BOOKS8 AND NOTIONS.

A HALIFAX LETTER.

Nir,-- You anked for an ocenxslonnl tet-
ter from IHallfnx glving some idea of
trade  In the maritime  provinees,
Things are decldedly dull here nt pre-
sent anyhow. We are deluged  with
commercinl - representatives of  the
books and stationery houkes from Ca
nada, the States and Bngland,  In one
wiek  we  received representatives
of the following British housen:=—Mar.
cun Ward & Co., William Colllng Sons &
Co. John Watker & Co., and Eyre &
Spottlswoode, beslides other  Amerl-
enn antd Canadinn houses. 1 was told
that thirteen books and xtationery men
were at Halitax hotels Inone week., It
Is hard to refuse them adl, but the loeal
trade s certalnly buying light this
year,

The buok men are dolng us up just
now,  Lately we have net Mr. Kaight
of Ward, Luch & Co, Mr. Day  of
Longman's  they keep at us day and
knlht --and others, Halltax merchants
certainly do not et souch chunee to
order from Hats of catadogues, as we
can inspect snmples abmost any tlme
In nlmonrt any line.

A few of the mtores have atarted the
early closingg maoveent, on Saturday s
cloatng nt one o'cloch. But the ma-
jority of the book and stationery deal-
ern will not give up the fun of waiting
for customers these heautiful Satur-
day afternoons.

We expeet some revival of business
when the summer tourlsts begin thele
annual trips to our country.  Our Yan-
kee couning are glnd of the c¢hanee to
buy chieap reprinta of Amerfean copy-
right books here at 30c, to the shillling,
By the way, now that the English pub.
Hnhers hove ndvanced prices of most of
thelr Hnes of hooks, do you not think it
fn thue Halifax deaters should advanee
thelr retadl prices to 35¢. ta the sbil
Ung? [ understand  that only one
tiouse here blockx the way. 1 belleve
this s thie only city In Cananda where
the 35 cent rate to the shilling does
not prevall,

The June number of Books and No-
tionk was 1 very interesting one. A\l
though many of the gquestions discuased
do pot concern un, It I8 alwayr of fn.
terest to ux to hear of them mud Know
what Ik ol on. Trade chat, copy-
right Ustx, ndvertirements, ete,, are al-
wnys read with Interest.

We are glad to know from your ar
ticle on **“The State of ‘Trade that pros.
preets are becoming brighter, It will
reach ux here in time.

Yours, ete.,
BLUENORE,

PRACTICAL THOUGHTS.

Sir, 1 have rend with faterest your
Cecent articler on UCanvansing for trade
LY Retallers,” It doex seem that
there s nrevolutlon at hand and new
methods of selllng  must be adopted
LY retatlers or many (atlures must fol-
Jow. Every town, hamlet and township
lae fts army of agents canvasslug for

every lmaglnable thing almost. Custo-
mers who formerly bhought many bhooks
and other goods sold by the book and
fouey goodr dealers are called on by
agents who by gllhness and persfsteney
speceed In getting orders for books and
goodn that take the people's ready cash
®o that many who have real need for
guods that every Yookseller carrles o
stock of, fhidd that the cash with whleh
they eapected to buy at the store, must
bie handed over to the ngent tor goods
ordered but not really wanted or need-
ed. Merchants are clther passed by or
nre arked to charge goods that «hould
he cash, or people do without what In
really necessary, all because the agents
have captured the cash. ‘I'o many mer.
chants this ngency business Is a real
Aifticulty, and what 18 to be tdone I8 the
question. ‘I'rade cantot be conducted
on the prineple ol walting for castom-
cera fu these go-ahiead days. Ways and
means of attracting cash customers
to purchase ut the store must be adopt-
cd, or canvassing  for trade soon be.
comes n necessity in order to asyolbld fat
ure. In my opinion {t is much better by
politenesg, attention to detafly and
prives and arrangement of stuek to
make your atores attractive to custom-
ers that you can secure sufficient trade
to keep on the up grade withont golng
into the ageney or canvassing business,
To many canvagsing outxide of the
town for an) tiung 18 moat distasteful
and causes them to feel as though they
had lowered themaelves In the eyes of
thelr cltizens by w0 dolng. There 8 no
disgrace in it, however, and, in a great
muny places, It has come to this “can-
vask or go to the watll,” Pride will have
to be swallowed and the difffeutt work
entered upon to keep flonting, and it s
hetter to flont than stnk. Personally,
1 have not had much experlence in the
canvassing line, but it has heen treled
sufflelently to satlsfy me that if work.
o rd rtematically that it will be an -
portant meang of indlreet profit to re.
tallers adopting the gystem move or
leax sin the town they do bustiness i is
afflicted by canvassers  from other
places, I am fnelined to think that the
only way to galn control of trade now
monopolized by agents {8 to canvass
your town and neighborhood thor-
oupehly cutting below agents® priees
for lines that you hear agents are ut
work on o your town. By g0 dolng
agents will tire of work In your town
and leave it for yourself. It requires
lots of grit to canvass at home where
you are known, It is much casier to
take orders from strangers than your
own townspeople. They wWill very often
put you off and say they will deelde and
let you kuow at the store. This they
®eldom do. but you accomplish your
objeet I Reeping them from buying
from outside agents what they could
do very well without, and when they
have real needs they will go to the
store for them. Usually sufficlent can
be jold to repay you for the cofforts
made, but I don't think that in the
smaller towns that anyone will make
n direct profit by canvaseing, but if
the effeet of a httle united cffort re.
sults in the great army of outside age.
ents helng leasencd fn the community,
the galn wil be felt In that way.
Yours, °
A WESTERN BOOKSELLER,

WALL PAPER.

The American wall-paper factorics
arce drawing closer Into the combine.
Some are still holding oft, The latest
10 join 18 the Maunhattan Wall-paper
(‘'u., of New York, and there are at
present at least twonty-four factories
which have slgnified thelr willingness
to enter the huge trust. Seventeen of
these have already been appradsed,, Jut
the apprairals will not all be eom-
pleted before the middle of July. Then
it no complications arlse, about Aug.
15th, samples and prices wlil be ready
and the trade will then know whether
the combine §s a benefit or not. No
doubt it will bhenetit the factorles, but
whether they will be content with the
bLenefit of fower patterns to be made
and less competition, or wil strive
for higher prices and greater profits,
remaling to be seen.

L] * L]

Thig I8 of great moment to Cana-
dian dealers. 1t Is a well-known fact
that such papers as glits, which cost
now about fiftcen cents a roll, cost
under the old combine forty to forty-
five cents, I priees rise, and they un.
doubtedly will, moce or less, present
wtocks are valuable and dealers should
take advantage of this probability and
conserve thelr present stocks of Am-
crican papers, as t{t will be impossible
to repluee them with papers of as good
quality at an equal price. The shrewd
denler can take advantage of this by
ralslug the prices of his papers early
in the fall. This, of course, will need
c¢are, as o too great rige over scom-
petitors will injure trade, but never-
thelexs the point should be kept con-
stantly in mind and as wmuch made of
it as possible.
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The past season hng seen corners and
extensions relegated to the back seat
fn the tastes of the fashlonuble world.,
They have seen thelr day and the pube
tie har done with them. Dealers who
have o stock are getting vid of them as
fast a8 possible. Tie coming searon
will pee an advance {u publle favor of
the wideswall, border and <diling to
muatceh, This makes a very pretty com-
binntion and ig ciaky to sell, as only
one cholee I8 necessary instead of two
or three,
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Canadinn papers are improving in
pointof ounality and beauty of design.
Most of the Canadinn houses report
an extra large volume of orders for
fall delivery. The patterns are numer-
ous, and if prices of American papers
rike In August, the Canadian wall-pa-
per manufacturers will be afforded an
opportunity of raistag the excellence
of thelr work and of commanding
higher prices, while at the same time
galning a greater share of the trade
which belongs rightly to them. But
until this improvement is made, a Inrge
amount of Amerlean wall-paper will
continue to be sold.

J. 7. M. Mclarlane, late of MceFar-
lane, MceKinley & Co., has formed a
joint stock compauy with a capltal
of £100,000, for the manufacture of
window shades, curtafn poles and brass
gouds. A large brick factory Is In
course of erection in Toronto and by
July the firm will be manufacturing.
The Mclarlane Shade Co. will une
doubtedly receive a share of the Ca-
nadian trade.



