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THE WHEAT AND FLOUR DUTIES.

In t2e coming tariff revision, the question
of the wheat aund flour duties is a mattor of
gomo interest, particularly in tho Wost. It
is hardly likely there will be any change iu
the duty on these commodities, unless the
goverpmontsucceods in wuegotiating & reci-
procity treaty with tho United States. In
fact wo do not look for many very radical
chavges in tho tariff in regard to all cla’fes
ol goods, unless it bo through the adoption
of a trade treaty witk the republio. If the
government could succeed in arranging a
reciprocity treaty with the Uaited States
there would bo many important changes in
tho tariff. The Commeoraial, bowever, daes
not regard tho prospocts asvery oncouraging
for sccuring & favorable treaty with the
republic. In the event of our overtures
being rejected at Waslington, as they will
probably be, the government will simgly be
in a position to make & moderats revision of
the tariff in the diresvion of lower duties.
There are certainly a number of abuses
which have crept in under our system of
protection, which require correcting; but
tho geveral in‘erost and the ﬁnan‘c;al re-
quirements of the country render it Beces-
gary that tariff reform should be covried
out in a steady and progressive manuer,
rather than in & sweeping change of our
fical system. \With protective principles
again in the ascendauncy in the Uuited
Scates, the conditions are rendered still less
favorable for tariff reform .bere.

As rezards tho wheat and flour duties in
particular, as already stated, we do not es-
pect any ch tnges excopt through reeciprocity
with the. Uaited States, and the latter we do
not regard as at all probable at the present
time. So long as our neighbors maintain
tho high tariff wall against our products,
there will be fow Cauadians who will be
found witling to modify the tariff in their
favor. As wheat is produced for export in
both countries, freo trade in this cereal
would not under ordinary circtmstances
make any great differenco. So long as prices
ruleat an export basis in both countries, a
duty on wheat would not make any difler-
enco to vither. It has several times boen the
case, however, that wheat has ruled above
a0 osport basis in Manitoba. For instance,on
this crop prices have ruled higher here right
along than comparative values in United
States markets, 'With free trade in wheat,
Ontario millers would buy their reguire-
ments of hard wheat in Daluth whenever
prices here advanced above a parity with
that market. So far a3 has been indicated
by the markets in recent year, wo have
nothing to gain by removing -the duty on
wheat.

Regarding flour, one effect of the removal
of the duty on flour would'be to hand over
tho srowing trade in Brivish Columbia to the
millers of the Pacific Coast states. Theo
freight rate is'so heavily against Manitoba

millers in competing for tho British Colum-
bia trade, that without the duty they would
not bo able to hold tho British Columbia
market, It i3 also probable that United
States millers would bo able at timos to
undorsoll Manitoba millers in the markots of
Bastern Canada, by securing cuts in froight
rates, or taking advantage of otber circum-
stances in their favor,

OREDIT :BUSINESS.

It is to bo hoped that the improved condi-
tions apparent throughout our western agri-
cultural districts will result in a still further
1aduction of crodit business. Considerable
progress has bean made Quriog recent years
in reducing business to a batter basis in this
country. In tho carlier years the disposition
to go into debt was everywhere too much in
ovidouro. The farmers were not tv blame
for this, ag they wero incessautly urged to
buy, and as tho prospects locked bright
ahead, they did buy on'credit vory much be-
youd their means. T'hen came a period of
low prices for agricultaral products and con-
sequently hard times among the farmors.
With thelow prices to which agricaltural
products sbrank, farmers fouud 1t a heavy
task to meet their obligations, Gradually,.
however, the load -has jheen reduced, aud dur-
ing the last two years a very noticeable im-
provement has besn apparsnt in the condi-
tion of the couatry. Credit business has also
been greatly reduced, anl to this cause may
be justly attributed to some oxtont the im-
provement which is now appareut.

The period of Jow prices and depression is
not without its lesson, It has taught the
value of keeping a check upon eroditbusi-
ness With improved times and moro cash:
in circulation, it should be possible to maks
further and more rapid progress in the direc-
tion of establishing business_ on a sound and
substantial cash baats. In such lines asim-
plements, carriages, selling horses to farmers,
stc., if a good percentage of cash were de-
manded at the time the sale is made, it would
discourage purchasers from going beyond
their means or buying articles which they
could got along without, S, long as such
articles can be obtained entirely on credit,
there is certainly a great encouragement to
go too deeply ioto debt, Merchaats through-
out the country should also ba able to tako
advantage of the situatisn to reduce credit
business as much as possible,

Credit business i3 & source of great loss to
the country, Itisa loss to those who buy
on credit especially, as well as to the country
in geueral. In the first place, the knowledge
that credit i3 freely available, i3 an encour-
agement to over-buying on the part of the
consumers. The {uture to a groat many
ponple always appears prosperous, and this is
an. encouragement to bay thiugs that ars
not s.ctually needed at the time, in oxpecta-
tion thasin the futuro it will bo an casy
matter to meot tho liabilities incurred. If
credit business wero restricted and payment
of runuing accounts espected at shorter
dates, the desire to keep down purchases to

-within the clear ability of the bayer to pay,
would bs more apparent. As a rule all farm -

produce brings ready cash or dts ejuivalen-

in this country, and this boing tho case,
farmers who have become woll established
should be able to pay cash, or scttlo up at
shorter dates than is customary in wany
parts of Manitoba.

It consumors would pay cash they would
bo ablo to buy at closer prices, Tho
merchant who gives credit must allow for
bad debts. To.give credit at all means to
make somo bad debts, and the merchant
must allow romething for such contingoncies.
Then thero is the oxtra cost of book-koeping,
the loss in forgetting to charge goods, the
oxtra cost of collesting, frequontly including
heavy law oxpenses, etc. All these things
add exponses and costs to the merchant, and
of course has to be paid for by the consumer.
This is sufficient to indicate that business
could be done on a considerably smaller
margin, and with greater eatisfaction to the
merchant and consumer salike, if it ware
reduced to g cash baais.

Manitoba merchants complain of tho dis-
position among their cusiomers to send to
departmental stores in the East for goods,
This mail ordor business has’ become quite
a feature of trade of recent years. By giving
long and f{res credits, country merchants

-eneble therr customers to send away for
gaods.

I{ they had to pay cash to their
local merchants for what they require, they

.would not have the money to send away for

goods Mauy consumers are just mean
opough to do this, They will buy oncredit
at home and send their cash away, for it
must be understood that they must send the
cash when ordering from the cities,

‘I'he best way tostop the practice of send-
ing away for goods, would be for country
merchants to adopt a cash system. That
would operate in two ways to prevent cus-
tomers from sending away for goods. It
would compel them to spend their cash for
the purchases they were obliged to make
from their local dealer, and secondly, it
would enablo the local dealer to compote to
better advantage with the eastern merchant.
If consamers would pay cash to their loeal
dealers, they would in most cases secure
better results than in sending away for
gouds, for if thelocal dealer could free him-
self of the extra expense of doing a credit
business, he would be able to sell quito as
cheaply s the cash dealer in the cities.

THE BUSINESS MEN'S CONVENTIOR.

Iovitations have been issued by the Win-
nipeg board of trado for the business men’s
convention, to be held in Winnipeg on Thursy-
day, Febraary 4 aund following days. The
first session will be convened at eight o'clock
in the ovening of the day named and wil
procced 'immediately to effect an organi-
zation. The comumittee of the Winnipeg
board of trade will take chargo of the conven-
tivn up to the time that orgenization is ef-
fected, alter which everything will be in the
bands of the delegates prosent. All raso-
lutions intended for presentation at the con-
vention should be forwarded to the secretary
of the Winnipeg board of trade as early as
possible. A special rate bas been secured
from the railways, for delegates to the con-
vention. It is expected a largo attondance of




