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EPIGRAMS FROM J. L. CUNNINGHAM. |

W hen a manager comes to think that the insurance |

orld is revolving around him as its centre, he ought |

<top drinking.

\ good agent may be known by the risks he does

ot write,

[t is easier to run in debt than it is to crawl out.

Don't value your insurance common-sense so high
[+ as not to use it occasionally.

Boast not thyseli of to-morrow,
may get there to-day.

Some owners of seriously over- insured  property
make light of it.

Indignation is poor comfort, especially if the other
icllow got the risk,

Daily bread does not come deservedly to the
vhose existence is a continual loaf.

FFire insurance companies are about the only cor
porations supposed to have money to burn.

It isn't helpful for an agent to ponder overmuch
upon his own virtues as compared with his compe
titors' failings.

The special agent who continually insists that hali
the agents do not know how bad the other half are,
is, likely, not personally to blame for the ignorance.

Time works wonder, but keeps at it twenty-four
howrs every day.

The most fluent talkers may have an impediment
m their thinkings.

The history of underwriting repeats itself, but the
history of some underwriters is repeated by 1luu
. umpctlmrs

A bike riding agent may not always appear straight
and upright, but this will be over-looked if he is bent
on getting there,

Diplomacy with your pride is the art of noting
the underwriting objections to risks you failed to
write,

At most agencies one bad risk will adulterate an
otherwise desirable business.

Opportunities are not labeled.

We can give the devil his due without making him
a preferred creditor,

Business is not likely to come our way until we
have done a good deal of going after it.

None of us have all the qualities of perfect under
writers, but some of us don't know it,

It isn’t so hard to be thrown on your own resources,
unless you land on the bare ground.

The worst kind of lost time is that which is occa-

med by being in a hurry,

The legs of the lame are not equal.

od indemnity and inadequate rates,

Insurance men may be born equal, but they are
vever on a dead level until they reach the cemetery,

Sins of commission do not always appear in me nth-
ly accounts; neither do sins of omission show in daily
reports, diagrams, or monthly reports without re-
mittance,

The loss of a line of insurance is partly compen
sated by disgust for the nean tricks we are sure were
practiced to get it.

It is less difficult to know what to say when talk-
ing insurance than it is to know when you have said
it

When a property owner decides to give you his in-
surance, it 1s unnecessary to waste time and words to
convince him of his wisdom.

The trouble with most insurance doctors is they

for andther agent

agent

So is it with
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dose before they diagnose.
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WRITE HENRY BIRKS & SONS have
FOR just issued a booklet, showing illustra-
BOOKLET | tions of their trophies and individ
ON val prizes, in Gold and Silver, suit-
able for Golf and other sports,
PRIZES Mailed free on request.
‘“DEPT
'" | Henry Birks & Sonai
MONTREAL

PHENIX
INSURANCE COMPANY,

BROOKLYN, N.Y.

ROBEZRT HAMPSON & SON, Agents,
MONTREAL, Que.

J, W. BARLEY, General Agent,
NEW YORK.

THE WATERLOO

MUTUAL FIRE INSURANCE COMPANY.

— ESTABLISHED IN 1863 —
Head Office, - - - WATERLOO, ONT

TOTAL ASSETS - - $334,083.00
POLICIES IN FORCE, 28,197

OF

Intending 1

nsurers of all classes of insurable property have the option of
insuring at STOCK

RATES or on the Mutual System,

CEORCE RANDALL, C. M. TAYLOR,
President, Secretary,

JOHN KILLER, Inspector, JOHN SHUMH Vice-President

THE
GREAT-WEST
LIFE
the First Canadian Com-

pany to put up a Four per
cent. Reserve, is now one

of only four Canadian
Companies showing a sur-
plus to policy-holders on
this stringent basis.




