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Improving Farmers' Credits.

Tho time has not very long gone by since the
buniness credit of American farmers was ranked
sccond to none. To lend to o farmer was
always rockoned entirely safe, and mortgages
on farm real catate were sought for as unim-

cachable seourities of the vory hi;ihcat value

t is idlo to dony that s considerable change in
this desirable conlition has been ULrought
about, DLart of it is duc to cauees tit farmers
could not comtrol. But whatever tho roasn.
for this state of thing, a rotura to the old con-
dition is .desirablo. It may not bo best for
farmors over 10 borrow money ; but if they do,
they loast of all can afford to be discriminated
againat by high rates of interest. It is notori
ous, cspecially in the south and west, that
farmers aro obliged to pay often much more
than the logal rates of intorest for the monecy
required to carry on their operations,

Part of the difliculty comes from farming too
large arcas of land, 1t is o relic of early times,
when those who first secured large tracts of
land niade enormous profits as it came juto
cultivation nod became produotive. . No such
increaso of values of large tracts of land for
farm purposes can now bo looked for. As a
rule, the man who takes up « homestead suon
begins to depreciate rather than to increase its
valuation. Often after three or four years tho
loss of fertility ia greater than all the improve-
ments made in a cheap dug out house, und
possibly a still cheaper and pooret_barn. The
money lender who has advanced financial aid,
with a vague idea that the laud would at lecast
be always thero, finds, indeed, that the land is
ou his hands—but it is a corpse. The fertility
that alone made it valuable, has taken flight.

There needs to be in commercial phrase a
new re.rating of various kinds of farm credits.
Some are still as good as they ever were.
Whether they arc or are not depends a little on
the location, but, as ia other things, more upon
the man Itis hard in a neighborhood where
the exhaustive policy is pursued, to follow any
other. Butasarule the best farmers do not
choose such neighborhoods. A good farmor
makes more when all his neighbors are making
moncy aleo. This is differens fro:n most other
kinds of business, where a fierco and often
ruinous compatition seems to be the necessary
price for occasional successes.

Money in commercial centres on real estate
securities can be had for long terms of years for
thres to four per cent. National and state
semi-anoual bonds at three per cent can gener-
ally be sold at a premium. No farmer of our
acquaintance has ever been uble to borrow at
so low a rato ag this. \Way should he not do
so? If he could the value of farm property
would at once greatly increase.

We take it as reasonably certain that farm
land in the older soctious” of the couutry, if
kept up to its present basis of fertility, must
hereafter be higher than it has been. The new
virgin laods of the far west have mostly been
taken up. 'Che tide of emigration for farmers
that has rolled westward so long to the disad-
vantage of tho east is about to be turned back.
It means smaller farms. This, of course, must
greatly lessen the'demand for borrowing. Each
new farmer will bring some capital, and what
he pays will enable him who selle a part of his
farm to work the rest enough better to make
his product more valuable and at less expense
than before. ’

\When once the new order of things is begun
the long-ago advice of the Grange not o run
in debt will seem more possible. "It will cease
to be a dead lotter, as it has been since tho
Grange was organized. \What is of more im-
portaunce, debts, whea incurred will be promptly
paid, and interest, citherannual or semi annual,
will be promptly paid wheoever it is due. This
has been a fault of farmers pearly overywhere
The fact that their credit was good has tempted
them to take liberties with it that they ought
noy to have done.

Ve do not take stock in the western demaunds
for governments loans to farmers at 2 per cent.
interest. Wo should have greater faith in it

if the domand came from men whose credit was
good enough to give tnem loans at logal rates.
A reduotion of interest ‘to these, or even to 4
per cent, based on tho greater security of farn
property, and greater promptitude of farmers
in paying interost and principal of their dobts,
will do more for American fariners than any
spocial 2aid the general government can bo »x.
pected to furnish. The nation can only lond
money by levying increased taxes to raise it.
If there bo any notion that governmont can by
act of cougress create monoy enough to make
all rich, it surely ought not to stop with farm.
ors. But that {8 a delusion that has bad its
day, and few thinkiog men cod women over
wore deceived by it. T'he improvement that
wo advocate is ono that ie not ouly practicable,
but muy L~ attained by efforts of tarmors them-
selves without calling on the governmont for
anything. American Cultirator,

The Conntry Store.

It may seom to be a very simple thing to go
into a sinall country place aud open a store and
succeed. But it is like all other undertakings,
there are more than one way to run the counn-
try store. Tho man who thinks thero is noth-
ing in it that requires thought and brains will
certainly not sacceed.

The man who looks upon it as o simple busi-
ness will open his storec with just the most
meagro line of the commoucst necessities, heap
tho goods up anywhere out of sight, or in sight,
and sit down to wait for a customer to come in
and agk for just this or that specific article, got
it and go away  That is not the way to ruaa
country store. Thero is a knack in it.

The man who realizes that there is scope
even in a small country store for the exercise
of thovght will sce that his customers shall
uot eater his store and leave without at least
secing something that might be soid to the
mutual advantage of cach. e will not put
his goods uunder the counter nor in the back
room. He knows it would be as detrimontal
to his business as it wag to the moralists’
influence who put his light ander a bushel.
His goods aro carefully displayed. A npice
show window is & pretty cheap way to adver-
tiso and te attract the customer who comes to
buy and alsa the one who pasaes by to go some-
where else perhaps.

The successful couniry merchant studies
the best interests of his customers, and to
this end he is alwavs looking for some-
thing that he thioks might sell and make house.
keeping a little easier.  Articles not called for
he will pot order in quantity, but he will send
for a small trial order, and he will display tnis
in the most attractive way 80 as to attract the
eye. If it is not noticed he may with perfect
proprioty call dttention to it as a convenient or
economical food, or for whatever purpose it is
intended. In these days of canned goods, of
pice little devices to make housekeeping casy,
especially to people who do their own work, of
cheap artistic notions that make a home pre'ty,
there is 8 multitude ef ways to incresse trade,
and to the benefit of the customeor as well as to
thut of the merchant. Canued salmon is a
most delicious Juxury sofd at the price of the
cheapest necessity in its line, It is cheaper
than butcher’s meat, makes a very agceeable
change, and is so easily prepared. The same
is true of other caaned goods.

Thete arc simply suggestions. They may be
multiplied at witl, and it would take culumns
to exhautt the topic. Tho successful merchant
will simply keep his oyes and cars open and all
the same reach ont in new ways to increase his
tcade. He reads advertisements and studies
lists of gaods to sce what he can find to place
before his customers to the advantage of them
as well aa of himself. And he will nat neglect
to let his neighbours hear from him from time
to timo as to what he has. We beliove the
columus of the little town paper is a better
medium than all the circulars and baundbills he
can send out., We are a reading people and
people of taste. We like protty things, and
will have them if not too dear. The sameis

truo of our eating. Wa like a nico dish, Let
us koow whero to tind what we want at a reason.
able-price, and wo will go for it. Dut it before
our oyes and we will bo tempted to tryit. A
very good plan is to pat somo such article in
tho window, and if it is not high cost to mark
tho pricc on it...Maoy peopls would buy a
thiog if they had any idea how inexpensive it
is. They aro afraid to ask the price lost it be
too dear, and they think the merchaut or sowes
bystander will .be apprized why they do not
take 1t, For wo are a proud people too,—
Grocer and Country Merchant,

Gost of Living in Earopean Cities.

The London Timex says : ‘A commercial re-
tura ass just been iasued showing the average
rotail prica peor pound avoirdupois of various
articles of domestic consumption, medium
qualitics, ia soms of the principal cities of
Burope during last year. "Tha cities selocted
are Paris, Lille, Berlin, Frankfort.on.the.
Maine, Hamburg, Vienna, Budapest, Prague,
Rome, Florence and Brussels, Lhe prices of
prime beef varied very much. Ia Prague it
could bo obtained for 7d a pound, in Vienna
for 8d, in Rome and Budapest for 83d, while in
Paris the price fluctuated between 18 and 1s 4d,
and in Lille as much as 1s 5§ had to be paid.
Flourranged from 1s 104 in Budapest td 24d
in Paris, Frankfort and Florence. It is curious
to notice that while in Lille flour could be pur.
chased for 2}d a pound and white household
bread cost 14d, in Berlin this was exactly re
versod, bread costing 24d wud flour being 3d
cheapor. Potatoes were under 1d per pound
in all the cities excopt Hamburg  Rice ranged
from 13d (in Brussels) to 5d; sugar, good white
Jump, cracked or sawed, from 33d to 7id (in
Romeand Florence), and coffee (Brazil or plan-
tation, roasted and ground without chicory or
other coffee substituted) from 1s 43d in B:rlin
to 23. Gd (fresh roasted) in Paris,  In Brussels
coffee from the Datch colounies can be obtained
for 13 24d a pound.”

Fur Trade Notes.
The New York Fur Trade Review for June
says: ‘‘A number of imporant orders have
been placed, making it evideat that certain

articles and styles will again be in favor. The
demand for conveys is still active, even at the
advaunced prices. Raccoon sells somewhat
slowly, but all coat skins will doubtlssa sell
well later on.  Porsians are also quict at the
moment, but are expected to be in demand as
the season advances. Astrakhans sell slowly,
the demand being chiefly for flst skins, and the
curly sorts suitable for edgings  The request
for marten and sable is limited at present, but
will undoubtedly revive if neck searfs continue
in fashion ; skunk.dyed opossum and raccoon
are in moderate demand; dyed opossum will
be used ; liniogs are dull.  Muskrat is inac-
tivo, but holders manifest no desire to sell ex.
cept at full market prices.”

The catch of hair seals for 1893 is very small
compared with other years, the total bein,
under 140,000 seals, many of them being olg
and of little value; the price of seal oil, for
which these seals are chiefly taken, is lower
than usual, and consequently the catch is really
o failure,  The Joss will be soverely felt in all
})r&gches of business at St. Johns, Newfound.

and.

The Londoa June Sales will begin on Juue
12. Lower prices usually prevail at the June
Sale. Messrs, C. M. Lampson & Co. will
offer . Raccoon, 120,000; Muskrat, 230,000 ;
Skunk, 160,000 ; Opossum, 85,000 ; Mink, 60,-
000 ; Fox; Urey, 10,000; Fox, Red, 26,000;
Fox, Cross, 400 ; Fox, Silver, 49 ; Fox, Japan-.
ese, 20,000 ; Beaver, S00 ; Bear, 2,000 ; Waolf,
9,000; Nutria, 100,000; Monkey, 2,000;
Austr. OQpossum, 50,000; Wombat,- 68,000 ;
Wallaby, 20,000 ; Kangaroo, 17,000 ; Marten,
4,200; Yisher, 500; Otter, 300; Lynx, 900;
Russian Sable, 800 ; Lamb, Persiar, 4,500,




