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ment organisations have doubtless well served the
cause of legitimate life insurance. Those whose eyes
have been opened to the failure of the assessment
cystem, cannot fail to see all around them friends
and neighbours, who have been the beneficiaries of
old-line life insurance. They will naturally, if they
have not, as on too many occasions is unfortunately
the case, got to old-age before they discover that they
have been leaning on a bruised reed, turn to that
kind of insurance that has repeatedly demonstrated
that it can fulfil every promise and interpose unfail-
ing succor in the hour of need. To all workers in
the cause of legitimate life insurance, whether in the
office or in the field, the time is propitious and  the
outlook encouraging. Confidence in the system and
respect for its representatives is widespread and grow-
ing every day.

FIRE LOSS RATIOS BY STATES.
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by stock companies and the few mutuals which wnte
generally on the cash plan. These companies carry-
ing over 95 per cent. of the insured risks of the
country, it follows that the underwriting results
obtained by them offer a practical guide for purposes
of .\lllll.\'.

An admission by the Missouri insurance depart
ment, which is of particular interest in view of
present circumstances that fire insurance is not as a
whole profitable if the losses absorh more than 55
per cent. of the premiums, leads the Argus to an
ingenious system of emphasis of unprofitable years.
Some of the results shown arc not particularly
bright. In Alabama, for instance, seven years out
of the last eight have been unprofitable; in Idaho
and Maine, six out of the last ten; in Mississippi,
the last five years have been unprofitable with loss
ratios of from 59 to 86 per cent. and in two previous
years of the last ten, the loss ratios were 9O and 75
per cent. respectively, so that of the last ten years,
seven have been unprofitable. Tennessee has the
<ame record of seven unprofitable years out of ten,
though the loss ratios are not so high as in the case
of Mississippi; in Oklahoma, South Carolina and
Texas the last five years have been unprofitable;
Missouri the last four; in New Hampshire and New
Mexico, five out of the last ten. A ten-year avers
age, 1003-1912, shows in the case of California (in-
cluding, of course, the 'Frisco disaster), a loss ratio
of 148.17; in Maryland (affected by the Baltimore
conflagration in 1904) one of 11833; in Maine
(where the Bangor fire of 1911 swells the returns)

one of 060.15; and in Mississippi, 060682 Several
other States are close up.
Aggregate average losses in all the States during
the last ten vears have been as followsi—
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THE POLICY LOANS PROBLEM.
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result for those left dependent by death, through this
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From the purely business point of view, moreover,
the thoughtful %ife insurance man can hardly see
without anxiety an increasing pos ibility of
bance, loss and even danger intfuding upon
ness never designed tomeet this particular
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It is not that policy loans are 1 themselves unsafe
investments for the assets of life insurance com
panies.  On the contrary, no investments are more

absolutely secure.  But the necessity of being always
ready to make them and the uncertainty as to when
they will be called for in a large volume introduce
clements of incalculability mto what requires to be
absolutely calculable "The very basis of life insur
ance on its financial side is the continuous investment
at a fair rate of interest of all but an infinitesimal
part of the resources of every life insurance com
pany. And this continuous investment must not be
vxpu\c(l 1o ill\'.’l]\'ll‘dhl(' losses ll\'\'.l\l"ll\"l by <udden
and perhaps pressed transfers from one form of in
vestment to another. The panic year of 1907 start
lingly revealed to the managers of our life insurance
companies with what violence and in what number
their policyholders may on occasion descend upon
them for loans, some to save themselves from com
mercial wreck, others to obtain quickly the means
to take advantage of the opportunities  for profit
afforded by such a time Sales of investment secut
ities in such ruinous markets iy involve losses that
are ill compensated for by the theoretically higher
rate that policy loans bear, as compared with sotned
bonds. Though happily the companies were strong
enough to meet quccessfully the demands made upon

them in 1907, it is scarcely to be wondered at that
the more far-seeing managers ar ipprehensive as o
what might happen in another dmilar time, but with
the practice of borrowing on life insurance policies

vastly better known and more g neral than it was n
1907.—Market 1World and Chronicle. N.Y




