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a new conmpanîy. "We sell at the price
given ta us by the publishing companies,"
added 1ir. lruing, and I can assure you
that our profits are very small. I will bc
happy to go into figures, at my offce, with
any of you gentlemen who wish to investi-
gate tIe matter. But one thing I state, and
ihat is that Ihe trade was never better suip-
plied than it is to-day.

Lickenson- In the inatter of these naga-
zincs, ingh I ask what are the relations of
your company with tlc Amer'can News Co.?
Arc you independent of then ?

MIr. li-ving replied that they could go
to the publbsiiers direct if they wisled.

Mr. I>hckenîson--Then an 1 to under.
stand that there is no connection whatever
between the Toronto Nens Co. and the
Ancrican Co?

Mr. Irving declined to go into detadl. lie
did not thînk it fair to cxpcct hilm ta give
any information regarding the constitution of
his company. The imlan wio urote the re-
port did not cvidcntlv know wh.t he was
talking about.

M r. Dickenson-That is ton swccping an
assertion. The report is written from a trade
point ofview, and thcre is evidently a legiti-
mate grievance lere.

Mr. Day thought 2c. too litile profit on a
toc. paper, and he thought they should have
a better profit,

Mr. Irving-I agree with you there, and I
have always Ined to get themiîî clcaper ; but,
as I said before, thc publsiiers arrange the
price, and wc are bound ta abide by it.

Alr. Dirkenson -That is -cry different
from ny idea. liiow about liarperb?

Mr. Irvng · Wc are not agents for Har-
per , but really, gentlemen, I thînk that tIe
retailer sàoild combine to kcep up their
prices, and stand togetier.

Mr. I)îckcnson- Combine aganst whom r
Mir. Irving-Combime in your own inter-

ests-
Mr. Dicke-cnson-Against .hom?
Mr Irving--Well, I suppose against the

public. You can make yo-Jr own terms and
raise your retail prices.

Mr. l)ckenson- I thouglit si was agamst
the ncws companties (laughter.)

Mr. Irving proccedced to explamn that ic
Amenican News Ce. chargcd the Toronto
Companîy. but litile abovc the cost of pack-
ing and twine, but what inade some of the
publications detar here was the fact tait
Custon house duty had ta be paid i To.
ronto.

MIr. Wilson Why not have theni from
the publihers direct ?

Mir. Iring erplaned talit thiis nîould. bc
disad'.antageous to the retailer, inasmuch as
he would und-r such arrangement be .lbliged
to incur risks whici the news company in.
curred ai present. The company kept a
good manv of the Ieading penodicals in
stock, and the retailer only ordered as many

as lie needed. If lie were ta order direct
from the publisher hel might find a lot of
magazines on his hands unsold a risk
which the news.conpany under present cir-
cumstances incurred. He added that3besuc-
ceedcd in getting the Guelph and Hamilton
dealers te conform te Toronto pnces.

Mr. ViIon--- knov we can't expect to
get transient papers ai the saine figures as
we do subscriptions, but I am convinced if
the papers be sent direct from the publislh.
ers it would bc a source of greater profit te
us.

Mr. Irving-No.
Mr. Nelles stated his experience. Except

for regular subscribers his ordinary sales
wee fluctuating. . One week he might only
require five or six copies, while the next lie
would have a demand for ten or twelve, and
although it cost a little more ta order
through the news agency he invariably
found it cheaper than ta give the order di-
rect to the publisher. The extra cost was
in re.mailing.

Mr. Day-I think the American News
Co. and the New York Co. are just squeez-
ing the trade. They are wealthy corpora-
tions, and they seem te do just as they
please with us. They make about 40 pcr
cent. and they want us ta be satisfled with
2o. A 4c. paper we have ta self for 5c. and
run our chance of having a lot of them on
our lands. I believe the American News
Co. is at the bottom of the whole thing, and
if tley werc not making lots of money they
would throw up the job.

Mr. Irving denied that the news compan.
ses were making large profits, and stated
that the meeting would be surprised at the
small mairgin ai profit these people were
makng as Nhown by an invoice which acci-
dtally fell inso his hands somie short tine
ago.

Mr. Wilsoin-Is it a act that the Ameri-
can Company controls the stock of tlc
Toronto News Company ? That is a point
I should like ta have cleared.

Mr. Irving-I do not thimk I am justifled
in answenng anv question as ta the consti.
tution of our conpany. It is a private mat-
ter with which you have nothing ta do.

Mr. Nelle- gave it as his expenence, that
papers could be got cheaperfroin New York-
than froi Toronto. He thought ît would be
advisable for the dealer. te combine ta fight
the New York Co.

Mr. Dickmnson onved that the report bc
sent back to the conimittce with the request
that they pursue their labors, and that they
be tcndered the best thanks of the meeting
for the good work inaugurated bythei. In
doing so he aid. " If MIr. Imng wail tell us
the relatioînship bctween thcîtwo companies,
we will be mn a better position ta deal with
the matter. I thnk tlc news company is
responsible for a good deal of the grevance
of which we complain; and that if the New
York Co. and the Toronto News Co. are not

practically the sanie, than the Toronto Co.
can stand-on its own bottom."

Mr. Irving again declined to answer the
question, which le characterized as a piece
of impertinence.

Mr. Day-You'il admit tham we'll have ta
fight you or we'll get nothing.

Mir. Irving-l do net.
Mr. Nelles-We have the catalogues of t

the two companies and we can judge for
ourselves.

Mr. Irving-I think the retail iien are re-
sponsible for the whole of it. You are cutting
one another's throats.

Mr. Irving explained that in January last
they had given orders for the Graphic, Lon.
don lllustrated and other Christmîas papers,
the publishers undertaking ta make certain
concessions, provided the company incurred
certain risks and expenses, and the result
would bc that publication would be
made simultancously un New York, England,
France, etc., and they had to enter into
bond te pay the duty should it be imposed.
This was a risk incurred by the company
from which the dealers reaped a benefit-in
fact, Mir. P. C. Allen had assured him tlat
were it net for the extensive advertisng
donc by the News company not nearly so
nany would have been sold.

The chairman pointed out that there was
more money ta be made out of the Graphic
than there wis in selling the Montreal Star
Christmas number.

Mr. Nelles-You say that your risk is
large, but you must remember so is ours.
Last yea I gave an order for a lundred
copies of the Graphic and I think I have
fifty of thein under my counter to.day. We
take our risks as well as you take yours.

Mr. Wilson held that the Graphic could
lie laid down here for aoc. per copy. They
retailed in England a% tod. and the retailer
had his profit at this figure. Allowing for
passage, they ought ta sell here at the same
price.

Mr. Irving contradicted the statement,
and said thatl Mr. Wilson's figures were mis.
leading.

Mr. Wilson-The only figures which I
had disputed were those referring te "tons "
of magazines. Why, there are tons of the
Vouig Ladies' Journal alone sent in here ta
Toronto.

Mr. Irving contended that no retail man
was in a position to argue the point.

MIr. Dickinson moved that the name of
Mr. Irving be added te the committee.

Mr. Irving, however, declined.
Mr. Dickinsan-Since I came te the city

I was told that ibis was a sort of side issue
of the Toronto News Co. That statement
was inade. I repudiate that now, as far as
I an concerned, and l'il accord to Mir. Irving
every due respect. I won't pry into his pri.
vate affairs, but I expect ta mcet him on a
square basis. I movcd that bis naine be ad-
cd ta the committee, but he refuses. He is
the man who can give more information than


