anadlan trade commzssroners lwe and work in Oslo and Buenos AU’€S in
' Beijing and Buﬁalo in_fact in over 100 cities: throughout the world. As part of
N N extensive network of trade experts, their primary responsibilityy is.to assist.
o exporters to get started or to expand sales in foreign markets. The Canadian trade =
S commissioners are Department of Foreign Affairs and Intematlonal Trade employees
a workzng on your behalf in countries ‘around the world. - :

It's a good ldea to inform the trade comnusswner m each of your forelgn markets of

Before you contact a trade commis-
"sioner, here are some pomters on preparing
yourself You should provide your trade .. |

comrmssmner, in advance, Wlth

a. summary of your company s act1v1t1es
g your prev10us export expenence :

- precise descnptlons of your product or '
- service; : ‘

~the main selhng feature of your product o

or ‘service;

- the type of dlstnbutor or. representatwe
: you want : o

’ your tentatwe travel schedule

; requests for 1ntroductlons to or.

-,_-appomtments Wlth potentlal agents
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o and/ or buyers;.
e’ 5to 10 coples of your sales brochure

. "Your trade comrmssmner can help you .
‘ deterrmne : :

whether your product or semce canbe -

lmported into the market

 the normal dlstnbutlon channels for
. your product or. serv1ce '

o whether there is local or xmported
- -competltlon, : :

. " your export activities. Keepmg him or her-up to date pays blg dwldends ln reducmg
i costs avordmg pttfalls and selzmg opportunltles IR ) : -

'the" buying praétice's in the market; o
‘the kind and quahty of market support ' |
: . services available such as bankmg” e

shlppmg and storage

unport pohc1es ‘and restnctlons

“how to quote in the market

soc1al cultural busmess market and
pohtlcal COI’ldlthI’lS affectlng sales.’

‘ ‘When your marketmg plans are’

. "completed and the trade comrmssmner

" has been informed of your intentions, he
~“orshe can help you market yQur product
by

canvassmg and recommendmg local
representatwes on the basis of their
interest in your product or service. You' -

- are well advised to seek the trade -
-. commissiener’s adv1ce before’ appointing - ..
- ‘agents. Local laws differ from Canadian - * ~
. practice and firing a non-performing - -

. agent ih some countries can be. very

"dlfﬁcult Itis usua]ly costly and some- '

times even 1rnp0531ble

_',recomrnendmg translatlon. legal
advertising and other support serv1ces '

arranging meetmgs for future busmess N

trips;



