information
demonstrable superiority will be sent to any responsible enquirer,

NORDHEIMER PIANO & MUSIC CO., LIMITED

Canadian Distributors for Aeolian-Vocalion
CORNER YONGE AND ALBERT STS., TORONTO

VOCALION PRICES ARE—$50 TO $500 —_—
FOR CONVENTIONAL MODELS.  ART
STYLES TO $2000.

W
L]

b |
Il

THE AEOLIAN.
VOCALION

Style G, Price $100 Style K, Price $300

—J
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The
Nordheimer .l
Grand

NOW HAS THE

FIRST—n means an improved piano
Why? Because through the Duplex
Scale is secured a better tone—a tone so
superior that even to the untrained ear its
beauty is apparent.
When the hammer strikes the strings, you
get pure tone—not a thump of the hammer
accompanied by sound
In this piano we have overcome many of the
limitations heretofore apparent to musical
people in the Canadian Grands as a class. Al-
ways an instrument of real worth and repre-
senting | value, the Nordh
Grand has for years been steadily showing
improvement—until, now, with these latest
improvements, it will bear comparison with
the most costly American Grands.
As for its appearance—even a casual glance
will reveal a beauty of line that gives promise
of something new and better in i
piano construction. “That promise
on closer examination. To the tic eye
there is something very satisfying about the
glint of rare old mahogany. The beautiful
wood of the Nordheimer Grand is made more

@-

'l"

DUPLEX SCALE

What this means to Nordheimer Representatives

beautiful by a superb finish. Its simplicity
of design affords splendid opportunity for
that added touch of grace and elegance which
denotes the masterpiece of fine workmanship.
Now we come to the practical aspect of all
this superiority—its application to the re
quirements of the dealer. o you not see its
great significance? Do you not thrill with
the anticipation of many sales—based on the
opportunity this great instrument affords you
of saying to a critical customer:

Ist—I] can satisfy your most ex
g requirements in a Grand
Piano.

2nd—I can at the same time satisfy
your patriotic desire that you own a
Grand of Canadian make.

NORDHEIMER
PIANO & MUSIC CO,, LIMITED
T O RONTO
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Music Store Destroyed by Fire Wright

Piano Co. Lose Store and Stock

A sixty thousand-dollar blaze in the town of Strathroy
20th, destroyed the retail store

f the Wright Piano Co., Ltd

ing machines to the

on the evening of January

and stock Pianos and talk

value of
but this loss is covered by
Fire broke out at a
basement of the

about
insurance

were destroyed

few minutes
Canadian Smallwares Co. store ad
Joining that of the Wright Piano Co Ltd. The Building
was known locally as the Queen's Hotel Block, and only the
walls are left standing

Just before Christmas the Wright Piano Co
a number of
talking machine

past nine at night in

the

completed
sound-proof demonstration

On
therefore

booths for their
department

placed insurance, and

these they had not yet

this loss is carried by the
company
The fire was not extinguished until Sunday morning
and so serious was it that London was asked to send assist
ance, which that city promptly did
The Journal understands that the

be replaced at once

destroyed stores will
Although the Wright Piano Co

were
victims of the fire their factory was not touched. The fac
tory is located in another part of the town and is con

tinuing to operate with the same briskness that
ized the closing months of 1916

character

Presentation to J L Armstrong, Now With
Sherlock-Manning

As stated in a previous issue of the Journal, My, J, J
Armstrong, for the past six years connected with W. G F
Scythes & Co., Ltd,, of Regina, has joined the organization
of Sherlock-Manning Piano & Organ Co. London. Mt
Armstrong, who succeeds the late Mr. C. E Tanney, of the
latter firm, was, prior to his departure from W G F

e A Avmatrong, who is now with Sherloek-Manning Piano
Scythes & Co., presented with a valuable club
staff and members of that firm

The presentation was made by Mr. Scythes, president
of the company, who expressed his own personal regret and
that of Mr. Armstrong's associates at the loss of so valuable
a member of the staff and the severance of such pleasant
relations. He predicted that “Dad” would promptly win
his way to the hearts of those with whom he will come in

bag by the
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contact in his new field, just as he

He assured Mr. Armstrong that
with him the best wishes of his former

had done with those he
leaves behind he carried
away employers and
associlates

Mr. Armstrong has already
the Sherlock Manning Co

wholesaling this line of

begun his activities

first

with

and during his month

pianos and

covered the
to Calgary and north to Edmonton
with results pleasing t¢ himself and gratifying to the firm
He found Sherlock-Manning

these instruments

players
territory from Regin

dealers most enthusiastic
and gave Mr Armstrong substantial evi
dence of their enthusiasm in splendid orders

over

Mr Armstrong is expected in London in a short time

Honesty
(From the Detroit Free Press)

The real test of honor's not when all your skies are

fair,

Supplied with all he'll ever need most any man is
square

The man with plenty in the bank won't lie or cheat
for more

Or try to dodge the just
gained for

But more than that must
amounts;

The honor that is genuine is honest when it counts

accounts that he has bar-

honor show; to little that

Let troubles come and clouds appear and fortune go
astray,

How do you stand unto the debts you can't afford to
pay?

How do you meet the men
you flinch?

And can your conscience say of you you're honest in a
pinch?

Are you the sort of man that
stands

Prepared to make the sacrifice that honesty demands?

you owe, full face, or do

in the face of trouble

The word of any man is good if keeping it requires

No tax upon his ease or wealth or personal desires.

But when a promise made matures that calls for
sacrifice,

Do you you escape by cunning means or strive to pay
the price?

Man's honesty cannot be told in days of his success

The honor that is genuine is honest in distress.
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Otto Heineman Phonograph Supply Co.

INCORPORATED

25 WEST 45th STREET, NEW YORK
FACTORY, ELYRIA, OHIO

Are You Planning to
Manufacture Phonographs?

Every piano manufacturer who intends to manufacture phono-
graphs will find it profitable to make arrangements now to equip
his machines with the

Heineman Motor

This motor is the STANDARD motor of the industry and has
been adopted for exclusive use by the world's leading phono-
graph manufacturers. The

Heineman Motor

Stands for QUALITY in every detail.

Write for a copy of our 1917 Catalog—
Just off the Press
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—CQGet 1t firmly
fixed in your mind

BRANT-OLA

The phonograph trade is showing its approval
of the BRANT-OLA by booking such substan-
tial orders that Brant-Olas are sure to loom
large in 1917 phonograph buying.

It plays all disc records—every make—and
gets all the music out of each record.

The motors, tone-arms, sound-boxes, and parts
used are the most modern and most depend-
able on the market,

The Cabinets are produced in our right up-to-
the-notch plano case p]'dnl. which spr'(\a]lzr‘s
all the time in the finest of workmanship.

Three styles are being manufactured to retail

at figures that give the dealer a good profit.

Style B Write for Prices.
Make your policy include the BRANT-
OLA line
There are Dollar reasons as well as
others.

A letter or a 'phone message. and our
traveller will call.

Brantford Piano Case Co.

Limited
M. S. PHELPS, President and General Manager

Brantford - . Ontario

Style A
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More Attention to Home Development and
the Better School Movement Proving
Helpful to Saskatchewan
Dealers
Regina Retailer Visits East

Mr. Gibson, of Renwick & Gibson, the Regina, Sask
musical instrument dealers, has returned home via Chicago
after a visit to Ontario points, This firm have had the
agency for Dominion pianos, organs and players, and re
cently added a phonograph department in which they fea
ture the Musicphone made by the Newbigging Cabinet Co
of Hamilton

While East Mr. Gibson visited the Dominion factory at
Bowmanville, the Newbigging factory in Hamilton, and the
Otto Higel Co. factory, Toronto. Speaking of Western
conditions, Mr. Gibson, who, by the way, is a native of
Peterboro, Ont., and has been for 13 years in the West,
made many interesting observations in conversation wita
the Journal

He said “the rural districts throughout Saskatchewan
were never in such good condition, for general business, as
they are to-day, which means a great deal to Regina, being
as it is, the trading centre for all the country within a radius
of 100 miles, excepting directly west on the main line.”

Among the encouraging signs noticed at present, Mr
Gibson said were (1) the fact that farmers were giving more
attention to home development. They had brought their
farms and barns up to a high standard, and were now spend
ing money generously on their house furn.shings and home
entertainments. This was helped on still farther by a no
ticeable increase in the proportion of men who are retiring
on farms. (2) The “Better School Movement,” which was
being agitated throughout the province. This had resulted
in requiring school teachers to be more proficient in music
so that they could teach that subject more effectively

He pointed out that the two recent commercial enter
prise additions to Regina—the Imperial Oil Co and Robt
Simpson Company's Western store—were already represent
ing large monthly pay rolls, and were growing in the num-
ber of hands employed. All these conditions are reported
to be potent factors in increasing the sale of pianos and
talking machines in Regina and district. The doing away
with liquor licenses was considered by Mr. Gibson to be
helpful both to sales and collections

Both Mr. J. J. Renwick and Mr. Gibson, of this firm, are
experienced dealers, and are making good progress at their
warerooms in the Black Block on Hamilton Street. Mr. C.
N. Blewett, of the same firm, was in Toronto with Mr
Gibson.

New Bell Models Coming

Our representative, when last at Guelph, called at the
factory of the Bell Piano & Organ Company, Limited, and
was informed that portions of large orders booked before
Christmas were still unexecuted, notwithstanding that the
factory had been working overtime. Shortage of labor is
in large measure responsible for this condition.

Anticipating a large extension in trade, the Bell Com-
pany has in hand the preparation of several new piano
models, which should please both the company's old-trade
friends and the many new friends who are being rapidly
added to their clientele.

An interesting device is about to be introduced on the
Liverpool, England, tramways, namely, an electro-magnet
route indicator with a phonograpgh attachment, which auto-
matically announces the names of the stopping places.
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A Piano Man in the Trenches

In a letter from “Somewhere in France,” Captain W. A
Child, who in civil life is “Billy” Child, a well known and
popular citizen of Regina, and senior member of the music
house of Child & Gower, extends to the trade very best
wishes for a big and profitable year in the piano business.
He also expresses the hope to be back again “when we
clean this mess up.”

Captain Child, who wrote from his “little dug-out, 25
feet underground,” said, “things have been quite lively all
along our front, and it seems as if Fritz has a few kicks
left in him yet. But we are gradually closing in on him
Our artillery and aircraft have his beaten off the map. We
see some great scraps in the air over the front lines, when
our planes go over Fritz's lines. We have about 20 machines
to Fritz's one now

“We expect the next big push, which will be in the
spring, will take place around the front line we are now

Capt. W, A, Child
holding. We are bringing up our heavy artillery and build-
ing all kinds of railroads up to the front line, so as to rush
the supplies in, when the big game starts.

“Qur trenches are knee deep with mud and water, so
you can imagine how pleasant it is standing to all night
waiting for the Huns to start something.”

Visited Sherlock-Manning Plant

Mr. H. J. M. Gloeckler, the well-known Saskatoon
dealer, accompanied by his wife and young son, visited the
Sherlock-Manning plant at London on the occasion of his
recent visit East. Mr. Gloeckler was surprised at and de-
lighted with the up-to-dat hods and compl of
the Sherlock-Manning plant. He was much impressed with
the extent of the factory and plant and the attractive con-
ditions under which employees of the Sherlock-Manning
firm work. He showed his appreciation of the line by a
substantial order running into the carloa Mr. Gloeckler
returned home via Chicago, having visited Ottawa and
Toronto.

When you omit the price from your ad. or display,
you leave out the thing the customer is anxious to know
and must know before buying.
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Canadian Piano for Europe
The

two

most optimistic person would
half ago that Canadians

building ships for the European nations

hardly have prophe

sied and a years would be

and perhaps until

after the war is over we will not know to what extent this

has been done. The two views on these pages illustrate the

launching of a million-dollar ice-breaker

it will perhaps be a surprise to our

and dredge, and
readers to
the

men who spend their time and endure

notice the

Interior view is such a contrast to How

hard
upon t

exterior

ever, the the

ships of operations such as boat is

that
and the piano shown in the view of the officers

this called

perform, are entitled to all comforts can be given

mess demon
strates that the authorities realized this

The expression used by the newspapers when a body
of troops have moved east for further training applies to
the ice-breaker, shown on the opposite page. At the
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case makers for grand and upright pianos, and for genera

hand

Port Arthur Piano Man Gets D.S.O.

Major E. Shellard, who has an interest in the Tucker
Piano & Music Co., Ltd., of Port Arthur, and until going
verseas was accountant for that firm, has been gazetted
ompanion of the Distinguished Service Order for con
Spicuous gallantry in action He led a successful attack
on the enemy's front line trenches, and after their capture
reorganized the defences, consolidated the position, and

held it against cc
Major §

came to Canada about nine years ago

unter-attack

ard, son of a well known Bristol contractor

He was a Captain in

the Gloucestershire Regiment He held a musketry in
Structor's certificate. He volunteered on the outbreak of
war and went to England in command of a machine-gun

8 Sherlock Munning 1

present time it is supposed to be keeping
for the ships of the Allies away in Northern Europe

The Sherlock-Manning Piano Co. have just reason to be
proud of the fact that the Sherlock-Manning piano was
selected for this splendid boat
was placed through Prof. D
Ontario

the ways clear

The order for this piano
Mulhern, of Alexandria,

English Factories Want Workmen
That there is a keen demand for workmen
factories of England, is

in the piano
quite strongly emphasized by the
manner in which help is being advertised for. In one of
the dailies John Brinsmead & Son use a well displayed,
pulling advertisement in three columns, 12 inches deep,
announcing “work-folk wanted.” The pleasant conditions
are emphasized, as also is the fact that splendid opportuni
ties are offered apprentices. The help required includes
men and women French polishers, finishers, regulators and

ol
section. On arrival he was gazetted Major in his old regi
ment. He was in command of half a battalion in the heavy
fight which won him the D.8.0

In the midst of the drive in August, while in command
of half of his Battalion, Major Shellard led his men across
“No Man's Land” and captured 900 yards of the German
front, and went back 400 yards, taking two lines of trenches
and 175 prisoners. These they held for two days, repelling
many counter attacks. At the end of that time they were
relieved

Other members of the Tucker firm's staff are at the
front, including A. D. Kelly, a brother-in-law of Mr, Tucker,
now with his battalion in France, and a former tuner in the
employ of the firm enlisted to take charge of a machine
gun

Mr. Tucker himself, holds a Lieutenant's commission in
the g6th Regiment, and for twelve months was on local
duty with guard on elevators, drydocks, etc.
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Goderich Organs in Demand

The management of the Goderich Organ Co., Limited

reports good business in organs, orders coming so fast that
they are working overtime, and have added to their action
to up. They state their
grand model for small churches and schools, is

This firm employs no travellers,

room staff in order catch that

chapel in
great demand in the West
doing business entirely by mail
factory
stock, and enables the company to take good care of
their customers. All the dealer has to do is to send in his
order for what he requires, and their sales department looks
after it

The outlook for business this season is very good. While
other firms are dropping organs and devoting their time to
Limited, are
of new

This is proving very satis
It prevents the dealer from being loaded up with

piano manufacture, the Goderich Organ Co.,
enlarging their organ department to take care

business.

ISLY NLAY N

Improved Advertising

The Journal has commented at various times upon the
marked improvement in the text of music trade advertising
in the daily press. The place of music, the purpose of the
piano and the necessity of both, attractively presented, is
so noticeable an improvement over advertising having no
other point but a cheap price that it deserves mention,

The following quotation is from a recent announcement
noticed in a local daily:

“The piano is a life association—it stays with you
throughout your days. It passes on into the lives of your
children. In buying a piano think of it as a lifetime pur-
chase—worthy of careful and wise selection

“Think of your piano as having a destiny to fulfil—to
bring the joy of music into your home, to open new visions
in the minds and hearts of your children, to gladden all
when you need the charming sound of music.

“You will then realize to the full why you should not
let the consideration of a few extra dollars bring elements
of risk into your investment. g
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Piano Man's Brother Daring Aviator
Word has been received at Ottawa of the good work

accomplished in the Mediterranean by Lieut. Jack Devlin

of Ottawa, brother of W. F. C Jevlin, director and sales
manager of the Martin-Orme Piano Co., Ltd, who has
another brother in the aerial service. At the outset of the
war Lieut. Devlin took up aviation and was attached to
the Naval Aerial Service, being appointed to one of the
coast stations for defensive work. He did splendidly
there, and was subsequently transferred to the Near East

He was in the Balkans for some time, with headquarters on

the line of Imbros
Word has arrived to the effect that Lieut Devlin was

among the aviators who carried out a dangerous night flight
resulted in the destruction of several big bridges
twenty of Adrianople. The flight

Imbros at a height of about ten thousand feet

which

about miles south was

made from

Reaching their destination, one of the railway bridges over

the Maritza River, Lieut. Devlin and Flight-Lieut. Heriot
descended to within Boo feet and dropped their bombs,
several of which were direct hits. The destruction of the
Maritza River bridges communication between
Turkey and Bulgaria, except for the mule trails and pontoon
service. Several attempts to thus hit Turkey and Bulgaria
had been made, but that by Lieuts. Devlin and Heriot proved
successful

Their flight was about 100 miles, but though subject to
a heavy fire from anti-aircraft guns the daring aviators re-
wurned safely to Imbros, though Lieut Devlin had both
hands severely frost-bitten. It is understood that both the
young aviators have been highly commended for their suc
cessful raid. Last year one British aviator made the trip
and damaged the bridge considerably, for which he was
awarded the Distinguished Service Order

It is understood that Lieut. Devlin will be promoted as
a result of his good work

severed

Music is a necessity.
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is steadily growing in popularity. And no wonder,

O (FEICIRT

every customer is a booster, and is glad to tell his or
her friends about their good fortune in choosing a
Musicphone

THEY POINT OUT
The Self-contained Electric Power, no winding.
The Universal Tone Arm, so perfect no attachments

needed, playing Edison records to perfection, as well as
all others.

The Self balancing Hood, as light as a feather compared
with others.

The large all spruce Sound Chamber, giving beautiful
full tone.

The moderate prices that are (‘harged, and yet the
dealer gets more than from any other line.

Get in touch with us to-day

Newbigging Cabinet Co.

HAMILTON . ONTARIO

Record Cabinets for all makes of
Machines

Player Roll Cabinets

This is going to be a hard year for cabinet factories,
help is growing scarcer as the war continues. Dealers
are well advised to place orders well in advance of their

requirements.
wnwma  INEWBIGGING CABINET Co., Ltd.
o, T o R o Hamilton, - Ontario

R e——————r Y.
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What Some Hamilton Dealers are Saying
Comments on Current Topics—Minnes Bros
Willis Lines—Trade Doings
MN OW what could a fellow do in a case like this?" was
a question put to a Journal representative the other
day by a dealer in Hamilton, who related this selling inci-
dent: “I called on a young man three or four times, and
thought finally I had a fairly easy piano sale to close when
his wife expressed her satisfaction with my piano and my
proposition, But at my last call this prospect said: ‘Just
a few weeks ago 1 made my last payment on this little
house. 1 have enough money in the bank to make a good,
substantial payment on the piano, but this is the first time
since coming to Canada twelve years ago, that I haven't
had payments of some kind or other hanging over my head
and 1 want to see just how it feels for a while to be com-
pletely out of debt.

Represent

“The wife was plainly but well dressed, and everything
about the house looked as if the husband were a good pro
vider. It didn't look as if he wanted to avoid getting what
he could for his family—so what could you do?”

Several members of the Hamilton trade spoke rather
strongly on the “Bosh” that is talked by the man-on-the
street about soldiers’ wives throwing away their money on
pianos and talking machines One man said he thought
everyone should exercise reasonable care in selling to a
soldier's wife, but if there were any persons in the whole
country who were entitled to any home pleasures and en-
tertainment within reason, it was those Who had relatives
at the front

“I know a soldier's wife and family,” said another, “who
have little else to keep them from thinking and worrying
evenings about the husband and father at the front, except
their inexpensive machine and a small selection of records
Anyone who begrudges them that necessary pleasure is a
hang sight more of a crank than a sane thinker.”

Said a third man: “Some of these people who repeat
such trashy gossip about the extravagance of soldiers’ de-
pendents in buying pianos and phonographs, give me a
pain. These people are not in receipt of charity money.
All that they get is due them. It's nobody's business how
they spend it, anyway, any more than any other person's
personal expenditures are everybody's business. As a rule
such statements are made as an excuse to shunt the re-
sponsibility of contributing to the various Patriotic and
kindred funds."

“What about our Saturday afternoons off this year?”
is a popular topic among Hamilton salesmen these days.
The young ladies in the stores are not averse to discussing
the subject either.

Interior alterations are being contemplated by Mr. F
Lunn, of the Gerhard Heintzman branch. Rather than
publish a retraction next issue, we might explain that this
does not mean the undergoing of an operation, as Mr. Lunn,
through his bowling in summer and curling in winter, is in
the pink of condition. The alterations are to be on the
warerooms, and will permit of a still larger phonograph
department, which Mr. Lunn has made a signal success of.

Mr. J. Fasken McDonald of King St. East, has recently
welcomed a “Classy” neighbor in the person of the new
Royal Connaught, Hamilton's leading hotel, which is one
of the very finest in the province. Mr. McDonald is find-
ing business reasonably good under the trying conditions
existing, and noted the general scarcity of good piano
salesmen.

Hamilton is now known to the trade as the home of
one of the high-grade types of phonograph. The “Music-
phone,” manufactured by the Newbigging Cabinet Co,, is
being readily ordered by dealers all over the Dominion, es-
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pecially those who have had a long-standing connection
with this firm in the purchase of record and player roll
cabinets. The order fyle that pronounces the Newbigging
tactory behind with the orders, is an evidence of how the
Musicphone is appealing to retailers Three features of the
Musicphone are the electric motor, with its self-contained
power, the universal tone arm, and the self-balancing hood

“To the ‘Bunch’ at R. 8, Williams & Sons Co. Hamilton
branch, remembering the many pleasant days and good
times,” is the greeting that came recently, with his photo
graph, from England, from a former member of the staff,
Sgt. Vernon T. Carey, of the Battalion, now at
Bramshott Camp. “Vernon' is making a name for Hamilton
by some quartette singing he is taking part in in England
Good tidings are also received from Bandmaster L. F
Addison of the 86th Machine Gun Band, now at Shorn
cliffe Camp. Bandmaster Addson is a brother of Stanley

120th

Addison, manager of the local R. 8. Williams branch. The
latter has been busy with the firm's 8th annual club sale,
from which he reports good results

The Nordheimer banner, which is upheld here by
manager Louis E. Eager and his efficient staff, is planted in a
more advanced position each month, This store reports
business good in all departments. Their facilities for de-
monstrating the Aeolian-Vocalion are all that modern
phonograph quarters can provide, and this Vocalion de-
partment, the introduction of which was recorded in our
December issue, is running quite up to, and even beyond
expectations.

Mr. Adam Blatz, who has a long record of service on
the Nordheimer staff, commends Canadian Music Trades
Journal for its stand on the “music-a-necessity” question.
Mr. Blatz continually uses many sound arguments in his
selling talk based on the actual necessity of music in the
home and in the life of a city or a nation.

Mr. A. Lorne Lee, of Nordheimer's branch, makes a
hobby of dressing windows. Photos of several displays
have appeared in the Journal from time to time. Recently
he entered one in the window dressing contest being con-
ducted by the Auto Piano Co. of New York. A brief de-
scription of it is as follows: The window decorations
consisted of evergreen rope and berries, red and green,
draped up like a curtain effect, the colors making a very
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striking appearance. The centre was a wreath of red
berries covered with poinsettia and a large, red globe wired
in the centre. The player is in fumed oak so as to avoid
reflection of street lamp almost opposite the window. A
large Paddy-green ribbon was at the right end of the piano,
and a beautiful plaque head on the centre of the piano

Two player rolls were stretched from one side of the
window to the other in up-and-down fashion, and the
entire floor was covered with used rolls. On the left and
right of the player were two pedestals, with rolls draped in
pyramid effect. Two window cards were used, one on either
side. The card on the left read: “Would you buy a house
without lighting and plumbing? Why buy a new piano
without a player action in it?" The card on the right
read: “The day of the silent piano is past. Hear the
Human-Touch player.”

Messrs. Minnes Bros., of 17 McNab St. South, have
Just started as local representatives of Willis and Knabe
pianos. These gentlemen have had a good experience in the
piano business, one of them being an expert tuner, so that a
successful handling of these lines is looked for by their
many friends in the trade.

When a Journal representative called at the Mason &
Risch store he was unfortunate in finding the manager,
Mr. E. L. Brown, out. But the writer's mind went back
to the Hamilton dealers’ first annual banquet on the last
day of March, 1916, at which Mr Brown, in a few pointed
remarks, summarized the idea of co-operation by the mem-
bers of a piano firm's staff. He said, “No part of our work
Is more important than another. The duties of making a
piano, selling a piano, tuning it, delivering it and writing
the ads telling people about it, are all equally important.
Each is dependent on the others.”

The name of Carey has for long been closely identified
with the musical activities of Hamilton, and Mr. A. Carey,
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of Carey & Sons, has an old and established connection in
music trade circles. His getting into harness again in the
new premises at 64 King St. West a year or so ago, gave
Mr. Carey a new start in the “game"” of his choice, in
which he is an experienced player. His general business to
date this year is reported up to expectations

Thomas Anderson, the well-known Hamilton music
dealer, is justly pleased with the way the musical public is
asking for an educational book he is publishing, entitled
“Scales, Chords and Arpeggios,” by Dr. C. L. M. Harris,
particulars of which appear elsewhere in this issue. Mr.
Anderson has also just published a “Patriotic Song for the
Motherland and Canada,” by Lieut. Geo. R Robinson, a
Hamilton musician, who is ex-Bandmaster of the 13th
Regimental Band. Mr. Anderson has recently built up a
nice talking machine and record trade in addition to his
established piano business. He advocates a “playing-safe"”
policy in piano sales these days, by carefully choosing in
the case of time deals

Mr. W. J. Steele, local Heintzman manager, observes
that the average person is earning more, and consequently
spending more, which is reflected in his sales by a larger
proportion of the higher grade instruments. The genial Mr,
Steele is always ready with a good yarn, and trade visitors
to Hamilton do not need to be long in town to pick up
one of his “antidotes.”

Mr. W. B. Puckett, vice-president and manager, with
Mr. H. Samels, factory superintendent of the Williams
Piano Co., Ltd.. Oshawa, visited New York recently.

A series of pictorial monthly calendars are a part of
the Williams Piano Co.'s advertising plans for 1917. These
are reproductions of famous paintings, and a conspicuous
line asks the question, “Have you read the other side?”
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Trade News Briefs

The assets of the Doherty Piano Co., Ltd., Clinton, are
being advertised for sale by the assignees.

Mr. John Glassford of the Mason & Risch branch at
Chatham, addressed the local Macaulay Club on the piano
and its components.

A considerable impetus to Mischa Elman's records is
reported by Victor dealers as a result of the Canndion con
certs given by that eminent Russian violinist.

The Chicago Piano & Organ A ion b d the
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Chicago. F. W. Teeple of Chicago is president; C. A. Grin-
nell, Detroit, and James F. Bowers, Chicago, vice-presidents;
F. H. B. Byrne of New York, treasurer, and W. J. Keeley
of New York, secretary. This Chamber of Commerce em-
braces the various associations of the manufacturers, the
retailers, the travellers and the music roll manufacturers.
A large advisory committee of the National Music
Show to be held in Chicago in May, includes representation
from among manufacturers, retailers, travellers, roll manu-

facturers, talking machine manufacturers, music publishers,
a Goce £

on q
officers of the three national piano trade associations on the
occasion of their executive meetings there recently.

From an Ontario paper: “John Scott has purchased a
set of bagpipes and we expect some open-air concerts in
future.” Is this an expectation or an apprehension?

At the annual meeting of the Boston Music Trade As-
sociation, Ernest A. Cressy of the C. C. Harvey Co., was
elected president. Wm. F. Merrill of Ivers & Pond Co. is
secretary.

The sheet music publishers of the United States are to
decide at the annual convention of their association in June
as to joining the Music Industries Chamber of Commerce,
formally organized in Chicago.

A new artist in the Pathé list is Mlle. Claudia Muzio, of
the Metropolitan Opera Co., New York, who made her New
York debut recently in the leading roll in “Tosca." Abroad
she achieved fame as a member of “La Scala,” in Milar.

Mr. Fred Cross, western wholesale représentative of the
Williams Piano Co, Ltd, Oshawa, while east in January
for the gathering of that firm's wholesale men, had an opera-
tion performed on his nose. Mr. Cross has returned west
fully recovered from the effects of the operation.

Mr. H. ]J. M. Glockler, the well known music dealer of
Saskatoon, was among January trade visitors to Toronto.
Mr. Gloeckler, who was accompanied by Mrs. Gloeckler
and their young son, is an active Gerhard Heintzman dealer,
and also features “His Master's Voice” products. While in
the east Mr. Gloeckler visited Ottawa and London.

Mr. Paul J. Stroup of the Universal Music Co, New
York, paid a flying visit to the firm's Canadian headquarters
recently. Mr. Stroup was able to see the Canadian branch
comfortably quartered in their new premises at 208 Victoria
St., and expressed himself as quite pleased with the facilities
there for carrying their large stock of player rolls.

Mr. H. G. Stanton, vice-president and general manager
of the R. . Williams & Sons Co., Ltd., Toronto. Mr. B. A,
Trestrail, director of publicity, and Mr. P. A. Petch,

holesale p aph department, attended the
Edison Jobbers' Convention at New York. Mr. Trestrail
delivered an address on “Dealers’ Conventions.”

The Columbia Graphophone Co., New York, have leased
the corner store at Thirty-seventh St. and Fifth Ave., for
a term of ten years. It is planned to have here an excep-
tional talking machine store, and being seen by thousands
of visitors every day it is expected this store will be of
great value to Columbia dealers by reason of the addi-
tional prestige.

The annual conventions of the various organizations in
the United States music trade are to be held in Chicago
during the week from May 18 to 24. This was the decision
of the executives of the interested associations at mid-
winter sessions in that city. The associations concerned
are those of the manufacturers, the retailers, the music roll
manufacturers and the travellers. It is proposed to hold a
music show in connection.

The Music Industries Chamber of Commerce of the
U.S.A, talked of for two years, was formally organized at

pr ional, motion picture and civic interests
and music advance bureau. The talking machine repre-
sentatives include Mr. James P. Bradt, Columbia Grapho-
phone Co., and H. N. McMennimen, Pathe Freres Phono-
graph Co.

President Kent Piano Co. Visits Toronto
with Phonograph Manager

Mr. Herbert Kent of Victoria, B.C,, spent a day in
Toronto en route to New York, to attend the Edison Job-
bers' Convention. Mr. Kent, who is president and managing
director of the Kent Piano Co., Ltd, of Vancouver, was
accompanied by Mr. G. Langtry Bell, manager of the firm's
phonograph business. The firm also own the Kent Edison
shop at Victoria, where phonographs and records exclusively
are sold.

At Toronto Mr. Kent and Mr. Bell joined the R. S.
Williams & Sons party, also going to New York for the
gathering of Edison distributors. Although snow and cold
was responsible for their train arriving hours late, they still
insisted that Toronto's zero weather was very comfortable.

Mr. Kent, who several years ago had retired from active
business, was not content out of the music trades, and re-
turned to it with even more enthusiasm than before.

Referring to conditions in his province Mr. Kent spoke
quite opti lly, though that the slump
which had commenced before the war was more severely felt
in British Columbia than in the east. Thousands of men
removed from Victoria and Vancouver, and from other
places in the province, seriously curtailing the market of
the merchants.

Vancouver, however, is recovering more rapidly than
the capital city, where there is less industry. The piano
trade, Mr. Kent said, had recovered from the conditions
brought about by the abnormal number of used pianos put
back on the retailers’ hands by families preferring to lose
their instruments than to continue the responsibility of the
deferred payments. Large numbers of pianos
the auction rooms. These conditi made it impossi to
handle any quantities of new goods for a time, but the stores
are now all showing clean stocks of new goods. The
Kent firm have found their new store a great incentive to
improved business, and are well pleased with the results
since. They look forward to 1917 being a successful year.
They have the Steinway and Nordheimer agencies at Van-
couver, a so feature the Everson, Kohler and Campbell
and Autopiano lines. They are Edison distributors for the
province.

Mr. Kent and Mr, Bell journeyed to Toronto over the
C.P.R,, but propose returning home from New York by way
of California.

Musical Instrument Dealer (to new boy)—Now, if while
I am out a customer wants to look at a mandolin, flute or
piccolo, you know what to show him?

New Boy—Yes, sir.

Dealer—And suppose he should want to see a lyre?

Boy—1I'd ask him to wait until you came in.
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T'he Willis
Crest of
Quality

The Biggest
Thing in
Selling is to

Make people believe what you say

WILLIS ART PIANO
STYLE E LOUIS XV

The
Knabe
Propaganda

shows its strength in the artists
playing the KNABE through-
out the country. Six artists of
the first rank,

Godowsky Ornstein
Schnitzer Volavy
Wittgenstein Gallico

are on tour with this great
piano, lending the tremendous
weight of their artistic influence
to increase the familiarity of
the public with the piano they
believe to be the best.

A Knabe concert grand now
occupies the post of honor in
the ball room at Government
House, Ottawa. The House of
Willis has the wholesale Cana-
dian representation of this fa-
mous Knabe line

A salesman recently remarked: | approach a man as though,
if I wanted to look out of a window and it was foggy, I'd have
to clean it to look out. If | want a man to hear me and | know
his mind is clogged with a lot of reasons why he isn't buying,
then | must clean his mind before | can hope to have him
listen to me."”

With Willis Pianos and Players you have every facility for
cleaning the prospect's mind and winning his confidence.
The name Willis stands for confidence compelling pianos. [t
stands for materials, workmanship, knowledge, experience,
policy and prices, backed by a House of integrity so thoroughly
that the confidence created goes right down the line from
factory to dealer, dealer to salesman, and salesman to the man
who buys the piano for his own home.

WILLIS & CO., LIMITED

Head Offices :
580 St. Catherine St. W,
MONTREAL, QUE.

Factories :

ST. THERESE
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MONTREAL NOTES

ANY visitors were attracted to the city by the Motor
Show, and the interest in this event extended to the
piano trade. Practically all the stores reported out-of
town visitors during Motor Show week. Montreal
tinues to grow in relative importance among the cities of
Canada. Industries continue to develop, and more atten
tion continues to be attracted by the importance of this
centre. As the city develops the music trade benefits.

Among the month's trade visitors in this centre was
Mr. T. Nash, manager His Master's Voice, Ltd, Toronto,
who spent a day at the Berliner Gramophone Co.'s factory,
“the Home of the Victor.”

The Mount Royal Gramophone Record Exchange has
been opened, and is doing business at 743 Mount Royal
Avenue

At the Orpheum Threatre during the past month five
Leach upright pianos were used as supplied from the ware
rooms of the Leach Piano Co., Limited

At the factory of the Berliner Gramophone Co., Ltd.,
the demand for Victrolas is so insistent as to be a greater
source of worry than the securing of orders ever was to the
sales department. Even the record producing branch of
the company's plant has had to continue working overtime
to maintain the record service that the directorate of the
company insists must be given Victor dealers.

con

James A. Ogilvy & Sons, Limited, one of Montreal's
largest departmental stores, are now featuring Columbia
Grafonolas and records

Layton Bros. have been featuring a stock taking sale in
order to reduce their stock preparatory to taking an in-
ventory

As a mark of appreciation for faithful work and co-
operation on the part of the employees of the retail de-
partments of the Berliner Gramophone Co., Ltd,, the com-
pany entertained them recently at a theatre party, when
they attended “Very Good Eddie" at the Princess Theatre,
with a supper and informal dance afterward at the Edin-
burgh Cafe. This is in line with the policy pursued by
this company to encourage and secure co-operation from its
employees by giving recognition to united as well as indi-
vidual effort.

T. Kelly Dickson, writing in the Montreal Financial
Times in “T. K. D.s Column” on War Certificates and
phonographs, says in part: “With proper missionary effort,
it should, however, be possible to build up an immense de-
mand for these $25, $50 and $100 certificates, and thus to
rescue from the present maelstrom of extravagance a good
proportion of the money which is in the hands of the work-
ing classes and smaller professional people. It ought to
even be possible to induce some Canadians to hesitate be-
tween the purchase of a phoncgraph and that of a war
certificate, and to realize that both they and their country
will be better off if they take the later course.”

Mr. A. P. Willis, president, and C. D. Patterson, director
of Willis & Co., Ltd., have returned from a two weeks' stay
in Toronto, where they were arranging for supplies, and also
meeting Willis dealers from Ontario points.

It may not be generally known that Willis & Co.,
Limited, have supplied at least 400 pianos to the soldiers
absolutely free of charge, and they have a file of hundreds
of letters from the various Battalions scattered all over
Canada, internment camps, etc., thanking them for their
thoughtfulness.

When Mischa Elman played in this city he was

lied
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the Lindsay grand room is a framed and autographed photo
graph of Paderewski and his wife, greatly prized by the
Lindsay management

Glass shelves are used by the C. W. Lindsay, Co., Ltd
Montreal, in the record room of their Victrola department
Tin shelving was formerly used, but heavy glass has been
found to have advantages in not bending and in improved
light. The records are shelved in plain manilla envelopes
that never and each envelope bears the
number of the record it contains. An empty envelope indi
cates a record needed for stock

For the benefit of “His Master's Voice
cial list of British records has been y-epared by Berliner
Gramophone Co., Ltd, of Montreal + special hanger has
been prepared as well as a special folder in which these
British records are separately listed. The list is of purely
The records range
from go cents to $3.50 for “Land of Hope and Glory," by
Madame Clara Butt and the Coldstream Guards Band

leave the shelves,

dealers a spe

British airs, patriotic and otherwise

A. P. Willis Visits Supply House, Meets
Ontario Dealers at Toronto

Mr. A. P. Willis, president Willis & Co., Ltd., Montreal
has returned to that city from a two weeks' stay in To-
ronto, where he was a guest at the King Edward Mr
Willis was accompanied by Mr. C. D. Patterson, a director
of the firm. This visit was the occasion of their annual
call upon the supply houses to make arrangements for ma-
terials for the year. While in Toronto they also met a
number of Willis agents in Ontario who came to Toronto

Mr. A P Willis

to meet Mr. Willis and Mr. Patterson
several Ontario towns.

While not actually pessimistic as to the trade outlook,
Mr. Willis expressed himself as very much concerned over
the serious advances in costs of supplies that again confront
the manufacturers, the percentages of which run into almost

They also visited

with a Steinway grand from the C. W. Lindsay warerooms
for his use at the Ritz-Carlton. When the instrument was
returned the Lindsay sales staff were delighted to find that
the famous violinist had placed his autograph thereon. In

believabl Added to the cost increase the
manufacturer is constantly confronted with new difficulties
in obtaining the required quantities and quality. He could
see no possible way by which piano manufacturers could
continue to operate their plants without increasing selling
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Mendelssohn Popularity

Mendelssohn Pianos and Player Pianos attained their popularity

in Canada as
A Result of General Proficiency
Mendelssohn Pianos and Player Pianos retain their popularity

Bv Reason of Complete Honesty
Style Louis XIV in Construction

A fair deal for dealer and customer alike.

The The
Mendelssohn Mendelssohn

is the sort of instrument that

shes ale
furnishes the dealer with an cements friendship between

instrument that meets the
demands for honest value.

manufacturer, dealer and

customer.

Style 30" Player The Mendelssohn leads to easy—hence profitable future
business. There is something about the Mendelssohn that

makes a strong appeal

Not alone its beauty of tone—full, soft and resonant—nor

solely its beauty of case, which is unique as well as artistic, but

it has what is properly termed individuality—personality.

Give your business a fair chance in 1917 by pushing the sale

of the Mendelssohn.

Write us to-day. The present offers exceptional inducements

New Style “E"

in this money-making line.

The Mendelssohn Piano Company

Toronto 110 Adelaide Street West Canada
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prices, even over the amounts where increases had already
been made.

In addition to the increased cost of production Mr
Willis also mentioned other items which could not be
added to the selling price of the piano, and which the manu-
facturers cheerfully paid. There were contributions to
funds for patriotic purposes and purposes designed to as-
sist in prosecuting the war to a successful issue.

Among Mr. Willis' own personal achievements was the
recent sale of a Knabe grand piano to the Duke and
Duchess of Devonshire. The competition for the order
was quite keen, as the instrument selected for the ball
room at Government House is played by a number of the
leading artists who visit Canada.

Large space was used by Willis & Co. in Ottawa and
Montreal dailies featuring the Government House transac-
tion. A letter from Lord Nevill, Comptroller of the
Household, to Willis & Co., on behalf of the Duke and
Duchess, was effectively featured

WINNIPEG LETTER

OCAL merchants always look forward to good business
during Bonspiel Week, which great annual event takes
place this month. General business in the music trade is
moving along with apparent smoothness, but with salesmen
closing sales only at the expense of studied and persistent
effort.

Whaley, Royce & Co., Ltd., are now located in their
new premises at 311 Fort Street. Mr. Frank Smith, manager
of this branch, has everything running smoothly after the
unpleasant and upsetting job of moving. The new location
gives greater display and storage facilities. The entire
basement is given over to the merchandise department, and
on the main floor the sheet and book music is located
Small goods are also displayed on the main floor. Mrs. A
Kaufman has joined the Whaley, Royce & Co. selling stafi
She is an accomplished pianist, and her willingness to oblige
will be appreciated by patrons of this firm

James Steele, traveler for the Western Gramophone Co.,
distributors of “His Master's Voice” products in the West,
has resigned his position and has enlisted in the navy. Mr
Steele has been with the company for four years, starting
in as stockman. Mr, Steele, whose prowess in association
football is well known to local followers of that game, has
been assured that his old position will be available on his
return.

Mr. Biggs, Winnipeg manager of Mason & Risch, Ltd,,
is on a visit to Victoria, B.C. He has been in poor health
lately, and no doubt the change for the winter months will
prove beneficial. Mr. Biggs is expected back about March.
During his absence Mr. McMillan, general accountant from
Calgary, is looking after the office here.

“Superior”” Piano Plates

MADE BY

THE

SUPERIOR FOUNDRY CO.
CLEVELAND, OHIO, USA.

Mr. Alex. Andrews, city salesman of the Mason & Risch
staff was confined to his home with pmeumonia. As the crisis
has been passed, his friends are looking for an early re
covery

Business for the month of January is reported as good
by Mason & Risch, Ltd.—much better than the previous
year.

Mr. G. L. Stanwood, of Stanwoods Limited, is at present
in California with Mrs. Stanwood. They are expected
home this month

Winnipeg Piano Company report sales and collections
as fair, naturally they have quieted down considerably since
the previous month's record figures. They have received
a beautiful Steinway grand for concert purposes, which has
already been booked for several forthcoming musical
events, including the Winnipeg Oratorio Society's concert
and Miss Muriel Brown's recital

Mr. Jos. Tees, who recently opened a piano and phono-
graph store on Notre Dame Ave
pianos for whic
Tees reports talking machine business as being good.

Mr. R. C. Willis. Western manager of the Doherty Piano
Co. has just returned from a visit to the in Al

is still unable to secure
1 he had a number of good prospects. Mr

branches

Chas, Parsons, Salesmuniger

Winnipeg Piano Co

berta and the provinces, where business and collections are
reported as being in good shape.

Wray's Music Store are featuring a window of "One
Fleeting Hour,” which is attracting much attention and call-
ing forth much favorable comment.

The Western Gramophone Co. report an exceptionally
good demand for Victor machines and records. When seen
by the Journal corr d the was quite
elated over word of a large shipment of Victrolas being
on the way. This shipment is eagerly looked for.

Mr. Herbert Kent, Victoria, president Kent Piano Co.,
Ltd.,, Vancouver, accompanied by Mr. G. Langtry Bell,
manager of the firm's talking machine business, visited this
city en route to Toronto and New York.

Victor trade is exceptionally good. A big shipment of
Victor machines are now on the way to the Western
Gramophone Co., and are eagerly looked for.

Is your store radiating a music-in-the-home atmosphere?
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Mr. A. R. Henson of Newdale, a Victor dealer, has
joined the CAM.C. Mr. Henson has handed over his
Victor department to Mr. C. H. Congdon

Mr. T. C. Muirhead of Emerson, has disposed of his
business to Mr. C. B. Whitman. Mr. Whitman was a re-
cent visitor to the Victor headquarters here

Mr. H. J. M. Gloeckler of Saskatoon, passed through
here on his way east. Mr. Gloeckler reports business good,
especially in his Victrola department.

Mr. R. Shaw has returned from a visit to the Columbia
headquarters in New York. He also paid a visit to the
Canadian headquarters in Toronto. Mr. Shaw spent a
very enjoyable time, and stated that he was treated like a
prince. He reports a shortage of records and the cheap
lines of machines, the higher priced machines now coming
in quite freely.

Mr. Fitch, manager of Babson Bros., Edison phonograph
dealers, accompanied by his wife, paid a visit to the fac-
tory in New York. Mrs. Fitch is remaining in Chicago to
continue her musical studies. Phonograph business is good,
Mr. Fitch states, the demand exceeding the supply, as there
is a shortage both of machines and records.

J. J. H. McLean, Ltd, report both business and collec-
tions as very satisfactory.

The Canadian Phonograph and Sapphire Disc Co., who
until recently occupied s05 Builders' Exchange, have now
removed to 408 Builders' Exchange, where they have more
commodious quarters. Mr. Poisson reports a good month's
business from both country and city orders.

Messrs. Fowler Piano Co. report January on the whole
as a good month, It started out like a lamb, but ended up
like a lion. Collections are reported as slow. This firm
furnished a Knabe grand for the Augustine Church concert.

The Hambourg-Hollinshead Concert held here recently,
was a decided success, and testimonials of appreciation
were received by Mr. H. P. Bull from the members of this
company on the satisfaction derived from the use of the
New Scale Williams piano, which is being used by them
on their present tour. Mr. Bull reports business and col-
lections as good.

To Reduce Lighting Cost

It is not unusual to whiten walls and ceilings to reduce
lighting costs, but not many manufacturers have realized
that the idea can be carried further. In the machine shop
of the Berliner Gramophone Co., Ltd., Montreal, every ma-
chine is white enameled. Combined with white ceiling and
walls and plenty of unobstructed windows the lighting cost
is reduced to a minimum. Careful tests have also shown
that workmen are more efficient with bright and orderly
surroundings.
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VANCOUVER TRADE REPORTS
IMPROVEMENT in general business here has shown the

strong recuperative power of British Columbia. As has
so frequently been emphasized, the exodus of population
from this province on the breaking out of war, and even
before that, made serious inroads in sales of all lines of
merchandise. Music houses had many repossessions, and in
addition to this the hundreds of used pianos put on the
market by the dealers and by householders moving to other
parts, created an appetite for low priced instruments, from
the effects of which the trade has not yet recovered.

Mr. Herbert Kent, managing director Kent Piano Co.,
Ltd., who resides at Victoria, where they have an exclusive
phonograph shop, accompanied by Mr. G. Langtry Bell,
manager of the company's phonograph department, have
gone to New York to attend the convention of Edison
jobbers. While in the east they visited Toronto, returning
via Los Angeles and San Francisco.

The Kent firm report satisfactory sales for January in
all departments, making the business outlook for this year
very promising. Mr. James Callaghan, manager of the
piano department, is quite pleased with the decided improve-
ment in piano sales for the past three months. The com-
pany's annual stock-taking began on January 3ist, and they
are anticipating that results will show a favorable increase
over the previous year's business.

From Mr. Wm. Thomson, of 614 Robson Street, we learn
that after the Christmas rush was over things were natu-
rally quiet for a week or two, but they are coming back to
normal again.

Mr. Kennedy, manager for Mason & Risch, of 738 Gran-
ville Street, reports that they find that January, 1917, is far
ahead in every way to the corresponding month of 1916,
and shows every prospect of steady improvement.

Mr. Switzer, manager for Fletcher Bros, Granville
Street, reports a very good month, both in pianos and Vic-
trolas.

The Ajello Piano Co. report trade conditions as very
fair for the month of January.

Bowes Music House, Ltd., reported that trade was good
during January, and a steady increase over last year.

Mr. Walter F. Evans of Hastings Street W., says that
he finds conditions in every way most satisfactory.

Mr. Herman Hem(zman of Hemtzman & Co, Ltd, To-
ronto, is with his family spending a winter vacation in the
south. Mr., Geo. C. Heintzman is also holidaying in the
south,

SALESMAN WANTED
Good Piano Salesman for Hamilton. Heintzman & Co,,
Ltd., Hamilton.

(Write for **Music Money'' a book ** full of meat'’ for those
dealers interested in quick and frequent turnover of capital.”)

Weber and Fields, Al Jolson, Irene Franklin, Frank Tinney, Bert
Williams, Joe Hayman—an unsurpassing array of comic artists
who make records only for the Columbia Co.

Columbia Graphophone Co.
Factory and endqulmu
Toronto . Canada
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Australian Visits Canada

Parker of Sydney
musical

Mr. H. A
a number of

Australia, who represents
the Commonwealth
visited Oshawa and Toronto on his return trip from New
York to Australia Mr
Parker came up to Oshawa to visit the plant of the wil
liams Co., Ltd
the plant studying the processes of manufacture through
which the Williams New Scale, and Maester-Art reproduc
Mr. Parker ex
pressed his surprise at the size and completeness of the
Williams plant and their standard of quality

Mr. Parker is the Australian representative of the Co
lumbia Graphophone Co
that company, being the guest of Mr. Ralph Cabanas, man
ager of the Canadian division of the Columbia Company

concerns in

which he made via Vancouver

Piano He spent two days going through

ing pianos and their export models pass

and visited the Toronto plant of

To Organize the Music Dealers

Mr. Charles Biehl, music dealer of Galt, is putting into
action a long cherished desire to see the music retailers of
the province get together for the advancement of their in
Mr. Biehl letter to
throughout the province, asking their co-operation in or
He plans to call a

terests. is addressing a retailers

ganizing a Music Trade Association

Charles Riehl, Galt

meeting at an early date, and the letter Mr. Biehl is send-
ing contains an addressed reply postcard, which recipients
are invited to fill out and return, so that Mr. Biehl may be
able to judge how many dealers to prepare for. A tenta-
tive plan for the programme includes a dinner, by way of
affording the dealers a means of becoming better acquainted

A letter to the Journal on another page outlines Mr.
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Biehl's ideas, which are no doubt the sentiments of many
would be glad to see the work of eliminating some of
the trade evils at least, tackled in a serious manner

Mr
follows
Sir:—

Your name has been handed me as a possible Co-Opera
tive with a view to organizing a Music Trade Association
dealers in Ontario
This Association will be for our own protection and

who
Biehl's letter to the trade above referred to is as

Dear

with all the music

mutual benefit, and trust you will give us your valued as
sistance to make this a success.

Will you please sign the enclosed addressed card and
return to the undersigned not later than February 20th,
showing your willingness to attend an initial meeting in
Toronto in the very near future, said place and date of
meeting to be announced to you later If you are, or are
not able to attend, kindly state so on the enclosed card, as
arrangements will have to be made for your reception in
Toronto

I remain

Yours for Co-Operation,
C. BIEHL,
43 Water St.,
Galt, Ont

Williams Wholesale Men Visit Factory

The wholesale the Williams Piano
Co., Ltd., gathered at the factory at Oshawa to talk over
matters with the directorate, and to spend a few days visit-
ing with the production departments Messrs. Fred Cross,
H. A. Eckardt and Ralph Cordingly were on hand, and
between business sessions demonstrated their prowess in
the fine points of bowling, billiards and rifle practice, and
of course that popular pastime of the piano man—telling
how they finally landed seemingly impossible orders.

The factory was throughout inspected and the visitors
were shown the improved construction features The
quality of materials used was t oroughly impressed upon
the men, and the merits of the Maester-Touch player action
were demonstrated Recitals were also given the
Maester-Art

The Williams Piano Co.'s designs for 1917 were care-
fully inspected and approved. The visit of the wholesale
men concluded with an address by Mr. F. Bull, president
of the company, to the executive heads and the wholesale
men.

representatives of

on

Lonsdale Co.’s Third Year

With the beginning of the present month the Lonsdale
Piano Co., Toronto, started on the third year of its ex-
istence. When the partners of this firm, Messrs. Mortlock,
Pye and Johnson, business, some of their
friends in the trade were candid enough to openly sym-
pathize with them. The sympathy of these friends has since
turned to congratulation on their success. At the com-
mencement a limited standard was set for the first year's
business. This was reached in eight months, and the firm
has been doing a conservative business ever since, rather
than enlarge beyond what the proprietors consider a safe
point. Mr. Johnson has been particularly successful in
marketing Lonsdale instruments, and the factory has for
some time worked overtime in an effort to keep up with
sales.

commenced

The National Piano Bench Association has been formed.
About twenty bench and stool makers of the United
States are members.




Doherty Pianos, Limited

A Dominion charter has been issued to Doherty Pianos
Limited, with a capital stock of $200,000, divided into 2,000
shares of one hundred dollars each, the chief place of
business to be at Clinton, Ont. The charter is taken out in
the names of Messrs. C. H. Ivey and R. G. Ivey, lawyers;
J. F. Grant and C. F. Grant, manufacturers, and a stenog-
rapher, all of London

This is the re-organization of the old established firm
of Doherty Piano Co., Ltd,, the assignment of which was
reported. As arrangements were made by the assignee
for an uninterrupted flow of supplies the b ¢ d
without interruption, and Doherty dealers continued to
receive deliveries. The re-organization, it is expected, will
provide for material enlargements of the output of the
Doherty plant.

Former Canadian Superintendent Deceased

A former Canadian, in the person of Mr. 8. J. Laughlin,
has passed away at his home in Rochester. The late Mr.
Laughlin, who was born at Bowmanville in 1855, was for
29 years general superintendent of the Bell Piano & Organ
Co.'s factory at Guelph. This position he resigned to be-

The Late 8. 1. Laughlin

come general superintendent of the factories of the Foster-
Armstrong Co. branch of the American Piano Co. at East
Rochester.

Mr. Laughlin contracted bronchial-pneumonia and suc-
cumbed on Jan. 25, after a short illness.

To Manufacture in Canada

I. Montagnes & Co., Toronto, general agents for the
Sonora ph aph, e that negotiati have been
completed whereby they will manufacture the Sonora in
Canada. In the production of the Canadian Sonora the
United States models will be copied. A contract for
cabinets has already been let.

Messrs. Montagnes & Co. have just issued a new cata-

CANADIAN MUSIC TRADES JOURNAL

logue illustrating and describing the entire line. Style
“Laureate,” being the $265 type, has been received by the
Canadian distributors for the first time. This has the same
motor as the $300 type. Already shipments have been
made of this type.

Mr. Ernest Stock, a native of Bristol, England, has
joined the stafi of 1. Montagnes & Co., distributors of
Sonora lines, to take charge of the general office, Mr. van
Gelder of this firm has arranged passage to Holland to
visit relatives at his old home, which he has not seen for
twenty-five years.

Pasternack with the Victor

Josef A. Pasternack, formerly conductor for the Metro-
politan Opera Co., is now musical director for the Victor
Talking Machine Co. Mr. Pasternack is a man of great
achievement, and his connection with the Victor will be
a matter of keen satisfaction to all Victor dealers.

Mr. Pasternack is a versatile man. One who knows
him intimately said of Mr. Pasternack: “He speaks Eng-
lish, Italian, French, German, Russian, Polish and Hun-
garian. He is a composer of songs, of orchestral and
operatic works, and he has played every instrument in the
orchestra except the harp. A musician of the highest
standing and experience. A man who possesses wide know-
ledge of human nature and its needs.”

The Utter Neutrality of This Nation

“And say,” said another visitor on another errand, “is
it a fact that the Mr. Freres who makes the Pathephone is
the same one who makes the moving pictures? Yes? I
thought he spelled the name the same!"—Phonograph News.

How a talking machine dealer, of Hartford City, Ind.,
advertises his line to the public is described by himself:
“I took the grill from the front of one of my larger Pathe-
phones and inserted a piece of cardboard with a four-inch
circular hole cut in the centre, into which is fitted a stove-
pipe elbow. The elbow terminates in a straight length of
pipe which runs beneath the floor of my store window and
ends diately above the sid: lk. The outside opening
in front of the store is covered.

“The distance at which my home-made megaphone can
be heard is surprising. On a day when there is not much
wind, I send Pathephone music down the street for two
blocks. 1 use, preferably, band records.”

Harry Lauder, the celebrated Scotch comedian, who is
prominent among the Victor exclusive artists, has sub-
scribed for 50,000 in the new British war loan. Mr.
Lauder's only son was killed in action.

The Piano Man’s Diary, 1917
By J. W. Bowes, Vancouver.
All human fates are sealed by dates,
And keeping of them true;
If we're remiss in doing this
Full many a date we'll rue.

Some dates are sweet, “the kind we eat,”
While others only bore; E

But take the bitter with the sweet
And keep on dating more,

In merry rhyme, with Father Time
Our prospects thus pursuing;

Just write your date upon this slate,
Then you'll know what you are doing.
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Showing Increased Cost of Materials

EXCEPT[ON has been taken to the list published in the

January issue of the Journal showing the percentages
of increased costs of piano materials since 1914. The list
referred to was prepared for the United States trade, as
was pointed out at the time. It has been criticized as con-
taining inaccuracies with reference to advances in the
United States, and decidedly underestimating even approxi-
mate advances in Canada.

While the list referred to served to impress the changed
conditions of manufacture, the one here given shows ad-
vances in supply costs that have developed in Canada as a
result of the war. These are from a comparison of invoice
prices, then and now, and do not include the war tax of 7%
per cent., from which none of the imported items listed are
exempt.

Neither do the percentages of increase given include the
additional duty that the higher invoice price demands. For
example, a line on which the purchase price has advanced
50 per cent, has actually advanced 59 per cent. on a 2§
per cent. tariff basis, to the firm importing. It works out
as follows: Before the war a bill of goods costing $100,
on which the tariffi was 25 per cent., represented $125, plus
freight. An advance of 50 per cent, means a cost of $150,
plus 25 per cent. duty, plus war tax, 7}3 per cent., and
freight, or a total of $198.75, a net advance of 59 per cent.

This cost is further increased by the difficulty of ob-
taining regular shipments, which has foreced the use of
express service for deliveries, still further adding to the
cost, as also does the repeated telegraphing that seems ne-
cessary to impress the shippers with the urgency of the
order,

PERCENTAGE OF ADVANCES IN COSTS SINCE 1914
Lumber

25 to 50
Veneers 40 to 65
Sounding Boards 16 to 30
Backs and Bridges 25 to 30
Shooks 10 to 2§
Plates 12 to 20
Bass Strings, copper 75 to 100
Bass Strings, iron 30 to 40
Steel Wire (music) 160
Tinned Iron Wire 100
Copper Wire 300
Brass Valve Pins 200
Piano and Organ Locks 100
Brass Wire, all kinds 200
Top Action Bolts 150
Plate Pins 150 '
Brass Butts 100
Soft Stop Rails 25
Regulating Brackets 60
Damper Bushings and Screws 75
Hammer Rail Hooks, flat 331-3
Hammer Rail Hooks, round 42
Flanges 100
Damper Rod Nuts, No. 2 22
Damper Rod Nuts, No. 3 25
Damper Rod Nuts, No. 5 17
Damper Rod Nuts, No. 6 17
Bridge Pins 100
Centre Pins, brass 28
Butt Plates and Screws 40
Regulating, Screws 50
Spocns. brass 100

Spoons, iron, M.P. or B.P. , 50

Damper Springs 70
Tack Springs 70
Rail Springs 70

TRADES JOURNAL

Bridle Wires 55
Check Wires 100
Damper Wires, brass 100
Damper Wires, N.P 22
Dowel Rod Guides 50
Hammer Wires 90
Hammer Rail Shells 100
Key Pins, iron 100
Key Pins, brass 60
Action Brackets 60
Dowel Wires, average 100
Damper Rods 25
Tuning Pins 200 to 346
Tuning Pin Bushings 30
Bearing Bars 40 to 52
Brass Pedals 60 to 110
Pedal Springs 75
Iron Pedals 30 to 40
Muffler Rails 25
Lag Screws 85 to 100
Coach Screws 200 t0 275
Nose Bolts 125 to 183
Ball Bolts 100 to 110
Bracket Bolts 111 to 130
Bridge Pins 150
Casters 75 to 8o
Continuous Hinges 10§ to 200
Screws, oval head for continuous hinges 12§
Grand Top Hinges 200
Butt Hinges go to 110
Tracker Bars 75
Take-up Spools 50
Iron Player Pedals and Trap Work 50
Prass Goods 200
Felts and Cloths 75 to 100
Dyes for Felts 8 to 1,500
Leathers 50 to 100
Green Key Cloth 75
Ivory 25 to 40
Ebony n
Varnishes 125
Stains 100 to 300
Alcohol 72
Shellac 78
Chamois 25 to 50¢
Brushes 100
Glue 77 to 200
Pumice 831-3 to 175
Paper for lining boxes 12§

It will be noticed that the foregoing list refers to
supplies only, and does not take into account the advanced
cost of labor, of maintenance, of plant, and of selling cost.
Each retailer has his own experience to emphasize the latter
item, but where he is supplied with catalogues and other
advertising literature, he scarcely appreciates the extent
to which paper and printed matter has advanced in cost.

The matter of providing steam for heating plants and
for power or dry kiln, was never so serious. Coal prices
have added dollars per piano to production cost. Machin-
ery repairs, tool renewals, belting and cartage are among
the items that suggest themselves among the list of “going
up” items. Where motor cars are used for delivery gaso-
line, repairs and tire costs are serious, while shoeing, wagon,
harness and feed upkeep, where horses are used, is equally
serious. The high cost of living has made higher salaries
unavoidable. The war tax on letters, cheques, drafts, notes
and money orders, is in the aggregate an item that makes a
careful prevention of waste an absolute necessity, though
this, or any other tax and voluntary contributions toward pa-
triotic purposes are paid cheerfully.
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INTERIOR VIEWS IN THE REMODELED WAREROOMS OF KENT PIANO CO., LTD
VANCOUVER, B.C
The upper view shows the display space just inside the main entrance. The office and clerical force are on the
balcony, and have a view of the main entrance at all times The coloring is white ceiling, grey and yellow in the
panels, and mahogany finished woodwork, The space in this picture from the back of the window to the balcony is used
periodically for Edison recitals, the area being 25 x 47 feet

The lower picture shows the main piano room with two smaller ones in the background. Back of where the

photographer stood is a room 25 x 20 feet for the plano repair department
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Best Record Competition

Cheques have been forwarded to the prize winners in the
two hundred best records competition of the Music Supply
Co., Toronto. The first prize of $50 was won by R. L
Tamplin, of Windsor; the second prize of $25 by Miss Ole
of T. ]J. Barton & Son, Brantford, and the third prize of $10
by Mr of Russell Music Co
of $5 was also sent every dealer who sent in a list of two
hundred.

The idea behind the contest was to get the dealers’ ideas

Bowles A consolation prize

as to the best 200 records in the Columbia catalogue, so
that the distributors could feature these and get the factory
to specialize on this particular list of titles. A list of the
200 best sellers is being printed

.,

In their efforts to keep up with the demand for Colum

bia records, which the Canadian factory has been unable to

keep up with, the Music Supply Co. have been getting
records from the United States factory
Seven attractive show cards have been added to the

Columbia advertising matter. These are free of charge to
Columbia dealers asking for them

Mr. John A. Sabine, of the Music Supply Co., Toronto,
has returned from a trip East as far as Quebec, in the in
terests of Columbia lines which the firm are wholesalers of
Mr. Jas. Arthurs, this company’s roadman, has come in from
a trip in Northern Ontario
phasized the extreme

where his daily
frigidity of the
chronic lateness of trains.

reports em
atmosphere and

In the remodeled store of Kent
Piano Co., Ltd B.C

—showing the arrangement of

Vancouver

their record stock and individual
sound-proof  phonograph sales
rooms, The partitions between

the rooms are leaded plate glass
These rooms are finished in ivory
woodwork, with pale green or yel

low panels

A view of the main phono-
graph salesroom, 24 x g ft., in the
Kent Piano Co.'s remodeled Van-
couver store. This sound-proof
room is finished in ivory wood-
work and panels of

very pale

green.
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New Music House for Toronto
National Piano Ce
Retail

Yonge Street

Opens Yonge Street Warerooms

warerooms are being 268

just or

opened up at 266 and
by the National Piano Co
f.rm s taking out a

Toronto
ganized and which Provincial charter

This new concern, which the Journal

Mr. Cawthra Mulock, the
multi-millionaire

understands, is
Toronto
immediately

backed by well-known

proposes opening up and

ommencing operations in a

large way, specializing in
reail trade
The warerooms, on

be at once commenced, are

which extensive alterations

to be in charge of Mr

are to

Cecil N

§ nkans, well known in retail piano circles in Toronto.
The National Piano Co. will take the output of the
Mozart Piano Co, Ltd., in which concern a substantial in

terest has been taken by the directorate of the newly-organ
ized firm George Domelle and Henry Heideman,
of the latter firm, it is understood, retain their interest and
continue to look after the factory output, which it is pro
posed to materially enlarge

The Mozart P.ano Co. Ltd., was Incorporated in
with a capitalization of $10,000, and in 912
now occupied at 94 to 110 Munro Street
man is president and Mr George C. Domelle, secretary
treasurer The factory output, from the commencement,
has been largely taken by Heintzman & Co The firm is
also making a line of talking machines

Messrs.

1909
built the factory
Mr. Henry Heide-

A one hundred and fifty thousand dollar
gutted the piano salesrooms of C Robitaille
falesrooms and stores of P
men;

Mr. Wm. Long, Toronto,
music dealer, is spending a
accompanied by his family

fire at Quebec
Regd, and the
T. Legare's furniture depart-

the well known Yonge Street
winter holiday in California,
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Nordheimer Agent's Formal Opening

On Feb. 8, 9, and 10 Mr. G, N Lawson held the formal
opening of his new music store at 1957 Dundas Street, where
he features Nordheimer planos and players and Aeolian-
Vocalion phonographs. Mr. Lawson's store is in the ex
treme west end of the city, in that part of Toronto known
as West Toronto Junction, before annexing with Greater
Toronto

As the city newspapers were not
purpose, printed invitations
delivered to the homes in the section of
to reach

The store was decorated with palms and flowers for the
occasion, and a series of musical programmes
ranged for afternoon and evening of each day
were presented to all ladies visiting the store during (he
three days.

Besides piano, player and Vocalion solos, the recitals
included vocal and violin selections, a number of local ar-
tists contributing to the programmes.

Mr. Lawson was well pleased with the numbers of peo-
ple who visited his store and the interest shown Saturday
night particularly crowded the place until closing time, and
he feels confident that results will justify any expense inci-
dental to his formal opening. No attempt was made to make
sales, but an encouraging list of prospects was received

practicable for Mr
in envelopes were
the city he wished

Lawson's

were ar
Flowers

Enlarged Grafonola Store

The Toronto Grafonola Co., 61 Queen Street west, To-
ronto, have permanently taken over the adjoining store
which was secured for Christmas trade. The dividing par-
tition has been removed, the front altered, and the entrance
placed in the centre, giving this firm imposing salesrooms
and generous window space for the display of Columbia
lines.
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phonographs displayed in the room at the
intune Mr. Gearge Nowherry and hin dunghter, Mo Kom
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When Does a Prospect Cease?

“THREE months is long enough to bother with any pros-

pects—three weeks is a whole lot better,” says a
writer in Chords and Discords. “The man, who tears up
his prospect’s name in three months and goes out and looks
for a new prospect, will get along a whole lot faster than
the man who puts his three months' prospect ahead three
months again,

“I have been in a deuler's store in a territory of 40,000
people and seen a prospect list of 1,250 names. ‘I cir-
cularize these people regularly and every once in a while
I get a sale,' he said. 1 advised him to throw them all in
the furnace quick, saying, ‘If there is a good one among
them you will remember it. Start a new list. Any time
you have over 100 prospects in a territory of this size, you
are not working the amount you have properly.’

“The secret of a prospect list is to get all the informa-
tion the first time and spend just as little time with the
prospect as possible. In other words, to ‘handle but once,’
as nearly as can be done.

“All the prospects of a firm should be in one file and
under the eyes of one man. The minute the box begins to
grow rapidly it shows that either the wrong kind of pros-
pects are creeping in the file or the right kind are being
neglected.

“If you will check up with your salesman, you will
probably find, if they are allowed to have their own pros-
pects, many marked ‘sell in six months, a year or fifteen
months.’ They honestly believe these prospects are going
to net them a nice little revenue in the rosy future. If
you can get such prospects out of your salesmen's hands,
throw them away or put them away and forget them—put
the sal, to work on i di b and you will
always have a healthy prospect list.

“But now we come to the man who has no prospects or
never more than one or two. This case will prove fatal
far quicker than the man who has too many prospects.
Every dealer has his own method of getting together names
of those who wish to buy pianos. The most prolific source
is to ‘just ask.’ How often do we find we are circularizing
a prospect—wondering what we can do to make him buy—
and suddenly some one tells us that our first cousin bought
a piano from and we know, way down in our heart,
just a little question which we neglected to ask lost us this
sale.

“Dealer's own customers should prove an endless chain
which will make their prospect mine inexhaustible. The
most surprising feature of this source is that you will get
just as far with your prospects, if you simply ask them for
the names, as you will if you offer to pay them or offer them
any remuneration whatever.

“The great trouble to-day is that we are prone to over-
look the fundamental basis of getting live names, and in-
stead are apt to devote more or less time trying to discover
some magic scheme whereby we can run our business with-
out prospects.”

Collections Slow? Try This

A SURE enough method of collecting from slow pay

debtors is outlined as follows: “I would pick up an
old sway-backed, flea-bitten sorrel horse, very lame in one
front foot, the most disreputable harness that could be
found, for traces and reins perhaps a ragged rope, hook
him to an old spring wagon with about 12-foot reach, a
canvas top, on the order of a prairie schooner, in large
letters printed on the sides, ' WE COLLECT FROM SLOW
PAY CUSTOMERS,' hang a bunch of cowbells across the
horse's wethers, secure a flock of yellow dogs, train them

to follow, and hire a brawny Irishman to drive the outfit
Write the slow-pay customer asking him if he preferred to
call and pay the account or have the wagon call, and send
him a picture of the wagon. If I did not get the money 1
would have the wagon call as frequently as possible until he
came across.”

Encourage Men with Ideas
N INE times out of ten the man who complains that his
men are lacking in ideas and initiative has the fault
somewhere with himself, who is the head of the business
and responsible for its welfare. Ideas, like many other good
things, grow and thrive where they are cultivated and en-
couraged to grow.

Where a man in charge of a business gets the habit of
turning the cold shoulder on ideas and suggestions on the
part of his men and of having his own way and doing his
own thinking, the men soon come to realize this and they
hesitate to approach him when they have an idea and finally
they quit trying to develop ideas or initiative and settle
down to that machine-like way of doing the things they are
told to do day after day.

On the other hand, if every idea and suggestion brought
forward is listened to courteously and discussed with the
man bringing it in, even though it may not prove worth
while, it is a step in the righ direction. It encourages
others to think and to suggest ideas, until, by and by, the
place is full of initiative and many new ideas are developed
that contribute materially to progress.

The right thinking manager not only likes to get hold of
new ideas that will help improve his business, but he is also
willing to reward the men who bring such ideas forward.
Properly he should go farther; he should seek to cultivate
ideas and encourage their growth. Encouraging the ideas
and initiative in one’s own plant makes for better men, so
that there is less necessity for going outside either to re-
place the man who has left or to find new talent,

Piano Salesrooms, Barricaded

The Stanley P.ano salesrooms at 241 Yonge Street, To-
ronto, have been barricaded by the contractors. The old
entrance and windows are being removed and a modern plate
glass front put in. Prominent signs on the temporary
board front inform the passing public that the “business as
usual” policy is being executed inside. The new front, which
will be carried the full height of the lower storey, gives a
display floor over the show windows level with the mez-
zanine on which the new talking machine rooms have been
built.

Cecilian Salesrooms

The Cecilian Co., Ltd.,, have announced the removal of
their retail business to the.r new showrooms at 247 Yonge
Street for February 15. Extensive alterations have been
completed, which include a new plate glass front and en-
trance A number of sound-proof rooms for the talking
machine department have been built on the ground floo-.
These are good-sized rooms with partitions plastered (a
both sides.

The Cecilian Co. are opening up in the new place with a
good stock of Cecilian pianos and players and Cecilic.:
phonographs.

WANTED—A wide-awake piano salesman for Van-
couver, B. C. A good position with a good salary awaits
the man that can fill the bill. No old, worn-out has-beens
wanted. Must be young and energetic and not afraid of
work. Th's is a good opportunity. Apply to Canadian
Music Trades Journal, Box 13, Toronto, Ont.
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HOPWOOD & CREW, LTD.

PUBLICATIONS

“THEODORE & CO.”

The successful Gaiety Theatre production
Music by IVOR NOVELLO, PHILIP BRAHAM, aud J. D, KERN

Voeal Boare, 6/- net eash. Lyrics, 84. net cash Selection

8/ met cush,  Separate Numbors and Songs, 1/6 net oneh ach

“Mr. MANHATTAN”

The Prince of Wales’ Theatre success
Music by HOWARD TALBOT and PHILIP BRAHAM
Vocal Beore, @/- net eash. Lyrics, 64, net cash, Selection

/- uet ensh,  Sepurate Numbers and Songs, 1/6 el cash n

A GREAT LONDON REVUE SUCCESS

“Back to Blighty”

By SYDNEY BLOW and DOUGLAS HOARE
Music by PHILIP BRAHAM and HERBERT E. HAINES

Pmduced Jor a continuous run al the
Oxford Music Hall, London

THE FOLLOWING SONGS ARE IN THE PRESS:

What a Game! (Herbert K. Ha
Rip Van Winkle's Wedding ( Philip Braham)

Song o or Sung by
The Piccadilly Grill Room ( hilip Braham) Miss Clara Beck
y Prince (Herbert K. Haines) Miss Clara Beck
The Sleep Walk (Philip Bra ) Miss Clara Beck
A Girl for Every Season of the Year (Herbert E. Haines
Chentrens
The Ragtime Duchess (Philip Brahum) Miss Phoebe Hodgson
Ihe Oircus Trot (Philip Bruham) Miss Clara Beck
The Four-Poster Bod (I'hilip Brahui) Miss Clara Beck
My Daughters (Herbert | nes) Harold Monta
in

rry (

Miss Clara B

13 p B
Bvery Sort of Girl (Philip Bruham) Alee. Chentrens
Belection (Arranged by Her Hain
Price 1/8 each net eash; welection 2/- net ensh
M-0.T-H-E-R. osed by THEODORE MORSE Words by

Comp

HOWARD JOHNSON
WHEN WE GATHER ROUND THE OLD HOME FIRES AGAIN.
{'omposed by BTERNDALE BENNETT, Words by BERT

LEE,
MOST WONDERFUL oF ALL
Words by ADRIAN ROSS
THE LI?NID\O‘): GRA-MA-CHREE. Words and Music by LEWIS
ARNE
JUST A JACK OR T0) Composed by IVOR NOVELLO.
Woards by KATE HUGGINS
MY HEART'S IN MY HOMELAND.
RUSSELL. Words by ED. 10 )
SOMBTIMES. = Composed by PERCY ELLIOTT Words by
LEONARD COOKE.

PIANOFORTE

BORIS INTERMEZZO.  Composed by NAPOLEON LAMBE

HAPPY DAYS. omposed by ALFRED CARPENTER

SIDE BY SIDE. Composed by . H. G TALGH.  Invented
vy MES FINNIGAN

NA A fine 'y . QUENTIN
LITTLE WOODEN SOLDIERS. omposed by MERLIN MORGAN
PUBLISHED PRICE 1.8 NET CASH.

Composed by LAO SILESI

Composed by KENNEDY
O

olection by ED, ST

Other Numbers which should always be kept in Stock
KEEP THE HOME FIRES BURNING.
WHEN THE GREAT DAY COMES.
LADDIE IN KHAKI.
VE, RE IS MY HEART.
LOVE, HERE IS MY HEART—Piano Solo.
:?l’;.;l 0?‘0%! WORE A TULIP,
PHANTOM MELODY. A
DREAMING, and all ARCHIBALD JOYCE'S WALTZES,
PUBLISHED PRICE 1 § NET CASH.
Pianoforte & Dance Album, No. 3, 1/- Net Cash

—

Ivor Novello
Ivor Novello
Ivor Novello
Lao Silésu
Lao Silésu
Perey Elliott

Ketdlhey

Canadian Agent
- LEO FEIST, 134 W. 44th St., New York

r" ASCHERBERG —

16 MORTIMER STREET, LONDON, w., ENG-J

SUCCESSFUL
——SONGS —

“SAILORS OF THE KING”
By Theo. Bonheur
KeysC, D, F
“PLL SING TO YOU.” By Jack Thompson
Keys of C, Eb, F.

“THE HOME BELLS ARE RINGING”
By Ivor Novello
Keys of Eb, F and G.
“VALE” (Farewell). By Kennedy Russell
Keys of F, Gb, Ab, Bb.

“SOME DAY YOUR VOICE WILL
ANSWER.” By Wilfrid Virgo
Keys of Db, F and G.
“FARE YE WELL MY BONNIE LASSIE”
By Jack Thompson
Keys of G, Ab and Bb.
“TILL DADDY COMES HOME”
By Cynthia Bishop
Keys of Eb, F and G.

“CARRY ON.” By Elsa Maxwell
Keys of D, E and F.

“ROSEBUD.” By Frederick Drummond
Keys of C, Db, Eb, F and G.

“GANG AWA’ BONNIE LASSIE”
By Fred Gibson
Keys of G and A.

PIANO SOLOS

Apple Blossoms ..., ... .. . . . . . .[.,at;nte
s AT Elgar
iebesgruss .. Bellairs
Marchetti

i Telma
Chanson d’Amour ... . . . . " Ambroise
Pastorale ....... ... ... " """ Hitz
Au Plaisir . ... ... Douste

We have a large and complete stock of
piano, violin and piano and organ music,
Catalogues and lists on request,

The

Anglo - Canadian Music Co.

144 Victoria St., Toronto

Sole Agents for
Edwin Ashdown, Ltd., Enoch & Sons, Leonard & Co.,
J. H. Larway, and other Houses,
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Legal Decision on Public Performance of
Copyright Music
DESPATCH from Washi gives this of an
important copyright decision: The United States Su-
preme Court to-day handed down a decision sustaining the
plaintiffs in the suit brought against the Vanderbilt Hotel
and Shanley's Restaurant, New York, by the John Church
Co. for playing without permission the music from Victor
Herbert's “Sweethearts,” and the march “From Maine to
Georgia,” both published by that company.
The question involved was simply whether the perform-

familiar. The expression, ‘forfend this nation's thrall’ means
‘prevent or forfend this nation's enslavement.’

“But is it not possible to have patriotic songs written in
words the masses of the people will understand and appre-
ciate at first glance?”

Piano Dealers Should Sell Musical

Merchandise

uLONG before the piano business was ever thought of
the musical instrument business was progressing, so
by right of priority there is a big position for these goods,”

ance of a inar ith
charge for admission to the place, for the purpose of hear-
ing the music, constituted an infringement of copyright or
the exclusive right of the owner of the copyright to perform
the composition publicly for profit.

The Vanderbilt Hotel managers had “From Maine to
Georgia,” played for the entertainment of their guests.
“Sweethearts” was sung by a professional quartet on the
stage at Shanley's. The United States District and Cir-
cuit Courts below held that this was not a rendering for
profit within the meaning of the copyright law.

“If rights are only infringed by a performance where
money is taken at the door,” said Justice Holmes in render-
ing the decision, “they are very imperfectly protected. Free
performances might be given that would defeat all pro-
tection. The defendants’ performances are not eleemosy-
nary. The public pays for them. It is true that music is
not the sole objct, but neither is the food, which could pos-
sibly be got cheaper elsewhere. The object is a repast in
surroundings that to people having limited powers of con-
versation, or disliking the rival noise, give a luxurious plea-
sure not to be had from eating a silent meal. If music did
not pay it would be given up. If it pays, it pays out of the
public's pocket. Whether it pays or not, the purpose of em-
ploying it is profit and that is enough.”

Necessity of Easily Understood Words in
Songs

asserts a p! small goods man, who adds:

“Now a piano dealer has the same rent and so-called
‘fixed charges’ whether he sells ten pianos a week or eight
or twelve, for the sake of comparison. Practically every
wareroom has more space than it really uses, so it would
be easy to create room for this department without adding
a dollar to the rent charge. This department should be
placed near to the door and should be seen from the window,
in order that the passersby, and also the visitors to the store,
can see the display of instruments. Of course, the window
should have a rational display of these goods, which should
be frequently changed.

“A department of this kind should be manned by a bright,
snappy young fellow who knows the line and is qualified
in the art of salesmanship to a certain extent. Why some
stores do not do more business with musical instruments is
because the department is not in charge of a competent
clerk. It is impossible to make a profit in any lime with
the same lack of attention. This young fellow can increase
the business to respectable proportions, gradually getting
people to visit the store, and making musical merchandise
customers out of piano customers, and piano customers out
of musical merchandise buyers. It is a poor rule that
doesn’t work both ways, and I know from experience, that
properly d musical merchandise departments pay a
good profit on the small investment required.

“The next thing to do, is to get a proper stock of good
merchandise, and by this I mean a stock that is fairly re-

THE Ottawa Evening Journal makes this on the

choice of words for national songs: “The trouble with
the average man who gets up to make a speech is that he
trie€ to “rise to the occasion.” Instead of speaking simply
and directly, as he would to a friend in ordinary conversa-
tion, he endeavors to use high-flown expressions. The
familiar and often amusing result is disaster.

“Those who endeavor to create our national anthems or
other patriotic songs appear sometimes to labor under a
similar stress of needless, panicky emotion, and the result
is language fearful and wonderful. A correspondent fur-
nishes the local press with the original translation of the
familiar song, ‘O Canada,’ The last two lines of each verse
are as follows:

‘Defend our rights, forfend this nation's thrall.'
‘Defend our rights, forfend this nation’s thrall.’

“What does ‘forfend this nation’s thrall’ mean? We ven-
ture to say the average person does not know. To the aver-
age child, whom it is most desirable that patriotic songs
should impress, the phrase jumble of unknown and
unintelligible words. ‘Forfend’ is a word most people will
see for the first time in this translation. ‘Thrall’ is more

pr ive of the industry and constituting a display that
would enable a customer to secure about any kind of in-
strument that he or she wishes. Here are some that should
be exhibited or carried in every department: Accordeons,
brass band instruments, altos, artillery trumpets, autoharps,
banjos, banjo-mandolins, baritones, bass, bassoon, bass
drum, baton, bones, cornets, guitars, mandolins, trémbones,
clarionets, bugles, violins, cases, castanets, concertinas,
cymbals, double ba: drums, fifes, flageolets, flutes,
French horns, harmoni harp, hautboys, jews' harp, man-
dolas, metronomes, music books, music boxes, music stands,
orchestra bells, ocarinas, piccolos, pitch-pipes, tambourines,
saxophones, strings for all kinds of instruments, triangles,
tympani, bugles, violas, violoncellos, xylophones, zithers,
etc., her with a line of lies of all kinds.
By the proper arrangements of counters and wall cases,
these goods can be displayed artistically, and in eight times
out of ten it is having the goods and showing them that
prompts a customer to buy on the spot. It is the delay
from the time that your customer places the order till he
receives the goods—no matter how slight—that spoils sales,
and it works in exactly the opposite direction when you do
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ENOCH & SONS Selected List of New Songs
D BRING YOU HOME AGAIN
Recent Successes - ack Trelawny)
ROSEBUD (Frederick Drummond)
“CARRY ON" g Elsa Maxwell IRIS (Gwynne Davies)
eys D, E, F
o COME HOME TO ME (Harry Hague)
I'LL SING TO ::)yl;l R Jack Thompson THE Cl LL (Herbert Oliver)
“COME SING TO ME" Jack Thompson O DAY DIVINE (Herbert Oliver)
4 ol FAIRY REVEL (Herbert Oliver)
YOU, JusT Y;(OJJS AR Db]nrk Thompson THE SCENT OF SWEET L‘AHVEL!N'DOEIR]
“p > > - erberi er
e . BUY MY LOVELY ROSES (Coul Boumey
Keys G, Ab, Bb
“DOWN HERE" May H. Brahe THE LOVELIGHT IN Y(()(l:RIMEIf)S P
Keys Eb, F, G arl unkley)
“BRIAN OF GLENAAR" Herbert Graham SLEEP AND THE ROSES (Arthur F. Tate)
F minor, G minor COME BACK SOME DAY (4 £ Tute)
The above songs are all of more than ordinary KEEP YOUR TOYS, LADDIE BOY
interest and should be stocked by every live dealer (A W. Ketelbey)
Published by
Enoch & Sons, London, England J. H. LARWAY
o lls St., St., LONDON W., England
The Anglo-Canadian Music Co. et ?::::1,,:,_ ,,,,oc_,,_.,_ _—
144 Victoria St, TORONTO THE ANGLO-CANADIAN l:g::&f%ourmv. 144 Victoria St

House of Chappell

Established 1811

RECORD SONGS

snmaa,
P Y

-
¢ ZHERMANN
LOHR 3

-

HAYDN WOOD \ LILIAN RAY
Any Place is ‘:
Love's Garden Heaven if You ; Land of the °
of Roses are Near / Long Ago

-,

]
Me y

e >
«
‘\ «
saacand

— Published in Keys to suit all voices,

Pack all Your Troubles in Your Old Kit Bag, and Smile, Smile, Smile

Is a Popular “ Trade” Line.

CHAPPELL @ CO., Limited **7 "o)gxgweer | oML aotihy ORK
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have the goods, for the customer sees something that he or
she wouldn't otherwise think of.

“The old-time methods that prevailed in the musical in-
strument field can no longer pick up the profits, and to
create a demand for musical instruments only needs the
proper presentation of facts by those dealers who know
how to sell goods. New viewpoints and new methods of
selling are constantly revolutionizing the trade and inas-
much as salesmanship is pretty much the same in all lines,
dealers have no difficulty in making a good profit in this
line—perhaps a larger percentage—if the proper attention
is devoted to it. We are constantly starting new dealers,
the majority of whom are making money and are growing
larger all the time. Musical merchandise also enables a
man to turn his money over many times during the year.

“Taking it all in all, where can one start in business
with such a small investment as he can in this field, and
make a similar ratio of profit? And if this is true as an
entire business, is there any doubt as to the value of a
musical merchandise department for the piano merchant?”

Answers to Violin Questions

AMATEUR violin players are told this in the columns

of one of the American musical papers: “You com-
plain because a violin repairer charged you $2 for repair-
ing a crack in the belly of your violin. If the work was
well done, the charge was very moderate. In the case of a
bad crack, the entire top of the violin must be removed, and
little cleats or discs of wood be fitted and glued on the
under side of the belly, so as to hold the cracked parts
(which are also glued) together, so that the crack will not
reopen. All this i a very deli P i It
requires more time and fully as much skill as a surgeon
uses in performing an operation, which he might charge
$50 or $100 for. Many violinists have the idea that all that
is necessary to repair the crack in a violin is to daub a
little glue in the crack, and put the violin in clamps until
the glue sets.

“If the varnish on your violin is in such bad shape, and
so badly worn that it is necessary to remove it, in order
to revarnish it, the old varnish should not be scraped off by
tools or any other mechanical process. It can be removed
by the use of methylated spirits. In revarnishing, do not use
ordinary varnish. You can procure varnish especially
adapted for varnishing violins from the leading music
dealers.”

Discussions of the Viola

«] [NFORTUNATELY, in size the viola is still an in-

strument of unfixed dimensions, and it can hardly be
said there are any standard measurements, though it should
be at least a seventh larger than a violin," asserts a writer
in the London Strad, who continues: “The length of string,
from nut to bridge (taken from a good 16-inch instrument),
is 1414 inches, or a shade under; distance from top of sound-
holes to top end of belly, 674 inches.

“The viola bow is, or should be, somewhat heavier, with
the head rather larger, and spread of hair broader than that
of the violin bow. A violin bow does not answer so well.
It is sible to play both violin and viola well, though
there is no doubt that with many players intonation is
likely to be more or less affected. Theoretically it should
not be so, as judging of intervals is a matter for the
brain.”

The Chappell waltzes being featured this month are:
“Sphinx Waltz," “Waltz We Have,” “Amaryllis,” “Cling-
ing Arms,

“Spilling the Beans” (Fox Trot), and “Get Of

Practical Points About the Care of Fiddles,
Strings, Rosin and Bow Hair

L HENDERSON WILLIAMS gives some practical in-
*  formation on a number of small matters which affect
violin players, and are of use to smallgoods salesmen, for
whose benefit they are here reproduced: “It is perfectly
amazing the amount of damage a little dirt can do if it is
allowed to accumulate quietly. It creeps into the unex-
plored corners of the fiddle, under the tailpiece, chin rest,
and fingerboard, and into the peg box, not to mention the
interior of the instrument, and settles down over and into
the pores of the wood, checking vibration, and affording
food and shelter to those tiny insects which are not alone
harmful to the fiddle, but by no means welcome visitors
when they chance to promenade upon the player's face or
neck.

“The obvious remedy, though it is not infrequently over-
looked, is, of course, to keep a clean, soft rag—preferably
an old silk handkerchief—always ready in one pocket of the
case, by means of which the exterior dirt, at all events, can
be carefully removed. But this operation, simple as it seems,
is not to be entrusted to careless hands, as manipulation
just a shade too rough might be attended with awkward con-
sequences.

“Rosin should never be allowed to accumulate about the
feet of the bridge. The majority of little players have
grasped this demonstrabie fact, but many of them forget
to track the finer dust into the out-of-sight corners, where
it is just waiting for the first damp day or overheated room
to turn abominably sticky. Again, rosin, while in use,
should not be held in the naked fingers. Not only does it
come off upon the fingers, but their moistures adheres to
it, and prevents it from running freely upon the hair.
1 have seen much rosin spoiled in this way.

“Besides the hands may not be quite clean. The ‘powers
that be' may have insisted upon vigorous employment of
soap and water before the small person left home; but
many curious and interesting things have been examined
en route, and have left indisputable traces.

“Well, these traces must be removed, otherwise the
strings will become both false and unsightly; and there
is nothing in the violin world more objectionable than a
frayed dirty string, thick and uncertain of speech, and
whistling at every second note. The E string fortunately
in this case, breaks in due course; the A and the D con-
tinue to a disreputable old age; but it is far better that they
should be removed than allowed to remain on the violin
when they are obviously unfit.

“Another important accessory which often suffers from
neglect is the bow hair. It is, naturally, affected by dirty
strings or bad rosin, but it sometimes happens that it is
spoiled either by too much or an insufficient application
of rosin.

“If the surface of the hair has a shiny or glistening ap-
pearance under the light, then it needs more rosin than it
has been getting. But if the powder flies off in clouds, or
has actually become clogged or gritty on the part nearest
the nut, it may be necessary to wash the hair before it can
be brought into proper condition. If, in addition to greasi-
ness, the supply of hair be worn thin, i better to have
the bow rehaired at once; but if cleansing is all that is
necessary, proceed as follows:

“Remove the screw at the nut and loosen the hair, taking
care to prevent twisting. Have ready a soapy lather, about
the heat and consistency required for washing woolens, and
immerse the hair, passing it gently back and forth through
the fingers until it feels thoroughly cleansed. On no ac-
count allow it to become tangled, or the screw attachment
to become wet. Rinse in several waters and shake out
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loose moisture, Dry at a little distance from a clear fire
When perfectly dry, insert screw and tighten. Scrape a
little rosin, very fine, on a sheet of note paper and rub in;
then the bow is ready for use. Whenever a hair breaks, cut
off the broken lengths. Never pull them out, as doing so
invariably loosens others.

‘When putting on a new set of strings see that each coil
keeps, approximately, to its own side of the peg box, and
never coil a greater length of gut around the peg than is
actually necessary to secure if, Beware, also, that thicker
strings, the third in particular, are not wound in such a
manner, with one coil crossing another, as to be especially
likely to slip under the pressure of playing and cause a sud-
den lowering of pitch most disconcerting to the inexperi-
enced player.”

Putting on a String

"W HEN putting on an E string the drawing up to pitch
usually pulls over the bridge a shade, and often
in drawing up too suddenly, the bridge is even likely

0N, virgin vose, unfolding younr beauty to the day,
What scercts are you holding, deep in your soft array
The fragwance of your perfume is wafted o'cr the soa;

Across the purple mountainy, Love carviex it 1o me

“Oh! Virgin Rose”

Poem by Josephioe V. Rowe Music by Charles Marshall
Author of Composer of
“ MACUSHLA" “1 HEAR YOU CALLING ME "
————
Few composers have suecoodod in wenving more than

one pre-eminent song !

Charles Marshall’s Name

is known throughout the English-speuking world as the
composer of 1 HEAR YOU CALLING ME,"" but it is

safe to predict he will achieve still greater prominence as a
song-writer when this latest example of his wonderful
melodic gift is prosented to the large musie-loving public

John McCormack

whose art in seleeting is only exeellod by his
interpretative powers and God-given voive
by first portraying for the American people aling
beauty of ‘1 HEAR YOU CALLING ME Unhesitat
ingly he added to his repertoire this truly inspired song

“OH! VIRGIN ROSE”

mita bl

which his countless admirers will liston to with fervent
delight!

Copies may now be obtained in o range of keys to suit
all voie

To Singers and Teachers of recoguized standing a copy
Wil gladly be sent gratis upofl application with eredentials to

BOOSEY & CO.

Ryrie Building - Yonge St.

Toronto =2 Canada

NEW YORK, USA. . LONDON, ENG.

TRADES JOURNAL

to be forced forward and down altogether and broken. This
catastrophe is often accompanied by the falling of the sound
Post, and other mischief.” Thus comments a writer in the
“Musician," who advises:

“It is always best, therefore, after drawing up a string
to see that the bridge is well erect. When it is not, the
safest manner of proceeding is to allow the thumb and first
finger to support the bridge from behind by nipping, as it
were, each string in turn, close against the bridge. This
prevents any possibility of its falling while the other thumb
and finger push it gently into an erect position from the
other side. Correctly the bridge should lean slightly toward
the tailpiece.”

Does sheet music get its share of your window display?

JOSEPH WILLIAMS Ltd.
New Choral Works

LES CLOCHES DE CORNEVILLE

(The Bells of Corneville).
&

Comeart Version of Kubert Planquette’s Celebrated Comic Opora.
Arvinged by Duvid J. Thomas

Phis Concert Version complete takes about 1 hour 24 minutes
to perform. but some of the numbers may if ired, be omitted.
Al the Chornses, except those for male voices, huy n arranged
for SATH

Orchestral Parts and Bells may be hired; also tw. be Bells
Wonieh (Ol Fhilkurmonic) or fow (New Philharmonic)  piteh
When' hiring, please say which piteh is required

Voeal Score (complete), net cash, s, 64d.; Choruses only, net cash,
1s. 6d.; Words only, per 100, bs.

FROM THE BAVARIAN HIGHLANDS

Six Choral Songs (S.ATR). with Accompanin
Orchestra,

for Piano or

The words imitated from Bavarian Volkslie er and Schnadahupfler.
¢ composed by EDWARD ELGAR. L »
ol-fa
1. The Dance (Sonncnbichl) ad.
2. False Love (Wamborg) 8d
1. Lullaby (1 woh) 3d
I Aspiration (Bei Sankt Anton) 3d
. Ou the Alm wch Alp) 3
6. The Marksman (Bei Murnay) 4d
Old Notation, compl 38, net; Tonic Sol-fa, 1s. net; Pull
Orchestral Parts can be had on hire,
FIVE SONGS
For Fou v . (s.0mrn)
Words 1 gland's  Helicon (1600)

¥
Music by ERNEST WALKER. Op. 10
1. The Shepherd's Consort. . Love the ouly Price of Love.
2. Damelus’ Song to his Dia- 1. Wodenfride's Song in Praise
phenia of a.
h. A Bweet Pastoral,
Complete Vocal Score, 48, net; separate Voice Parts

each, net.

DOWN AMONG THE DEAD MEN

(TTBRR) Arrm*« b!quAvﬂllAl WILLIAMS.
rice 2d. net.

SIX SONGS FROM SHAKESPEARE

For Mixed Voices, with Piano, ad. lib By GEOFFREY SHAW
1. What shall he have that kili'd the deer (*'As you like
£y N 7

i
When icicles hang by
Over hill, over dal

all (' Love
idsummer night

eam’’) %
Y Midsummer night's dream'").. 8AT, B.
3 Jolly Robin (' *Twelfth night'') 1
6. When that I was and a little tiny boy ('‘Twelfth 2
Complete 1s, net; separate Nos., 1, 2, 4, 5 and 6, 4d. net each;
No. 3, 2d. net.

Orchestral Score and Parts for small Orchestra may be had on hire.

JOSEPH WILLIAMS LTD.
32 Great Portland St., London W., England
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Chappell February Novelties

Moonlight on the Valley (G & Bb) M. V. White

When the Dream is There (Db, Eb & F) ... Guy d'Hardelot

My Heart's a Swift Horseman (Db, Eb & F),

Hermann Lohr

Hermann Lohr
Haydn Wood

Village Band (Bb & C)

When You are Lonely (D & F)

Sing Joyous Bird, C (Sym.), D (Sym.),
Montague F. Phillips

Sweetest Song (Female Octavo Duet or Two-Part Song),

L. Denza
Through Fairyland (Female Octavo Duet or Two-Part
Song) L. Denza

In both sheet music and records an instantaneous de-
mand has sprung up for Herman Lohr's new song success,
“Any Place is Heaven if You are Near Me.” As one critic
said: “That elusive ‘something’ in a song which makes for
popularity is surely contained in Lohr's latest hit."

Young England

A large and enthusiastic audience at Birmingham, Eng-
land has passed a distinctly favorable verdict on Capt. Basil
Hood's new light opera, “Young England.” One of the Brit-
ish critics says: * ‘Young England' is the up-to-date variety
of light opera—that is to say, a combination of pretty songs
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65 JAMES ST. NORTH HAMILTON, CANADA

and concerted pieces, with or without the modern light
comedian and romantic comedy.”

The music, which is by G. H. Clutsam and Hubert Bath,
is published by Messrs. Ascherberg, Hopwood & Crew. The
songs are: Almighty Strength, Hubert Bath; When Travel-
ing Days Are Over, Hubert Bath; My Watch on Deck I
Kept, O, Now, My Heart, G. H. Clutsam; I Love a Maid,
G. H. Clutsam; Who'll Venture With Me on the Pelican?
Hubert Bath; For England's Sake, G. H. Clutsam; Who
Waits My Love? G. H. Clutsam; Adventure's Trumpet, G.
H. Clutsam; The Traveler (duet), G. H. Clutsam.

There is also the “Selection” and “Jig," arranged by
Henri Jaxon; “Dance Suite" and “March,” arranged by
Hubert Bath.

Burglar’'s Humor

Messrs. Cary & Co., the well-known London, England,
music publishers, recently contributed the following letter
to the columns of the Daily Mail:

To the Editor of the Daily Mail :

Sir—~We think the following incident, for which we
can vouch, is much too good to be lost.

Some time yesterday, probably last night, our premises
were broken open by burglars, who ransacked the entire
place, including the wholesale trade department, wherein
they found many high piles of various kinds of music, wait-
ing to be packed and despatched to dealers.

They selected two songs from the bundles and pinned
them on the stock-room door.

The titles of the two songs were as follows, and they
were found pinned on the door in the order we give:

“I Go My Way Singing" and “Into the Dawn.”

CARY & CO.

13 and 15 Mortimer Street, London, W,

Established 1852 Call Telephone M. 554

Musician’s Demands

Satisfied in every way at our store.
We have a most complete stock of
String, Wood, and Brass Instruments,
also a full stock of Sheet Music,

Don’t forget, too, our expert repairing,

CHAS. LAVALLEE

Agent for-—Besson & Co., of London, Eng,
Pélisson, G ot & B of Lyon, Frunce
] E & Sons, of Grand Rapids, Mich
35 St. Lawrence Blvd. - Montreal

If you are interested in—

Military Bugles and Cords
Military Snare Drums or
Bass Drums

Write us for full particulars and prices.
We have the right goods at the right prices.

Beare & Son

VIOLIN EXPERTS

117 King St. W.

Toronto -
and
London -

Canada

England
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Anglo-Canadian Anthems

The following four selections have been recently added
to the list of choir music for mixed voices published by
the Anglo-Canadian Music Co.:
“Our Blest Redeemer”
“Praise the Lord"
“Nearer My God to Thee”
“Saviour Breathe an Evening Blessing”

NEW MusI

Edward Wadson
Bertha L. Tamblyn
R. G. Stapells

W. H. Bontemps

Copyrights entered

at Ottawa
“Our Br Canadian Boys.""  Words wnd wusic by W
e Mailey, Torom
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#0061, *‘The Road That Leads to Love'' Words and musie hy
Irving Werlin
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Whaley, | Limited. Toronte

01, “8ilver Trampets.”” {Hund Mur

By Lowise A, Jone
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“‘From Here to Shanghal."" Wards and musie by Irving

He's Living the Life of Beilly."" Word by Alex. Gorber
Music by Archie Gottler
5. “‘Three Cheers for the Lads of the Navy.'  Words and
Gordow V. Thompson.  Thompson Publishing Company, o
9, "danac Mareh."' By W. Davis. Arranged by W, R M
C. Musgrave & Bros,, 1
1 ‘A Heart Prayer.'’ ¥ MW Barker.  Music by
ol Torents
For Mo and My Gal"" Wurds by Fdgar Lestio and [
Ka Music by Geo. W, Meyor
1 ‘Il Proudly Greet Them.'* wrds and My by W
M. by K. Willinmson
2514 attle of the Heart.'" Wiy and musts by K. Wil
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5 “‘The British Way."' Words Fo W Androws,  Music
by MeFaurling

“‘When Our Gallant Boys
| ¢ by Dorn (

Intolerance

Messrs. Chappell & Co, have
ment: “We have just published by Joseph Carl Breil, the
composer of the celebrated “Perfect Song, “The Birth of a
Nation" music, and “The Song of the Soul,” the incidental
music from the sensationally successful film play, “In.
tolerance.” This book contains sixteen numbers, including
the following already popular melodies: “Endlessly Rock-
ing,” “The Pharisee's Prayer,” “Follow Thou Me," “Fox
Trot,” “Chicken Trot,” “Mae Marsh (Honeymoon) Waltz,"
“The Magdalen,” “Huguenot Love Song,” “Babylonian Love
Song,” “March of Cyrus’ Army.”

just made this announce-
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Music for Movie Players
This list of selected entr'actes, intermezzos, etc., ar-
ranged for orchestra, has been issued by Chappell & Co., as
particularly suitable for movie players:

Evensong Martin
Hamadryad Gavotte Benyon
Indian Melody Bucalossi
Idylle Entr'acte Coates
Mermaid (Graceful Dance) Coates
Moonlight Finck
Starlight Intermezzo de Zuluta
Sunbeams Entr'actes St. Helior
Sweeps Intermezzo Rubens
Twilight (A Reverie) Bendix
Flower Suite of 3 Dances Benyon
In Days of Old, 3 Dances Ball
Valse Picquantes Peel

Romance and 2 Dances from “The Conqueror,’
Arr. by German

Miniature de Ballet Suite Ansell
Plymouth Hoe (A Nautical Overture) Ansell
Selected Hymns (Ancient and Modern) Arr, by Godfrey
Three African Dances Ring
Three Dances and Norman March (Robin Hood) . Bunning
Nell Gwyn, 3 Dances German
Tom Jones, 3 Dances German
Three Irish Dances Ansell
Three Light Pieces Fletcher

Selected Larway Songs

Among the prominent songs of the day are a group of
pieces issued by J. H. Larway, the London publisher. These
include “Iris” (Gwynne Davies); “God Bring You Home
Again” (Jack Trelawny); “Rosebud” (Frederick Drum-
mond); “Sleep and the Roses,” “Come Back Some Day"
(Arthur F. Tate); “O Day Divine,” “The Call,” “Fairy
Revel” and “The Scent of Sweet Lavender” (Herbert
Oliver); “Come Home to Me"” (Harry Hague); “The Love-
light in Your Eyes” (Charlwood Dunkley) ; “Buy My Lovely
Roses (Cecil Baumer), and “Keep Your Toys, Laddie Boy”
(A. W. Ketélbey).

The words of a number of these are by Ed. Tesche-
macher. This extract from “The Call,” is particularly
good:

Oh for a boat and the sea, and the wind and green realm,
And I'll sail into the morning's face,

With hope beside the helm.

Oh for a sword and a soul with faith and honor shod,

And I'll lay down my life for a noble thing,

And pass unafraid to God!

One Fleeting Hour

“From coast to coast and from the ice fields of Alaska
to the bullet riddled and blood stained sands and hills of
Mexico, has the great song success, 'One Fleeting Hour,
been displayed and featured by music dealers, announce the
publishers, the Sam Fox Publishing Co., who are constantly
in receipt of new and original ideas for the exploiting of
this number.

“The display herewith presented should be of more than
mere passing interest to the music dealer, because it
offers a most attractive and inexpensive advertising idea.
The centre clock play, which resembles in appearance a
huge alarm clock, is merely a sign. The artist has painted
the sign picturing a clock with the lettering thereon, and
the total expense should be but a little more than $1.00.
Live wire dealers who are looking for new ideas will be
able to easily work out something along these lines.

“This attractive display appeared in the windows of
the department store of David Spencer, Ltd., Victoria, B.C.,
in which store Cecil W. Heaton operates the sheet music
department. The fact that this one department has sold
thousands of copies of ‘One Fleeting Hour’ during the pas*
year is significant of the popularity of this song in the

Ceeil Houton's displuy of **One ¥

in Vietorin, B.C

leeting Hour

great Canadian West. It may also interest dealers to know
that this song is enjoying a large sale throughout the entire
dominion, and the Canadian people have taken an unusual
liking to this beautiful heart appealing Dorothy Lee com-
position.”

“Speed the Plough” and Others

In the new Enoch publications are two fine numbers.
One of them, “Speed the Plough,” by Easthope Martin, has
a set of swinging, original words by C. Fox Smith, used by
special permission of “Punch.” The spirit of them may
be judged by the closing words, which are from the lips
of an old farmer a-jogging to market behind his old grey:

My boy be in Flanders,

He's young an’' he’s bold;

But they will not have we, lass

For we are too old.

So step it out lively,

And kip up your heart,

For both you and me, Bess,

Be a-doin’ our part.

Wi’ the shocks an’ the sheaves,

An’' the lambs an' the beeves,

The ducks and the geese,

An' the good speckled hen,

The cattle all lowin',

The crops all a-growin’

To feed the King's horses,

An’ feed the King's men.
The other is “A Japanese Love Song,” by May H. Brahe
(in four keys), composer of “Down Here” and other suc-
cessful songs. This firm have also issued a new cycle by
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the famous composer, Landon Ronald, called “Four Songs
of Innocence.”

A new Ashdown song is
Henry E. Geehl,
keys

“In God's Own Keeping," by
a good type of piece, published in four

Caleb Simper is responsible for the music
sacred song, “Light After Darkness "
by Weekes & Co., London

Anglo-Canadian Music Co. are Canadian agents for the
above music

of a new
in 3 keys, published
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that Whaley, Royce & Co. have taken the Canadian agency
for Harding's Jigs and Reels, formerly published by F. A.
Mills. The firm's new monthly bulletin lists at popular
prices a series of well-known William H. Perrin ballads,
viz.: At the End of a Beautiful Day, Make a Little Heaven
in Your Heart, It Seemed to Me as if the Stars Were Sing-
ing, I Seem to Hear You Gently Calling, Only a Dad, But
the Best of Men, Let All Your Troubles Go By, They Call
it “Old Ireland,” Cracker Jack (Fox Trot)

This bulletin is designed to list the best selling goods of

the many publishers and manufacturers for which Whaley,
Royce & Co., are jobbers as well as their own lines. The
accompanying illustration is a reduced reproduction of the
title page of A. W. Hughes' march “The Battle of the
Somme,” which is having a rapid sale. The march, which
commemorates the greatest of military battles, contains
suggestions of national melodies of Canada, Britain and
France

Whaley-Roycelets
Mr. D. R. Henderson, Eastern representative of Whaley,
Royce & Co., Ltd., with headquarters in Halifax, N.§., was
a recent visitor to his firm's head office in Toronto.
In the Whaley, Royce smallgoods department Mr. Myhill
reports they have made special ararngements about securing

Oldest Manufacturers in Music Trades

The Williams Piano Co., Ltd., of Oshawa, are celebrat-
ing their sixty-eighth anniversary. The executive of the
firm and the employees, particularly those who have been in
the factory continuously for more than thirty years, are
proud of the venerable age to which the house has attained.
Men in the factory have been in the firm's service thirty and
thirty-two years.

L.J. MUTTY C0. % Boston, Mass.

We manufacture fine calender coated silks and nainsooks
for Pouches and Pneumatics, and special fabrics for Bellows
of every description,

Every kind of RUBBER TUBING 1s represented in our

line uding extra large sizes covered with HEAVY FRIC-
TIONED TWILL, which is designed particularly to prevent
splitting over connections

SAMPLES and PRICES furnished on request.
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Julius Breckwoldt & Company
Manufacturers of
Piano Backs, Boards, Bridges, Bars, Traplevers
and Mouldings
Sole Agents for Rudolf G:esu Wire in Canada and United
tates

o

WHALEY, ROYCE & C°

winmPea oRonto
supplies of violin bows; that the demand is growing for g
violins, especially in the medium priced lines; also that g J. Basckworor, Pres
Factory and Office Saw Mills
Dolgeville, N.Y. Fulton Chain and Tupper Lake

o
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W. A, BrecxwoLor, Sec-Treas.

Ukuleles and Hawaiian guitars are proving steady sellers 0O
on a large scale. =]
In the music Department, Mr. Holmes Maddock advises

OOooooDooooooooooD:

The more you realize that in the future of this industry the best
results are yet to come, the more freely you must admit that the
Columbia is the line best worth the investment of your time,
your energy and your capital. (Printing this every little while.
Proving it all the time).

bia Granhooh C
Factory and Headquarters
Toronto - +  Canada

( Write for ** Music Money, "" o book ** full of meat ™’ for those
dealers interested in quick and Srequent turnover of capital. )
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Looking Back

at a half-century's enviable record and

Looking Ahead

at the advantages linked to an agency
crowned with the success resulting from
continuous adherence to the highest
known piano standards—A glance at each puts the

Gerhard Heintzman
Agency

in the vanguard. The sound principle of consid-
ering quality of paramount importance has singled
out Gerhard Heintzman Pianos for special consid-
eration from one end of Canada to the other.

Alert piano merchants, who for years have been
handling “Canada’s Greatest Pianos,” have built up
reputations that count for something

When the name Gerhard Heintzman went on our
own make of new metal player-piano it was a
guarantee of the player's being the last word in
player-piano manufacturing.

GERHARD HEINTZMAN
Limited

75 Sherbourne St., Toronto, Canada
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The principal difference between the Mason
& Risch Piano and other good pianos is
QUALITY—IN FAVOR OF THE MASON |
& RISCH !

This fact has given the Piano of our make a

standing in Colleges, Conservatories and with
the Masters of repute such as no Canadian

Piano ever had before.

Ever increasing sales offer the undeniable

proof that the Mason & Risch Piano shows
distinctive value, that its stately OUTWARD
appearance reflects the genuine, substantial

quality WITHIN 1

Mason & Risch Limited
230 Yonge Street
Toronto




