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_DOMINION COTTON CO. AND MORRICE & CO.

HE avalanche of orders now amwing for Feder's[PUOMFADOUR SKIRT PROTECTOR again demonstrates the
T popularity of this, the best and only perfect skirt eédge.  With scores of braids, bindings, velveteens, etc , already
on che market when Feder's POMPADUUR Skint Protector first appeared, it caupht up and distanced them all.

I Both a skirt protector and a tnmmung, it has such manifest advantages that when once.a womau. tdes it she has ra sse for
any subsutute. Feders POMPADULR skirt Protector is made in cvery fashionable shade for Fall, ard as a protection
every yard is stamped ** FEDER'S.”" Don't delay your order for Fall colourings.

HERMANN H. WOLFF & CO.

Manufaoturors and
F Controllers of the Patont.

s —

TORONTO AND LIONTREAL.

THE TRADE SPEAK REGARDING AN INSOLVENCY LAW.
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Lister’s.
4

For

. English Make .

“liallway and Street Cars

MOHAIR .

PLUbHES %

GUARANTEED TO BE THE BEST FOR WEAR

If you are not using them, try them, and you will buy no other

L HISTER
\ Umé&m BRANI]”

SPECIALTIES

Travellers now on the road with Samplel.
CRASH SUITS. The most uptodate goods /in Canada.
BICYCLE SUITS that defy competition.
cetled.
SUMMER COATS AND VESTS at prices that sell at sight.
Fabrics in NEGLIGES and WORKING-
MEN’'S. Laundried Shirts in White and
OVERALLS AND JACKETS for every class of Mechanic.
The bsst made Goods In Canada.
Ly buying the “ROOQOSTER BRAND.
« MANUPACTURED BY .

WHITE DUCK PANTS AND COATS that cannot be ex-
‘ of all classes of Foreign and Domestic
SHIRTS
_—— CO]OI’Cd ......
Sec our Samples and be convinced that your interesis will be best served
Robert C. Wilkins, Montreal

are a popular prlced &2
line, combining :

CORRECT MATERIALS
G000 WORKMANSHIP
PERFECT FIT . .

bt 2 4 2 2o

Universally We Hear ..

‘'* No Alterations Keosssary on your Wrappers.”

MAY WE SEND YOU A SAMPLE LINE?

The Maritime Wrapper-Co. Limited
Ontaric Ageat WOOdStOCk, NoBo

J. H. Parkhill, 72 Yonge St. Arcade, Toronto.
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Roman Strlpes N
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Our travellers are now on the
‘ ec S road with full line of the
samples of Fancy Silks and Japan

S]lk PIaIds I

and other newest novelties in Blouse Silks are shown in
our new collection for 1898 Spring. ‘Everything in the
pure Japan Silk, and the prices specially adapted
to the Canadian trade. Do not fail to inspect our

samples before placing your order for Spring Silks.

K. ISHIKAWA & CO. ..10r0nto

Susnendes and Buttons

OUR FALL SAMPLES ARE NOW READY.

This season we are showing a much larger range,
more varied styles and much better value in Suspend-
ers than ever before; in fact we are surprised our-
selves at the values we are enabled to present. The
| fact that our trade is surely and constantly increasing
| we take as evidence that our goods are meeting the

C. K. HAGEDORN, Manasger.

S ' requirements of the trade.
L d
“““““’““’““i“ in buttons, as usual, we have the largest range
TRADE .
i BERLIN of samples in the market, and show excellent value.

IMARK

$ 3 .
wpeemeerrs The Berlin Suspender
= o7 and Button Cg.  ™~BERLIN

Remember We Guarantee Satisfaction.
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JAMES SLESSOR JAMES JOHNSTON :,

James Johnston & Co.

olesale Dry Goods Importers

MONTREAL
OUR LEADING DEPARTMENTS ARE:

Staples . . . $ Gents’ Haberdéshery
Dress Goods and Velveteens and Neckwear
Silks, Ribbons *~ Trimmings Smallwares and Notions

Hosiery and Gloves Muslins,Laces:Embroideries
LETTER ORDERS A SPECIALTY.

JAMES JOHNSTON & CO., MONTREAL ¥

CEEEEEEELCELEECESTEELEESSEESSSESTEES 2’2’26666‘2/

The Lacc Warchousc of Canada.

LACES AND EMBRC!ZFPIES

Our travelers are on their last round with their import
sets of these lines for Spring, 1898, and you will miss
it if you don’t get your order in, so as to secure
prompt and satisfactory delivery. We have laree ship- DRESS GOoODS . . .

ments of all the leading makes of laces coming for- 0 . . .
. N e PRTIr . ur new Specialty has given most gratifying results,
ward for our October, November aad Holiday trade. g aud we ask only your inspection of this line to

-

-~

L ad2 222222

S scETEcES

SILKS AND RIBEBONS

Our range of shades and prices in these lines will
mterest any buyer who wants right stui at right
prices.

secure your approval.

WORKS OF ART Cloakings, Sealettes and Cape Velvets
This was the expression used by one of the largest I'r‘ these we show a large variety of styles and range
manufacturers of such goods on this continent when ot prices.

shown our range of Blouses and Waists for Spring, 1
1898. Every garment 1s a creation i atself, and it Trlmmings. Garniture and Bralds

won't pay you 10 miss seeing them.  The samples are We probably show the largest collection in Canada
now in our travelers' hands. of these lines.
ASSORTING . . .
VELVETS AND VELVETEENS We will show for the assorting season complete
ranges of Gloves, Hosiery, Handkerchiefs, Under-
Are sepresented among our collection by larpge wear, Curtains, Draperies, Linings, Table Linens,
ranges of colors and gnalities. Il Combs, Fancy Pins, Buttons, Smallwares, etc., etc.

KYLE, CHEESBROUGH & CO. - MONTREAL
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- Qur travellers wlll slzorﬂ:y submit ﬂzese o :
- Buy early-and secure the. best paﬂems az(d ea;ly dglzgyefy ......

| f;,ol,l,nr attached, to- sen at -50c., 753‘ aiid" f§ S Gresham, tiirned: points; . :x}/m Y
.00. . Rolf poiots, Watexloo, 23, 234, 234,
Opein haok, two, collars, tosell at 75e.. $1.00, Torsllat 160, -
“$£:25.4nd $1.50. ‘The Prestos, tumed points, 4, 2%, 23,
- White Lody, with cotored _open fmnts' fo 3 . To sell at 200,
. -sell at'75¢., $1.00and $1:25,- - i , The:Grafton,.xoll.goints, . 2},“ o;{, a3 in.
Self body, open front,.cufts att&ched. at 750., , To'sell'&t 2ve. .-
. $1.00 and $1.25, ~ d | A The Colonel (M:lnary) To soll ¢ g{ in.
. Self body, white. neck':5n wrtst band& o i o S o gell at.ala.
. serdn cuirs’
front, toseu at'75¢, $1 QO msi 25. el The Portland (Stude) The- Rival (Sluds)
White shirts..om‘ owx ,uxg - T T ThePremier (Links) The Rideau {Efoks).
Wxg b{: 'th‘)d Sicepnoaally g00d. I:Ve To sell at 250'»
. -:amake the celebrated « Antl Swearing ” Shist Hosiery Department-- R
whxth should be worn by evcrygood cmaen Absolitely stainless and Hermsdorf qu
\ Wolﬁ & Glaserfeld’s German Sh:rts ‘ from:$1 per doz. up.
T aud co"af .o . Blnck Cashmerg 3758, at .- $200
thrts No. 1. Open Bnck with Bands, - N " 3789, at -1 3.00°
" No: 2. Open Frony, with:Bands, | " . 3790, 2t~ 3507
% No.3, Open rmn‘t;“wsm“cmrs g} 3165, sk fool, 400
Lo N, .Open Frout ‘I’i Unde:wear..
= %”Qm ,,,{:;‘;mw h Mo g:]l:)r(l:ggans gnturalc\!lools
. , ; ottons: ancy Cottons ‘
«E“Ejﬁg ncnltars nnd cuﬁs~- U ' No. 3300, gammll\}\{o& Josall ag'{zsmh;
'_ i [+ 8 3373, atura 1 1t }o ene
gg;g?z};g%uivmeq}wm : ;% fg o R Neck. Tosellat$1:00
. Strangd, u -~ 2K Men's and ‘Boys’ Bncycle Goods, New shades m .
&osvenor, " . a%.):n, . Sweatcxs, Long, Hose, Footless Hose, Caps, etc.
Malﬂlt S TO W CI‘S & Co. |
BOARD OF TRADE .BUILDING,
EXCLUSIVELY
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Emil Pewny & Co.

Manufacturers of Fine ¥Kid Gloves and Suebdes.

# GRENOBLE, FRANCE nN

DRANCHES :

PARIS, § Rue Palestro
LONDON, 16 Monkwell S.,,E.C
MANCHESTER, a1 York St.
NEW YORK, 83 to 87 Grand St.

MonTrEAL, 10th September, (897.

DEear Sig,

wE have much pleasure in announcing to you that we have appointed
*

®
Messrs. S. Greenshields, Son & Co.,
of Montreal & Vancouver,
our Sole Agents for Canada, who will in future carry our full lines of Gloves.
wE thank you very much for your kind appreciation of our well known manu-
¢ 9

factures in the past and for the favors you have accorded to us, and we
trust you will continue them in the future and give your valued orders to Messrs. S.
Greenshields, Son & Co., who will do all in their power to assist us in meeting all the

wants of the trade in Canada.

Yours respectfully,

EMIL PEWNY & CO.
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Cablo Address ' GRENSHIELD"

S. GREENSHIELDS, SON & CO.

Dry Goods.

15,17,19,8 21 Victoria Sq. and

, wrorsE 730,732,734,& 736 Craig St.
! Montreal - & - Vancouver
Montreal, 1oth September, 1897
DEAR SIR,
&  VWE beg to inform you that.......

MESSRS. EMIL PEWNY & CO.

Kid Glove Manufacturers of Grenoble, France
have appointed us their Sole Agents for the Dominion of Canada for their well-known

brands. We have made arrangements to carry a full range of their gloves in stock

and will always have the latest novelties on hand.

" THE great reputation of Messrs. Emil Pewny & Co's gloves in Canada,
England, the United States and France, is sufficient guarantee for their
style and quality. Messrs. Emil Pewny & Co. will give very special attention to bring-

ing out new lines that will suit every class of trade in the Country.

o OUR Travellers will call on you shortly with samples for immediate use and
Spring import.  Please do not place your orders until you have seen

our collection, when we hope to receive your valued favors.

We are, Dear Sir,

Very truly yours,

S. GREENSHIELDS, SON & CO.
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W R. BROCK & CO.

ASSORTING
—smson ———Autumn, 1897

Stock in all NEW

GOODS
Departments constantly arriving to keep

stpck up to date and to meet

the wants of critical buyers.

Complete

[ ]

Correct LETTER

Well Assorted ORDER
DEPARTMENT

Va,lues ’Ijhis branch has been appre- ’

ciated to such an extent that

it has been found necessary to

increase the staff in order to

Unsurpassed ensure prompt despatch.



GANADA'S REPUTATION IS AT STAKE, AND AN INSOLVENGY LAW MUST RE PASSED.
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MONTREAL AND TORONTO, OCTOBER, 189;. No. 10.

NEWS AND NOTES OF THE TRADE. .

ECHOES OF THE DRY GOODS UUSINESS

M R. G. R. GORDON, who has conducted a retail business at

Vancouver, B.C., in clothing, bats, caps and gents' furnish-
ings, will in future carry on a wholesale business only. Tue
REview, while at Vancouver recently, called on him, and found
him and his assistants busily employed opening up and arranging
stock, which was arriving daily.

Christopher Martin, proprietor of the ¢ Flags of ANl Nations"’
clothing store, on King street east, Toronto, died in Muskoka on
September 22.  He had gone there for health, which had been
poor for some timc.  Mr. Martin learned the dry goods business
with Hughes Bros., and afterwards founded the firm of Martin &
Echlin. Later on he moved into the store in which the business
is now carried on, where it has been for 28 years. Mr. Martir was
never married, was a prominent Mason and Orangeman, and
much respected in Toronto.

Two merchant tailoring firms in Muskoka have changed styles
lately. Ballantyne & Fraser, Bracebridge, have dissolved, Mr.
J. M. Ballantyne carrying on the business.  Messrs. Palmer &
Co., also of Bracebridge, have likewise dissolved, P. A. Smith re-
tiring, and Henry Palmer continuing at the old stand.

The Toronto tailors are talking of organizing a loeal union under
the auspices of the International Union.  Mr. Christopherson, of
Rockfield, Ill., the organizing officer, is to visit Canada in connec-
tion with the matter.

Writing to his paper from Alberta, Mr. S. D. Scott, of The St.
John Sun, says there are a number of New Brunswickers out in the
Calgary district.  ** John R. Costigan, son of the Hon. John Costi-
gan, is a leading barrister in the district. He now lives at Macleod,
and was formerly Crown prosecutor in the Alberta region. J. G.
Vanwart came 14 years ago from Woodstock, N.B., and settled in
Calgary. To-day his firm is the leading grocery house in the town.
One of his partners hasbeen Isaac Freeze, lately of Sussex, who is
now mining in British Columbia, but there are two Freeze brothers
still in Calgary. H. D. Beveridge, of Andover, N.B., is largely
interested in sheep and cattle ranching. He has 5,000 sheep, and

FROM THE ATLANTIC TO THE PACIPIC,

his cut of wool this year will be about 12 tons, for which he asks
12¢. a pound. It will be observed that the wool grown in this
district is of the finest quality, mostly merino, and thatthe price for
the unwashed article is very good. Last year's product of thisranch
was sold to the Humphreys to be used in their woolen factories at
Moncton.  Aninterest in the same ranch is held by R. J. Ingalls,
of Halifax, now living inthis country, whois connected by marriage
with Mr. Beveridge'sfamily.  One of the leading lumber dealers is
I. S. G. Vanwart, formerly of Woodstock, who is a manufacturer
as well as adealer."’

Thomas lieland, of the staff of R. C. Struthers, London, will,
after October 11, sever his connection with the firm, having been
engaged by Knox, Morgan & Co., of Hamilton.  Mr. Ireland has
represented R. C. Struthers on the road for the past seven years,
his district lying north from Palmerston to Wiarton and through
the Southampton distnct.

The small price paid for flax this season will be the means of
driving the growers out of the business, says a Western Ontario
paper, and if the manufacturers want to continue husiness, they
will have to guarantee a price,

Cal. Vilson, for mary years with the late firm of John Birrell &
Co., and subsequently with R. C. Struthers & Co., London, has
gone to Vancouver, B.C., where he purposes making his home in
future. A large nuinber of his personai .riends were at the depot
to see him off, and all wished him the greatest success.

At Calgary recently judgment was delivered in the case of J.
H. Brown, who was charged with offering goods for sale on behalf
of a non-resident merchant without havirg a license from the city ;
the fee for which license is §60. For the defence it was contended
that the bylaw under which the license fee was charged was ultra
vires, that the fee itself was unreasonable, thatthe evidence showed
that a local agent had been appointed for the sale of the goods in
question, and that the accused was in fact cansassing as servant of
the local agent and not of the merchant. The magistrate, how-
ever, held that the bylaw was not beyond the powers of the city to

T
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pass, that the amount of the fee was not unreasonable, and that.the
apporstment of an agent was made after the committal of the
defendant , and imposed a fine equivalent to the amount of the
licenses together with the costs of the prosecution, In default
two mounths’ imprisonment. Itis understood that the decision will
be appealed to a higher count,

Wm Smith, for ten years in the employ of Hagaman & Guli,
Ridgetown, Ont., has joined the staff of J. H. Chapman & Co.,
London. Beforc leaving, his fellow employes presented him with a
handsome cane and umbrella as a token of their esteem and good
will,

M: 1 E. Fedlow, the well-known merchant of Kenfrew, while
in Montreal lately on a buying trip made one very interesting pur-
chase, Leing a case of bayonets that had been used by the French
in the war with the Germans, but had since been discarded. They
are much sought after now as cunos for dscoration purposes. etc.
A sample bayonet was put on exhibition in one of the show-windows
of Mr. Pedlow’s establishment.

Tolton & McKay, of Galt, are arranging for the removal of
their shirt factory to Hamilton after the fall orders have been filled.
They will then enlarge their business so as to embrace the manu-
facture of ladies’ shirt waistsas well. They employ on an average
in the busy season about fifteen hands, and expect to double their
capacity after their removal,

Mrs. A. Richard has begun a millinery business in Moncton,
N.B...... R. Dealy is succeeding J. M. Chisholm in the business
of a general store at Lion's Head, Ont...... Messrs, G. H. and
A. Munroe have been ragistered proprietors of their flourishing
men's furnishing business on St. Catherine street, Montreal.

The fire at Picton, Ont., last month, damaged slightly the
premises of Young & Co., dry goods, G. M. Farrington, merchant
tailor, and Fralick & Stanton, tailors.

J. T. Acheson, dry goods, Godench, Ont., has gone to reside
in Morden, Manitoba.

Brandon, Man., exhibits business activity, and there is a
demand for stores. .\, A. Hunt, of George Craig & Co.’s estab-
lishment, Winmpeg, 1s going to open a dry goods business, and 1t
is reported that T. H. Hessen, late Customs officer at Brandon,
will also go into dry goods.

McGilliviay & Pole, hosiery manufacturers, talk of locating
their factory in Orillia, Ont...... Miss Culbertson has opened a
new millinery shop in Durham. Ort.

A Qu'Appelle, N.W.T., paper says that ** A merchant tailor
doing business in Winnipeg visited Qu'Appelle last week and
staried 0 drum the town for orders. Two local tailors got after
him and compelled him cither to quit or take outa license. He
decided to quit.”*

The Woodstock, Unt., Woolen Mills Co. have received an
order for goods from Comox, Bntish Columba.

A pleasing mnaident in connection wiath the dry goods establich-
ment of Jas. Paton & Co., Charlottetown, P.E.I., was the annual
picnic of the employes,  The party went by steamer to Halliday s
wharf, where lunch was had and the neaghborhood explored.  Mr.

and Mrs. Paton and Mrs ] A McLare* accompanied the party
and a thoroughly enjoyable day was spent.  This pleasant epasode
speaks volumes for the goud relations between 12 firm and the
staff, and is satisfactury evidence ot the unity in one of the must
prospetous establishments in the country.

John Hettle, member for Turtle Mountain in the Manitoba
Legislature, who died the other day, came to Canmada in 1857,
clerked in a store at Wroxeter, Ont., andin 1869 opened a business
at Teeswater, which he ran until 1879. Then he went to Mamtoba,
where he did well and died greatly respected.

S. R Cossey, formerly of Northup & Cossev, Halifax. a- am
panied by Mrs Cossey, has returned from Lngland. Mr ar
Cozsey left Halfax to reside 1n London some monthsago, but
Scotia 1s more attractive than even the Old Land. and 1t s o
stood they will again take up their residence on this side the ocean,

The death 1s announced of t.. I1. [ alconer, of Streetsville, Uut..
who kept a general store there.  The firm was formerly Webb &
Falconer. The cause of death was typhoid fever, and the deceased
merchant passed away at the early age of 48.  Mr. Falconer was
highly thought of by the trade as a straightforward, manly fellow.

The dissolution of the partnership of the firm of Gilroy & \Wise-
man, dry goods merchants, Chinton, Unt., 1s announced. It has
not yet been decided which member of the firm will continue the
business. The dissolution takes effect January 1 next.

Messrs. G. Clarke and M. McMurdo have opened a tailoring
establishment at Kingston. By their well-known hustling qualities,
genial ways and skill in cutting and make, success is assured them
by a large patronage.

Harold McCosh, of Lucan, Ont., who has been with Runians &
Butler since the opening of the departmental, has accepted a posi-
tion in Windsor, Ont., and left for that city.

George Johnston, late of Johnston Bros., merchant tailors, Rich-
mond street, London, has formed a partnership with J. E. Perrv.
These gentlemen are men of wide and practical experience in the
tailoring trade in all its branches.  They will carry in their new
store, 201 Dundas street, one door cast of Crystal Hall, a choice
assortment of goods.

Abe Cohen, a Chatham, Ont., clothing dealer, who left that
city last December with §11,000 in money and was arrested in
Buffalo on a charge of defrauding his creditors, has settled the case
by paying over $7,000.

Mr. Robert Crawford, the pioncer merchant and postmaster of
Indian Head, N.W.T, died Sept. 22, having been ill only two
days, from pentonitis. Mr. Crawford was, prior to taking up his
residence in Indian Head, for many years an officer of the Hud-
son’s Bay Company, his last place of service being at Augawa Bay,
at the mouth of Hudson's Bay. No man in the district was more
widely known nor more thoroughly respected than Mr. Crawford.
His genial manner and sterling character in business, added to a
Christian conduct, impressed all who knew him and stamped him
as a leading man among men. Mr. Crawford served for one term
as the representatise from his district in the Northwest Legislative
Assembly, and was also employed by the Hudson's Bay Company
dunng the last Northwest rebeliion as paymaster for transpoit ser-
vice.  The remains were taken for interment to Brockville, unt.
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CANADA MUST HAVE AN INSOLVENCY LAW.

VIEWS OF THE TRADE ALL OVER CANADA. :

WHULESALER AND RETAILER, ALMOST WITHGT EXCEPTION, IN FAVOR OF A CHANGL OF si>1EM -
DEFECTS AND ABUSES NOW EXISTING POINTED O U —SUGGHSTIONS FOR THE
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PROPOSED NEW MEASURE.
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Froin special interviews and special correspondence of Tne Dry Goons Ruview.

AVING resolved to ventilate thoroughly the question of a new
H Dominion 1nsolvency law, Tue Review presents in this
issue an instalment of interviews with leading merchants, both
wholesale and retail, on the urgent need of a change. The verdict,
as a whole, is one strongly in advocacy of an honest law. In one
or two cases retailers state objections to a system resemnbling that
which prevailed in Canada fifteen years ago. These points are
dealt with in Tue REvVIEW'S editorial page elsewhere. Here we
content ourselves with giving in full the irteresting and valuable
opinions of many prominent and successful men :

THE EVILS OF THE PRESENT SYSTEM.

Mr. E. B. Greenshields, head of the old firm of S. Greenshields,
Son & Co., said :

© You ask me for my views aboutthe passage of an insolvency
act for the Dominion of Canada. There is no doubt in my mind
about the absolute necessity of this, if Canada wishes to give justice
to her citizens, and to show to other nations with which she has
trading relations that her desire is that all creditors should share
equally and fairly when they are so unfortunateas to make bad debts
in her land. When the object of an insolvency law isstated in this
plain way, surely there 1s no person of ordinary moral sense but
will say that we should all strive to obtain it. I have taken an
active interest in this matter for years, and some time ago, witha
little of the hopefulness of earlier years leftin .ne, I thought we
were on the eve of legislation. But the years have come and the
years have gone and we are still in the **as you were"" position.
\When Sir John Abbott was iz office he told me that if the principal
boards of trade of the country agreed on the main features of an
insolvency law, the Government would bring ina measure.  Acting
on this the beards of trade of Montreal and Toronto prepared what
I think is an admirable draft bill.  This we presented to Sir John
Thompson, and from the reception we received from the Govern-
. ment we thought our work was done. But no time has been found
in the hurried business of Parliament from then till now for this
important measure, though much has been wasted over many
matters of little or no importance to the country.

«s The present situation is about the following : In the province
of Quebec the common law provides for fair treatment of all credi-
tors, with, perhaps, the exception ot preferences being given for
rert and the ranking on business estates of marriage contracts. In
all the other provinces the common law is as bad as it can be,
Preferences of all kinds, especially transfers of book debts, chattel
mortgages and sales of stocks when merchants are insolvent, ate

SN

In the Lower Provinces 2 man can, in the act of assigning,

legal.
and in the deed of assignment, instruct his assignee (whom he him-

self appoints !) to pay certain of his creditors in full and divide the

balance, if there is any, among the rest. Not long ago in New
Brunswick a wholesale dry goods firm transferred all their assets to
a limited company, with instructions that the assets were to be used
in paying its creditors in, I think, two years if they were sufficient.
The creditors, who were the real owners of this estate, were not
consulted and had no voice in the unusual disposal ol their own
property ! To-day, in Ontario, a merchant though insolvent can
sell out his business and take the proceeds and pay his debts or
not as he chooses. He usually has to pay, however, some one
or more creditors, for the people he sells to, or through whom the
arrangement is made, usually manage, before he is allowed to
leave, to make him disgorge svfficient to pay therr friends’ claims.
Tl.e immorality of this is beyond doubt. lis legality, as far as
the payments to the preferred creditors are concerned, is, accord-
ing to our antiquated laws, also cqually beyond doubt. The
transfers of book debts are also very objectionable. A debtor
signsan agreement transfernng his book debts, present and future,
to a creditor. This document, without any publicity given to it,
remains with the creditor ull the debtor fails, when it 1s produced
and has been held to be a legal hen on all the book debts of
the estate.  In New Brunswick they have amended the common
law and the situation is improved. But even now perverse inge-
nuity can still favor one or more of the creditors of an estate.
In a case the other day at St. John, as no chattel mortgage
could be legally given in New Brunswick, a quantity of goods,
it is said in their original packages, from the west, were
sent over the border to a wvillage in Nova Scotia and a chattel
mortgage given on them there ! In Ontariothere is a Distribution
of Assets Act, butit is oftien useless as there is no clauscin it by
which the creditors can compel an insolvent to assiga, so that he
can defend the suits brought against him through the courts, using
the creditors’ money to fight them, and make away if he choose
with all the assets he can dispose of.  This shows the weakness of
provincial Acts, for the Privy Council of England has upheld the
contention of the Dominion Parliament that it alone can deal with
insolvency legislation, and has decided that the Ontario Actis valid,
because it makes no provisions to compel an assignment, but is
really a Distribution of Assets Act. By the same reasoning, the
Province of Quebec Insolvency Act is invalid, for it provides
machinery for compelling assignment, and arresting a debtor who
in certain circumstances will not assign.

**This shows that the only relief the country can get for this state
of affaits is from the Duminion Parliament, and the present Govern-
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ment should be urgently asked to bring in the measure that was
submitted to the late Government.  Its leading features are :

1. Complete doing away with all preferences. Thiscan be
casily done with the exception of transfers of book debts and
sales of assets when the merchant is really insolvent.  An eminent
commercial lawyer in Toronto told me it was difficult to prevent
these when the proceeds were used in payment of debts, even it
they all went to one or two creditors. But means can surely be
found, such as compulsory notice to all creditors of such transfer
or sale, and so mary months given for o%jections before they would
be 1sgal.

**2. Equitable distribution of the assets with as little expense as
possible.

**3. A rcasonable discharge clause for honest debtors. It
might be well toleave this to the creditors, and many people would
prefer this, but the fact remains that no Insolvency Act can be
carried at Ottawa without this clause.  Indeed, 1 personally think
it would be wrong notto have it, as we all know how sometimes
from one motive or another a single creditor will refuse to give a
discharge, even when he has no charge to lay against the insolvent
except that he was unfortunate in businzes.  But this clause should
be a strict one, and safeguarded 1n every way so that no improper
use could be made of it.

** 4. No class of official assignees. Those who had charge of
the Boards of Trade Insolvent Act were very particular in insist-
ing on this. They wanted the present system under which the
creditors employ any competent accountant they choose to wind up
the estates. They were very much opposed to any class of assignees
being officially appointed by the Government.

*¢It will be seen from what I have said that the country has a
right to demand from this Government redress of the great griev-
ances the mercantile community suffers from, and this on the broad
ground of justice, ‘the great standing policy of civil society.” 1If
there is any duty specially laid on the Government it is to see that
the laws of the country are equitable. It is a disgrace to Canada
thatin the end of the nineteenth century, when she is taking such a
prominent place in the world, her commercial laws should be so
iniquitous and so directly opposed to any system of right
morality."’

CHAIRMAN OF THE TORONTO BOARD'S INSOLVENCY COMMITTEE,

Mr. S. Caldecott, head of the firm of Caldecott, Burton &
Spence, who is chairman of the committee of the Toronto Board of
Trade on an insolvency law, spoketo THE REVIEW as follows ;

**The committee of which I am chairman has met, and, after
giving the matter consideration, deemed present action useless until
an answer had been received from the Government, as to whether
it was intended to pass an Act during the coming session or not.
However, we invited the co-operation of other boards of trade, and
have secured the approval of nearly every board in the country in
favor of a proper bankruptcy law. The committee have had a
number of schemes before them, but it was thought better not to
formulate any plan just now, but wait to see the Government's
measure and then seck to make such changes as the trade thought
advisable.

** A number of safeguards ought to be introduced into a new
law, especially in the way insolvents obtain discharges.  Discharges
should be guarded so as to make it difficult to fail, butifa merchant
did fail he should not get a discharge if he had made false repre.
sentations about his business in order to get goods, if he had
exhibited recklessness in trading, or if it was shown that there
had been extravagance in his personal eapenditure.  If not guilty
of these things discharge could be obtained, provided the estate
were handed over to the creditors.”

**Did not the movement in favor of the last proposed law break
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down owing to a dispute between the banks and the mercantile
interests 2 **

“* Yes, tosome extent; the point on which there was disagreement
was the desire of the banks to rank fully on two estates. That s,
if “A’ borrows from *B* and the note is discounted in the bank,
the bank in the event of both *A* and * B* failing, wanted to hold
both lender and borrower for the money. The merchants resisted
this contention, which is not even embadied in the present Ontario
law,**

-+ The impression now 1s, Mr. Caldecou, that the banks get a
preference in an insolvent’s estate by having the best of the assets
transferred to them before the failure? **

**There is nothing in the Ontario law giving such a preference.
Itis only the weakness of a merchant who is in a tight corner for
money which lcads him to pledge the best of his assets to thebankin
order to get accommodation. If it were not for the general honesty
of traders we could not get alonyr under the present law,

** The reason we want a change is to prevent rogues from con-
tinuiugin business and to make it more profitable for honest men
to do business. In France they have a law whereby the merchant
must take stock once a year, and if he finds himself insolvent he
must immediately notify his creditors and call a meeting to
decide what shall be done.  If he continnes, knowing himself to
be insolvent, it is a criminal offence, and he is liable to condign
punishment.

** We want a clause in the new Canadian law forcing the mer-
chant to keep an accurate account of all his cash transactions and
all his personal expenditures. That would be a great check on a
man’s continuing in business after he was really insolvent. If an
insolvent failed through extravagant personal expenditure it should
be enacted that his discharge should be suspended for 2 length of
time. We ought to have R uniform law in Canada. If inter-
colonial trade is to be developed on a sound basis there must be
such a law. That is what merchants in the United States are agi-
tating for.  In Canada what we want is a law just to debtor and
creditor, and one of the essential features of it should be that credi-
tors would have the control of an estate, appointing their own
officials to deal with it and not having an official assignec foisted
upon them.'*

SALE OF BANKKUPT STOCKS.

Mr. Henry, manager of John Murphy & Co.'s big retail store,
Montreal, was of the opinion that legislation in the directlon of an
insolvency law is badly needed. Failures are t00 frequent, and
Canada’s reputation suffers through the dishon» .y of some of her
merchants, The law that is adopted should certainly apply to the
whole country. The sale of bankrupt stocks at big discounts was
injurious to the business of honest traders.

FOR THE CREDIT OF CANADA.

Mr. N. Tousignant, 295 St. Lawrence street, Montreal, spoke
strongly in favor of an insolvency law. **For the credit of our
country,’”” said he, *such alaw must be passed without delay.*
He thought every retail merchant should be compelled to keep a
set of books. There has been much that was dishonest in some
recent frilures, and a law is required to prevent this.

MERCHANTS SHOULD KEEP BOOKS.

Tooke Bros. (Mr. B. Tooke) : **That an insolvency law is
required no one can doubt. In common justice to merchants
throughout the country the Government should take the matter in
hand at once. \What we requireis a Dominion Act which will
treat all creditors alike and will put a stop to chattel mortgages and
preferences being given. 1 do not think any merchant should be
released unless he pays at least 5oc. on the dollar. It would be
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well to insist upon every dealer keeping a set of books and having
a certain percentage of his stock protected by insurance.”

A DISGRACE TO CANADA

Mr.C J W Davies, Montreal, agent for Messrs. Bradbury,
Greatorex & Co., London, England: **1 desire to see an Act
passed similar to the Bankruptcy Act of Great Britain, which is the
fairest law of its kind that I know of. \Whatever law is adopted
should be universal for the whole country, providing a fair and
equitable distribution of assets amongst the creditors and recogniz-
ing no chattel mortgages or unjust preferences. We want a law
that will treat us all equally and will give every creditor his proper
share of an insolvent's estate, The official class of assignees
should be abolished and receivers should be appointed by the Gov-
ernment similar to the English system. The power of the banks
incase of failure should be restricted. A law along these lines
will give protection to the wholesaler without pressing too hard upon
the retail men. It is a disgrace to Canada, occupying as she does
an important place in the commercial world, that her laws permit
so; many shameful failures and barefaced attempts to defraud
creditors.**

NEXT SESSION SHOULD SEE IT DONE.

Mr. Hector, of Thos. May & Co., thought an insolvency law
should be passed at the next session of Parlhament. \Wholesale
men who sold outside their own province were not s.ffictently pro-
tected, and the law practically imposed no penalty on insolvents
who dzfrauded their creditors.  He favored the adoption of a iaw
along the lines of the Board of Trade draft bill, which 1s 1n the
hands of the present Government.

A BRITISH COLUMUIAN SAVS VES. .

W G. Cameron, Victoria, B. C . writes **We want an nsol-
vency law, and it is strange that with all theinfluencethe merchants
of Canada have, a good Dominion Act has not been passed and
put in force."*

IT SHOULD PROTECT THE RETAILER.

Dundas & Flavelle Bros., Lindsay, Ont., write : **We quite favor
an insolvency law which will protect creditors, giving an equitable
distribution toall alike. At the same time, in the interest of retail
dry goods dealers, it is mostimportantthat the otherside be guarded
so that no abuse will follow same.’”

A FAVORAULE OPINION FROM P, L. 1.

James Paton & Co., Charlottetown :  ** It is our opinion that an
insolvency law for Canada should be passed immcdiately after the
House sus. In that law we would propose that no preference
whatever be given to any one, and even those holding bills of sale
or judgments against the bankrupt should be compelled to share
the sameas any ordinary creditor.  We would also suggest that the
boards of trade in the different provinces discuss the subject and
exchange their views with one another, and by the time Parhament
met a practical idea could be formed and members of Parliament
posted as to what the menchants of Lanada expectin the way of a
bankrupt law.™”

RLEP OUT INCOMPETENT MEN,

Mr. Carsley, s, of S. Carsley & Co., Montreal: <« Yes,
I am swongly in favor of a proper insolvency law. In my

opinion creditors are too lenient with insolvents and are willing to
accept whatever is offered them.  This notonly encourages incom-
petent men to embark in business but is also a serious injustice to
merchants who pay 100 cents on the dollar. It may frequently
happen that merchants are unable, through the stress of circum-
stances, to meet their engagements, and in that case I think it is
hut right they should be given an sxtention of time, butif after
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receiving this they are still unable to pay I do not think they
should be allowed to go into business again. The law adopted
should be uniform for the entire country. Canadian creditis not as
good in England as it should be, and it will not improve until we
provide protection for the Bntish merchant who sells his goods
here.*

SHOW MERCY TO HONEST MEN.

W. J. Ferguson, Stratford, Ont.- * Foreign credit should
be maintained : to this end let there be no preferred assignments
in other words, give every man British fair play in the distribution
of estates. 'The next special need is to make provision for cheap
and prompt closing up of the estate and thus securing as large n
dividend as possible to the craditors, which would be largely gratify
ing to the debtors themselves. Keep fraudulent debtors out of the
market and err in mercy towards an honest man though faulty
and lacking in success."

A RETAIL FIRM OPPOSED TO A LAW.

Geo. Ritchie & Co., Belleville, Ont., write: ** You ask
for an expression of our views as to an insolvency law for Can.
ada, and state that you are agitating for its enactment in order to
secure creditors against unjust distribution of the assets of insolvent
debtors, at the same time seeking 5o to have the law framed asto
prevent fraudulent settlements by traders at so much on the doliar.

**We beg to say that if theseends could be attained by legal enact-
ment without the law resulting in greater evils and more widely
spread injustice, we would heartily move to have it placed on the
statute books, but this, we contend, cannot be done, which conten-
tion we believe both reason and experience prove to be true.

*Persons, in considering the bearings of an insolvency lawon
fair and honest dealings in the commercial world, fix theirattention
almost exclusively on the wicked debtor, while the wicked creditor
is largely lost sight of. Yet everyone knows thatitisthe dispensers
credit who are almost wholly responsible for overtrading and for
maintaining in the field of competition persons lacking in integrity
of character, wanting in business ability, or possessed of inade-
quate means,  Any one, on due reflection, can readily perceive
that the power of control is in the hands of the dispensers of credit,
and that in the wider field the debtors are nearly helpless before
them. Itisthecreditorswho arechiefly responsible. Asmattersstand
now in Canada, without an insolvency law, many 2 capable and
honest trader 1s crowded to the wall by the reckless bestowal of
credit on the unworthy, and such as are honestly striving to do a
legitimate business within the extent of their means ave rendered
wnsolvent by unserapulous dispensers of credit extending credit to
such others as are not entitled to it, or beyond what circumstances
would justify.

** Asthis state of things is found to exist now in the absence of an
insolvency law, how much worse will affairs necessarily become
should a law be passed graniing full assurance to reckless dis-
pensers of credit of a pro rata division of assets of debtors in insol-
vency. We can judge from experience of 1ts operation 1n the past
that had such a law been in force in Canada during late years of
depression the general trade of the country would have been top-
pling down like a house of cards instead of having maintained com-
parative stability. One reason for a2 demand for this law which
you advance itself illustrates the fallacy of enacting it. You say,
*The retailer who imports direct will be able to do business on a
better basisin Great Britain.” This cn only mean that credit will
be more readily bestowed there on the passage of an insolvency
law here.  Now, everyone knows thac credit there is at present
granted most freely, and far beyond what right business principles
would justify. Thus an insolvency law is asked for in order that
wealthy dispensers of credit may act still more recklessly, to the
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injury and loss of all merchants in the Dominion who are trying to
do right, whether engaged in the wholesale or retail trade.

** On a thorough examination of the whole bearing of an insol-
vency law upon the trade of the country it will be found that its
chief result is that of effecting a partial insurance for wealthy and
unscrupulous dispensers of credit against the righteous punishment
of their own wrong-doing.  Under the promise of the plausible ob-
ject of prescribing preferential payments, an insolvency law is little
else than a state insurance system to protect wealthy dispensers of
credit from the evil effects on themseives of their own bad conduct
of business.

**Itis tobe hoped that the trade generally throughout the country,
wholesale and retail, will consider well the full beanngs of an n-
solvency law before again going to Parliament to ask for one. lIts
enactment is certain to result in injury to all, both debtors and
creditors alike, who are seeking to do business on true and just
principles,*’

SHORT CREDITS A GOOD REMEDY,

Mr. James Morgan, of Henry Morgan & Co., Montreal, thought
it would be almost impossible to frame an insolvency law which
could not be evaded by dishonest men. Short credits will do more
to prevent faileres than any law.  Under the present system a mer-
chant is allowed from six to twelve monthsto pay for his goods,
and is tempted to buy more than he requires. This 15 the cause of
many failures. if alaw is passed proper provision should be made
tor dealing with dishonest insolvents. The sale of bankrupt stocks
at a large reduction does much harm to retail men.

COINCIDES WITH MR. GREENSHIELDS' VIEW.
Mr. Slessor, of James Johnston & Co., was one of the committee
of the Montreal Board of Trade, who after consultation with the
Toronto Board of Trade presented a draft bill to the Government

some years ago, and has given the matter a good deal of study.
When interviewed by a REVIEW representative Mr. Slessor had
nething to say, remarking thatthe views of Mr. £. B. Greenshields,
which are published clsewhere, exactly fitied the case and were 1n
accord with his own opinions.

A QUEBEC CITY OPINION.

Mr. Garneau, jr., of P. Garncau, Sons & Co.. **The
present provindial insolvency laws are not sausfactory. What we
want is a uniform insolvency law for the whole Dominion—a law
similar to that in force in the province of Quebec. This is a good
one, and with certain necessary changes would, 1 think, fill the
bill.  Under this law preferred creditors are not recogmzed, nor 1s
a chattel mortgage. 4 dealer in this province selling in Ontano
and the Maritime Provinces has to depend on s customers' hon-
esty, for the law will not help him much. A feature of any new
law should be a clause mating it compulsory for a retailer to keep
certain books. I would suggest that a deputation of reliable busi.
ness men wait upon the Government, as was done some short time
ago, and make their views known. This would materially help in
the framing of a workable law. Canada has many needs, and an
insolvency law is not the least of them.""

A MUNTREAL RETAILER OUTSPUREN.

W. H. Scroggie, St. Cathenne street, Montreal . 1 consider
that the wholesale men ace themselves to blame for many of the
disgraceful failures which oucur, because they are willing to give
credit to incompetent men without capital. | am, however, in
favor of an insolvency law. 1 think it should be for the whole of
Canada and not for each province, as at present. The law should
not permit chattels to be given, nor should it recognizc preferred
creditors.  If certain munor defects were remedied, 1 think the
Quebec Jaw would be satisfactory to most business men. A work-
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able and adequate insolvency law will improve our reputation in
the Old Country."’

WUHAT WOULD HAI'PEN IN EUROPE.

Mr. Emil Pewny, of Grenoble, France, who was in Montreal
last month, wrote THE REVIEW as follows . ** With great pleasure
I see your cfforts towards obtaining an insolvency law. Not only
is this absolutely necessary, but, unul Canada possesscs laws
protecting the honest merchant, it is far away from being counted
amongst the nations which deserve any esteem at all. What
superiority has a merchant to-day who makes use of his capital and
pays always 100c. on the dollar—he has even no merit—and how
can he resist if his unscrupulous neighbors without capital are able
to sell cheaper? If he should not be demoralized by these reckless
proceedings, and stays honest, he will stay in business until he
drops all he has and gives up the b, siness as a poor man., In
Europe it is regarded as a disgrace if . man fails, and (taking the
circumstances of the Canadian failures into consideration) 8o per
cent of them would, if in Europe, be put in prison. The present
situation is abominable, a real shame to the country, without the
first primitive basis on which confidence is built up."*

AGAINST THE OLD LAW,

Mr. George Brasher, Tilsonburg, Ont., was 1n Toronto recently,
and, in conversation with THE REview, expressed a desire that
Canada’s credit abroad should be upheld. He was one of those
who agitated for the repeal of the old law on account of its defects.
He was not willing to support a new law until its provisions were
made known, Meichants did not want the old law again. How-
ever, if an Act could beframed leaving out the former objectionable
features, and protectiu.g honest men, while not allowing the incom-
petent or dishonest to get discharges, it would secure support. Mr.
Brasher has since written Tie Review offering o Lrng to the
attention of the local board of trade the provisions of a new
measure when one is framed.

A VOICE FROM MANITOBA.

Mackay Bros. & Norris, Winnipeg, write.  **\Ve must con-
fess to a lamentable ignorance of the present insolvency law,
and thercfore are not competent to make suggestions for its
improvement.

" Weare quite aware of the difficulty that ssmet with in mahing
a law that will prevent fraud and still not bear heavily on the man
of honesty of purpose who, through misfortune, may find it neces-
sary to come under its operation.  \We also believe great difficulty
will be experienced in making a law such as you suggest that will
secure equitable distribution of assets, especially of the dishonest
trader who will always find means for transferring his stock under
pressure from banks or othersadvancing funds for pressing needs.
We are convinced of the need of a law that will uphold the credit
of Canadain forcign countries, and that will give as little counten-
ance as possible to dishonest and tricky men, while not bearing
heavily upon the men who always pay 1ooc., and who now {ind
this difficult from the competition of men who only pay, as you say,
30¢., or often much less.

*With so much of our legislative machinery operated by
lawyers, it should bean casy matter to secureanalmost perfectlaw,
although our expenence 15 that lawyers often make laws that invite
the very acuons they are intended to prevent.  Trusting that your
cfforts will be successful.””

HOW RETAILERS ARE AFFECTED.

Mr. Alexander, of Alexander & Anderson, Toronto, was asked
if the retailer would benefit from an insolvency law like the whole-
saletrade: ** There is no doubt that an insolvency Jaw is needed,
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and as it would tend to restrain dishonest men who might be in the
retail trade, honest retailers would benefit. Take the case of a
man who goes into business, competes with other retailers, and
after a short experience gets behind, transfers the assets to another
person and leaves the creditors in the lurch. The stock may be
jobbed off, and who suffers most, if not the legitimateretailers in the
neighborhood? To this and all such practices an insolvency law
should put a stop, and in the interest of honest traders we ought to
have it."”*
NOVA SCOTIAN ADVOCACY OF A NEW LAW,

W. & C. Silver, Halifax, say, ‘*We most emphaucally
second your agitation. It cannot be denied that we have in this
country a larger proportion of honorable and high principled men
engaged in tradethan perhaps any other country in the world. If
this were not the case it would simply be impossible to carry on a
wholesale business with long credits at all. 1a justice to thishappily
predominating class, as wellas to the wholesale merchants, there is
an urgent demand to protect them from that class which fortunately
is in the minority, who prey on the others like parasites—men who
are either incompetent, idle, and extravagent, or else are weak in
moral fibre, scheming and unscrupulous. We have personally
witnessed the slurour country as a whole has received in Great Bri-
tain, from the questionable methods of even important firms when
they have gone into insolvency.

**\We are strongly in favor of a bankrupt law modelled after the
British, which on the whole works in a satisfactory manner. But,
at all events, let us by all means have some provision that shail
secure an equitable distribution of assets without nefarious prefer-
ences, and some means of a searching investigation to prevent
frauds or concealments of assets, and oaly allow honest unfortunates
adischarge with a clean sheet to go into business again.

** {n tact, legislatuon in our country does not keep up to date.
Ve require in these days of company promotions to have the same
safeguards imposed as older countries like England have found
necessary to prevent the guileless public from being shorn, or at
least to make it more difficult. The field about here has lately
been much cultivated in this direction, and, without any salutary
checks on the directorate, 1t 1s likely to prove a happy hunting
ground for the writer of the allunng company prospectus. At ali
events, the mercantile community should rise like one man and see
to it that the man who proposes to settle at goc. on the dollar
should not unfairly compete with his neighbor who honestly pays
100c. without being compelled to make an honest division of all
lus assets under the light of a searching investigation by a qualified
official, and under such common-sense provisions as required by
the British Act, which originated in Mr. Joseph Chamberlain’s
fertile brain.  \We think you would be doing a service if you briefly
published the leading provisions of the English laws of insolvency.
with which the writer is familiar, but space forbids details at
preseat.'’

COMPEL MERCHANTS TO KEEP BOOKS.

Mr. Matthews, of Matthews, Towers & Co.: ** An insolvency
law is absolutely necessary. 1 want to see a law that will compel
cvery storckeeper, no matter how small a concern it may be, to
keep bboks. I want to see all preferences done away with and
every creditor treated alike. If we get a proper law business will
be on a better fooing and dishonest traders will be forced out. As
things are now the man who does an, honest business is handi-
capped by his neighbor who is able to obtain settlements at twenty-
five cents on the dollar."”

Strasser & Co. have removed their tailoring business from Berlin,
Ont., to Waterloo.
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Medals have been awarded to the makers of these
celebrated corsets at all the leading International
Exhibitions during the last 20 years, a distinction
no other makers can show.

e, KONIG & STUFFMANN

7, 9 and 11 Viotoria Square, MONTREAL,

Wyld, Grasett & Darling

Stock throughout the warehouse is
well assorted for the fall trade.
Daily deliveries and shipments of
late have filled up the gaps made by
our exceptionally heavy September

business.
‘Travellers’ and Letter Orders will receive
our carcful and prompt attention. . . .
Staples, Dress Goods,

Smallwares, Men’s Furnishings,
Linens, and Imported and Canada Woollens
and Tailors’ Trimmings.

WILD, GRASETT & DARLING - TORONTO

T has been said that one’s success depends very much on what he does
not say, as well as what he does say.  One's success also depends very
e & o much on what he does mnot buy.

He who overlooks buying

VICTORIA CROCHET THREAD jcopardizes his

own success.
forces in the crochet thread realm.

He thus loses the assistance of one of the greatest selling
Those qualities which appeal strongest

SUCCESS
it

could as well be in YOUR POCKETS as any one else's.
“ VICTORIA,” order your first lot NOW.

to urichet workes dind their highest deselupment in the * VICTORIA. It
1s soft to wurk.  Itissilky in appearance. It will not become hard from
washing.  Find a crocheter who has tried the * VICTORIA " and you are
sure to find an enthusiast.  Goods possessing such marked qualities can be
nothing but ready sellers; and this s eminently true of the * VICTORIA
CROCHET.” Every day you do without it, you are losing profits which
If you are not already handling the
The makers of these goods have been established

since 1840, and all their lines are the best produced in every respect.

ASK FOR

VICTORIA CROCHET THREAD

MORSE & KALEY EMBROIDERY COTTON
MCRSE & KALEY KNITTING COTTON
MORSE & KALEY LENNOX CROCHET CORD

TAYLOR'S EMBROIDERY RINGS
TAYLOR'S *“0.K.” HOSE SUPPORTERS
TAYLOR'S “WIORTH™ SKIRT EXTENDERS
TAYLOR'S DRESS STAYS

ROBERT HENDERSON & CO.

Sole Agents for Canada.

323 St. James St., MONTREAL
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WINDOW DRESSING.

DOES IT PAY A MERCHANT IN SMALL PLACES ?

T a meeting of merchants in Chicago recently tue fact was
brought out that in towns of about 2,000 inhabitants many
merchants do not give window dressing much attention, The Chi.
cago Dry Goods Reporter makes soms remarks on this subject
which apply with equal force'in this country. It seems that there
are still merchants, thousands of them, who do not believe, or who
have not yet had it proved to their satisfaction, that the benefit in
dollars and cents resulting from fresh, attraclive window displays
is not worth the small addition to the store expense and the neces-
sary time and thought.

They say that it may pay in cities and large towns, where
people lay much importance to style and appearances, but that in
small towns it would be of no avail as a trade winner, for there is
no style there ; customers are satisfied if they have their plain food
and plain dry goods served to them in a plain fashion, and to make
any extra effort in the way of window displays and store decora-
tions is like ** casting pearls before swine."’

If it were not a fact that there are merchants in all kinds of
towns and cities who attribute a good share of their success to the
way in which they keep their windows, it might be conceded that
there are exceptions to the rule that ** window dressing pays.” The
abundance of cases of this kind and the scarcity or absolute non-
existence, so far as we know, of a case where window trimming
has been given a fair trial without building up the trade and repu-
tation of the store, leaves, it would seem, little to be said in order
to convince several thousand merchants of the error of their way,

Not a few who admit the value of window displays do not
attempt anything of the kind themselves because they have an
exaggerated idea of the <kill and artistic ability it takes to produce
them. As a matter of fact, anyone who has had experience in
handling diess goods and merchandise ought to be able to put in a
window display that would be a credit to the store. Practice makes
perfect, and if the same person is given the work to do steadily there
is no question that the displays will improve, and in time bring
recognition from the public. A display does not have to be as good
as the best that are seen in the largest cities to be of valueasa trade
winner. There may be many degrees of excellence, and becauseit
is impossible to produce displays of the first degree it is absurd to
suffer the windows to tall into neglect.

If any merchant chances to read this article who is among the
number that are now awake to the possibilities of window dressing,
let us urge you to do something—no matter how little—in this line
before the decline of the fall trade. The size of the town has not a
great deal to do with it. No matter if the store is located at a cross-
corners it would be Jtrange if there were not someone who would
appreciate a neat window display.

in cvery small town there are people who are lured away to
larger places to do part of their rading.  In a great many instances
they can do no better than at howe, but they are impressed with
the idea somchow or other that their home merchants are not up-
to-date. It may be discovered that it is not the lack of goods so
much as itis the poor way in which the goods are displayed that
drives trade to other towns. This is an old, old truth, and it ought
not to be necessary to repeatit and discuss it so often, yet this
space is not begrudpred if it gives any one a better appreciation of
the ait of window trimming.

THE QUESTION OF PRICE TICKETS.

Price tickets in a window always add to its attractiveness where
the goods are soid at a medium price.  Very fine goods, when dis
played in a window, are usually better without a price ticket unless

GOODS -- REVIEW

the store caters exclusively to very fine trade. The best name that
a store can have is that of selling satisfactory goods, and the next
best name is that of selling goods at a low price, quality considered.
For this reason goods of a very fine quality displayed in a window
with a price ticket are usually seen by so many persons who do not
appreciate quality that too much of it is aptto give a store the name
of asking high prices.—St. Louis D.G. Reporter.

RECENT DISPLAYS.

The displays of fall dress goods and silks show thatin arranging
them there is no better unit than the pyramid composed of several
sections or tubular folds. In silks each fold or layer is of a differ-
ent color usually producing a rich effect,

Lace curtains were beautifully and effectively displayed by mak-
ing three canopies of them, one a large one at the back of the win-
dow and one at either back corner. The back and sides were
decorated like the walls of a room. Curtains with a color under-
neath them were draped over stands about the window, and to give
more life to the display there were a couple of stands of colored
tapestries.

A millinery window was arranged much the same as the curtain
window described above, instead of the stands there being pedes-
tals with busts on them, and several tables of plants and palms
being at the rear and sides.

A design for displaying umbrellas and parasols was a large
disc, seven feet in diameter, covered with plaited cheese cloth. In
the centre a piece about cighteen inches in diameter stood out from
the disc, and about the circumference of this umbrellas were fas-
tencd like spokes on the hub of a wheel. This central circle was
covered with white cloth, the large disc with yellow cloth, and
about the edge of the latter was a ruffle of black cloth. Umbiellas
were also arranged in the front of the window.

The centre of attraction in a clothing window was a dancing
doll. It was about three feet high and stood on a pedestal. Bya
mechanical arrangement it was made to whirl around and kick up
its heels after the manner of the skirt dancer.

A school supply window showed the exterior of a schoolhouse,
with the school teacher standing in the door and the heads of
scholars appearing at the windows. Everything in the way of
school supplies was displayed at the sides.

HOW A BUYER WAS IMPRESSED.

I was going along a street in Edinburgh, on the way out to
Leith, and a window display caused me to linger. The shop
was not a large one, but the trimmer understood his business, for
the goods were arranged with an eye to effect, and the dress and
other materials which would not interest a man were set off by the
tasteful display of some small articles. Price-tickets everywhere.
I wanted to buy a present and entered. At once the eye noticed
that the shop was a smallone not likely to attract a casual pur-
chaser except for the excellent window display. The first thought
was to go out and try some larger place. But being in, enquiry
was made to examine one of the smaller articles shown in the
window—a pair of glove stretchers.  The salesman knew his busi-
ness, and the article was purchased.  Sizing up his customer for a
stranger, he produced one or two other things. The end was a
purchase amounting to five shillings instead of one shilling, as at
firstintended. Perhaps good salesmanskip was a strong factor,
but the window display started the thing,

Mr. Tindale, of Tindale Bros., Arthur, Ont,, called on THE
Review while inToronto recently.  Among other visitors have been
Mi. Rankin, of Wilson, Rankin & Cu., of Brandon, and Mc Aus-
tin, of Austin & Co., Chatham, Ont.
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GAULT BROS. CO.

will be showing this month for Spring 1898, a great range of
[ailorin

Auguste Dormeuil’s collection, for whom they are
sole agents. 6-4 and 3-4 Canadian Woollens.

TAILORS’ TRIMMINGS

INCLUDING

Gents’ Underwear CARPETS..... -
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an d H OSi er y 2 For Spring 1898 j
For Spring 1898 ¢
Our representatives will also have a full range of our _..
present Fall season’s goods for sorting. N
Sole Agents for Fownes’ Celebrated Gloves 3

\J

THE GAULT BROS. CO., 1w Montreal §
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TRADE NOTES AND NEWS.

ASSEMENTARIES have come back to favor, and one can
P well understand how that is. They certainly do set off a
dress to great advantage, and a few yards go a long way to tone
up even the cheapest material.  Caldecott, Burton & Spence say
they are selling more of these goods this season than for some
years. Jet trimmings and chiffons are also in use as trimmings,
and particularly in black will have a good run tins fall.

S. F. McKinnon & Co. have a full stock of black and white silk
laces, fine values.

Fire at \West Prince Albert, Saskatchewan, September 26,
burned the brick store of S. McLeod, men's furnishings and shoes ;
Mrs. J. Stewart’s general store, and J. W. Toogood's fancy goods
store. There was insurance, but the inconvenience and loss are
great.

S. F. McKinnon & Co. draw attention to their large stock of
silk velvets, which are supenior in make, unsurpassed in value,
and contain all popular shades.

Robert Hill, general store, Glen Annan, Ont., has sold out to
James Fleming......]. F.Gibson hasopened in dry goods, at Wat-
ford, Ont......C. S. Cooke is starting a general store at Boisse-
vain, Man...... Simpson & Young, general store, at Crystal City,
Man., have dissolved and the new firm is P. A. Young & Co.

S. F. McKinnon & Co. have a large and full range of narrow
black velvet ribbons.

Wales, Ont., which is a growing centre, has a new general
store, Ridley & Cleland’s...... Wm. Erskine has begun the manu-
facture of rugs and curtains at New Hambung, Ont...... H.
Speare has sold his men’s furnishing business at Seaforth, Ont., to
Messrs. Greig & Macdonald.

S. F. McKinnon & Co. give great attention to their ribbon
department ; all leading makes and colors constantly on hand.
Values unsurpassed by any.

Mr. H. D. McMaster, J.P., seniormember of the firm of Dunbar,
McMaster & Co., Limited, linen thread manufacturers, Gilford, Ire-
land, was in Montreal a few days ago on a business trip, and was
introduced to Tiue Review by the firm's agents, R. Henderson
& Co.

S. F. McKinnon & Co. invite jacket buyers to call and inspect
their large stock of perfect fitting German jackets.

The lawsuit over who should be permanent liquidator of the
John Eaton Co. estate, Toronto, has been decided by the couit
appointing Mr. E. R. C. Clarkson, who was temporary liquidator.

S. F. McKinnon & Co. show the largest range of fur felt dress
shapes in the market. The demand for this class of goods this
season is the largest for years. The hat department anticipated
this by securing the very latest ideas.

Decalers who are looking for some special line to run as a leader
in their smallwares department should see the 25-dozen lots of
ladies® hemstitcied handkerchiefs offered by the Gault Bros. Co.

A very sad affair took place ata meeting of the Ottawa Reform
Association on Thursday night, Sept. 30. E. Leblanc, of Leblanc &
Lemay, clothiers, Sussex street, dropped dead on the floor from his
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chair. He had been addressing the meeting a minute previous.
Dr. Troy was sitting near him. The doctor thinks that heart disease
was the cause. Leblanc was ona of the license commistioners for
the city. He was about 6o, and very popular.

S. F. McKinnon & Co. havea full rangeof white Valenciennes
cdgings, now so popular with the trade.

The Gaalt Bros. Co. have a complete range of colors in fancy
tubular dress braidings with single or double fancy silk edge at
reasonable prices. These goods are the corvect thing for braiding
and ornamenting purposes.

S. F. McKinnon & Co. have just received a large shipment of
their special Victory brand velveteens, and ask buyers when in the
city to sce these. They are worthy of attention.

Velvets and velveteens are in continued favor, and make at
once a rich and yet cheap dress trimming. Caldecott, Burton &
Spence carry a large assortment of these goods, from the very
lowest to the highest grade of quality, highly finished to look rich
and silky as a dress trimming.

S. F. McKinnon & Co. draw special attention to their large
stock of black ribbons, unsurpassed in value.

The Gault Bros. Co., Limited, are showing in their smallware
department a complete range of black dress trimmingsand orna-
ments in all siyles in jet and braid ; also a splendid range of shades
in colored trimmings with ornaments to match. These goods pro-
duce a fine effect and are being picked up very quickly.

The D. McCall Co., Limited, state that the demand is good in
silk laces in black and cream for present requirements. They have
a {ull range 1n stock. The trade will not experience any delay in
having their orders :mc7icd to.

S. F. McKinnon &{Co. have large cable repeat orders for their
perfect fitting German jackets arriving every few days.

**Qur travelers are taking exceedingly large orders for laces for
importation,”’ write the D). McCall Co., Limited. The trade evi-
dently are nat slow in realizing the exceptional values offered.
They would advise the trade to delay placing orders elsewhere
until they have had an opportunity of inspecting their samples.

S. F. McKinnon & Co. make a specialty ot veilings, and do a
very large trade in these goods ; they have just received and passed
into stock a large shipment of the newest designs in this much
used article.

Ribbons keep well to the front. Manufacturers report great
sales and find it difficult to meet all demands. Caldecott, Burton
& Spence have wisely anticipated the demand and carry a very
heavy stock of double-faced satin and faille ribbons in all shades,
and are selling them very freely, particularly in black, cream’ and
white.

The D. McCall Co., Limited, have a large assortment of
shawls in stock.  Buyers in the market would do well to bave a
look through. They are offering some good jobs in these goods.

The D. McCall Co., Limited, advise that they have received
another shipment of their special line in silk velvet so popular in
the trade—all shades. Send for samples ; their letter order system
will do the rest.
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Rcad this Advertisement

R R OO :>

and it wil! remind you that the Tweed, Serge, President, Beaver,
and Chinchilla Cloths manufactured at the BRODIE MILLS,
HESPELER, are the best value offered in the Canadian market
to-day. If you require a few pieces for sorting up orders,
we shall be glad to have you send in at once, as we go off Fall
1397 goods this month.  Watch for our samples for Spring, 1898.
We are preparing a fine range of patterns. They will be inter-
esting. Ask your wholesale dealer about them.

WHOLESALE TRADE ONLY.

MILLICHAMP, COYLE & CO.

Selling Agents Halifax, Montreal, Toronto, Victoria.

while our assortment is still complete.
Write for-~——sssssmgy

Our Special Doll

Price List

Just 1ssued, giving full details and true descriptions.

UNSURPASSED VALUES

~dee_in 10, 15 and 25 cent lines.

NERLICH & CO., - TORONTO

Importers of Farncy Goods and Toys.
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THE SORTING BUSINESS will be VERY LARGE this
season. GOOD CROPS and GOOD PRICES mean

GOOD TRADE, and for this

Caldecott, Burton
& Spence

have made ample preparation, and draw buyers’ attention to the

following TRADE WINNERS now in stock :---

RIBBONS. Double-faced Satin, Faille, Black and Colors, Nos. 5 to 4o. Baby Ribbons, all Colors.
Moire Ribbons, Black only.

RIBBON VELVETS. Black, every width from 2 to 150.

VELVETS AND VELVETEENS. Black and Colors, from 18c. up to 75¢.

RINGWOOD GLOVES. All the new patterns, every size Child’s and Women’s,

CASHMERE GLOVES. Black and Colored, all sizes Child’s and Women's.

KID GLOVES. The latest novelties, Fancy Stitched Backs and Pearl Buttons, to match dress shades.
HOSIERY. In Cashmere, Heavy Wool, Silk and Merino, Child’s, Women'’s and Men's. )

UNDERWEAR. Ladies' Ribbed Vests. Our famous brands, * Climay,” “Our Own,” *“ Best Out,”
“Victoria,” * Empress,” etc., etc.; and also a big lot of Mill Clearings, at great bargains.

FEATHER BOAS AND COLLARETTES. Coque, Hackle, Ostrich, etc.

SILK DEPARTMENT. Black Silks, in Peau du Suies, Faille, etc., etc.,, Colored Silks, Plain
Shots, Brocade Shots, Fancy Taffetas, Figured Glace and Figured Brocndes, Chiffons in 5-in.,
18-in., 36-in., 4o-in., 46-in., all colors.

TAILOR-MADE SKIRTS. Our own make. Correctly cut and sized, 36-in., 38-in., 40-in. and
42-m. Black and Navy Serge, Black and Navy serge (Fancy Trimmed), Figured Sicilians,
Plain Sicilians, etc.

DRESS GOODS DEPARTMENT. Plids in Repps, All-Wool, Union; Hopsacking Tartans
and Silk Overcheck ; Black and White, Navy and White, Brown and White Silk and
Wool Checks, to cost 65¢c., much enquired for; Tweed Effects ; Boucle Effects: Plain Pop-
lins, Duchess of York Style; Short End Cashmeres, Evening Shades ; Coating Serges,
Black, Navy and Colors. from 20c. to 75c. per yard ; Estamenes, from 20c. to 45c., Henrietta
Serges, from 13¢. to 37%c, in Black and all Colors, and a splendid range of our celebrated
Two-Tone Brocades and Black Brocades, Toronto dyed and finished at our .
works on Liberty St., Toronto.

Our representatives are now on the road. Orders carefully filled.

CALDECOTT, BURTON & SPENCE
Dry Goods Speciallsts and 46 and 48 Bay St., TORONTO

Droess Goods Converters,
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AN INSOLVENCY LAW,

HE letters and interviews on other pages of this issue indicate
T the force of the feeling in Canada that we ought to have a
national bankruptcy law. What we pnnt clsewhere does not, by
any means, exhaust the material which has come pouring in. We
shall continue to publish, as space permits, the views of the trade,
and shall not give up the agitation untuil Parhament passes the
desired Act.

It will be seen that merchants generally want to clear Canada’s
good name in the eyes of British trade.
picion. We buy wn Brtain pretty largely, but the insolvency law
gives the Brtish creditor no protection, Uver and over agan

Now, we are under sus-

British houses have sold to Canadian merchants, and when they
wanted their money have simply had to whistle for it ; the estates
when in financial difficulties have pradtically been transferred to
Canadian banks or mercauptile concerns and the Briish creditor gets
little or nothing. This system is strongly criticised by British boards
oftrade and British commercial journals. They use strong language,
but not too streng. The whole procedure is legalized swindhing ;
because while the British house which sells in Canada must takeits
risks like other people, it has a right to expect that its claim
will rank on an insolvent estate on an equality with others. in
practice, as we know, the banks or some one or two large local
crediturs will bag the pnnupal assets and leave the Buush creditur
on the outside. If we allow this sort of thing to continue, and at
the same time through Parliament offer to British merchants what
we call a Preferential Tariff—accepting great praise for this and
claiming Imperial consideration and good feeling on account of it—
While pro-
fessing supertor regard for Great Britain we would be permiting

we would be guilty of the most oflensive hypocrisy.

imperfect insolvency laws to rob her merchants.

But a new law is needed for the benefit of lucal trade as well.
Some of our retail readers, for whose views we have every respect,
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are suspicious of insolvency legislation. They object to a revival
of the old Act—and in this we agree with them, ‘They also see in
this agitation a desire on the part of the who'esalers to bolster up
their own position, and complamn that credit 1s far too readily given
to unsuitable persons.  On another occasion we propose to go fully
into this phase of the question,

these objecting retailers : Are you satisfied with the present state of

In the meantime, we wish to ask

affairs 7 Does it tend to keep incompetent or dishonest men from
competing with you? Does it produce a single satisfactory con.
dition that is of value to retail trade? QOur belief is that the retailer
would benefit from a Dominion law properly framed. Not a law
which enabled a man to pass through a bankruptcy court at 2s¢,
on the dollar and then start up again to compete with merchants in
the same street who are honestly endeavoring to pay tooc., and
who find it hard enough to do that in these days of severe compe-
tition. ‘The safeguards proposed to be put in a new law are all in-
tended to help honest traders; the other kind we have no sym.
pathy for.

Tue Review, thercfore, will be pleased to hear from other:
merchants, and to promote in every possible way the passage of
the desired legislation.

THE CANADIAN BRAND,

O\ that Canada 15 getting some attention in Europe, her pro-

N ducts should be pushed. Unless they are named Canada

gets no permanent value from the sales abroad.  Therefore, our

manufacturers should see that a good thing bears a distinctive

brand and then those who are pleascd with it will ask for it again
by its name.

Unbranded goods, likeillegitimate childien, are no wreditto their
parents. It is living from hand to mouth for a manufacturer to buy
expensive machinery, to add to a large equipment, to employ
skilled hands—and then send out the product of his skill, fore-
thought and capital without a name. The money he gets on each
sale is practically the sole return for years of planning, anaety and
enterprise.

° The mistake is sometimes made of mixing up the question of
brands with the problem of distributing and selling the goods. The
If his busi-
ness is on a large scale he wants the mills to make him lines that he
The mill simply becomes in this case the

bondslave of the distributor, who has a perfect right to domunate the

jobber does nut want to push otuer people’s brands.
can pass off as his own.

manufacturer as long as the latter is fool enough to let the process
goon. Sometimes the rumor goes through the trade that this or
that manufacturer is going to-scll direct to the retail trade. Lither
this is an empty threat held over the head of the wholesaler or it is
Lased on a teeliug that the manufacturer is Lot getting cnuugh profit
by the method of distribution.

and practises modern methods has the remedy in his own hands.

The manufacturer who has capital

Let him brand his goods, and if the jobber will not handle them,
then the latter is responsible if the goods go direct from the mill
to the retailer.

\We are quite ready to admit that in some cases it would not pay
the mills to assume the expense and responsibility of selling direct.
In such cases the retailer would gain nothing by the system of dir-
ect selling, The price would have to go up to cover the cost of dis-
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tribution.
often distnbute cheaper and more conveniently.

Handling, as he does, many lines, the wholesaler can
But that gives
him no right to dictate to the manufacturers and fortid the use of
brands. In the matter of textile goods, Canada is not getting the
reputation she should, simply because many of the best hnes bear
no name, are unknown at home or abroad, and redound to no one's
credit. Against such apolicy, no matter whois hit by our criticisms,
we shall never cease to protest, and we carnestly hope that every
retailer who sells Canadian goods as Canadian will insist upon their
origin being plainly indicated.

PRESENT STATE OF THE WOOLEN TRADE.

EPORTS from the Canadian woolen industry indicate that the
R best mills are busy, and that trade on the whole is good.
This is, we hear, especially true of knitted goods, and concerns
like Penman have nothing to complain of, as orders are plentiful.
One mill is reported to be so well employed that delivery of orders
placed now is not guaranteed as soon as custc..aers ask.

In the matter of Canadian tweeds the wholesalers seem to have
sold more this year than during any previous season since the
industry assumed its present proportions. The extra fine qualities
of Canadian makes, as pointed out in Tue REvViEW's columns
often, seem to be telling with the trade.
any more, if as many, Canadian tweeds jobbed off in this market

There have not been

than during previous years, and when businessin Canada improves,
as it appears to be doing steadily, there will be less of this sort of
thing.

One reason for the increased sale of Canadian woolens is the
demand for domestic mantlings. To a certain extent Canadian
mantle cloths are replacing German and the lower priced Brush
goods, particularly in beavers and curls.
this class make up well and seem to find favor.

The domestic goods of

A question often asked is: How is the new tariff affecting the
woolen industry as a whole? Turk REVIEW'S enquiries lead to the
conclusion that it will be next year before the larger mills can
correctly gauge the situation. Home trade isr more active at
present, and imports, since the change in tariff, show no increase.
In fact, the official figures which are published each month by the
Customs Department indicate a decrease for the past three months.
We have gone over these figures, as the subject is an interesting
one, and find the following to be the state of affairs:

IMPORTS OF WOOLENS.

1806 1897.

June July Augise June July August

Clathing .. $ 17.008 & 52.343 $100.828 S 13,72 § 23,802 S157.327
Cloths, wernsteds,

coatngs, €tc .. 170827  277.475 336,393 111717 200,086  316.848

Dressgeods .. . 173715 360081 371333 97643 434.945 390931

Ratted gomds 19.962 32.831 38130 13.409 28.174 45.020

Yams . ... 13.8,4 dawag 1830 vaaud PRRVES 18,443

Shawls 6 830 T BaS 13 %08 3437 10 63 % QOO
Other manufactur.

©d Wouitay, 25,460 BRI 3U.800 23,433 400227 FIRFY)

1otat. N7 TIs ST9e 30 HPTAF0 $£338.434  §770.333 74290

It appears, therelore, that the imports of all woolen goods
{(except carpets) dunng the months of June, July and Auvgust were,
in round numbers, about §2,070,000, white in the same penod last
year the value was §2,200,000. So far, then, there 1sno perceptible

THE -:- DRY -:- GOODS -:- REVIEW

rusk, o imported woolens. If the tariff preference i» confined to
Great Bntain after next August, and increased from one-eighth to

one-fourth of the duty, the effect may be more marked.

ENGLISH HOUSES IN CANADA.

HE growth of trade between Canada and Great Britain will not
T be marked by any sudden rush. The expansion will be
gradual and steady, and the increase once recorded will be per-
Itis
impossible to expect an instant response to new efforts by British

manent and, we hope, satisfactory to DBritish exporters.

manufacturers to capture Canadian trade, although the preferential
tariff will undoubtedly help to develop trade.
bered that in Canada, asin other countnes, foreign nations such

It must be remem.

asGermany, France and the United States have been doing their
best during recent years to dislodge British lines.  This isa condi-
tion that must be met and overcome.  Once fairly grappled with,
British manufacturers will find that they are doing business under
their own flag with a people who want to buy from them and who

want to sell to them.

It is idle, as we have heard in some quarters is the case, for
these British concerns to tackle the Canadian market seriously for
the first time, and expect in a single season to see¢ results that indi-
cate a practical victory over all foreign competitors. To appointan
agent in Canada and immediately begin to nag him for orders is
not reasonable.  We have heard of cases where tzavelers had only
had their samples a month when orders were expected to flow in.
Itis even said that where an English manufacturer’s Canadian
trade expands 1n one year from {100 to {5,000 the result is felt
to be disappointing. We cannotsupposethatsuch a mistaken idea
prevails largely, and merely mention it as a possible warning to

those who intend to push their lines in Canada.

It must be remembered that the sun does not rise and sct over
British manufacturing alone ; we wish it did to the most profitable
extent, and Canada's new tariff is an evidence that she desires that
it shall.
the world that they know a thirg or two, and they work the Can-
To displace the
results of their defermined efforts is necessarily a work of more than

But American, German and other foreigners have shown
adian market with much enterpiise and energy.

a few months, and British manufacturers will find it good policy,
even if they did business here for a short time at a bare profit, to
If all
this cry for Imperial commercial unity means anything, it meansthat.

lay the foundation of a future profitable, permanent trade.

For many years the policy marked out for Britain and her colonies
A new era has dawned.
Britain finds that foreign manufactures are competing seriously with

was to separate peacefully and amicably.

hers ; foreign countries are shutting out her goods by high tariffs,
conceived in a hostile spirit ; an extension of her markets under
her own flag is seen to be desirable.  The colonies are anxious to
promote this new movement. But 1t cannot all be done in a year.
There 1s a long pathway to be retraced.  uUnce we get back—and
it will not take so much ume—to the position of Bntain and her
colonies going hand-in-hand commeraaily, it will mean a perman-
ent mutual advantage. For this reason we hope Bnuish manutac-
turers, who have ailowed part of their Lanadian trade to slip into

foreign hands, will labor with paticnce to restore the balance.
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THE RIGHTS OF MEROHANTS.

HE episode related in another column of a fine being imposed
T on Murray & Co., one of the principal Toronto dry goods
houses, for obstructing the sidewalk, would seem to indicate that
municipal authorities waste little sympathy on genuine merchants.
An idca that establishments like Murray's are great benefits to a
place never appears to dawn upon some people. Just as some
Customs officials look upon all importers as robbers on the lookout
to swindle the country out of revenue, soleading merchantsare put
to inconvenience because a petty regulation of the local police may
be infringed. This is not only poor policy, but it is downright
impudence as well. This Toronto firm imports extensively and
when the cases are delivered in great numbers at certain seasons a
few feet of the pavement are sometimes occupied until room is
made inside for the goods.
Three or four people could go abreast through it. The question of a
complete blockade does not therefore arise, and as the public do
not complain and are, in fact, strong friends of creditable estab-
lishments like the Murrays’, it is not necessary for the authoritics
The principals of this

A passage way is always left clear.

to intervene as they have done in this case,
house are well-known citizens, and if they chose to retire from busi-
ness their doing so would at once be recogmized as a loss to the
enterprise and business success of the city. Bearing these facts in
mind, we do not like a policy of annoyance and obstruction toward
firms of this kind, and merchants should insist that a legitimate
business is not hampered and harassed by municipal regulations,
A police official said :
**You pay your taxes because you have to."”" This sneer is quite
undeserved by a flourishing concern. e certainly do not ** have
to’" put up with incivility from any official who may think he is

but encouraged in every reasonable way.

the master of the public instead of its paid servant.

THE ART OF TRUE GENEROSITY.
1 IS complained of even the best wholesale firms that they give
l credit where they should not. In the case of Mr. Bachrack
last month we showed his luck to be due to the kindly benevolence
of the wholesalers. If you are
a stranger and are out in the cold they will usher you in with

This is a special line with them.

the most cordial philanthropy and insist on your takirg what you
want. If you happen to have a foreign accent your fortune is
made. To any retailer, therefore, who would like to get better
terms, we say withouthesitation : cultivate a foreign accent, and try
(if possible) to have come from the United States. \When the time
comes to make a settlement you will get a fine one.  The present
popular figure is 47 34¢. on the dollar, but by holding out you can
do even better. That is the moral of the situation.

It may be asked why the wholesale trade, in these cases, are so
benevolent. The question is easy : they were born so. It comes
natural to them, and even if they tried bard they could not resist
the impulses of their generous natures. A casein point comes to
our recollection. A firm {situated not more than 50,000 miles from
Toronto) got into financial difficulties (less than a century ago) and
the principal creditors met to ‘‘arrange’ matters. Bein;, as
usual, overflowing with gencrosity, they decided that th: firm
should go on.
the insolvent firm satin another room. Round him were ranged

While the discussion was under way, the head of

the travelers of the firms whose financaal representatives were in
the next room discussing how many cents on the dollar they would
have to take. The travelers had cigars a-plenty to offer and con-
They also had samples—at the hotel,

When the compromise was effected they proceeded cheerfully to

solation without stint.

take the gentleman’s order, and to help him on his way with fresh
goods and ienewed credit. \Was this business ? No, but it was
benevolence of the most remarkable kind and shows how large-
hearted some of the wholesalers are,

There have been philanthropists in the world before: Howard,
who helped on prison reform ; Wilberforce, who agitated against
slavery , Florence Nightingale, who nursed the sick soldiers ; were
But they

cannot, as the saying is, hold a candle to the wholesalers for real

all, in their limited ways, benevolent and charitable.
generosity and munificence.

REBELLING AGAINST AUTHORITY.
A **Taxpayer'’ writes to The St. John, N.B., Telegraph :

** What good are the police to protect the taxpayers and their
interests?  Thirty foreign pedlars with bags and grips, selling
stockings, towels, shirts, ladies’ underwear, table cloths, hair pins,
needles, pins and jewelry, no good to the city, pay no taxes, pay
nothing, but cripple the shopkeeper who pays the taxes and sells
as cheap as the foreigner. When or where will this stop? 1 saw
four of these pests to-day in Carleton. About one in twenty has
a license, and the others peddle on that, they are all of one name
to.fit a certain license, They should be made to pay $s00 per
county for peddling, for only in some such way can this unfair
business be stamped out.”*

** Taxpayer*’ does not seem to understand the situation. We
will explain it for his benefit.  The police, the politicians, and all
other office-holders are privileged to make a living at our expense.
If they are efficient, thatis much to their credit ; if they are not
cfficient, it is none of our business. The dutyof all taxpayers is to
pay up and look happy. Our masters, the politicians, police, and
the noble army of office-holders, give us all free permission to live.
What more can we expect?

There are, of course, a few old-fashioned people—:“Taxpayer*
may be one of them—who think we have a right to demand that
the people we pay to rule over us shall becapable, honest and civil,
The idea is based on a mistake. Business men are in this world
to keep politicians in office, and to vote fat jobs to other people.
That iswhat they proclaim at every election by allowing *the party™
to pull them into line, and naturally the office-holders take them at
their word.

*« Taxpayer®® will. therefore, call on thz municipal authorities
and say: ** Please kick me.”” They will doubtless consent to do so;
his ill-humor will vamish ; and he will go homesincerely repentant
for having dared to murmur at the powers that be.

TAILOR-MADE SKIRTS.

Caldecott, Burton & Spence are impressed with the necessity of
keeping their stock well assorted in the leading lines likely to be in
demand during the fall season, and show a splendid assortment of
goods in the various lines they hardle. Their tailoi-made skirts
have answered a felt want.  Bicylde nding has become so
fashionable that every lady mast have a bike, and, having that,
needs a tailor made skirt which fits neatly and «an beobtained at a

very moderate price.
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HINTS TO RETAILERS.
By a Head Clerk.

OW that cold weather is drawing near merchants should look
N after their woolen shirts, and have them arranged in a strik-
It is well to have some of each line on the counter
so that customers when making other purchases can see what you
have.

ing manner,

A grez! inany people do not buy until later on, and, not want-
ing to trouble you, would not ask fo sec them. But when the gar-
ments are out where they can be examined intending purchasers
will take a mental note, and when ready to purchase will bear you

in mind.

— o

Itisa common thing to sce shirts in fixtures without any cover-

ing.
dust and dirt that is going, and in a short time are not fit to send

\When they are exposed in such a manner they catch all the
out of or 's store. A better way is to fold them up neatly and
place tnem in cartoons. It isan casy matter to cut cardboard baxes
to fit the fixtures, and it makes the store look ninety-nine per cent.
better.

Some merchants seem to think that their carpet department does
not need much care.  This is where they make a great mistake.
arpets hive got to be one of the articles which are handled by a
dry goods merchant.  This being the case everyonec should take
great pains to have them so arranged that the goods will show off
to the best advantage. Here is a way that one will find a great
many keeping their stock : At one end of the store, they are all
rolled up, and piled in a heap like so many logs, brussels, tapestries,
in fact, all kinds together.  And when you want to show them to
anybody you have to pull them alt down, and hunt out the kind
you want. The consequence is that you have the floor so covered
that it is alinost impossible for one to see the different gualities and
shades without a great deal of trouble.
Have
These

spaces are separated by fixtures for the purpose of putting the camets

Here is a way that has come under my personal notice :
a space for tapestry, brussels, and so on for each line.

in. These fixtures represent in some tespects one table upon
another, with a space about three feet eight inches between, and
the square they cnclose depends upon the stock one carries of that
particular line.

The carpets are all neatly rolled up with the wrong side out, and
about four inches of the right side turned back, so that one can tell
what the shades are without unfolding the roll. This gives the
placea bright appearance, with all the different colors showing up.
Each roll has the number of yards marked on it, as well as the
amount in reserve. In this way there is no reason why a salesman
should make a mistake and sell to a customer more of any onekind
than you have in stock.

The idea of having the ditferent kinds sepamte is that when a
person wants tapestry they see nothing but tapestry, whereas if all
lines are put together they would say, ** Can’t you give me some-
thing like this 2 °° and expect to get as good patterns and colors in
a cheap line as they would in a better quality.
separated from one another they see nothing but the one kind and
do not get these ideas into their head, and of course are a great

When they are

deal easier to please.
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Run your business, Mr. Merchant, says The Dry Goods Econo-
mist, don't let it run you, or it may run away from you.

Keep a firm hoid of the reins and be ever master of the siua-
tion no matter how trying it may be.

You may have a run of poor trade; all merchants experience
this, sometimes for days together. Keep a firm hold and keep
things up to the mark; the tide will surely turn,

Success in business means to take the first ripple of the incom-
ing tide and with it sail into the harbor of fortune. Never be
behind time. Behind time is the bane of mercantile life.

A change comes, perhaps with the weather, perhaps by sheer
force of your **always sticking to it."" The lull changes into a
veritable flood tide of business.

Keep a firm hold still.
rush drives some merchants nearly frantic.

good-natured, but it frequently does not.

Don't lose your head. llow often a

It ought to makethem
Sometimes it warks the
other way.

There are generally two causes for it—want of order and sys-
tem and the existence of suspicion.

Many merchants never know how to handle a rush.  They are
never prepared for one ; their clerks are never properly drilfed.
With a crowd of customers, the store is instantly changed into a
state of fermen: and agitation.  Clerks rush here, there and every-
where, get into each other's way, never know where to find goods,

yardstick, pencil or anything else.

The merchant or manager jostles customers, issues conflicting
orders and makes a perfect Babel where everything should run
like clock-work.

Or else he fancies every clerk is doing just what he should not
be doing, and that every other customer is a shoplifter.

Suppose such should be the case. The best way, even then,
would be to keep a cool head, a sharp lookout and be prepared to
act promptly if occasion required.

From a badly managed store customers depart with the excla-
mation, ** How dreadfully unpleasant!® That means they won't

come again.

A COMPLAINT AGAINST WHOLESALERS.

Montreal retail dry goods men have been complaning for some
timeback that the local wholesale houses did not treat them fairly in
the matterof sclling goods to those not engaged in trade. Abouttwo
months ago a circular was issued by the Retail Dry Goods Associ-
ation calling the wholesalers’ attention to this, and it has now been
followed up by an influential deputation of retail dry goods men
who waited on the principal houses and, after pointing out the justice
of their demands, submitted an agreement for signature, whercby
the wholesale men bind themselves to sell to trade customers only.

The movement is a perfectly reasonable one and it is likely that
the wholesale trade will agree to the retail merchants’ demands.

STILL ON TOP.

The Toronto Brass Co., Limited, are showing a new fixture in
this issue that is having a wonderfully large sale. It is intended
for displaying all kinds of haberdashers’ goods and can be used for
no end of purposes. It is well made, finished in brass or nickel,
and seclls for .z small price of $2.50. Sent by express to any
part of Canada.
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MEN'S FURNISHINGS.

FINE GERMAN GOODS.

OST retail dry goods men have heard of Wolff & Glaserfeld,
M Berlin, Germany. This firm are proprietors of one of the larg-
cst shirt and collar manufactoriesinthe world, employing over 4,000
hands. They manufacture high-class goods anly, giving special
attention to the finish and workmanship of everything leaving their
factory. M. Markus, 30 Hospital street, Montreal, is the firm's
Canadian representative, and he has received samples of the latest
spring novelties, specially prepared for the English and Canadian
markets. ‘The stock comprises white and colored shirts in all the
newest styles, collars, cuffs, etc.  Mr. Markus 1epresents a number
ot other Jeading German houses, handling underwear, boys' cloth-
ing, gloves, hosiery, etc.

Travelers representing Glover & Brais, of Montreal, will shortly
visit the trade with samples of
new spring and sumnmer neck-
wear, ¢tc. The stock has been
selected with great care, and
promises to be the best the firm
have ever handled.

Glover & Brais have just re-
ceived some real novelties in
bow ties, They are somewhat
smaller than the ordinary bow
and have a very neat appear-
ance The range of colors in-
cludes plum shades and navy
ground, with cardinal spots.

Robert C. Wilkins will
shortly place on the market
some novelties in shirts made
from Scotch, English and
American fabrics, in silk stripe,
pique, Oasords, and other new
He will also offer laundried goods in white and colors.

The Kloadile--Niagara Nechwear Co

lines.

Turchases for spnng in the men’s furnishings department of S.
Greenshields, Son & Co. art now
complete, and, judging by the samples
received, the stock will be more ex-
tensive and  contain more novelties
than ever Before. Amongst the special
features are regatta and negligee shirts,
and extra fine quality balbriggan un-
derwear. The firm's representatives
will shortly be out with samples of
these goods, and the trade are invited
to delay their spring buying until they
have scen these.

Arctic undenvear is becoming more
popular every season. Mills ate away
behind with their orders, and hepe o
catch up with them during October.
W. R. Brock & Co. will have a full
stock of their Bline ina fewdays, and
hope to have 022 and Mottle early in
The lmperal -N'“; Neckaear October, when all back orders will

Co be filled without delay. Under the
circumstances they ask the indulgzence of their customers.

THE -- DRY -- GOODS -- REVIEW

W. R. Brock & Co. just now are showing some special
novelties in bows and clubs made of choice silks — the best
the ‘world can produce. They are also showing a special
purchase of 20 patterns in a line of derbys that can be easily
adjusted 1n either knot or puff styles. The patterns and colonngs
are most artistic. Sece the samples in the hands of Brock's
travelers.

DRESS GOODS.
ALDECOTT, BURTON & SPENCE have made great pre-
C paration for the black brocade dress goods trade. Notonly are
these zoods great value, but they are also **Congo™ black dyed

and ab -olutely fast in color, and will resist alike rain or acid. These
goods have become essential to a black dress goods department.

Merchants who have deferred buying their dress goods till now
in order to sccure the Iatest novelties will find a full range of these
shown by James Johnston & Co. New fancies, new black figures,
new plain cloths.  Write for samples.

With Wyld, Grasett & Dasling, the demand is for fancy dress
fabrics in tweed mixtures, knicker effects, silk and wool coverts,
plaids, etc. They are having a large sale in plain stuff, in serges,
French twills, muscovites, plain coverts, and in a special 54-inch
pear] twill. The popularity of their *¢ Diana ** brand of velveteen
is evidence of 1ts excellent quality.

Caldecott, Burton & Spence certainly deserve great praise for
the famous two-tone goods which they have produced in Toronto.
It is a feather in Canada's cap that what at present cannot be done
in the United States in this mode of dyeing has been accomplished
in Toronto. Caldecott, Burton & Spence report an enormous de-
mand for these goods, and retailers say that they sell freely and
please their customess,

SPRING STYLES.

Asked regarding coming styles, Mr. Burton, of Toronto, who
bas just returned from Europe, says that there was a great deal of
talk about plain goods, butin actual results there was also an in-
creasing demard for mixtures, shot efiects and nice fancies. In
black goods there are some pretty new designs in raised figures, and
this would be a leading feature. The designs tend in size toward
medium and smaller, and as to colors, greens and browns were

good.

A WINDOW-DISPLAY.,

A window display is an advertisement. That advertisement is
the best which not only draws the attention but sells goods.
Remember, thercfore, not only should you make your windows
bright and prett;: but, in doing so, that you should use the goods
most apt to catch the buyers.  Your window should first of all be
handsome enough to cause peopleto stopand look, and the articles
in it should be of a kind to induce them to buy ; meiely pretty
things that nobody wants are not the things for window display.
The fixtwes manufactured by the Toronto Brass Co., Limited, are
of the latest design and best workmanskip, and aid a window
dresser wonderfully to make an attractive display. See advertise-
ment of a new fixture in this issue.

“ALPINE.Y

This brand 1s known all over the Dominion in connection with
ladies and children’s nbbed wool underwear sold by james John.
ston & Co., Montreal. They keep a full range of sizesin all the
best sclling qualities.

WELL-KNOWN LINE Or PRINTS.
James Johnston & Co. have secured control of the No.
103 prints, heretofore sold by Robertson, Linton & Co., and will
be able to show a very large range of samples very shortly.
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(eorge Armitage, Linitd

Water Lane Dye Works, BRADFORD, England

COTTON SATINS,

COTTON ALBERTS and

all COTTON GOODS Dyed by
the Fast Black Process

ARE
(NOIR INALTERABLE) ]
of G. A, Limited, are HALF-WOOLEN GOODS,
rendered unchangeable ,

TEE
by acid, atmospheric influences SATEENS and

or sea water, and the handle of l l\ll(??dmll: bLl?lNGS
the goods is equal to half- Stovers, B eaCherS fhleuun d:::rmc(::lonc d
woolen goods. and Finishers o stamp:
SATIN-DE-CHINES
ITALIAN CLOTHS DYED AND FINISHED
MOHAIR and ALPACA LININGS BY

WORSTED CCATINGS ' .
WOOL. SERGES
INPERIAL CLOTHS LIMITED

COTTON GOODS and |

of all descriptions.

TO ALL WHOM IT MAY CONCERN:

4 It has come to the knowledge of GEORGE ARMITAGE, LIMITED, of BRADFORD,
ENGLAND, that certain fabrics of inferior dye and finish are being shipped to America
which are FALSELY rcprescnted as having been dyed and finished by GEORGE ARMITAGE,
LiMITED,  In some cascs the persons guilty of lfnis fraudulent practice have not hesitated

to inscrt in the lappets **tissues' pnnted i gold and beanng the words * Dyed and
Finished by George Armitage, Limited.”

and THIS WARNING is given that all users and scllers of LININGS may satsfy themsclves that

they arc handling the genuine Dye and Finish of GEORGE ARMITAGE, LIMITED—1he well-
known merits of which have Icd to thesc unscrupulous deceptions—by sceing that THE
CLOTH ITS8ELF bears onc or other of the trademarks of GEORGE ARMITAGE LimTeDp,

W ® as sct forth above or biclow.
arn l ng FURTHER NOTICE is 1EREBY GIVEN that drastic legal proccedings will be instituted

against any one falsely representing cloth to be of the Dyc and Finish of Grorce
ARMITAGE, LIMITED,

BEAVER
Permanent

FINISH.

(Registered Trademark and Title))

Suitable forall classcs of LINING
FABRICS (Mohairs, Alpacas, \Wor-
sted and Cotton ltahans, Etc.)

Will not! mark with the tailor's
damp cloth and hot iron. Wil not
wear greasy. . The dye s also made
faster Ly this_process.
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THEY ALL WEAR OUR SUSPENDERS IN AFRICA

@ XY  THELD SUSPENDER FOR STRENGTH AND DURABILITY.

DOMINION SUSPENDER CO. NIAGARA NECKWEAR CO. Limited DORAN BROS. AND MARTIN CO.
Riagara Falls, Canads Nf—ug;n.r_s_l-‘al!n_._ 9:3:;_(1_3_ Niagara Falls, New York, U.8.A.

¥anufsoturers of Neckwear and Suspenders. 8old direct to the Rotail Trade in all parts of tho world.
Canadlan Oftice; MONYREAL, 28 St. Salpice Street.
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WOOLENS AND CLOTHING.,

THE GAULT BROb. CU. have received a large assortment of
winter overcoatings, including montagnacs, plush beavers,

cheviot overcoatings, naps, beavers and meltons, brown beavers
and chinchillas. These goods are now being offered tothe tradeat
reasonable prices.

John Macdonald & Co. are showing special value in all the
newestdezsignsinthree and six-quarter Canadian and imported tweed
suitings. Special valuesare given in black and boucle twill worsted.
Job lines of mantlingsin melton, beaver and fancy tweed effects are
being chown just now, while a large shipment of black and coiored
Italians, including Kirk's ¢*Ioeskin Finish'* has just been received.
Tweeds are the best sellers.  Overcoatings in meltons, beavers,
friezes and naps are features in their department.

CANADIAN TRADE MISSIONARILS,

The wholesale clothing house of H. Shorey & Co., Montreal,
deserve the credit of being the tiade missionanes, or poneers of
trade, in their ine in Canada.

They were the first house who sent gouds tium the older pro
vinces of Canada to the Maritime Provinces.

They celebrated the first Dominion Day, July 1, 1867, by hav-
ing six travelers ready to open up their samples in New Brunswick,
Nova Scotia, and Prince Edward Island on that day.

They were the first house to send goods to British Columbia from
castern Canada, the late senior member of the firm visiting the pro-
vince via San Fransisco for that purposein 1871. They were after
wards represented there by the Hon. J H. Turner’s firm, Mr.
Turner being now the premier of that province.

‘They had long done a trade with the Hudson Bay Co. before the
first Reil rebellion, and after that event, and while the city of
Winnipeg was still Fort Garry. One of their first customers was
His Excellency the Jate Licut.-Governor of Manitoba, then Dr.
Shultz. Mr. S. O. Shorey was the first traveller from Montreal to
visit Manitoba, when, instead of a I'ullman car, a buck board or
stage was the only means of communication.

Mr. C. L. Shorey opened for them a trade in the British West
Indies, which, although not large, still continues to be an outlet for
their goods.

They had samples in Australia during the Exhibition of 1877,
but the distance and the uncertain means ol communication ren
dered it unadvisable to push trade in that direction

They sold to the Alaska Trading Co. a large quantity of goods
for the Klondike, and hope for a large trade in the frozen north in
the near future.

Their goods were worn by the builders of the Canadian Pacific
Railway, from end to end. and mav be found in the Crow's Nest
Pass to day.

We consider such enterprise is worthy of mention in our
columns, and deserves the success which it has brought.

THE OXFORD GOODS.

The Oxford Manufacturing Co. report that their dress goods are
meeting with success far beyond their expectation. At the St. John
Exhibition ** Oxford Castle,” showing dress goods and tweeds, was
one of the strongest auractions. The °** good times wave®' over
the Northwest is reaching the Oxford people in the shape of repeats
on fall lines.

NO CLASS DISTINCTIONS.
In their anxiety 2o push the finer grade of ready-made clothing,
H. Shorey & Co., of Montreal, have not forgotten the miner, the
lumbermun or the isherman.  They ace shoning a greay vanely of
goods in mackinaws, friczes, ducks and denims. Their Klondike

suits and shirts are marvels of warmth, and almost a sufficient
temptation to make one visit the sunny north to gather nuggets.

H. Shorey & Co., of Montreal, have demonstrated beyond a
doubt that a class of ready-to-wear clothing suitable for gentlemen
can be sold in Canada.  Their goods have become a household
word.

TRAVELERS ON THE ROAD.

Messrs, J. E. de Hertel, Alex. Hart, Thos. Mason, Frank
Riley, Geo. Helleur, Donald McEwen, Wm. B, Macnamara, W.
J. Hudson, Geo. Hall, representing H. Shorey & Co., of Mon-
treal, are now on the road for the spring of 1897. In the Lower
Provinces, Manitoba and the Territories, they all report favor-
ably of trade; and they should,  With everything the country has
to sell dear and everything it wishes to purchase cheap, and with
goods that people want to buy to offer, a traveler's lot should not
be a very unhappy one.

SUME PEOPLE BELIEVE THAT WII HAVE READERS,

H. Shorey & tLo., of Montreal, sent postal cards to all of theu
customers relernng them to their advertisements in our September
number. They evidently think that up tu date meichants subscube
to Tue Review. Derbaps they are right.

EVERYIHING TELLS.

H. shorey & Co., the clothing manufacturers of Montreal, have
got the detail work on their spnng hnes down fine.  Little stems in
the fimish of a garment do not cost much in themselves, but they
are sometimes an important adjunct in the selling at retaid of the
goods. We nouce, among other things, the finish they have given
to the inside pocket of their coats, which, not only 1s very artistic to
look at, and takes the eye of the purchaser, but it is a very great
advantage to the garment 1n keeping the pucket frum sagging and
getting out of shape.

EVERYOME CARRILS A PENCIL.

So H. Shorey & Co. think, as they have put in all of their vests
for spnng, 18y7, a small pocket just large enough for that indis-
pensable article, It 1s the small convemences and comforts that
make this life worth living.

SPRING STYLES.

Coats having nve pockets with flaps, inside pocket faced with
goods to match the coat. Lining left open at the bottom, so that
wadding and fluff will not accumulate. Lined with wool Italian
cloth plain, to match the shade of the garment.

Vests with two side, watch, pencil and inside pockets. Lined
with Robert Pullar’s embossed Scotch sateen.

Pants with two side and hip pockets, with trimming to match
exactly in shade the other garments, is the way in which H. Shorey
& Co. describe their medium to best lines in suits for spring, 1898.
They say that it costs no mere to trim their goods with good taste
than not to, and that it pays to use the brains that you have been
endowed with in any business, and we believeit,

In W. R. Brock & Co.'s wooler: department can be seen a large
range of overcoatings, including the newest weaves in montag-
nacs, whitneys, llamas, meltons, beavers, whipcords, ctc. A
glance through this stock will well repay merchant tailors.

LONDON TAILORS HIT HARD.
London tailors have been hit hard by the Dingley tariff.
Travelers find that the hundred-dollar limit which is the value of a

persun s outht admived free at New Yuk and other ports leaves
room only for two cheap suits. Many orders have been counter-
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manded since the new tanfl came into operation, and the tailors are
in despair at the loss of so much American trade. Some big houses
have been accustomed in the past to send travelers with samples to
take ordersin America, but this business has now been killed.

Itis the smaller London tailors who utter complaints about the
Dingley tariff, and who are devising all sorts of schemes to evade
the provisions.

Every American going back with light baggage is being im-
plored to carry clothes for friends to the hundred-dollar limit. One
guest u¢ the Hotel Cecil has distributed in this way about $500
worth of clothes among half a dozen friends. Another scheme is
to bring in enough cloth for a suit in the guise of a traveling rug.
The London Tailors” Association will debate the Dingley bill at
their next meeting.

Some Americans, beforc leaving, are giving away clothes
bought early in the season. [Iinquiries are being made on every
hand as to the enforcement of the Dingley law, ladies being especi-
ally interested about gloves,

SEND FOR SAMPLES.

Desiring to interest the trade in their large range of new bicycle
suits for next spring—all waterproofed goods—Chalcraft, Simpson
& Co. will send samples of the cloth for testing purposes,

GOOD TRADI.

Chalcraft, Simpsen & Co. report the future prospects of trade
as excellent. At present trade is satisfactorily active, and the
travelers, who have only been out a short time, find people buying
better, and a good demand is evident.

On W. R, Brock & Co.’s first floor can be seen an cxtensive
range of Australian and swansdown flannels. These goods are
attcacting particular attention owing to their being extremely hand-
some in design, and can be retailed at a popular price.
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THE OLOAK TRADE.

The Empire Cloak Co., 25 Front street cast, Toronto, are
now pushing a line ot cloaks, of which the accompanying cut is an
illustration.  This cloak, and one similar to it, is being made up
in frieze and sells from £3.50
to &4.50. The trade are
invited to write tor samples
and p'\mculars P <

THEW.R. BROCK CO.

W. R. Brock & Co., of
Toronto, are applying for
incorporation, as so many of
the leading dry goods houses
in Canada and elsewhere
have done as a me:e con-
venient way of carrying on
business. The purpose for
which incorporationis sought
is to take over the general
dry goods business at pre.
sent carried on by W. R.
Brock & Co. The proposed
amount of capital stock of
the company is $1,000,000,
divided into 10,000 shares of
S100 each, The namesand
callings of the applicants
are: William Rees Brock, Toronto,

merchant ;
Jermyn, Toronto, merchant ; Benjamin Barton Cronyn, Toronto,

Thomas John

merchant ; William Llewellyn Brock, Toronto, merchant, and
James Alexander Catto, Toronto, accountant; of whom William
Rees Brock, Thomas John Jermyn, Benjamin Barton Cronyn and
William Llewellyn Brock are to be the first or provisional directors
of the company.

Down Comiorters

BEAUTIFUL COVERINGS.

D ¢ o
T 0
o@"s SANITARY BED PILLOWS %. e
0 & .
6(@ Handsome Art Tickings. J&
& ‘ % %

Fancy Silk Cushions,

Cosies and
Head Rests
New Shapes.

COTTON QUILTS  poyprek & STEWART,

30 Wellington St.

The Toronto Feather &

Solid Comfort
Lounging Pillows

Pretty and Durable.

White Cushions
Agents Etw.
2. Toronto

Down Co. timites, Toronto
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Wm. Simpson,
Sons & Co.

. PHILADELPHIA, PA.

SOLID BLACK PRINTS

Black and White, Sliver Grey.

Woolen Check Prints

WORSTED EFFECT
AND NOVELTIES...

Wiz, Simpson & Sons' 3-4 and 7-8 Satines

LANCASHIRE FINE PERCALES
BRADENBURG CLOTH . .

GOBELIN ART DRAPERY

Berlin Aniline Fast Black
and Colored Satines . . .

All Grades

TAFFETA SILK LINING. SILKALINE.
BERLIN ART SHADES, Etc.

THE CORNWALL MFc. Co.

Cornwalil, Ont.

i 0UR SPRCIALTIE
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Friezes
Box Cloths
Canadian Homespuns
Extra Super White Blankets

The above lines are all guaranteed to give
thorough satisfaction both to the retailer
and consumer. . . . . .

GEO. S. PLOW - Agent

Montreal and Toronto
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5 ”  Canada’s
T Best People

s “ /' Have been watching lhc cffect of every-
day wear and tear on the
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Maple Leaf Brand

When two articles look
alike, the better is proved by

Uuse.
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The best value of a trade

All-Wool lngrain

mark is its guarantee of

honesty.

TORONTO
CARPET
MANUFAOTURING
COMPANY,
TORONTO, CANADA.

anathe Alexandria and
Imperatrix Axminster

Ask-‘
For Them.

And after

In Mats, Rugs, Squares, Bddles, Bordcrs and Stairs,

years of using SAY the best in the world.

that they are equal to

Carpets ..

The “Maple Leaf,” “Do-
minion” and “ Beaver”
Wool Carpets require no
praising to a judge of carpets.

Tho above cut will bs SENT FRER to any of our oustomers.

L em gt X g

. . N LA e g ) " . PO
H Lol sk 2 p el s ok fns gl et TR TSR
o 3 L D - S g AL UTL AN PRy

-
-

it 2

-

itPogl ama o G s A,
BRI . .

g e s ]
e d T

Jadees, o




THE -:- DRY -:- GOODS

-i- REVIEW

IMPORTANT CHANGE IN THE COTTON TRADE.

WHITE AND GREY COTTONS AND MAGOG PRINTS NOW GOING DIREOT TO THE WHOLESALERS.

WHY D. MORRICE & CO. RESIGNED TUR SELLING AGENCY OF TIE DOMINION COTTON MILLS CO.—THE COMPANY'S NEW MANAGER.—TALK
OF SELLING TO THR RETAILERS DENIED.—WILL THERE BE COMPETITION IN WHITE AND GREY COTTONS P—
RUMORS AND OPINIONS IN THE TRADE.

HE most interesting subject in trade circles recently has been
T the withdrawal of D. Morrice & Co. from the selling agency
of the Dominion Cotton Mitls Co. On Sept. 21 a circular was sent
out to the wholesale houses of Canada doing business with the com-
pany, announcing the change and stating that their salesmen were
now on the road and would wait on the trade.

WHAT DOES IT MEAN?

Behind this simple announcement there is endless discussion,
many rumors, and a good deal of surprise in the trade generally.
As tar as Tur Revirw is able Lo ascertain the facts, it seems that
the Dominion Company felt that the commission paid to the selling
agents was larger than the company itself could sell the goods for.
A proposition was made to reduce the amount of the commission,
but no ammangement could be come to, and the selling agents
resigned. The Dominion Company at once engaged two sales-
men, Messrs, Cochran and Iardy, and will engage, it is said,
three more. Offices were opened at 316 St. James stxcﬂ"'@onueal
and Mr. C R. Whitehcad was appointed general managetto s ;
Mr. James Jackson, whoresigned. Mr. Leslie Craig, the seeretary-
treasurer, devotes his time to the financial management, While Mr.
Whitehead controls the manufacturing entirely.

NO SELLING DIRECT.

It was rumored in Montreal and elsewhere that the Dominion
Cotton Co. proposed to sell direct to the retail trade, but this has
since been denied.  There appears, if rumors can be relied upon,
to have been some discussion on this point before Messrs. Morrice
resigned the selling agency. But it was not any difference of
opinion as to this policy that led to the change in selling. In fact,
posilive assurances have been given to the jobbing trade that there
will not be any direct dealings with the retail.  Certain wholesalers
were prepared to unite in not selling Canadian white and grey cot-
tons if the retail trade were dealt with direct. For the present,
therefore, there is nothing new in the situation, except that the
Dominion Company is selling by its own representatives. Tha seven
mills controlled by the Dominion Cotton Co., are as follows:
Hochelega, Magoy (where the Canadian prints are made), Coati-
cook, Brantford, Kingston, Windsor, N.S., Moncton, N.B.,
and Halfax, N.5., (wbere pnnts are alss made). When
this combination of mulls was effected, it was arranged that they
should wmanufacture white and grey cottons and not compete with
the mills grouped under the name of the Canadian Colored Cotton
Mills Co., the selling agents of which are still D, Morrice & Co.

NO COMPETITION JUST NOw,

The break, therefore, does not necessarily mean competition.
At the same time there is always a possibility of this. The mills
controlled by the Canadian Cotton Co., the selling agency of which
D. Morrice & Co. still retain, are St. Croix (where colored goods
are made), Merritton and the Lybster Cotton Co. (making cotton
blankets, etc.), the Canada Cotton Co.'s and Stormont Co.'s mills
at Cornwall, the Ontario Cotton Co. and Hamilton Cotton Co.
(situated at Hamilton), the Dundas Cotton Co. and the Gilson
Cotton Co. at Marvsville, N.B. (where flannelettes are made). Of
the above mills those at Dundas and the Lybster mill at Merritton
are closed down under the arrangement with the syndicate. These
mills could be used for the making of grey cottons by the addition
of bleacheries so that the Canadian Colored Cotton Co. could

casily comnpete with the other concern in making white and grey
cottons if a policy of competition were resolved upon.

THE NEW MANAGER.

Mr. Whitehead, the new manager of the Dominion syndicate
of mills, isa young man of 28, but experienced and capable. He
still retains the management of the Montmorenci mill. The Mont-
morenci mill withdrew from the syndicate about two years ago. It
has for years been making cottons for the China market and has
apparently done well since its withdrawal, as a new addition is
being built by it. This mill during the past few years has been
selling grey cottons to the Canadian trade as well as to China, and
is acknowledged by the trade to make very nice goods. The Chi-
nese trade compels exactness as to weight, etc., so that the Mont-
morenci cottons are noted as being carefully made, It is also said
of this mill that in every detail their business is carefully run ;
even their bills are carefully made out, so that the appointment of
Mr. Whitehead is warranted not only by his experience, but by his

_‘rccord in the mill at Quebec.

LIRN

WHAT ONLOOKERS SAY.

'I?\\é\n ve are the bare facts, as far as they can be ascertained
\vhen\lh&p cipal interests concerned make no statement for pub-
lication’x The public, therefore, are left pretty much to draw their
own concludidns. Tne Review has heard a great many theores
advanc account for the break betwcen the selling agents and
the Domi ompany. It s generally supposed that the sever-
ance of relatigadyvas not altogether amucable, and that competition
between the tw d1c1tes may come sooner or later. For the
present, as stated abb 1s quict on the Potomac."’

‘Then, as to the proﬁts enjoyed by the selling agents, an experi-
enced man said to THE Review : ** You must remember that if
Messrs. Morrice got a profit yearly by means of a commission they
also assumed the risk by guaranteeing large accounts and bearing
the loss if any accrued,  You know that in both the large failures
of wholesalers in Toronto in recent years Messrs. Morrice sustained
the loss ; the mills lost nothing."

** But that argument does not apply in this case,' declared a
bystander who overheard this remark ; **it is understood that D.
Morrice & Co did not guarantee the account for the Dominion Com-
pany, but received 2 per cent. commission. The accounts of the
Colored Company were guaranteed and the comrmission therefore
was higher, being 3 per cent,”

Another point of far more general importance is that of selling
direct to the retail.  On this matter Tue Review has heard
many opinions. One gentleman said : **I have no doubt that
there are two sides to this question. The mills could not possibly
distribute as cheaply all round as the jobbers can. The latter send
their travelers into the back townships and are content to sell
cotton in small quantities, because they are handling other lines.
Canadian cottons, many hnes of them .anyway, are not sold in the
large centres at all.  They are specially manufactured for country
trade. Take lines like colored shirtings, denims, cottonades, etc.:
these are exchanged for the butter, eggs or poultry of the farmer,
so that the manufacturer could not pay the cost of direct distribu-
tion for such goods. I have, of course, heard the rumors that the
mills would go direct to the retail trade, but from the assurances
given by the mills, evidently there is nothing in it.  Will they do
so later? Well, it is hard to read the future, but it seems to me
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that, as there are ways now by which a large retail store by placing
an immense order can buy direct, it is probable that in time a
certain fixed quantity will be considered a wholesale order and sold
accordingly. But there are so few firms in Canada which could
place such an order, 1 do not expect, as long as 1 continue in busi-
ness, to see such a system in common use."’

** Depend upon it,"" said another merchant, **this change will
lead to others.  Though the twosyndicates do not compete now, the
fact that their interests are separate may lead to competition. Where
compctition exists there is more or less uncertainty in prices. For
instance, there isthe recentcut of Y4c. peryard inoneline of flannel-
cttesmadeby theCanadian Colored Cotton Co. While this does not
directly affect the Parks flannelettes, it is done because of their
being in the market.  Meantime, I do not see how the mills could
afford to court a breach with the jobbers. The latter can handle
th}‘lnrge lots left over atthe end of the season as the tetailers
could not do, sol do not expect any speedy change.*

THE MORAL OF THE SITUATION,

Tur Review is inclined to think, after hearing all sorts of
opinions, that the break between the Dominion Company and the
selling agents is indirectly, but inevitably, the result of the old
flannelette strife of last year, This produced friction and dis-
agreement, and the policy of the Canadian Colored Cotton Co.
being evidently to squeeze the Parks Co. of St. John out of the
market, roused a fecling not easily quelled The feeling has de-
veloped into a thorough discontent with the former arrangements.
A policy that upset trade and flooded the market with flannelettes
at less than cost was ncither wise nor fair. Other cleraents con-
tributed to raise discussion, and now we have the first step in what
may eventually result in a complete reorganization of the cotton
trade. Tue Review has much more to say on this subject, but
contents itself at present with remarking that the interests of the
retail and wholesale trade of this country must be protected by a
wise and careful policy on the part of the manufacturing industries.
If episodes like the flannelette war and the hideous farce of the
unequal duties on cottons and shirts continue to be repeated, an
upheaval cannot long be staved off.

THE CANADIAN FRINT SITUATION.

The saleof Magog prints is not affected by the changein selling
agents. The old arrangement has been renewed between the mills
and wholesale trade, and the jobbers have again acceded to the
demand of the mills, whichis: **We will continue to sell these
goods only after receiving satisfactory assurances that the pur-
chasers of the same will not sell, nor ofier to sell, the goods, either
directly or indirectly, at less than the regular price.”* The whole-
sale trade, therefore, cannot honorably offer these goods at less

than the regular mill prices. The chief advantage to retailers
seems to be that the big city stores cannot get these goods less than
the country trade. The spring prices are as follows :

MAGOG PRINTS. °

H.Cloth v nannnen. e CC. Cnnkla ................ 374
NO Lieverieriersnnns cnenns ?, Striped cno . ir eaes ee
No.1 &mlmc ........... . 6%  Satcen, 28-in
No, P.C R 173 Welt Cords, 30-incicasiaceans 10¥4
No. 2. 7% Hennetta, 30-in...... - 10%
No. 2 Antime l‘omps ‘and Em. Coburg TWMlleeneneieninnnnns 12%
bossed. Lappet Weaves v.ovveeisnn.ns 18
NO. 3enen. - lacquard Sateen, Brocades . 15
NO. Coiiviinenrininnanans : Snmmchumngs Sahsbur\s 8
No. C Andine and Embossed 10 M.C. Cloth .

No. H.H.H. Heavy
No. 1 Indigo.

No. S C. Indigo .
No. D.C. Indigo.

. 10 \ X.K. Skxmng .

No. H.13.H. lndlgo Hca\') 10 Wrapperettes, H.”
No, G.C. ladigo . . n,\‘
Lightand l)arL Chalha ...... s Sleeve Lanmings—
o6-tn. Muslin, Conded . . S¥% N
3oin Mushn ...... .. ... 8
A.Duck ..., ceseesss. 8
ALA, Duck, lndxgo tierasines 9K
C. Duck, Indigo ... .ovunnnn.. 11
Pique ouocvviiiiiiaainies 8h
e Aniline.cneaviniienae.. oK

Striped Satin Mushin....... .

HATS, CAPS AND FURS.
THE travelers for A. A. Allan & Co. are out with samples of
spring hats and caps.

There seems to be a good demand for hats of a staple style,
and the public secem to be getting over their fads for pronounced
shapes, and to be looking for comething sensible. The future of a
good roll curl hat seems to be good.

The hat trade should induce their customers to take, if possible,
a hat of a good staple style. This means usually headgear of a
nice gentlemanly fashion, which is a safe investment for the mer-
chant. If he goes in for all the new fads which American makers
seek to crowd into the market, the chances are that he is left with
broken lines and a lot of stuff on hand which must be cleared out
at a sacrifice, The dealer also shounld, with brighter times ahead,
push good stuff. It does not take longer to sell a2 $2.50 hat than
one at $1.50, and the customer getting more satisfaction is apt to
come back in good humor.

In furs, A, A. Allan & Co. report increased demand for better
goods. The trash that has often in the past been shown by the
merchant does not help the reputation of his store, so that now—
when the days of depression for Canada are over—people want
better goods. Furs are more and more becoming a matter of
adornment rather than a necessity. This has led to the working
out of catchy i1deas which are being devised with fine effect. Trade
up to date has been good, and the outlook is for a clearing busi-
ness.

As to prices, no great change is expected this season. The
fair at Nijni, Russia, is just over and persian lamb has again ad-
vanced there. The prices paid for this fur are understood to be
higher than ever before.  Astrakans, which were regarded as not
likely to go higher, actually increased 15 per cent. at the recent
sale. Mr. Allan informs us that this European advance will not
increase prices of persian lamb this season.

ENLARGING THEIR STORE.

Geddes Bros., says The Samia Observer, enter upon their
second year of business in Sarnia.  Success and prosperity have
attended their efforts during the past year. In a few days the
Messrs. Geddes will invite the public to attend the opening of an
almost entirely new store, as the building operaticas now in pro-
gress at their establishment are about completed. The new annex
will give the firm an additional sclling space equal in size to their
former store. Mr. ]J. Ross Geddes is the guiding hand of the
Sarnia branch of the Messrs. Geddes Bros.® establishment.

WANTS CANADIAN TRADE,

One of the largest British manufacturers of cotton yarns has
written to a Canadian friend of THE REevVIEW enquiring about the
possibilities of tradein Canada. The letter states that a fair trade
has been done with the States, but the business methods and secur-
ity of conditions in Canada are deemed better, andin consequence
‘¢we are anxious to open up with Canada."

J. H. Parkhill, of 72 Arcade, Yonge street, Toronto, is now
taking sorting orders in down quilts and cushions. He also shows
sample and colorings of the special job quilt advertised on page
47.
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Blouse Waists

We are in it
for 1898

Range larger and more
replete with novelties
than ever before, and

Why ?

Because

we have completed
arrangements_to repre=-
sent  what is without
doubt the largest maker
/of these goods in the
R/ ited States.

Latest Style M;h-ltc;, éoll;', and/Newest ;
In Sleeves. TO RETAIL 75cts.
Our waist to retail at y5cts. is made of light weight American
Percales in latest Organdie designs, and comprises our 25 patterns,
each shown in all the newest colorings. For a leader this cannot
fail to LEAD.

American blouses lead in all our large cities, and buyers will
consult their own interest by comparing our values before completing
their arrangements.

P.S.—Do not forget that
the recent change in
TARIFF makes the
prices of American

. waists more interest-

L B ing than ever.

~. - —

o

TO RETAIL $1.0

TO RETAIL $1.50.

BOULTER & STEWART

TORONTO
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MILLINERY.

S F. McKINNON & CO. are full of hope with. regard to their
o business and trade in general. In speaking of the Septem-

ber trade, they said that their sales for the month were fully 25 per
cent. in advance of the corresponding month of last year, and from
present indications they are led to believe that just as satisfactory
results will follow their October trade. In giving, as their opinion,
the reasons for such an encouraging state of affairs, they claim that
it is largely due to the abundant harvest, which has _been reaped
and secured generally in good condition, with the prospect of good
prices being realized. If, as is claimed by those in a .position
to report correctly on such matters, the average farmer will
realize two dollars as against one for thepast few years for the pro-
ducts of his farm, it is not to be wondered at that a gereral increas-
ing confidence is being established in business circles and a big
revival in trade experienced.

This firm, however, take part of the credit to themselves for
the large increase in their trade this fall, claiming that they have
had the correct goods in each department, a fact recognized by the
best buyers from far and near, and further say that, with a view to
the October and November sorting trade, after a two weeks' visit
from their resident European buyer, he sailed again for Europe, and
his purchases are just beginning to arrive and will continue coming
to hand throughout the season. As their special hat buyer visits
New York almost weekly, nothing of an up-to-date character wil
be omitted in this department.

Speaking along theline of hat adornments, this firm say that
birds, wings, coque feathers, pheasant feathers, gull and heron
effects, Paradise plumes, heron plumes, parrots’, osprey, ostrich
mounts, tips and feathers will all be largely employed in the garni-
ture of October and November millinery, and also confirm what
they have ptevivusly said with regard 1o nbbons, suk eivets,
velveteens and velvettas being in high favor as combination trim-
mings and that they will gaun in pupulanty wih he uade as the
season advances, andasa parting word said : *We are prepared to
meet a heavy trade in all these popular lines.”

THE JOUN D IVEY CO., LIMITED,

The John D. Ivey Co., Limited, report the most successful
millinery season they have ever had, the sales thus far being largely
in excess of any former year.

The demand for felt walking hats and satlors has been, and is,
very large.  These goods are most appropriate for the early fall
trade, but now, as the season advances, something more dressy is
required, and millinery hats proper are the correct thing. This
being decidedly a velvet and ostrich feather season, the large
picture hatsarein vogue The most elegant of these is the ** Gains
boro',"" the brim of sequin net, with velvet points, underlined with
black chiffon shirred in groups of tucks, the crown of shirred
velvet, and timmed with six large tips and steel ornaments. The
** Puritan ** is another exceedingly stylish hat. This also is made
of velvet: the shape is very new, the brim being cut into the crown
in front, the left side rolled a ia Gainsboro', the right side being
pesfectly flat, covered plain with velvet; a thick roll of tucked
chiffon finishes the edge of brim, trimmed with high standing
accordeon pleated silk and ostrich feathers.

For smaller designs the round hat is used by the swell trade in
New York ;it is just the turban of last season on a larger scale, and
is generally made with a full soft crown of velvet. The combin-
ation of colorsis not so varied, but is certainly much more effective,
such as hunter’s green and turquoise, violet and jockey club,
lavender and ccrise, olive and pink. Any of these combinations,
with a touch of white chiifon, give a very distingue effect.

Osprey of all sorts 1s much in vogue. but the newest pattern 1s

about ten inches long and slightly curled. This curved over long
plumes makes a handsome trimming.

Unmounted velvet roses placed snugly under the brim at the
side or back have a very good effect. There is no need to empha.
size the fact that velvet is ' the '’ material for this season. It s
employed in various ways: as plain covering, shiming, pleating,
and is combined with chiffons, ribbons, sequin and jet embroideries,
and mirroir velvet makes up very daintily.

Wings and birds are used in great numbers, notwithstanding
all that has been said against them. Several pairs of wings,
brnched together, make a hat quite chic. Parrots of all colors
and grey and white birds are the most popular. Ribbons are good;
moire, plain taffeta and plaids are the most in demand.

SPECIALTIES IN TRIMMINGS.

Last season the D. McCall Co., Limited, acquired 2 name for
themselves in chiffons. This season they will be even better pre-
pared to meet the requirements of the trade in this popular class of
goods. They have a full range in plain and fancy on hand and
arc advised of further shipments on the way. Their *¢ Brilliant**
brand has created quite a furore in the trade. Send for samples.

The D. McCall Co., Limited, write to say that their ¢¢ Leader,"*
No. 380, double satin ribbon in colors is having a tremendous sale,
All orders despatched with promptitude.

We are advised by the D. McCall Co., Limited, that they have
a complete assortment in dress trimmings, jets and braids.

The D. McCall Co., Limited, are in receipt of invoice of the
arrival of a shipment of accordion pleatings, 4 to 6 inches, in blacks
and colors, for which there is such demand. These goods will be
passed into stock at once. The trade will have their orders des.
patched without delay.

We icarn the demaud fur feather buas and 1ufls s eaceptionally
good. The D. McCall Co., Limited, have a very choice range in
wugue and ustich,

The D. McCall Co., Limited, say they have received another
shipment of new tlowers and rosettes, for evening wear. They will
haveno difficulty in meeting theincreasingdemand for these goods.

A very popular novelty in the adornment of the hat this season
is the grey sea gull. The D. McCall Co., Limited, have a good sup-
ply on hand. These goods are very correct and exceedingly
scarce. They also advise that they have a large assortment of
natural black and colored birds.

The patent coiticur comb, described in our last issue, for which
Kyle, Cheesbrough & Co. are sole agents, has had such a tremendous
run that the firm have been compelled to cable a repeat order.
This1s on its way out, and within a few days all orders will be
filled.

The Gault Bros. Co., Limited, are showing some cape velveteen,
32 in. cloth, suitable for capes, collarettes, etc,

Lonsdale, Reid & Co. are calling for tenders for the balance of
their stock, amounting to 27,000,

The Gault Bros, Co., Limited, have some special dmts in black
broche silks and in black striped crepons.

The Gault Bros. Co., Limited, have a full range of green mix-
tures in medium and high-class dress stuffs, including shot effects.
etc. .
John Macdonald & Co report a particularly heavy rush for
flannelettes. The principal feature in this department just now is
a line of tray cloths, doylies and sideboard covers, hem-stitched
and knotted fringed, comprising ail sizes. These are very pretty,
and have been attractive enough to cause 2 repeat order. A line
of wool finished henrietta cloth, one of the latest ideas, is baving a
big run just now.
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" WHOLESALE MILLINERY...
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| | Such is the state of the assortment of our stock in

EACH DEPARTMENT

and we are determined to keep it so throughout the season.
Our Buyer is now in the European Markets picking up

OJ the Latest Novelties as produced, of which we expect a

shipment in a few days.

Letter Orders always receive prompt and careful attention.

me D, McCALL COMPANY, umic

TORONTO.

HE SECRET of success is to have the
right goods, at the right time, and at
q; the right price.

Our travellers are now showing well select-

Our aim in soliciting trial orders is to in-

thos¢ who duy from

us arc jubllant
year round.

@ Is past and gone, but

Wholesale Importors of Forelgn Dry Goods and

Dealers in Canadian Staples

crease the number of our regular castomers.

|

l We want business friends who write us
as follows: « Your goods opened out to advan-
tage. Please duplicate ranges A and B.
Will order more next time your traveller
calls.”

It is our Wish and our Interest to please you.

}!: ed and carefully bought lines suitable for the %
: fall season. W

the
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NOTES OF THE TRADE.
OHN MACDONALD & CO. have received some lines of
manufacturers’ over-makes, and included in these are top
shints, in gray. fancy, and blue; all grades of underwear in ribbed,
plain, and fancy stripe, and kid and mocho gloves. They also re-
port, as a feature, aline of heavy working men's mitts to retail at
25¢.

Knox, Morgan & Co., Hamilton,report that their American fleeced
underwear has now come to hand, and orders are being filled in
rotation.

W. R. Brock & Co. have some lines of flannelettes that are con-
fined to themselves. A special 36-inch, in plain and twilled, is
worth the attention of close buyers.

Knox, Morgan & Co. have new importations of velveteens,
black and colored, all prices and shades.

Knox, Morgan & Co. report a splendid lot of the very latest
designs in valenciennes laces just to hand.

W. R. Brock & Co. are showing a nice range of golden
draperies, which are much used for cushions and fancy work as
well as for drapery purposes.

James Johnston & Co. have received a new line of shot glace
silks in all the new combinations. This firm report a large de-
mand for black and colored silk velvets, in which they hold special
values.

In W. R. Brock & Co."s linen department can be seen some
seconds in bleached damasks, piece goods. These are worthy
the notice of merchants aspiring to do a trade in fine linens.

A price list of new glove and ribbon cabinets can be obtained
from John Macdonald & Co. on application.

James Johnston & Co. invite special attention to their line ot
hose, both in cashmere and wonl, plain and ribbed. The range is
complete and the value unexcelled. Also in cashmere gloves,

besides the regular range, there are many lines of novelties 1
colored and fancy points, calculated to brighten up the retalers
ordinary assortment.

W. R. Brock & Co. arc showing some special values and trade-
winners in umbrellas, to retail at up-to-date prices, 50, 75¢. and
81 ; also good value all along the linc up to 87 each.

James Johnston & Co. find an active demand for braid trim-
mings ; also tinsel effects. Narrow black velvet ribbons are also
a fashionable garniture, but all braid effects are now being largely
used for trimming purposes.

**Bonanza ** is the name of a line of heavy lined mitts that V.
R. Brock & Co. are offering at a price which enables them to be
retailed at 25c. per pair.  Send for five or ten dozen as a sample
lot.

Representatives of the Gault Bros. Co., Limited, will shortly be
on the road with a new range of costume cloths in plum and fancy
tweed effects, mixture twills and vinettes for spring. This assort-
ment contains some very new ideas.

Wyld, Grasett & Darling say that grey flannels are selling
freely, and great activity has been experienced in all varieties of
flannelettes.  In factory goods this firm has good values in ctoffe
and tweed pants. Union and fine all-wool and grey blankets are
in good demand just now.

In mantle cloths, the Gault Bros. Co., Limited, are prepared to
offer curls, two-tone effects, curled serges, stockinette curls, mantle
beavers in self-color and mixture shades, golf and ulstering cloths

and ladies’ friezes.
5. Greenshields, Son & Co. report a complete stock of siver-

plated novelties and fancy metal goods, etc., for the holiday trade.
They have 1ssued a special catalogue, contatming a complete
description of these goods, and arc prepared to supply them as
required.

OO OO OPIP0OPDPODODR

SORTING
SEASON...

We have here everything for the
milliner.  Stocks are kept well up

during the sorting season, ship-

o 4 o L 2 2 o-2 0 1 o L 2 T-F % 11

Let us know your wants by mail,
and see how promptly and cor-
rectly we can fill your orders.

me JOHN D. IVEY GO, vwreo

TORONTO

¢
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ments coming to hand weekly. :
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SOMETHING NEW %

o [

f £ COMFOR

MADE IN ENQLAND
No connecotion with any Amerfoan Corset House.

AGNVIDN3 NI 3avin
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Thomson’s v “erovermrmve Gorsets.

Transformed, re-modelled, and brought up to date, and
a delight to all who wear them.

M W, writea, ="' 1 8nd your NEW *GLOVE-FITTING * Corsct perfect, mot comfort
allo 1o wrar and Loautitully fnished. 1 oan think of no words that would describe ita
perfection.™

M AL writes, - -** T hare really never had mich a perfect ot before ™

Mm G watea, =1 h'uc wuch pleasure in aating that 1 have neter womn & more por-
fect Bitlng Comet than your New *Grove-Frrrina, I shall recommend them o all my
friends a1 betng sy Perfoct.”

To be bad of all Dealers Throughout the World.

ASK FOR THOMSON'S NEW ‘‘GLOVE-FITTING"™ AND
TAKE NC OTHER.

or Sy o sy 24 32
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S, A WeKinnon & Co.

i

O far for the season business has been most satisfactory, our

1 sales for the past month being fully 25 per cent. in advance
of the corresponding month of last year.

We have also made proviston for a bie QOctober and

November ussorting trade in all departments, but especially do we
desire to bring before the trade a fact which is well established with
vegard to the favor tn which Silk Velvets and Velveteens ave held

at present, and likely to fuvther develop 1 popularity as the season
advances; and further desire to bring before the trade another fact,

T ase” RS MRS st e ey € RO

that in these lines we have a large stock in unsurpassed brands and

values, which also offers the cxtra advantage of contarming all ihe
newest and most popular shades. When you vequive Black or b
Coloved Stlk Velvets, Velveteens or Velvettas, send divect fo us for ! .

02 4 2 2 %

samples ; you canrot do better.

Prompt and careful attention to all mail and

sample ovders.
Yours truly,

$ S.F.McKinnon & Co. § ||

35 Miik St., London, England.

TO R O NTO % 16 Glenora Building, 1884 Notre
Dame St., Montreal.
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The Celebrated, Best Iitung, Fine Finished

All boar this Trado Mark

GERMAN MADE

White
Shirts

Collars and Cuffs

Rogistored Trado Maric

HAVE YOU THEM IN
STOCK ?

Yeur wholesale house has them.
Made by . ..

WOLFF & GLASERFELD

Sole Agent for Canada:

M. Markus, Montreal

30 HOSPITAL ST.

KID GLOVE NOTES.
PEWNY A €O.'S AGEXCY.

Messts. E. Pewny & Co. have appointed S. Greenshields, Son
& (Co. their sole agents for Canada. For some years past Pewny &
Co. have had a Canadian branch and have supplied the retail
trade direct, but, after considering the matter, the management
decided they could give their customers greater attention by dealing
with them through a large wholesale concern—such as the Green,,
shields firm—whose travelers are frequent visitors in all parts of the
country.

Messts. Pewny & Co. intend devoting special attention to the
manufacture of goods likely to suit the Canadian market, and as
Mr. R. Patton, formerly manager of Pewny's agency, who has
many friends among the retail trade, has charge of this department
with S. Greenshicelds, Son & Co., the trade may look for the same
prompt and courtcous attention in the future that they have
cnjoyed in the past.

Ladies are all calling out for kid gloves with fancy-stitched
backs with large pearl buttons. In both London and Paris these
gloves are almost the only ones worn now. We understand Calde-
cott, Burton & Spence carry a fine range of these goods, to retail
at §£1 to §1.25 per pair, and they report greatsales,

YUKON.
Merchaats can secure gold right at home and not endure the
hardships and privations of a trip to the Klondike. \W. R. Brock

& Co. have purchased for cash 4oo dozen of a line of ladies’ ribbed
vest called Yukon. They are offering them fully 25 per cent. below
good value prices. Having cleared the surplus stock of one of the
leading manufacturers, they got ‘“a snap.'” Keen buyers can
make gold out of the Yukon, asit can be retailed at a popular and
attractive price.

EIDERDOWNS AT A DISCOUNT.

On another page the Alaska Feather & Down Co., of Montreal,
offer to enterprising buycrs a unique opportunity of making a run
on down comforters. Sooner than carry over a line of sateens,
which arrived too late for this year's regular trade, they offer it,
made up in Alaska down quilts, at a discount amounting to about
30 per cent. Buyers who inquire about this line would oblige by
mentioning Tue Dry GoobS FEVIEW.

TIP-TOP,

This is the judgment that experts render upon evidence visible
to the most critical when inspecting W. R. Brock & Co.'s small-
ware department.  All the supplies thata dry goods merchant,
dressmaker or tailor wants can be had in this section of W. R.
Brock & Co.’s warehouse.

BRACE UP AGAIN,

Again W. R. Brock & Co. call attention to their popular and
good value line of braces which contains some job clearing lots in
fancy and heavy web lines, to retail at the rapid selling price of 23c.

is is it!

If you have not got it, you have
not got the

LATEST

Dominion Hat Go.
Esplanade West, TORONTO

Manufacturess of

FINE WOOL AND FUR HATS

Sexd for Samples
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FOLIDAY
NECKTIES

3 Nothing but Neckties
3 Everything in Necktics

% 1%
| |% Neckties with appropriate Holiday Mottoes
Jh% % beautifully woven in the silk are the correct
% novelty for the coming Christmas season.
% % These in large variety, together with an enor-
% mous range of fresh designs in holiday tints,

are now being shown by the travellers of

&

1 - E. & S. CURRIE

32 Vet e % | ORONTO
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NEW QOODS IN THE MARKET.
ARTICULAR attention is called by the Gault Bros. Co. to the
following special lines that they are handling : Martin's fine
dress worsteds, thecelebrated * K ** trouserings, fancy knitted vest-
ings, and their range of serges. including the Belwarn serge ; also
Blake, Bisley, Queen's I’rize and Victory serges.

S. Greenshiclds, Son & Co. have a complcte stock of colored
henriettas in all shades, and velveteens and broche silks in
evening shades.

Caldecott, Burton & Spence say that the new back, called
** Moscovite tleeced lined back henriettas** are having a great call.
They are soft in make, and warm and comfortable for the cold
weather now rapidly coming on. Caldecott, Burton & Spence have
a fine selection of these desirable goods.

The demand for down comforters is steadily on the increase.
Nothing can stay it when the merits of this article of bed covering
are fully known. The Toronto Feather and Down Co., Limited,
are to the front with a magnificent display of silk and sateen cover-
ings suitable for these goods.

Grey lamb and electric seal capes and jackets are having a very
large sale this season, so report James Coristine & Co., whose
values and styles in these goods are exceptionally fine.

The Alaska Feather & Down Co. are manufacturing a sanitary
bed pad which should be extremely useful {or infants and invalids
who are troubled with certain forms of disease. The pad consists
of an interwoven hair mattress, through which moisture will soak,
placed in a rubber receptacle. 1t is soft and does not cause the
patient any discomfort, while it keeps the bedding perfectly dry.

W. R. Brock & Co. are showing the latest novelties in pearl,
horn, ivary and metal mantle buttons.

Baker & Brown, of Montreal, agents for A. B. Heine & Co., of
St. Gall, Switzerland, are showing a splendid range of Swiss

curtains, pillow shams and bed spreads. ‘This is the proper time
to order these goods for spring, and Baker & Brown will be pleased
to submit samples to the trade.

Kyle, Cheesbrough & Co. arc offering novelties in cream and
black chantilly laces, silk patent laces and butter vals. for the holi-
day trade.

OARPETS8 AND OCURTAINS,

John Macdonald & Co. have a much heavier stock of carpets
and curtains this fall, and they report that they were warranted in
importing more freely than usual, for sales have been exceedingly
large. The latest arrivals show a nice range of Swiss muslins for
short blinds, while lines of tapestry, coversand coverings are alsoin
evidence.

OCHRISTMAS TRADE.

Now is the time to think of and provide for Christmas trade.
James Johnston & Co. are showing special lines in gentlemen’s ties,
mufflers, hemstitched silk and linen handkerchiefs, also ladies’
embroidered silk and hemstitched lawn and linen handkerchiefs,
Marguente fnllings and collarettes, all suitable for Christmas
business.

LADIES' RIBBED DRAWERS,

. R. Brock & Co. keep a large line of these goods, which are
becoming more popular every season. They recently purchased
for cash a manufacturer's overplus, and can give some extra special
quotations to keen buyers.

A SNAP.

W. R. Brock & Co.'s stock of ladies’, gents' and children's
lined kid mitts and gloves is large and well chosen. One of their
leaders is a child's lined kid mitt, to retail at 25 cents, called
¢ Psnap.’

Manufacturer’s Agents Wanted.

In view of the constant inquiries from manufacturers and
merchants for names of good representatives in leading centres
in Canada we are preparing a typewritten list of all the firms
open for agencies.

This will be held at our offices for usc of such inquirers.

It is important that the list be as complete as possible, and
we will be glad to include everyone interested.

There will of course be no charge.

The following information is necessary :

Name.
Address.
List of agencies now held.

References.
Address replies to

THE DRY GOODS REVIEW -

A USEFUL FiXTURE

The accompany mg cut shows a most desir-
able Store or Window Fixture suitable for
all classes of business, eapecially for Gloves,
Z;:af Lace Goods, Ribbons and Handker-

hiefs.

Montreal or Toronto.

Is equally serviceable for Counter

or Window.
1 Deseription: Upright, 30 In. hlzh.
q Q. Jadjustable sockets, . 4 anns in cach
< arms 12 in. lon lished and nlckcl
~t plated or finish in rass. Prico $2.50

each. Sentto any address per cxpress on
receipt of price.

THE TORONTO BRASS CO.

88 York St. Limited

TORONTO, ONT.

Makers of all kinds of Store and Wladow Pixtures
and Interior Mectal Work., . .

Klondike Blankets.

70 THE TRADE:

We have just closed a deal with a
house for over 300 pair of our *“ celebrated
all wool” Grey Blankets in the 7-lb.
weight for the west. *

Have left 150 pair 6's, 200 pair 8,
and 20 pair ¢’s. We offer these in quant-
ity or in small lots to suit purchasers.
Can furnish 100 pair 7's in course of a
month.

Write for quotations and samples.

Jne. Benner & Son

Owen Sound, Sept. 27th, 97.

»

B rema o are A we




THE -:- DRY -- GOODS -:- REVIEW 41

A A Allan & Co. Perrin’s
sl ks | . Qroves

NOVELTIES Elcctric Seal

Grey Lamb
Jackets Persian Lamb \\

N“W‘W
J

-

Capcs Minilk \\,(»."
‘ Neckwear Stone Marten ~JN (,, o ,//
£ Fancy Rufflec Muffs Russia Sable _ /., 3
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To complete a line of Furs made in
ATTRACTIVE AND NOVEL STYLES
B B hould ] W full assortment uf -
L\\:r:yl)lln‘g‘;:(]sl::::‘(’ l‘)x;' ll’ﬁ:l:lll‘: lfls::n;, (.,on(l::::lrl:lll\\ o asortment v PERRI N FRE RES & Cl E.

¢ Victoria Square, MONTREAL.

Hat Department

English and American,  Styles the choicest.

CLOTH CAP DEPARTMENT. OQur own manufacture, Quahty and Manufncturcrs ID LOVES ora::!]; .St.ylcs
value unsurpassed. Importcrs of Quatitics. .

A. A. Allan & Co., Zesies

’ LET;&&%&%‘:& - 51 Bay ireet, TORONTO Our travellers z;(x: Sn:rvivn(;uttr;‘g;.h new samples
LRATEST NOVELTIES fom ENGLAND
ALSO o GERMANY

Latest American ‘ Creations.’

“Can’'t Slip” Patent Belts

i Nobby NECKWEAR, fine full-fashioned UNDERWEAR and
' HOSIERY, GOLF and Bicycle Hose, in plain and fancy tops.

Artistic Designs. ENGLISH Coligrs
GERMAN Dress Shirts

- Best Value. AMERICAN Colored Shirts

l Rubber Coz:its, Umbrellas, etc.

GLOVER & BRAIS

Men:s. .F.urrfifljings YY) M ONTREAL
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NOTES OF THE TRADE.
HE D. McCALL CO., LIMITED, will receive this week an-
T other supply of fancy wings and birds. Their letter order
system allows of no delay in the fulfilment of orders.

S. Greenshields, Son & Co. report a largely increased business
in all hnes, but particularly in men's underwear, sweaters, etc,
The demand for these goods is the largest on record.

« The D. McCall Co., Limited, arc fortunate in having a full
range in velvets, velveteens and velvettas, since the demand is so
good and increasing daily.

The Gault Bros. Co., Limited, request buyers to keep their
smallwires department in mind when placing orders for immediate
delivery of fancy boxed bandkerchiefs for the Christmas trade.
They have a wide range of these goods at low prices. A line of
white fancy-embroidered handkerchicfs, of good quality and at a
low price, is having a big run.

S. Greenshields, Son & Co. have a complete assortment of men’s
mufllers in all grades.

‘The cold weather will increase the demand for tam o'shanters,
tuques, hoods, etc. The D. McCall Co., Limited, have a splendid
assortment. They say the demand is very good.

S. Greenshields, Son & Co. have a very complete assortment of
paramatta and tweed rubber coats in all styles and qualities.

Quite an exodus took place recently from Montreal, when James
Coristine & Co., hat, cap and fur manufacturers, sent out eleven of
their travelers with sorting and spring samples  This enterprising

firm cover every portion of the Dominion and Newfoundland and
report business as steadily increasing.

S. F. McKinnon & Co. make a specialty of up-to-date
styles in walking hats and sailors, which always lead, all the
latest ideas being a prominent feature of the hat department.

Featherboasand collarettes are now very muchin demand, and
to meet this requirement of the public Caldecott, Burton & Spence
have laid in a fine selection of choice goods in cocue, hackle
and ostrich.

S. F. McKinnon & Co. draw attention to their assortment of
misses’ and children’sgoodsin fancy shapes, tam o'shanters, fancy
caps, woolen goods, etc. Proper styles at popular prices.

THE ONLY MANUFACTURERS.

The ** Puritas ** brand of bed comforter is gaining in popularity
every year. [t is a wadded quilt, covered in art sateens and mus-
lins, and is considered by close buyers the best value in this line of
goods. The Alaska Feather & Down Co., of 2go Guy street,
are the sole makers of these goods. Samples and prices on appli-
cation at 290 Guy street, Montreal.

ORDERING BY MAIL.

With the arrival of the month of October, the mail ordering
departments of the various wholesale establishments command
more attention. John Macdonald & Co., of Toronto, enjoy the
distinction of being the first house in Canada to establish a mail
order department. The head of this work represents the interests of
the customers, and consequently he endeavorsto fillthe orders satis-
factorily, a condition of affairs that is soon felt among the trade in
general
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Perfectly Reliable

Will be pleased to send Samples

Sole agents for Canada ——emnawrah

\Y Prime & Rankin

50 Bay Street .... TORONTO
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Work off your Remnants in Brus-
sels and Tapestry Carpets by using our

DOUBLE - HEADED jj
RUG FRINGE

Colors to match any Carpet.  Samples

mailed to any address. 3

Royal Carpet Co.

3

PO
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LIMITED

[rving Umbrella Go.

ey M

MANUFACTURERS

arasols
unshades

mbrellas

-

26 £ront sireet w., TORONTO
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GUELPH, ONT.
throughout the Domnion will

RETA"— MERGHANT,S. consult their own interests as

well as the best interests of their customers by dealing
exclusively in CELLULOID Collars, Cuffs and Shirt
Bosoms stamped with our Trade Mark.

HECITOR~Sizc 1210 17% in.

GLADSTONR~—Size ¢ to 11%.

SAMPLE BOOKS are in the hands of travellers of all the leading Wholesale Houses of the Dominion.
Compare our goods with those of other makers, and educate your customers to ask for our Brands.

SPECIAL STYLES AND SIZES MADE TO ORDER.

EVERY COLLAR AND CUFF A “SELLER."

Manufaotured in threo qualities, viz:.

Linen Interlined Waterproof
Linenized Waterproof
and Waterproof

Notice particularly that
every piece stamped thus 220~
is guaranteed to be manu.

: factured of Genuine Cellu-
loid, and is unequalled in
quabty, color, style, finish
and workmanship.

STERLING -2ize 131018 in.

STANLEY—Sizrc ¢ to 11%.

Toranto Branch
SRR

G. B FRASER, AGExT
3 Wellington St. E., Toronto, Ont.

MILLER BROS & CO.

------ MANUFACTURERS,

30-38 Dowd Street, MONTREAL
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Good Adwel?[tﬁgﬁ'm]z

For Wide Awalie [Retatlers
By FJames Gibson.

Cur ** Good Adyvertsing
known as one of the foremost adveriang specialists of the day.

tiung mcthods, or hie advice on any advertiung subject, can have it or both entirely free of charge by wnting to lam in - care of this youmnal,

depattment 18 to help our subsenbers to do better advertiang
Any of our readers who desire the beaefit of Me. (hbson’s criticisms on advertisements or adser-

‘The gentleman whom we have selected as jts conductor is welt

Mr. Gibsen, of

conre, can t undertake to reply by mail—onh through the columns of THE DRY Gooby REA DWW,

1f cortespondents so desire, ficitious names or imtials may be used for publication

But all requests shiould be accompatued by the subscriber’s name

" HE first essential of good advertising is truth-
fulness. The man who lies in his advertising
not only commits a moral wrong, but he makes
a mistake that will ruin him if he keeps at it
long enough and hard enough.

I know of a very large store in New York which
is owned and conducted by a man whose morals
are deplorable, according to common rcport.
; ‘This man is smart enough to know that to be suc-
cesful he must conduct his business, which is a retail one, on the
lines of the highest rectitude. One of the things he is most par-
ticular about is his advertising. No statement ever goes into an
ad, of his that is not absolutely true. If he says that a certain line
of silks has been marked down from $2 a yard to §1, the public
can depend on the statement absolutely. The result is that every
advertisement of the firm is believed. It is easy to see whata
great ** pull " a reputation like this gives a business house.

When you once fool a man or a woman (especially a woman,
and women ate the great retail buyers of goods,) it is difficult to
command beliefin future advertisements. The advertiser who is in
the habit of fooling the community soon finds himself distrusted.
And it doesn t need a prophet to foretell that success will never
ride on a tandem bicycle with him unless, perhaps, he gets into the
green goods business or something similar.

‘There was a time not lony since when most advertisements
were genernlly received with incredulity. **Oh, it's only an ad-
vertisement '* was then a common expression, and to some extent
this distrust in advertising still exists. But it is gradually passing
away under the influence of the truthful advertising, which adver-
tisers are by degrees finding out to be the only kind that paysin the

end.
* * »*

I am asked to criticise the ad. of J. M. Steel's, Clarksburg,
Ont. (Fig. 1).

1 don't think much of this style of an advertisement. Of course,
it isabove the average country paper ad., but it has very serious
faults. In the first place, it leaves the impression on the mind that
Mr. Steel is afraid to quote the prices on at least half the articles
mentioned. Why should not the price of Morton's herrings be
quoted as much as the price of Clark’s corned beef? The three
most important items in the ad., judging by the type, (salt, soda
and tea,) certainly ought to have prices quoted for them, unless,
perciance, Mr. Steel is sole agent for the three brands mentioned.
Even then, prospective purchasers ought to be told how much
money he things will cost.  Nerther are we told, for example, what
Ludella tea is like—whether it is a Ceylon, India or a China tea,

Another fault of the
‘These rules have

or whether it is a package tea or a bulk tea.
ad. is the double rules run across both columns.

CUnasConed nelus 116 1e, 210 43 [ Moot s vometheng thowe ot 24 884 S50,
Heton s bmh berr 5 1 Saen wade Novby hot o0 haed teeg 00 8 he 24¢
ColJen Fonans 1letae o~ Aatnime 210s o [Goms Nl G0 aalined v e L 30,08,

TN (oo
Vorb, it a1 < 0ad %0t 100 B0~ ¢ Lroes Cootn wionels a0 Wdantp ferna Sate
sk s .

A - RS SRR e

Mo SHouD

Try Colman's Dmf-y Salt for Butter.
Dwight's Cow Brand Baking Soda,
* A pound of Ludella Black Tea.

Caronade Lante~ A Uued anires ibe -n\'Ccmk\n.r—!‘t eesnine Forach misaloe.
v geod dail Aoy 1etieems. oo Wil tere g cobracaly .

LEIN S UL Ouimesl soapmbloom ¢ tast

acp sira Dadag i onh jvwas Bues | Mademe RTYS Comph ok wop.

A3
g ot wrlet. e

e bne Ge eerplor malet— ooy 3¢, tar,

J. M. Steel - Clarksburg.

Fig. 1

the effect of fencing off the rest of the ad. from the name at the
bottom.

Supposing that Mr. Steel's adqehad been written something like
this (Fig. 2) :

J. M. Steel |

It pays to buy your goods
from J. M. Stecl

HONEST WEIGHT HONEST COUNT, HONEST MEASURE, and your money
Buach o €verptuag 18 not found Just as represental.  These are some ol the many god things you are
sute <of, at e«h But doa t 1ale our sy 30 focat . ask your neighbor  Or better sull, come and see
tor yoursell  \We ask your specul attention this week to

/. M. Swel

COLZEAN'S DAIRY SALT. The temt tvmivad we CLAEK'S CORKNED BIEP, s 2lv twne 250 4w

0w A cemt A s mure f your Daruet once a8 Y 0u €an aleaps deprnd 0A Clrh 3§ Camant meats devag good
On of wwrg bret sk
B T T e Toe b i CASTILE SOLP  The aemmne Fremch scie, 56. 3
LUDTLUA BLACK TEZA, We are tbe sode agemem | Gbe
Cadstarg for thates 10 fart mgt v 00 1M rownd juit QOLDEN FINNAN RADDIES, w 1db Bsttam, 2 um
et SR A jaenne Ihe wragih sad Rivt 13 reqevend b o 2%.

wer Ayt e thend of Copon and [nde teas \Nat piraves
Frnee 7w Mo 5 Eand wromg M2 MIN'S K1D GLOYRS, walnel sn tan only. $0¢,
78¢., 804 $1.00 2 poe

DWIGHT £ S0DA. Yoe ond relutle >Cow * brand
W ve pu othes st becaens oe Laoe chut Deuil e the EORSES OATHEAL SOAP. Werecommend u, 106.

test  Kewwlat sow pechagre 58,

ML MAVT 8T BESTIVED A SPLINDLE LNE » F LOTTOADY PanTy  TNIY ASL
AV X0 DARK DAGMY PATTIANS SOME ABL IV Ria e Wit 81 aTTACHID

J. M. STEEL, CLARKSBURG

Fig. 2.

Hereisan ad. (Fig. 3) from far-away Victoria, B.C,, on which my
criticism is desired. The man who wrote this ad. is evidently no
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novice 1n ad, wnung. Taking it allround it is a pretty good ad. It
would have been an improvement if the ad. had been all about

clothing or all about underwear.

Suitable

Giothes

Mean comfort and peace of mind.  You
can't afford to wear unsuitable clothes.
Qur stock 1s full of suitable things in
tacn’s, youthy' and boys’ wearing ap-
parcl  Take Scrge Suits; ke all other
clothes, there are good, medium and

Either of these subjects are quite

large enough for even
amuch largerad. than
this. Ads. as a rule
(sspecially those read
by men) are quite hur-
riedly read. One line
of goods or one idea
is about as much as
an ad. of this sizeought

trash.  ** Our Kind,” the good kind;
prices £6.50, $8, & and S1o the suit.

Underwear.

Our underwear department is now come
plete.  Underwear to be comfortable
must fit  If vour outfitter can't fit you,
suppose vou try us. \We scll good
underwear as low as 5o cents a garment,
A speciat line of boys” flecce bined under-
wear, all sizes, $1 per suit.

CAMERON

The Cash Clothier, 55 Johnson Street.

to deal with., Of
course, if thead. were
what is called a gene-
ral ad. it would be all
right to refer to more
than oneline of goods.
In fact, all lines could
with advantage be re-
ferred to in a general
kind of way. But such
an ad. is not likely to
, Fie> bring much of an im-
mediate response. It is definite information about something in
particular that attracts attention and brings the business. The item
of serge suits mentioned by Mr. Cameron is of sufficient impont-
ance of itself for a whole advertisement.
1 have taken the liberty of re-writing the ad. as 1 think it ought
to have been written (Fig. 4):

Cameron's Clothing.

Something
you can’t afford
to do.

You can't afford to wear poor clothes. Itis
a weakness of human nature to judge by appear-
ances. Evena dog will bark and growl ata tramp
while he will let a well-dressed man pass by un-
molested.

There are two ways of getting good clothes.
Go to a first-class make-to-order tailor, let him take
his time and charge you what he likes ;the other
way-—the best way—is to come here.

Take our serge suits for example: a make-to
order tailor would probably charge you $15.00 to
$20.00 for a suit that will fit you no better, look
no better, and be no better than one of our $10.00
suits. Of course we have cheaper serge suits—
$9.00, $8.00, and down to $6.50.

EVERYTHING IN BOYS AXD MENS CLOTHING AND

UNDERWEAR.

CAMERON

‘The Cash Clothier ; 53 Johnson St.

VICTORIA, B.C.
M Fig. «

For the convenience of such of tne readers ot Ine. Keview as
are 1n the clothing business 1 herewith offer a few suggestions in
clothing-advertising literature .

It pays to wear good clothes. It pays for three
reasons : First, you feel yourself to be a better
man ; secondly, you look to be a better man ;
and lastly, you are a better mn. Is this not
worth paying a little extra for?

You go to your tailor, you leave him an order, you
wait a long time for the clothes and maybe
they don't fit when you get 'em.

You come here, the clothes are ready to try on,
we fit yon in a few minutes and save you one-
fourth to one-half the price.

But are the clothes as good ? We say they are. If
we are wrong we give you your money back.
We can’t afford to be wrong.

Come and try, anyway.

What proportion of his accounts does the make-
to-order tailor fail to collect? Ask him and
see if he'll tell you.

But whatever the proportion is, you are taxed your
share of it when you buy from him.

But when you buy here you pay for what you get
only. CASH IS YOUR FRIEND.

Cash is our friend, too, and that's why we stick to
it in both buying and selling.

Have you decided yet where you are going to buy
vour spring suit of clothes ?

Come in here, anyway, and see what we have. If
we can'’t fit you at one-fourth to one-half less
than your make-to-order tailor has been charg-
ing you, we'll tell you.

Another thing we do besides fitting you is to sell
you good clothes.

Good fit, good clothes, and the low prices that go
with cash dealings are a combination hard to
beat.

Conie and join the combine!

* * »

About the cheapest advertising, and a kind that comes pretty
nearly being as good as any, is the putting of circulars orleaflets
tn parcels going out of the store.

These circulars ought not to be large; 3 inches by 334 inches
is quite large enough for the largest, and most of them can with
advantage be smaller.

This form of advertising is good for the special reason that it
has the ear, or, rather, the eye, of the buyer at a favorable moment.
She has been 10 your store, she has been favorably impressed, and
has made her purchages. At the moment she is feeling well dis-
posed towards you. She reads the little circular, and ten to one it
has a more favorable effect on her mind than if she had read the
same ad. along with several others in the columns of a newspaper.

My observation leads me to believe that comparatively few re-
taii dealers use this form of advertising to any extent.

Of course, itis not well to put too many of these circvlars in one



T e
B Eaat STSE Al 22

THE -- DRY -- GOODS -:- REVIEW

47

SRERREED

] R e s b i U

R G S B R T e e R R S S R S S e R

A large quantity of downproof quilt coverings has been received from
the printers too late for this season’s regular business. We have made
it up into eiderdown quilts and offer 1t at clearing prices as below.

The cloth is 2 choice French sateen, the best quality made,
satin finish and absolutely guaranteed not to shed the down.

1t was bought for a quilt to sell single size at $3.50. Our price in
case lots of one dozen quilts, size 62x72, is:

$3.30 each

or in lots of fifty quilts

$3.15 each
and in lots of a hundred quilts

$3.00 each.

A complete line of 16 colorings and designs.

THE ALASKA FEATHER & DOWN CO., Limited

290 Guy Street - MONTREAL
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THE BEST FINISHED

Kid ..

Gloves

of the day are manufactured by

Emil Pewny & Co.

GRENOBLE, FRANCE.

*

This celebrated make of Kid Gloves
may be found in all the best Retail
Houses the world over.

S. GREENSHIELDS, SON & CO.

Bolo Agonts for Canada

:
;
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For {orty-two years
---since the {founding
of the house ---the
name

J. & J. Taylor

has been a synonym
for everything that 1s
reliable 1 the line of

Fire and Burglar
Proof Safes. . ..
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parcel, One, or two, or three small ones at the very most should
be the limit.

Closely connected with this form of advertising is the use of
wrappers with your advertisement on it. The majority of retail
dealers seem to think that it's a good thing to have their firm names
printed on the outside of these wrappers in flaring type, Thisisa
mistake. Customers are often prevented from carrying their par-
cels home because of this same flaring type.  They don't want tobe
walking advertisements for someone's dry goods store. The proper
way is to have a nicely worded sentence or two, dealing with some
jnteresting feature of your business, printed in inodest type. When
the goods are wrapped up put the printed side of the paper inside.
When the customer gets home she will be sure to see the ad. when

she opens her parcel.

* *

One of the pitfalls for the unwary advertiser is the temptation to
say what he thinks are smart and funny things.

Even if ads. were mostly read by men this would bebad enough,
for the reason that not one man in a million can write funny ads. that
are any good as ads. Now, women do the most of the ad. read-
ing and most of the buyingat retail—75 to 9o per cent of the total.
it is a well-known fact that women take far too scrious a view of
the spending of their allowances to appreciate even genuine wit and
humor when it is mixed up with the prices of dry goods, provisions
and what not.

The safest and by long odds the best plan is to fill up your ad-
vertisements with plain, stmightforward, business-like talk.

JOBS IN ORNAMENTS.

Buyersin the market can secure good jobs in buckles and orna-
ments from the D. McCall Co., Limited.

THE -:- DRY -:- GOODS -:- REVIEW

JAPANESE SILKS,

K. Ishikawa & Co. have brought into market a range of hand.
some fancy silks, which are quitc up-to.date and moderate priced.
In Roman stripes they are showing a line toretailat 65¢., jacquered
effects, to vetail at 75¢c., and some Roman stripes in heavier qual-
Ity, very fine goods, to retail at goc. They have also this month
some silk plaids, Scotch and fancy, to retail at 65c. Another pretty
new line is jacquered fancy checks, to retail at 75c.

Advices to this firm show that the price of raw silk in Japanis
advancing. ‘The United States trade has been better than was ex-
pected, the Dingley tariff not having affected the demand for silk as
much as was expected.  On this account buyers of Japanese silks
would do well to purchase now.

Some lines shown by K. Ishikawa & Co. thisseason are lowerin
price than last year, and the prices have not been advanced ontheir
other lines, the firm, as a Japanese house, having special facilitics for
doing this trade. Some novelties for holiday trade are plain and
initial silk handkerchiefs, silk mufilers, drapes, etc.  Samples of
new Japanese mattings are expected in this week. Travelers are
now starting out for western Ontano and Maritime Provinces, and
good orders have already been received for fancy silks for blouses,
the demand being treble that of last year.

A NEW BUTTON AGENCY.

Baker & Brown, of Montreal, have been appointed sole
Canadian agents for the Hamburg Button Co., of Newark, N.]J.,
and are now prepared to show a full range of pearl buttons, fancy
silver and pearl paper knives, pearl and gilt pen holders and other
novelties manufactured by this firm.  These goods are suitable for
the Christmas trade and should prove ready sellers.

g
|

OUR SPECIALTIES

ress Goods

. and .

Silks

[l & )

WILLIAM AGREW & CO.

308 8t, James St.

v MONTREAL

1112012242228 2 0444320440044 2 A Qh 1)
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IF—

you handle dress bindings, it is necessary
that you keep only the line which will wear
the best and look the best. THE LADIES
acknowledge that .. ..

THE ————nt.

“Lip” and “Tube"
Bias Dress Bindings

give by far the greatest satisfaction.

AARARARARAREARAAARRLAAARAAARARRAARLARAKAARAA

The Lip Dress Binding Co.

| We aell direct 10 the trade.
Write us

64 Queen St., MONTREAL
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[<l d G] oves A Permanent and

Positive Ci_qod*

cuoene JAMMET SkidGioves |~ Yuconditional ...

IN THE

FOR SPRING | Confederation Life

NOTHING IS LACKING IN OUR Association

: SPRING COLLECTION conta e e ety and
mn €S nsi n .
TO. MAKE IT IN ALL RESPEOTS enelt priviieges consistent with salely

SUPERIOR TO ANY COMPETING |
EXTENDED INSURAKRCE GQUARANTEED
LINE IN THIS MARKET PAID-UP POLICIES in the contract.
CASH VALUES

—— PROMPT PAYIMENT OF CLAIIMS.

Average time of payment after receipt of proofs during

FITZGIBBON, SCHAFHEITLIN & Co. | he last ten years—28.1 Hours.
Rates and full information sent on application to the Head

MONTREAL Oftice, Toronto, or to any of the Association’s agents.
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M A pleasing recognition of the value of the . .

| ‘PIRLE’ Finish _

23D

N is shown by the fact that the leading French and W
German Manufacturers, in addition to the British, w
are sending Goods to Ripley’s to be “PIRLE’’ W
Finished. Goods do n0f spof and do not §
& cockle. If yor have not tried this Finish, W
particularly suitable for the Canadian market, §

Why Don’t You »

EDWARD RIPLEY & SON,

A  Bowling Dye Works BRADFORD, ENG.
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TRADE TOPICS ABROAD.

A KEEN BUYER'S VIEWS ON CURRENT EVENTS—THE OUTLET FOR
PRICES—GERMAN FEELING TOWARD CANADA'S POLICY—-
HHOW WE MAY SECURL BARGAINS WITH OTHER
COUNTRIES~—BRITISH INVESTORS DOWN
ON UNCLE SAM.

A R. P. H. BURTON, of Toronto, one of the keenest of
observers and an experienced business man, has just

returned fromn a buying trip in Europe. In a conversation with
Tue Review he gave some valuable information :

PRICES ABROAD.

** A feature of trade abroad recently has been a little quietness
after the rush of goods into the United States to escape the new
tarifl.  Yet prices remain firm. As to wool, there is certainly a
scarcity of it, and this scarcity cannot be filled up before next
March, Otherwise prices of woolen fabrics would have declined,
for after supplying the American demand there was a falling off in
orders and many looms were idle. But the shortage of wool has
kept prices irm for the present. A demand for goods from the
States is again showing itselt, and an advance in price is again
probable.

THE FARMER SHOULD SELL.

‘* Without pretending to be an authority on the grain market, 1
think the farmer should sell now, and not hold on and repent. A
large Australian wheat crop is assured ; they will begin to cut it in
Janvary and February, and by that time Australia will be an
exporter instead of a buyer. There is an impression abroad that
the present high prices are due largely to Yankee manipulation, and
that the shortage in other countries, such as Russia and even India,
will not be as great as reported.

THE ENGINEERING STRIKE AND TRADE.

**In England the engineers’ strike is a factor in hometrade,
which is somewhat quiet on this account. The engineers form the
strongest trades union in Great Britain and have a reserve fund of
£350.000. Thecause of trouble is this. the London workers de.
mznded an 8-hour day at the present rate of wages, on the plea that
it takes the men from half hour to an hour to get to their work.
The employers look upon this as the first move for the same con-
cession all over England, where obviously the same reason for de-
manding it cannot be givenin smaller centres.  The union alsomade
such restrictions in the use of new and improved machinery that the
employers did not get an adequate benefit from it. The dispute,
therefore, in the employers® opinion is not so much a demand for §
hours as a question whetherthey can compete with Germany under
conditions that would restrict the output, by the rules as to how the
machines should be worked, and by the loss of time wvolving in-
creased cost of labor. Further, a good deal of overtime has been
necessary, and if the same hours were worked, the increase of
overtime hours at 50 per cent. more wages would be a serious item.
The fight is bitter, but it seems to me the men will lose, because
unskilled labor can be introduced to work the new machines, many
of which are automatic,

HOW THE GERMANS FEEL.

*Thereis no denying that Sir Wilfrid Laurier's tariff policy
has made a great impression. The denunciation of the German
and Belgian treaties undoubtedly marks a new era, the results of
which no man can foresee. The Germans are anxious as to how
it is going to work. In conversations with Gennan merchants I
took this line of argument : that it was probably the beginning of
a system of bargnining between Canada and otlier countries, and
possibly also by Great Britain herself. 1 pointed out that our duties
averaged 30 per cent., say, on German goods, while the United
States’ duties on some German goods ranged from 50 per cent,.to
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1oo percent. Ought not Germany, therefore, to admit our food
products and lumber at a lower rate than those from the United
States ?

WHERE CANADA WILL BENEFIT.

** The Germans are keen for business, and it seems reasonable
to suppose that if the case is properly handled by our Canadian
authorities, we can get advantage for advantage. Recent events
have given Canada a great prominence, never before enjoyed by
it, and by developing our routes to the gold regions we stand to
securc many settlers. It looks as if a satisfactory development
were opening up if ur affairs are pushed in a business way, just as
a man of enterprise would manage his private business.

UNITED STATES INVESTMENTS NOT WANTED.

** As to our friend, Uncle Sam, there are signs that the confi-
dence in his securities by British investors felt ten or fiteen years
ago has melted away considerably, partly from a feeling that cur-
rency legislation of a disturbing kind is possible and partly from
a growing impression that the United States look after themselves
first and are too greedy. An American acquaintance of mine who
has been trying to float one or two enterprises in the English mar-
ket, told me that he found a feeling of hostility to American in-
vestments. One investor said to him : * No, I don't want anything
American. Can't you give me something British ?* **

.

KLONDYKE OUTFITS.

Those of our readers who Intend going to the Klondyke should
examine the ** Klondyke*' sleeping bag and ¢« Klondyke™ hood,
manufactured by Mr. Jas. W. Woods, of Ottawa, for the Govern-
ment expedition which recently started for Alaska. The sleeping
bag is a combination mattress and covering made of extra strong
duck, inside of which ace two interlinings, both filled with pure
cider-down, the inside being lined with a warm woolen material.
The top of the bag can be fastened over, leaving room to breathe
only. The weight of it is but fourteen pounds.

The ** Klondyks"" hood is made of similar material to the bag,
and, like it, is well lined with eider-down. It completely covers
the head, and protects the face by a flap which may be fastened
over the nose and cheeks if desired. Itis very hght and 1s as
warm, if not warmer, than a fur cap.

The trade may obtain these goods from the Alaska Feather &
Down Ca  Montreal, the cleeping bags at $15 each, and the hoods
at £13 per doz.

ELASTIC FELT MATTRESSES.

For many years past clastic felt mattresses have been in use in
the principal hotels and hospitals of the United States but have been
but little known in Canada, as the duty on these goods practically
prevented them being sold here. The process by which they are
made has been a secret one until recently, but after many experi-
ments the Alaska Feather & Down Co. have mastered it and are
now turning out these goods at their factory in Montreal. The
clastic felt is made from white Egyptian cotton which is purified
and then subjected 10 a felting process. It is afterwards interlaced
into elastic sheets and then compressed to the required size. Its
great buoyancy, ccmbined with the fact that it is entirely vermin
proof, makes the mattress suitable for hospitals as well as for
ordinary use.

GREAT DEMAND.

There has been such a demandin the past month for ** Victoria ™"
crochet thread that the makers are not able to supply it fast
enough. In answer to urgent appeals for stock from their agents,
they write :  **We have been so rushed with business that we are
sold out of several numbers, but will hurry your orders all we can.
P.S.—Please order ahead as much as possible.**
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1 ' Our representatives are on their
% respective routes in British Co-
& lumbia, North West, Manitoba,
and Maritime Provinces.
‘The clothing made in our factory is the
: &% 1898 > BEST, because we give careful attention

to all of the small details which result
in the production of Perfect Clothing.

2 MEN’S and YOUTHS’ SUITS

In all pure Worsted fabrics in all weights and colors.
Palmetto Serges, Fancy Plaids and Striped Suitings.

BICYCLE SUITS . . .
Wool Crash, Linen Crash, Serges and Plaids.

3
j. CHILDREN'S CLOTHING .

7 K We show a most exclusive array of Novelties in the

(S most approved colors and designs.
Letter Orders Soliclted. Write for Samples.

[ ]
Chalcraft, Simpson & Co.
MAKERS OF FINE CLOTHING. mm——.. TORONTO.
MONTREAL FELT HAT WORKS,
%

Our travellers are now out
showing an especially fine
range of samples of
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We are now in a position
to fill repeat orders for
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without delay. & %

for Spring, » «

We make a specialty of the BETTER GRADES of FUR GARMENTS,
and will be pleased to submit prices on application.

James Coristine & Co.

Hat, Cap and Fur Manufacturers

460 to 477 St. Paul Street = MONTREAL
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TaS &« »

We are large makers of Knitting
Yarns, and we guarantce them to be
pure wool,

We put them up 4 skeins to pound,
6 pounds in spindle, neatly papered and
labelled, and we guarantee them full
weight.

Our Stockingette

like all other “ Eureka ” goods is guaran-
teed to be the best quality that can be
made.

We will be pleased to send samples

of any of our goods.

EUREKA WOOLEN MFG. CO.

Limitecd

e FUREKA, N.S.

Canada Featherbone Co.

MANUFACTURERS OF ...

Featherbone Corsels
Featherbone Waist, Skirt and
Bustle Bone, Tapes, Piping Cord, Etc.

The most modern and perfect article
used in the Dress-making Art of to-day.

DEMONSTRATING PARLORS... "' forssr- >

in a varlety of
Styles

Canada Featherbone Co.

Sole Manufacturers and Patcntees
in Canada ...

LONDON, ONT.

Wo will be pleased to furnish information. Write for particulars.

The Galt Knitting Co.

LIMITED.

. GALT, ONT.

Underwear
Top Shirts
Eiderdowns

Sobe

LIVE RETAILERS consult their own interests by handling
the “TIGER BRAND,” which is meeting with such favor
from the retail trade of Can.
ada. All sites always on hand,
cnabling the trade to assort
their stock at all times.

N. B.=Our goads cannot be btained

through any wholesale bhouse. Trade Mark, kegistered.

When You Show

Your customers ——eamsms

Underwear

bearing this stamp . . .

3 Warranted ¢
A Turnbull’s

It is a guarantee that you are selling the best in the market.
They are Full-Fashioned, which means that they are
shaped on the machine; no rough seams. The comfort
in wearing these goods is only known to those who have
worn them, Our travellers are now on the road with a
full line of samples.

\I
AN

THE .

C. Turnbull Co.

OF GALT, LIMITRD.

w
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A Cabinet

as shown in accompany-
ing cut, given free with
first purchase of 12
Spools, or 3 gross, any
shades desired.

To be had from all
the leading wholesale
houses.

Ask for “STEWART'S,”

Stewart’s

Indestructible
Skirt = « «
Protector

There is both pleasure and profit in
selling a good thing ! And a thor-
oughly good thing is...

Stewart’s Indestructible
Skirt Protector.

This article gives to the Skirt a finish that no other protector can approach.

and Stewart’s only.

E A full lino of Shados carried by...

BAKER &

i Sole Agents.
ve e

A e

BROWN

260 st. James Street, MONTREAL
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NEW QOODS IN THE MARKET.
ROBERT C. WILKINS, the *“Rooster'* brand clothing speaal-
ist, is preparing for the spring trade an A1 line of bicycle

suits and crash suits in some of the most up-to date American cuts.
These goods are made with lap-seam, same dnish inside as out.

S. Greenshields, Son & Co. have some special drivesin tapestry
carpets, rugs, chenille and lace curtains, and in white and grey
flannelette blankets,

The Alaska Feather & Down Co. have a number of job lines
in comforters, pillows, etc. These goods may be secured now at a
considerable discount.

W. R. Brack & Co. have made quite a sensation in the tailonng
trade with a line of fancy worsted suiting in browns, greens, etc.
made specially to their order and controlled by them.

Stead & Miller, of Philadelphia, have decided to stop making
chenille curtains and table covers and will in future devote consider-
able attention to the manufacture of cotton and silk table covers
and satin, silk and cotton tapestry curtains, Samples of the latter
are now in the hands of the firm's Canadian selling agent,
Wm. Taylor Bailey, Monireal, and will shortly be offered to the
trade.

Kyle, Cheesbrough & Co. report some spacial drives in 6-inch
colored and black chiffons.

Braids are the correct trimming now. James Johnston & Co.
have received new supplies of the very latest kinds in military and
tubular, both in black and colors, Their tubular braid with a picot
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edge is very effective and a good seller.  Plain tubulars of different
widths in black and colors are a specialty with this firm; the
prices are right.

Knox, Morgan & Co., Hamilton, report that in ladies’ hygeian
underwear they have a full line of Hamilton manufacture at close
Merchants may rely upon delivery of repeats.

The Toronto Feather & Down Co., Limited, are showing a fine
range of chair seats. The coverings are of plush, denim and art
tickings, and really present a pretty appearance together with being
an almost indispensablearticle in the household.

prices.

A very pretty caperine shown by James Coristine & Co., is in
fancy matelasse, squirrel lined, and trimmed with thibet. These
goods are made in several lengths, from 18 to 22 inch, and are
meeting with much favor.

Finley, Smith & Co. are now showing a wide range of 6-4 Can-
adian and Scotch tweeds in all the newest designs and colorings.
They report that the ** Lovat'' shades are the correct thing fut
spring trade.

PEQULIAR SIGNS.

The desire to word street signs in such a way as to make them
catch the eye leads to the use of rather peculiar expressions. A
Montreal retailer displays a huge canvas sign announcing that
** An Abominable Sale of Dress Goods '’ is going on inside, while
another enterprising gentleman has a placard in his window telling
of a ** Disgusting Sacrifice of Shirts.'* Why the sale of dress goods
is abominable or the sacrifice of shirts disgusting is not apparent,
but the signs appear to attract a good deal of attention and that,
after all, 1s what 1s wanted.

Maln Offico: ShAL

YOKOHAMA S

Japan

We have just received a large ship-
ment of . . . )

Silk
Handkerchiefs
Mufflers o s

Send for samples of three specials to
retail at 25¢., 50¢c. and 75c.

K. ISHIKAWA & CO.
“Am———Troronto, Ont.

e’ o o o o 2 2 T}

STITCHED z

EVERREADY
Dress Stays

S 0©e®0 0O

We are Elmscd 10 nform the ‘Trade that we are now stitching
(with silk) the

014 Roliable EVER-READY Dress Stays

which fact will be warmly neceived by the dry goods merchants in
Rencral, many of whose customers have frequently asked for
Sutched Ever-Readys, but were unable to supply them.

The 8tivched EYER-READY Dress stays

retain the well Anown superior qualities of the
Unstitoched Btyle, bieing

Thinner, Lighter, More Elastic
than all othor Dross 8tays on the market.

Made in ninc principal colors,
Lengths and sets as usual,

THE EVER-READY DRESS STAY CO.

WINDSOR, ONT.
1D A2 2 2 2 2 2 S S [P .

Drop us a post card
for a sample cand.

|
%
|
!
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] APPERLY, CURTIS & CO.
1§ Wm. Taylor Bailcy o maize

g’ ... SUCCESSOR TO ... WOOI len Man_ufacty l‘e_l:_§
f Peter Schueider’s Sons & Co. T )

g 27 and 29 Victoria Square Coatings

! .....MONTREAL ;"C“““S

g Suwonys
¢ ¢ Upholstery and . . . SerECS s

.. . Drapery Goods

Coverts
Selling Agents for STEAD & MILLER, Philadelphia. Sllitings .
Evening v
Dress Goods
MANUFACTURERS OF Etc., Etc.

oI

Cotton Derby and Tapestry Curtains
; Cotton Tapestries, Silk Tapestries

Fine Silk Draperies, Brocatelles
Lo-o- DUPUPUBUBUGUP

It retails at 15 _CENTS.

Is absolutely Perfect in Fit and Up-to=Date in Style.

DUDBRIDGE MILLS, STROUD, ENGLAND

London Oflco: 15 Golden S8quare, W.

BHBu BHBHDHBHBHPH PHBH BHBU B nBnB 1B Bn@nGuEnd

21 GOLD MEDALS for QUALITY and EXCELLENCE.

OnP»

RXSE 8 o o OO A i R s e 8

—Ladles’ Basane with
1377-LADIES® WALST. 1380 —Ladles

2 TH E z Russian Blouse Froet.
Stz.s, 32, 34, 36, 33, 40. . @)Er' /Q Slzes 32, 34, 38, 39, 40
These essentials are all PA ERN ' , Hence it’s the most popular

found ‘in paper pattern of the times.

- i O . A

TRADE MARK. REGISTERED,

H This year testifies to th li iati i
60 p.c. Increase in sales his year testifies to the public appreciation of our effort to supply their

wants at a reasonable price. We can give you as a reference any one of more

than 1200 FIRMS now sclling them. Exclusive agency to the first applicant
from your town. Be wise, secure at once the best advertisement for your store.

Enclose this coupon to
v
THE NEW IDEA PATTERN CO.
WEBTERN OFFICE : The New Idea Pattern Co. .
' Please send details and.sam- HOME C:FFICE :
’ les of your Pattern scheme to
MEDINAH TEMPLE | P y Lawrence Bullding
133 to 237 Filth Avenue, T et 190 to 165 West Broadway,
! . CHIDAGO, ’LL. e T e NEW YORK. : ]
3 175-GIRLS' DRESS. : —— oy aatit
oo e : e
|1
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NEW GOODS IN THE MARKET,
R. BROCK & CO. have lately been fortunate in cleanng
W « the stocks of several ic:xding woolen mills and are offer-
ing them inlots suitable for the retail trade at less than mill prices.

Baker & Brown, Canadian agents for Stewart's dress protector,
report very gratilying sales within the past month. The article
appears to be popular, and the demand for it is on the increase.

James Coristine & Co., Montreal, report large sales of coon
coats this season. They have every facility for turning out an
unlimited quantity of high grade fur goods, and in addition enjoy
the confidence of an ever increasing clientele.

The craze for braid trimmings, boleros, etc., does not appear to
have abated in the least. Moulton & Co., of Montreal, are in
receipt of so many orders that they are compelled to keep their
factory running night and day, to fill them, Their many pretty
novelties, already described in Tue Review, appear to have
caught the popular fancy and are having an unprecedented sale.

Trafalgar, Britannia and Royal Navy serges enjoy an enviable
reputation. The goods are fully guaranteed, and are first rate
value. Finley, Smith & Co., the sole agents for Canada, areina
position to fill all orders for these goods promptly.

W. R. Brock & Co. are doing a lively trade in curl mantle
cloths. They succeeded in getting some choice lines in self colors
and two-tone cffects that are having aready sale. They are muchin
vogue for ladies” and children’s mantles, and make up a stylish
garment.

DISTANCES TO THE KLONDYKE.

If a man makes a fortune, he is liable to earn it by severe hard-
ship and sufferings, and unless a man has a good rugged constitu-
tion, plenty of will power and at the very least calculation $1.000
in hard money, he had best not attempt to reach the land of gold.
Distances, taking Vancouver as a starting point : To Sitka, 825
miles ; to St. Michael's, 2,850 miles; to Dawson City up the
Yukon, 1,700 miles; to Forty Mile, 1,800 miles; to Klondyke,
1,850 miles; to Sixty Mile, 1,700 miles; to Fort Selkirk, 2,025
miles.

SOME NOVELTIES FOR HOLIDAY TRADE.

Travelers representing Messrs. S. Greenshields, Son & Co. will
shortly be on the road with samples of a number of novelties for
Christmas and spring trade. These will include an assortment of

Valenciennes laces and narrow silk laces in white, cream and black
which are in great demand, ribbons in all plain and fancy lines at
low prices ; a large supply of printed Irish and Swiss embroidered
handkerchiefs specially adapted for the holiday trade, a supply of
manufacturers’ samples of ringwood gloves, men's mufllers in
white and black and fancy colors, a lot of Swiss embroidered hand-
kerchiefs which will be offered at a sp'ecially low price, a complete
stock of Japanese handkerchiefs, including large sizes,_In chiffons
a complete range of plain and pleated in 4, 6, 14, 42 in. in all
shades.

NEW PARISIAN OLOAKINGS.

When THe REvIEW called on Kyle, Cheesbrough & Co. a few
days ago they had just received a consignment of what promise to
be extremely popular goods. One material suitable for cloaks and
mantles known as ** Broche Cloaking ** is made in an extra heavy
quality, 52 in. width and will be offered to the trade at £4.50 per
yd. A lighter make of the same material will be sold for $2. 50.
The goods are heavily flowered and when made up present a
strikingly handsome appearance.

Another novelty just received was a black ** Broche Plush **
for capes and jackets. This is equally handsome and is likely to
be a good deal worn, It will be placed on the market for $1.93
per yard. These goods are the very latest Parisian novelties.

NEEDED NEW GLOVES. .

**Won't you go up, dear, and get my goats off the bureau ?

** Your goats,'" queried Jones. ‘‘\What new fangled thing's
that 2

*«I'll show you,'
stairs and down again with a pair of kids, on her hauds.
they are,"’ said she.

*\Why, I call those kids,"’ said the surprised husband.

** Oh, you do," replied the wife. **So did I once, but they're
so old now I'm ashamed to call them anything but goats.''—
Exchange.

remarked the wife, and she siiled up the
‘* There

WHY DIDN'T HE ?

There was oncea man who had two sons. The father had a
clothing store in a country town. One day the boys went toa
neighboring city on a visit. Before returning they each bought a
uit of clothes, paying for them $12 a suit. Arrived home, their
father noticed thzir new clothes by saying: ¢ New suits ! How
much?'®  *Twelve dollars,”* they replied. ‘¢ Ain't they fine?*’
“I've got the identical suits in the store for $11!""  * Well,
father, we never knew it. Why don't you advertise?*" A very
pertinent question.—Exchange.

A GOOD NAME IS MORETOBE & &

... WE SELL OUR GOODS AS ...

“SHOREY'S

CLOTHING ™

and you can sell them more easily under that name than any other.

H. SHOREY & CO.

- - MNONTREAL
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Spring
Goods

Are now in the
hands of
the wholesale trade.
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.. ASK FOR OUR . . .

Balbriggan
Underwear

L

and take no inferior substitutes.

i

SELLING AGENTS

D. Morrice, Sons & Co.
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THE FLAX INDUSTRY.

A TALK UPON THE FPOSSIBILITIES AND LIMITATIONS OF
THIS DUSINESS IN ONTARIO.

F LAX has been grown in certain districts of Ontario for 30 years
past, but the industry has not made the progress which other

lines, in which merchants and fanners are also interesied, have
made. John Hogarth, who is prominently connected with the
business of growing flax, and turning the raw product into finished
goods, appezrs to think that the comparatively small progress which
has takenp niace is due to natural limitations.

'*In some places,’’ he said to a reporter the other day, *‘they
bave the soil, but not the climate; in others they have the climate
but not the soil.  About Stratford we find both the initial condi-
tions necessary to success. We have the soil, and we have the
climate as well. 1 do not know of any other part of Ontario of
of which the same can be said, They are trying to make the
industry go in Essex, but I do not look for success there.

*The first mill was opened at Wolverton by J. Nelson Brown,
and mills were afterwards started in Blenheim and in Oxford
County.

** At present there are between 35 and 40 factories, all located
in what may be called the Straiford district.  Only about 25 of
these are running, however, some of the others being closed on
account of litigation.

** Each factory in operation requires the product of about 500
acres of ground. The average production is two tons to the acre,
and the crop sells at 26 to $10 per ton."*

*Flax can be pulled for $4.50 per acre. no expensive ma-
chinery is required for taking off the crop, and it goes direct from
the field to the factory. Taking everything into consideration—
no threshing, no storage, no risk of fire—it costs as little to harvest
and market an acre of flax as it does one of oats. But oats =il
only yield about §8 to the acre, while flax will return 16 to $18.
More than that, flax can be turned into money earlier in the season
than any other crop which the farmer produces.”’

Those engaged in growing are mostly Irish or Germans. In
some cases, a mill comipany leases the Jand and plants and harvests
the crop with its own labor. Nearly all the fibre so far produced
has been sent to the United States, although some has been shipped
to Ireland.

The company of which Mr. Hogarth is manager is known as

the Perth Flax and Cordage Co,, and it proposes not to sell the
fibre, but to manufacture it into twine and rope.

There is a flax mill in St. Mary's, owned by Weir & Weir,
which employs 6o men the year round, and last year they worked
up 1,900 tons of flax  Another mill in the same town is of about
equal capacity.

The mills thresh out the seed from the flax, and this 1s retailed
at about $1.70 per cwt., bags included. For the meal 1oc. per
cwt. more is charged.  There is, say Weir & Weir, a lot of adul-
terated meal on the market, which is composed in part of shorts
and part of oilcake meal. The fibre of the flax worked up at St.
Mary's is sold in the States.

There is a mill at Baden, the only one of the kind in Ontario,
where oil is pressed from the seed.

WONDERFUL DISPLAY IN WEAVING.

At no time of the year is the ingenuity of the weaver called
into greater demand than in catering for the Christmas trade. This
is very noticeable in all classes of fancy silks, more particularly in
thosc lines used for the manufacture of men's fancy silk neckties.

The Christmas trade in these goods has, within the last few
years, reached such large proportions, that now the leading fur-
nishers look for something that is specially designed and woven
with a view to the demands of the holiday trade.

This 1dea of Chnstmas neckties has been greatly fostered by
enterprising New York necktic manufacturers, until we now think
that for the coming season they have reached the climax of beauty
in designing and weaving, on puresilks, of mottoes pertaining to the
festive season.

We understand a very choice sclection of the above novelties
are being shown by the Canadian necktie manufacturers.

‘“ MARITIME"” WRAPPERS.

The Mantime Wrapper Co. s line of fall wrappers has met with
flattering success on the road, and the orders received by the
Woodstock house speak well for the general excellence of the
Manume productions. Among the favontes may be mentioned
No. 974, dark fancy flannelette, trimmed back and front, bishop
slecves, to retail at $1.50, No. 988, twilled wrapperette, dark tancy
effects, puff sleeves, to retail at £1.75, and No. 992 in molleton
clath, choice colonngs, timmed bolero, pufled sleeves, to retatl at §2.

The firm are represented in Ontario by Mr. J. H. Parkhil],
72 Yonge St. Arcade, Toronto.
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Shirt LabelskAangers
UNDERWEAR LABELS
INITIAL LETTERS
INDIVIDUAL NAMES.

CREFELD

KLUGE BROS. ﬁthShCWe Proprnetors

S o G "?c
NEW YORK.

LONDON

Silk Labels & Aangers
NECKWEAR LABELS
DRESS BELTS
SHOE LABELS.

PARIS

CCOCORC OO CCCeCR et eCCrCictlONNOCOOCrNBOCNOCOECCeCONOHLAC UL ECONODOORINnDOONLGLOGLUNONGLELNT

OOOYOOMHN

Night Shirt Trimmings. |
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TORONTO OFFICE: ROOM 109 MoKINNON BUILDING.
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5 S o FOR LADIES AND GENTLEMEN o X i‘ : '3
Samplcs for Spring, 1898, l)cl ivery
ARE NOW READV L "’=’;;l
Rcasons for chmng HE ALTH UNDERWEAf ¢
' . ! (= . I o .o ,\ _:A]" "l ' i
x e ' The ' *HEALTH" underwear has been before the = L. ..
L .trade contmuously for upwards of ten years, 1 R
‘ {tis always uniform in texture and carefully sized, and... ' e
| is the best knit underwear for the money to be had in the‘” o
| l "] ocountry, Lo B N
] . 1 The E HEALTH * underwear is made from carefully 1 Sk
? - i selected stock-of Adstralian. wool. o
. It is easy’ tor sell “*HEALTH"” underwear because it Cafee
| has been liberally advertised for many years, and it has the o
, confidence:of the ‘public.
i DUPLICATE ORDERS ON HEAVY WEIGHTS.—Our mills are bemg i
, 'to their full capacity, ‘and we can only guarantee delivery of orders for Fall goods in the order in which
é they are recelved o : e
;- _ . ,.:;i'._l1
) Vel | 5 & - No. 4050 men's pure wool full fashioned shirts and drawcf :
N P l L “ABSOLUTELY SEAMLESS” = '
oy 5 __arms and legs. 5-ply reinforced SEAT. v il
1}
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A FINE ESTABLISHMENT.
THE NEW DUILDING OF THE C. ROSS COMPANY IN THE CITY
CF OTTAWA.

W HEN the C. Ross Company's building in Ottawa was

destroyed by fire some months ago it was felt generally by
the trade that a shrewd and successful business man like Mr.
Crawford Ross, the head of the concern, would replace the loss in
a thoroughly up-to-date ityle, The new store is now completed,
and, according to The Journal, is a credit to the firm who owns it,
to the contractors who built it, and to the city of Ottawa. The
store will be exclusively a dry goods store, and not a departmental
store.

The building itself is of stee), pressed brick and red sandstone.
Itis fire proofed throughout, is lathed with asbestos and plastered
with asbestic plaster. It is composed of five storeys, standing go
feet high, the top of the roof being on a level with the tower of the
Dominion Methodist Church near by.

The basement, which is 76 x 107 feet, and extends under the
sidewalk surrounding the building, will be used as a salesroom. It
is well lighted with prismatic glass lights. In the south end of the
basement are the boilers for heating purposes. Here also is the
blower for the pneumatic cash tube system, also having sufficient
capacity to ventilate the building in warm weather. These boilers
also furnish power for the electric light plant.

On the west side of the basement are the two motors for running
the passenger clevators, of which there are two. The large
clevator has o speed of 250 feet a minute, and the smaller one of
175 leet.

A LARGE FIRST FLOOR.

The first flocr has an entire selling space 63 by g6 feet. The
offices, waiting room and cashiers’ desk will be elevated on an
entresol gallery ten feet from the floor. The ceiling of the first
floor is 20 feet high. This flat will be devoted to the silks, velvets,
dress fabrics, hosiery, kid gloves, gents' furnishings, ribbons and
lace departments.

The second floor will be devoted to the ladies’ coats and suits
department, etc.  On this flat will be two large ladies’ toilet rooms
a- 4 a cosy waitirg room with a fire-place.

The third floor, with a space of 64 by 95 will be devoted en-
tirely to houss furnishings and draperies. The fourth floor will
display the carputs and contain a work room for the ladies’ costume
department,

The fifth floor will be the wholesale department.

FLOORED IN HARD WOOD.

The flooring throughout the building isan oiled hardwood. The
fixtures and staircases are white oak, antistically finished. The
building will be heated by steam and lighted by both electric light
and gas. There will be over yoo lights.  The heat will come up
under al} the counters, and the bottom of the counters are lined with
heavy felt, covered with baght un, which acts as a refiector. There
are over 7,000 feet of surface pipes.  The counters will be oak and
plate glass and will be lighted by ciectricity.  Thelarge show cases
will be of the same materials and lighted the same way.

There will be over a half-mile of pneumatic tubing in the build-
ing. For fire protection there will be a hose system from a g-inch
main on every flat.

Ottawa is to be congratulated on its fine new building, which the
Gty owes to the enterprise and courage of the firm,

HOW BUSINESS FIRMS ARE OBSTRUCTED.

John Drynan, principal of the firm of W. A. Murmy & Co..
King street, Toronto, paid a smail tinc of §2 the other day on be-
half of the firm for obstructing the sidewalk on King street cast by
allowing cases of goods to stand before the Murray premises.  Mr.
Drynan, in his defence, said that the sidewalk was only blockaded

for twenty-four hours, and that it was an impossibility to get the
goods into the store any faster.

It is not the paltry little fine that I object to,'* said Mr.
Drynan, ‘it is the small consideration with which I have been
handled by the police. What do we pay our taxes for if weare not
entitled to use a small portion of the street for our urgent business
uses?

** You pay your taxes because you have to,”’ returned Deputy
Chief Stuart.

** We don’t get a fair show. The instant we blockade the street o

the police are upon us,”* said Mr. Drynan,

IN THE STORE.

1 love to stroll these balmy days
Amid the city’s roar,

And though the poct loves the woods,
1 love a great big store,

1 love to watch the women folks
Asbiocking up the aisles,

And smffing bargains here and there,
Or taliung of the styles.

‘That woman's got a picce of lace—
A bargam in its way.

She got it for 11 cents—
“Twas 12 just yesterday.

Another’s clutched, with radiant face,
Some zephyred gingham fine ;

“Fwas advertised to-day—"" Reduced
From 20 cents to 9.

Around the silks the women buzz,
Like bees within a tuve,

Forlo, the Japs from 28
Have dropped to 25,

And every shirt-waist hifts its anms
In homnficd dismay,

For thosc that oncc were 60 cqnts
Arc 59 to-day.

‘Those wrappers with the Wattcau back
Are mclting out of sight ;

To sce the wamen grabbing them
You'd think there'd be a fight.

Small wonder, when the ad. man wrote,
**“They were a dollar thice—

‘They re 50 cents, just for to-day—
But none sent C. O.D.”

And so 1 stroll "most cvery day,
And never want to stop ;

My pleasurc’s in the watching how
The women love the shop.

TACKLING TORONTO DEPARTMENTALS.

Ald. Leslie, a member of the Toronto City Council, has given
notice of the following important motion, which will shortly be
brought up in the Council :

\Vhereas, the departmental stores are crushing out by unfair
competition and misleading advertisements the specialist merchants
throughout the cities and towns, and subjecting the smaller mer-
chants and property-owners to great loss and distress, and are con-
centrating the retzil trade and commerce into the control of a very
few persons, thereby congesting trade and preventing the general
circulation of currency and causing a depreciation in the valuc ojy
store and residential property ; and

\Whereas, the closing of such spedialist stores deprives many
persons of employment, throwing so much extra labor upon the
market, which tends to reduce the wages of the unemployed,
through all of which great loss and hardship result ;

Therefore, be it resolved that the City Council be requested to
cause to be prepared and to be submitted to the Provincial Govern-
ment a bill for an Act to confer power upon the municipal councils
to alter our present method of personal assessment to one of a
business tax.

|
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BELGIAN

SEWING COTTON.

Grand Prize: Parls and Antwerp

BEST AND CHEAPEST

Strong, Even and Elastic

I

Solo Agent for Canadn :

Jno. A. Robertson

Board of Trade Bullding,
.« - MONTREAL

Write divect for Samples,
and ask leading Wholesale

Houses for Quotatione,

Finley, Smith
& Co.

Importers of . . .

WOOLLENS s
TAILORS’
_ TRIMMINGS

H B
29 VICTORIA SQUARE

MONTREAL

Solo Agonts for

TRAFALGAR, BRITANNIA AND ROYAL NAVY SERGES

WM. C FINLEY
Jo R SMITH

Thibaudcau Bros.
& Co.

Importers of ——ammmy

DRY GOODS

prem————

ENGLISH .
FRENCH . .
GERMAN &
AMERICAN

THIBAUDEAU FRERES & CIE.
Quebec.

THIBAUDEAU BROTHERS & CO.
London, Eng.

THIBAUDEAU BROS. & CO.
332 St. Paul St.

MONTREAL

John Fisher, Son & Co.

442 and 444 St. James Street
w——r{ONTREAL

WOOLLENS

Tailors’ Trimmings

Fall Samples are now in the hands of our tra-
vellers. Kindly reserve orders until you have seen
our line, which is the largest and most varied we
have ever shown. . .

SAMPLES FORWARDED ON APPLICATION

JOHN FISHER & SONS

Manufacturers and Mecerchants

HUDDERSFIELD, Eng.
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DEATH OR A BARGAIN.

A LONDON SHOPPER 1S CRUSHED TO DEATH WHILE
SQUEEZING INTO A SALE,

THE craze which women have for bargains is well illustrated by
atragedy which took placein London, Eng., a fortmght ago
during a great crush at a dry goods sale.

The facts as given in the London papers are as follows:  Mrs.
Gillics, a widow of Gg, was in the habit of attending bargain sales
to buy things for ladies who gave her a commission for doing it.
One day a clearance sale was advertised at Mcllroy's 1n Mare strect,
Hackney, and Mrs. Gillies was among the crowd waiting to get in
when the storeopened at 8 o'clock in the morning.  The crush to
getin was temific.  The woman managed to squeere in, bet at
once fainted, after crying out, **1 have been beaten this time.'"
One of the witnesses at the inquest explained that Mrs. Gillies
meant that she had been in similar crushes before, but this one was
too much for her.

One of the other eager shoppers said there was quite a panic,
an :he screams of the women were frightful. A constable at the
door was asked to go for a doctor, but he explained that he was
there under orders of the management and could not leave his post.
The manager gave evidence showing that twenty-two policemen
had been engaged to control the crowd. Notwithstanding all the
precautions taken, the shop was greatly crowded at times, people
fainting and lying on the bundles of goods. There were two police-
men at each door and oneinside the door, and they were instructed
when to close the doors, but sometimes the people crowded 1n be-
fore they could do so.

Inside of half an hour, and after hearing medical testimony,
the coroner’s jury returned this verdict : ¢ Deceased died from
syncope caused by the exertion and excitement of getung into a
bargain sale, and that such death was due to natural causes."

BRAND YOUR GOODS.

T a luncheon tendered a nuinber of prominent business men
by the directors of the Montreal Exposition recently, Ald.
Sadler, a well-known manufacturer, pointed out the benefit it would
be to Canadian goods if every maker would mark his goods with his
own name.  Asto the products of Canadian mills which were on
exhibition, many people might be found who would doubt that they
were produced in the Dominion, and, indeed, they bore no mark
showing where they had been manufactured. He would venture to
say that goods were on eahibition there which were sold in the lead-
ing dry goods stores of Montreal as foreign material, the salesman
assuning the customer that they did not handle Canadian goods, but
only imported articles. He (Ald. Sadler) had been a manufacturer
fo. twenty and udd years, and he knew the prejadice that eaisted
in the country against Canadian manafactured goods.  Manufac-
turers had been making a mistake  When, scme twenty jears ag..,
they went in 10 build up the manufacturing industries of the coun-
try. they should have started as he &id, mark all thewr articles with
their own name, and show that they were Canadiao goods. Many
a time had he been asked to make goods without putting any name
upon them, so that dealers could say they were manufactured
wherever they pleased.  This, however, he had always steadfastly
declined to do, and he was sorry that other manufacturers had not
done the same.  Boot and shoe manufacturers had done so for some
years. and to-day they took yreat pride in manufacturing a certan
class of boots and shoes. He hoped that the day was not far dis-
tant when manufacturers would insist on boots, shoes, and fabnes
of all kinds being sold on their merits.

Mr. George F. Watson has been admitted a partner in the firm
of E. & S. Cumric, manufacturers of neckwear, Toronto. The
style of the firm remains unchanged.

TO RENT.

A FIRST.CLASS BUILDING, LARGE AND COMMODIOUS. WITH MOD
cen improvements, suitable for Dry Goods, Groceries or Hardware. Apply 1o A,
Warnock, alt, Ont.

BUSINESS FOR SALE.

DR\' GOODS BUSINESS IN GOOD TOWN OF 4000 ESTARLISHED 1o
years { in that tine the owner made a competency ; annual 1urn.aver $20,.000; stock
about §7 500 price Bsc. on the §, ¥ caddi, balance in 2. 4 and 6 months at 7 per cent
secured ; goods that may arrive for fall would not be included Apply S, 8 M, *carc of
Dxv Goons Raview.  Sole reason for selling. ill-health, \

v
R. FLAWS & SON
VELVETEENS.

A weresdul Manchester Velveteen hiouse require a first class agent in Canadato ¢

Dry Goods< Commission Agents
Manchester Bldg., Melinda St.

ToronTo,

present them among the wholcsale and leading retail firme. A nice business with the bew
1r2ail houses preferred  Address, Velveteens, care HERBERT ASHBURNER,
18 St. Ann Strcet, Manchester, England. tn)

‘Wor{d Wido Popularity Tho Dolicious Porfume,

Crab Apple Blossoms

EXTRA CONCENTRATED

Put up in 1, 32, 3, 4. 6, 8 and 16
P oun:-hx‘xlcs ’

And tho Celobratod

Crown Lavender Saifs

Annual sales exceed 500,000 bottles,
Sold everywhere

sousil THE CROWN PERFUMERY CO. f =~
377 Nuw Busn St., Las vy, Exc
By all principal dealers in perfumery,

ANADIAN COLORED 1897
COTTON-~~-~  JALL..
MILLS COMPANY ©

Cottonades, Tickings, Denims, Awn-
ings, Shirtings, Flannelettes, Ging-
hams, Zephyrs, SKkirtings, Dress
Goods, Lawns, Crinkles, Cotton
Blankets, Angolas, Yarns, etc.

Whelosalo Tradce
{ only supplicd

D. MORRICE, SONS & CO. Acents

MONTREAL and TORONTO

'DOMINION GLOVE WORKS

GLEN WILLIATS, ONT.

Manufacturersof . . .

GLOVES, MITTENS
and GAUNTLETS

Fine Kid, Suede and Para Buck GIL.OVES and MITTS.
Dog-Skin Driving and Coaching GLOVES.

Agents...

GEO. D. ROSS & C0., MONTREAL, QUE.

@
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The Wholesale House that
supplies you with . . .

North Star, Crescent
and Pearl

Cotton Batting gives you the best value obtainable.

Even the Pearl grade is guaranteed stronger
and better adapted to requirements than any
grade of any other batting.

These grades are the strongest, handsomest
and most desirable cotton bats obtainable.

NOTHING DEGEPTIVE

They look well in the roll.

> S

They have the

strength and qualities required by the consumer y

after unrolling. They make strong comforters.
When you unroll and unfold them you can
test the strength and they will not fall apart like so
much chalk. You can’t blow them to piecesin a
hurry.
THREE GRADES. THREE PRICGES.
THE BEST AT THE PRICE.

T T 2 2 2 2 2 L d8 o 2 o o o o o b o

Clapperton’s Tread §

is BEST
WRITE FOR SAMPLES

Wm. Clapperton & Co.

1856 St. James St
- MONTREAL

.»»m-»“‘«“«‘-««

»

'\ BasiN¥, Dygw’

WM. PARKS &
ST. JOHN, N. et

»
V] - o »
ttO ) MY NTACE #" Groy Cottons, Sheetings, Drills and Whito Ducks, Ging-
4 ’ # ) oms, Shirtings, Tickings, Denims and Cottonades, in
Plain and Fancy Mixed Patterns. Cotton Yarns, Carpet

‘:Ei()i<i, l_ymmd

Warps.BallKmt.ungCouons.Hosioerams.BcamWorps.
UrersS tfor Woolen Mills, and Yarns for Manufacturers' use

andylanufzet

Agents . . @ ONLY “ WATER TWIST" YARN MADE IN CANADA

J.SPRO.UI.S.\HTH A clliagton Street Weat, Toroato ILLS NEW BRUNSWICK COTTON MILLS
DAVID KAY, F wilding. Montreal, . AL {S’I‘. JOHN COTTON MILLS
JOHUN :w. u,.:; :'3::35&“‘ East, Toronto, Special Agent for _—-—-S’I‘.:JOHN. N.B.
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ARDLAW
YARN MILLS DunDAs,

L 4 Ont,

Thos. D. Wardlaw

Manufacturer of

Worsted and Woollen Yarns, Fingering,
Wheeling and Knitting.

Loops and Noveltles for Dress Goods,
Cloakings, etoc.

Carpet and Serge Warps.
GOLF AND BICYOLE YARNS A SPECIALTY

Write for Prices and Samples

. . TO THE WHOLESALE AND MANUFACTURER ONLY . .

B. & C. Corsets

Peerless Dress Stays
Rubber Tipped Dress Stays
Braided Wire Hip Pads
Bustles and Dress Forms

Manufactured only by

BRUSH & C0. - TORONTO

LADIES’

HOMESPUN

COSTUME CLOTHS

Pure Wool, Handsome Effects.
Made by

OXFORD MFG. CO. i

Oxford, Nova Scotin

ROBERT HARROWER, 136 McGlil St., MONTREAL

Agent for Quebec, Onlario and Wat.
Write him for Samples,

THOMAS MEALEY & CO.

MANUFACTURERS OF

Wadded Carpet Lining

MEALEY STAIR PAD. AND
| STAIR PADS
HAMILTON,
ONT.

OFFITR .—

24 Catharine 3t North,

ESTERN i | HRE
ASSURANCE AND
¢ ¢ * COMPANY. MARINE

Capital Subscribed - $2,000,000.00
Capital pald Up - 1,000,000.00
Assets, over - - 2,320,000.00
Annual Income - 2,300,000.00

Licad ONice
Toraonto,
ont.

HON. GEO. A. C0X, . ~<aldent.
J. J. RCINY, Vice-Fresident and Man. Director.
C. C. FOSTER, Secretary.

BEAVER LiNE STEAMERS.

SUMME*t SERVICE

Monti-al to Liverpool.

¥rom LIVERPOOL KTEAMERS From MONTREAL

Hat Bept 18 .. Lol . fakeHuron ... Wed, (ct. 6
oo B L e . Lako Ontario ©eee ees R * )

S e - . lake Superior . “o 0

* 16 ... veees lake Winuipeg . ... * lwor. 3

AL <« 2. .+ v.es Lake Humn “ w10

SR« N iake Oatatio .. ... R ¢ 4

. Nov. § ... ... . er.ees lako8Buperior . . Bt N

——

CAF:N RATES.

Bingle, $50and 83¢ and retumn tickets, £ and $107.
For further particulars as to freight or passagoe. apply to—

D. & C. MACIVER D. W. CAMPBELL, v...

Tower Bulldings, LIVELP” L 18 Hospital St.,, MONTREAL

THE BUSTLE
IS HERE

New Fall Styles require them. Use the best. The
Combination Hip Bustlo gives grweful fulness
over the hips and in back of skirt. Itis st only very
stylish, but it renders admirable service by relieving the
weight of the full skirt now wom,

The Empiro Skirt Cushion 1 very popular,
beating. If not already.in stock, send sample order.

BRUSH & CO.

-__—=="Toronto.

Made of Braided Wire—non

Haute Nouveautes

Dress and Mantle Timmings

Braid Sets.‘ Boleros, Gimps and Ornaments, in
Silk, Mohair and Worsted, All tew and elcsant
designs; a large range to choose from, in the lead.
ing fashionatle colors, and at prices to <ult all
classes, Also Barrel Buttons, Cords, Tubular
Braids, ctc.

All manufactered at the ..

MONTREAL FRINGE AND TASSEL WQRKS
MOULTON & CO., Propriotors,

12 St. Peter Street - ' MONTREAL.
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The Cclluloid Company ™ “wew vorx

All goods made by us are stamped as follows :

ORIGINAL and oNLY  + CELLULOID” Interlined Waterproof
Collars and Cuffs . .

) TRADE
Absolutely No " ELLU[I_@)hD) Others Genuine
~ " MARK.

ROMAN

Sizes IS @ _17%2in,
Front (78 in,
Bock. | 1In.

EXCELSIOR. 8ale Agent for Canada

Sizes 87011 /21n.
SWioTH 3 ¥e=1n.

VULCAN TITAN. ROYA
Sizes 12 1918 ¥z In. Sizes 13'212201n, Slzule'/z"."a(g-ln
Front § ¥4 In, Fl'ont 2 '/2 In., Front i7s In,

Back § /2 in. Back 2Y» ln.

Roman, Cardinal and Bishop Collars may be had plain
or with either threc or five button-holes,

CAUTION It having come to our notice that certain manufacturers
ASmvemmm——— rc producing and advertising imitations of our goods
under the name of “Celluloid,” we desire to notify the trade that the word
“ Celluloid  is & registered trade mark, and our right to its exclusive use having
been upheld by the courts, we shall hold responsible not only such manufac-
turers but also all dealers handling any goods, other than our make, under the

name of * Celluloid.” .
The Celluloid Company

B. ALLEN

3133 Melindsa §¢., TORONTO

Sample Trunks and Sample Cases

BEST MAKE IN AMERICA

Steel Trunks. Oaly Manufactured in U.S.

Raw Hide Trunks

Raw Hide Bound Fibre Trunks AANANWLX LA R %47 &

Hub Pibre Trunks .

Raw Hide Bound Canvas Trunks S R EEEE R

Hub Fibre Bound Canvas Trunks JEACRU ML N R RELRR

Steel Bound Canves Trunks Q\\\\\“;Ek%%@\
In all grades A1l _’-‘ ) © \"Q : Sole Manufacturers of the
For all kinds of business. I GOESERNANNESANS

Bosow Shirt Box and Trays,

66 M 9
Cummings’ Pat. Sutpc?der Tmys. All Raw.hlde and
Patented Dec. 22, 16002, Patented in Canada, “Hub F]bl‘e” Trunks
q Also a full line of and Sample Cases

Common Canvas Extension Cases for the Trade.

JOSIAH CUMMINGS, SON & GO.

63, 65, 67, 69 Kingston Street
.. BOSTON.
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Established 1849 .o

To the Trade=——-

.. OCTOBER

D daosa o

As IT Is with every successful undertaking, so is it with our letter order depart-
! ment. Since we adopted our present systein there have been
many attempts to copy it, but there is move

RE U'RED than a system; having the assortment of -goods at rlght prices is of
equal, if not greater importance. No house in the Dominion

of Canada carries the assortment

ALL THE YE AR round that we do, and hence our fame as being the great
assorting house of the Dominion, and making the filling of

== letter orders a specialty. Business in this departmem is rapidly
growing in extent; the large number of

CU STOMER s doing business with us by letter orders will readily understand the
cause from the fact of their orders being filled, so promptly
and satisfactorily. We liave no such word in our

BUS'NESS vocabulary as trouble. We want to zell, do you want to.buy; do
. . you want Samp]es) qUOtatlons, or 1"‘. !'!”]atlon of any klnd that

will be for our mutual

SUCC E SS ? Thousands are placing their cc.mﬁdence in us, who are among the

most successful business men. We have capacity for receiv-
ing the support and confidence of thousands more. Our
business is daily

INCREASING -

John Macdonaid & Co.

I Ve T Yo Yad | LV LV VI ¥

" Wellington and Front Sts. East
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