commences when purchasing
priorities are established by each
entity in May and June. These
pricrities become the basis for the
budget submission in August to the
Secretaria de Hacienda y Crédito
Piblico ([SHCP), Secretariat of
Finance and Public Credit. The
budget is finalized and returned to
the purchasing entities to be
allocated infernally by the end of
November. Tenders are then
announced in January and February.

Congresses, Conferences and
Trade Shows

Medical conferences and.congresses
are held throughout the year in
Mexico. The Agenda de Eventos
Meédicos, Medical Events Agenda,
provides a list of upcoming events in
the medical field for the next six
months. It is published in January
and July of each year in the medical
magazine, Afencién Médica.

Trade shows are no longer as
popular as they once were. The most
important of these, Expo-Hospital,
has been canceled for 1995. A solo
Canadian medical trade show is in
the planning stages and will be
scheduled for Mexico City at the new
Canadian Business Centre in 1995.
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WHERE TO GET HELP

CANADIAN GOVERNMENT
DEPARTMENTS AND SERVICES
IN CANADA

The Department of Foreign
Affairs and International Trade
(DFAIT) is the Canadian federal
government depariment most directly
responsible for trade development.
The InfoCentre is the first contact
point for advice on how fo start
exporting; it provides information on
export-related programs and
services; helps find fast answers to
export problems; acis as the entry
point to DFAIT’s trade information
network; and can provide interested
companies with copies of specialized
export publications.
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InfoCentre

Tel.: 1-800-267-8376 or
(613) 944-4000

Fax: (613) 9969709
FaxLink: {613) 944-4500

The Commercial Division of the
Embassy of Canada in Mexico
City promotes trade with Mexico.
There are several trade commissioners
at the Enbassy and these is a satellite
office in Monterrey. Trade commis-
sioners can provide a range of
services including introducing
Canadian companies to potential
customers in Mexico, advising on
marketing channels, assisting those
wishing to pariicipate in trade fairs,
helping identify suitable Mexican firms
to act as agents, and compiling credit
and business information on potentfial
foreign customers.

Note: to telephone Mexico City,
dial: 011-52-5 before the number
shown; for contacts in other cities in
Mexico, consult the international
code listing at the front of your local
telephone directory for the
appropriate regional codes.

Commercial Division

The Embassy of Canada in Mexico
Schiller No. 529

Col. Polanco

Apartado Postal 105-05

11560 México, D.F.

México

Tel.: 724-7900

Fax: 724-7982

Canadian Business Centre
Centro Canadiense de Negocios
Av. Ejército Nacional No. 926
Col. Polanco

~ 11540 México, D.F.

Meéxico
Tel.: 580-1176
Fax: 580-4494

Canadian Consulate

Edificio Kalos, Piso C-1

Local 108A

Zaragoza y Constitucion
64000 Monterrey, Nuevo Ledn
México

Tel.: 344-3200

Fax: 344-3048

International Trade Centres v

have been established across the
country as a convenient point of
contact to support the exporting
efforts of Canadian firms. Co-located
with the regional offices of Industry
Canada (IC}, the centres aperate .
under the guidance of DFAIT and dll
have resident trade commissioners.
They help companies determine
whether or nat they are ready to
export; assist firms with marketing
research and market planning;
provide access fo government
programs designed to pramote
exports; and arrange far assistance
from the Trade Development Division
in Ottawa and trade officers abroad.
Contact the International Trade
Cenire nearest you.

The World Information
Network for Exports (WIN
Exports) is a computer-based
information system designed by
DFAIT to help Canadd'’s trade
development officers abroad match
foreign needs to Canadian
capabilities. It provides users with
information on the capabilities,
experience and interests of more
than 30,000 Canadian exporters. To
register on WIN Exports, call: (613)
996-5701.

International Financing

DFAIT helps Canadian expariers
interested in pursuing multilateral
business opportunities financed by
internafional financing institutions (IFl).
Canadian exporters and frade
associations can access market data,
obtain a better understanding of the
competition, and determine if an
IF-funded market opportunity is prac-
fical and worth pursuing. DFAIT can
provide informafion and advice on the
availability of Canadian government-
funded assistance programs and can
assist companies in developing
effective export marketing. For further
information confact:

International Finance Division
Department of Foreign Affairs and
International Trade

Tel.: (613) 9957251

Fax: {613) 943-1100

l*l Department of Foreign Aftairs des Aftsires X
g and intemnational Trade ot du Commerce intemnational



