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brin the ont>' t, presentatitc In Canada o thisforemost brandi
of the comme of ibis country'. It aima ai gtving full and
tinuel>' informa -;. ou att sut.lccts touching the=e intereisa.
discuaslng thms tapics editorilt> and nviiir igrec di'scusli
b>' utten
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LUMBHR GRADING.
The remarkable activitv in the lumber busi-

ness of laie has served ta accentuate the
necessity ai uniférrn grading. It is well-
known that when business is good and prices
high the grades arc usually Iowcrcd, this being
the case in some dcgree even wvhere lawful
inspection is ini vogue. Where cvery manu-
facturer makes bis awn grades, and they are
neot subjccted te the scruiiny of an official in-
spectar, the opportunity is most favorable for
raising or lowering the grades according as
tht demand is strong or otherwise. In times
such as the present, when lumber is difficuit
ta find, the limit to whi1ch this elastic process
rnay bc carried is a very wide one. A person
in nced of lumber wiIl hesitate to return a
shipmcnt even if it is deficient in quality unlcss
he is rcasonably bure thut he can abtain his
requirements froin another source.

Buycrs ertcountered undcr.grading quite ire-
quently during the past year. The activity in
the trade oiten made it advisable ta purchase
stock without first niaking anr inspection, and
as a resuit instances of disappointment wvere
quite common. The consequent los% msually
fell upon tht dealer,as the consumer, requiring
a certain grade oi lumber for a specific pur-
pose, would refuse to accent the grading or
w.is given a discount in lieu thercai. WVhcre
the manufacturer dents directly with the con-
sumer hz is gcnerally closely in touch with his
requirements; and regulates bis grading accord-
ingly.

It is singular 41la; nti çprlççriç4 çfftort hlq

yet been taken by the luribermen ai Canada ta
establisli standard inspection rules which wvouîd
remcdy the existing unsati.ita:tory conditions
and assist ta give the business il prestige iii
keeping wvith ils importance. Visiting lunm-
bermen from other countries invariably express
surprise that they are not able ta obtain more
dermnite information as ta tlic grading oi
Canadian lumber. Perhaps the Ontasrio Lum-
bermen*s Association, ai its forthcoming meet-
ing, will take the initiative.

COST 0F PRODUCING WO0D-WORK.
Tht inventory takers at the close afi 192 b3'

the producers ai wood-work for bouse finish
and general building purposes should have
shown a very substantial margin ai profit on
the year's business, as the volume af building
was large and factories wvere aperated con-
tinuausly. That such wvas the case, however,
is ta be doubtcd, inasmuch as prices oi wood-
work have not advanced in proportion ta the
increased cost ai tht raw niaterial. When
about four years ago the prîce oi lumber
commenced ta advance, it was anticipated
that there would be a correspanding rise in the
price ai sashes, doors and other finished gaods.
Contrary ta expectations,there seemed ta be a
disposition on the part ai manufacturers ta
adhere ta tht aid lists, and it wvas %çith diffi-
culty that even a slight advance wab attained.
Proposais in the saine direction have ever
since been receit ed coolly and without u nanim-
ity, so that the business ai rnanufacturing
wood-work is ta-day less profitable than it
shauld be.

In Toronta, and doubtless similar conditions
prevail elsewhere, dealers in lumtber have
iaund great difllculty in selling ta the sasb
and door manulfacturers at a profit,theb obstacle
being the low price at wvhich the finishcd gaods
are being sold. It lias scemed ta be tht
abjectoaitht trade ta endeav or ta selI their
praducts as low as passible, with little regard
ta tht incrcased cast ai production bo long as
there wvas a margin af profit on tht year's
business. White manuf.tcturers in most other
branche- ai industry have benefittcd by tht
recent prosperity, and have strengthenied their
position s0 as ta withstand the rever.-es- af
possible years ai depression, tht producers af
woad-work have pursued a palicy ai manage-
ment tending ta uitimateiy bring disasser.

WVithin the iast three venrs tht selling price
ai finished woad-wavrk, has advanced pcrhaps
fifteen per cent. This compares wvith an ad-
vance ranging irom twenty-five ta flfty per
cet. in the cost af tht raw material. Lumber
which three years ago cauld be bought for
fourteen dollars to-day brings twenty dollars
machinery and labor are much hi.gher in cast
white tht value ai pinle timber stumpage has
incrcased nearly flfty per cent. In the face ar
these conditions it seems singular that tht
manufacturers ai wvood-work do not crnme
togzether and a.grce upan a price basis by which
they wouid share to a reasonable extent in the
prevaîling prasperity.

These remarks express tht sentiment ai
many persans eng.igcd in the lumber trade,
.und of 59ç manuriacturcrs of Wood-wvark. ht

is ta be boped that this sentiment, wvhich is
gradually grotwing,vill soon become sufficiently
st rang ta remcdy the unsaiisfactary conîditians.

FIRE INSIJRANCE RATES.
Tht dissatisiaction in lumber circles wviih

fire insurance rates on sawv milis anîd allied
risks still exists. Tht presenit method ai
rating is very unpopular and is clairned ta be
unjust, in that it does not allow the policy
bolder due beneit irom precautions taken ta
render bis praperty fret iraîin danger ni fire.
Tht Itîmber mîttual itîsurance companies of
the United States give special attention ta
fixing a rare in proportion ta the risk involved
in ench individual case, and an this ground
seem ta offer mare reasonable terms. By such
a sybtem cvery policy bolder makes the rate
for himself in the precautians be adopts ta
protect bi% praperty. Another advarnttîge in
this methad is tht resultant smaller number af
fires, as it is well known that in tht evean ai
fire tht los is not alone in the actual damange,
but in the incon,.eniencr and loss ai articles,
documents. etc., which sametimes cannot be
replaced.

Tht manufacturers ai British Columbia have
taken a wise step in t!heir purpose ta investi-
gaie the causes ai fires in dry kilns. It is
intended ta build a sample kiln and make
exhaustive tests, tht resuits ai which wvill be
awvaited with interest. In connectian with
insurance rates it would appear that certain
Canadian campanies have faund it cheaper ta
carry their awn insurance. The Mont real
Sticet Railivay Company, for instance, have,
al ter a tharaugh investigation, adopted tbis
palicy, and at the last annuai meeting set aside
the sum af i îo,ooa for tht purpose. It ray
be that tht lumber fraternity will find it
advisable ta adapt a similar course unless
mare equitable and reasanable rates are given
by tht insurance campanits.

EDITORIAL NOTES.
The facts presenied in last is'.ue relating

ta tht expoert oi British Columbia shingies ta
tht United States are a strang commendation
ai tht rnanuiacturing meîhnds ai Canadian
milîmen. There is unanimitv in tht statements
as ta the better qualitv ai tht Canadian red
cedar shingle wvhich would seem ta substan-
tiate the dimir beyond aIl doubt. In tht
British Columbia milîs upright machines are
uscd cxclusively. Thesecaperate comparatively
slawly, and turn out a product second ta
none. In tht United States it seenis that
quality bas been smcrificed ta qunntity, with
tht resuit that the Canadian %hingle commands
fromn zS te Se cents per thousanci mare than
the home product in that market.

Saute :;MC azo Ilice wns a gre-ut %Plurwc ai adver-
ti-.ing by tht Asianî.,r Pulp anud Paper Cenipany. a
S3.cw,ooo cc'rporatictn of Canada that had ,.omc ,.tock,
ta -ell. Tht public did net .how any cnihu-insmt in the
mntcr.and now thec news.papcr. that cnrn-d the ".td%
are cntering up judgmncnts% for the amounis or thrir
bitII4 plus court co3t<%. t.- Paper Trade journal.

Our contcmparary bas; only told itali tht
truth. Tht sa-called à ,oa corporation
ai Canada" wvas a United States concerfi, in-
corporated in the Stat of New jers-ey by A. 1.
Mceyer, B. P. Moore and F. G. Smith, ail ai
New Vork City. Tht fate ai the campany
wvould prababiy bave been different if it had
l'ccr b.ickçd bv CInaian rapitalists.


