
''There's no doubot that the
FIA had a lot 10 do with
Laporte's interest in Tero-
chem, - says Terochem's
founder, Gerard Tertzakian.
''I gives their Canadian-
made products tariff-free
access 10 the U.S. market,
but enables tflem 10 locate
in Canada. They prefer the
Canadian way of doing busi-
ness, the cultural affinities
10 the U.K., as well as the
Canadian regulatory and legal
climate. -

Northern Charms

With the larger continental
market delivered through the
free trade agreement, inves-
tors are feeling emboldened
10 take a second look ai the
dol lars-and -cents reality of an
invesîment in Canada. Prof it-
ability is frequently higher,
and business costs are often
lower in Canada than in the
u. S.
i n 1988, Canadian pre-tax cor-
porate profits were 10.4 per
cent of GDP, compared 10
6.3 per cent in the U. S.
Afier-tax corporate profits in
Canada were 7.3 per cent in
1988, while in the U.S. they
were 3.4 per cent.

Grosa Flows of Foreign Direct
($ billions - half-year totals)

This enticing profit picture is
part of an overali, clramatic
strengthening trend in the
Canadian economy. From
1983 unitil 1988, Canada's
GPD grew ai an average
annual rate of 4.7 per cent
- a faster rate than that
recorded by any other major
industrialized country.
Despite a slowing trend in
1989, business investment
continues to show strength,
stimulating a seventh conse-
cutive year of growth.

As for traditional business
cosis, recent surveys and
studies show lower rates in
Canada than in the United
States for energy, leased
office space, and total com-
pensation cosis. As recently
as a decade ago, Canada was
gaining a reputation in some
circles for high labour costs.
However, affer adjusting for

Calnada 's IniveLstment
Devclopment Program
C anada has made an
abrupt, even startling, about-
face in attracting foreign
invesiment. From a net out-
flow of $2.8 billion in 1985,
Canada has reversed direct
investment flows 10 a net
importer position of $5.1 bil-
lion in 1988. And the trend
continued in 1989, although
ai a slightly reduced level.
This dramatic turn-around
has been largely due 10 the
P.fforts of the Investment

companies or groups of com-
panies. These include corpo-
rate visit programs, direct
mail and telemarketing, par-
ticipation in exhibitions and
investment missions.
At the outset, the IDP origi-
nally gave priority attention 10
investments from the U.S.,
the U.K., France, West
Germany and Japan - the

the program retlecU
proliferation of man.
investmenit sources,
IDP has expanded ii


