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(a) the seller establishes the price of the imported goods on condition that the
buyer will also buy other goods in specified quantities;

(b) the price of the imported goods is dependent upon the price or prices at
which the buyer of the imported goods sells other goods to the seller of
the imported goods;

(c) the price is established on the basis of a form of payment extraneous to
the imported goods, such as where the imported goods are semi-finished
goods which have been provided by the seller on condition that he will
receive a specified quantity of the finished goods.

However, conditions or considerations relating to the production or marketing
of the imported goods shall not result in rejection of the transaction value. For
example, the fact that the buyer furnishes the seller with engineering and plans
undertaken in the country of importation shall not result in rejection of the
transaction value for the purposes of Article 1. Likewise, if the buyer undertakes
on his own account, even though by agreement with the seller, activities relating
to the marketing of the imported goods, the value of these activities is not part of
the customs value nor shall such activities result in rejection of the transaction
value.

Paragraph 2

1. Paragraphs 2 (a) and 2 (b) provide different means of establishing the ac-
ceptability of a transaction value.

2. Paragraph 2 (a) provides that where the buyer and the seller are related, the
circumstances surrounding the sale shall be examined and the transaction value
shall be accepted as the customs value provided that the relationship did not
influence the price. It is not intended that there should be an examination of the
circumstances in all cases where the buyer and the seller are related. Such exam-
ination will only be required where there are doubts about the acceptability of
the price. Where the customs administration have no doubts about the acceptability
of the price, it should be accepted without requesting further information from
the importer. For example, the customs administration may have previously
examined the relationship, or it may already have detailed information concerning
the buyer and the seller, and may already be satisfied from such examination or
information that the relationship did not influence the price.

3. Where the customs administration is unable to accept the transaction value
without further inquiry, it should give the importer an opportunity to supply such
further detailed information as may be necessary to enable it to examine the
circumstances surrounding the sale. In this context, the customs administration
should be prepared to examine relevant aspects of the transaction, including the
way in which the buyer and seller organize their commercial relations and the
way in which the price in question was arrived at, in order to determine whether
the relationship influenced the price. Where it can be shown that the buyer and
seller, although related under the provisions of Article 15, buy from and sell to
each other as if they were not related, this would demonstrate that the price had
not been influenced by the relationship. As an example of this, if the price had
been settled in a manner consistent with the normal pricing practices of the
industry in question or with the way the seller settles prices for sales to buyers
who are not related to him, this would demonstrate that the price had not been
influenced by the relationship. As a further example, where it is shown that the



