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The Great Short Horn Salcs.

As announced, a succession of Shorthorn sales
took place in the second week in June.  This is
rather a new feature in Canada. It has its advan-
tages, as gentlemen desipous of obtaining any can
attend at many sales, and in shipping to a dis-
eance it is of importance that sufficient numbers
can be had to make it an object. Messrs. Coch-
rane, Beattie and Hope led the sales. They had
many animals with fashionble pedigrees, whichdrew
buyers from a long distance. Three of the sales
took place in Toronto, at the Agricultural Grounds.
A canvas awning was erected to protect the buyers
from the sun’s rays. Mr. Thornton, the cele-
brated English Auctioneer, at the request of those
present, and with the consent of the appointed
anctioneers, sold the first five animals, and gave a
brisk and brief sketch of the English plan of
stock sales. His manner and sty’e of selling were
much admired, and he showed himself a complete
master of the Shorthorn family pedigree. He
introduced the English system of selling by
the use of a sand glass, which runs 15 seconds.
If bidding ceases, the sand glass is held up, and
if no one makes another bid before the sand is run
down, the last bidder takes the animal. This plan
appeared to give satisfaction. Mr. Thornton stated
that the animals to e offeved were considered no
longer the property of the former owners when
once in the ring, but were the property of the
auctioneer and the attendance, and the highest
offer would take the animal.

The two celebrated American auctioneers,
Messrs. Page and Muir, were the other
auctioneers, and all of these gentlemen are
held in high esteem among Shorthorn men. They
know how to speak of an animal or to the attend-

ance. Previous to the sales a substantial lunch
was served, brief speeches were made, and toasts
were drunk. The weather, stock and attendance
were all that could be desired, except that none of
the Kentucky breeders were there. Seats were
placeda round the outside,and the animals were led
into the ring in the centre. The two Duchesses
were the great attractions, a cut of one of which ap-
peared in the last issue of this paper. Mr. Thornton
held bids of twenty thousand dollars each for them.
His offer was for Lord Feversham. Othersubstantial
bids were made, but they were both purchased by
Mr. Albert Crane, of Durham Park, Kansas—
Duchess 2 for Twenty-one thousand dollars, and
Duchess 3 for Twenty-three thousand six hundred
dollars. These enormous sums appear to many as
fabulous, and that they never can pay. We all
know such figures are far beyond the reach orideas
of the plain farmer, but fashion and blood will tell
their own tale.

When in England and France two years ago, we
were surprised to find sofew Durham cattlethrough-
oun the country. Canada, for its wealth and popu-
lation, now has a greater proportion of really good
Durham cattle than any other country. We should
feel proud that our stock is drawing the attention
of the best breeders from all parts of the world.
We were informed that Mr. A. Crane, thepurchaser
of these animals,is very wealthy; that he lives
retired in Chicagn, but has sixty thousand acres of
land in Kansas. His son lives in Kansas, and
has twenty thousand head of cattle, among which
are two hundred head of Shorthorns. He is aim-
ing to malke his son one of the head cattle men in
the West. There are many as wealthy gentlemen
as he in the States, and thousands more wealthy
in Europe. There are hundreds of thousands of
farmers in America that have scarcely a sheep a
pig or a horse that they find a pride in. We ad-
mire a farmer that aims to be at the top, to have
the best, to make a mark. We by no means ad-
vise many of our farmers to go-into thousand dol-
lar animals, but there are farmers that have horded
wealth that ought to be ashamed of the stock and
appearance of their farms. There is room for all
to improve. If you cannot get the best in the
world get the best in your county, township or
neighborhood, whether in cattle, horses, sheep,
orpigs,andyou will be more respected thanby acting
the part of a miserly, parsimonious person, and
your expenditure will do your posterity more good
than meanly-horded wealth. Money paid for good
stock, high as the prices many seem, is not thrown
away. High breeding is the surest way to com-
mand high prices, and to add to their wealth by
the improvement of the country.

The prices received, we thought, should have
been highly satisfactory, but some of the breeders
complained about the prices attained. We do not
know what a price Duchess fhay bring. Nearly
all the principal breeders are aiming to get as pure

geveral other families which rival this family in
merit, and each family has its admirers. The
principal are the Booths, Bates, Princess; and
numerous other families have each their merits,
and are valued in a great measure according to the
time that line breeding has been pursued. The
plain farmer cannot see much value in a pedigree,
but all those great breeders know what they are
doing. 'The best pedigree is what is sought for.
Many of the pedigrees held are of very little
value; in fact many good grades will sell better
fhan some animals that have short pedigrees
the record not being of sufficient merit to enhance
the value of the animal. The great breeders and
importers are doing a good service to the country.
We wish they may go on and prosper.

Patent Rights.

We cannot caution our young farmers too often
about purchasing patent rights, township rights,
or county rights. The country swarms with fluent,
plausible talkers, and thousands of farmers have
been beat by these unprincipled scoundrels that
run through our country, not for the country’s
good, but to fleece the innocent. There are many
travellers that do good in educating the farmers to
the use of some useful implement, but those that
only want to sell the right without supplying the
article, are, as a general thing, only a frand.
Manufacturers can purchase the patent right and
make and supply you with anything that is worth
having ; such you may purchase from reliable
manufacturers or dealers, but the towmship or
county right that is offered to you and on which
you expect to make money, you will in ninety-nine
cases out of one hundredbe sureto lose. When
travelling last month we met a person from the
United States selling the right of an adjustable
plow point, said to last four common plow points ;
he, the vendor, only wanted to find green farmers
to purchase the right of township or counties ; if
it were worth a cent some manufacturer would
purchase it. Yauattend to the cultivatien of your
farms, leave the trading to manufacturers and
traders. The more you interfere with other peo-
ple's business, the more you neglect your own.
To manage your farm right will take all your
energy. Leave trade and patent rights to others,
but purchase the best implemeat from reliable
sources. Purchase no county or township right
however great may be the inducement. Buy what
you really require. You do not require the town-
ship or county right of anything.

S~ S ——

AGRICULTURAL ADVERTISING AGENCY,—Mr. D.
T, T. Moore, who established Moore’s Rural New
Yorker and made it such a popular paper, was
obliged to give it up on account of his health. He
is now recovered and is establishing an Agricul-
tural Advertising Agency in New York. Mr.
Moore has our good wishes and we beheve the

Duchess blood as they can procure. There are

good wishes of all the agricultural editors,




