IGGER CROPS and a better grade of grain result from plariting with
DEERING drills. They plant the seed at a uniform depth, giving
the whole crop an even start and producing an even stand. Even

ripening, better color, better grade and higher prices for the grain follow

naturally.

DEERING front seed delivery, the long leverage of the rear pressure springs,
and the slanting feed run ogenings in the fluted force feed, are a few of the

features that make DEE

G drills do such good work.

These features

are worthy of special attention from any drill buyer.

The DEERING drill line is complete.

hoe, and shoe drills in sizes from 14 to 22 markers, 6-inch spacing.

It includes double disk, single disk,

The

different stiyles of markers are interchangeable. Grass seed attachments can

be supplied for any DEERING drill.
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The local dealer carries the drill best suited to your work. See him and
choose a DEERING drill that will plant your seed so that you have a much
better chance of a bumper crop ; or, if you like, write the nearest branch
house listed below for full details of all DEERING drills.

International Harvester Co. of Canada, Ltd.

BRANCH HOUSES: .

WEST — Brandon, Man.; Calgary, Alta.; Edmonton, Alta.; Estevan, Sask.; Leth-
bridge,-Alta.; N. Battleford, S8ask.; Regina, Sask.; Saskatoon, Sask.;
Winnipeg, Man.; Yorkton, Sask.

EAST — Hamilton, Ont.; London, Ont.; Montreal, Que.; Ottawa, Ont.;
Quebec, Que.; 8t.John, N.B.
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WINTER OFFER
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Western ?éu;ne Monthly

TWleekly Free Press and
Praivie Farmer

THE WEEKLY FREE PRESS enjoys a large circula-

tion in the Prairie Provinces.

is given in length from the various theatres of war, domestic

news, and also latest grain prices.

Use this coupon and secure a very remarkable bargain.

All the important news

COUPON:

The Western Home Monthly

WINNIPEG
Enclosed find 81.25.

Name

Send me THE WESTERN [ToME MONTHLY
and WEEKLY FREE PRESsS AND PRAIRIE FARMER for one year.

Addre;'s

0

|

OR CAREFUL, RELIABLE WORK,

GRAIN COMMISSION MERCHANTS

SHIP YOUR GRAIN TO

751-759 Grain Exchange
WINNIPEG, MAN.

THE WESTERN HOME MONTHLY
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Selecting 'a Herd Sire

In selecting a young herd sire we
would take three qualities into con-
sideration; breeding, individuality and
color. The price of a bull is determined
most largely by the seven-day butter
record of the dam regardless of whether
the cow tested three and one-half per
cent or six per cent, or whether the dam
made a good 30-day record or could not
finish her test for a month. While we
would prefer the dam of a bull to be
a high tester, if she made her high tests
in yearly work, we would discount any
percentage of fat over four and one-
half per cent for seven days as being
abnormal and not likely to be the true
indication of a cow’s natural test. We
would demand that the dam of the bull
make a 30-day record and would not
buy a bull out of any cow no matter
how large her seven-day record if she
could not finish her test for 'a month.
It happens only too often that a cow
will test five per cent or six per cent
for seven days, and will not be giving
three per cent milk at the end of the
month and her record is never reported
for more than seven days.

If a cow has made a yearly record
in addition to her seven and 30-day test
it adds just so much more on to the
value of the bull, as persistency is one
of the most valuable points to look for
in a dairy cow.

We would prefer to buy a son of a
bull that has some great record daugh-
ters, but this fact is not important pro-
viding the sire is in good hands where
his daughters will have the proper op-
portunity. If one buys a bull in one of
the leading - herds the bull has more
chance to increase in value by his dam
increasing her record or his sisters mak-
ing large records than if he were select-
ed out of a small herd where few
records were being made.

We would make an important factor
of individuality demanding that the
bull be straight on the rump and show
good depth and constitution. Under no
circumstance would we ever select a
bull no matter what his breeding may
be if he was not carried out well on his
back, for a :sloping rumped bull will
generally get sloping rumped offspring
which will sbe hard to sell at any price.
It is a good plan where possible to in-
spect the dam of a bull as to her in-
dividuality for if she is “wasp waisted”
or carries a poor udder it is likely that
her sons will have such daughters also.

In regard to color it is hard to give a
definite answer as the-locality in which
the breeder is situated is of great im-
portance. Here in California there is a
strong demand for white or nicely mark-
ed hyllE“among the grade dairymen, and
it ig sometimes hard to get rid of a black
bull. In other parts of the United States
there is little preference between the
white and the black.

We have fidticed, however, that many
of the biggest breeders have taken care
to see that their herd sires were nicely
marked and have made money by it for
the reason that their offspring were easier
to sell. There is no doubt but a Hol-
stein evenly marked is a handsomer
animal in general than a Holstein that is
mostly black and also takes a better pho-
tograph. If a bull is black but has fairly
white ancestry he should not be dis-
criminated against especially if the herd
is nicely marked, but it is well to stay
clear of the bull that is black, and that
comes from black ancestry unless one
has very light females to breed him
on to.

The tendency of the breed is gener-
ally towards the black and while it is
easy to get a herd that will be mostly
black it is sometimes difficult to get out
of the “rut,” and haye a nicely marked
herd again. I

A Good Farm Manager

“Let the price of wheat go up if it
wants to. T have raised cnough for my
owne use and so have my neighbors.”
This is a statement from a dairy farmer
made to Hoard's Dairyman recently. e
said further: “I have raised a larver va-
‘riety of crops this year than in other
vears, and T will have to purchase very
little food for the family and but a
small amount of alfalfa hay.”

There is a lesson in the statements
of this farmer. His situation shows

what good 1Tarm muanasement  peans.
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He has raised the greater part of his
food and must buy but' little and has
raised crops which are suitable for mak-
ing rations for his live stock. He will
have %o spend but little for mill or other
kinds of feeds in order to provide the
very best of rations.

He- is not complaining of his lot but

has planned to meet the present situa- .

tion in an intelligent manner. He is
not depending upon the feed dealer for
all his feeds, but is making his farm
produce the kind of crops his stock
needs. No cows are leaving his farm
because of the high prices of feeds and
because there is no money in milk. -

We said to him: “Would, it not be
more profitable to sell your cows and
then sell the feed instead of making
milk ?”

“Well, I do not think so. In keeping
cows I am making use of all my corn
crop, otherwise I would lose one-third
of its feeding value, for I could make
no use of the cornstalks. I realize al-
falfa is selling for $17 a ton, but milk
will be sufficiently high in price this
winter to pay a profit on hay costing
more than $17 a ton. On the other
hand, supposing it would pay me to sell
my grain, hay and the cows this fall.
Next year I would have to buy another
herd, and that would not be profitable.
This year my cows have produced well
on nothing but grass. The land which
I have in pasture will yield more that
way than in any other way, in fact,
some of it cannot be plowed.

“There would be no money in dairy-
ing if I had to purchase all my feeds or
all my meal, but no good farmer does
that. He may purchase a little ground
feed to supplement what he raises, but
that is all. I use my cows to utilize
the feeds which would go to waste with-
out them. I know they pay when the
right methods of providing for the cows
are followed.” ;

The interview with this man was re-
freshing and encouraging. He sized up
the situation of the dairy farmer in a
very sensible way, and we know he is
making good with the cow.

Complimentary

One of the ushers approached a man
who appeared to be annoying those
about him.

“Don’t you like the show ?”

“Yes, indeed!”

“Then why do

you persist in hissing
the performers?” '

“Why, m-an alive, I w-aasn’t his-sing!

I w-was s-simply s-s-aying to S-a-mmie
that the s-s-inging is s-s-uperb.”—
Judge.

Talk—Then a Speech

A Washington newspaper man was
once a member of Congress from an Ohio
district. He is not an orator, and rarely
makes a speech. When he was running
for Congress he got word that he must
come to a small town on the edge of his
district to attend a meeting. A famous
“spellbinder” had been secured, and the
candidate was expected to be there, to
shake hands and show himself.

When, he arrived at the village he was
horror-stricken to find that the speaker
of the occasion had missed his train and
would not be there.

“Come right up to the hall,” said the
chairman of the delegation that met him.
“There’s a big crowd there, and they are
anxious to hear some talking.”

The candidate went in fear and trem-
bling. He was introduced, and talked for
fifteen minutes. He started to sit down,
but the chairman motioned him to con-
tinue. He went on for another quarter of
an hour, and by that time had told all he
knew, or ever expected to know, that
was of interést to his audience.

Then he dropped into his chair. The man
who was presiding came cheerfully for-
ward and said, “We have heard our can-
didate. Now, if there is anyone present
who can make aspeech, we shall be glad
to hear him.” .

Miller's Worm  Powders destroy worms
without any inconvenience to the child, and
so ceffectually that they pass from the body
unperceived. They are not ejected in their
entivety. but are ground up and pass away
1 the bowels with the excreta. They
hly  cleanse the stomach and bowels
ave them in a condition not favorable to
and there will be no revival of the
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