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Ewing's

Corks.
SEE OUR SAMPLES

BEFORE BUYING.

For al/ Partc utars of qua/ity andprices addess:

S. Il. E win g & Sons,
MONTREAL.

J. LOWDON & SON,
Toronto.

Western Agents.

MINARD'S
"KING OF PAIN"

LINIMENT
Sold from Halifax to Victoria by

HALIF AX-Brown & Webb, Simson Bros. & Co., For-
svth, Suteliffe & Co

ST. JOHN -T. B. Barker & Sons.
YA RMOUTH--C. C. Richards & Co.
MONTRE L-Kerry, Watson & Co Lyman Sons & Co.

Evans Sons & Co
KINGSTON--Henry Skinner & Co.
TORONTO-Lyman Bros & Co. Evans Sons & Co.

Nortbrop & Lyman Elliot & Co T Milburn & Co.
HAMILTON-Archdale Wilson & Co J. Winter & Co.
LONDON-London Drug Co. Jas. A. Kennedy & Co.
WINNIPEG-Martin, Bole & Wynne Co.
NEW WESTIINSTER-D S. Curtis & Co.
VICTORIA and VANCOUVER-Henderson Bros.
QUEBEC-W. Brunet & Co.
ST. JOHN-Canadian Drug Co. S. McDiarmid & Co.
PRESCOTT-T. W. Chamberlain & Co.

MONTREAtL-Hudou, Hebert & Co.

THE
BUYER'S MOTTO.
"The most, of the best,

for the least miote,2."

This motto is mentally adopted by
every good buyer, but is rarely adopt-
ed by the seller. With but a trifling
change, however, it has b2en the
guilling motto of the Toronto Phar-
maceutical Co., Ltd.
"'he most, of the best, for the least
we can afford," has been the selling
basis upon wbich our business has
been built up to lis present position.
We do not claim to give better bar-
gains in everythiiig we sell than any-
body else, but we give as good bar-
gains as we cari afford to give whilst
paying our honest debts.
We are not building up a big bank
account it is true,but we are doing
our utmost to build a business and to
give such satisfaction that when a
custorner once buys fron us he will
buy again. We are working for a
reputation just now, and when we
get that to our satisfaction we hope
to have enough business to enable us
to continue to give the most, of the
best, for the least money, and reap a
fair reward for doing so.

The --

TORONTO PHARMACAL CO.,
Limited,

Toronto and Montreal.
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