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COLMANS MUSTARD
HAS OBTAINED THE HIGHEST AWARDS AND UNEQUALLED HONOURS AT ALL THE PRINCIPAL 

INTERNATIONAL EXHIBITIONS
ONLY COLD MEDAL PARIS 1878

M

TWO GOLD MEDALS 
INTERNATIONAL HEALTH EXHIBITION LONDON 1584 r

Only ?ri$e^edal Jondon.lSfô ^t>* Only SilVer^Vedal 'Paris. 15/5 
Only^\edal Dublin. 1S65. Çrand Çdd^edal/Aosaiw

ASK YOUR
WHOLESALE GROCER

--------FOR--------

RAILROAD AND STEAMSHIP

MATCHES
GUARANTEED 

Second to None.

H. A. NELSON & SONS
Manufacturers and Wholesale Dealers

56 AND 58 FRONT ST. W.
T0"R02sTT0.

I

MAKE SIMPLY WITH BOILING MILK OR WATER
FOR SALE BY ALL (iROGERS.

DUNNS
BAKING
POWDER

THECOOK’SBEST FRIEND
Largest Sale in Canada.

THE CELEBRATED IMPORTED
1___

MENIER5
CHDCEHATE
ANNUAL SALES EXCEED S3 MILLION LBS.

TQ HAVE IT ADVERTISED 

FREE & FREELY
IN YOUR OWN NAME AMONGST 
TOUR CUSTOMERS WRITE TO

C. ALFRED ChoUILLQU agent Montreal.

« LA CADENA ” and “ LA FLORA ” The Cream of the Havana Crop.
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THE CANADIAN GROCER

FAMOUS
“ STAR”

Sugar Cured Meats
Mild, Sweet, Delicioas Flavor.

All live dealers have them.
Be sure you have fresh stock

F. W. FEARMAN,
HAMILTON, ONT.

«fHTftPSKl,

FRY'S
CHOCOl.ATP

__________________________ X lb. cakes. 6 lb. Boxes.
Each cake moulded In 10 divisions. 

RED and WHITE WRAPPER.
The most attractive and best selling sweet Chocolate In the market.

Pays a good profit.
For sale by all leading dealers.

Toronto Office, J. S. FRY & SONS, 43è Wellington St. E.

“GOLD MEDAL,” SWEET.

PRESERVITAS
The use of this product has enabled 
Australian Butter Makers to capture 
the English Butter Market and obtain 
higher prices than is paid for any other 
make of butter—See Editorial Notes 
Canadian Grocer, in issue of Jan. 13.

Wanted, one Dealer in
Consignments of Butter, Cheese, Bacon, 
Lard, Eggs, Etc., solicited for the Markets 
of London, Liverpool, Glasgow and Halifax

preserving Butter, Milk, 
Cream, Eggs, Meat, Poultry, 
Game, .Etc., during the - 
Warmest Weather.

each District to sell Preservitas to Dairymen.

Agent F. EAGAR, Halifax, N. S.

SITUATIONS VACANT. Todhunter, Mitchell & Co.,
--------DIRECT IMPORTERS OF--------HIGH GRADE COFFEES,

Old Government Java, Arabian Mocha, Plantation Ceylon, Maracaibo
and Santos.

Grocer* drew trad» by selling tbelr FAVORITE EXCELSIOR BLEND.

RELIABLE BOASTING BY PATENTED PROCESS. TORONTO.

Advertisements for assistants in retail and 
wholesale houses, under this head, free.

qalesman wanted-a good grocery
O hand ; one who is acquainted with general 
trade ; must be sober ana well recommended ; 
no other need apply. Address C. Moore, Orillia.

\A/ANTED—BY NOV. 1ST—ENERGETIC, EX- 
VV perienced salesman for general store ; well 
up in dry goods; not afraid of work; state 
salary; must have A1 references. Address Box 
342, Woodstock, Ont.

BUSINESS CHANCES.

| SANITARYAdvertisements inserted under this heading 
one cent per word each insertion.

\ÂZANTED—1,(00,O'M) LBS. EVAPORATED AND 
VV sun dried apples, for which highest cash 

prices will be paid, delivered on cars. Special 
arrangements with large dealers. Send samples, 
stating quantity, etc., promptly to Michael Doyle 
& Co., Exporters and Jobbers. Evaporated and 
Dried Fruits, Rochester, N.Y., U.S.A. $ SOAP
f>OOD BUSINESS CHANCE.—FOR SALE— 

Gener 1 Store, Bui'ding and Stock. Dwell
ing House and Grain Elevator, at Kippen. on 
London, Huron and Bruce R. R Weil situa
ted in an excellent section and enjoys a splendid 
patronage. For farther particulars apply to D. 
^eismilier, Kippen, Out.

® The best of all Disinfecting Qualities
as a Washer. Guaranteed. $

Order a Box from your 5
Wholesale Grocer, or : : J
Write to J

Pure Gold M’îg Go., £
31 and 33 Front E.p Toronto. 2

SITUATION WANTED.

XIZ ANTED SITUATION-BY YOUNG MAN, vv in the wholesale grocery and provision 
trade, as an assistant or traveller. Ten years 
experience in Lon-ion England. Will take 
small wagns to commence. Good references.
G. W. G. D., Oak Lake. Man.

VOUNG MAN WITH TEN YEARS EXPERI- 1 ence in grocery lines wishes to oecure posi
tion in general store in countrt. Good refer
ences. F. W. B , C▲NADIA* Gboceb.
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MATCHES
Indurated 
Fibre . . . 
Ware. . .

Wooden ware
Washboards

Wrapping 
Paper. . .

IS MANUFACTURED BY

E. B. Eddy Co

318 St. James Street29 Front Street West
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Once again has Mr. Taylor essayed to 
I test the feeling of the members of the House 

■ of Commons regarding the desirability of 
I prohibiting the importation into Canada or 
I the manufacture therein of lard adulterated 
I tub cotton seed oil or other injurious ingre- 
I diems." The resolution is similar to that 
I which the Hon. gentleman introduced in 

He argued along the line that the 
I impure article entered into competition with 
I the fat ot the Canadian hog raised for home 

I consumption and therefore should be disal
lowed. He pointed out that one-and-a-half 
I million pounds of oleomargarine was import- 
led into the country against 246,000 pounds 

butter for home consumption. Ot the 
|luter 237,500 pounds went into British Coi- 
jumbia. Of lard 2,000 pounds came from 

I England and 690,766 pounds from the United 
I Sines. The fate of the resolution is yet in 

«'pension.

* . *
There is one country at least in which the 

timer's lot is not growing less happy. It is 
e colony of Victoria, Australia, where both 

and stock have notably increased in 
|>tlue of late, the former being worth £1

■ acre more than formerly and the latter 
0 per head mare. The principal reason 
«tranced for this happy condition of affairs
■ the development of the butter industry, 

I the Government expert is the authority, 

t profits realised by the Victorian farmers

in the production of butter tor the year 1892 
amounted to .£250,000 sterling. Not satis
fied with this, the farmers are discussing 
ways and means of making this particular 
industry still more lucrative. Provided the 
state of the market be unaltered and the in
dustry of butter making continues to develop 
at the present rate, the Government dairy 
expert anticipates that this year the net 
gains will double those of 1893, and that in 
1894 they will reach the tidy little sum of 
£750,-00.

* . »

Would that we in Canada could show 
such a favorable development in the butter
making industry I If we have not in the 
past, however, there is no reason why we 
should not in the futnre. The conditions 
are favorable ; we have the stock and a good 
climate. But the trouble is in the manufac
ture ; our methods are antiquated, and the 

product lacks that uniformity so essential to 
give it an entrance to the British market. 
The Dominion and Provincial governments 
have inaugurated what may be termed a 
progressive butter policy. But Canadian 
butter has fallen into such poor reputation 
abroad that it will take time and persever
ance before it can obtain the favor and pat
ronage of the fastidious English consumer. 
We will get it, however, and the continuance 
of the methods used to obtain it will keep it. 
And country merchants can assist in secur
ing the desideratum by exercising more dis
crimination when taking butter from the 
farmers and when packing it and shipping 

it off to the city commission men.

• . * *
Excellent as is the public school system 

of Ontario, a good many persons are of the 
impression that it is not as practical as it 
might be. Deputy Minister of Agriculture 
James is among those who hold that view. 
In his essay on “The Teaching ol Agricul
ture in the Public Schools,” he points out

that the true history ot this province has 
been worked out upon the farm, in clearing 
the forest, in reclaiming the swamp, in the 
construction of roads, in the improvement of 
our stock, and the development of our pro
duce for market. “ How many can tell 
when improved stock was first introduced 
into Canada ?" he asks. And then he pro
ceeds to give some of the desired informa
tion : “ In 1864 the first cheese factory was 
built in Ontario, in the country of Oxford, 
and by 1867 the system was fairly establish
ed in the east and the west of making cheese 
in co-operative factories instead of in the 
farm dairies. ^To-day, twenty-eight years 
afterwards, there are in Ontario alone 838 
factories in operation, producing annually 
2,000,000 pounds of cheese, worth $8,000,- 
000. The cheese exports of Canada are over 
27 per cent, tof the entire agricultural ex
ports, and nearly 12 percent, of the total ex
ports. The growth of cheese exports since 
the introduction of the factory system may 
be seen from the following :—In 1866, $123,- 
494 ; in 1871, $1,109,906 ; in 1876, $4,050,- 
008 ; in 1881, $5,510,443 ; in 1886, $6,754,- 
626 ; in 1891, $9.508,800. These and kindred 
subjects are what he urges should find a 
larger place in the curriculum of the rural 
schools.

* * *

Mr. Nicholas Flood Davin, M* P.for West 
Assmiboia has given notice of a bill to abol
ish the privilege of grinding in bond. The 
privilege has been in force since 188a Mr. 
Davin, in introducing bis bill, was not travel
ling exactly along the line of facts when he 
intimated that the privilege was granted 
Ontario millers because they could not at 
that time get enough wheat in this country 
to keep their mills running. What it was 
really created for, was to ensure to the miller 
a supply of wheat, whereby be might be able 
to compete, on an equal footing, with his 
American confrere in the British market. At
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least this what the millets themselves con
tend. Under the present system, if Cana
dian wheat should rise in value above that 
of the American the miller in this country 
can send across the border, get the wheat he 
desires, run it through his mill in bond and 
then export the product to Great Britain on 
the same basis as the miller across the line. 
From what we can gather there has practic
ally been no wheat ground in bond during 
the last year or so, but the millers are loath 
to part with it nevertheless. “I look upon it 
as being something like a safety valve, we 
may never have any further use for it, but if 
we should we would want it to act quickly,” 
said one miller to the Grocer.

* * *

The millers also contend that the privilege 
of grinding in bond tends, in the long run, 
to ensure a better price to the Canadian 
farmer for his wheat. And they reason 
something like this : “ It is well known that 
you can get a better price for an article that is 
always before the public than you can lor one 
that is only on the market occasionally. 
Well, then, supposing these grinding in bond 
privileges were taken away and the price of 
Canadian wheat was to reach a point which 
would prevent our selling flour in the British 
market as cheap as the Americans, what 
would be our position ? Why it would 
simply mean that we would have to cease 
exporting till prices dropped sufficiently to 
enable us to again ship at a profit. But in 
the meantime we would have probably lost 
our grip on the market there. The result 
would be that we would be compelled to ac
cept proportionally lower prices, and of 
course we would in turn have to pay the 
farmer less for his wheat.”

* » *

Compared with the growth of other Cana
dian industries, that of canning has no rea
son to bang its head. On the contrary it 
has increased in importance abuot as rapid
ly as any of them, and in probably no par
ticular more so than in the canning of peas. 
Heretofore the French article has been king. 
Now not only is the Canadian article depos
ing the foreign, but it has deigned to cross 
the Atlantic and do battle with it in its 
stronghold in Great Britain. And even there 
it promises to be a competitor by no means 
to be ignored. Several sales of Canadian 
canned peas have been made there, and the 
prospects are reported bright for further 
orders.

* * *

There is a shortage of over two million

hogs in the United States, and it is esti
mated that for the packing season, from 
November to March, it will reach 3,000,000 
hogs. This is being used as an illustration 
to induce the American farmer to go more 
extensively into hog raising. The same 
argument might be extended to the Cana
dian farmer. Comparatively speaking, hog 
raising is attended with less labor than any 
other branch of stock raising and there is 
always a demand for good animals.

* . *

The position of red clover is such that 
those who are handling the article will do 
well to exercise a good deal of care. The 
lightness of the crop in the United States 
last year has enabled certain speculators to 
get it in a corner. It seems that the greater 
portion is held in Toledo, a centre of one of 
the red clover growing districts. The effect 
of this corner has been to greatly excite the 
Canadian as well as the United States mar
ket. The western parts of the Province of 
Ontario is particularly agitated, and excep
tionally high prices are being paid by those 
who have caught the speculative fever. 
Those who seem to be the most affected 
outside the producers are country merchants. 
The big seed dealers profess to be little con
cerned, and they are refusing to pay more 
than what they consider the legitimate value. 
Corners are as a rule uncertain things, for 
there is no telling when the barriers that en
close them may be knocked away, and the 
less faith one pins in them the b

We live in a 
1rs the official 
liuent figure in 
I1S a necessity

lection is precaution. The possession d 
list of persons unworthy of credit is a g< 
thing, but a rule not to trust anyone i* 
his ability to pay and honesty has 
established, is better.
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Tie grocers of New York are having a 
hard time of it in their fight for free berry 
packages. The fruit receivers have ex
pressed their willingness to comply with the

Expert account 
he supervision 
ssignee firms_________________ _________ ■Vrilg I1W SSI ISIS

demands of the grocers, but the# g real ob-^ A good many merchants lose accounts bt, this p|a„, a 

... ..........................> cause they are diffident. An account shouyenty ofemplcstacle yet to be overcome is the objection of 
the growers. As the receivers and the 
growers are standing together, it is expected 
that the desideratum will yet be obtained.

e
The retail grocers of Indiana propose to 

petition its legislature to pass a law that wil, 
protect them from deadbeats. A legislature 
can do much in tbe way of providing means 
for the punishment of fraudulent persons 
and but comparatively little in the way of 
protecting the public against them. Burg
lary is unlawful, but if doors and windows 
are imperfectly fastened the midnight me
chanic occasionally effects an entrance and 
carries off the goods and chattels. So with 
regard to dead beats. The best kind of pro

be presented as soon as it is due. No m^ents 

ought to be timid about asking for whit 
his own. The retailer should remember ihl 
he has obligations to the wholesaler that ■ 
must discharge, and this he cannot do unies 

L I be is prompt in his demands 
s 'Somers.

Good country roads is the desidcralo 
which about every municipality on thisco 
tinent is seeking. The New York Wor 
has taken such an interest in the mltllargC number 
that it has sent out an exploring wagon fktill increasinj 

searching out bad roads in the nei
hood of the city. Good highways are ( 
a question of money and time.
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have assignees had their
DAY?

We live in a period of evolution. For 
ars the official assignee has been a prô
nent figure in the commercial world. He 
,as a necessity of the age, and upon the 
[«fortunes of others he lived and thrived.

the tettlement of difficulties between 
ibtor and creditor he was called in as 
lunsîllor. When the debtor, weighed down 

bis burdens, could carry on his business 
o longer, the assignee was placed in charge, 
fhen the estate was to be wound up on him 
tvolved the duty.
During the last five or six years the num- 

er of assignees have increased at a rapid 
He. The influx to the profession was in- 

by the large number ol failures from 
to time occurring. Accountants saw in 

an opportunity for making more money, 
into the business many of them 

inched. As in other professions, some 
ere successful but a good many were not. 
ley could not all, like Cæsar, say : “ I 

une, I saw, I conquered.”
During the last twelve months or so there 

is been a marked decrease, not only in the 
umber of failures, but also in the average of 
abilities. As a result there came a falling 

IF in the demand for assignees. Some of 
lem did not get much to do even in the 
ays when the crop of business failures was 
•ge ; under the altered circumstances they 

mid not glean enough “ wherewithal they 
ight be clothed.” Some of them, as a con- 
uence, have gone out of the business alto- 

ether, while with others the assignee branch 
as become a secondary consideration, their 
nergies being devoted to the cultivation of 
ipert accountantcy, such as auditing and 
be supervision of books. Even the largest 
ssignee firms in this city have had recourse 

this plan, and they seem to be finding 
:nty of employment in this sphere for their

;e,

MINERAL WATERS AND GINGER 
ALE.

SCI "llli
The quality of an article and its adipta- 
7 to the public taste can often be only 

tcertained after years of actual trial in com- 
etitiqç with other similar articles. If after 

a trial it emerges with increased popu- 
ty, it has found a place in the market 

'hich lime will strengthen instead of weak- 
We see this in some of the cocoas, 

nustards, pickles, etc., which, after being a 
rge number of years on the market, are 

increasing in popularity.
The same illustration applies to the ginger 

and mineral waters manufactured by

Charles Wilson, of this city. He obtained 
his first insight into the business in 1850, 
when in the city of Montreal he was appren
ticed to the bottling trade. The cause of 
non-success to many a young man is wrong 
choice of avocation. But Mr. Wilson evi
dently did not make a mistake, for the ap
prentice in a comparatively short time rose 
to be manager and subsequently to a part
nership in the enterprise. Even here he did 
not stop, for a few years later he retired from 
the partnership. He wanted a larger and 
freer field where he could put into practice 
the ideas he had stored up during years of 
experience. And so he established, on his 
own account, a factory with a capacity of 
300 dozen a day. The product of the new 
factory rapidly became popular, and very 
soon it was found necessary, in order to sup
ply the demand, to put in additional machin
ery and appliances, increasing the output to 
1,000 dozen per day.

Seventeen years ago Mr. Wilson saw what 
he considered to be a larger field in Toronto. 
He accordingly sold out his Montreal fac
tory and came to the Queen City. Here he 
had new fields to conquer, and well has he 
succeeded. Not long after he commenced 
business in Toronto he exhibited his ginger 
ales and mineral waters at the Centennial 
Exhibition in Philadelphia, where he was 
awarded a certificate and medal. At the 
Metropolitan International Exhibition, held 
in Sydney, New South Wales, he carried off 
another medal. Satisfactory as were these 
awards to Mr. Wilson, the awards of a libe
ral public patronage have been more so. 
The one was obtained as the result of a test 
by a few judges ; the other from a critical 
public after years of acquaintanceship.

The factory, which is situated at stqSher- 
bourne street, is fitted up with the latest ap
proved appliances and machinery, and from 
a point of completeness is said to be unsur
passed in Canada. Seventeen hands are 
employed. The factory turns out all kinds 
of mineral waters, soda water in syphons 
and other bottles, ginger ale in quart and 
pint bottles, sarsaparilla, lemonade, cream 
soda, etc. The best of ingredients, compe
tent workmen and personal supervision by 
the proprietor are the factors which have 
given Wilson’s mineral waters and ginger 
ales the high reputation they now possess, 
and as long as these exist his products will 
continue to be known as the standard.

CONGRATULATIONS, MR. C0RR1E.

Mr. R. M. Corrie, the popular secretary 
of the Toronto Retail Grocers’ Association 
has joined the ranks of the benedicts. The 
ceremony that raised him to the new sphere 
of life was performed on the 23rd of last 
month, but it was only a few days ago that 
it was given publicity and then only after ne 
had returned from bis wedding trip. The 
nuptial knot was tied by Rev. Wm. Patter

son of Cooke’s church at the Parsonage, and 
after the ceremony the happy couple took 
the afternoon train for the west. The honey
moon was spent in the principal cities and 
towns in Western Ontario and in Detroit.

Now that the matter is no longer a secret 
congratulations have been showering in from 
all sides and Mr. Corne has been kept busy 
returning the warm grasps of his friends.

The bride was Miss Lily, youngest daught
er of Mr. F. S. Grantham of 786 Queen street 
east. The Grocer tenders its congratu
lations to Mr. and Mrs. Corrie, and hopes 
that their joys will be many and sorrows 
few.

AMERICAN TEA.

It was grown in South Caroline and is 
equal to the best English Breakfast, says 
Retail Grocers’ Advocate. The first market
able tea ever produced in the United States 
was brought to Baltimore by Charles U. 
Shepard, of Summerfield, S. C., who grew 
and cured the plant on his farm. The 
American tea was tested by Mr. Gillet 
Gill, who pronounced it equal to the best 
high-grade English breakfast tea and sup
erior to many grades that come from India 
and China. The samples brought here by 
Mr. Shepard are all of one quality and char
acter—black, crisp and well scented. It 
makes a strong beverage. The quality of 
the American tea is said by Mr. Gill to be 
due solely to its treatment in fermentation 
and curing. Other methods of curing the 
American product will produce tea similar 
to the several brands that come from India 
and China. Judging from Mr. Shepard’s 
samples, Mr. Gill says he believes the suc
cessful growing of tea in the United States 
is established and that the industry should 
be encouraged and fostered. Mr. Shepard 
raised only forty pounds of tea this year, 
which was cured in an ordinary fruit evap
orator.

NOT AN EASY TASK.

When you talk about well-posted grocers 
did you ever pause to consider the number 
of articles handled by a grocer, and the 
necessity for him to understand the merits 
and variation in quality of each and every 
one of them ? asks Retail Grocer’s Journal. 
The well-posted retail grocer is a regular 
encyclopedia of knowledge on food products. 
He has to run up against the department 
men in the wholesale houses, who give their 
whole attention to one particular line, and 
who are not presumed to interfere with each 
other. To hold his own he has to cope with 
the knowledge of men who are specialists in 
their line, the managers of the coffee, cigars 
and tobacco, tea, canned goods, and fancy 
groceries departments. Those who think 
this is an easy task are in error. The suc
cessful retail grocer deserves credit for 
holding his own.
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WATCHMAN ! WHAT OF THE NIGHT? 

WILL THE NIGHT SOON PASS ?

4 Edge Lane, Charlton-cum-Hardy,
Manchester, England.

January 24, ’93.
Sir,—I often fancy I hear that cry ringing 

over the ocean from England’s sons in Can
ada ; and, if at the present juncture Cana
dian dairy owners, packers and shippers, 
will bestir themselves, I can with confidence 
reply : “ The night is departing ; the day is 
at hand.” Who will point the right way ? 
Which paths leads to the desired goal ? Let 
us examine the question.

Casting my eye over the events of the last 
few years in connection with Canada and its 
output of food products, and more particul
arly its dairy and hog products, and its 
method of disposing of them, the question 
forces itself upon me, are the Canadian 
packers setting to work in such a way as to 
realize the best price obtainable for their 
goods, and to secure them a fair, competi
tive position in the English market ? 1 con
fess 1 don’t believe they are.

As an Englishman, and belonging to an 
old Engli-h family, 1 bate the idea of Can
ada pushing befoie the United States, and 
accepting any terms they like to impose if 
they will only take her produce. Speaking 
also as an English trader, and as one who 
knows a little of what be is talking about, I 
say there is no need of anything of the kind. 
We over here can dispose of all the output 
from Canada’s dairies and packing bouses, 
and at renumerative prices ; or at least at far 
more renumerative prices than she gets now, 
if we only have the chance. How do these 
goods at present reach us in Manchester and 
the adjoining large towns? Through the 
medium of Liverpool houses, all or nearly 
all of them largely interested in the dairies 
and pat king houses of the States. The re
sult naturally is that Canadian produce does 
not get its proper and legitimate chance. 
They play the proverbial “ bat and shuttle
cock” pame with Canadian produce. They 
ring, cerner, and juggle with it as they like.

1 wanted some Canadian bacon the other 
day, and, happening to have a representative 
of one of the largest firms of packers in the 
States in my effi-e, I asked him where I 
could gel it. He replied : “ I guess we handle 
as much or more than an)body.” “And 
what are you going to do with it, pray ?” 
1 asked. “ If the Canadian had their 
wits about them they would keep it out 
of your hands.” “Oh, well,” he re
plied, “its no use arguing this thing with 
you. We know you are a real, blasted Brit
isher.” “Decidedly so,” 1 answered, “and 
of the most pronounced type.” Canadian 
produce is altogether finer than that of the 
Slates, and should be competing successfully 
wiib Danish and Irish in the English mar
ket, instead of being pitted against Ameri
can. But this will not be done unless dif
ferent tactics are adopted, or, if it done under

existing conditions, most of the benefit will 
stay with the Liverpool merchants.

The Liverpool Association of Provision 
Merchants is as strong as it is relentlessly 
cruel, but if any good firm in Canada would 
have courage enough to try direct represen
tation here in Manchester, they would 
quickly find it pay, and pay well. The only 
condition to the success of such a move is 
that the representative must be a man of 
tact, influence, and experience ; and, mark, 
his influence must be here rather than, and 
much more than, in Canada. We get plenty 
of foreign representatives who are well up in 
their trade, and have influence enough at 
home, but who are hopelessly in the dark 
over here. The result, of course, is silly 
bungling.

I was addressing an influential body of 
tradesmen in the north of England a few 
months ago. I was speaking of American 
produce, when it crossed my mind to try a 
little appeal to the patriotism of my audi
ence in the matter of Canada versus the 
States. The ringing applause that followed 
I have not foigoiten, and shall not soon for
get. These men were large retailers. Liver
pool produce merchants are built of granite; 
they know ne such feeling in trade matters. 
This question of clashing interests leminds 
me of one we had to deal with six years ago, 
and which illustrates my meaning perfectly. 
England had been for generations depend
ent upon the Continent of Europe for her 
supply of yeast, Holland, France and Ger
many competing for the trade. Through 
some stupid law the distillers of the United 
Kingdom were prohibited from tnrning out 
yeast of the strength and quality we got from 
these countries. However, permission was 
obtained to try an experiment in Scotland, 
whereupon plant was put down at Cameron 
Bridge, and samples were sent out. I be
lieve 1 tried the first sample which reached 
Lancashire, and I reported it to be equal to 
the finest French or Hamburg. Three weeks 
later a friend of mine in the trade told me 
he had the chance of being sub-agent for this 
article. “Only sub-agent,” said I. “You 
are the very man to be direct agent.” He 
replied that a gentleman in Liverpool (also 
of my acquaintance) had been appointed 
agent. “Well,” I exclaimed, “Of all the 
stupid moves this is the worst. Why, that 
man is manager of a large distillery, and will 
shortly be a strong competitor in the mar
ket. The sequel was exactly as I had pre
dicted, the result being the cancelling of the 
Scotch manufacturers' engagement with 
Liverpool, to their ultimate advantage. A 
heavy demand soon sprang up for the article, 
and a large trade was and is still being done.

Let it not be forgotten that Manchester is 
the greatest distributing centre in the world, 
and that within a radius of less than twenty 
miles of Manchester there is a population 
denser than that of London. When we get 
the ship canal opened clean through to this 
city shippers will begin to realise what the

enormous volume of trade that rolls through 
Manchester is, while Live;pool will feel pro. 
portionately sick. We here are weary of 
starvation profits. We are equally weary of 
feeding the Liverpool vampires. They aa 
just like a centrifugal cream separator upon 
the Manchester provision trade. They get 
the cream ; we cm have the skim milk— 
and be thankful. The McKinley tariff i$ 
bad, but the Liverpool extractor will p» it a 
close race. I call to mind a picture of a cow, 
two farmers, and a lawyer. One farmer has 
the cow by the horns, the other has her by 
the tail. Each is tugging for dear life for 
possession of the beast, which the lawyer 
quietly milks meanwhile.

Put the Liverpool provision merchant 
where the lawyer is, and you have it. Neither 
the Canadian producer nor the real distribu
tor here gets his proper profit. Liverpool 
and the States take first bite.

This is clearly wrong. Direct representa
tion is what Canada requires, and I feel con
vinced that a fair trial of it would prove to 
Canadian farmers and packers that this is 
their best policy. It is obvious that if pro
duce can pass direct from Canada to the 
large retailers here without filtering through 
this bed of spongey merchants, both ends 
must feel the benefit. There is no difficulty 
in effecting this at fair prices, and 1 should 
be pleased to discuss the matter with Cana
dians at length.

I had thought at one time of ventilating 
the subject through the pages of our own 
trade paper, the Groceis’ Review, but on 
second thought I deteimined to go direct to 
the fountain bead and put befoie Canadians 
themselves the views I hold on this most im
portant question. Trusting its interest may 
secure insertion of my letter,

I rema-n yours, etc.,
W. Torkington.

MISE

RETICENT AT MEETING.

The retail grocer Is aa a rule, a very 
bashful man, says an exchange. He may 
be eloquent In his store, and bihind his 
counter, yet the moment he entera the 
meeting room of his association lie la as 
mute as an oyster. Of course, there are 
some exceptions, and It Is well that It Is 
so, else the gatherings would partake 
very much of the quaker meeting order. 
At times he feels that be will arise and 
take part In the business before the house, 
but his courage seems to ooze out at his 
finger ends, and he Is held spell bound 
until the meeting ends, when he feels him
self set free, and bis tongue has again 
resumed Its natural elasticity ami flow 
of speech. „

This Is want of confidence In yourself, 
and It Is nothing more, and It should 
be overcome. Don't let your determina
tion to speak out In a meeting on mat
ters In which you are Interested, lie nul
lified by the want of a little courage on 
your part. Get up and have your say- 
every time you do so you will find It 
easier, and before you know It, you will 
be able to talk as well, and as long as 
some of the most eloquent of the speak
ers at the meeting.
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MISREPRESENTING GOODS.
There In little question but that, the

oretically, the average merchant sub
scribes to the highest ethics of shop-keep
ing, says the Michigan Tradesman. He 
finds, Indeed, a certain moral satisfac
tion when giving his concurrence to the 
opinions of speakers and writers on trade 
topics, who assume to teach from an ele
vated point of view, and though It Is a 
question when, after all, In the practical 
application of such theories, there Is not 
a great deal of divergence from theory 
Itself, possibly the temptation to have a 
lower code of business ethics than what 
Is conceived to be absolutely just, has 
Its strongest force In the matter of repre
senting goods to customers.

An esteemed English contemporary 
suggests that “ there Is a song of a not 
very elevated character which carries the 
refrain, ‘ It's all right. If you love the 
girl,’ and we fear,” It adds, “ there may 
be here and there a tradesman who sings 
as a lullaby to his own conscience. “ It’s 
all right, If you sell the goods.’ But 1» It? 
Is It even all safe and prudent and good 
policy ?”

While this may be regarded as shift
ing the question to a very much lower 
plane. It has the advantage of attract
ing more attention. Our English con
temporary argues that the chief reason 
for a lowering In ethical considera
tion of the practical side of this question 
is that “ we all know how to live up
rightly and won’t, whereas we do not 
know how to make fortunes and wish 
we did.” It, undoubtedly, Is true, that 
business morally has a much better 
chance, If the odds are In favor of Its 
paying a dividend In hard cash.

The solution of this question In a way 
that deals fairly with the consumer and 
satisfies him, and Justifies the merchant’s 
own conscience, even when tried rigidly 
by the standard of the highest business 
ethics, Is to handle only good goods.

We have no question that a man Is a 
better man, better satisfied with hlmseld, 
better contented with his business, more 
successful In his business, more popular 
with his customers, and more likely to 
obtain larger custom, If he sells goods 
that he does not feel he Is compelled to 
misrepresent In order to make them 
move. Good goods at fair prices, when 
put into practical effect, therefore satis
fies not only the moral, but the material 
side of the merchant’s life. There can be 
no possible reason why a merchant 
should not adopt that motto as his own, 
anil put Into practical operation. Poor 
goods at any price do not pay In the 
long run. Good goods at a fair price 
always pay.

THE RICE TRADE.

Among the earliest grains that have 
been cultivated for food by the human 
race, rice has taken the most prominent 
part, says the New Orleans Delta. The 
area of cultivation has been broader, and 
the amount of the grain produced has 
been greater than any other cereal. Its 
introduction Into China Is wrapt In the 
mists of tradition, though the historians 
of the Celestial Empire gravely state 
that it was first cultivated 2822 years 
B.C. No proof can be given for this state
ment, yet It Is a fact that royal favor 
has been extended to encourage Its culti
vation. Its success or failure as a crop, 
at the present time, means plenty or 
famine to about 800,000,000 people.

Owing to the cheapness of labor In the 
countries of the east, the methods of cul
ture are rude In the extreme. Almosts

everything Is done by human hands as 
men are numerous, and little value Is 
put upon their labor. Both upland and 
lowland rice Is grown In China and India, 
but with an Immense acreage lying on 
each side of rivers and smaller streams, 
with low banks that annually flood the 
adjacent territory. It Is easy to raise 
lowland rice, In many sections two crops 
being produced each year. The grain Is 
harvested In the most primitive manner, 
the yield, however, being enormous, 
amounting In a season to 250 billion 
pounds, equal to about fifteen hundred 
times as much as that produced In the 
whole of the United States.

The production of rice In the United 
States presents no such startling figures 
as that of the east, which raises this 
cereal not only for the consumption of Its 
enormous population, but ships It to the 
thickly populated portions of Europe, 
England, Germany and France taking a 
large proportion of the export. But 
from the beginning of rice culture In the 
United States to the present, most grati
fying progress has been made. The first 
rice was brought to Charlestown, 8.C., In 
1694 by a vessel from Madagascar to 
Liverpool, driven out of Its course by 
storms. The captain gave a handful of 
rough rice from the cook’s stores to 
Landgrave Thomas Smith, who was at 
that time governor of the colony. He 
planted it in his garden. From the seed 
raised the colonists were supplied, and 
this was the beginning of the Carolina 
rice Industry. This new food product 
was a great boon to the settlers In a 
new country. The product soon amount
ed to a much greater yield than was 
needed for home consumption, and from 
1720 to 1729 Inclusive the exports were 
44,081 tons. From 1780 to 1739 the ex
ports reached 99,905 tons. Most of this 
rice went to Holland, Hamburg and Bre
men. Thirty years after over 24,000 tgns 
were shipped In a single year, of wKlch 
Great Britain took 12,000 tons. Up to 
1860 rice was an Important article of 
export, but from that date the home de
mand has been greater than the amount 
grown In this country. In 1870-1 the 
total rice production of the United States 
was 52,892,400 pounds, and In 1891-2 It 
was 155,665,600 pounds.

NEGATIVE ATTRIBUTES OF THE 
MERCHANT.

A little boy once defined “salt” as “ the 
stuff that makes potatoes taste bad when 
you don’t put any of It on I” This de
lightful definition suggests that what 
not to do Is as important a question 
in developing a success as the question 
of what to do ; and suggests also that 
the negative qualities In a merchant's 
equipment may be as necessary to con
sider as his positive requirements, says 
The Keystone.

Let us name, then, some of these valu
able negative methods of the proper mer
chant, confining ourselves to mental 
characteristics and Ignoring, for the pres
ent, practical details.

He does not pretend to know every
thing ; he conveys the Impression to Ills 
customer that he absorbs wisdom from 
that customer on all subjects outside his 
vocation.

He does not dispute with the custom
er, for he knows that “to win the argu
ment is to lose the sale.”

He Is not brusque .to strangers. He 
cannot fathom the stranger's business In 
advance, and may possibly close the door 
to a good buyer.

He does not boast of his extravagan
cies. There are more men In the world of

economical habite than there are spend 
thrift fools, and It Is always well to “tie 
to” the good opinion of the good house
keeper.

He does not Interrupt, does not look 
bored.

He does not call people “cranks” who 
disagree with him ; for he knows that 
everybody. Including himself, Is a crank 
to some degree.

He Is not fussy and demonstrative In 
his forms of politeness ; and therein shows 
that he Is well bred.

He Is not ungenerous In his comments 
on competitors. He recognizes the wit of 
“damning with faint praise”; possibly he 
goes further and praises to the point that 
carries a conviction to the mind of the 
listener that such generous mention of a 
rival could only Issue from assured pros
perity.

He Is not Insensible to the advantage 
of “keeping In” with the society leaders, 
especially of the gentler sex. He knows 
the value of this potent medium of adver
tising.

He Is not—so many things that It would 
be safe to state, comprehensively In, de
scribing the true merchant—he Is not un- 
llk# the true merchant.—Indlstrlal Jour
nal.

RAISIN GROWERS’ TRUST.

The California raisin growers continue 
hopefully forming combinations, though 
past experience has not proved that the 
efforts are likely to be of much use. Re
cent advices are that the growers of that 
state are forming a trust to be known as 
The California State Raisin Growers’ As
sociation, and some final arrangements 
were made at a meeting of producers In 
Fresno last week. It Is said that the 
packers and brokers are to be admitted 
to the organization, but will have to pay 
a higher entrance fee than growers, and 
that In the executive committee of sixty, 
which Is to be selected, forty will be 
growers. According to the plan of the 
trust, It Is understood, the packers and 
growers must give bond to maintain 
prices. Raisins will be consigned only to 
packers and brokers who have given $10,- 
000 and $20,000 bonds respectively, not 
to sell at a figure under the set price.

A STORY OF AN ENGAGEMENT RING.

“ When I was a young man,’ said 
Bodkins, “ I was employed In a large 
house In the city, and fell in love with a 
young woman, to whom I became-engag
ed. About two months before we were 
to be married I was sent to Australia 
on Important business, occasioned by the 
death of one of the firm in that country. 
I took an affectionate leave of my Intend
ed, and promised to write to her often.

“ I was detained longer than I expect
ed, but just before I sailed for home I 
bought a valuable diamond ring, intend
ing It as a present for my sweetheart.

“ As I was nearing the shore, and read
ing a paper which the pilot had brought 
on board, I saw the announcement of her 
marriage with another, a man I knew 
very well, which so enraged me that I 
threw the ring overboard.

“ A few days afterward as I was din
ing, fish was served, and in eating a por
tion, I bit Into something hard, and what 
do you suppose it was ?”

“ The diamond ring,” exclaimed several.
" No,” said the merry Bodkins ; “ It was 

a fish bone.”
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FRENCH CHAMPAGNE.
The vineyard district of France, from 

which is produced substantially the 
world’s supply of champagne, Is contain
ed within an area of thirty miles square. 
Keims Is its commercial and cathedral 
city. The vine lands of this area produce 
the white, red and black grapes from 
which champagne is made, and yet these 
same roots planted beyond the confines 
of this district fall to produce grapes 
from which the high quality of wine, per
fect in boquet and flavor, can be obtain
ed. Why the territory is so limited, why 
it may not be extended indefinitely, are 
queries the agricultural chemist has left 
unanswered. Again, with all the care 
and attention given to the cultivation of 
the grape here, It is impossible, from year 
to year, to attain anything like uniform
ity In the quality of the harvest from 
the same vines. The season, with Its vari
ety of rain and wind, and sun, seems to 
l>e the potent factor. The fertilisera used 
upon the soil and the care bestowed upon 
the vines are second to that mightier 
power.

In some years the harvest is so inferior 
that the wine made Is either saved for 
blending with later vintage, or bottled 
and sent out under a label invented by, 
or bearing the name of some dealer who 
purchases the entire vintage. Even in 
the best years some portion of the harvest 
will fall so far below the required stand
ard that its product can only be labelled 
and sold as cheap or rejected wine. There 
is no doubt, however, that the cham
pagne lioust- of France, after learning 
something of the nicety of the palate of 
their customers, cater accordingly.

The English taste Is said to be the best, 
the most exacting, and to be satisfied 
only with the top of the vintage. In fact, 
there is no first-class hotel or restaurant 
in England which would pretend to print 
its champagne wine list without naming 
the year of the vintage. On this list one 
will never find the off year vintages— 
those in favor for the past ten years be
ing 188(1, 1884 and 1887. The vintage of 
the year 188b Is said to be the best for 
many years. The average host in Eng
land offers to his guest not only a choice 
vintage, but his champagne fully ten 
years old, while the average host in this 
country is governed in his selection sole
ly by the label on the bottle. In short, 
dining as a fine art has reached some of 
our dulis and some of our homes, but 
the busy citizen oi this country, as a rule, 
leaves the details of his state or social 
dinners entirely to his caterer.—Floyd B. 
Wilson, in December Lipplncott’s.

CARELESS CLERKS.

There are some employes in stores who, 
though not really dishonest, are equally 
dangerous to merchants. Those are the 
careless ones. Though they will not actually 
steal, still they are as criminal as the thief, 
The losses incurred through the carelessness 
of employes often escape notice, for it is a 
species of viciousness the results of which 
are not always apparent. Yet the merchant 
suffers all the same. Perhaps we are wrong 
in deeming this trait vicious. At worst it is 
but a deplorable weakness of character, often 
not latent, but acquired by an unwise train
ing. For the possession of this drawback in 
charade-, people invariably have to lay the 
blame with those on whom their early train
ing depended. The boy who learns his early

lessons from the man who conducts his busi
ness in a slipshod or haphazard manner 
cannot help possessing a disregard of order 
in his later years. Habits are easily acquired, 
but it is wofully hard to rid oneself of them, 
especially if they are bad habits. The clerk 
who is careless in even the most trivial 
things, never will be successful. Business, 
like life, is a series of incidents ; on the at
tendance of each item depends the success 
of the whole. The man who shirks, disre
gards or ignores trifles will not be successful 
in the main, for great things are but an ag
gregation of little things.—British Columbia 
Commercial Journal.

HOPS ON THE PACIFIC COAST.

During December the overland movement 
of hops from California amounted to 327 
tons, of which 279 were from Sacramento, 
says San Francisco Commercial. During 
the same month the movement from Port
land, via the S. P. Co's connections, reached 
305 tons, within 22 tons of the total ship
ments from this state. While the market 
may not be termed active, there is still an 
inquiry of fair proportions, and occasionally 
a shipment is manifested at a higher figuré
es was the case recently, when 22%c was the 
rate given for a small lot. Sales are also 
quoted at içjjc per lb. Shipments for the 
week were small, only 274 lbs. finding an 
outlet in that way.

A REMARKABLE FIG TREE.
Fig trees grow in Brittany, usually in shel

tered places where they are rarely much 
taller than the structures which protect 
them. Near Roscoff is a tree of unusual 
size and which is very famous. It is about 
the same height as the other trees of the 
region—say twelve or sixteen feet—but cov
ers with its branches a surface which may be 
estimated at about four hundred square 
metres. It is situated in a farm garden. Its 
single low, gnarled trunk is partly enclosed 
in a broad wall, so that it is difficult to mea
sure its diameter exactly, but it is in the 
neighborhood of twenty inches. From it, 
starting at about six feet from the ground, a 
great many limbs extend horizontally in all 
directions—some of them as far as fifty feet. 
These limbs are supported on two garden 
walls and on thirty-eight granite posts, be
tween two of the rows of which is a covered 
alley-way, about eighty feet long. A French 
writer, M. A. Mehard, says that when he 
saw this tree for the first time, in September, 
1884, it was covered with a thick, green foli
age, and had on it a great many figs, some 
of which were beginning to ripen. He asked 
how old it was, and was told that the oldest 
persons in the region had never known it to 
be different from its present appearance. 
“ How many figs a year does it bear ?” “ As 
many as we want ; if we pick them every 
day, there are always some left." “ But how 
many do you pick a day ?” “ Several baskets

a season ” (or two or three months). “ Is it 
still growing ?” “ Yes, sir ; it would soon 
cover the whole plot if I didn’t cut off the 
ends of the limbs every year." It is true 
that the tree, though very old, is still vigor
ous and bears good fruit ; and that, notwith
standing the disproportion between the 
trunk and branches, the latter make good 
growths. The tree stands at the extreme 
limit of vegetation approaching the seashoiy

EDDY A MATCH FOR THE 
CANNIBALS.

It was the good ship “Betsy Jane”
From Halifax sailed so gay.

But she got wrecked on a cannibal isle 
Some thousands of miles away.

And only two of her crew were saved 
From the maw of the hungry sea 

And they were seized by the cannibals, who, 
Decided to cook them far tea.

Now Jack was plump and the savages grim, 
Proceeded this tar to fix 

While the cook was essaying a light to procure 
By rubbing together two sticks.

Jackeyed the proceedings with mournful gaze 
But true to bis nature polite,

Remarked, “if you’ll kindly permit it, I’ll show 
You, how civilized men get a light.”

He drew a match from out his box 
And striking it soon had a blaze 

But the niggers were paralyzed almost with 
fright

And stood open mouthed with amaze.

For they landed that Jack was a wizard d'ye 
see

And speedily he was released 
And Bill his mate was seized and prepared 

To furnish the cannibal feast.

Now Bill was posessed of a match box too, 
And he, not to be outdbne,

Proceeded to try and produce a light 
Exactly as Jack had done.

But his matches alas, they all missed fire, 
And never a one would light,

And he saw that nothing could help him out 
Of his beastly unfortunate plight.

Then up spake Jack : “ Oh Bill my mate, 
“You now can plainly see 

“ How blessed a man is who has a wife
“ With her head screwed on properlee.

“ My Nance, she always will buy of the best 
“ While your Poll made the fatal mistake 

“Of buying of Matches because they were 
cheap

“ That wasn’t of Eddy's make.

“ Farewell my shipmate, fare ye well 
“ 1 see that the kettle is ready,

And you must be boiled while I live and re
joice

“That my matches were made by Eddy.” 

Moral, Always buy Eddy's Matches.
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SHOE BLACKING.

In speaking about shoe-blacking the other 
day, a gentleman who has given the subject 
some attention advanced the manner in 
which the dull material is converted into a 
shining surface. “ The principle ingredient 
in good shoe polish," said he, “ is bone-dust, 
*hich is nearly pure carbon. You know 
that a diamond is the purest form of carbon, 
and that nothing else glistens so brightly. 
Well the polishing brush is made of hair, 
and hair is a good conductor of electricity. 
Now,I will explain how I account for the po
lish on your shoes, as a schoolmaster would 
elucidate an abstruse problem. By using 
the polishing brush on the surface of your 
shoe electricity is created by the friction, 
and you know electricity crystallizes. Well, 
this is the whole thing in a nutshell : The 
friction of the brush creates electricity; the 
electricity crystallizes the blacking and the 
blacking is converted into diamonds of in
finitesimal size. So that whenever you 
polish your shoes the dusky paste is trans
formed into glistening gems, and your feet 
are actually decorated with diamonds.”— 
Minneapolis Commercial Bulletin.

ELECTRIC SUGAR REFINING.

Alter the swindling episode of a few years 
ago which made the mere mention of elec
tricity in connection with sugar refining an 
occasion for ridicule, it is agreeable to find 
that the subtle fluid is really “ getting there.” 
“ As an instance of the partial employment 
of electricity in sugar making,” says the 
Sugar Bowl, “ may be quoted the fact that 
at the Hoym factory in Anhalt there has 
been at work since the middle of November 
a process for purifying the diffusion juices 
by means of electricity. The proprietor, 
Herr Behm, is ciedited with the statement 
that the cost of settipg up was already cov
ered at the end of five or six days' working. 
The advantages are said to be ; The small 
quantity of lime required ; successful filtra
tion of the scums even where the beets were 
in very bad condition ; easy boiling and 
evaporation ; a dry masse cuite ; a polariza
tion always above 98 degrees, with a yield 
of 7t per cent, or more of the weight of 
masse cuite. The sugar tests very high, be
cause of the relatively small quantity of ash, 
varying between 0.36 and 0.40. The ciys- 
talization of the lower products was rapid, 
and high yields were obtained in all sugars. 
It is thought that the saline contents may 
be still further reduced by at least 0.10.”

In view of these statements, the Mer
chants' Review, which now so vigorously 
ridicules the idea ol beet sugar culture ever 
being made profitable in this country with
out a bounty, is reminded of the old saw— 
“ He laughs best who laughs last.” Indeed 
it is very unsafe, in this day when the unex
pected and marvellous is happening so fre

* M

quently, to do much prophesying about what 
can be done.

Why, by the time the sugar bounty law 
expires by limitation, our esteemed may be 
sweetening bis coffee with sugar produced 
by just pressing the button and at a cost of 
2 cents a pound. That is unless retailers 
conclude to discontinue the practice of sell
ing it for fun rather than for profit.—Com
mercial Enquirer.

TAKEJIME.

Every day you hear some business man or 
merchant complaining that he gets no time 
for doing thus and so. It is a very conven
ient excuse for negligence or lack of a proper 
system of working. The fact is, there is a 
time for everything under the sun, if people 
will only take it, by seizing time by the fare- 
locks as they should. A man has no busi
ness to work at anything that he has not 
ample lime for doing, and doing well. If a 
business man gets insufficient time to attend 
properly to all the details of his business, 
there is something radically wrong with his 
system, or in the running gears of his estab
lishment, that should be righted at once. He 
lacks sufficient help in some department, or 
is practising false economy, or else wasting 
time somewhere.

Some people foolishly fancy that they get 
no time for any rest or recreation, they do 
not even find time to eat or sleep properly, 
but get so wound up in their business that 
they fly around like a buzz saw, and those 
nervous, restless mortals are never still. 
They are a sort of animated perpetual motion 
machines. There seems to be no happy 
medium ; people either wear out or rust out, 
and one way of giving out is as bad as the 
other.

There is a vast difference between the 
systematic, methodical, regular, steady • 
going business man, and the one who flies 
around until he flies off the handle, and 
never gets time to properly oil up. These 
are they who fill our lunatic asylums, or plod 
around as poor nervous dyspeptics and drop 
into an early grave, because they never got 
time to attend to nature's laws. Old father 
Time reaps them in with his keen-edged 
scythe, and they are harvested before they 
are ripe. They have to take time to die, and 
it is only then that they get their long- 
neglected rest. The wise man of Holy writ 
said : “There is a time for all things,a time 
for rejoicing and a time to mourn.”

The true business man never finds time 
too precious to waste in frivolous things, but 
he has always time for a pleasant word for 
those around him. He works like clock
work, and takes time to get around before 
he runs down. He keeps his hands busy as 
well. He never wastes time in long stories 
and useless talk argument. He works easily 
and smoothly because he is systematic. He 
finds time to eat his food with a relish, to 
sleep and rest, to get acquainted with his wife,

and play with his babies. He never says : 
“ I had no time to attend to that little mat
ter,” because he is punctual to the stroke. 
He is like a time-piece well regulated. If he 
does go on tick he is punctual to the hour. 
He strikes—“ while the iron is hot.” He 
keeps all his appointments and engagements 
to the letter, and those with whom he deals 
know that they can trust and depend upon 
him. He is a good time-piece, and all men 
look up to him with confidence, that they will 
never be too late for the train.

It is not steady work that kills. It is 
nervous, fretful worry. It is letting your 
clock get too fast or too slow. It is getting 
out of plumb with the world. My friend, if 
you are a business man, keep your works 
clean, well regulated and balanced. Mark 
time as you go, and do not get wound up too 
tight, or fly off your balance, until the main
spring of life has worn out by time’s unceas
ing stroke, the wheels have ceased to re
volve, and the clock has struck, “ never to 
go again," until it is prepared by the great 
Creator.—Detroit Herald of Commerce.

KEEPING GRAPES FRESH.
The following recipes were given at a 

fruit growers’ meeting in Ohio: 1, Dip 
the stems of the bunches where broken 
off, Into melted sealing wax and pack 
them In cotton in large packing boxes. 
Tliey must be kept where It Is dry and 
cool. 2, Towards the end of October cut 
the shoots with the cluster attached, 
sharpen the lower end to a point and 
stick them into a potato. Spread the 
branches out on straw or dry hay, so 
they sliall not touch each other. The 
grapes must be placed where It Is dry 
and cool.

SIZES OF ORANGES.

We note fn some of our esteemed con
temporaries published In one or other of 
the newer “citrus belts” that the pros
pect of a good crop of very large oranges 
in their localities Is spoken of with great 
exultation. It is not known perhaps to 
many people besides experienced orange 
growers and packers, that large oranges 
are not in highest favor. In the case of 
apples, pears, peaches, prunes, anricots, 
grapes or olives, the larger they grow 
the more valuable the crop. Not so with 
the orange. A box containing 200 
oranges of any grade will generally sell 
for more In any market than a box of 
the same site containing 112 or 06. It 
may be said that the orange Is about 
the only fruit In California whose large 
size, other things lielng equal, works 
against Its commercial value. The cause 
of this Is that “an orange is an orange” 
with many people, and the retailer finds 
that the price he must ask for the large 
fruit checks sales ; while the hotel men 
and restauranteurs find that the aver
age guest Is much more likely to eat one 
large orange for his desert than two 
small ones, probably costing less. Thus 
for a large part of the trade, the smaller 
sizes are most popular, especially the pa
per rind St. Michael. The sizes running 
176, 200, or 225 to the box are of late 
more sought after than those of larger 
size requiring but 86, 112, 128, 146 or 
160 to fill a standard box.—California 
Fruit -Grower. 4
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FIGHTING
AGAINST LIMITED PRICES.

The New York Retail Grocers 'Associa
tion has determined to make a fight 
against the methods frequently adopted 
by manufacturers and jobbers for the pur
pose of preventing price cutting, and 
which is now almost universally known 
as “ limited prices.” The association 
claims that such manipulation of the 
market is in violation of state laws, and 
they are determined to bring the matter 
to the attention of the proper authori
ties. One of the most prominent members 
of the association, in discussing the mat
ter with a Commercial Bulletin reporter, 
said : “ The point of the matter is this : 
Many manufacturers have entered Into 
arrangements with wholesale dealers by 
which it is Immaterial what quantity 
the retailer is able to buy and pay for, 
he cannot get his supplies of * limited 
goods’ at any less price than that at 
which the wholesaler will sell them. The 
position of the retail grocer Is, that we 
want a man who has been able to build 
up a big business by hard work, energy 
and attention, and‘who is consequently 
in a position in which he can buy jobbing 
quantities, we want him to be placed 
in a position for buying his supplies 
equal to any man In the trade. For In
stance, If I wanted fifty cases of certain 
goods, and that was the quantity speci
fied to be bought: by wholesalers, I ought 
to be allowed to buy and pay for them 
at the same price as the wholesaler. In 
other words, it is not fair that large buy
ers should, by a combination of whole
salers, lie forced to buy their supplies 
through wholesalers. Nor is it fair that 
they should be forced to pay manufac
turers’ prices containing wholesalers’ 
profits. It really resolves Itself into a 
matter of justice. An effort was made,for 
instance to get the sugar trust to refuse 
to sell to my firm, but the trust had been 
supplying us (through one of the compon
ent companies) for forty-five years, and 
refused to cut us off. I wish it distinctly 
understood, of course, that we do not at
tack the system by which manufacturers 
establish a smaller quantity which they 
will sell to buyers. That is businesslike. 
But what we want is to have buyers 
who are able to buy the amounts manu
facturers name treated fairly. Retail 
grocers will always be able to purchase 
from manufacturers, no matter what lim
it Is placed as the lowest amount of 
goods to be sold If one dealer can not, 
two can, and If two can not, three can, 
and so on.”

ORDERING GOODS.
If the following suggestions about or

dering goods, offered by the Western Mer
chant, were generally followed, dealers 
would experience less trouble and secure 
much greater rapidity in the filling of 
their orders.

1. Write only on one side of the paper. 
The other side Is apt to be neglected, and 
it is inconvenient for reference after the 
order is filed away.

2. Do not mention a remittance and 
order goods on the same sheet of paper. 
The remittance goes to the cashier, and 
the statement that you sent It should ac
company It to assure your getting cred
it for the amount. The order will go 
to the order clerk.

8. Do not send an order and complaint 
about a former bill of goods, or a claim, 
on the same paper. The complaint must 
go to the claim clerk for adjustment, 
while the other goes on to the order 
clerk. Write on separate sheets of paper.

4. It is better not to write part of 
your order and then Introduce some sub
ject, foreign to the order, on the same 
sheet. The stock clerk who is getting out 
your order has no Interest in your re
marks which do not refer directly to the 
order before him.

5. Not signing orders is more common 
than anyone would suppose. It leads to 
much annoyance and delay. Even if you 
have a printed letter head with your 
name and business on it, it is no proof 
that you sent the order unless you put 
your name to It.

6. Stamp the envelope ; the neglect of 
this often sends the letter to the dead 
letter office Instead of Its proper destina
tion.

7. Write plainly. Do not crowd what
you have to say, but take anothepsfleet 
of paper to finish. f

8. Give full particulars concerning tlie 
article so that no mistake will be inedex

9. After the shipper delivers the gohds 
to the transportation company, and 
takes their receipt for them in good con
dition, his responsibility ceases, so If they.

, do not reach you make your claim 
against the transportation company, for 
the shipper cannot do anything from his 
end of the line. Claims must be made 
from point of destination.

BUSINESS IS BUSINESS.
There lives in the city of New York a 

man who has accumulated quite a for
tune by simply advising people what to 
do. There always will be a large num
ber of persons who are unable to rely on 
their own Judgment, and others come to 
a conclusion with ease and certainty.

A young man had accumulated 81,000, 
and was debating whether he should buy 
a small candy store with it, or whether 
lie should lend It on a mortgage. This 
Latter he knew was a secure way ; the 
other promised great profits. In this per
plexity lie saw an advertisement :

“ Advice given to those going Into busi
ness.”

After stating his case, the councellor 
said :

“ My fee will be $5 In advance.”
When this was paid, he said :
“ Do you understand the candy busi

ness ?”
“ No ; I did not think It was necessary.

I expect to supervise It generally.”
" Then you will lose your money in 

three months.”
“ You think I had better loan the 

money on a mortgage ?”
" I did not say that. What is your 

business—that Is, what do you perfectly 
understand ?”

“ I know the pickle business through 
and through. I can make pickles of all 
kinds, but I do not like it.”

“ Never mind what you like. Go and 
get a small place and make pickles ; go 
from hotel to hotel, restaurant to res
taurant, and sell them. In ten years you 
will come back and see me ; you will have 
$10,000 at least.

As the young man was going away he 
was called back.

“ Here Is a card. I want you to put 
it where you can see It 100 times a day." I

These were the words on the card :
“ Business Is business. Men don’t do 

w,hat they like ; they do what they can.”
The card had a strange fascination 

for him. He read It with care as he walk
ed along the street. As he studied It, a 
new light entered bis mind.

He found a dingy basement, and bagan 
to arrange for hie operations. Of course, 
vinegar must be got ; several barrels of 
It. Some was offered at ten cents a gal
lon and some was shown at five cents.

“ Which shall I take ?” He thought of 
the w?ords on his card. He seemed to see 
the people testing hie pickles, and not 
liking them, depart without buying. 
“They will know good vinegar,” thought 
he, and so he bought the honest stuff.

In a few days several tubs of material 
were ready, and he knew he must mar
ket them. Now, he greatly dreaded to 
face strange people, and push his goods 
upon their notice. He never had courage 
when a boy, and now as a young mas 
he felt more timid, It seemed. But he 
thought of the words of the card and 
entered a restaurant.

The evident manager was a blooming 
young woman, and the pickle dealer was 
more afraid of women than of men. But 
“business Is business” repeated Itself over 
in hh|i mind.

The answer to his statement was that 
ills pjtkles would be tried, and If found 
all right, would be purchased.

“ Glad I got that good vinegar !” 
thought the young man, and he began 
In the maxim that his adviser had given. 

_He began to feel a courage he never ex
pected In meeting people and trying to 
sell his goods to them.

Calling at a store to get, If possible, 
an order for pickles in bottles, he was 
quickly and rudely met with : “ Don’t 
want to see any such stuff !” Noticing 
the utter dismay on the young man’s 
face, the merchant said, short and sharp: 
“ Don’t you know enough about business 
to put up goods attractively ?”

As he retreated, ruffled and disheart
ened, the maxim repeated itself over and 
over again, with this additional sentence: 
“ It Is business to put up goods attrac
tively.” He sought out a lithographer, 
and had some handsomely colored labels 
printed. “ They will buy the bottles," 
said the friend, “ Just for the picture you 
have on them.”

When he had gained sufficient courage 
he again sought out the merchant who 
had rebuffed him.

“ I have come to make you a present 
of a bottle of pickles.”

“ Why do you make me a present of 
them ?”

“ Because the advice you gave me was 
worth a great deal.”

The morning of the Fourth of July 
came, and he pondered whether to go to 
his store or not. All at once he thought, 
people going out on picnics will want 
pickles. It was the magic words on the 
little card that ran through his mind. 
He found, as he had thought, a large 
number of buyers waiting for him.

The little card was consulted In all 
kinds of weather. If a man made a pro
position to him of any kind, and he was 
in doubt, he would go and look at the 
words, though he knew them by heart 
already. One day a cheese merchant 
came to pursuade him to buy his stock. 
“ People,” said he, “ who buy pickles al
ways buy cheese ; you will do a big 
trade.”

It was a temptation. He went to look 
at the words and studied them Intently, 
trying to think out their application to 
the case in hand.

“ Men do what they can,” he reflected. 
“ I would like to sell cheese, but I know 
I can sell pickles." Then he returned. 
Now he was resolute and firm, although 
by nature easily bent and swayed by the 
words of others.

“ Business Is business," he said. “ I am 
In the pickle business ; If I cannot make 
money in this I shall quit and go Into 
something else ; but I shall not have two 
kinds on my hands."

When the ten years were up, of course 
he had the $10,000, and more to.—Coun
try Merchant.
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A CATALOGUE such as we published last week, serves as a refer
ence and a reminder to the buyer. Many staples in the grocery line are 
advancing, including FISH. Now is the time to place your orders.

Some of the following are useful lines :—
Skeena Salmon, 
Beaver Salmon, 
Holman's Lobsters,
C. P. Co., Lobsters, 
Maple Leaf Lobsters, 
Thistle Haddies, 
Golden Haddies, 
Eclipse Mackerel,

Holman's Mackerel,
Mackeral in Tomato Sauce, 
Anchovies in Salt,
P. & C. X Sardines,
P. & C. X
Andrien X “ in Tomato,
Albert X
Le Grand X “ “

Albert X Sardines, 
Albert X “ 
Sportsman X “ Key, 
Bordelaise X “ “
Vatel X “ “
St. Jean X Sardines,
St. Roche X “

LUCAS, STEELE & BRISTOL, TS- Hamilton

COUNTER TEA HIXER. . Patented in Canada.

The most useful article ever introduced to the retail trade.
Every purchaser delighted.

A great time-saver and perfect mixing machine.
Made entirely of brass. Worth ten times its cost to 

any grocer.
W. H.Gillard&Co.Sent to any address on receipt of $1.50.

^rho°cleerssa^ HAMILTON

RAM LALS TEA Holds the Fort
Sold Only by the - - 
Retail Grocery Trade

Always same blend.
Never gets dusty on the Shelves.

(Sells too quickly)

JAMES
One sale always leads to a repeat.

TURNER <& CO.,
WHOLESALE AGENTS, HAMILTON.

<6A\0/NS00N ^ J PURE INDIAN TEA. Always relia 
ble, never changes. In cases of 60 
1 lb. caddies, or i2p halves.

WE HAVE JUST RECEIVED NUMEROUS LINES OF INDIAN AND CEYLON TEAS,
IN CHESTS AND HALF CHESTS.

PUT1 A Tvrn A ~R,~P BXjEHtSTZDZEZD TEAS.
OUR BLENDING DEPARTMENT IS NOW OPEN, UNIFORMITY CAN BE RELIED ON. WE HAVE THE 

FIRST CHOICE OF THE MARKET AND THE BEST ESTATES AT OUR DISPOSAL, AND GUARANTEE EXCEL
LENT VALUE. WRITE FOR PARTICULARS.

STEEL HAYTER & CO.
11 AND 13 FRONT ST. EAST Growers’ and Importers, Toronto,
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[This department ie made up largely of itemi 
from travellers and retailers throughout the 
Dominion. It contains much interesting informa
tion regarding the movements of those in the 
trade. The editor will thank contributors to 
mail copy to reach the head office Tuesday.J

The Woodstock merchants are In re
ceipt of green goods circulars.

The Toronto Retail Grocers’ Associa
tion expect to clear about $60 from the 
the recent at home.

Last week's sale of oranges and lemons 
in New York Indicated a slight advance 
over previous offerings.

Nearly thirty-three million pounds of 
maple sugar were manufactured In the 
L'nited States last year.

A tobacconist of tills city named John 
Beeton lias been fined $10 and costs or 
20 days in Jail for selling cigarettes to 
a minor.

Madame Carnot, the French President’s 
wife, enjoys a cigarette regularly after 
her meals. She only smokes a mild,sweet- 
scented tobacco.

A Baltimore canner writes that 1892 
packs standard 3-pound tomatoes have 
been sold at $1.15 per dozen In that mar
ket during the past few days.

Nearly or quite 1,000 bags of evaporat
ed California peaches, have, It is reported, 
lieen purchased In New York by Jobbers 
at 13 to 13 l-4c. during the present week.

Mayor Gilroy Thursday afternoon laid 
tlia corner stone of Grocers’ Hall, New 
York, now in course of erection at Nos. 
138 and 140 East Fifty-seventh street.

They had been discussing the pronoun- 
elation cil “oleomargarine,” and finally 
agreed to leave It to the waiter, but he 
hedged. “You see,” said he, “I have to 
pronounce it butter or lose my Job.”

It 1s said that many canners of the 
United States are delaying their con
tracts for the coming season's supply of 
cans, for the reason that they expect the 
pewly elected Democratic administration 
to repeal the duty on tin plate.
The memljers of the Retail Grocers’ Union 
ami their guests assembled at Lenox Ly
ceum at 2 o’clock and marched in a body 
to the hall. Nearly every member of the 
Board of Aldermen was on hand.

A bill to regulate sardine packing on 
the Maine coast has reached the third 
reading at Augusta, and the indications 
are that it will become a law. If It does, 
the standard of American sardines, to all 
accounts, will be changed for the better.

The bull interest In New York in dried 
California Lima beans bid $2.10 per 
bushel, landed at Ban Francisco on the 
line of 5,000 bags new goods to arrive, 
and rumor has it that a seller was found 
at that price.

The retail Grocers’ Association Is 
wrestling with the question of the classi
fication of eggs, and the members talk 
of compelling the wholesale dealers to 
mark the boxes In order to show whether 
the eggs arc cold storage or fresh.

" Why, Marie, bow could you bring 
yourself to marry a man In such a vul
gar business 7 He sells lard." “ Maybe 
he does ; but I want you to understand

that there’s nothing vulgar about his 
business. It’s refined lard."—Buffalo Ex
press.

The aggregate supplies of flour In Can
ada and the United States Jan 1, accord
ing to Liverpool Commercial Trade News, 
were 1,629,000 sacks. Including Ameri
can, British and Paris stocks, the total 
given Is 8,682,000 sacks. Sept. 1 last 
the total was 2,870,000 sacks.

The ancient city guild In London, Eng
land, originally known as “pepperers," 
and now as grocers, opposite the Bank 
of England, has been pulled down, and 
a £100,000 building erected In Its place. 
Its formal opening by the Worshipful 
Company of Grocers was a big success.

The increased shipments of pepper from 
the Straits to America and England dur
ing the month of January, as compared 
with last year, Is a matter of some com
ment among the trade, but accounted for 
on the assumption that new crop par
cels are commencing to move, and find 
current rates fairly satisfactory.

THE GROCER Is In receipt of a neat 
little book Issued by Francis H. Leggett 
A Co., of New York. It quotes every de
scription of salt fish, and also gives a 
good deal of Information, in a few words, 
about piscatorial Industries for many 
years back. Copies can be obtained free 
on application to Leggett & Co.

Commencing with 1887 and ending with 
December 81, 1892, comprising six years, 
the Imports of oranges In boxes at New 
York were as follows : 1887, 1,187,287 ;
1888, 791,189 ; 1889, 829,501 ; 1890,822,- 
980 ; 1891, 676,489 ; 1892, 421,265. Lem
ons-1887, 1,548,859 ; 1888, 1,451,468 ;
1889, 1,816,908; 1890, 1,495,016; 1891, 
1,847,762 ; 1892, 1,622,545.

The Peterboro’ Cheese Board have elect
ed these officers for the ensuing year : 
President, J. M. Drummond, Keene ; vice- 
president, John Cruess, Mariposa ; sec
retary, M. E. Sanderson, Smith ; treas
urer, 8. Edwards, Dummer. A commit
tee was appointed to confer with the 
Cheese Makers’ Association and cheese 
buyers regarding the appointment of an 
Instructor.

The ninth annual meeting of the West
ern Packers’ Canned Goods Association 
will be held In St. Louis, Mo., Feb. 22-24. 
The association extends a cordial Invi
tation to not only packers within the 
territory of the association, but also to 
the delegates from all other associations, 
manufacturers of machinery, cans, boxes, 
labels, and dealers In seeds, canners’ sup
plies, etc. The Laclede hotel will be the 
headquarters of the association.

A writer at Plant City, Fla., says :
“ The demand for grape fruit seems to 

keep pace with the oranges this year. 
The crop of this magnificent citrus fruit 
Is very fine this year throughout this 
section. All the packers, we believe, buy 
all the grape fruit they can get. Hereto
fore the fruit was allowed to hang on the 
trees until the oranges were all gone.”

The Louisiana sugar producers will re
ceive In the present fiscal year the sum 
of $9,000,000 as sugar bounties. Under 
the bounty stimulus the production lias 
advanced with great rapidity. Many re
ports are current that the new Congress 
will rescind the sugar bounty legislation, 
thus throttling a very lusty Infant pro
duct. Will It do so, or will the Influential 
south have something to say on the 
subject 7

The waters of the oceans and seas of 
our globe hold not lees than 60,000,000,- 
000,000,000 tons of salt In suspension. 
If these figures are correct, and the ocean 
should be entirely dried up, there would

be a deposit of salt 450 feet deep over 
every foot of the great basin. If taken 
out and spread over what Is now dry 
land It would g've us a salt covering 
nearly 1,600 feet thick.

People who are In the habit of wonder
ing where all the fish that are annually 
consumed come from must remember that 
the flounder lays 7,000,000 eggs annually 
and several other varieties from 1,000,- 
000 to 8,000,000, while the turbot Is cred
ited with depositing from 11,000,000 tjo 
12,000,000 during each breeding season.

Cotton seed oil, which Is extensively 
used In the manufacture of salad oil and 
lard compounds, has been subjected to 
speculative manipulation and the price 
Increased fully 18 cents a gallon since 
the middle of December. Supplies are 
light and concentraetd in few hands. If 
values go much higher the people who 
use the oil as a substitute for olive oil 
and lard will be compelled to seek some 
cheaper article.—American Grocer.

Fifteen cigar manufacturers were licens
ed in London last year. They paid $1.125 
for their license from the Dominion Gov
ernment, and used 800,901 pounds of to
bacco In producing 18,302,255 cigars. 
They paid duty on 10,987,285, and 7,- 
314,970 were In warehouse at the close 
of the year. The total duty paid, at $« 
per 1,000, with license fees, was $67,- 
048.71. No other city outside of Mont
real produced over one-third the quan
tity of cigars that London did. The total 
number of cigars manufactured In (,'anuila 
lust year was 100,694,535.—Advertiser.

Houston county, Georgia, alone pro
duced last year a fruit crop valued at 
$350,000, the most of which sum was 
realized from the sale of peaches. Some 
of the orchards In the county contain 
200 trees, a number of them containing 
5,000 trees or over. The Georgia farmers 
who are now turning their attention to 
peach culture formerly raised cotton ex
clusively, and suffered financially from 
the lack of diversity In their crops. Some 
of the finest peaches grown in the Unit
ed States are said to be produced In the 
country around the city of Augusta— 
Baltimore Sun.

Regarding the dried fruit market on 
the Pacific Coast, The California Fruit 
Grower says : “ The stock of peaches has 
been reduced to a few carloads. Good 
judges place the entire stock of dried 
peaches In the state at less than 10 car
loads. Nectarines are out. Plums are 
next to out. Apricots are very scarce. 
A few pears and a moderate supply of 
apples remain. Raisins are the cheapest 
article In the entire line of cured pro
ducts. Stocks are not large, and any
thing like a good, consumptive demand

HOME-MADE
MARMALADE

New Season's Make now Ready 
for Shipment

BlaiklockBios.GENErrENTS
WRIGHT 4 COPP, Toronto Agents
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. Special
Cases Atlas Prunes,
Barrels and Half Barrels Fine Filiatra Currants, 
Cases ‘'Atlas” Patras Currants,
Boxes Evaporated Peaches,

Iiines..
Boxes Evaporated Apricots,
Trenor Four Crown Layer Valencias, 
Merles Fine Off-Stalk Valencias,
Crates Spanish Onions.

H. P. ECKARDT & CO. wioieaie Grocers Toronto

FOOD
FOR
INVALIDS

nr
EVAPORATED CREAM

STERILIZED.
Doctors recommend it for the sick at it is

Easily 
Digested 
A PERCECT FOOD

DELAFIELD, MCGOVERN & CO,
91 Hudson St., Sole Agents. 

NEW YORK.
33 River Street,

CHICAGO.
215 California St.,

SAN FRANCISCO.
For in Censdn by

AMES TURNER fc CO
Himilten, Ont.

HUDON, HEBERT & CIE..
Wholesale Grocers

-----and-----

Wine Importers,
804, 806 St. Paul St.,
148, 145 Commissioners St. MONTREAL, CANADA.
We Offer to the Trade

American Syrup in barrels.
Canadian Syrup in barrels, half barrels, kegs and pails.
Choice Barbadoes Molasses in puncheons, barrels and half 

barrels.
Fine Labrador Herrings, Dried and Green Cod Fish, Etc, 

Etc.
L. CHAPUT, FILS & CIE, Montreal

i Lenten Season. 3-
Barrels and Half Barrels Labrador Herrings.
Barrels and Half Barrels B. C. Salmon.

Boxes Boneless Codfish.
Kegs Lochfyne Herrings.
Crates Scotch Ting.

CAVERHILL, ROSE, HUGHES & CO.
. . MONTREAL . .

3000 PAILS
3 and 3 gale. Pare Sugar Syrup

"WHITE CLOVER" -
eta, he ta - - - - Mat
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would place raising In position again. 
The stock In this state Is chiefly bag 
loose, very few boxed raisins remaining. 
Stocks of prunes are low and the demand 
good. Prices firm, but unchanged. Dur
ing the wee£ seven cars have gone for
ward to eastern account.”

A bill regulating the salmon fisheries 
has been Introduced Into the Oregon Leg
islature.

The refining of lard is not one of those 
things you can accomplish and not half 
try.—Binghampton Leader.

New crop Brasil nuts are expected to 
arrive at New York this coming week. 
They are offering at 6 l-2c. as they run.

The value of the honey and wax pro
duced in the United States during the 
past year has been estimated at $20,- 
000,000.

A bill requiring that all oleomargerlne 
sold In the State of Missouri shall be col
ored pink has been introduced in the 
House of Representatives at Jefferson 
City.

A new sugar refinery is projected, to 
be located at Yorkers, and the prospects 
are good for Its being in operation before 
you have torn off the last leaf of the cal
endar now hanging on your wall.

The present price of hogs in the United 
States is about as high as they have 
been at any time within 25 years, except
ing 1882, when they were the highest 
ever known, not counting war times.

Detective : ” Why do you suspect your 
cashier ? He Is not extravagant,although 
It Is true he lives in comfort.” Principal : 
“ That’s just It ; with the salary 1 give 
him he could not possibly live In com
fort.”—Fllegend Blatter.

Hashback—Mary ! Waitress—Yes, sir. 
Hashback—Take back this cup and bring 
me something else. Mary—What will you 
have, coffee or tea ? Hashback—Oh, I am 
not particular—If this is coffee give me 
tea, and if it’s tea give me coffee.

Creped tissue paper makes a good foun
dation for window dressing instead of 
cloth. A Jeweller’s window makes up 
charmingly with rose-pink and green, or 
pink and blue, or olive and yellow. It 
can be arranged very artistically.

It looks very much as though there 
would be very little if any molasses boil
ing at the Port of New York during the 
current season. It Is, however, calcula t-

TO YOU it is
PROFITABLE and a 
QUICK SELLER.
Tnou-ands testily to its PURITY 
Wonderful wasting qualities in 
HAKU or SOFT WATER.

and

TRY IT. ROYAL SOAP CO..
Winnipeg, Man

ed that the American boiling plants es
tablished In Cuba will turn out a con
siderable quantity of sugar which came 
forward for a market In due season.

The salmon pack on the north-west 
coast and Columbia river for 1892 is es
timated at 100,000 cases. The packers 
were unprepared for the season’s enor
mous catch, otherwise the result might 
have been doubled.

The estimated increase of consumption 
of sugar by the human family for the 
past two years is 470,000 tons. The av
erage of longevity has also Increased five 
per cent, within a comparatively few 
years. Whether there Is any relative con
nection between these two parallels or 
not, the fact seems pretty well establish
ed that sugar possesses remarkable die
tetic value.

There is talk of starting a plant In 
California for the manufacture of grape 
syrup, which is made from the unfer
mented juice of the grape by the vacuum 
or evaporation process. This result Is 
said to be very palatable, and the result 
of the experiments now being made may 
be the establishment of a new and pro
fitable Industry on the Pacific Coast.

It may be worth while for grocers in 
localities where the water used for 
household is so liard that It is necessary 
to use some softening agent, to remind 
their customers that borax is just the 
thing they want. By doing this, they 
not only give their housekeeping friends 
a valuable point, but it will also enable 
them to Increase their sales of a staple 
grocery Item.

It is said that the coffee grown in the 
Department of Alta Verapez, known as 
the Cobea or Verapez coffee, has a repu
tation In Europe equal, if not superior, 
to any coffee grown in any part of the 
world. It Is hardly known, however, in 
the United States. Last year one grower 
sold his crop for $40,000 and another 
sold his for $50,000. The profit Is enor
mous, and a fortune Is made every year.

Mr. H. Cudmore, of Edgar Mills asks : 
(1) What number of Imperial gallons 
would there be In a barrel 55 1-2 syrup 
gallons, wine measure 7 (2) What 
would the duty be from Detroit ? Answer: 
(1) 45.2 gallons ; (2) When testing 40 de
grees or over up to 50 degrees, 1 l-2c. 
per gallon, and when testing less than 
40 degrees a specific duty of 1 l-2c. and 
in addition thereto l-4c. to lc. per gal
lon for each degree or fraction of a degree 
less than 40 degrees.

Rice growers in certain sections of Flor
ida are experimenting with the Idea of 
raising two crops during the season. Al
though such a thing may be possible 
as an experiment, yet It Is not likely that 
it will ever prove practicable, owing to 
the fact that the strain on the land 
would soon exhaust its vitality. The 
seasons are based on established laws 
of nature, and all vegetable life has been 
adjusted to comply with these require
ments. While the inventive genius of man 
lias accomplished wonderful results, yet 
when he attempts to force nature into 
new channels. It Is more than probable 
that he will have found his match.—Ex.

According to a publication by the sta
tistical bureau of the Hungarian minis
try of agriculture, last year's wheat crop 
of the world amounts to between 744 - 
000,000 and 756,000,000 hectoliters. 
That of the year before was ascertained 
to have been (In round numbers) 750,000,- 
000 hectoliters ; hence there Is no differ
ence between the yields of this year and 
last. The surplus of the yield over the 
want of wheat Is 16,800,000 to 21,300.- 
000 hectoliters. The rye crop may be es

timated at 440,000,000 hectoliters ; last 
year It was about 370,000,000 hectoli
ters.

Prunes are selling well, the small stock 
and tendency of prices, particularly of 
Turkish, Influencing quite a general de
mand from the trade of the country. All 
indications point to full figures for this 
class of fruit during the present year. 
California certainly are in small supply 
In all markets. French cannot be Import
ed in quantities at anything like reason
able prices, and Turkish and Bohemia' 
though held at very full values, are re
cognized as cheap in comparison with 
other varieties. The two latter are mov
ing out quite freely, and the quotations 
of the market are well sustained.—Com
mercial Bulletin.

HANDLING OF ROLL BUTTER.
In fall and winter when many cream

eries are not In operation their patrons 
churn again their cream, and those that 
cannot make enough butter to fill a tub 
with one churning make up the butter 
in rolls, says the Produce Trade Report
er. The trouble with roll butter, how
ever, Is that It often is not properly pack 
ed, and from lack of knowledge In this 
particular the butter assumes a ragged 
and untidy appearance, and In conse 
quence sells at a low price.

If roll butter could be sent to market 
In perfect form It would not unfrequently 
command 2 to 5 cents per pound more 
than when packed solid. Each roll must 
be wrapped in a piece of white muslin 
or cheese capping, and It should be large 
enough to cover the roll entirely. The 
muslin must be washed in warm water 
to remove the starch, then soaked In 
strong brine and put on the roll wet. 
Never wrap butter in paper, as the paper 
will stick to the butter and damage the 
appearance.

It is impossible to send roll butter to 
market in good order without wrapping 
It in muslin, and no matter what the 
ntuelin may cost, It will more than pay 
the cost In the increased price the rolls 
thus packed will bring.

For packing use new tubs or hardwood 
boxes, but no pine boxes, as this wood 
has a tendency to affect and flavor the 
butter. In very cold weather half-bar
rels or kegs will do equally well, but 
whole barrels are too large and not eas
ily handled ; besides the weight crushes 
the rolls. In packing in hardwood boxes 
and kegs the end Intended for the head 
should be turned down, then take out 
the bottom head and cut a piece of white 
muslin the size of the head and place it 
on the bottom of the head of the pack 
age, which will be the head when opened.

Commence to pack the smallest rolls 
first, taking care to pack each roll on 
its smaller end. The rolls should be, as 
much as possible, of uniform color and 
size. Do not pack the light and fresh 
made with those that have been colored 
or with old stock Be careful and select 
rolls that will pack tight, so that there 
will be no space for the rolls to shake 
about ; continue packing in this way till 
the package Is almost full ; then shake- 
the same well to settle the rolls, and now 
fill up as snug as possible.

In filling up the last layer pack the 
rolls on their ends If possible ; but If there 
Is not room enough it will not matter Jf 
they are parked on their sides, but they 
must be packed tight and entirely fill 
the package. Before heading the package 
sprinkle on a small quantity of strong 
brine, and cover the last layer with a 
piece ol muslin, and then turn the pack
age over two or three times so as to let 
the brine work In between the rolls.
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J. r. EBY. _ MUCH BLAiW.

TELEGRAM.
Boston, Jan. 31st, 1893

“We have been awarded the big World’s 
Fair Contract in open competition with the
World ” CHASE & SANBORN

•/." '

The purity and uniform quality of this firm’s Coffees 
are so freely acknowledged that the World’s Fair 
Committee’s verdict does not surprise handlers of these 
goods.

DO YOU HANDLE THEM? 
IF NOT, DO SO - - - -

. FOR SALE
IT WILL PAY YOU

EbY, BLAIN & Co. “LE Joronto, Ont.

Gentlemen
We are well... 

leased with oar 
annary trade to 

date, and are in a 
position with as. 
one goods as we 
ever handled in. 
past to fill all,. 
orders . . . . . . . .

Your Friends

The Snow Drift Co.
WHAT CANDY COSTS.

Violets and rose leaves, delicately can- 
died, are lor sale at $5 a pound.

Gold dragees, a plain round candy dip
ped In gold, cost $10 a pound. Silver 
dragees cost $1.50 a pound.

Fruit candies cost 80 cents.
Chocolates and bonbons of the finest 

description are 80 cents.
Caramels, cups, and drops, are 50 cts.
Lime tablets, frequently used on steam

ers to prevent seasickness, cost 00 cents 
a pound, and come in bottles.

Cream peppermints are also used for

steamer purposes by young women and 
children. These are the same price.

Taffy and molasses drops, besides old- 
fashioned molasses candy, are for sale at 
40*cents a pound.

Salted almonds are $1 a pound. Cream 
cherries are 80 cents a pound.

Chocolate for eating and drinking pur
poses can be bought from 40 to 05 cents 
a cake.

Cocoa is 25 cents a cake. Chocolate 
creams, Jellies and nuts are 80 cents a 
pound.

Satin bags for candles are, when filled, 
worth $7 each.

Rests for chairs, In lovely designs in 
lace and painting, are filled with bags 
of candy, and cost $14.

Cap mottoes, for dinners and german, 
cost from 25 cents to $3 a dozen.

Satin boxes cost from $5 to $60 ; these 
are hand-painted and embroidered, and 
filled with choice candles. They are fir 
presents for a queen.

Dinner favors, In dainty designs of gui
tars, bags, bouquets, and everything 
beautiful, are to be ordered at from 50 
cents to $2 each.

Royal Worcester, Crown Derby, Hun
garian, Hinton, Carlsbad, and Moore, for 
holding candles, are very dainty and ele
gant. These cost from $8 to $25 each, 
and are painted frequently in special de
signs to order.

Twined baskets cost from $3 to $15 
each.

Sterling silver bonbonnières,for holding 
candies, are of the most charming de
signs. These range In price from $5 to 
$15.

The choicest of these sterling silver bon
bonnières contain Italian mint drops, a 
rare delicacy.

Bonbonnières for holding dragees are

made of handsome enamel. These cost 
from $5 to $20 each.

Sterling silver dishes for table use, for 
holding choice candies, cost from $3 to 
$8 each, and are very elegant.

Boxes of dragees cost 25 cents each, 
and boxes of pastiies cost the same price. 
—New England Grocer.

BUSINESS MAXIMS.

No man can succeed in life except on 
the broad platform of honesty and truth.

The first business lie Is the poorest In
vestment that can be made.

Do your duty as If you were the only 
person in the world left to perform It.

The disposition to try Is half the 
ability to perform.

Do not expect honesty in others when 
It does not exist In yourself.

The merchant who swindles his custom
ers and has his employe in the secret is 
forever thereafter a cotvard.

The failures in life are generally the 
renegades, weak-hearted and back sliders.

A business man can attend to only one 
thing at a time. With some, one Is too 
many.

Let the convenience and comfort of 
others come first ; your own will follow.

Genius and ability are never discovered 
until Industry and ambition open the 
mine.

Two men can ride on one horse, but 
no one man ever rode In two buggies at 
one time.

Try to discover the good In humanity, 
for the reverse will appear without seek
ing.—Ex.
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DRY GOODS.

Lawrence.

St Lawrence

ALL SELLERS

Emp
Tobacco Co.

(From the Dry Goode Review.)
Last Saturday one of Toronto’s lead

ing dallies reported trade as being “ dull 
In almost all lines,” yet one wholesale 
house reports an Increase In the week's 
trade of over $25,000 as compared with 
the corresponding week of 1892. This is 
but an example of the Increased trade. 
For this season of the year trade is un
usually brisk, and both winter and 
spring goods are in active demand, the 
former In small quantities, the latter In 
large quantities.

The fourth of February has come and 
gone. It was preceded by two or three 
failures in Toronto, only one of which 
was serious. Throughout the province 
the failures preceding were fewer than In 
previous seasons. The day has come and 
gone, and the result has been very sat
isfactory. The wholesalers report fewer 
renewals than before, plentiful cash, and 
almost no failures. This Is very encour
aging. The good trade of the last two 
weeks of December and throughout the 
whole of January has enabled the retail 
merchants to secure sufficient cash to 
meet all their engagements.

Prospects for a heavy spring trade are 
keeping bright, and travellers’ reports 
are strongly encouraging.

There is big strife among whe whole
salers for the trade In ribbed cotton 
vests. Especially for the reputation of 
having the lowest line is the strife strong 
and bitter. This has caused a drop In 
some of the prices, until some of the 
wholesalers are selling their lowest lines 
at or below cost. The men who are doing 
thus are, to say the least, very foolish ; 
and it is abuses of personal liberty such 
as these which causes It to be a less de
fended right than formerly.

NOTES
In September, October and November 

Caldecott, Burton * Spence took enor
mous Import orders for gloves, hosiery, 
and underwear, which are the leading 
lines In the house. These goods are now 
being shipped out, and sorting orders 
are expected shortly. Their stock will 
be sufficiently full to meet all sorting de
mands in every line. They are carrying 
a large range of ladles’ domestic ribbed 
cotton vests, In which they claim to be 
offering as complete bargains as any 
house, with a larger range than most 
of their competitors. They still find an 
Increasing demand for their leading lines 
of cashmere hosiery, which have been so 
successful In past seasons. Their stock of 
kid gloves Is now complete, and every 
line has a full range of colors and sizes. 
They are sole agents In Canada for Fer
nand's Seamless Patent Kid Glove. This 
article gave great satisfaction to the 
trade last year, and they confidently ex
pect a larger trade this season. Its 
superiority arises from the single palm 
seam, the cutting being so arranged that 
no seam comes at either side nor on the 
wrist. The Marguerite four dome-fasten
ers and Katrina laced kid gloves are also 
kept In stock, and large quantities of 
them are sold.

W. R. Brock * Co. have been receiving 
In their men’s furnishing department 
large shipments of neckwear In derby and 
knot shapes, Including all the newest 
styles and effects of the latest materials. 
They have also received men's drill, pique,

cashmere and silk, waistcoats for spring 
and summer wear. Flannelettes and 
cashmere outing shirts are also in stock. 
Sporting belts, with suitable buckles for 
lacrosse, football, baseball, lawn tennis, 
cricket, nautical sports, etc., that can 
be retailed from 10 cents up to one dollar 
each, will be found in large range. They 
report that their sales for white dress 
shirts, unlaundried shirts, men’s collars 
and cuffs have greatly increased this sea
son, and account for this from the fact 
that they made very large purchases of. 
several clearing lines at Job prices, or 
which they have given the benefit to 
their customers. One special line of 
braces, of which they have purchased the 
full output of one manufacturer, and of 
which an imposing pile Is shown, are 
sold so as to be retailed at 10 cents per 
pair. This is one of the greatest bar
gains ever shown In this line of goods to 
the Canadian trade.

Jno. Macdonald Sc Co. have opened up 
a shipment of table napkins, table cloths, 
setts of these, R. B. Hollands, glass tow
ellings, tea cloths, and a full range of 
several other numbers in towellings. This 
makes their stock complete in every line 
of linen goods. Their carpet stock is be
ing replenished with fresh shipments of 
unions, all wools, tapestries, and brus- 
sels. In the silk and dress goods depart
ments they are showing a large range 
of novelties in apron lawns. These are 
43-Inch goods, and come in stripes,drawn- 
thread patterns, etc. A further shipment 
of satin-check muslins, large and small 
patterns, fancy muslins in stripes and 
checks, coin-spot muslins for window 
blinds, Victoria lawns and similar lines 
are now in full stock. They have just 
opened up a large delivery of negligee 
shirts in all qualities from the lowest to 
the finest grades produced. Also received, 
a delivery of art cushions, tea cosies and 
head-rests. These are beautiful goods. 
Spring underwear and top-shirts are be
ing passed into stock, and shipments of 
neckwear are arriving almost daily.

A favorable purchase enable Gordon, 
Mackay & Co. to supply a corset to re
tail at 50 cents which they claim is the 
best value in the trade. They invoice 
this line at $4 regular terms.

Alexander & Anderson at present have 
a fine exhibit of Canadian and imported 
tweeds, worsteds, serges, overcoatings, 
etc., also an attractive stock of men’s 
furnishings, Including neckwear In four- 
in-hands, knots, hows, etc., white and 
regatta shirts, top shirts and under
wear In great variety, also collars, cuffs, 
braces, gloves, handkerchiefs, socks, etc.

Alexander A Anderson show In their 
dress goods department many startling 
novelties in dress goods, which it would 
be well for every merchant to inspect. 
They are also showing new spring silks 
In plain colored surahs, shot and clan 
tartan surahs, mervs, faille française, 
plain and printed pongees and bengallucs.

During the past week many novelties 
in prints have been opened up to the 
trade. Among those observed are some 
very excellent and attractive lines shown 
bj- Gordon, Mackay Sc Co. This firm also 
shows a large range of English indigos 
on a very fine cambric at 8 cents. Anoth
er line of special merit is their all-wool 
challie (cream grounds only) at 22 1-2 
cents.

Gordon, Mackay A Co.’s men’s furnish
ing department presents a busy scene. 
Their rubber clothing display is simply 
immense. Conspicuous among their nov
elties in men’s neckwear Is the small knot 
with wide apron. In imitation of the 
graduated four-ln-hand.
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John Jamieson & Co’s
LOCHFYNE

HERRINGS
56-60 E. Howard Street, GLASGOW. 

Agent, W. 8. KENNEDY,
463 St. Panl Bt., MONTREAL.

—DAIRY . '
- - - - - - - BUTTER

-DRESSED . '
Write or Wire POULTRY

ARSONS . . 
RODUCE CO.

WINNIPEG-------------- MANITOBA
P
W. F. BUCHANAN,

BROKER, COMMISSION MERCHANT
AND

GENERAL PURCHASING AGENT, 
•WITSTISriFE Gk

BEPRE8ENTING:
ARMOUR & Co., Chicago, 111.
THE ARMOUR PACKING CO., Hanse» City. Mo. 
THE B C. SUGAR REFINING 00., Ltd., Van

couver. B. C.
BUCHANAN t CO., Saltcoats, N. W. T.
HIRAM WALKER & SONS, Ltd., Walkerville, 

Ont.
JOHN DEWAR fc SONS, Tullymet Distillery, 

Perth, N. B.
FERINE l’ ET FILS, Reims.

Warehouses on C. P. R. Track.
Excise, Customs and Free,

and Low Rates Storage.
CORRESPONDENCE SOLICITED.

3SI QTIOE.

The British Columbia Fruit Canning and 
Coffee Co'y, It'd. 

VANCOUVER. B.C.
Having largely increased their capacity. We ad
vise ail dealers to see their price list before plac
ing their ordeis for Jams, Jellies, Canned Fruits, 
ana Canned Vegetables.

Besides their regular brands of Ground Coffee, 
now so favorably Known they quote.
Blend No. 1 at S5c.,either ground or whole roasted 

“ 9 at 33c., " “
" 3 at 30c., M

Their Flavoring Extracts are of the choicest 
quality._____________________________________

EPPS’S COCOA
M lb. packets. 14 lb. boxes secured in tin 

Special Agent for the Dominion :

C. E. Colson, Montreal

LAURENCE GIBB
Provision Merchant,

83 COLBORNK STREET, - TORONTO
All kinds of Hog Products handled. Also Butter 

Cheese, Poultry, Tallow, Etc.
PATENT EGG CARRIERS SUPPLIED. 

Good Prices paid for Good Dairy Butter.

Meglaughlin, Marshall & Co.,
Wholesale Provision Merchants,

3 and 4 Com Exchange,

Manchester,
Liverpool and Glasgow. E H ^ I 3 D Cl .

Are prepared to receive Consignments of Eggs, 
Bacon, Hams, etc. Having been established more 
than 40 years, they are in connection with all the 
best buyers in the North of England.

W. GIBBINS &, CO., 
Commission and 

Manufacturers’ Agent,
WINNIPEG, MAN.

We are open for Consignments of Dried 
and Evaporated Apples, Beans, Peas, &c., 
or will take orders for packers and others.

JAS. DICKSON & CO.,
26 WEST MARKET STREET,

Provision and Commission Merchants.
Eggs, Butter, Hams, Lard, Bacon, Cheese, Dried 

Apples, Finnan Haddies, Dried Cod Fish, bought 
or sold on commission. Agents for all lines of 
Canned Corned Beef. Egg Carriers supplied.

Butter very scarce and higher; large rolls,
fiaile, crock-' and tubs sold to-day at Mo to 82c. 
o •

K:
$2 00. Potatoes 90c. to èl.OO. Beans $1 20 to *1.30 

ir bush Honey (clover) 8c. Buckwheat honey
Consignments of above solicited.

A full Line of Jam at 8c.

J. F. Young & Co.
Produce Commissions,

74 Front St., East
. . TORONTO . .

PARK, BLACKWELL & CO.
(Limited.)

— SUCCESSORS TO -
cr^S- & sousr.

TORONTO.
Full lines ot Superior Cured Hams, Break

fast Bacon, New Special Rolls,
Beef Hams, Long Clear Bacon,

Butter, Cheese, Lard, Eggs,
Etc.

Write for Price List-

PUT

TEXAS BALSAM
ITT STOCK

The Great Hea'er for all kinds of wounds eu 
Horses and Cattle. $3.00 worth only costs you 
$1.80. Express prepaid. Cash with order.

C. F. SB »SWORTH,
• Wellington St. East,

Sample 26c. postpaid. Toronto.

S. K. MOYER,
Commission Merchant

And dealer in foreign and 
domestic fruits, fish, 

poultry, etc.

SPECIALTIES DURING LENT
Oysters, Manitoba White 

Fish, Salmon Trout, Had
dock, Steak Cod, Market Cod. 
Sea Herring, Finnan Haddie 
and Labrador Herring.

ORDERS SOLICITED

76 Colborne St.,Toronto,Ont
Geobgb Mo Willi am. Frank Evsrist.

MCWlLUAM & Everist
Fruit and Commission Merchants 

26 and 27 Church street, 
TORONTO, ONT.

FIGS, DATES, NUTS,
ALMERIA GRAPES, Etc.,

Florida Oranges are now arriving in car lots, 
stock fine, also Messina Lemons. Will fill 
all orders at lowest possible price.

J. Cleghorn & Son,
94 Yonge St., TORONTO.

Fancy Florida Oranges—
Car arriving weekly.

Car Messina Lemons—
Just arrived.

We are handling best brands Bulk and Canned 
Oysters, Haddies—Portland and St. Johns, 
Fancy Bloater* and all kinds Fresh Fish, New 
Golden Dates, Figs, Nuts, etc.

WILLIAM RYAN,
PORK PACKER

Toronto, Ont.

HAMS, MESS PORK, 
BREAKFAST BACON, SHORT CUT, 

ROLLS, LARD.
WRITE FOR PRICES.

McLAREN’S
Is Honest Goods and just 
the Thing on Which to
make or Extend a Busi
ness.

The Best Grocers Make 
a point of Keeping it al
ways in Stock.
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[Ae there is often inequality in the prices of the 
various sellers on this market, owing to differ
ences in buying conditions and other circum
stances, and as prices are modified by both 
quantity and quality, the quotat one given below 
and inbur Prices Current necessarily take a wide 
range.]

TORONTO MARKETS.

Toronto, Feb. 9,1893.
GROCERIES.

The general trade continues seasonably 
good, and the demand is pretty well distrib
uted, although the most demand is for teas, 
canned goods and spices. An improvement 
is reported in payments. The tea market is 
exceptionally strong and is attracting a good 
deal of attention. The situation in canned 
goods continues to favor sellers. Coffees 
are not so active, but prices are firmer here 
and higher outside. There is a better feeling 
in the fruit market and demand is fair for 
the season. New currants are on the market, 
and while the quality in some instances is 
fine in others it is reported to be only ordi
nary. Both syrups and molasses occupy a 
stronger position, and for the former more 
enquiry is beard. No material change has 
developed in sugar. Generally speaking, the 
position seems to be a good deal stronger 
than a week ago.

COFFEES.
The position seems to be still gathering 

strength. The demand is scarcely so active, 
the advanceshaving apparently checked con
sumption. Stocks of Rio here are very low 
and wholesalers say that at the pricesprevail 
ing outside it would cost them, down here, 2C. 
more than they could get. Brazillian coffees 
have advanced }4c. in New York during the 
week, and outside markets are all higher 
than they have been for some time. Locally 
stocks of Santos and Jamaica coffees are 
low.

DRIED FRUIT.
Some large consignments of currants ar

rived on this market during the week, and 
they were badly needed. Demand is good ; 
in fact currants is the most active article in 
dried fruits. Quality is on the whole fine, 
although here and there a d.fferent tale is 
told; prices range all the way from to 
7#c. Valencia raisins are a little higher 
outside, and in New York the demand is 
good. On this market there is no material 
change either in price or in demand. Dates 
are higher outside, and the local demand for 
dates continues limited.

RICE AND SPICES.

The demand for rice continues limited, 
while spices are in good demand and prices 
firm.

SUGAR.
The market has not developed any spe

cially new features. The movement is still 
rather small, but prices if anything are 
firmer Refiners are asking full pi ices, and 
it is said that Montreal people will not ac

cept contracts. One local firm reports that 
an offer it made to date three days ahead 
was refused.

SYRUPS AND MOLASSES.
A scarcity of syrups is reported, and for 

medium to good the demand is active. 
Molasses are very firm, and the Americans 
are asking higher prices on account of the 
shortage in the crop ; locally there is no 
change.

TEAS.
The market is firm in all lines, more par

ticularly in Japans, Ceylons, Assams and 
Congous. Retailers are replenishing their 
stocks and demand is good. Low and me- ' 
dium grade Japans are worth 1 to 2c. more 
than a week ago. Local houses report en-/ 
quiries for samples from Chicago, and a 
Montreal firm is said to have sent over i,c 
packages within the last few days to the ' 
“ Windy City.” It will be another five or six 
months before the trade will be able to get 
even medium teas here, and stocks in To
ronto are now very low, and material ad
vances are anticipated. The lowest thing in 
China teas will cost equal to 14ÜC. to im
port and Indian iqjjc., and the grades 
are not at all desirable for this market.

MARKET NOTES.
[Importers, wholesale mere hen te end manufac

turers should send any Home intended lor this 
department so that the’ ......................department so that they may reach the head 
office not later than Wednesday morning. The 
editor will always welcoms such information.)

Sloan & Crowther are in receipt of a ship
ment of Merle’s fine off-stock layer Valencia

which the desired information will be obtain
ed. Lucas, Steele & Bristol are to be con
gratulated upon their enterprise.

■ UTTER AND CHEESE.
The butter market remains much about 

the same as last week. Receipts of all kinds 
are still light; large rolls continue to be the 
chief source of supply, and they are in good 
demand at 17 to 19c.

There is a fair demand for fall cheese bft 
stocks are light ; prices steady at 12c. for 
job lots.

COUNTRY PRODUCE.
, Beans—The movement is not large ; 
prices steady and unchanged at $1.35 to 
$1.40 for hand-picked and at $1.10 to Si.19 
for a good average article other than h-ind- 

k picked.
DRIED Apples—There are not many on 

hand and demand is lair; dealers arc paying 
4X to sr. and selling at 5# to sXc.

Evaporated Apples—Demand '$ limit
ed ; stock lots could be sold at 8 10 8j£c. for 
new, while old are nominal at 6c 

r EGGS - The market is still bare, and while 
prices are a good deal higher a few fairly 
good consignments would probably result in 
a substantial dron. Strictly fresh are quoted 
as high as 30c. and limed at 21 to 23c ; lots 

I have changed hands between local dealers 
it the outside price.

HONEY—There is no improvement. About 
the description of the market is that it is 
sick. Stocks are still large and prices un
changed at sc for buckwheat and 8c. for 
clover.

Perkins, Ince & Co. report direct ship- 
ments of Filiatra fruit in barrels, half barrels 
and cases.

Eby, Blain & Co. are just in receipt of a 
shipment of fine Filiatra currants in barrels, 
half barrels and cases.

W. T. Harris, Chatham, N. B., dealer in 
general merchandise, offers 200 cases can
ned lobsters, also dried cod of finest quality.

Some good values in teas at 12# to 15c. 
can still be procured from Lucas, Steele & 
Bristol, of Hamilton. They are always 
pleased to forward samples.

Lucas, Steele & Bristol, regret their in
ability to fill Hillwattee tea orders at mom
ent. January demand was greater than 
provided for, but back orders will be filled 
about 10th or 15th of this month.

The Delhi Canning Co. report business as 
satisfactory, sales this week being, 1 car of 
Corn for Hamilton, 1 car of Corn and Peas 
for Toronto. 1 car of Corn and Peas for Mon
treal. 1 car of gallon Apples for Glasgow, 
Scotland. Corn Epicure $1.15. Peas Sifted 
Select, $1.1$. These prices are being real
ized every day, and they are placing 50 to 
100 cases per week at the above price.

A difficulty retail merchants often have to 
contend with is the want of knowledge as to 
when goods ordered by them should be due 
at their destination. Those who deal, or 
may hereafter do so, with Lucas, Steele à 
Bristol, wholesale grocers of Hamilton, will 
have no cause for complaint in this respect 
in future, for that firm has issued a combined 
freight time table and almanac, by consulting

Dressed Poultry—Scarce and wanted^ 
Fresh killed cuicken would fetch 75c. a pair 
and ordinary stock is quoted at 60 to 70c., 
ducks 85c. toil a pair, turkeys at 12X to 
13c. a lb, and geese at 9 to 10c. These 
quotations are all higher than last week.

Potatoes—The market has a rather 
easier feeling and no movements of car lots 
are reported ; car lots are quoted at 78 to 
80c. and small lots at 90c.

Onions—Dull and easy at $2 to $2.25 
per barrel.

HOPS—Inactive, views of growers and 
buyers being far apart. Prices are un
changed at 17 to 20c. for '92's and 14 to 15c. 
for yearlings.

HOGS AND PROVISIONS.
Although quotations are slightly higher 

than a week ago for dressed hogs, during the 
last few days there has been an easier un
dertone to the market. Offerings have been 
rather more liberal. Prices range from $8.60 
to $8.65, but a couple of car lots offered at the 
outside figure Tuesday were refused. Pro
visions are in good demand at firm prices. 
There is a big enquiry for lard and prices 
are advancing Smoked hams are going out 
quite freely. Dressed melts are in liberal 
supply and prices easy.

Bacon—Long clear ioJi to 1 ic. Smoked 
backs are 12# to 13c., bellies 13XC., rolls 
toe.

Hams—Are 13 to 13XC.
Lard—Pure Canadian is I2jfc in tubs, 

and 13 to I3>£c. in pails. Compound lojic.
Barrel Pork—U. S. heavy mess is 

$22.50. Canadian short cut is $20 to $22. 
Canadian heavy mess $20 to $21.

Dressed Meats—Beef feres are 4X to 
hindquarters 7 to 8 j<c., veal 6% to 8c., 

mutton 7 to 8c., lamb 8c to 8 Jic.
FISH AND OYSTERS.

Demand is increasing for fish and it is 
now fairly active. Whitefisb and trout are 
a little higher, while B. C. Salmon is quoted
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NO TRAVELLERS
—ON— 
-THE- 
-ROAD-

1F vour wholesale 
house does not keep 
“KENT" Pickles in 

stock, order Direct from 
us. You cannot afford in 
your own interests to sell 
poor goods, or goods that 
your customers may not 
like. “KENT” Pickles 
always please. Try them.

THE KENT CANNING & PICKLING GO.
CHATHAM, ONT.

the “ Lion Brand ”
is so popular that UNSCRUPULOUS
packers have adopted it To prevent the 

public from being imposed on we have in 

addition lithographed the word “BOULTER" 

across the face of each label in a distinctive

color. Look out for the word "BOULTER"
if you want first class “ canned goods.”

Bay of Quinte
Canning Factories.

PICTON and DEM0RE8TVILLE.

W. BOULTER & SONS,
PROPRIETORS,

PICTON, ONT.

l* Wholesale lotsr ISn only.

KltfeMI, CUllKU AND F1IOZEN fish, 
of all kiude, from first hands, LOWEST 
PRICES.
L. H. DOBBIN, - MONTREAL.

Splendid Stock
MANITOBA WHITEFISH, 
SALMON TROUT,
CODFISH, HADDOCK, 
MACKEREL* SMELTS, 
FLOUNDERS, Etc.

0. W. PORT & 00.,
^'**e<*' Wholesale Fish Agents,

Esplanade, - - TORONTO.

UNDERSTAND THEIR BUSINESS
Toronto, Deo. 16th, 1891.

A. Campbell, Esq.,
Toronto, Ont.

My Drab Sir:—
I think it only fair, to let you know, that at a 

Dinner party at my house the other day, we had 
some of your Canned Peas, and that their was a 
general expression of opinion amongst the eight 
people present, that these Peas were far superior 
to any of the French Peas obtainable in Canada.

It is quite evident that the Lakeport Preserv
ing Cn. understand their business, and how best 
to preserve fruit and vegetables.

Yours sincerely,
A. White,

D. G. F. A., Q. T. By.

“ Nothing succeeds like success.”
The sale of our

BEAVER BRAND

PICKLES
INCREASED

79 PER CENT.
DURING THE LAST YEAR.

Wishing all our Friends a 
Happy and Prosperous New Year.

T. A. LYTLE & CO.,
Vinegar Manufacturers,

TORONTO

JVIAPIiE PRODUCTS.
Having large warehouses at Sherbrooke, the centre of the 

largest Maple product territory in the world. We offer to the trade, 
all Maple products of the finest quality, in quantities and packages 
suited to any locality. Special inducements on car lots.

Address

Sherbrooke Maple Product Co.,
Sherbrooke, P. Q„ Canada.

Brand
Corn DAILEY’S

Please try them. 
His boys eat them. 

Prepared by the

Kingsville 
Preserving Co.,

(LIMITED.)
KINGSVILLE, ONT.

Boy
Brand

Tomatoes

HAVE YOU TRIED OUR

Epicure Corn and Sifted Select Peas
If not, send for Sample Order.

Leading Grocers
Say there is nothing like them 
in the market. We are busy 
duplicating orders everyday, 
they sell themselves.

Send for our Book—20 
Receipts for preparing Epi
cure Corn—Mailed Free.

THE DELHI CANNING CO.,
FACTORIES : Delhi, Ont., and Niagara-on-the-Lake.

'Ml VCukisT

nt"
I ir-'fj

/ ' V
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While the best for all household use, has 
peculiar qualities for easy and quick 
washing of clothes.

We sell it I So do all the best Wholesale Grocers in Canada.
The St. Croix Soap Mfg Co.,

Branches : St. Stephen, N.B.,
MONTREAL : 17 St. Nicholas St.
TORONTO : Wright & Copp, 40 Wellington St. Bast.
WINNIPEG: E. W. Ashley.

CANNED GOODS.

TORONTO.

The situation appears to be still gathering 
strength. The advance of 5c. a dozen on 
tomatoes in the States, bringing prices up 
there to $1.15, has not been without its 
effect on the Canadian market. The local 
consumption of tomatoes, peas, corn and 
beans is at the moment Urge, and higher 
prices are confidently looked for by the 
trade. During the week there has been no 
change in quotations here, but they are very 
firm and there is an absence of that tend
ency to shade prices that there was some 
time ago. The increased inquiry for canned 
fruits noted a week ago continues. The de
mand for salmon is still light for the season; 
stocks are not large and with anything like 
an active demand there would probably 
come an appreciation of values. Sardines 
are firm and meeting with the usual season
able demand.

MAtLKKTS-Omtumu*

ic. to ac. lower. The oyster famine seems 
to be over ; there is a sharp decline in prices 
in consequence and values are expected to 
go still lower. We quote: 7Xc. for trout and 
ordinary whitefish, 7%c. for Manitoba 
wbitefish,4Xc. per lb. or $2 to $2.25 per hun
dred for Lake herring, 10c. for mackerel, 13c. 
for B.C. salmon, 5 to 6c. for smelts, 5 to S)4c. 
for haddock, 4 to ific. for market cod, 7c. 
for steak cod, 4c. lor flounders, 6Xc. for 
skinned and boned codfish, $6 for Labra
dor herring, $5 to $5.50 for shore nerring, 
II to 12XC. for Digby herring, 4c. for 
boneless fish, 7 to 8c. for boneless cod, 
oysters, $1.90 to $2.10.

GREEN FRUIT.
The green fruit market has been active 

during the week ; prices are firm, and in 
some lines actual advances are recorded. 
Stocks of oranges and lemons are light 
owing to the cold weather. Oranges are 
likely to be dearer. There are a good many 
“ chilled ” lemons on this market, and they 
are selling at $1.50 to $2 50, while really 
good itock is quoted at $3.75 to $4. Bananas 
are quoted 50c. higher. We quoie : Valen
cia oranges at $4 to $4 50 per case, Ja- 
maicas $2.50 to $2.75 per box, Floridas $3 
to $3.25 per box, Mandarines $2.50 to 
$2.75 per box, Tangerines $3.25 to $3.50 per 
box, Palermos $2.50 per box,lemons S3.75 to 
$4, bananas $1.75 to $2.50, pineapples 20 
to 30c., Malaga grapes $d to $9, fancy cran
berries $10 per barrel, common $1 per 
basket, apples $1.50 to $2.50 per barrel.

HIDES, SKIN3, WOOL, TALLOW.
Skins—Sheepskins aie still marked by 

their scarceness, and prices are 10 to 15c. 
higher at $1 20 to $1.40. Cal'skins are in

good demand, but there are not yet many 
coming in, prices unchanged at 5 to 7c.

Hides—Steady and unchanged at A%c. 
for No. 1 green cows' and lor cured.
Car lots of cured changed hands at 5jfc.

TALLOW—Scarce and in active demand, 
dealers are paying 6c. and selling at 6Xc.

Wool—There is not much that is new to 
say. A fair trade is being done and prices 
are well maintained. Little or no fleece is 
left on the market and blanket wools are 
scarce. Pulled wools are not in so active re
quest and prices are lower, dealers paying 
22c. and selling at 22c. Fleece is quoted at 
18c. to 19c., and pulled at 21 to 22c for 
supers and at 26 to 27c. for extra.

SEEDS
Speculation still seems to be carrying red 

clover along and prices are higher at $8.so 
to $9 a bushel, an advance of 50c. during the 
week ; offerings limited. The export trade 
in Alsike has closed but prices of that arncle, 
are in sympathy with red clover, firm at $5.- 
50 to $6.50. There is scarcely anything offer
ing in timothy and prices are 25c. higher at 
$1.75 to $2.25.

MONTREAL MARKETS.

Montreal, Feb. 9, 1893.
[As there ia often inequality in the prices of the 

various sellera on this market, owing to differ
ences in buying conditions and other circum
stances. and as prices are modified by both quan
tity ana quality, the quotations given below, and 
in our Prices Current, necessarily take a wide 
range.]

GROCERIES
There has been no particular change in 

the grocery market during the week the 
movement all the time being somewhat re

stricted as compared with previous weeks. 
Values all round are firm, however. Sugar 
is steady with sellers not urging sales and 
buyers disposed to go on with the supplies 
they have at present. Tea is steady and 
several round lots have been bought by New 
York parties during the week. Coffee and 
spices are firm and good sound dried fruit is 
firmly held, although in slow demand. Briefly 
the week has been a quiet uneventful one, but 
although nothing striking is to note the situ
ation seems to be favorable on the whole. 
Payments on the fourth of February have 
furnished giound for complaint, but the 
grocery men are not affected to the same ex
tent as their confreres in dry goods.

SUGAR.

The week has remained quiet for refined 
sugars, but the market is very firm, sales of 
granulated transpiring at 4#c., choice yel
lows 4 to 4Xc-> and lower grades 3}ic. at 
the refineries in straight lots. The aggregate 
movement, however, is small, as neither 
seller or buyer shows any marked disposition 
to meet one another. The former points to 
the marked firmness of the raw sugar mar
ket as bis argument for refusing to operate 
ahead, while the latter thus debarred, and 
having supplied himself for the time being, 
has nu inducement to offer any better prices. 
From jobbers' hands the movement is of the 
ordinary sort. The raw sugar market is 
very firm here and advices from New York 
state that it is the same way there, centrifu
gals selling on that market for3>£c.lor96 
test. Limits to brokers here for cost and 
freight business have been withdrawn, al
though they were above the views of holders.

TORONTO, . . Jen. 27, '63.

we-PAYING-akk

BRIGHT--DRY--SOUND
NEW CROP

DRIED APPLES.

BUYING

STANWAY & BAYLEY
42 FRONT ST., EAST, TORONTO.

-TERMS-
PRICE—Good for one week from 

date, for not exceeding 10 Bar 
rela i rom any one shipper. Lar-

Eer lots subject to confirmation 
efore shipment. All others can 
be n.ade without advice, but 

subject terms stated.
SIGHT DRAFT—Or local pay-or- 

ut-rs ho. oured. 10 days after 
shipment made.

QU ALI T Y—Bright, dry, and sound 
new-crop stock.
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...... 1 LENT 1......
Fresh pish 

And Oysters 
..(lewie5 Bros..

Rhone. 1788 fORONTO

Daniel G. Trench & Co.,
CHICAGO, ILL.

CASHING FACTORY OUTFITTERS.
OKNKBAL AGE6TS FOB

AbWiWÉWw

N. B.—The old Standard Brand of 
HORSESHOE Canned Salmon still 
takes the lead, and affords the greatest satis
faction to both dealer and consumer, and for 
uniform excellence in quality and weight 
has no equal.

EVERY CAN WARRANTED.

J. H. TODD & SON,
Victoria, B.C., Owners.

AGENTS, Stanway & Bayley, Toronto.
Agents (or Ontario 

W. S. Goodhugh & Co.. Montreal.
“ Tees & Persse. Winnipeg.

The Norton Manufacturing Co.
E P. Breckenridge, C. C. Warren,

President. Secretary.
Edwin Norton, W. C. Breckenridge,

Vice-Pres. Mgr. & Treat.

MANUFACTURERS OF

|Tin Cans
By Automatic Machinery.

Fruit, Paint, Lard, Baking Powder, Fish, 
and Seamless Lobster

CANS.
Capacity, fifty thousand cans per day.

Sole Agents in Canada for Norton Brothers

“Solder Hemmed” Caps.
Inquiries and Correspondence Solicited.

HAMILTON, - ONT.

GRIMBLE’S E»e,r
Sii GOLD Medals YIXEGAR

GRIMBLE & CO., Ltd., LONDON, N. W. ENG.
SPRAGUE MFC. CO., FABNHAM, N. Y 

CANNING MACHINERY OF all kinds.

THEY ARE RIGHT.
We have packed all kinds of Vegetables, Fruits, 

etc . and our CANNED GOODS are in the hands 
of the wholesalers.

Our Factory New Throughout.
The Strathroy Canning and Pre

serving Co., Ltd., 
STRATHROY, - ONT.

GILLARD’S Specialties
High Class, English Made,

“USTZEl'W-” Pickles and “HST_bj W ” Sance.
Till I A R r> PH Wallhamstow, London, Eng., and of
U1 U UP Wholesale Grocers in the Dominion.

“Jersey Brand” Condensed Milk.
It is guaranteed Pure and Unskimmed,
An excellent food for Infants.
We make only the one quality—THE BEST. 
Buy only the JERSEY BRAND for all pur 
poses. Sold by Grocers, Outfitters and others.

MANUFACTURED BY
FORREST CANNING CO’Y,

HALIFAX, N.S
STANWAY A BAYLEY, Agents, Toronto.

Wiest

Ovf
J'jjKDENSEPjf

---- -

v
i

W. A. Carson. R. B. Morden. J. Anning.

BELLEVILLE CANNING CO.
------- packers of the-------

“Queen Brand”
Fruits and Vegetables.

All our goods are packed with the greatest care and clean
liness, and as we are on the market to stay we will only 
put out

FIRST-CLASS GOODS.
We respectfully ask the trade to recom

mend this brand to their customers:
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MONTREAL Marketi Cntmutd.

SYRUPS AND MOLASSES.
There is a fair demand for Barbadoes mo

lasses in a small jobbing way at 34c., and 
slocks are very firmly held, as it is all cer
tain to be wanted before fresh supplies can 
arrive next spring Syrups are quiet and 
unchanged.

TEA.
The tea market has been rather quiet, but 

an encouraging sign has been a number of 
orders from country dealers for Japans, who 
have been holding off in the expectation of 
better terms. Moderate sized lots of low 
grade Japans have changed hands at 15% 
to I4j4r., medium to good at 15X to i8)4c., 
fine I9>£ 10 22c., and finest 25 to y>%c. 
Green teas are very firm, and five or six lines 
of black teas held here on consignment were 
sold to New York parties at 11% to 16c., the 
quantity involved being some 1,000 pack
ages.

COFFEES AND SPICES.
The firm tone of the coffee market is 

maintained under limited supplies and a fair 
demand. We quote prices as follows : Ja
maica it% to 20c., Maracaibo 20 to 22c., Rio 
i8j£ to 21C., Java 25 to 27c., and Mocha 
25 to 28c. in straight lots, jobbing parcels 
higher.

There is a fair enquiry for spices, sales of 
round lots of black pepper having been 
made at 7X to 7)ic., cloves are firm at 
to 9c., and nutmegs 47j^c. to $1, as to size.

DRIED FRUITS.
There has been very little doing in dried 

fruit, but prices generally are steady and 
unchanged. The movement from first hands 
s practically nil, while jobbers do not report 

any briskness in the enquiry from actual 
distributors. The latters stocks, however, 
must be small and they are certain to require 
some supplies shortly. Good Valencias are 
held at 4>£c for seconds, but to 5c. for 
prime in sound lots. Valencia layers have 
furnished a fair trade at 6 to 6Xc., the mar
ket being firm at these rates for wholesale 
lots. Currants are sieady at sH to 5 Jfc. 
Prunes are steady at 6# to 9c. as to quality.

GREEN FRUIT.
The demand for oranges during the week 

his only been fair and trade rules quiet. 
Valencias $3.75 to $4.00 ; Messina $2.so to 
$2.75; Florida $3 25. Lemons rule quiet and 
unchanged, fancy $2 50 to $3.00 and lower 
grades $1.25 to $2.50 as to quality.

FISH.
There is a continued good demand for 

fish and the market holds very strong fresh 
cod and finnan haddies alone showing any 
any easiness. We quote as follows : Had
dock 4:., cod 3 to 3&c., steak cod i,% to 5c., 
lake trout 7c., while fish 7 to 7>£c., pickerel 
or dore 8c.; dried cod, $5 50; No 1 green 
cod,$o to $6; B. C. salmon, $13 perbrl. ; La
brador salmon, $13 to $14; No. 2 mackerel, 
$14 per brl.; do. $7 per half brl.; Labrador 
herring, $000 to $5.00 per brl.; C.B. and N. 
S. herring, $4.75 to $5 perbrl.; tommy cods, 
$2 50 to $2.yr per brl.; fresh herring, $1.85 to 
$2. per hundred ; haddies, 714 to 8c.; Yar
mouth bloaters, $1.25 to $1.50; common do., 
$1; freshfrozen mackerel, 10 to io>jc. each; 
No. I lake trout, $4.75 to $5 per keg.

APPLES.
The market is very quiet, round lots be

ing exceeningly difficult to move. Two car 
loads sold at $1.25, but $2.25 is possible in 
some cases. Jobbing prices run from $2.50 
or thereabouts.

POTATOES.
The market remains firm, further sales of 

car load lots having transpired at $1.00 to

$1.05 per 901b. bags. Supplies are light and 
the market looks as though it might go 
higher.

DRESSED HOGS.
The market is quiet and the tone is some

what easier, and the high prices of a week 
ago are not possible to-day, $9 being the 
very best price possible on a car lot.

PROVISIONS.
The local trade in bog products is very 

slow, but prices are maintained. The quota
tions arc as follows :—Canadian short cut, 
per brl. $22 to $23 ; Mess pork. Western, 
new, per brl $21 to $22.00 ; Hams, city 
cured, per brl. 12% to 13c. ; Lard, Canadian, 
in pails 10V toioj^c. ; Bacon, per lb., 11X 
to 12c. ; Lard, com. refined, per lb., 10 to 
iojic.

EGGS.
The egg market holds very firm, sales of 

Montreal stock being made at 25 to 27c., 
an advance of 5c. on our last. The high 
prices have curtailed the demand, however, 
and business is slow. There are numerous 
enquiries from the United States, but deal
ers refuse to take orders ewing to the short
age in supplies here.

BUTTER AND CHEESE.
There is little or no change to mention in 

the cheese market. The stock remaining 
here is a bagatelle and the nominal pnee 
is I2j£c.

Butter meets a good local demand and 
supplies are running light. A feature is the 
decided scarcity df Medium grades, such as 
Western dairy, etc., and the consequence is 
that supplies of this sort are very firm. The 
bulk of the stock offering is creamery, which 
runs all the way from 22c for seconds to 
23% to 24c. for firsts in a jobbing way. 
Fresf. roll stock from the west fetches 20 to 
2IC. when it ispnme.

TO BE BORNE IN MIND ALWAYS.
The manager, the bookkeeper, the cashier, 

the entry clerk, the shipping clerk, the sales
man, the office boy, the porter, everyone, in 
fact, says an exchange, who is in any way 
connected with a business establishment 
should bear in mind that there is such a 
thing as cultivating trade, and that they, as 
well as the proprietors, are responsible for a 
share of the firm’s success. Because a man 
is hired to fill a certain position there is no 
excuse for his hesitation to do any other 
work which may require attention. A book
keeper might soil bis fingers by stepping out
side the office and waiting upon a customer 
if occasion required, but he would not lower 
himself in the estimation of his employer, 
through thus signifying his willingness to 
make himself generally useful, and, anyhow, 
the dirt will wash off. To make business 
grow and make it pay should be the main 
object of every employe, regardless of posi
tion or conditions. The day is gone when 
business can be conducted successfully with
out the undivided and best efforts of those 
who are responsible for iL In days gone by 
a merchant might succeed by sitting down 
and waiting for trade to come to him, but 
not now. In our day and generation, the 
most persistent and systematic efforts are 
essential to bringing about a satisfactory re
sult. A progressive spirit and a capacity 
for pleasing customers will work wonders in 
any business.—Penn Grocer.

A TOMATO TREE.
Near Santa Ana, Cal., a tomato tree is 

growing on the ranch of Henry Thomas that 
is nineteen feet in height, eleven feet in dia
meter of the spread of the branches twelve 
feet from the ground, and from which the 
owner picked 219 ripe tomatoes on the 3rd 
of December last. It was raised from the 
seed, planted last April, and now furnishes ) 
a dense shade for the entire south side of the 
house. It seems to be a continuous bearer 
and promises to hold its place for years to 
come. The fruit is of medium size, a rich 
crimson color, very lew seeds, periectly 
smooth skin, breaks open like an apple 
though without a core, and is of a delicate 
flavor. If you don’t believe all this, ask the 
Blade of that town as it is responsible for 
the publication oLth,e story.

BLACK CURRANTS.
The small black dried fruit of commerce, 

known as Zante currants, are not currants, 
but grapes, of a variety peculiar to Greece 
and its islands, and not cultivable elsewhere. 
Attempts have been made to grow them in 
other countries, but without success, for the 
transplanted vines produced large grapes. 
Originally termed “raisins de Corauntz” 
(from Corinth, the port of shipment), the 
name became perverted to the modem cur- 
ran>s.

The currant is one of the chief products of 
Greece, and the production the past decade 
has doubled. Sixty years ago the produc
tion was about 2,000 tons ; and for the past 
three or four years it has reached from 150,- 
000 to 160,000 tons. Until within the past 
few years America confined her importations 
to the poorer grades of fruit, but Americans 
are being educated to use the finer qualities, 
and an increase in the consumption of these 
grades is prenable, as there is no dried fruit 
so cheap, and none more wholesome or 
nutritious. In England many families mix 
currants in making bread, which makes it 
very palatable and keeps the bread moist a 
longer time than without them.

Great quantities of currants are grown in 
the Ionian Islands ; the shores of the Gulf 
of Corinth, from Patras to Corinth are one 
vast vineyard of currant vines. Here is pro
duced the finest fruit, known as Vostizza, 
Corintbia and Patras. The vines are planted 
in close rows, and are pruned to small bushes. 
When the fruit is matured, it is plucked and 
laid upon the ground to cure. This is a time 
of great anxiety, for the value of the crop de
pends upon proper curing, and this in turn 
depends upon the weather. Dampness 
causes fermentation and other damage.

Because they are dried upon the ground, 
currants in their ordinary commercial condi
tion are exceedingly dirty, being mixed with 
much refuse, soil and other impurities. It is 
important, therefore, that they should be 
thoroughly and scientifically cleaned.—Ex
change.
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FLOUR AND FEED.
TORONTO.

Flour trade continues quiet, but there is a 
firmer feeling all round. Owing to a scarcity 
of water, consequent upon the severe wea
ther, there is very little flour being made, 
and it ts the opinion that if the people east 
became anxious buyers prices would advance 
something like 20c. a barrel. Quotations 
cannot be got from mills for reasonably 
prompt delivery, and while buyers refuse to 
pav more than quotable prices, the mills are 
holding out for 10 or 20c. a barrel more. 
Quite an active demand has developed for 
feed and prices are higher Oatmeal is 
quoted 20c. dearer.

Floor.—City millers' and dealers’ prices 
are: Manitoba patents, $4.55; strong bakers’ 
$4.10 ; white wheat patents, $4.25 ; straight 
roller, $3 40; low grades, per bag, $1.00 to 
$1.50.

Car prices are : Toronto freights—Mani
toba patents, $4.30 to $4 50 ; Manitoba 
strong bakers' $3-7$ to $4.25; Ontario 
patents, $3.25 to $3.50 ; straight roller, $3.1$ 
to $3.20 ; extra, $2.75 tc $2.80; low grades, 
per bag, $1.00 to $1.25.

Meal—Oatmeal is $4.00. Commeal is 
$3 So-

Feed—Bran is $13 to $14, shorts is $14 
to $1 s, mixed feed $22, feeding com $7 to 
58c., oats 32 to 33c.

Hay—Baled timothy, demand is good 
and supply fair at $9 2;

Straw—Plentiful and demand limited, at 
$5.50 to $6.

Unlike tm Dutch Process
No Alkalies

Other Chemicals
are used in the 
preparation of

V.Bakir&Co.’s
■' Cocoa,

which is absolutely pure 
and soluble.

A description of the chocolate 
plant, and of the various cocoa 
and chocolate preparations man
ufactured by Walter Baker & Co. 
will be sentfree to any dealer on 
application.

W. BAKER & CO., Dorchester, Mass. U.IA 
Branch House, 6 Hospital St, Montreal.

FOREIGN CORRESPONDENCE.
Letters translated from or written in any 

foreign language.
J. H. CAMERON, 10 Front Sl E.

The Western Milling Company
(Limited.)

REGINA, ASSA.
Manufactuters of all kinds of

High Grade Flours, 
Hungarian Patent, 

and Strong Bakers.
We also handle Hard Wheat Oats, and 

other kinds of feed.
We would solicit the patronage of the 

Millers' of the Eastern Provinces, wanting 
Manitoba Hard Wheat. All orders en
trusted to us will be carefully and promptly 
filled.

Correspondence Solicited.

Embro
Oatmeal

Mills
D. B. BOBS, • ZMBBO, ONT.

A CHOICE QUALITY OF

Roller, Standard and Granulated

Oatmeal
IN BARRELS, HALF BARRELS OR BAGS.

Selected WHITE OATS only used. For prices 
of Oatmeal or Oathullsin Car-loads or less quan
tities, write or wire, and will reply promptly. 
Can ship via Canadian Pacific or Grand Trunk 
Hallways.

OATMEAL
Dominion Mills,

LONDON.
Excelsior Mills,

MITCHELL.
Write or wire for Thomson's Brands

ROLLED OATS, PINHEAD & STANDARD MEALS. 
SPLIT PEAS, POT BARLEY, CORN MEAL, ETC.

All kinds of Chop and Mill Feed.

ceneral crain dealer.
Highest price paid for Oats and Peas in car lots.

WALTER THOMSON, London and
Mitchell.

BRANDON ROLLER MILLS.
Brandon, Man.

--------MANUFACTURERS OF--------

Hungarian, Patent, Strong Bakera

- FLOUR -
Also Oatmeal, Rolled Oats, Rolled Oatmea 

Granulated and Standard.
Dealers in all kinds of grain and feed.

ALEXANDER, KELLY & CO Y,
PROPRIETORS.

N. WENGER&BROS.,
AYTON, ONT.

- - MILLERS - -
(Hungarian Process)

BRANDS :
KLEBER, MAY BLOSSOM.

AGENTS =
J. L. SMITH & SON, - Montreal. 
EPHRAIM ERB, - Halifax.

B. M. PINCOMBE. W. W. SUTHERLAND.

STRATHROY OATMEAL AND CORNMEAL MILLS.
Pincombe & Sutherland,

STEATHHOT, OHSTT-A-IRIO- 
Manufacture by the latest improved process

The Celebrated White Eagle Brand of Boiled Oatmeal, 
also Standard and Granulated Oatmeal, CORNMEAL, Dessicated Rolled Wheat and 
Wheat Germ, put up in barrels, half barrels and bags. Write or wire us for samples and 
prices.

N.B.—The only mills potting up Rolled Oatmeal in Cotton Bags.

■ ■
V

^
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GENUINE CREAMERY BUTTER
In lots of 5 tubs and upwards, price 24^ cts. per lb., cash ; single 

tubs 50 lbs. each, will be shipped as samples on receipt of $12.50.

JACKSON & HALLETT
MONTREAL TRADE NOTES.

Caverhlll, Rose, Hughes A Co. are off
ering special inducements at present in 
the staple lines of groceries.

Hudon, Hebert & Co. report the demand 
for syrups quiet, but say that American 
stock is being sold for less money now 
than it can be laid down here for.

Eggs have gone up 4 to 5c. per lb. 
since last week. There have been more 
enquiries from the United States, but 
dealers here fear a shortage, and won't 
fill them.

Cliaput, Fils & Co. are offering some 
nice lines of fish to their customers for 
Rent. Mr. (jeoffriou of the firm says that 
there are plenty of small orders to fill, al
though the week’s business has been 
quiet.
Barbados molasses is on the up turn, and 
Mr. Quintal, Jr., of the firm of Quintal 
& Sons, says that the stock will all be 
used up before the new supplies are at 
hand.

Lightbound, Ralston & Co. report a 
good sale of their stock of Japan teas. 
All their cheaper lines have been taken 
off their hands.

Several lines of black tea, comprising 
1,000 odd boxes held on consignment here 
by a broker, were turned over by him to 
New York purchasers on the basis of 12 
to 16c.

A round lot of 300 boxes of Maracaibo 
coffee has been offering on this market 
during the week at 21c., but we did not 
learn whether it had been closed out to 
purchaser.

Limits to raw sugar brokers here have 
been withdrawn by their principals at 
the source of supply, this, too, despite 
the fact that thej were above the views 
of refiners here lor C.I.F. business. Cables 
quote Java 16s. 6d., and fair refining 
14s. 3d.

The new officers of the Board of Trade 
were officially announced at a special 
meeting of the Board, held last week. The 
compelte list is as follows : President, 
W. W. Ogilvie ; vice-president, W. C. Mun 
derloh ; second vice-president, James A 
Cant lie ; treasurer, Edgar Judge; mem 
bers of the council, Messrs. William Cun 
ningliam, live stock ; Thomas I. Drum 
mond, hardware ; R. M. Esdaile, grain 
Charles H. Gould, miller ; Frank A. Hart 
fruits ; D. L. Lockerby, groceries ; John 
McKergow, dairy produce ; John B. Me 
Lea, shipping and Newfoundland trade 
F. D. Rolland, stationery ; Charles 8 
Smith, boots and shoes ; A. A. Thibau 
deau, dry goods, and James Williamson 
oils, chemicals, etc. Members Board of 
Arbitration : Andrew Allan, Robert Ar 
cher, H. A. Budden, Geo. Childs. Jas. P 
Clegborn, Hon. George A. Drummond, E 
B. Greenshields, F. W. Henshaw, Chas. 
P. Hebert, John Kerry, Robert Retord, 
vas. Slessor. Mr. E. B. Greenshields paid 
a compliment to the retiring members of 
the council. Mr. Edgar Judge thought 
that the incoming council should take 
etept towards retaining the present large 
membership and increasing It if possible. 
It was agreed that at the next quarter
ly meeting of the board Mr. Judge should 
move to increase the entrance fee from 
$100, which It now Is, to $200.

FOR YOUNG MEN.

In the American Grocer’s “Clerk's De
partment” appears the following, worth 
careful noting by young men in all lines of 
business : “ No mother need have undue 
anxiety for the success of a son who this 
winter or spring steps out into the business 
world, so long as he bears in mind a few 
essential points : He must be honest above 
all things, and allow nothing to convince 
him that there is a compromise between 
honesty and dishonesty. He must be an 
out-and-out believer in the homely but forc
ible saying that a man cannot drink whiskey 
and be in business. He must, too, decide 
between being a society and a business 
man ; he cannot be both. He must make 
his life outside the office the same as in it, 
and not be possessed with the prevalent idea 
that his employer has no business to ques
tion his movements outside of office hours. 
An employer has every right to expect bis 
employes to be respectable at all times, in 
the office or out of it.”

hfcjjse of

CACAO AS A BEVERAGE.

The rapid increase in the importations and 
consumption of coflee during the past few 
years, despite its increased price, is some
thing remarkable, and is in strong contrast 
with the importations of cacao which supplies 
not only a more wholesome, but a far more 
nutritious beverage. During the year 1891 
our importations of coffee amounted to atout 
eight pounds per capita of our population, 
while our cacao imports were only about 6ve 
ounce per capita, only one twenty-sixths of 
the coffee imports. It must also be borne in 
mind that of the 21.539,840 pounds of cacao 
imported in 1891, perhaps not more than one- 
half was used for drink purposes, the other 
being converted into confections and used in 
other ways. There is no little ignorance 
prevailing concerning the value of chocolate, 
cocoa and the other beverages made out of 
the cacao bean. Prepared as some of these 
are with sugar, egg and spices, they are per
haps the most nutritious of all the table bev
erages used among men.

The food value of a cup of cacao prepared 
with milk is many times that of coffee. Nei
ther is it so stimulating. Bad effects from 
the ordinary use of chocolate are, we believe' 
unknown. It is not merely a beverage, but 
it is a food of great value, strung, palatable 
and nourishing. It is a matter for surprise 
that its use has not become more general. 
None of the bad results that so often accom-

tfilco
jrariotgo with the yarious preparations of cacao.) 

Everybody admits its value in the making of 
cakes, confections and ice cream, and to al
most all it is most acceptable in these var
ious forms. It requites only a little experi
ence with it as a beverage to make it equally 
acceptable to the public in that form. It is 
making its way slowly, but its triumph will 
come.—Interstate Grocer.

BOUNTY FOR BEET SUGAR.
At the beet sugar convention recently held 

in Denver, Col., G. F. Berringer, superin
tendent of the experimental station south of 
Denver, on the divide between the Platte 
and Arkansas rivers, reported that thous
ands of tons of beets at twelve tons per acre, 
with 13 to 16 per cent, of saccharine matter, 
could be raised there. The beets average 
two pounds. It was decided to form a per
manent state association, which in turn shall 
form county associations, and subsidies will 
be obtained when possible from state, county 
and municipal author.ties. A memorial was 
adopted asking the state legislature now in 
session to grant a bounty for two years of 
$1 per ton on beets sold to sugar factories 
and having 12 per cent, saccharine anil a co
efficient on purity of 80 per cent. ; also a 
bounty of half a cent a pound for four years 
on sugar product polarizing not less than 90. 
A memorial asking congress to continue its 
bounty of two cents on American sugar will 
be circulated for public signature. Congress 
will also be asked to establish experimental 
stations in Colorado, and both congress and 
the local legislatures will be asked to make 
ample appropriation for the acquisition of 
information.

SOAKED PEAS.

The Empire of Wednesday announced 
that a Canadian canned goods packer is 
placing soaked peas on the market without 
labelling them as such, and with the ficti
tious name of a company as packers. There 
are two direct infractions of the law in this, 
for each of which the offenders are liable to 
a penalty of not less than $2 per tin for not 
putting the word “Soaked” on, and the same 
for a fictitious name.

vineyards c?/

end
Pel»» Island

BaxNTFOan, Out 
Bole Agent» tor Canada.
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THE BEST
MacLaren's

IMPERIAL
CHEESE

IN GLASS JARS.

WRIGHT & CORF,
DOMINION AGENTS,

TORONTO.

ESTABLISHED 1851 ■

JUST RECEIVED
4,500 Boxes

Valencia Raisins
WRITE FOR OUR PRICES.

N. QUINTAL & FILS,
WHOLESALE GROCERS,

2Î4 St. Pan! Street, "

IMPORTERS OF TEAS
-ANE

Special Tea 
Sale during ttys JJlftontl? U>e 

ljaVe becibeb to cut ttjc 
prices on all our ^eas 
anb Will sljoW ttje trabe 
some splenbib lines at 
from 10 per cent, to 
15 per cent. beloW 
usual prices. ...............

Don’ fall to get our Prices 
and Samples

Canned Goods *^HN BURGESS & SON
This is the time to purchase the finest 

brands of canned vegetables, such as “Little 
Chief ” and “Canada First" Tomatoes, Corn, 
Peas, and Beans. Large assortment and 
lowest prices.

WHOLESALE GROCERS,
HAMILTON.

WESTERN ONTARIO AGENTS FOB THE

Irish Mustard.
Cherry’s DUBLIN Mustard is guaranteed ab

solutely PUKE, and sold cheaper than the com
pound Send for Prices.

Smith and

Keighley
9 Front 8t. E., Toronto.

TEAS - -

SAUCE
AND

PICKLE

Sloan & Crowther,
WHOLESALE GROCERS,

19 Front St. E., Toronto.

..TEAS..
Japans, Medium Grades,

Best Value in Market. 
also

Darjeelings and Ceylons,
Specially Selected for Blending Purposes.

35 and 37 Front St. East,
TORONTO, - ONT.

—: : We are offering a :

Blended TeaÆ-
For Strength and Flavor it is Unequalled.

Ask our Travellers to show it, or 
write us for Samples.

MANUFACTURERS,
Ifl7 OTDAlin Corner of the Savoy IU / 0 I nAliU steps, London, W.C

Vide Sir Walter Scott’s "St. 
Ronan’s Well,” Chaps. XVI. and 

XXX.
Lord Byron’s " Beppo,” VIII.

EDWARD ADAMS
& CO.

Importers of Teas
-AND-

Wholesale Grocers
LONDON, ONT.

SPECIAL BRAND TEA.
LOOK OUT FOR

GrO-A-T
JAPAN TEA

Nothing equal to it at the price.
See our travellers.

Write for samples and prices

THOS. KINNEAR & CO.
Wholesale Grocers,

49 Front Street East, 
TOZROZESTTO.

i* A SPECIALTY.

Lj iiiuii v*. vui|

Importers of Teas
-AND-

). W. HHC « (0. 5», 61 and 63 
FltONT ST., B. 

Cor. Church

PERKINS, INCE & Co.,
41-43 Front St. East, 

TORONTO,

Wholesale Grocers.

LONDON, ONT.

m

! isii

i .1

■>SW« '■>*

7019

521963
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CASH VS. CREDIT.
No one will deny that it would be a 

good thing for the retail merchant, and 
beneficial to the consumer, If the cash 
systems were in general use. Column# of 
apace in the mercantile trade paper# are 
gven to the subject, which may eventual
ly do some good in the direction of the 
object sought by inducing the dealers to 
change their methods of doing business.

Thirty or more years ago there were 
spasmodic effort# to do something in the 
way of bringing more cash and less cred
it to the retailer's till, but as there were 
no papers devoted to the merchant's in
terests and no organization among them, 
nothing could be done to break up the 
universal system of charging for nearly 
every sale made.

It would be only repeating an old story 
over and over again to say that every 
retail dealer will tell you that he Is in 
favor of the cash system ; that he would 
like to see It generally adopted, but— 
and then he will tell you why he cannot 
make the change. Hi# reasons are sim
ply and uniformly to the effect that he 
would lose trade ; and if he did not trust, 
his neighbor in the same line would, and 
thus draw his customers away. And 
therein, it seem# to us, lies the great 
secret (if it is a secret) of the failure to 
do a business on casli-down basis, I. e„ 
want of unanimity and desire on the part 
of one to sell more goods than Ills neigh
bor.

Those who sell the articles of daily con
sumption by every family know when 
they give the head of the household one 
of those universal pass books that, in 
nine cases out of ten, a great many more 
sales will lie made than if the cash accom
panied every purchase. The tendency to 
buy what may be desired but not abso
lutely necessary, when the article need 
not be paid for at the time of purchase, 
is almost universal among people of mod
erate means, and this frailty of human 
nature is too frequently taken advantage 
of by the dealer to increase his sales. 
There are others who are too good na- 
tured to say "no” even to persons who, 
they are morally certain, will not or can
not pay their bills In a reasonable time, 
If ever, but take the risk, hoping that all 
will come out right In the end.

As a rule, the mechanic and laboring 
man of the present day could pay cash 
for everything he needs at the time of 
purcha#e. Of course, there are occasion
al exceptions, such as cases of misfortune, 
sickness, etc., but this could be provided 
for by mutual understanding. He receiv
es pay for his work every week, or two 
weeks, but the unfortunate credit sys
tem usually absorbs his earnings, If he 
pays at the end of the week for what 
has already been consumed, and he must 
again be trusted for future supplies. Fre
quently the temptation to “stave off" 
part or the whole of his bill at the gro
cery, butcher shop, etc.. Is irresistible—in 
order that he may have a little change 
in his pocket—and it is not a great 
while until the debt is too formidable for 
his means. And so it goes.

A partial remedy for the evils referred 
to lies in the use of what is known as 
“coupon books," and we advise those of 
our mercantile readers who really desire 
to get out of the credit rut but do not 
find it feasible to adopt the cash-in-hand 
system absolutely, to examine the merits 
(and demerits If there be any) of the cou
pon method of doing business.
It appears to us, however, that with

out thorough organization, very little 
can, or rather will, be done to make the 
cash system absolute and universal.— 
Grocer and Trade Index.

ALL ABOUT MAKING MACARONI.

Few people who eat that toothsome article, 
macaroni, know how or where it is manufac
tured. They, however, do know that when 
it is properly prepared it forms one of the 
most palatable and healthful dishes that is 
set on the table. Many imagine that maca
roni, vermicelli, spaghetti and noodles are 
chiefly made in Italy and imported into this 
country. To a certain extent this is true, but 
of late years the industry has so grown on 
this side of the ocean that now but one-tenth 
of the entire amount consumed in the United 
States is imported. Some years ago it was 
distinctly an Italian dish. The natives of 
that country were the first to make it, and 
they made a national dish of it Other 
countries took up the article, until now it is 
known the world over. While at first Italy 
had the monopoly of its manufacture and 
exported large quantities of it, now it is 
made in different countries of Europe and 
also by the United States.

In this country the work is done nearly 
entirely by Italians, who have immigrated 
from the mother soil, or by their American 
decendants. In New York city there are 
several large factories which produce an 
average of 35,000pounds a day. This is con
sumed in that city, but quantities are ship
ped to different places in the United States 
and tc Canada and to Cuba. A representa
tive of this paper visited the factory and 
made a tour of inspection through its three 
floors and watched the different steps which 
converts the flour into the bard and brittle 
substance that afterwards becomes so palat
able in the hands of the chef or adept house
wife. The flour and water is first put into 
what is called a dough mixing machine. It 
is cylindrical in form, and within it are knives 
or plates, which are worked by steam power. 
The dough is kept in this machine until it is 
thoroughly mixed. Then it is thrown into a 
circular trough about six feet in diameter. 
Through this trough rolls a large stone 
weighing 3,3000 pounds. Over and over 
the dough this heavy weight passes, roll- 
ng it out flat. This process is kept up for 
half an hour. The next step is the placing 
of this well rolled material in a powerful 
circular press worked by steam. The bot
tom of this machine is a copper plate or 
mold. It is about an inch thick and perfor
ated with holes, in the centre of which is 
a pin. The dough is forced through 
these holes, the little pin in the centre 
of each making the hollow centre in the 
macaroni. It comes out in long strings, 
soft and so pliable that it could be tied in a 
knot. It is then taken up stairs, where a 
man lays it out in straight lengths on wire 
trays covered with paper. The whole is cov
ered with heavy paper, and the trays are 
put up in racks to dry.

It lies in this position for eight days be
fore it hardens and dries completely, as the 
dampness prevents it from drying properly.

On nice, clear days the windows are allowed 
to remain open, but on windy days they are 
kept closed and the steam is kept on, run
ning the temperature up to between 70 and 
90 degrees. This heat does not affect the 
macaroni, but keeps the air dry. Vermicelli, 
spaghetti and noodles are all made the syne 
way, except that the holes in the molds 
through which it is forced are smaller. The 
vermicelli is made both white and of a yel- 
lowish tint. The coloring is done with saf
fron. When it it taken upstairs to dry it is 
laid out in curled-up shapes to give it a 
fancy appearance. There is yet another 
product that the factory makes—that is fancy 
pastes. These are used for soups the same 
as noodles, but present a much nicer appear
ance. For the pastes the same mixing and 
rolling process is gone through with as in 
making the macaroni. Then the dough is 
taken up to the second floor, where it is 
placed in a pressing machine set in a hori
zontal position.

Instead of the ordinary round holes in the 
moulding plate the pei formations take a 
number of different forms. All the letters 
of the alphabet are produced. They are very 
small, but complete as to form and enlarge 
after being placed in the soup. Thus the 
Smiths, the Joneses, the Browns and the 
Johnsons may have received the initial let
ters of their names in their soups. Num
bers, stars, rings and wheels are also made, 
while the pretty shapes of pepper, olive and 
lemon seeds are also produced. After the 
different articles are thoroughly dried and 
hardened they are packed forshipment. The 
macaroni is made up in pound packages, 
wrapped in the familiar blue paper that 
many a housewife imagines has come all the 
way from Italy. It is also put up in other 
colors, with labels of other kinds, bearing 
Italian names, all of which give it a foreign 
look. There are several ways of cooking 
macaroni. Some people cook it with to
matoes, others with cheese. The latter is 
probably the most palatable.

A lady who is quite an adept in preparing 
the article gives the following recipe for its 
preparation : Breaks the sticks into inch 
pieces, put in boiling water and boil twenty 
minutes. When half done add a little salt. 
When done strain in a colander and set it in 
cold water until the dressing is prepared. 
To make the dressing, melt a lump of butter 
the size of a walnut and stir in an even table
spoonful of flour; add a cup of milk and a 
little salt and allow it to boil. Put in a half 
cup of grated sharp cheese, allow it to melt, 
add the yelk of one egg which has been 
thoroughly mixed but not beaten light. Then 
stir m the macaroni and put it where it will 
heat, but not boil.”—Inter-State Grocer.

PURE CONFECTIONERY,
FINEST BISCUITS.

Manufactured by

J. McLAUGHLAN & SONS,
OWEN SOUND, ONT.
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GROWTH OF THE OYSTER.

The oyster at the commencement of its 
career is so small that 2,000,000 would 
only occupy a square inch. In six months 
each individual oyster Is large enough to 
cover half a crown, and in twelve months 
a ciown piece. The oyster is its own ar
chitect, and the Shell grows as the fish 
Inside grows, being never too small.

It also bears Its age upon its back, and 
it Is as easy to tell the age of an oyster 
by looking at Its shell, as It Is that of 
horses by looking at their teeth. Every 
one who lias handled an oyster shell must 
have noticed the successive layers over
lapping each other.

These are technically termed shots, and 
each one marks a year’s growth, so that 
by counting them the age of the oyster 
can be determined. Up to the time of Its 
maturity—that is when four years of age 
—the shots are regular and successive ; 
but after that time they become Irregular 
and are piled one upon another, so that 
tlieir shell becomes bulky and thickened. 
Fossil oysters have been seen of which 
each shell was nine inches thick, whence 
they may be judged to be more than 900 
years old.

From one to two million are produced 
from a single parent, and their scarcity 
is accounted for by the fact that man is 
not the only oyster-eating animal. The 
starfish loves the oyster, and preys upon 
It unceasingly. A variety of whelk Is 
also very fond of young oysters, to get 
at which it bores right through the shell 
and sucks the fish up through the hole 
thus made.—Pearson's Weekly.

HOW IT IS DONE.
A great many of the dormant retail 

grocers are constantly finding fault with 
their up-to-the-times confreres, says the 
Retail Grocers' Journal, of San Francis
co. The cause for complaint Is that they 
(the live grocers) are selling too cheap. 
“ Why," some of them will say, “ I could 
not sell at that price simply because I 
paid more by the case than he Is retail
ing them by the single package." And 
their statement Is true in every particu
lar. But whose fault Is it ? The live gro
cer keeps posted by reading trade papers 
and watching the movements of the mar
ket, while the other would rather pre
fer to play pedro or else do most any
thing except what relates to and would 
benefit his business, and as for reading 
trade papers, that Is time wasted—the 
reading is too dry ; there Is not the pith 
to It that is contained in an account of 
a prize fight, and so on. But when It 
comes to finding fault, then he can waste 
plenty of time. To approach one of these 
men with an application to subscribe 
for a trade paper produces about the 
same result as does the request of a slow- 
paying customer who has already a 
large score recorded against his name, for 
the loan of fifty dollars to buy Christ
mas toys for the Children.

However, It is the same with trade pa
pers as it is with everything else ; one 
must be brought up to the use of them in 
order to be able to grasp the benefit to 
be derived from their perusal. With a 
lew lessons, such as some of the retail 
grocers will receive this summer, we 
think that many of them will become 
apt scholars and profit by their losses, 
not only In having to pay more for their 
goods, but also on account of losing 
trade by not being able to cope with 
the up-to-the-times grocers. If less time 
were devoted to fault-finding, and more 
In ascertaining In what way they could 
be up to those In the same trade, and

sell at the same price, and make a profit, 
It would be greatly to the Interest of 
the dormant grocer, who expects that 
all matters in the trade should be shaped 
to a mould of his own making.

NUTMEG CULTIVATION IN JAMAICA
In the Bulletin of the Botanical De

partment of Jamaica it Is stated that a 
large stock of the very finest nutmegs 
for seed have been Imported to Jamaica 
from Grenada, and has been sown In the 
Hope Gardens, and when ready for dis
tribution, will be sold at the very low 
rate ot three half-pence each, In large or 
small quantities. It is hoped that these 
arrangements will tend to develop the 
planting of nutmegs on a large scale In 
suitable districts in Jamaica. It Is stated 
that already one order has been filed for 
10,000 plants, and another for 5,000. The 
germination of the seed In large quanti
ties, and the care of the seedlings, Is said 
to require the strictest attention, to pre
vent extensive loss. From the seed beds 
the seedlings are transferred to bamboo 
pots, and when they have quite recovered 
from the transplanting, and have form
ed good roots, they are ready for the nut
meg plantation. The planters must now 
exercise strict supervision over the labor
ers, to see that the bamboo pot is care
fully slit down on one side, and the plant, 
with the earth undisturbed round the 
root, gently placed In the hole prepared 
for Its reception. If this operation to done 
too harshly or clumsily, the tip of the 
tap root Is broken, and the plant soon 
dies. •

The trees are a long time coming to 
maturity, not producing a crop, as a 
rule, till they are nine years old ; and 
when they first flower, at six or seven 
years of age, it is possible to determine 
whether they are male or female. A very 
small proportion of male trees is left for 
fertilization by Insects ; the rest are cut 
down, and fresh plants are substituted. 
The fertile trees continue to produce for 
seventy or eighty years. On an average 
each tree will yield ten pounds of nut
megs and about one pound of mace every 
year ; and, when highly matured, It is 
said they will produce ten times that 
amount.

In connection with the same subject 
a note on the curing of nutmegs In Gren
ada Is given In the November number 
of the Jamaica Bulletin, the details of 
which may be of service to those who 
are starting the culture. The process is 
said to be that which is adopted for pre
paring the nutmegs for the London mar
ket. The nutmegs are picked up from 
under the trees every day except Sunday. 
On being brought into the boucan, the 
mace Is peeled off and pressed flat be
tween heavy blocks of wood, where it is 
left for two or three days, then put into 
a case and left till It reaches the proper 
color. The nutmegs are put into recep
tacles (with fine mesh bottoms so that 
the air can pass through), Inside the bou
can, and left there for three weeks or a 
month, or, in fact, until the nut begins 
to shake Inside the shell. They are then 
shown the sun for a couple of hours a 
day for two or three days. After this 
they are cracked. Great care Is neces
sary here, for If the outside shell Is 
struck too hard It makes a black spot 
on the nutmeg, which affects the value 
considerably. When cracked, the nuts are 
sorted according to size, put Into ordin
ary flour barrels and shipped. Regard
ing the value of the produce of nutmeg 
trees when In full bearing, It Is stated 
that one grower In 1883 realized from 
two trees as much as £80.

JUDGING THE AGE OF POULTRY.
Examine the feet and legs ; the size and 

appearance of the spurs, form a guide, 
as we are told by an expert In The New 
York World. The skin of the pullet or 
cockerel Is smooth and has a fresh ap
pearance, while that of the adult fowl 
yearly grows coarse and more shriveled. 
Place the thumb and forefinger on each 
side of the back near the “pope’s nose,” 
and press. In young birds the part Is ■ 
supple, in old ones it is difficult to bend. 
If in feeling the tip of the breast bone the 
grizzle forming there Is tender and 
supple, the bird is young. Ducks that 
have arrived at the age of two or three 
years have a deep depression down be
low the breast feathers and their waddle 
becomes more and more ungainly.

OLIVES AT POMONA.
The olive undustry has proved unusual

ly profitable In the Pomona district the 
present year If we may fully rely upon 
the various reports coming from that 
section. It Is alleged that $250 per acre 
has been made by numerous olive grow
ers, and we have no reason to doubt the 
statement. What is more to the purpose, 
however, is the fact, so great Is the de
mand for olive pickles that It can only 
be partially supplied. It is announced 
that an order from New York for 20,000 
gallons of Pomona pickled olives had to 
be declined for want of stock. A great 
advance In olive planting will certainly 
occur during the coming season.—Cali
fornia Fruit Growers’ Journal.

BRAZILIAN COFFEE.
In view of the constant complaint over 

the quality and condition of Brazilian 
coffee, the following epitome of a report 
from an attache of the British Legation 
at Rio de Janeiro is Interesting : “ At the 
present high prices quantity more than 
quality is the object of the planter. Care
ful preparation entails heavy expense and 
delays, while the profit Is so great that 
everything which comes with coffee, viz., 
buss, sticks, etc., all go into the bag to 
Increase the weight. Low fair channel, 
or type No. 6, became the ‘good coffee’ of 
the market, and at last even type 7 was 
difficult to obtain, the stock being al
most wholly composed of lower grades. 
The difference In price between the grades 
grew to be very large, and finally deal
ers refused to sell good sorts alone, us
ing them to force off larger parcels of 
lower quality. In spite of the high prem
ium paid on really good qualities, there 
Is thought to be little hope of a marked 
change for the better until currency 
prices fall to the point when freight, etc., 
make the shipment from the plantation 
of very low grades unprofitable. Owing 
to the defective railway service and the 
consequent delays and exposure to the 
weather, the coffee has been robbed of 
what color and style It originally pos
sessed when freshly prepared. Two or 
three months were no unusual journey 
between plantation and market, the 
coffee lying during the greater part of 
that time exposed to the weather at the 
railway stations. Large quantities were 
damaged, and a considerable amount 
rotted and destroyed.”

From present indications there will be 
an Immense crop of oranges In Southern 
California, especially of navels. The fruit 
Is coloring nicely, and Is ripening three 
weeks earlier than last year.—Los Ange
les Express.
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WEIGHT & COFP. Ontario Agents.
Toronto

1. H. DOBBIN, Montreal,
Quebec Agent.
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■

IT IS A GREAT SUCCESS.
Grocers from all parts of the country report that it is a quick seller 

from the start. Order a case from your jobber at once. Every cus
tomer you sell a bottle to will thank you after using it. Delicious 
Clam Broth can be made from it in one minute, with Hot water.

Three sizes, retails at 25c., 50c., and 90c., in bottles only. Order from 
James Turner & Co., Hamilton, Ont., or write E. S. Bum- 
ham Company, “Manufacturers,” 120 Gansevort St., New York, U.S.A.

R. H. HOWARD & CO., Toronto. ROBT. MOORE, Travelling Agent, London, Ont.
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sr. JOHN, N. B., MARKETS.

St. John, N. B., Feb. 9, 1893.
GROCERIES.

Trade has not been quite up to expecta
tions the past week, but the slow movement 
in goods has had no effect in prices, which 
in certain lines, such as lard, beans and low 
grade teas are still moving upward. Collec
tions are slow. Orders are coming in fairly 
well, with prospects for further improvement 
before the week is out.

Teas—A fair inquiry for all grades.
Sugars—Market firm but limited quantity 

moving as quoted ; granulated 4% to 4jfc.; 
extra C 3# to 4c. ; yellows Z'A to 3J(c.

Molasses—Very dull; market with a good 
supply is quoted. Barbadoes 32 to 33c., 
Porto Rico 31 to 33c., Antigua 30 to 32c.

Syrups—Sell very slow at 2jf to 3>fc. per 
lb.

Butter—Is scarce and sells readily at 21 
to 23c

Eggs—Are in good demand at 22 to 24c.
Cheese—Market very film, and sells read

ily at 11Â to njfc
Beans—Have advanced about 30c. per 

bush.; stocks light. Quotations are $1.80 to 
$1.85 for mediums and 10c. higher for 
hand-picked.

Fish—Have been dull, but higher prices 
are looked for. Large cod are quoted at 
$4.75 ; mediums, $4 to $4.25 ; bay, balf-brls., 
Si 60 to $1 75 ; fresh cod, 3 to 3^c. ; smoked 
finnan baddies, 6 to 6#c. ; smoked herring, 
8 to ioc

Flour—While dealers are holding prices 
firm, anticipating further rise in values, buy
ers are holding off, and as a consequence 
very little is moving. Manitoba is quoted 
at $5 1; to $5.2; ; high grade Ontario, $4.30 
to $4 45 ; medium patents, $4 15 to $4.30.

Oatmeal—Market firm, at $4.20 to $4 30.
Corn meal—No change, demand light, 

prices firm; quoted at $2 75 to $2 85.
Feed—Prices steady at advance ; $21 to 

$22.50 per too.

ONLY ONE AROSE.

An eastern paper tells the story of a cer
tain grocer there who attended a religious 
meeting when a revivalist preached a power
ful discourse upon personal integrity, and 
urged upon all Chnstains the duty of debt 
paying. Delinquents were bandied without 
gloves, and to clinch matters, at the close of 
the discourse, he asked all who paid their 
debts to stand up. The congregation almost 
to a man arose. After they were seated, the 
ptsacher invited those who did not pay their 
debts to stand up, and up rose one solitary 
forlorn individual. Hesitatingly be got onto 
bis feet, and in faltering tones explained that 
he found himself in the ranks of the poor-oay 
class, but unwillingly. He could not help 
himself, as he was the owner of the local 
grocery and could not pay up, as every 
member of the congregation owed him for 
groceries. It is said that money poured into 
the grocery store next morning in a lively 
manner, and the grocer is glad he went to 
church and spoke in the meeting.

COMPETENT HELP.

The advisability of securing competent 
and intelligent assistants is being recog
nized more and more every day by mer
chants in all branches of trade ; and 
more especially among the retail store
keepers is this essential, where the clerk 
is brought Into contact with scores of 
people dally. A few years ago the gro
cer’s clerk who could add a fair-sized 
column of figures and knew the number 
of ounces to the pound, was considered 
perfectly competent to attend to the 
wants of the customers ; but now he has 
been superseded by the intelligent and po
lite assistant, who knows the names of 
all the regular customers, so that a lady 
entering the store is greeted with a 
“ Good morning, Mrs. A.,” followed with 
a remark regarding the current topics ; 
or, “ Were you pleased with the new 
brand of flour we sent you last week ?” 
etc. By the interest taken, the customer 
feels at once that the clerk is directly In
terested in supplying her with a good 
quality of goods, and will often seek bis 
advice and rely on his Judgment regard
ing intending purchases.

It is policy, also, In addition to having 
a competent corps of assistants, that the 
force be of sufficient number to attend to 
the wishes of your customers without 
subjecting them to unnecessary delay. 
Would-be purchasers after waiting in a 
store for five minutes without receiving 
the attention from anyone, are very like
ly to make their exit without purchasing, 
and you will find that their future or
ders will be left with your competitor. 
Our friends, when calling on us at home 
are not neglected ^n this manner, and 
why should not this friendly feeling be 
extended to our customers at the store ?

The wide-awake grocer nowadays also 
prepares for the Saturday rush, not only 
by having a sufficient force of assistants, 
but sees that the staple goods during the 
week have been wrapped in packages of 
different weights, so that when a pound 
or two of sugar, coffee, tea, or other com
modity is called for, it is not m cessary 
then to be weighed and wrapped. In this 
way a great deal of valuable time Is 
saved, and the regular force In some cases 
will be sufficient to attend to the Satur
day's trade. During the week your clerks 
will often find a half hour when this 
work can be done, and by observing this 
rule you will find by the end of the year 
that you have saved considerable In 
your expense account.

The system of delivering goods has been 
adopted by all grocers who wish to keep 
up with the times. Among the larger 
stores the order clerk will call during the 
week on the customers, and receive their 
orders for Saturday’s delivery. A bright 
device which is furnished housekeepers for 
recording grocery orders consists of a 
board about a foot in length by three 
or four Inches In width, upon which the

names of the different articles handled In 
the grocery trade are stamped. Opposite 
each item a hole Is made In the board, 
and when the housekeeper finds the 
supply of a certain article running short 
a pin is inserted in this board opposite 
the corresponding name of the article. 
By this method a great deal of time will 
be saved when the clerk calls for the or
der. And, again, items which would be 
very apt to be overlooked by the house
keeper If entrusted to her memory, and 
consequently be omitted in the list fur
nished the clerk, will by this method be 
ensured. When It is considered that these 
items will be very likely purchased at a 
more conveniently located store, the 
value of this arrangement will be very 
readily perceived, and among grocers 
who enjoy a suburban trade, this plan 
will be found very practicable, also a 
stimulating factor to Increased patron
age.—Joseph Heritage Ingersoll.

ORANGE BUYING.
The expert orange buyer, says a con

temporary, does not select the smooth, 
clean-skinned fruit invariably, nor does 
he object to a heavy percentage of 
rough, dirty skins. The latter are not 
always easy to sell, but they invariably 
give the greatest satisfaction. This Is 
because in the case of oranges, as with 
almost any fruit, beauty is only skin 
deep, and the insects which infest orange 
groves and extract sweetness from the 
fruit much as bees draw honey from the 
finest flowers, only attacks the sweetest 
and choicest to be bored. The effect of 
their efforts is to roughen the skin by 
perforating It, and beuce dust. Is retain
ed, instead of either falling off or being 
brushed off the untouched skins. The 
fruit within the latter having been reject- 
iil by the insects on account of the lack 
of sweetness is not so palatable as that 
in the rougher looking skins ; and It is 
decidedly a good plan to follow in the 
footsteps of the busy little creature who 
can tap an orange and ascertain how 
sweet it Is in a manner no man could 
attempt.

PRUNE CULTURE.
That favorite variety of plum known 

as the prune, and familiar to all In Its 
conserved state, Is cultivated in many 
parts of the w-orld, and very largely in 
France, Turkey and Austria. Until the 
tree was introduced into California our 
entire supplies, which aggregated thous
ands of tons yearly, were Imported from 
these countries. The cultivation and 
growth of the tree in California has with
in the past three years made wonderful 
strides, and in a couple of more years 
the state will produce all the prunes re
quired In this country and some to spare. 
In regard to the relative quality Cali
fornians claim precedence, but, laying 
aside all prejudice, we prefer the French



THE CANADIAN GROCER 31

Manufacturer 
of

PRIZE
MEDAL

TRADE MARK (Registered) -AND—

Mineral Waters
SODA WATER, Etc., SYPHONS

TELEPHONE
3004.

519 Sherbourne St. 
TORONTO.

CHa$. Southwell « co., l0EH&,».
ENGLISH JAMS, JELLIES, PRESERVES, AND MARMALADES. 

specialty IN CLEAR JELLY HflRrtAL/1DE5
“ S™**1 Home Made’” ) Made from Seville Oranges.
“ Perfection.’’ )
“ Lemon Jelly Marmalade,” “ flessina Lemons.

PUT UP IN 0LA88 JARS SPECIALLY PREPARED FOR EXPORT.

Cbas. Southwell & Co. are also manufacturers of Candied Peels, Excelsior 
Packet Concentrated Jellies, etc. etc. All goods having 

their brand are exceptionally choice quality.

FULL PRICE LIST ON APPLICATION. WORKS: OOCKHEAD, LONDON, ENGLAND.

in point of flavor and tenderness of the 
fruit. This may be In the preparing, and 
when the growers in California become as 
skilled as the French are, the quality of 
the fruit may be fully equal, if not su
perior, to any in the world. The process 
of curing the ripe fruit Is simple. In 
Europe It Is mostly done by putting It In 
ovens, and In California they rely to a 
great extent upon the sun, the fruit be
ing placed on trays. This fruit properly 
prepared for the table Is not only deli
cious, but very healthful. Few people 
in this country know how to properly 
prepare the prune lor the table, and we 
advise our readers to try the French 
way : Take, say, one pound of good sized 
Irult and place in a vessel with sufficient 
sweetened cool water to merely cover the 
fruit. Set aside tor 24 hours or even more 
and serve them on the table, and you will 
find a great Improvement over the cook
ing process, during which much of the 
aroma of the fruit escapee with the 
steam.—Winnipeg Commercial.

YOUR BALANCE SHEET.
Have you taken stock, balanced your books 

and found out how your business has paid 
you during the past year? II not, believe us, 
the sooner you get to work and satisfy your
self about it the better for yourself!

A merchant who goes on from year to year 
without taking stock and having his books 
properly balanced, is a good deal like a man 
walking along an unknown road in the dark, 
and liable at any moment to come to grief 
by tripping over obstacles or stumbling into 
pitfalls of which he has no knowledge. What 
a good lantern would be to such a traveller 
by showing him how to avoid these dangers, 
an annual audit and investigation of his busi
ness is to the wide awake merchant.

Thu is not the first time that we have re
ferred to the necessity of a yearly stock tak
ing and balancing of books ; indeed we are 
sometimes of the opinion that our readers 
will be wearied by its repetition. But even 
at the risk of this, we think that we would be 
derelict in our duty towards some, at least, 
of our readers did we fail annually to deliver 
this message of warning.

No business man is safe who allows his

affairs to run along by chance, and refuses 
the help that such an annual investigation 
undoubtedly brings with it. We know of half 
a dozen cases of this kind, where the mer
chant never took stock or balanced his 
books, and only learned how he stood when 
the assignee took possession of his estate 
and got out a statement for the information 
of the creditors.

Success Is dear to the heart of every 
man, and with the keen competition of 
to-day, no merchant can expect to suc
ceed, who falls to take advantage of such 
a safeguard as is thrown around him 
by a thorough annual Investigation. 
While such a course has nothing against 
it, it has everything in its favor from a 
business standpoint. Does it do any good 
to a business to have its stock period
ically overhauled, its book accounts in
vestigated ; to find out the business rat- 
holes ; what lines of goods have paid the 
best and -which give the least return on 
the capital invested ? If this information 
and much other that comes out of an 
annual overhauling of one's business is 
of no use to you,don't do it. If It is use
ful, however, and we think It Is, you 
can’t do it too soon or too thoroughly.— 
Commercial Enquirer.

One sometimes hears it said that a mer
chant is not honest in offering goods at cost, 
oi in announcing a clearing sale at prices be
low what seems reasonable. Conservative 
competitors of such a merchant sneer at him 
and say he is a fraud. It does not follow 
that such is the case, by any means. A lively, 
ambitious merchant may fall into error of 
judgment as to the selling qualities of a line 
he is at first confident will go. No man can 
predict exact results. Fact is, every mer
chant has had experience in this way that 
has cost him dear. The goods are all right, 
but at the price first placed on them they 
prove slow sellers. In such event it is far 
better to sacrifice all profits and get clear of 
the stock than to carry it along. Like a cap
tain at sea, who has a big cargo, when the 
storm comes up, he feels that it is wiser to 
lose part of the deck load than to risk all on 
board. By lightening the load he saves the

s.
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vessel and part of the goods. A clearing 
sale may make trade somewhat demoralized 
for a time, but better that than cripnled 
credit. Few merchants are able to buy for 
cosh. They must make sales in order to 
meet bills. The momentary inconvenience 
of forcing trade is offset by the healthier ac
tivity that follows putting m a new aad pop
ular stock. It does not pay to carry dead 
goods.—Exchange.

A feather duster disperses but does not remove 
the dust from the store.

A reputation for truthfulness is indispensable 
to permanent and satisfying success.

Credit is often too cheap and overbuying far too 
common. Don’t be guilty of the one, and don’t 
abuse the other.

One thing in particular should be impressed 
upon clerks—the necessity of careful attention to 
small customers
“There are geniuses in trade, as well as in war 

or the state, or letters ; and the reason why thia 
or that man is fortunate is not to be told. It liee 
in the man.”—Emerson.

The trader who pays hie way must sell at a 
profit, and cannot afford vo cut below others in 
the same line.

A customer secured is a promise of greater sal
ary in time.

If you want books, it is rarely wise to pay 
double price for them to a travelling book-seller

The neglect to look after minute details in the 
factory is a source of great loss to many pro
ducers.

You can lose more than we do 
by not subscribing for this paper.
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BUSINESS CHANGES.

SALES MADE OR PENDING.
G. B. Stephenson & Sons, general store, 

has been succeeded by Irvine & Magee.
The general stock of Mrs. F. Strand is to 

be sold by auction 13th lost.
The stock of Joseph J. Phillips, clothier, 

Brockville, is advertised for sale by auction.
George B. Forsyth has been admitted a 

partner to the dry goods firm of T. A. Mara, 
London.

J. W. Harrison, grocer, flour and feed of 
Havelock, has sold out his flour and feed 
business.

The stock of Joseph Girard, general deal
er, Moose Creek, Ont., is to be sold by 
auction on Feb. 13.

The stock of W. H. Bentley of the Ameri
can Fair, Yonge street, has been sold at 59 
cents on the dollar. J. F. Russell was the
purchaser.

FIRES.
Mrs. Grove’s grocery store at 509 Bloor 

street west, this city, was damaged the other 
day by fire to the extent of $100. 
DIFFICULTIES, ASSIGNMENTS,COMPROMISES.

B. Paynet, grocer, Quebec, has assigned 
to Kent & Turcotte.

Douglas & McViece, crockery dealers, 
Montreal, have assigned.

The bailiff is in possession of the grocery 
of M. T. Robinson, Toronto.

Donald A. Sutherland, general merchant, 
Kensington, P.E.l , has assigned.

W. H. Millman, apples, etc., of Wood- 
stock, is offering to compromise.

W. C. Goetz, boots and shoes, of Guelph, 
has assigned to George H. Coffee.

Thomas A. McPherson, drygoods dealer, 
Omemee, has compromised with his credit
ors.

Pigeon, Pigeon & Co., dry goods, of Otta
wa, are offering to compromise at 50c. on 
the dollar.

F. X. Berthiaume, general dealer, St. 
Genevieve, Que., has compromised at 40c. 
on the dollar.

J. H. Honde, general dealer, St. Bridgette 
des Saults, Que., is offering to compromise 
at 65c. on the dollar.

J. B. McDonald, general merchant, Char
lottetown, P.E.L, is ofiering to compromise 
at 40 cents on the dollar.

The creditors of D. A. McLean, general 
dealer, McIntyre, Ont., are to meet at Henry 
Barber’s office, Toronto, on the 9 b.

G. W. Woodland, general dealer, Durham, 
Ont., has assigned to H. H. Miller, of Han 
over. His creditors will meet on Feb. 13.

Biggs & Co., general merchants, Colling- 
wood, have assigned to John McClung. 
Liabilities and assets are about the same 
and reach $20,000.

Mr. N. H. Davis, of Yonge street, import
er of fancy goods, has assigned to G. M. 
Gardner. The stringency of the real estate 
market, together with other large losses, is 
the cause. The estimated surplus assets 
over liabilities are $8,000 to $10,000.

G. S. Wood 5c Co., dry goods merchants, 
of Sl Thomas, have assigned to S. O. Perry. 
The firm was enterprising and during the 
three years it has been in existence fought 
hard to make business a success. But 
energy could not make up for insufficiency 
of capital, hence the assignment. The lia
bilities are estimated at $11,000.

Douglass 5c McNiece,crockery merchants, 
of Montreal, have made an assignment at 
the demand of the Diamond Glass Com
pany. The liabilities are about $40,000, of 
which $12,058 is due the Diamond Glass 
Company; W. & D. Yuile, $9,300; D. J. 
Macdonald, $4,925 ; St. John’s Stone and 
Chinaware company $2,267; Banque du 
Peuple, St. John’s $1,315.

FUTURE OF TAPIOCA.
The future of tapioca is a question which 

is of a great importance to the majority of 
the trade, though one party in particular is 
probably more deeply interested in the 
course of the market than, all the dealers of 
the country put together, says Commercial 
Bulletin. For several years past this article 
has been in a dull and depressed condition, 
prices ruling extremely low, and affording 
little or no return on the profit side to those 
who have ventured upon the importation in 
the hope of realizing something like a decent 
return upon the import cost. The consump
tion during this entire period has continued 
large, and it is undoubtedly increasing, but 
the methods of conducting the business have 
changed, and harmony appears to be lacking 
among those whose interest it is to sustain 
and support the market upon a basis that 
will net some slight percentage for the cost 
of doing business. In former years the im
portation of this article was confined wholly 
to the merchants of this city, and from this 
source the entire country was supplied, but 
of late years representatives of Signapore 
houses, not satisfied with filling up the hands 
of local dealers, have turned their attention 
to the large jobbing houses of the West, and 
by solicting orders for shipment upon same 
basis of cost as they do to this port, 
they put stock into the hands of, first 
the natural importers here, and second 
the very customers through whom local 
houses are expected to distribute to the 
consumers of the country. At the opening of 
last year the price of medium and fine pearl 
stood at 3 to 3>ic. and flake 3>4 to 3jfc. but 
by April the price had receded to 3c for flake, 
2jfc for medium pearl and 2Jfc for fine do.

At about that time speculative interest was 
drawn to the article by what were considered 
the ex'remely low price, and the more favor
able advices received from primary sources, 
with the result of large purchases of spot and 
to arrive goods for the purpose of concentra
tion, the operations running up to many thou
sand bags of the several varieties. The lead
ing spirit in this move after completing these', 
vast operations confidently predicted one of 
the greatest booms in history, believing he 
posessed the key to the whole situation, and 
that the country at large must pay tribune to 
his long sightedness. The first act was to ad
vance the price of flake to 3 to 3He, and fine 
and medium pearl to 2jf to 3. The country 
at this time showed some little disposition to 
respond, and several fair-sized parcels were 
taken up by interior merchants under the be
lief that the scheme was a good one, so to still 
further improve the position another eighth to 
aquarter centper lb. was subsequently tacked 
on to the value. Such an advance was indeed 
too much prosperity for the Singapore pro
ducers, and they determined to reap some of 
the benefits that the quotations of the mar
ket afforded. They began by soliciting 
orders for forward shipment from all outside 
importers, and they adopted the old tactics 
of going into the country for business. This 
action immediately put a check upon im
portant demand from the stocks held in this 
market, and from that time to this, say a 
period of eight months, the market has ex
hibited no signs of life, notwithstanding 
holders have endeavored to coax inquiry at 
a material concession from the extreme 
views entertained. In fact not only has the 
entire advance been lost, but in some in
stances the price has receded to a point be
low that from which the movement was 
originally started. As an illustration flake 
in a quantity way can be had to-day at 
2>fc., medium pearl at 2jfc. and fine do. at 
2>c The stock in transit to-day is esti
mated at 10,000 to 12,000 bags all kinds; the 
spot stock is not positively known. Ship
ments are offering February-April at Singa
pore at the round price of 2.60c. for the three 
kinds, with intimation that probably a shade 
less might be done upon a firm bid, but this 
value does not appear to be attractive to 
buyers, as we learn of no important opera
tions resulting. The future of the article is 
indeed m doubt, but one thing is certain that 
the boom engineered in 1892 has proved a 
complete failure.

Give your children a cup of Burnham’s 
Clam Bouillon each morning at the table in
stead of tea or coffee ; they will like it better 
and it keeps their little stomachs in good 
order and forms bone and muscle.

Competition is keen end active and the only 
wjy to meet it eucceeslnlly i» to buy from the 
beet, houses, and at lowest prices.

PERRIN S COUGH DROPS Write for quotations to 
D. S. PERRIN & CO., 

LONDON, CANADA;
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SITUATION WANTED.
MARATIHE PROVINCES.

WANTED—A SITUATION AS TRA- 
veller for Provisions or Groceries, 

also side lines. Apply care 
15-93 B., this office.

The pure INDIAN TEA of

KEMBLE & CO.,
Calcutta, India,

Is “Second to None” for Purity, Strength, 
and Flavor. TRY IT.

A. DAVIDSON, CRepresentative.
48 Front St. East, Toronto.

3VCTT2<r2Sr3S
Famous

Boneless Codfish
NEW and GENUINE.

NOW ARRIVING.
Packed in assorted Boxes, 5-lbs., 10-Ibs., 
20-lbs, and 40-lbs., containing 1 and 2 lb. 
Bricks, also

MXJisnsrs
Skinless Codfish

Packed in too lb. Boxes, Whole Fish.
Delightful thick Codfish Steak.

Orders can be filled at short notice after this.
Stewart, Munn & Co.,

MONTREAL.

GROCERS !
Samples of our new lines of Brooms are 

now in our travellers hands.
It will pay you to handle them, and we 

particularly call your attention to our brands.

—L ” I 

Value 
made

Sold only in Cans by the Live 
Wholesale and Retail 

Trade
and Manufactured by

friE Hamilton Spice 
and (offee (o . .

HAMILTON, ONT.

THE CANADA MEAT PACKING CO.,
ZMIOnSTTB-ZE-^ZU

BEEF AND PORK PACKERS,

Carers of the Celebrated C.M.P Brand of Smoked Meat, Sugar cared 
extra-flavored Hams and Bacon.

Ccrr.pressed Corned Beef. Ox and Lunch Tongue.
Pure Lard a Specialty.

WRITE FOR QUOTATIONS.

Condensed fllinee JVFeat.

Fine.

Select.

Imperial, 
Victoria, 
Standard, 
Leador, tw»*-

We also manufacture all kinds of Special 
Brooms for Floor, Yard, Stable, Warehouse, 
and Factory use.

CURLING BROOMS ON BAMBOO 
HANDLES OUR SPECIALTY.

Our best grades have seperate Paper 
Cover on each Broom.

SEND FOR NEW PRICE LIST.

CHAS. B0ECKH & SONS
Manufacturers, TORONTO.

Delicious Mince Pies 
every day in the 

year.

Handled by retailer 
as shelf or counter 
roods. No waste. 
Jives general satis

faction.
Extra Fine, geiig at all seasons.

Will not ferment in 
warm weather.

A00|jp|«i»Sn *^**Tl*o Ulcc We 
‘mount

Ti2?|Lc?,"1,utru 

î.li.rTv%.T.HE.5,uST l$THt"

»1* 
y

Mince Meat on 
Earth. Price re
duced to $121 
per gross, net.

J. H. WETHEY, St. Catharines, Ont.

COFFEE

HAVE YOU the puffs of smoke issuing from 
NOTICED . their store front all day? What

do you think that smoke comes from ? Why—a 0)Û fire! That fire runs their coffee roaster. A new TJz thing for a retail grocer. The latest kink ! It n
< means not only the best coffee but always fresh m

roasted............................................................... ..... .

07 Pearl Street, New York THE fjUNGERFORD ()0.
MACHINERY

'

u.

1 «m

ii
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- Tutti Frutti Gash Box. -
7J
,oSC

This Cash Box is made of the best ja
panned material, and is strongly put to
gether with filled edges and locked by an 
A No. 1 tumbler lock.

You should have one 1 You will find 
you can make good use of it. You make 
two dollars profit out of the gum it con
tains, so that you get the Cash Box 
practically free. Send lor circular.

Adams’ & Sons Co.,11 anTORONam ont.

SERRANO CL mSTERSCIE.
r.r. DALLE VACO

[tCKfUWOtL PASTEWACir

T. t. DALI EV*CO

'SyW'g
nouuasty HpUUST

THE KINO OF BLACKINGS
THE F. F. DALLEY CO. OF HAMILTON, LTD

b. BiRcrwiisr & sonsrs
7 Garrick Street, London, England, and at 26 Rue Bergere, Paris

Miltonian I 
Cream

E.BROWN1SON

CAJUUCKSTLowoee

1^4CK-
■

i !■ nr:
///v/ 1

RO'iAI

E Brown>S

MELTON1 AN
BLACKING

(As used In the Royal 
Household)

Benders the Boots soft, dur
able and waterproof.

.MELTON IAN 
CREAM

(white or black)
For Renovating all 
kinds of Glace Kid 

Boots and Shoes.

ROYAL
LUTETIAN

CREAM
The beat for Cleaning 
and Polishing Bus
hian and Brown Lea-

Shoes, etc.

NONPAREIL
DE QUICHE

Parisian Polish 

For Varnishing Dress Boots
ther Boots, - Tennis and Shoes is more elastic and

easier to use than any other

Meurs. Salomon * Phillip*, 33 Sprune St, Hew York, toi. Ago* for o.,*u urn.a.

BOOT PREPARATIONS
SOLD EVERYWHERE.

OUR TRAVELLERS
Are now on the road with an ele
gant line of Biscuits and Confec
tionery.

We are this year introducing 
many specialties. Ask to see 
them, or write direct to the house 
for samples.

Wm. Paterson & Son
BRANTFORD.

By Royal Warrant, Manufacturers 
To Her Majesty, The Queen.

[HE “MOST POPULAR" BUCK LEAD. 
THE “MOST "POLISH,

Hundred* oî loetlmonial» from all parts, including
Her Majesty's, Royal Buckingham Palace.

FOR BRIGHT.

Always Bright *
In Urp Packet. Id. « ad. sash.

U* bw nwnlleCm *Jj tor LenodÏJ

or write to
LONDOir. PTQLAJfD.

For Knlv<rea. Forks, 
>1 Work, *<

Wont Wear the

•d. and 1». Une.

NIXEYS
KNIFE POLISHINVICTA»

Of ALL STORES REP RRS EVERYWHERE.
WholeMl. : W. Q. NIXgY.

PLEASE ASK PO* AJTD VSM OWI.T]
NIXEY’S SPECIALITIES OF STERLIN6 VALUE.

y . tHTTiasciiiuNixeij’s
Bid ck BH'i'Hi

L ead
SILVERY, QUICK P0U8H
Tins « lUTtt, At
UUISKi a»

or

PLUMBA80"
STOVE POLISH,

BeanUfnL

NIXEYS 
■BLUESQUARE
m win-etn-M sediment
Q»H UAIS TBB UtPAt qDABWTT

Eight l-o*. squares In Box for Sd. 
Of all Grocers and f 

18. SOHO SQUARE.

Canadian representatives:
Mr. W. Matthews, 7 Richmond St 

East, Toronto.
Mr. Charles Gyde, 33 St. Nicholas 

St, MontreaL

0668
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R. £> T. WATSON, Manufacturing Confectioners,

IF you wish to handle the MOST SALABLE 
CONFECTION in the market, try BALA LICO
RICE. We are Headquarters for Fine Choco

lates, Creams, Swiss Fruits and One Cent Goods, 
Icing Sugar, Cake Ornaments, etc.

SEND IFOR PRICE LIST.

75 Front Street East,

KOFF NO MORE.

WATSON’S COUCH DROPS
Will give positive and instant relief to 
those suffering from Colds, Hoarseness, 
Sore Throat, etc., and are invaluable to 
Orators and Vocalists. R. & T. W. 
stamped on each drop. Try them.

TORONTO.

S.R. Van Dam&Co
37 Old Corn Exchange, Manchester,

-------- and--------
23 Mathew Street, Liverpool, England.

Solicit Consignments of

Bacon, Butter, Lard, EDggs, Cheese, 
and Canned Goods.

LIBERAL ADVANCES MADE. FIRM FOUNDED 1850.
“ REFERENCES ’’—Bank of British North America, Toronto ; and Manchester and Salford Bank,

Manchester, Eng.

THE CANADIAN GROCER PRICES CURRENT.
Toronto, Feb. 9,1893.

This list is corrected every Thurs
day. The prices are solicited for pub
lication, an ■ are for such qualities 
and quantities as are usually ordered 
by retail dealers on the usual terms 
of credit.

Goods in large lots and for prompt 
p « y are generalij obtainable at lower 
prices.

All quotations in this department 
are under the direct control of the 
Editor, and are not paid for or doc
tored • y any manufacturing or fob
bing hou>e unless giv. u under their 
name: tbe right being reserved to 
exclude such firms as uo not furnish 
reliable information.

BAKING POWDER.
pure gold. per doz 

|5 lb. cans, 1 doz. in
1 case....................... 19 80
|l lb. cans 1 doz.

in case............. 16 00
liU. lb. cans, 1 and 
I 2 doz incase. ..10 50 
|16 oz. cans 1 2 and

4 doz. in case.... 4 60 
|l2 oz. cans, 2 and 4 

doz. in case — 3 70 
- oz. cans t and 4

doz. in rase___ 2 40
6 oz. cars, 2 and 4

doz in case................. .................. 190
4 oz. cans, 4 and 6 doz in case ... 1 25 

Per doz
Dunn’s No. 1, in tins..

Cook’s Gem, in 1 lb pkgs ... 
“ 11 7 oz pkgs—
11 “ 2 oz “
“ " 61b tins.........
* “ bulk, per lb.

Empine, 5 dozen 4 oz cans... 
4 8 “
2 16

5 lb cans___
, per lb.

COOK’S FRIEND.

(in Paper Packages.) Per doz
Size 1, in 2and4doz boxes— $2 40

“ 10, in 4 doz boxes ............... 2 10
»• 2, in 6 “   8C
11 12, in 6 “   7C
11 3, in 4 M   *6

Pound tins, 3 oz in case............. 3 Of
12 oz tins, 3 oz in case................ 2 40
5 oz tins, 4 *' ................. i JJ
5 lb tins, 4 .............  14 00
Ocean Wave, 14 lb, 4 doz cases <5

OCEAN &'.ï:i “ ; 1$ 
WAVE llî:ï •• : IS

white star. per dor 
loz tins, 3 doz in case 0 75 
12 “ 2 doz in case 2 00
,1b “ 1 *' 9 00

•>oz glass jars, 2} doz
in case........................ 1 10

10 oz glass jars, 2 doz
in case...................

Bulk, per lb............i...

2 00 
75 

$1 75 
85 
40 
65 
12

Per doz 
$0 75

1 15
2 00 
9 00

16

case
Dime cans, 4

Price

p'PRICrg
1 to 4SAKIH6 1 to 3

^owdeR 22 75
44 00

BISCUITS.
TORONTO RI8CUIT AND CONFEC

TIONERY CO.
Abernethy.............................. .. 8|
Arrowroot........................................ $0 11
Butter ................................................. 0 6

'• 3 lbs.................................... 0 20
Cabin......................................    0 74
Cottage...................................................... 0 84

Digestive ........................................ 0 10
Daisy Wafer.................................... 0 16
Garioaldi ......................     0 10
Gingerbread.................................... 0 11
Ginger Nuts.................................... 0 10
Granam Wafer............................. 0 09
Lemon............................................... 0 10
Milk ................................................... 0 09
Nic Nac ..............:..................... 0 12
Ovster ............................................... 0 96
People’s Mixed.............................. 0 101
Pic Nic............................................... u 09
Prairie...............................................  0 081
Rich Mixed..................................... 1 14
School Cake....................................  0 11
Soda.................................................. 0 06

“ 3 1b......................  0 20
Sultana........................................... Oil
Tea ....................................................  0 ll
Tid Bits ............  0 091
Variety ............................................ 0 11
Village............................................... 0 07*
Wine ................................................  0 081

BLACKING.
Day & Martin’s, pints, per doz $3 20

H “ ............ 2 10
11 H “ ................ 1 10

Spanish, No.3.................................. 4 50
“ “ 5.................................. 8 00
“ “ Id................................. 9 00

Japanese, No. 3................................ 4 oO
“ 5 .............................. 7 50

Jaquot’s French No. 2...................... 3 00
.............................. 3........................... 4 50
“ “ “4.................  8 U0

•* 5.................  10 00
“ l-gross Cabinets, asst, 7 50 

Egyptian, No. 1....................................  9 CO

P. O. FRENCH DRESSING (LADIES.) 
For ladies’ and children's boots and 

shoes.
per doz

No. 7,1 or 2 doz. in box................... $2 00
No. 4, M “ ................. 1 85

P. G. FRENCH RLACKING.
per gross

Î4N0. 4........................................................si 00
5 No. 8................................................  7 25
14 No. 10............................................... 85

BLACK LEAD.
c" *

NIXEY’8 •§ g

Refined in Id., 5>d , 4d. and h! 0 
1< packages, (9lb. boxes) 7s 6d $2 5 

Jubilee in 1 oz. and 2 oz. 
round blocks iu cartons
(9 lb. boxes) ................ 4s 3d 2 00

Silver Moonlight, Plum
bago Stove Polish (131
lb. boxes)..........................

61 lb. in large 14. pkts, 1
Rross ............. .....................4s Sd 150

13 11,. in large Id. pkts, 2 
6'Ofs . 8s 6d 3 00

13 1b. in large Id. pkts, l
groH» - .......................... 7s 6d 2 50

13 1b. in large 2d pkts, 1
gross ... ..... ...............7s 6d 2 50

Keunitt s Black Lead, per box. 1 15 
Each box contains either 1 gro., 1 

oz.: 1 gro , 2 oz , or i gro., 4 oz.
F F. DALLEY & CO-

Per gross
Silver Star Stove Paste.............. 900

Packed in fancy wood boxes, each 
box contains 3 doz.

BLUE.
Reckitt’s Pure Blue, per gross 2 1C

NIXKY'8
Soho Square in tilb. boxes, of

lrtxtd ooxes. London.............  6s Od
Soho Square in b lb. boxes, of 

16x6d. boxes, Canada.............  $2 25
CORN BROOMS.

CHAh. ROECKU & sons, per doe 
X Carpet, 4 strings, net .............. 33 qq
2 “ * “ !’. .............. 8 Kl
XXX Hurl 4 *• • Iso

2X Parlor 4 -- - Iso

î :: i :: ::......... ?«
5 i •• - .......J g
Warohouse4 ** “ ........... 3 05
Ship 4 “ 11 ..............  4 00
1 Cable 2 wire bands, net...... 3 95
«..............................................«00
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FOR COOKING

ST. LAWRENCE
CORN STARCH.

Pricet Current Continued—
CANNED GOODS.

Per doz
Apples, 3’s............................  |0 85 |1 00

gallons........................ 2 00
Blackberries, 2...................  * 00 2 25
Blueberries, 2....................... 1 00 1 10
Beans, 8.......................... . 0 90 1 00
Corn, 2’s................................ 0 85 1 00

“ Epicure.........................  1 15
“ Special Brands....... 1 30 1 60

Cherries, red pitted, 2’s.......... 2 10
Peas. 2’s ...............................  0 85 1 00

“ Sifted select..................  1 15
Pears, Bartlett, 2’s................. 1 75

" Sugar. 8's....................... 1 50
Pineapple. 2's............................ 2 75
Peaches, 8’s......................... 2 00 2 25

“ S’s......................... S 00 3 25
“ Pie, 3 s.....................................

Plums. Or Gages, 8's......... 1 75 2 00
" Lombard................ 1 75 1 65
“ Duvuson Blue......... 1 60 1 90

Pumpkins, S’s...................  0 85 1 00
“ gallons........... 3 00 3 25

Raspberries, 2’s ................ 8 00 8 40
Strawberries, choice 2’s . 2 00 8 40
Succotash, 2’s............................ 165
Tomatoes, 3’s....................... 085 1 00
“Thistle” Finnan Laddies ... 1 60
Lobster. Clover Leaf......... 2 40 2 50

“ Crown flat............. 2 40 2 50
« “ tall........... 1 90 8 00
“ Other brands...... 3 80 2 10

Mackerel.............................. 1 00 1 10
Salmon, tails....................... 1 45 1 60

“ “ flats........... 1 70
Sardines Albert, Vs tins... 121*

“ “ *’s “ .............20
Martiny, it's “ . 10 10*

44 *’s 44 . 16 17
11 Other brands, 93£ 11 16 17
*• PAC, V» tins........  83 25
»• “ *’» “ ........... 33 36

Sardines Amer, Vs 14 ......... 6J 8
“ “ **a 44 ........... 9 11

CANNED MEATS.
(CANADIAN)

Comp. Corn Beef 1 lb cans $1 60 $1 75 
“ 2 44 8 65 2 80

» » 4 44 4 80 5 00
•i “ 6 44 8 00 8 85
»• h 14 “ 17 50 18 50

Minced Collopi, i lbc.B»... » 6®
Boast Beef.........1 “ •••••*• • ___i “ 8 60 Ï 76

ii *....... 4 ‘ ......... 4 75
Par Ox Tongue, 8V4 “ *5 2? « 00
Ox Tongue.........* ’ 86 | S9
Lurch Tongue .1 “ 8 J»

ii 2 44 6 00 6 25
Bngli.h Brawn. S " * 35 ! S
Camb.S.u.age l “ ....

8ouf.,a..o«ted.l “ ....

Soups A Boulli.. 2 44 ----- 1 80i ii 4 m .... 4 50
Potted Chicken, Turkey, or

Game,6 oz cans........................  1 60
Potted Ham, Tongue or Beef, 6

oz cans.....................................• • 1 35
Devilled Tongue or Ham, * lb

cans...................................... .— 1 40
Devilled Chicken or Turkey,

* lb cans..................................... 2 25
Sandwich Ham or Tongue, *

lb cans.......................................... 1 50
Ham, Chicken and Tongue, * 

lb cans..........................................  1 75

CHEWING GUM.
ADAMS & SONS CO.

To Retailers
Tutti Frutti, 36 5c bars.............. $1 20
Pepsin Tutti Frutti, 235c. packets 0 75
Orange Blossom.........150 pieces 1 00

(each box contains a bottle of high 
class perfume. Guaranteed first 
olass)

Monte Cristo, 180 pieces... 1 30
(with brilliant stone ring) 

Sappota, 150 pieces... 1 00
Sweet Fern, 23 0 44 ... 0 75
Red Rose, 115 pieces ... 0 75
Magic Trick, 115 44 ... 0 75
Oolah 115 11 ... 0 75
Puzzle Gum 115 pieces .... 0 75
Bo-Kay 150 “ ... 1 00
Mexican Fruit, 36 5c. bars........... 1 20
Flirtation Gum (115 pieces)...... 0 65
Automatic.............. )
Tutti Frutti Girl.... >800 pieces. 6 00 
Sign Box (new).. .. )
Tutti Frutti cash box 800 “ 6 00

C. B. SOMEBV1LLB.
Mexican Fruit, 36—5c. Bars .. 1 20 
Pepsin (Dyspepsia), 20—5c. Bars 0 70 
Sweet Sugar Cane, 150 pieces 1 00 
Celery, 100 “ 0 70
Lalla Rookh (all flavors) 100/' 0 70
Jingle Bell, 150 “ 1 00
Cracker, 144 “ 1 00
O-Dont-O, 144 * 1 00
Little Jap, 100 “ 0 70
Dude Prize; 144 “ 1 00
Clock Gum comprising,500 pieces 
Gum (assorted flavors), and l 
‘Little Lord Fauntleyroy” clock
guaranteed.) .................................. 3 75
La Rosa (20-10c. pieces)................ 1 40
Baby (100-lc. pieces) ..................... 0 65
Alphabet (100-lc. pieces) ............. 0 65
Keuo Prize (144-lc. pieces)......... 1 00
Love Talk (100-lc. pieces)............ 0 70

CHOCOLATES A COCOAS.
TODHUNTBB, MITCHELL & CO.8

Chocolate— Per lb
French, Vs — 6 and 12 lbs. 0 30 
Caraccas. Vs. .6 and 12 lbs. 0 35 
Premium, fr’s .6 and 18 lbs. 0 30
Sante, Vs, 6 and 12 lbs......... 0 26
Diamond, Vs, 6 and 18 lbs. 0 22 
Sticks, gross boxes, each.. 0 Oo 

Cocoa, Homœpat’c, Vs, 8 A 14 lbs 30 
h Pearl 44 44 44 25
44 London Pearl 12 A 18 4 4 22
44 Rock 44 44 30
44 Bulk, in bxs...........................18

BPP’d.
Cocoa— per lb

Case of 112 lbs each...................  0 35
Smaller quantities................... . 0 37^

BEN 6 DORP'S BOTAL DUTCH COCOA.

* lb. cans, per doz .................... 82 40
* .......................   4 50
1 44 44 44 ..................« 8 5C

ray’s
(A. P. Tippet A Co., Agents) 

Chocolate— per lb
Carrac&6.I’s, 6 lb. boxes............ 0 40
Vanilla. irs, 44 ............. 0 40
“ Gold Medal ” Sweet, 6 lb bxs. 0 30 
Pure, unsweetened, 4's,« Id bxs. 0 40 
' Fry’s ” Diamond J's, 6 lb bxs. 0 26 

14 Fry’s ” Monogram, }, 6 lb bxs. 0 26

Cocoa— per doz
Concentrated, I’s, 1 doz in box... 2 40 

44 }’s, 44 .. 4 50
41 1 lbs. 44 ... 8 75

Homeopathic, I’s, 14 lb boxes— 0 34 
4 * lbs, 12 lb boxes... 0 34

JOHN P. MOTT & oo.’fl
R. S. Mclndoe, Agent, Toronto.)

Mott’s Broma..................per lb 80 30
Mott’s Prepared Cocoa..........  28
Mott’s Homoeopat’c Cocoa (is) 32
Mott’s Breakfast Cocoa......... 35
Mott’s Breakf. Cocoa(in tins) 40
Mott’s No. 1 Chocolate............  30
Mott's Breakfast Chocolate.. 28
Mott’s Caracas Chocolate— 40
Mott’s Diamond Chocolate... 22
Mott's French-Can Chocolate 20
Mott’s Navy or Cooking Choc 26
Mott’s Cocoa Nibbs.................. 30
Mott’s Cocoa Shells.................. 5
Mott’s Vanilla Chocolate stick 92A24
Mott's Confec Chocolate....... 22c- 40
Mott’s Sweet Choc. Liquors 21c—30

COWAN COCOA AND CHOCOLATE CO. 
Cocoas—

Hygienic, 1, ft. i lb. boxes............. 70 76
Iceland Moss ftlbin 12lb bxes... 35 
Soluble (bulk) 15 A 30 lb bxs .... 18 20 
Solubie(tins) 6 lb and 12 lb— 20
Cocoa Nibs, any quantity ...... 30 35
Cocoa Shells, any quantity..... 05
Cocca Essence................per doz 1 40

Chocolates—
Mexican, *,*inl01b bxs 30 
Queen s Dessert, 44 40
Vanilla 44 35
Sweet Caracas 4‘ 32
Chocolate Powder, 15, SO lb bxs 25 
Chocolate Sticks, per gross.. 00 
Pure Caracas (plain) ft, * lbs 40 
Royal Navy (sweet) 44 SO
Confectioners’ in 10 lb cakes 30 
Chocolate Creams, in 8 lb bxs 30 
Chocolate Parisien, in 6 lb bxs 30

WALTKB, BAKEBACO’S
Chocolate—

Pre’um No. 1, bxsl2 A 25 lbs each 45 
Baker’s Vanilla in bxs 12 lbs each 55 
Caraccas Sweet bxs 6 lbs each, 12

oxs in case........................................ 40
Best Sweet in bxs, 6 lbs. each, 12

boxes in case.................................... 30
Vanilla Tablets, 416 in box, 24 bxs

in case, per box ............................ 4 00
German Sweet Chocolate- 

Grocers’ Style, in cases 18 boxes,
12 lbs each ...................................... 36

Grocers’ Style, in cases 84 boxes, 6
lbs each............................................. 80

48 Fingers to the lb.,in cases 18 bxs
18 lbs each ...................................... 30

48F'ngersto the lb.,in cases84 bxs
6 lbs each ........................................ SO

8 Cakes to the lb., in cases, 21 bxs
6 11-s each......................................... 38
Soluble Chocolate- 

In canisters, I lb., 4lb., and 10 lb. 56 
Cocoa-

Pure Prepared, bxes, 12 lbs each 48 
Cracked, in bxs. 18lbs.,each, è lb.

papers ............................................. 35
Cracked, in bags, 6,10 and 25 lbs.

each................................................... 30
Breakfast Cocoa-

In bxs 6 A 18 lbs., each, } lb., tins 48 
In boxes, 18 lbs., each, lib tins, 

decorated canisters....................  50

Cocoa Shells, 12’s and 25’s........... 10
Broma—

In boxes. 18 lbs., each, } lb.tins... 45

MENIBR FABRICANT DE CHODOLAT. 
Paris et Noisiel.

Per 1801b. Per 18 lb. 
case lot. box.
per lb. per lb.

Yellow wrapper... 8u 34 80 36
Chamois.................... 0 43 0 48
Pink .......................... 0 50 0 56
Blue.......................... 0 58 0 66
Green ........................ 0 50 0 56
Lilac............................ 0 58 0 66
Bronze...................... 0 65 0 74
White Glace ..... 0 73 0 83
Premium................... 0 38 0 42

Fancy Chocolates.
Fingers—

40inabo*.....perbox} go 36 go 40 
Croquettes—

Yellow wrap. 44 8 70 8 00
Green.:::::::: •" } *»

Croquettes are packed 18 jib. pack
ages in a box, and 8 boxes in a case. 

Pastilles—
Yellow wrapper per lb 80 40 80 45
Green. ■“ " } 0 85 « »

Each case contains 54 1 lb packages or 
108 i lb packages.

44 Highland Brand 
Evaporated 
Cream, per
case............. 7 26

\i doz. 1 lb tins.

CLOTHES PINS.
5 gross, per box........................... 0 75
4 gross, 44 ........................... 0 85
6 gross, 44 ........................... 1 20

chas. BŒCKH A sons, per box 
5 gross, single A lObox lots 0 75 0 80
Star, 4 doz. in package................ 0 85

“ 6 44 41 ................. 1 25
” 4 4 cotton bags ...... 0 90

COFFEE. 
gbeen e per lb

Mocha ................................................ 88, 33
Old Government Java............  25, 35
Rio..................................................... 80 28
Plantation Ceylon ......................89, 31
Porto Rico......................................  24, 28
Guatemala......................................  84, 86
Jamaica.......................................... 28, 83
Maracaibo .......................................84, 8€

TODHUNTEB, MITCHELL A CO.’S
Excelsior Blend................................... 34
Our Own 44 .....>..........................  38
Jersey 4 ................................ 30
Laguayra 44 ................................  28
Mocha and Java................................ 35
Old Government Java.............30 38 36
Arabian Mocha .................................. 35
Msrsoalbo................................................30
Santos ..............................................  87 88

ïr

RECKITT'S Blue and Black Lead
V
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ERIE JELLY 
WAFERS ...

Toronto Biscuit and

Our new Biscuits. Ask our 
travellers to show samples, they 
are great sellers. Our Sodas 
still continue to be the best 
made.

7 Front Street East
Pricet current, continued—

. J. w. cowan A co.
Standard Java in sealed tins,

85 and 50 lbs................................ SO
Standard Imperial in sealed

tins, 85 and 50 lbs..................... 38
Standard Blend in sealed tins,

85 and 50 lbs................................ 33
Ground, in tins, 6, 10, 15 and

86 lbs............................................ 80 30
Say’s Parisien, in ft and lb tins SO

DRUGS AND CHEMICALS.

Currants, Patras, bbls ... 
“ “ * bbls..

Alum ..............................lb $0 08
Blue Vitriol........................ 0 06
Brimstone ........................ 0 03
Borax..................................  0 12
Camphor ........................... 0 65
Carbolic Acid.................... 0 SO
Castor Oil...........................  0 07*
Cream Tarter.................... 0 28
Epsom Salts.................... 0 01*
Paris Green....................... 0 16
Extract Logwood, bulk 0 13 

“ " boxes 0 15
Gentian..............................  0 10
Glycerine, per lb............. 0 17
Hellebore........................  0 16
Iodine ............................... $> 60
Insect Powder................. 0 30
Salpetre ........................... 0 08*
Soda Bicarb, per keg...... 8 50
Sal Soda ........................... 1 00
Madder............................... 0 19*

$0 03 
0 07 
0 03* 
0 14 
0 75 
0 50 
0 08 
0 30 
0 08 
0 11 
0 14> 
0 17 
0 13 
0 20 
0 17 
6 00 
0 35 
0 09 
8 75 
1 26

11 11* 
11 18 
15 16 

41 5* 
8$ |

S' 4
7 7,
7* 8Î 
6* 10

durable pails and tubs

WM. CANE fc SONS, MANUFACTURING CO 
NEWMARKET.

Per doz.
Steel hoops,painted and grain’d 8 90 
Brass hoops, oiled and varnish. 3 25
No 1 tubs........................................... 9 50
No 2 » ........................................... 8 50
Ne 3 “ ........................................... 7 50

EXTRACTS.

Dailey’s Fine Gold, No. 8, p. doz.|0 76 
“ “ 1,1* oz... 1 85

*• “ “ “ 8,8 oz..... 1 75
• *.......................3. So*.... 8 00

(SEELT'S FLAVORING) per doz
Concentrated, 8 oz. full measure 1 75 

“ 4 oz. “ “ 3 00
In Lemon, Vanilla and Assorted 

Flavors. Less 10 per cent, discount 
n gioss quantities or more.

FLUID BEEF.

" Vostizzas, cases...
“ “ * cases
“ 5-crown Excelsior

(cases) ................
“ * case —

Dates, Persian, boxes,......
Figs, Elemes, 14oz., per box

n 10 lb boxes ....................
“ SO lb bxa. 7 crown.........

Prunes, Bosnia, casks.......
“ 11 cases, new.

Raisins, Valencia,off s talk
old...........................

Selected.................................
Layers ..................................

Raisins, Sultanas...............
“ Eleme ..........................
1 Malaga :

London layers................  2
Loose muscatels....................
Imperial cabinets................
Connoisseur clusters ... 4
Extra dessert .............

“ “ * qrs.
Royal clusters........................
Fancy Vega boxes..............
Black baskets ................ 3

qrs..................................
Blue “ ..........................................
Fins Dehesas.....................................

“ " qrs............. ............ • •
Lemons................................. 3 00 3 50
Oranges, Jamaica ............. 2 75 3 00

“ Valencias................. 4 M
* Florida*.............. 3 CO 3 50
“ Seedlings...................................
“ Navels........................................

sè Oats, No 2, per 34 lbs ... 32 33 Tubs, No. 1 ....................
6 Barley, No 1 per 48 lbs.. 46 47 “ 8 ....................

7 7 “ N o 2 extra........... 4U 41 “ 3 ....................
9 “ No 3 " ........... 36 38 Nests of 3........................ ................ 3 40

8* 10 Rye........................................ 50 52 K eelers No. 1.................
Peas........................................ 58 59 " 9................. ................. 9 00

8 S* Corn....................................... 56 57 " S.................

25 2 50

00 4 50 
... 4 50

60 3 80

DOMESTIC

Apples, Dried, per lb— 0 05* 0 05* 
do Evaporated......... 0 07* 0 08

FISH.
Oysters, per gallon .........

“ select, per gallon
Pickerel..........................per lb
Pike........................... do
White fish................ do
Manitoba White fish do
Salmon Trout........... do
Lake herring......... p. 100
Pickled and Salt Fish : 

Labrador herring, p.bbl
Shore herring...... “
Salmon trout, per * bbl 
White Fish, * bbl...........

Dried Fish :
Codfish, per quintal........

" cases .................
Boneless fish ......per lb
Boneless cod.......... "

Smoked Fish :
Finnan Baddies, per lb
Bloaters.............per box
Digby herring.......... “

1 L0

1 25
ÔÔ6
0 07 
0 07 
0 7* 
0 07 
8 50

6 00

JOHNSTON’S, MONTREAL
per doz

Oases, No.1,8 os tins .... $8 76 |3 uo Sea Fish : Haddockper lb
“ No.8, 4 oz tins— 4 60 5 00 Cod..... ......................
“ No. S, 8 o* tins... 8 00 8 75 B.C. salmon-------  1

11 No.4,1 lb tins. .. 18 60 14 85 Market Cod .......
No.6, 8 lb tins.... 86 00 87 Ofc Frozen Sea Herrings

6 85 
5 00

5 00 5 50
6 50 5 76

5 25 5 75
6 00 6 50
..... 0 04*
0 06* 0 08

0 07* 0 08* 
1 00 8 25

4
0 05

0 16
0 05f 
0 07 
0 13

1 75 2 00

FRUITS.

FOREIGN.
c.per lk

Currants, Provincial, bbls. ... 5* 
" " * bbls ... 6
“ Filiatras, bbls............ 5*
•• " *bbls ... « 6|

GRAIN.
Wheat, White.................... 0 66

“ Red Winter,......... 0 65
“ Goose......................  0 59

Wheat, Spring, No 8......... 0 61
“ Man Hard No 1.. u 87 
»• “ No 2. 0 83
» 3... 0 77

0 67 
0 66 
0 60 
0 62 
0 88 
0 85 
0 78

HAY A STRAW.

Hay, Pressed, “ on track 
Straw Pressed,11 — 5 50

9 25 
6 00

HARDWARE, PAINTS AND 
OILS.

Cut Nails, from Toronto
50 to 60 dy basis.......................... 2 30
40 dy................................................ 2 35
30 dy................................................ 2 40
SO, 16 and 12 dy ..........................  2 45
10 dy................................................ 2 50
8 and 9 dy ..................................... 2 55
6 and 7 dy ..................................... 2 70
5 dy........ .......................................... 2 90
4 dy A P ........................................ 2 90
3 dy A P ........................................ 3 30
4 dy C P ......................................... 2 80
3dy CP ........................................  3 20

Horse Nails:
“G” 60 and 5 per cent, from list. 

Horse Shoes:
From Toronto, per keg............ 3 65

Screws: Wood- 
Flat head iron 77* p.c. dis 
Round “ “ 72* p.c. dis.
Flat head brass 7& p.c. dis 
Round head brass 70 p c.

Window Glass . [To find out what 
break any required size of pane comes 
under, add its length and breadth to-
f[ether. Thus in a 7x9 pane the 
ength and breadth come to 16 

inches; which shows it to be a first- 
break glass, i.e., not over 25 inches in 
the sum of its length and breadth.]
1st break (25 in and under)......... 1 35
8nd “ (26 to 40 inches)............ 1 55
3rd “ (41 to 50 “ ) ............  3 40
4th “ (51 to 60 “ )............ S 70
5th “ (61 to 70 “   4 00
Rope : Manilla ........................... 0 11

Sisal ........................................... 0 09:
New Zealand.......................... 0 08[

Axes : Per box, $6 to $12.
Shot : Canadian, dis. 12* per cent. 
Hinges: Heavy T and strap ...041 05 

" Screw, hook & strap. 03* 041 
White Lead: Pure Aes'n guarantee 

ground in oil.
25 lb. irons................per lb 4 4ft
No. 1............................. “ ••• 5
No. 2 ............................. " .. 4ft
No. S ............................. “ •• 4

Turpentine Selected packages, per
gal................................................. 0 60

Linseed Oil per gal, raw 0 56* u 57*
Boiled, per gal.................. 0 59* 0 CO*

Glue: Common, per lb.... 0 10 0 11

INDURATED FIBRE WARE.

* pail, 6 qt.........................................  N 00
Star Standard, 11 qt ................... 4 60
Milk, 14 qt.........................................  6 50
ReuRd bottomed fire pall, 14 qt. 6 60

1 4..................................  7 00
Milk pans........................................... 3 25
Wash Basins, flat bottoms......... 3 25

• “ round “ .......... 3 50
Handy dish........................................ 3 75
Water Closet Tanks .....................  18 00

JAMS AND JELLIES.

DELHI CANNING CO

J ams assorted, extra fine, l’s . 2 35 
Jellies, extra fine l’s.................. 2 25
TORONTO BISCUIT & CONFECTIONERY CO

Per lb
Jams, absolutely pure—apple... $0 06

Family .......................................  0 07
Black and fled currant. Rasp

berry, Strawberry, Peach
and Gooseberry per lb..... 0 18

Plum.............................................  0 10
Jellies—pure—all kinds............... 0 10

These goods are put up in
fila8S jyars and in 5, and 10 

). tins and 28 lb. pails. 
Marmalade—orange ....................... 0 12

KNIFE POLISH.
NIXEY’S

“ Cervus” boxes of 1
6d............London 5s.

“ Cervus” boxes of 1 
Is............London 10s,

doz.
Canada, $2 00 
doz.
Canada, $4 00

LICORICE.
YOUNG & SMYLIB’S LIST.

5 lb boxes, wood orpaper, per lb 0 40 
Fancy bxs. (36 or 50 sticks), per

box ..................................... 1 25 1 25
'• Ringed” 5 lb boxes, per lb...... 0 40
"Acme” Pellets, 51b cans, per

can.............................. f. — 2 00
‘Acme” Pellets, Fancy boxes

(30s) per box............. 1 50
“ Acme ” Pellets, Fancy paper

boxes, per box (40s) ......... 1 25
Tar Licorice and ToluWafers, 5

lb cans per can............... 2 00
Licorice Lozenges, 5 lb glass

jars..............................  1 75
Licorice Lozenges 5 lb cans... 1 60

Purity ” Licorice, 200 sticks 1 45
» " 100 “ . 0 72*

Imitation Calabria, b lb bxs
p lb ........................................ 0 95

MINCE MEAT.

J. H. WE THEY’8—ST. CATHARINES 
Condensed, per gross, net— $12 00

MUSTARD.
ELLIS A KEIGHLEY’S. Ct»

Durham, Fine, in *and * lb tins
per lb........................... 25

" Fine, in 1 lb jars....... 22
•* Fine, in 4 lb jars............. 70
" Ex Sup.,in bulk,per lb SO 
‘ Superior in bulk, p. lb 80

Fine, “ 16
Cherry’s Irish

Pure in 1 lb. tins............................ 0 40
Pure in * lb. tins ....................... 0 48
Pure in * lb. tins ........................... 0 44
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NUTS. per lb

Almond», Ivica......................... 13 14
“ Tarragona .................  16* 16

Foroigetta ...........  1? 14
Almonds, Shelled Valencias 28 32

" “ Jordan. 45 60
“ “ Canary ... 88 30

Brasil ............................................  11 12*
Cocoanute,..................................... 6 6
Filberts, Sicily......................... 9* 10
Pecans .......................................... 11 15
Peanuts, roasted.....................  10 12

“ green ........................ 9 10
Walnuts, Grenoble .............  15 16

“ Bordeaux ................... 10 11
" Naples, cases ........................
11 Mar bote....................  12$ 13
•• Chilis........................... 18 13

PETROLEUM.

to 10 bbl lots, Toronto... Imp gai
Canadian ......................... 0 14 #0 15
Caroon Safety...............  0 17 0 18
Canadian Water White 0 90 0 82
Amer’n Prime White............. 0 23

“ Water White.. 0 24 0 25
Photogene ...................... 0 27 0 00
(For prices at Petrolia, see Market 

Report.)

PICKLES A SAUCES.

Til T. A. SNIDER PRESERVE CO., 
CINCINNATI.

Wright It Copp, Toronto, Agents,) 
per doz

Home Made Tomato Catsup, qts 6 00 
•* “ •* pts 3 50
•• 14 M % pts 2 00

ChUi Sauce................................pts 4 50
“ ...........................Vt pts 3 25

SOUPS (in 3 lb cans).
Îomato................................................. 3 50

ancy—Chicken, Mock Turtle. 
Cream of Corn Pea, Celery,
Asparagus...................................... 4 50

Fancy — Chicken Gumbo, Or 
Tail, Consomme Bouillon, 
Mulligatawny. Mutton Broth,
Beef. Pea, Printanir, Julienne 
Vermicelli, Vegetable .............. 4 25

lea A pkrrin’s. per doi 
Worcester Sauce, $ pts.. S3 6*> 23 76 

“ “ pints 6 25 6 50
lazknby & SONS Perdoz

Pickles, all kinds, pints ........... 3 25
“ quarts............. 6 00

Harvey Sauce-genuine—hlf. pts 3 85 
Mushroom Catsup “ ** 2 25
Anchovy Sauce “ “ 3 86

PRODUCE.
dairy. Per lb

Butter,creamery, tubs. $0 21 $0 23 
“ dairy, tub», choice 0 19 0 80 
“ “ medium 0 14 0 16
" low grades to com 0 12 0 13

Butter, pound rolls ---- 0 19 0 20
“ large rolls .......... 0 17 0 8J
“ store crocks— 0 17 o 20

Cheese .................................. 0 11* 0 12

COUNTRY
Eggs, fresh.per doz..................... 0 25

•• limed......................... 0 19 0 20
Beans............................................... 1 40
Onions, per bbl................. 2 25 2 50
Potatoes,per bag ......... 80 90
Hops, 1891 crop................. 0 13 0 15

“ 1892 •*   0 17 0 *0
Honey, extracted........... 0 05 0 08

“ section............... 0 12 0 14

PROVISIONS.
Bacon, long clear, p lb. 10* 0 11
Pork, mess, p. bbl................................

“ shortcut .............. 17 50 18 00
Hams, smoked, per lb........... 0 13

“ pickled ........................... 0 12
Bellies............................................ 0 13
Rolls............................................... 0 lo*
Backs......... ........................ 0 12* 0 13
Lard, Canadian, per lb 0 12 0 121
Compound ......................................... 0 10
Tallow,refined, per lb.. 0 05 0 05*

11 rough, “ .............. 0 02

RICE, ETC. Per lb

Rice, Aracan.................................... 32 4
" Patna........................................ 4} 51
" Japan........................................  5 6*
“ extra Burmah....................... 32 4
" Java extra...............................  6*7
“ Genuine Old Carolina .... 9* 10

Grand Duke........................................ 6J 71
8 ego ....................................................4k 51
Tapioca............................................... 6 5*

ROOT BEER.

Hire’s (Liquid) per dox ............. 92 00

SPICES.

Per lb.

12*90 15 
10 15

GROUND

Pepper,black, pure............. 90
“ fine to superior
" white, pure..
" fine to choice

Ginger, Jamaica, pure

Cassia, fine to pure .
Cloves, “ “
Allspice, choice to pur 
Cayenne, 44 “
Nutmegs, " “ -- 75 1 20
Mace, “ “ .... 1 00 1 86
Mixed Spice, choice to pure. 30 35
Cream of Tartar, fine to pure 26 S*

Oswego Corn Starch—-for Puddings, 
Custards, etc.—

40-lb boxes, 1 lb packages............ 8*
90-lb 44 “ —. 8|

8T. LAWRENCE BTABCH CO *8

Culinary Starches—
St. Lawrence corn starch........ 7
Durham corn starch.................. 6*

Laundry Starches—
No. 1, White, 4 lb. Cartons,

“ “ Bhls
“ 41 Kegs.

Canada Laundry....,
Ivory Gloss, six 6 lb.

ing covers......................  o*
Ivory Gloss, fancy picture, 1 lb

packs ..........  6*
Patent Starch, fancy picture, 1

lb. cartons...................................... 6|
Ivorine Starch in oases of 40 

packages....................................... 93 00

trtons........ 4f:::::::::::: il
boxes, slid-

SUGAR. c. per lb

STARCH.

BRITISH AMERICA BTABCH CO 
BRANTFORD.

1st quality white, in kegs and brls 3£ 
1st quality white, 3 lb.cartoons.. 4 
Lily White gloss, crates and

cases....................................................... 6*
Brantford gloss, 1 lb........................... 5}
Canada Laundry, Boxes................ 3*
Pure Prepared corn........................... 6
Challenge Corn................................... 5*

KINOSFOBDB OBWEOO BTABCH.

Pure Starch—
40-lb boxes, 1, 2 and 4 lb pack’g’e 8 
36-lb “ 3 lb. packages.......... 818-lb “ ........177......................... 8*
38 to 45-lb boxes................................ 8

Silver Gloss Starch—
40-lb boxes, 1, 2 and 4 lb. pack’g's 9
40-lb “ * lb. package............. 9*
40-lb “ Jib. 44 ..........10
40-lb “ assorted * and * lbs. 9}
6-lb “ sliding covers........... 9*

38 to 45 lb boxes................................. 9

Granulated.....................................
Paris Lump.bbls and 100 Ib.bxs

" “ 60 lb. boxes..............
Extra Ground, hble.....................

“ “ less than a bbl
Powdered, bhls ..........................

“ less than a bbl..........
Extra bright refined 

fellowBright Yellow. 
Medium 44 
Brown ............

»i 4

SALT.

85

Bbl salt, car lots .................
Coarse, car lots, F.O.B........

“ small lots .. ..........
Dairy, car lots, F O.B..........

“ small lots.............................
44 quarter-sacks.......... 0 40

Common, fine car lots .................
small lots.......... 0 95

1 00 
0 65 
0 90 
1 00 
1 25 
0 45 
0 75 
1 00

Rock salt, per ton............................ 18 00
Liverpool coarse  ........ 0 76 0 80

SYRUPS AND MOLASSES.
btbupb. Per lb.

bblfl. * bhls
D.............................................................. 8*

S it SI

W. C. A. LAM BE & GO.,
GROCERY BROKERS

TORONTO.
Agents for

The St. Lawrence Sugar Refining Co.,
MONTREAL.

We Advertise Extensively in Newfoundland
AND IN THE PROVINCES OF

NOVA SCOTIA, NEW BRUNSWICK, 
PRINCE EDWARD ISLAND, 

ONTARIO, QUEBEC, MANITOBA, 
and BRITISH COLUMBIA.

This should encourage the Wholesale and Retail to keep 
and push the Sale of

Johnston’s Fluid Beef.

Kingston's Oswego
STARCH.

STRONGEST. PUREST. BEST.
“THE ORIGINAL"

“SilYer Gloss”
(Others so-called are imita

tions of our brand )

Pure Starch.

FOR THE TABLE.

Kingsford’s 
Corn Starch.

FOR SALE BY ALL LEADING 
JOBBERS IN CANADA.

T. KINGSFORD & SON
OSWEGO, N.Y.

»
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PURE CALABRIA “Y. & S.” LICORICE, 4, 6, 8, 12 and 16s to pound.
“ACME” LICORICE PELLETS, In 5-pound Tin Cans.

TAR, LICORICE and TOLU WAFERS, in 5-pound Tin Cans.
LICORICE “Y. & S.” LOZENGES, In 5-pound Tin Cans and 5-pound Glass Jars. 

“PURITY, PURE PENNY-LICORICE, too and 200 Sticks in a Box.

Manufactured
Exclusively by

Where did you see this advertisement ?

YOUNG & SMYLIE,
BROOKLYN, NEW YORK.

Price• currents continued—

V.B................................................... 21 3
B.V.B.............................................. Si Sà
E. Superior................................. 9* 81
XX ................................................ H 81
XXX ................................................ 8| 3
Crown............................................. 3 3}

molasses. Per gal
Trinidad,in puncheons.... 0 35 0 37

" bble ................... 0 38 0 46
44 } bble.................. 0 40 0 40

New Orleans, in bble........... 0 30 0 58
Porte Rico. hdde.................... 0 38 0 40

" barrels.................. 0 48 0 44
“ 1 barrels............... 0 44 0 46

SOAP.
I Tory Bar, 1 lb. bars.........perlb 51

Do. 8, 6-16 and 3 lb bars “ 5
Primrose,41 lb bars,wax W u 4*

" 1............................... 4}
John A, cake, wax W. per doz 48 
Mayflower, cake, 48
Gem, 31b bars per lb....................... 34

13 ox, 1 and 8 lb. bars ......... 3#
Queen’s Laundry, per bar...........  64
Pride of Kitchen, per box.......... 8 75
Sunshine, boxes, 100 tablets ...... 6 50

44 60 '• ...... 3 40
MOSSE'8 SOAPS. Per lb

Mikado (wrapped).....................

Stanley Bar ................................
Defiance......................................... . —.
Toronto. 18 os............... Per doz 0 50
Ruby, 10 oz .................... " 0 80
Monster, 8 oz................. “ 0 24
Detroit, 14 os................. “ 0 43
Lily White.................... M 0 90
Everyday....................... w 0 80
Queen City, 14 os.........  11 0 78

Per box
Mottled in 6 box lots, 100 bars... 5 00 

•• “60 bare... 3 00
Floater (boxes free)............. ...... 6 50
Electric....................a...................... 8 76
Hard Water Electric.................... 9 60
Boyal Laundry ........................... 3 85
Octagon............................................. 4 00

Per doz
Boyal Magnum ........................... o 25

" " 85 doz per box. 0 80
Anchor, Assorted......................... 0 10

“ Castile............................. 0 60
Morse’s Assorted........................... 0 45
Morse’s Boso.................................. 0 46

“ Windsor......................... u 45
• Castile............................... 0 46

Bouquet, paper and wood.......... 0 80
Prise Magnum, White Castile . 0 78

“ " Honey................ 0 78
" Glycerine......... 0 79
“ Oatmeal............. 0 78

Per box
" • Honeysuckle... 0 72

Sweet Briar .................................. 0 85
Extra Perfume............................... 0 55
Old Brown Windsor Squares .. 0 80
White Lavender...........................  1 00

Per dos
White Castile Bars .................... 0 85
White Oatmeal ...........................  0 86
Persian Boquet, paper................  8 60
Oriental ......................................... 0 46
Pure Coooanut, 8 dos. bxs, wood 0 40
Heliotrope paper ....................... 1 60
Carnation ..................................... 0 60
Bos# Boquet.................................. 0 60
Cocoa Castile.................................  0 40
Arcadian ....................................... 0 45
New Arcadian, per gross.......... 4 85
Ocean Aoquet ............................  0 45
Barber’s Bar, per lb.................... 0 85
Pure Bath...................................... 1 00
Magnolia......................................... I 90
Oatmeal ......................................... 0 86

Unsoented Glycerine................  0 90
Grey Oatmeal ............................... 0 60
Plain Honey.................................. 0 70
Plain Glycerine .......................... 0 70
Plain Windsor..............................  0 70
Fine Bouquet ............................... 1 00
Morse’s Toilet Balls....................  0 90
Turkish Bath.................................. 0 60
Infants’ Delight........................... 1 80

TEAS.
CHINA QUEENS

Gunpowder— per lb
Cases, extra firsts................. 48 50
Half chests, ordinary firsts 82 38 

Young Hyson-
Cases, sifted, extra firsts ... 48 50
Cases, small leaf, firsts ...... 35 40
Half chests, ordinary firsts 88 38

“ 44 seconds............ 17 19
44 „ M thirds............... 15 17

44 common .......... 11 14
pinq suets.

Young Hyson-
Half chests, firsts ................ 2b 38

" “ seconds............  16 19
Half Boxes, firsts ................  28 32

“ " seconds............ 16 19
JAPAN.

Half Chests—
Choicest.................................. 38 40
Choice ... ................................ 38 36
Finest ...................................... 88 30
Fine ......................................... 25 27
Good medium....................... 28 84
Medium ................................ 19 20
Good common.......................  16 18
Common.................................. 12} 15
Nagasaki, } chests Pekoe... 16 22

" “ Oolong....... 14 15
" “ Gunpowder 16 19
" 44 Siftings.... 5 9

Congou— BLACK.
Half Chests, Kaisow, Mon-

ing, Pakling.......................  12 60
Caddies, Pakling, Kaisow... 18 50

INMAN.
Darjeelings .................................. 35 56
Assam Pekoes .......................... 20 40
Pekoe Souchong ....................... lg 30

CEYLON.
Broken Pekoes.......................... 35 42
Pekoes............................................ 20 4o
Pekoe Souchong ....................... 17 3$

TOBACCO AND CIGARS

British Consols, 4’s ; bright twist,
6’s ; Twin Gold Bar, 8a ............ 67o

Ingots, rough and ready, 8 s......... 64
Laurel, 3’s.......................................... 67
Brier, 7’e.............................................. 65
Index. 7’s............................................ 50
Honeysuckle,7's.......................... ... 68
Napoleon, 8's..................................... 54
Royal Arms, 12’s............................... 65
Victoria, 12’s..................................... 53
Brunette, 19’s ................................... 60}
Prince of Wales, in caddies......... 51}

" in 40 lb boxes__ 51
BrightSmoking Plug Myrtle, T A

B, 3’s................................................ 60
Lily, 7 s .............................................. 66
Diamond Solace, 12*s....................... 60
Mvrtle Cut Smoking, 1 lb tins__ 70
} lb pg, 6 lb boxes ......................... 70

os pg, 61b boxes ..........................  70

MMPIEl TOBACCO COMPANY.

CUT SMOKING.

Golden Plug, 2 oz. pkg boxes, 6
lbs. ....... ....................... . 65

Uncle Ned, 2 oz. pkg, bxs 5 lbs 60 
Gem, 2 oz, packages, 6 lb boxes 61 
Gem, 8 oz tias in • lb cases....... 70

PLUG SMOKING,

Golden Plug ................................... 56
Uncle John, 3x6, 3s. caddies

16} lbs.......................... .......... ... 54
Gem. 3 x 6. Se. caddies 16} lbs.... 53 
St. Lawrence, 2 x 3, 7s. caddies

about 17 lbs.................................  51
Banner, 2x3, 7s. caddies about

17 lbs.............................................. 48
Storing, 9x3, 7s. caddies about

17 lbs............................................... 46
Louise,Solace, 12s.caddies about

16 lbs............................................... 46
Florence, Solace, 12s. caddies

about 17 lbs................................... 42
Hawthorne, 8s. butts 23 lbs...... 47
Something Good, 6s. butts 21 lbs 46$

FANCY SWEET CHEWING.

Good Luck, spun roll, 16 boxes
4 lbs............  .................................

Empire, 3x6, 4s. spaced 8s. bxs
65

mpire, 3x6, 4s. spaced 8s. bxs
4 lbs................................................. 61

Top. 16 oz. spaced 8s. boxes 4 lbs 60 
Joy,3 x 12s.. 141 oz. Spaced 6e. 
Rough and ready. Butts 25 lbs 52 

Judge, 7x3, 8s. Flat. Caddies
about 20} lbs................................. 50

Currency, 3 x 3. 7s. Rough and 
ready. Caddies about 21 lbs. 49 

Kentucky. 1} x 3, 13s. Caddies
about 21 lbs . ..........................  50

Kentucky. 1} x 3, 7s. Caddies 
about 21} lbs.................................. 49

BLACK SWEET CHEWING.
Star, Narrow, 12s. Butts about

22 lbs.................................................. 47
Morning Star, 12s. Butts about

lhs......................................... ... 43}
Montreal Twist, 12s. Caddies

about 23 lbs................................... 44
AnchorTwist,12s. Caddiesabout

23 lbs.................................................. 42}

cigars—s. DAVIS A sons, Montreal.
Sizes. Per M

Madré E’ Hijo, Lord LandsdowS60 00
" " Panetelas.............. 60 00
" 44 Bouquet....................... 60 00

“ Perfectos ............. 85 00
" Longfellow .........  85 00
“ Reina Victoria__ 80 00

" “ Pins............................... 55 00
El Padre, Reina Victoria.............  55 00

" Reina Viet., Especial.. 50 00 
Conchas de Regalia ... 50 00

" Bouquet ................
44 Pins............................
44 Longfellow..............
" Perfectos..................

.... 55 00 

.... 60 00 

.... 80 00 

.... 80 00
Mungo, Nine.............................. .... 35 00
Cable, Conchas................... .. .... 30 00

Queens..........................
Cigarettes, all Tobacco-

.... 29 00

Cable ..................................... .... 7 00
El Padre................................. .... 1 00
Mauricio....... ......................... .... 16 00

CIGARETTE TOBACCO.

B. C. N.l, 1-10,5 lb boxes...........
Puritan, 1-10, 5 lb boxes............  85
Athlete, per lb.............................. \ 16
Hyde Park....................................... 10 5o

VINEGAR.
A. HAAZ A CO

xx, w.w ..................................... o sc
XXX.W.W.....................................  o 6
Honey Dew..............  o 30
Pickling............................................ o 30
Malting........................................ o

WOODENWARE. per doz
Pails,8 hoop, clear.......Nr 1... $1 79

“ 3 “ “ ...................... i 90
Pails,Shoops,clear ......No. 8.. 1 6u

“ * V ", ......... 11 .. 1 80
3 “ painted... " ... l 80

Tubs. No. 0..................................... 9 so
" 1.................................... 8 00
" 2.................................... 7 00
" 3.................................... 6 00

Washboards, Globe............ H 90 2 00
11 Water Witch .... 140
“ Northern Queen 2 25
“ Planet..................... l 70
" Waverly................ 1 60
" XX ....................... 1 50
" x............................... 1 30
“ Single Crescent... 1 85
44 Double “ ... 2 75
11 Jubilee................... 2 25
44 Glob Improved. 1 90
“ Quick and Easy . 1 80
" World ............... 1 75
“ Rattler................... 1 30

per case.
Matches, 6 ease lots. single cases

Parlor ......... 1 60 $1 65
Telephone ... S 60 3 70
Telegraph .... 3 80 3 90
Safety..... 490 430
French......... 3 60 8 76
Railroad (10 gro. in case)

Single case and under 5 cs. $3 70
5 cases and under 10 cases... 3 60

Steamship (10 gro. in case)
Single case and under 5 cs. 3 60
6 cases and under 10 cases... 3 40

per dos
Mops and Handies, comb. 125
Butter tubs .........................$1 60 93 20
Butter Bowls, orates ast’d 3 60

WASHING 
COM POUND. 

Housekeeper’s Quick- 
Washing per case.
10c 60 in case

S 50
4 06

DOMINION OUT TOBACCO WOBK8, MON
TREAL.

CIOABBTTEB. Per M
Athlete............................................  |7 50
Puritan ........................................... 6 25
Sultana............................................ 5 75
Derby.................................................. 4 00
B. C. No. 1......................................... 4 00
Sweet Sixteen................................. 3 50
The Holder ................................. 3 85
Hyde Park ....................................... 10 50

cut tobaccos. per lb
Puritan, tenths, 5 lb. boxes......  74
Old Chum ninths, 5 lb box......  71
Old Virgin.. 1-101bpkg, 10lbbxs 62 
--------- * ,6 lb boxes.Geld Block, ninths,

PEEBLE8S WASHING COMPOUND.
per case

Î4 lb packages, II doz in case... $4 50 
% " 6 - ... 3 90
1 lb 3 44 .. 3 60
S cts 11 100 14 .. 3 50

YEAST.
BARM MFO. co. per box 

1 box containing 8 doz. 5c. pkgs. 0 10 
1 “______ " 8 doz. 10c. “ l oo

BRBADMAKBR’s

per box
Jl5c packages 36 in bex 1 00 

2o 44 46 in box 0 50
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The Si Lawrence. 
Sugar Refining Cos

GRANULATED_____
and YELLOWS 
and SYRUPS ..

No Blueing Material whatsoever is used in the
: of Our Granulated

THE CANADA SUGAR REFINING CO Y [limited],
MONTREAL.

Manufacturers of Refined Sugars of the well-known Brand

Of the Highest Quality and Purity, made by the Latest Processes, and the Newest 
and Best Machinery, not Surpassed Anywhere.

Lump Sugar, in 50 and 100 lb. boxes.
“CrOWIi” Granulated, Special Brand, the finest which can be made 
Extra Granulated, very Superior Quality.
“Cream” Sugars, (not dried.)
YellOW Sugars of all Grades and Standards.
Syrups of all Grades in Barrels and Half Barrels.
Sole Makers of high class Syrups in tins, 2 lb. and 8 lb. each.

.

04^942
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Retailing
Codfish.
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H.W. NQRTHRUP&CO.
St. John, N. B.

JOHN PETERS & CO.,
General Commission Merchants 

and Brokers,

Halifax, N. S. and 
Kingston, Jamaica, W.l.
Agents for The E. B. EDDY MFC CO., 

HULL, P. Q.

We are 0|*en to accept one or two more Agen
cies of first-class houses, either at Halifax or 
Kingston. We have a good connection and 
splendid storage facilities.

References : The Merchants Hank of Halifax. 
The E. H. Eddy Agencies. Mfg Co., Hull, P.Q. 
The Mercantile Agencies.

fill Tea Caddies all Sizes
SPICE, BAKING POWDER AND TOBACCO |INS.

AND TIN SIGNS,
LITHOGRAPHED OR JAPANNEJ

Write our nearest house for Catalogue nd Prices

THE M'CLARY M’FC COMPANY,
LONDON, TORONTO. MONTREAL, WINNIPEG.

A Post Card
Costs a Cent

AX I) a post card will 
bring you full par

ticulars of a Job Lot of 
Lamps, say $20 a lot, 

that you can double 

your money on. Lots 

of money in these 

Lamps for you. We 

must clear out odds and 

ends regardless of cost.

Gomans, Kent & Co. TORONTO and 

WINNIPEG . .

iÆ-ve-R-sOMERVIN-.F

TORONTO SALT WORKS,
128 Adelaide E., Toronto,

Sole City Agentsforthe‘'Canada Salt Association'

Dealers in all kinds of Table, Dairy, Meat Cur 
ing, Barrel and Land Salts.

The “Acme” Table Salt (new process) will not 
get damp or hard.

Two Silver Medals, at Industrial Exhibition 
Toronto, 1890, for our “Acme” Table Salt and , 
our “Star Brand” Dairy Salt.

Florida Oranges,
Almeria Grapes, 

Lemons, Cranberries, 
Nuts of all kinds,

Figs and Dates.
DAWSON & CO.,

32 WEST MARKET ST.,
Telephone 1471. TORONTO. 

Consignments of Produce Solicited.

FAC 31 Ml I. EOF PACKAGE.

NOT
EWEBQLEÜ5

itatyxuuM 5iUs>■ •

HPPURJFIED 

GRANULATED

10, 2*

CARBON
SAFETY

UY THE BEST.
SEELY'S

Celebrated 
Flavoring 

Extracts.
VANILLA, LEMON,

and Assorted Flavors. 
Standard Goods of Am

erica (established in 
1862). Once tried, al
ways used.

Seely Manufacturing Co,
Detroit, Mich. - Windsor, Ont.
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HYDE PARK. ATHLETE, PURITAN, DERBY. SWEET SIXTEEN CIGARETTES.

I


