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OLD TIME SPORTINQ CHAMPIONS.
E -N yeairs ago baseball was a great gami
this country, and the accompanying g
of players being with John Afacdonal
Co. made up a club whiclh carried ofl
chiampinsip of the conmmercîileg
1887. This old picture is interesting

showing the changes time Inakcs in b
ncss as well as popular sport. A word or
about the men in the group will inte
RItrEW readcrs. Mr. T. A. Mitchell,was captain of tle champion tean, has becn connected with the f

of John Macdonald & CO. for the last 15 ycars. At tIe time hepresctied the carpet departmten ":: tie road. At present lie hot i e position of
manager and ul.
ropean buyer for
itis extensive and

lîromitient ticpart.
Ment and under
his direction it is
rapidly incrcasing.
Nr. Frcd. losali
vas at the tni: of

this photo in ti:c
stapledeparntmcnt.
and througlh ability
andi energy lie is
now the occupant
of ond of the firni's
iighest positions
a s represcntative
in a portion of the
North-west Terri - -
tories. Mr. Fraser
NclFarlane until a
short t i m e ago
htaid the honor to
bc attached to the
silk and lace de-
partment. lie us
at present tilhng a
responsible po-i.
t:o n ia nNew
Y'ork cityý U. S.
.\Ir. W. Il. 11i11.
yard, Who whîen on
thre fieldi paid hais
b est respects to
third bag. de-
voteti the balance C*..%.Iihrl. I.V Il. A N(ty~.,C
of his tie and in. -P .Am S
tention to the inter-
ests of the gents. Jns tacaOxAî.
furnishing depart-
ment. Shortly after the tcam had won thre championshiMr. Hillyard was prevailcd upon Io accept a position in
business in New 'York city. '. S. Mr. Frank Somers.who, as a ball player, had few cquals, was connecte,fron its inception with the gents' furnishing department. andin nany ways assisted in its organization and early develop.ment. lier %.ajesty'% Cuistons reouinng his services, forcedi him tascver tis connection with the champions and John Macdonald. &Co. lis services on behalf of the country have been rcognizedin many wavs. and his future prospects are bright. NIr- i. A.

ein'yrd was aIso ;ttached to the gents' furnishing department as a
ile in spleciai1 tras'eicr and %vas cquaily successful nterai sh vsoroup) second bag. le is at present asu othe pronenthe oladshe wsie ondj & St. John, N. I. Mr. D. Clark •as the rceivingend of the batte.Y.. the lie lent his valuable services ta the champions for the occasion ine in accordance with a special rule of the league. fHe is nocason ofas Winnipeg's leading merchant tailors. Mr. Sy . Smith was one ofusi- the staple.room staff for many y •ars, ant as a promising youngtwo business man and as an athyc y ,as much esteermei bn ail herest caime in contact with. lis untimely eath in toronto ctt off awho promising young man at the earlY agc Of 23c
rirm l'îlE IZEVIEv might mention thiat tI-. large photo of this cham-
re- pion group fron which the above is repoduced vas presented toitis I•r. James Bllackey, manager and European buyer for the men's

furnishing depart-
ment, by the team,
and was courteous-
ly lent by him for
publication.

A TRICK.
" These goods

are marked down
one-half in order
ta clear out old
stock," read the
sign in the store
windowv.

Life is full of
deceits," the retir-
cd merchant said
reflectively. " and
especially business
life. Now, if these
goods really were
old stock, do you
suppose they'd be
marked down ? "
"l Why not !"- said
i. in surprise.

liecause the
firm never could
get rid of them. If
you ever go into

ntrade. John, and
find yourseif pos-
sessed of a lot of
old stock that ybu

.wvant toget a-id of,- muran.n. i. . l Il the thîng t do is to. .mark up the price
t& Co.'s B.B.C. instead of mark-
"'la Idluce,..tm ing it down."

••"ow soi" said I.When 1 was in business," he replied, "I rem:mber one time
wc had a lot of fancy shirt fronts-gaudy things, you know, moonsant stars on then, and all that. They were in wrctched taste.
ani we could not sell them. Sn after they had lain around foraweilc, we marked the price up one-half and stuck them in the win-dowas the very iatest Paris importation. If they had been cheap.nobody would have hat them. But the average buyer judges ai-
most vholly of value by price. So, when we put the price up, every-body thought they must be something extraand we sold the whole lotin threc days. There's tricks in ail trades, John."--Buffaio Express.
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