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A LAWYER'S “ BEST STORY."”

A lawyer said about this story that Iam to
relate to you: “ It is the best boy’s story that
I ever heard.”

“IWe have had a good many boys with us,
from time to time,” said Mr. Alden, the senior
member of a large hardware establishment on
Market street, Philadelphia, “asapprentices,
to learn the business. What may surprise
you is that we never take country boys, unless
they live in the city with some relative who
takes care of them and keeps them home at
night ; for when a country boy comes to the
city to live everything is new to him, and he
is attracted by every show-window and wn-
usual sight.

The city boy, accustomed to these things,
cares little for them, and if he has a good
mother he isat home and in bed in due season,
And we are very particular about our boys,
and before acecepting one as an apprentice we
must know that he comes of honest and in-
dustrious parents.

“ But the best boy we ever had is now with
us, and a member of the firm. I used oftento
say to him, ‘Jones, your memory is worth
more than a gold mine! How do you manage
to remember?”

‘I make it my business to remember,” he
would say. ‘I know that if I can remember
a man and call him by name when he comes
into the store, and can ask him how things
are going on where he lives, I will be very
likely to keep him as a customer.’

‘“ And that was the exact case. He made
friends of buyers. e took the same interest
in the purchasers he took in the store, and
would go tono end of trouble to suit them,
and to fulfilto the letter everything he pro-
mised.

“Well, aflairs went on this way until he
had been with us cleven years, when we con-
ciuded to take him in as a partner. We knew
that he had no extravagant habits, that he
neither used tobacco nor beer, nor went tothe
theatre. He continued, as at the beginning,
to board at home, and even when his salary
wag the very lowest he paid his mother two
dollars awecek for his board. He was always

neatly dressed, and wc thought it was very
probable that he had laid by one or two thou-
sand dollars, as his salary for the last two
years has been twelve hundred dollars. So
when we made him the ofler to become a
partner in the business, and suggested that it
would be more satisfactory if he could put
some money in the firm, he replied :

““¢If ten thousand dollars will be any object,
I can putin that much. I have saved out of
my salary nine thousand four hundred dollars,
and my sister will let me have six hundred.’

“I can tell you I was never more astonished
in my life than when that fellow said he could
put in ten thousand dollars, and the most of
it his own money. Ie had never spent a
dollar, or twenty-five cents, or five cents, for
an unnecessary thing, and kept his money in
bank, where it gathered a small interest.

I am a great believer in the Bible, you
know, and I always kept two placards in big
letters up in the store. On one was the text,
‘He that is faithful in that which is least is
faithful also in that which is much’; and on
the other, ¢Ile that is diligent in business
shall stand before kings, and not before mean
men.”  And Frank Jones' success was the
literal fulfilment of those two texts. e had
been faithful in the smallest things, asin the
greater ones, and diligent in business. That
kind of a boy always succeeds,” concluded
Mr. Alden.—Wide Awalke.

The young men who begin life on the firm
foundation of religion will have many friends
to encourage and sustain them. Their ex-
ample and moral courage will be commended
and approved by the best people of society,
and suchyoung men’s examples are as beacon-
lights on the coast, and many a mariner will
follow the light that illuminates the course in-
to the haven of honor, peace, hope and happi-
ness. All honor to the young men who try
to do right.

“ Seck ye first the kingdom of God and His
righteousness and all these things shall be
added unto you.”

Better is a little with the car of the Lord,
than great treasure and trouble therewith.



