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OME letters from bonkscllers in the April
and Iay numibers on the question of the
desirability of handling certain classes of
books bring up the question of the standing
Of the bookseller in the communty. Is he
mnerely the commercial agent of the pub.
lisher, a mucre machine for transferring the
books fron tht binder to the reader, and
receiving therefor a certain amount of
motney, or is lie sonetbing higher?

- AU I remember long ago when I was a boy
the veneration with which I looked upon

le bookseller. le appeared in my eyes to be just one stcp from
fie author ; in fact, I do not know but I ratlier placed hii on the
h:hîer step, because dit writer might err in his judgnent, but
I kiew that my bookseller could not ; and I was not alone in nv

>ITmon Of his position, his high standing as a citizen of education,
mlielligence and influence. I kiow that the clergymen wvho frequentecd
I.'- ,m're trcated hit as a man equally well informted with themselves;
le lawvers asked his counsel as to books and authors tthe doctors

ient leir spare titie in his company.

rhe actual buving and sellinîg of the article are undoubtedly the
prime points in a trade, but there is a great deal of difference in the
system both of huying and selling, and if a man can weave into his
work a little of his love, a little of himîself, how nuch easier, plea-
santer, better the work is. If a nan's business just suits him, if it is
his ideal business, and if lie is thoroughly posted in alI its details, il
is no longer a labor to hin, it is a pleasure ; more than that his case
is a material agent of his suc-ess.

And now to the practical part of my work. Are you training up
your assistants to know their business in the right way ? Will there
be any one to follow you when you drop off? 'ou say this cannot be
donc under ite present systeim of employing assistance. There is no
longer an apprenticeslhip ; no time nor inclination to Icarn. i amn
afraid this is all truc. I do not sec where our next gencration of
booksellers are coming from. Can you suggest a reiedy?

I want to hear from booksellers about the "oIn sale " business. Is
it an advantage or disadvantage to the trade ? This subject is being
warmly discussed over the lines, and dealers generally maintan that
il is an injury Io them. They say that publshers in Order to meet
tie loss on return copies have to cut the nargins closer ; also that
the good buyer las no advantage under the " on sale " systemî.

What a pleasant thing it is to know that dit race of bookscllers ,44
4 Iat staitp has still sone representatives. As i write i have in moy .- '' I propose to have somchling more to say on the duty on periodi-
miîmid's cye a few who are selling books as in the OUId way, and cals question in the next issue of IlooKs AN) NOTIONS. I will lay
mt nlot all old imten either. What a relief it is to do busine with the whole case before the newsdiealers and let then sec who is to
them. They know their wares ; they have read dit books or their blamtte. Promise after promise has bccn made that our trade should
:enews ; thev can speak to you intelligently of the authors ; they notany longer be handicappcd with a jug handled duty, and during.
I.nou tile salient points of the works. They know theiir customters- the last session of parliaient, althougih tht responsible partiesl"nes reads theology ; Brown likes architectural studies ; lenry is acknowledged the injustice and promised amendiment, it is not forth-
.iier the latest novel. They are served ai once because the book- coming. ,*- ler kntows what they want and where Io gel it. An arbitration is on between the Minister of Educatioi and tite

4* schIooi-book publishters of Ontario. Therc is a clause in this
Do 1 l0tey mtake mnoney? That is the tirst question froin our agreement to the clYect that in case the .linister considcrs that the

practical" itan. Yes, of course tley make noney. A thorough prices chargcd on any school books are exorbiatt, lie has a riglt
-aledge of one's business is just whiat is needed m a business man. to call for an .rbitration, as lit i.r dune. Te pubbhsers, lowever,

-t a% you expect vour grocer to know all about tea if he is to tttake are no diickens; thty bave, as the boys would sa', got tht bulge"
s*uiCss (if selling that article, so the bookseller should know al on tht Minster on sote of the details. ani bave coipelled iu ta
.1":t bookls. The " practîcal " man tn tht book business, that is 10 inake tht arbitration a tofriendly tme. This nitans, f course, tit

the mtan who calls hiiself so, is apt to look down on the " book. ttere will bc no changes in the lires of the rtalers and nticr books
i. a% le ternis my old stile bookseller. What would he cail the mith large sale. rherc till pmbabl: ic a recîmion n Ie prme uf

-dwarc mian who knnws ntothing about his goods excepting their such books as have a sery liiiîcd Tiis will nakc quile as good
-uies; and wrappers, or of the watchmaker w ho knew only the cases a slowiîg as a reforiît, and won't burt the publishersany tospeak of.
t filt naites hf the various classes wf works. Dealers will govern cnicir orders accordingly.
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