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PRACTICAL SUGGESTIONS ON THE
COPYING, FILING AND DATING
OF PRESCRIPTIONS.

Tt is the pride of every mulors pharmacist
to by *f topmost " in the number of his pre
scriptivng, and to sail galy it is necessary to
duplicate many prescriptivns which by reasua
of the customer's ownership, or the design of
the writer, would boe taken from the pharma
cist's filo, were thoy let go without copying
or without an increase in number in the suc
ceeding preseription, the pharmacist woald
then be so many below in the number of his
prescriptions actual to the number not dup-
licated or accounted for.

It is therefore necessary to copy many pre.
scriptions which otherwise would not cavse an
incroase to the aguregate. It will be found
a preat saving of cxplanation te copy the
prescription unkuown to a customer, unless
the pharmacist is previously privileged to do
so, because the average customer thinks his
or her particular preseription is of ordwmary
value, of whicls the pharmacist wishes to take
possession.

There are many different ways of perform.
ing this littlo act, and generally each phar-
macist has his own idea. Some prefer a
verbatim copy, others change the Latin to the
English or vernacular, and vic: versa. Where
the origingl is wnitten in the correct Eughish
or Latin jharnmcopoeial titles, then a ver
batiim copy is the best method,  Where the
ingredicnts are indicated in the common or
vermacular then then the ¢ rreet English or
Latin titles should be used.

In many prescriptions and fawmily formulas,
somo ingredicuts ave su titled that they -
dicate a medicine ditferent from that reslly
wanted ; thisis often forably illustrated in
the ammonias.  In the copying of such pre-
scriptions the ingredients should be titled
under their correct English or pharmacopueial
titles, with the vernacular title opposite in
parenthesis, not forsetting, however, to add
quotation marks which will exhitat the article
dispensed and show the misnmmer.

It often proves serviceable to number the
original as well as the copy, and the price
attacked in your individual mark, will often
Le appreciated by some other member of the
firtn who may be called upon to refill the same
in tho event of your absence.

Regarding the filing of prescriptions not
much is left to say.  The awthor has used the
following method which offers at all times
quick access tosome ~* back date™ prescription.

Begiuning with the first 100 prescriptions,
pass a very strong picco of teine through
their upper right-hand corner :nd attach to
it on cach side a heavy picce of cardboard a
little larger than the prescription. Tic the
two endsof the twine Ioosely against the pre-
scriptions, Ic:\_\'iugn few inches slack in the
ends. On the outside of both cardboards
writo plainly fhe beginning 2nd closing num-
ber ; alto e beginuing and closing dates,

Counstruct each succeeding hundred the sume,
and with the slack ends tie to the preceding
hundred. When a thousand has beon reached
place them ina suitablo box, recording on
utie end the beginning and closing number,
and *he samo regarding the dates, and then
keep the whole at some place cunvenient to
the prescription case.

The label should embody the number,
name of the patient, name of physician, and
while the date may be attached, it is un
necessary where it appears on the prescrip-
tion, and the number, ete., is plainly written.
Whenever the label printers issue a prescrip-
tion label of unsized papor, with a plain white
ground, unruled and devoid of illustrative
euts, grotesque type, ete., they will fill a long
folt want. In the writing of the directions,
whero the original is English, one should try
to use the sme language, word for word, if
correctly written, It is a matter of sore re-
gret to the pharmacist to coniend with the
directions as they often appear on a prescrip-
tion. While in his own mind he understande
the intention of the writer, he knows that
owing either to theirbrevity, ambiguity orill-
form, the patient will not understand them.
He does unt like to take the liberty of express-
ing the directions ina plainer manner, and
vet he foresees the confusion the patient will
expericnee (unless previously directed) if not
somew hat altered.  In sach a cuse he should
do the best under the circumstances, adding
only as few words us possible to express the
intention of the preseriber.  Every pharma-
cist siould have a price cand stating the price
of prescription from 1 oz. to 16, and (whero
the medicine is not an important, factor and
no extrn skill 1s reguireds he should suck to
the prices.  Of courzo this only applics to
bona fide preseriptions, and not family re-
aipes, hog-ponders, ete. Could this be made
umversal much complaint would be saved,
and the pharmacist’s lfe would be a happier
one.—[F. V. Kuiest, in West. Drug.

A GREAT INDUSTRY.

If there is ane native industry more than
anathier which bins made gigantic progress in
development during the last few years the
manufacturing of cigars nny surely be pointed
to as a typical instance. From a campara.
tively siall matter it has risen to be one of
the most important, engaging thousands of
skilled workers and producing millions an.
nually of the fmgrant weed. Not very imany
years (and it is so yet to a small extent),
nothing but an imported cigar would be
smoked, to talkabout 2 *“ domestic” amony
the hetter-to-da people meant being laughed
at. Now, however, the tables are turned,
thanks to such a1 firm as that of Messrs, 8.
Davis & Sous, of Moutreal, whe, by going di-
rectintothe markets,ordering the best tebacco
grown, by studiously buying only the finest
stocks, by the introduction of tho latest im-
provements in manufacture, by unwearied

paticnce, by an energy and determination
which never faltered, and which casts a ray
of lustre on their indomitable enterprise,
have abunduntly succeeded in placing their
various high class brands on a far ngher plune
of merst than the mnported article, and
have su thuroughly established their manu-
factures among the most knowing connvis.
seurs, as well as amongg the general publie,
that they are esteemed over all compeutors,
fureign or domestic, and so ighly are they
appreciated that though their factory is by
far the largest in Canada, the demand is so
incessant that it is almost hopeless to com-
pete with it. To do this wore effectually,
further important additions are to be shortly
made, and more hands will be taken on in
the hope of *‘catching up.” As a further
testimony to the genuine merits of Messry.
Davis & Su 8 cigars, they point with pride
to tho score of gold and silver medals
awarded, the highest prizes being given them
wherever they have competed, including even
the great Centennial gold medal in competi-
tion against the world, whilst of Dominion,
provincial and local mementoes of success
over Canadian manufacturers, they have
enongh to decorate an emperor.  Such a re-
cord deserves more than a passing exordium
of commendation, and it is therefore with
peculiar pleasure that we draw attention to
the proud achievements of a Canadian house
whose productions are known and valued
from one enlof confederntion to the other,
and at the same time atfords such a brilliant
success among our industries.

THE PROPQSED GINCHONA SYNDICATE.

—

Baron von Rosenbery, the Indian cinchona
planter, whuse efforts to creato a *-ring™
amonyg the cinchona planters we recently
noticed, has again been writing on this pet
subject of his. He asserts that the clasticity
of the market has been damaged beyond the
were question of supply and demand by the
power the ‘“bears™ have got over the quinine
market, especially on the continent and in
America.  This is totally anwarranted by
stocks of bark or quinine, and that cspecially
as the figures in the latter, being fluctuating,
are always overestimated. But the fact is
there, atd after ever so small a rise bears
will send down their market again imme-
diately until stocks are actually depleted.
He wishes to support a rising market if
yossible and help the quinine manufacturers
to joiu hanas with the plauters in ousting
mere sp- culation. At present it hardly pays
manufacturers to manufacture, and were it
nut for the often disorganization of producers,
it would not pay them at all.  The only way
they make it pay ir this: Bark of low
analysis, analysing, say, 1.45 per cent., is
only bought in at the unit mte for 1 per
cent., i.2. they clear nearly kalf a unit. This,
of course, cannot bo done with bark of a high
analyaiy, a8 owing $011b of bark analysing



