
8 BOOKS AND NOTIONS

ARE THE RETAILERS LOSING THEIR HOLD?

Ths Trade Paesag Sae other mands -P»"ts Are Dmag aedse--Teemte a Geem
asetmustag cestre - ernse Lesues- M.ries Bmug.stei ad Laske Pem.

GREAT question is agitating the
minds of thinking booksellers, news-
dealers, and fiancy goods dealers as

ta the future of the retail trade. There are
signs that their business is decaying, and
that other hands are doing the work and get.
îing the profit that once was theirs. With
a view of w:king up the part of the trade
that aie cahmly sleeping on the brnk of ob.
livion, we discuss this question in some of
its bearings and quote soine opinions.

T11E NKWS HUSINKSS.

As we have pointed oui in previous issues,
the news business, so fMr as Canadian papers
and periodicals ate concerned, is fast pass.
ing into the hands of a class of bright news.
boys, who are making good money out of it.
They are usually energetic little fellows with
bright faces and winnng ways, and theycan
sell two copies of Grip to one sold by the
dealer -yes, sometimes ten. They hu,île
with the Chicago lade, the Detroit Free
Press, the Buffalo Express, the Saturday
Globe, the Toronto Saturday Night, the
Sunday World,the Montreal Sunday papers,
etc., and they arc doing the newsdealers up.

M4ECitANicl' iNsSTITUTE i,niItARIES.
There was a time when mechanics' insti-

tute libraries were bought through the bock.
sellers, but very few orders come that way
now. The change occurred in this way. A
town woult have a slow bookseller. who was
not fit to be trusted to e xecute an order with
despatch, and consequently a member of the
board of directors would place the brder
with soine city firm. fhe city firm tasted
fresh blood, and longed for more. So it bas
gone on and on, until the libraries are
mostly supplied from the cities. The book-
seller who doesn't look alive finds ibis trade
in some other mta's hands. It isnot a case
of larger discounts. but simply a cmse where
energy and business tact are put on trial,
and %here the best main wins.

What is the re'nedy? The remedy de-
pends on the town and the bookseller.
Every bookseller can sell his tokn library aIl
its books if he is smart enough. If he isn't
smart enough to think out a scheme, ho had
better get out of business. One dealer in
Western Ontario-11 rantford-supplies his
labrary with the books as tbey are issued.
lie never allows anything to drift out of bis
way. A live man always bas success and
always deserves it.

SUNtiAV SCitoo . LRARIES.

Much the samie can be said conceming
Sunday school libraries. Once the retailers
had ail the trade. Then a wholesale bouse
began to gwe 2a per cent. discount to Sun-

day schools, then others joined in and it
cime down to 25. and then 30, and now it is
3334 per cent. Then somebody started to
send out double the quantity to every school,
andi tis is a terrible feature.

Certainly this is not the booksellers' fault
entirely. It is the fauit, to a certain extent,
of the wholesalers. One began and the
others followed. And now things ara cut s0
fine, that not a jobbr in general literature
for Sunday schools will admit that there is
any money in it, and more than one man bas
failed.

l>uring the past few months many letters
have arrived! at tis office complaining of
certain and various actions of the wholesale
houses. In every case we have tried to
investigate these cases and show the whole,
sale bouses howthey were injuringthetrade.
Ail these letters have not been published,
but they have been in substance laid before
the wholesalers, and the effect cannot (ail to
be beneficial.

This month we have received a letter from
a prominent bookseller complaining of a
circular sent out by the Methodist Book and
Pub ishing House, and especially of two
clauses in it. These were to the effect that
Sunday schools need no seind money with
their orders as tbey would be trus•ed, and
that double the quantity cd books needed
would be sent and could be returned at the
senders' expense. Here is the letter we re-
ceived :
F.imer limon sl NormeA:

St,-Can you in your wisdom inform us
how it is possible for the retail booksellers
of this Doninion to establish a healthy and
profitable state of business when prominent
wholesalers scatter such documents abroad?
Is ,t fair to the trade go have a firm like this
trying to draw the trade from the local deal-
ers ? Is it a hcalthy state of affiairs to induce
customers to co:ne to you by oft:ing terms
lke sections 6 and 7?

Hlow long are the retailers going to sub-
mit to the dual position of ibis firm, loading
up the dealer on one hand and unfairly coax-
ing their customers not to buy from themn on
the other hand? What can be done? Do
you consider it a fair deal ?

Vours truly,

Several compints have reached us of the
actions of the Copp, Clark Co. in much the
same way. A recent complaint was regard-
ing a very low quotation on Biackie & Co.'s
books.

Here is a card from a man in a small store
with a small stock :

SANDATIH SCOOt. .IRAtIIAES.
Publications of Presbyterian Ioar4 of

Publication, Philadelohia; Religious Tract
Society, London, Englad ; Nelson & Son,
Edinburgh, Scotland ; Ilackie & Son, Edin-
burgh, Scotland, etc., etc.

If you wish to replenish your Sabbath
school library 1 will be glad to send you a
quantity of books from which an excellent
choice can be made. Vou may order twice
the quantity required, and after making
selection return those not needed at my ex.
pense. The discount to schostsl on the Prés-
byterian loar's beoks is 25 per cent., ad
on Religious Tract Society's, Nelons,
llackie's, etc., 33'4. la ordering kindly say

whetber you wish ail of one publisber's books
or an assortment from each.

N. T. Wi.sou,
s2 King St. W., Toronto, Ont.

We show ail the cases to show that whole.
sale houses are ail the sane, offer practi-
cally the same discounts, and take orders
direct whenever they can get them. They
proceed on the rule that " If v don't, some-
one else will," a..d play the old excuse :
" Well, the other fellow did il, and we had
to."

SCHOOI. MAPS AND UUPPLIES
Scbool maps ».nd supplies from another

line which dealers sometimes supply, but
which can be bouiht direct ai a discouat.
Very few deaers have been able to ho!d
this business. It bas drifted into the handa
of those who make a specialty of supplying
boards of trustees direct. At least thre
firms in Toronto specialize on this.

We have been referting only to smali
schools in towns, villages and country sec-
tions. ln the cities it is different. Hem the
boards mostly buy not only school supplies
.but scholars supplies direct from the job.
ber. This means a wiping dut of a large
amount nf retail trade. In Toronto two
score of smaU stoies haudliug these goods
have gone out of business, and tbe jobbers
now wraugh for the contracts at fractional
advances on cost.

TUE K EMEDIES.

What at the remedies? The most na-
tural remedy and the most p evalent remedy
is 'combination." If the retailers could and
would combine they could educate the trade
to resist invasions of their righs, and to
make such improvements in business
methods as would render invasions of their
unnecessary.

But we are much afraid tbat such a cor-
binaiion, ne matter bow desirable. is prac-
tically impossible owing to theack of espirt
an corps, the prevalance of selfisb feelings,
and the extra exertins required. . Ifanas-
sociation of rctailers were formed and pro.
perly conducted, it would do much for both
wholesaler and retailer, making business
more satisfactory to both. We believe that
what ever helpi the re'ailers and gives him
increased trade. is helpful to the wioleslet.
We believe that the wholesaJers recoglie


