
FOR FARMERS AND STOCKMEN

Machinery Agents Helped By
Advertising.

A caller at 'he office of FARmINc
a fortnight ago was Mr. Vhyte, man-
ager of the Frost & Wood Co., L't d.,
Smith's Falls, Ont., manufacturers of
agricultural machinery.

Mr. Wnyte is one of Canada'%
shrewd, pushing business men and is
always ready to take up a proposition
that he can be sat.sfied will help the
sale of the special lines that his com-
pany manufacture.

These include binders, mowers,
rakes, reapers, cultivators and other
useful implemntns for the farmer

A representative of FARMINC was.
anxious to obtan Manager Whytc's
views on advertising as a means of
helping the sale of their machnery,
not alonc direct, but through their
agents.

"I can give,'' said Mr. Whyte, " a
very direct reply to your enquufy. We
were curious about this pointourselves,
and set about gatherring data by mak-
ing enquiries of our agents if advan-
tage came to thtir catls where the
name oi our goods and their special
features had been set forth in the col-
umns of an agrncul:ural paper lhke

"The replies," contir.jed Mr.Whyte,
"were very satisfactory. Perhaps I
cannot do better than let you have a
clipping which our manager in New
Brunswick sent us as embodying his
answer to the erqury."

Here is the quotation:
" This sort of thing works both

ways. Most manufacturers sell through
agents. If the goods are advertised in
the papers read by the class that con-
sumes the goods, the agent finds then
familiar with the name, and ail he bas
to do is to begin talkig up the goods,
being saved ail the prehminaries of in
troducing two strangers to cach other.

" If I were makinig farim machines, I
would get some feliow to get me up
some ads. that would give farmers an
in'ense desire to meet a man who had
my machines to sell. I would create r.
desire to sec the goods, and when my
agent came around he would find a lot
of people who were waiting for him.

l When an agent ges to a man and
says: *I am representing the Back
Action Check Row Corn Planter peo-
ple,' and that man says : ' Yes, I seen
it advertiscd in a paper I take, an was
a-wondering what it looked like an'
how the thing worked,' a sale is half
made. Ail the agent has to do is to
take out his catalrgue and show the
farmer where it is better and cheaper
than any other corn planter on carth,
and he gels him.

" On the other hand, the agent who
strikes a man whn never heard of his
machine bas a hard row to hoc. He
must tell where it is made, and how
long it bas been made, and alter he is
donc the farmer uill tell him he ' wuz
a-thinkin' of gettin' on he sec adver.
tised into the paper.'

" The rnan who thinks the farmer

doesn't read advertisements is very
badly mistaken. In the busy season
he may not read how to husk pump-
kins or prune cabbages, but lie reads
every one of the displayed ads., and
knows ail about them. Only the other
day I met a farmer who asked me
aboul almost every machine that is ad-
vertised in the farm papers. He knew
about as mach about them as I did,
although it is my special business to
keep posted concerning these things.
Most farmers think they know how to
run a farm, but they are ready to be
told something new about machinery,
and are easily convinced if the ma-
chines have real nerit."

Our representative, after reading the
extract, thanked Mr. Whyte for put.
ting it in his hands, "for," said he,
" this confirms my own personal con-
victions that the success of any article
of manufacture is largely increased by
constantly keeping the merits of that
article beiore the public, -- are likely
to want it. The work of the agent is

much simplified when he goes to a
prospective customer and talks to him
of some piece of machinery, as in the
case of that of the Frost & Wood Co,
which bas been made familiar to him
from frequenîtly seeiring the announce-
ment of the firm in FAismiNG, and in
that way been made acquainted with
the special features and advantag:s
that such a piece of machinery may
possess over some other.

Manager Whyte was not slow to ap-
preciate the benefits that their coin-
pany had reccived from advertising in
FAMso, and we helieve there are
others who are ready to he just as
frank and outspoken in their state.
ments of the value of this journal,
partictiarly to tht manufacturer of
agncultural machinery.

A New Disc Plow.

The following description of a neu
kind of disc plow appears in a late
issue of the Farm Implerent News :

Ever since our Ptlgrim fathers firsi
cut from the forest " winding " trees
from which to make wooden mold-
boards for their plows, the soil bas, ir
this country, been turned in practicalll

the same way. Vithin a few years,
however, the disc plow nas made its
appearance, and has not only gone
into successful use generally, but bids
fair to supplant the old way of plow-
ing in certain soils. With the old-
style stationary moldboards the earth
bas to slide or slip across it, which is
called scouring or cleaning, and
which, in the black soils of Texas and
other local'ies, is not always pos le
of accomplishment under certain con-
ditions ; besides, when plows do scour,
much friction results, with its conse-
quent wearing away oi the mold and
share. On the other hand, the disc
revolves, which does away with very
much of the friction, and it pulverizes
the soil and covers the weeds and
trash more effectually than by the old
way. Some of the objections to disc
plows, as heretofore made, have been
that they did not cut a square sided
furrow, and that their clumsy construc-
tion and stationary axIles made them
.wkward to handle and guide. This

was particularly so when turning cor-
ners, as the wheels, working on rigidly-
set axles, had to be dragged around in
the dirt sideways, at the risk of break-
ing the wheels and axles. But with
the Wonder disc plow, these objec-
lions are things of the past, anîd it is
logical to assume that this make will
hercafter take precedence in many
parts of the country over plows that
,urm the soil in the old way On the
Wonder, varying fromi straight ahead
to side draft upon the clevis changes
the position of the clevis, which, in
tuTn, by iearns of conncctng rods be-
tween clevis and wheels, sets the
whee!s so they always track in line of
draft, so there is never any side strain
on wheels or ailes. These plows can
therefore be made much lightrr
throughout, and are more casily han
dled than othcr makes. A small plow
follows the disc and squares the fui-
row, turning the soil it cuts and leav-
ing a square corner for the rear wheel
to run mn, which secures a furrow of
uniform width and depth. FurtheT
particulars as to the good points of
this disc plow may be had by refer-
ring to the illustration accompaning
this article.
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