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ed and developed, so we shall find 
more and more points, indications of 
great productions that are common to 
nearly all. And so these points will 
become fixed in "type.” “Type plus 
production”—not “Type versus pro­
duction."—Hoard's Dairyman.

Taking Stock Be*
fore the Hew Year%

“What we have we'll \ 
hold, so keep the wheels \ 
going. keep the crops 
growing, and keep the 
dollar at home. 

»»♦♦»»♦»♦♦♦»♦♦♦♦♦♦♦!»>»♦»

(Family He,raid ) terest on the money invested.
All good business concerns take a The best time to take the inven- 

regular inventory of their business. | tory is when there is least salable 
On the other hand, very few farmers and consumable products on hand, 
keep even a record of their receipts , This will usually be some time dur­
and expenditures, and an extremely j in g the winter or early spring. Tak- 
small percentage even think of taking tn at this time, it will show the 
an inventory. For several reasons' the farmer before the season's work

FOOT AND MOUTH DISEASE
In view of the recent sérious out­

break of foot and mouth disease i i 
the United States, with its subse­
quent serious losses and necessity 
for stringent measures. Canadian 
stock owners should acquaint them­
selves with the particulars of this 
disease. A seven page pamphlet,

farm inventory, properly kept, s one j opens what new tools or repairs are prepared by Dr. J. G. Rutherford,
formerly Veterinary Director Gen- 

should be care"ui*y eral for Canada, outlines the symp- 
o'jce properly taken i toms and appearance of the disease

of the most essential features of the , needed, 
business side of the farm operations. | The inventory 
The inventory should show all as- taken, but when
sets, including land and improve- the succeeding inventories arc Sim- !with its treatment and pieventive
niants, stock, farm equipment, 'cash. I pie. A record book should be secured I measures. In view of the fact that it
notes receivable, accounts receivable ! that will hold the inventory for sev- jis one of the most infectious dis­

era 1 years. Every item should be | eases known, attacking nearly all
listed at the left side of the page and ! species of farm animals, and that the 

carefully classified as possible., many different ways in which its 
When there are two or more items of j germs can be conveyed from place

| one kind, like ploughs, cows or j to place render it very difficult to
horses, they should, as tar as pos prevent its spread once it has made 
sible. be listed separately by name or appearance in u community, pre- 

| number, rather than recording as ventive measures of the utmost im-
tliree ploughs, four horses, etc. The ; portance. In this pamphlet a num-

’ Inventory will be much more accur- : ber of such measures have been out-
1 ate and it will enable one to keep Hucd by Dr. Rutherford, a knowledge

1&15, equal '$14,356.25 and my liabili-1 closer track of the separate items of which should prove of great value
tics equal $3.231.75. my present worth equipment and of changes in equip- i should the direas-c make its appe -- 
January 1. 11*15. would In1 the differ- ment. This would apply to every- jancc in Canada. Copies of this pam-
ence. or $9.124.50, If my present thing that is carried two or more Pblet which is No. 9 of the Health
worth January 1. 1914, was $7.436.5u I years, like work animals, producing 
the net returns from my business stock or machinery, but things pro-
lor the year 1914 would be $9.124.50 , dut ed for sale within the year would
minus $7.436.50. which equals $1,688.- quite properly be valued collective-
00. This gives the farmer the best jy as In pigs. 53 chickens, etc In the

latter cases the breeding stock 
would be listed separately from the 
sale stock.

and everything whatsoever of any 
value, and all liabilities, including i 
mortgages, notes payable, accounts j 
payable, etc. If the inventory is pro­
perly taken the balance between the ! 
assets and the liabilities will show j 
the present worth of the individual. 
This balance compared w tli the bal­
ance of the preceding year will show 1 
the net returns for the current year. 
For example, if my assets January 1.

guide available as to whether lie "s 
getting ahead each year.

Improvements Arc Assets
Keeping a record of receipts and 

expenses is essentia!, but the re­
ceipts minus the expenses will sel­
dom give a correct idea of the net re­
turns of the business for the year.
Some new nychiiiery may have been 
purchased, some breeding stock may 
have been added or some permanent 
improvement added to the place.
These would make the expenditures i each 
run -high, making the net receipts 
seem very low for the year: yet the 
machinery, the stock or the improve­
ments would increase the farmers' 
assets and present worth at the close 
ot the year by almost tin ir entire 
cost, if properly cared for. On the 
other hand, there may have been a 
reduction in stock or equipment,

of Animals Uranch of the Dominion 
Department of Agriculture, can be 
obtained by making application to 
the Publications Branch. Department 
ot Agriculture, Ottawa.

BREEDING FOR TYPE

swelling the receipts and making up- ! are taken, one has but to check over 
parent!}- high returns for the year, all items recorded and lie knows that 
but «-incorrectly credited as the pro- ■ he has gone, over all liis working 
duct of the year's business. The1 equipment. Many rhi:igs, like feed, 
present worth would not be altered. ' store
although the form of certain assets i pies to be sold, fattening pigs and all 
may have been changed. j such stuff that does not carry along

A proper inventory will - include j from year to year, will have to be 
every item of equipment on the : listed anew each year and will beat- 
farm. This periodical checking up on no necessary relation to the last 
every item, estimating its value, not-1 year's list.
1ng depreciation or its entire loss i:i The value and accuracy of the in- 
man} cases leads to great r care in j veutory as a key to the owner's pro- 
using and storing equipment. Such , gross lies not alone with the com-

What is type? Who has made 
type? What does type typify? Who 
has formed type? When these ques­
tions have been answered the mat­
ter is fully explained. To mo “type” 
has been a growth, in fact is still 
growing. It has grown an 1 is grow­
ing. as we find one by one points that 
nearly always appear in great pro­
ducing cows. When the leaders in 
the dairy industry all -ealize that a 
certain point is almost invariably to 
be found in great producing cows, 
then that point finds its place in 
“type." Many breeders point to this 
or that great producing c' w and sa}', 
"That cow had a sloping rump,” and 
concludes from this that the “slop­
ing rump” was no determent to this 
cow as a producer. He did not try 

I to figure out how much better that 
same cow might have been if she

. _ ... . . , had carried out straight. Whystuff like potatoes, hay an 1 ap-1 . , , . . .. _ „would she be better? Because

Method of Listing Values

The value of each item at the time 
i of taking first inventory should be 
inserted in the first vertical column 
to right of list arid under date of in­
ventory. Each succee ling year's in- 

, veutory values w'll be placed in the 
1 first vacant column to the right in 

case. When an item is sold, 
worn out or lost, note of the fact can 
be made under tlu* proper date. When 
the first list is made enough vacant 
lines should be left at the end of 
each class of articles to take care of 
all additions to the class for several 
years. !? each new item and price is 
ï,cord.-d when purchased, when the 
second and succeeding inventories

înveutory would reveal Source^ of 
expense aid loss due to neglect or 
carelessness that would reach total 
amounts surprising to most farmers.

The annual inventory tends toward 
a more accurate rating of the differ­
ent features of the business. The 
mau who uever places a valuation on 
hay aud grain fed on the farm is apt 
to over-estimate the returns from a 
certain stock and Underestimate the 
crop side of his farming. Again an 
inventory showing the cost and de­
preciation of equipment connected 
with some one phase of the business 
like potato production, for example, 
will usually show- a much greater 
charge against the crop for that 
item than many imagine. It will al­
so usually show the importance of 
specia^einir to a certain extent so 
that a given equipment may handle 
more stuff. For example, a full équip­
ement of up-to-date potato growers’ 
machinery would place a prohibitive 
Chargé against five acres of potatoes, 
whereas the chargé would be tar less 
important on 50 acres.

Allew for Interest and Wages
The inventory furnishes an accu- 

t*te basis for determining the pro­
fitableness of the business. In the 
example cited above, the $1,688.00 
net returns for 1914 is not satisfac­
tory unless It covers a reasonable 
interest on my present worth of Jan­
uary 1, 1914 and in addition pays 
wfepi wages I could have earned 
above the expenses of keeping my 
family. If other members of my 
Aawlly have given their time to the 
farm also and could have earned re­
gular wages elsewhere the $1,688.00 
ehouJd cover their possible wages al­
so. In other words, if I could have 
placed my $7.436.50 at interest Jan­
uary 1. 1914, and the wage earners of 
my family and ntyself . could have

plettaess of the inventpry but with 
the judgment used in placing valua­
tion. The land and the improvements 
may well be listed and valued separ­
ately. The valuation placed upon 
such improvements as buildings and 
fences will decrease according to the 
wear and tear, but will be raised at 
any time by repairs placed upon 
them. Increased cost of building ma­
terial an 3 labor may raise the real 
value enough or more than enough 
to make up for determination. Such 
factors must be considered. Proper 
management may increase the pro­
ducing value off the land free, ten, 
fifteen or more dollars per acre. The 
inventory may honestly indicate such 
Increase In valuation. Th'e preverse 
may happen atop. Any stable rise in 
value of il and, due to general devel­
opment of the country, may properly 
bè shown in the inventory as it 
would represent a real increase in 
the owner’s assets. Extreme tempor­
ary fluctuations in the values due to 
disturbed financial or industrial 
conditions had better be ignored in 
the inventory unless one intends to 
take advantage of temporary condi­
tions by closing out business as it 
gives no indication of a man’s per­
manent worth.

Sale, U*e, or Wearing Value

One general rule may be distinct­
ly used t*i the value of all items to 
be sold or to be retained upon the 
farm. If for sale, place at the mar­
ket value, whether high or low. If to

straight rump gives more room in 
the pelvic region and under region. 
And space a*’d capacity in those 
parts are fundamentally necessary 
in a gr ?at da'ry cow. Also, dii , you 
ever notice that a sloping rump and 
«. tilted udde • go l and in hand n- 
tenths of the time? I also have 
heard many breed rs. especially of 
the Guernsey breed, claim that a sag­
gy back was as good as a straight 
back in the dairy cow, and have had 
many great cows cited as instances. 
But that reason cannot hold, as no 
one will ever know how good th?y 
would have been had they had 
straight backs.

Yet the fundamental reasons for 
stariglit bpek are so obvious. It is 
readily seen that a straight back is 
stronger than a saging back, and 
strength of back is fundamentally 
necessary to carry a great paunch. 
Also, the point of room or capacity 
of paunch enters here. This point 
will need no explanation. An4 so on 
through an animal. Type does not 
signify beauty, though It Is natural to 
think beautiful that which we think 
perfect. But our standard of beauty 
continually changes, and will con­
tinue to change with type. In breed­
ing for type we are not breeding for 
beauty, but are breeding for those 
points that have been accepted 
necessary for great production.

I have heard old breeders stand by 
the show ring and say. “That is not 
the type I used to work for.” Of 
course it Is not. “Typo" is and must 
be continually ia evolution. And as 
more and more fine cows are produc-

Temporary demand has placed an ab­
normal value on brood sows and ours 
could be sold at 50 per cent, more 
than they are normally worth. If we 
are to retain them, they should be in- 

be retained, place at its normal value j ventoried at their normal value, 
for use on the farm. Three illustra- {Again suppose we purchase a new
tlons will suffice. Suppose we have 
20 tons of alfalfa hay, the usual 
value on our farm being $12.00 per 
ton. Temporary conditions have 
raised the price to $20 per ton. If It 
is for sale we can properly place it

ned enough after maintaining the j in our inventory for $20. If we have
family to make more than 81.688.00 
when added to the year's interest on 
$7,436.60 I am not conducting my 
busmens successfully. Many farmers 
who make no allowance for their 

■own time would find -upon 'taking 
-careful inventory each year that they 
•re wot making fair wages for them- 
petvep after allowing reasonable In­

cows and are wise enough not to get 
scared and sell out we will have to 
feed the alfalfa and can realize only 
what It Is worth for feod. It will 
give us a truer indication of our 
present worth to inventory it at its 
feed value for that is all that we are 
’olng to realize out of It. Again, 
suppose we have lire brood sows.

binder. At the next inventory date 
it would, if carefully ■handle'1, be 
worth within 10 per cent, of its cost 
for continued use on the farm, while 
its sate value would be reduced pro­
bably one-third or more because it 
becomes second-hand. The wearing 
value is the proper one to give in the | 
inventory.

In short, “sale value" for all things 
for sale and "use" or “wearing 
value” for all things to be retained 
will make the Inventory the most 
useful guide to the farmers real fin­
ancial standing.—Qeo. Severance, 
Washington Experiment Station.

BREEDING FOR EGG PRODUCTION j

For many years there has been in j 
progress at the Maine Agricultural j 
Experiment Station an investigation j 
of the laws of inheritance of egg-pro- i 
ducing ability in poultry. There will J 
shortly be issued a bulletin (No. 231) J 
having the title, “Improving Egg Pro- J 
duction by Breeding," which will con- ' 
tain some practical dir étions for the j 
farmer and poultry man who may 
wish to make use of the station's re- ; 
suits in this field.

The following suggestions, comp il- ! 
ed for the bulletin mentioned, are of- j 
fered as a basis for the improvement j 
of poultry in egg production by breed­
ing.

1. Selection of all breeding birds j 
first on the basis of constitutional , 
vigor pnd vitality, making the judg- ! 
meat of this so far objective as pos­
sible. In particular the scales should 
be called upon to furnish evidence.

(a) Do not use as a breeder a 
cockerel which (in case of Plymouth 
Rocks or Rhode Island Reds or Wy- 
audottes) has not attained a weight 
of at least 8 lbs at 10 months cf age, 
and better 9 lbs. Use no pullet as a 
breeder which does not weigh at 
least 51& lbs. at the same age.

(b) Uet all deaths in shell, and 
chick mortality, be charged against 
the dam, and only those females used 
as breeders a second time which 
show a high record of performance in 
respect to the vitality of their chicks, 
whether in the egg or out of it. This 
constitutes one of the most valuable 
measures of constitutional vigor and 
vitality which we have. If for no 
other reason than to measure this 
breeding performance a portion of 
the breeding females each year 
should be pul'ets. 11 this way, one 
can in time build up an elite stock 
with reference to hatching quality of 
eggs and vitality of chicks.

(c) Let no bird be used 
breeder which is known ever to have 
been ill, to however slight a degree. 
In order to know something about 
this, put an extra leg-band on every 
bird; chick or adult, when it shows 
the first sign of indisposition. This 
then becomes a permanent brand, 
w-hch marks this individual as one 
which failed to a greater or less de­
gree to stand up under its en virai- 
mental measures of constitutional

2. The use as breeders of such fe­
males only as have shown themsel­
ves by trap-ncst records to be high 
producers, since it is only from such 
females that there can be any hope of 
getting males capable of transmitting 
high laying qualities.

3. The use as breeders of such 
mat°s only as are known to be the 
sons of high producing dams, since 
cn)y from such males can we expect 
to get high producing daughters.

4. The use of a pedigree system, 
whereby it will be possible at least 
to tell what individual male bird 
was the sire of any particular female. 
This amounts, in ordinary parlance, 
to a pen pedigree system. Such a 
system is not difficult to operate. In­
deed, many poultryinen, especially 
fanciers, now make use of pea pedi­
gree records. It can be operated by 
the use of a toe-punch. All the 
chickens hatched from a particular 
pen may be given a distinctive mark 
by punching the web between the 
toes in a definite way.
.5. The making at first of as many 
different mating as possible. This 
means the use of as many different 
male birds as possible, which will 
further Imply small niafihiigs with 
only comparatively few females to a 
single male.

6. Continued, touch not too nar­
row, in breeding (or line breeding) 
of those lines in which the trap-nest 
records show a preponderant number 
of daughters to be high producers. 
One should not discard all but the 
single best line, but should keep a 
hali-dczen at least of the lin-is 
which throw the highest proportions 
of high layers, breeding each 4ine 
within itself.

Items 4, 6 and 6 imply th^ carry­
ing over of a considerable.number of 
cockerels until some Judgment has 
been fqrmed of the worth of their 
lines, through the performance at 
the trap»est of their sisters.

I hem 6 assumes, as an absolutely 
necessary prerequisite that item 1 
will be faithfully and unfailingly ob­
served.

The plan of breeding for egg pro­
duction above set forth, which invol­
ves nothing in principle or practice 
which any poultry man cannot put in 
operation, will not fall, is ooneishent- 
ly and Intelligently followed for a 
period of years, to bring about a ma­
terial increase in the productiveness 
of the flock. The evidence which 
leads to this conviction Is the beet of 
all evidence: the plan has been tried 
and it works.—Chas. D. Woods, Dir­
ector Maine Experiment Station.

ANY DYSPEPTIC 
CAN GET WELL

By Taking "Frult-a-tives” 
Says Capt. Swan

I.ife is very miserable to those who 
suffer with Indigestion, Dyspepsia. 
Soar Stomach and Biliousness. This 
letter from Captain Swan (one of the 
best known skippers 0:1 the Great 
Lakes) tells how to get quick relict" 
from Stomach Trouble.
Port Bukwkll, Ont. , May 8th. 7913.

“A man has a poor chance of living 
aud enjoying life when he cannot eat. 
That was what was wrong with me. 
Loss of appetite and indigestion was 
brought on by Constipation. I have 
had trouble with these diseases for 
years. I lost a great deal of flesh 
and suffered constantly. For the last 
couple of years, I have taken “Fmit- 
a-tives*' and have been so pleased with 
the results that I have recommended 
them on many occasions to friends and 
acquaintances. I am sure that “Fruit- 
a-tives” have helped me greatly. By 
following the diet rules and taking 
“Fruit-a-tives" according to directions, 
any person with Dyspepsia will get 
hfnefil". H. SWAN

“Fruit-a-tives"are sold by all dealers 
at 50c. a bor 6 for $2.50, or trial size 
25c. or sent postpaid on receipt of price 
by Fruit-a-tives Limited, Ottawa.

CHURCH DIRECTORY
SUNDAY SERVICES

United Baptist Church
Rv.v. M. S. Ricl.nrdsou

Morning service. 11 a. m.
Sunday School, 2.30 p. m.
Preaching service. Derby. 3 p. m. 
Evening service, Newcastle, 7 p. m. ! 
Mid-Week Service —Wednesday | 

Prayer and testimony meeting 7 3" p. j 
m.

Seats free, all welcome.

St. Andrew’s Church
(Angliciui)

Rev. XV. J Bate

Holy Communion—1st Sund.iv in 
mon tli at 11 a. 111. 3rd Sunday in 
mon tli rt 8.30 a. m.

Morning and Even:';-g Prayer—Ma­
tins at 11.00 (except 3rd Sunday in 
month ). Eve.2song at 7.00. Wed­
nesday Evensong. 7.30.

St. Mary’s Church
(Catholic)

I
(During’ winter months from No vein- j 

bor to May.)
Early Mass with sermon, etc.. 9.00 ]

Late Mas* with strmoi, etc.. 11.00 j
St. Aloysius Society for boys. 1.Ï 
Children baptized, when there a 

baptisms, 2.00 p. in.
Sunday School Classes, 2.3v p. m. 
Vespers, with Benediction of tl 

Blessed Sicramcnt, etc., 7.0u n. 11

Methodist Church
Rev. Dr. Harrison

and 7.00Sunday Services 11.00 a. 
p. m.

Prayer and Praise Service, XX'ednes- 
Tay, 7.30 p. m.

St.
The Kirk

James Presbyterian Church

Rev. S. J. Macartliur, M. A., B. D.

Warsl^op Sunday, 11.00 a. n\ and 
7.00 p. m.

Sabbath School. 2.30 p. m.

Salvation Army
Capt. P. Forbes 

Holiness Meeting—11. a. m.
Praise and Testimony Meeting—3.00 

p.m.
Salvation Meeting—8 p. m.

Public Meetings—Tuesdays, Thurs­
days and Saturdays—8.00 p. m.

iPVIB 66 y CARS* 
tKXRERICNCE

Patents

CASTOR IA
For Infants and Children.

The Kind You Han Always Bought
Bears the /V 

Signature of (

The Winter Term
OPENS AT

Fredericton 
Business College.

Alleging that hfer hunband turned a 
hose oh her to cure her dancing habit 
Mrs. Mabel Locke, of Mlllbrook. N. 
Y„ secured a divorce.

ON

Monday Jan. 4th.
Address,

Full particulars furnished on Sppll. 
cation.

W. J. OSBORNE.
Fredericton, N. B. principal

“A Man who tries to run a busi 
ness without Advertising might as 
well try to run a motor without gaso­
line. It may be a good business, but 
it wont go. ”

Why he content to remain in the same old rut, 
never making any effort to increase your business, and, 
worst of all, not offering any inducements to hold the 
few customers you have ?

When you come to look over the matter, do you 
ever figure out what assurance you have that you will 
always cater to your present trade ? IIoxv do you know 
but what your customers arc passing your store and pat­
ronizing the man next door, who advertises ? In all 
probability this is just wliat is going on, and there is 
only one way to stop this and that is to advertise. This 
you want to do in the

Union Advocate
ESTABLISHED 1867

one or- the oldest papers in the Maritime Provinces. 
V ou say you never did advertise, and you do not believe 
it pays. Don't you think you are giving your own 
opinion rather a high rating when you put it against 
that of the great majority of those who do advertise ? 
Surely majority is a better judge.

l)o not let your mind rest too strongly on tl.e 
amount of money you would have to pay; rather think 
of the increased business which is sure to be yours. 
You say you do not want any increase, because you 
would bave to increase your staff. Well, if ten new cus­
tomers came to your store every week would you turn 
them away ? And if that number increased until you 
had to enlarge your staff of clerks, would you not do 
so, or would sou neglect them ? You would certainly 
increase vour staff, attend promptly to your new 
patrons, and keep your stock of goods on the move, so 
why not make up your mind to-day to take a space in 
this paper and keep your name constantly before the 
buying public.

As au advertising medium, The Advocate is firmly 
taking its place at the head. If you, Mr. Merchant, 
arc not among the number who are Using its columns, 
why not talk the matter over with our representative 
and select a good space while you have a chance. Wo 
are at your service any time you wish to consult us, and 
would only be too glad to quote you rates. A telephone 
call will bring our representative to your store iu ten 
minutes.

THE UNION ADVOCATE’S

JOB PRINTING DEPT.
The Advocate is not only taking the lead as an ad­

vertising medium, but its Job Department is decidedly 
iu the lead.

Remember that this office is in letter shape to 
handle your Printing than it has ever been before, due 
to the fact that only competent printers are employed 
and the most modern machinery used.

There is a difference between plain Job Printing 
aud the kind of Printing that draws business. At one 
time any kind of a printed Ictterdiead or envelope 
would do so long as the work was done by a printei 
Good paper and high priced ink, the customer did no, 
know enough about to be fussy. It is not so now. The 
customer to-day figures these items into his contract 
for printing the same as lie docs the quality of the 
goods he purchase? to carry ou his business.

This is the class of customers who have their print­
ing done at The Advocate Job Dept. Only the best 
lines of writing paper are kept in stock and the highest 
grade of inks used for all work. There is not a 
CHEAP line in our office, for experience has taught us 
to carry only the best and the most serviceable.

People who leave their order for printing with this 
office, have that inward feeling of assurance that they 
are going to get just the kind of a job they want They 
do not speculate—they know, and they are never dis­
appointed. We spare no pains to give our customers 
just what they want, and that is one reason why this 
office has gained the reputation it has for turning out 
the highest class of Job Printing only.

If you are not yet a customer, join our list and 
have your letter heads and envelopes, or whatever na­
ture your work may be, printed in an artistic manner. 
It does not cost any more for good printing than it 
dees for the cheaper kind, and a small order is given as 
good care as a large one.

We are now in a position to handle all kinds of

CATALOGUE PRINTING
and would be pleased to quote prices for this class of 
work at any time. We guarantee strict satisfaction in 
all eases.

THE MIRAMICHI PUB. GO.
LIMITED

Phone 23 Newcastle, N. B. Box 359.

\w


