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U. S. Music Trade Exports and Imports
Returns showing United States exports and imports
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A\ despateh from California says: ““W. M, Macrow,
Melhourne, Australia, arvived in
San Francisco a few days ago with his daughter, Miss
Zoe Macrow. Tl United States to buy
materials and parts for his factory in Melbonrne. He
argely  de
pendent upon Germany for its musical instruments and

prano manutacturer of
18 visiting the
states that as Australia has always been

supplies, the war has caused a great shortage, which he
hopes to replace by imports from America.”’




