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mences), neither collection nor cash sales have
been equal to last year.

Present indications, however, point to agood winter business. No less than four large
firme are engaed in the railway tie trade on
the Island, and prices are better for ties, etc.,
than ever before. A great many farmers have
made contracte at remunerative figures and as
a consequence, there will be an easy flow cfready money during the winter. On theIndian Reserve near this village, from whichwe draw a large trade, one firin alone have
contracted for one hundred and twenty-five
thousand pieces of cedar.

Our exporte of live stock are becoming animportant item in the local trade. During thepast season between five and six hundredhorned cattle and about five hundred sheepwereshipped from here to Lake Superior,
Buffalo, Toronto and other places.

Exports of dairy products also show a con-
siderable increase, some fifteen tons of butter1
having been shipped from this port last sum-mer. Island butter, when well made, is of a1
superior quality, owing to the sweetness of the1
grasses. The great trouble is that the makingi
is not uniformly good. If we had a creamery
here there is hardly any limit to the butter
producing capacity of this neighbourhood.

J. C. IRvING & CO.

BOOK-KEEPING, AS ADAPTED TO THE f
USE OF COUNTRY STORE-KEEPERS f

A paper by E. R. C. Clarkson, F. C. A., andçHenry Lye, read at the opening meeting of the 0Institute of Chartered Accountants of Ontario, 2Nov. 25th, 1886. c

Simplicity is the cardinal virtue of ac.countancy. And yet, when we speak of the c
science of accounts people imagine we are gdealing in matters beyond ordinary compre- iEhension. It is this fear of entanglement, as it ewere, which prevents many from devoting to athe study of the subject, the few hours re- cquired for its mastery. The plain unabbrevi- n
ated record of your business dealings as they b
occur, is the one and only Sohd basis upon t]
which.correct accounting reste. This is the w
material out of which your edifice-your yscientific edifice-is to be erected. This isthe weft and the warp, into which it is woven, siis the framework of the structure. The sascience consiste in weaving the weft properly aiin with the warp so that thearticle produced wis not tangled or knotted, but symmetrical and exfirin-of good handiwork. Se we take the a
items of sales, of purchases, of notes given and etthe other numerous kinde of transactions ge
which take place in a storekeeper's business, I
and by a course of methodical arrangement of ofthese under distinctive heads, we arrive at fofacts which enable a trader to read fron his go
books, as froin a picture, all that he can pos. dusibly want to know about bis business. of
• • . * * ab.

At one time, I imagined that Double Entry coBook-keeping was first cousin to the Greek or coHebrew languages, nevertheless, although the codistance was long for the time,dail three had chbeen master6d by energy and perseverance deibefore, and so I set myseîf to the taskand ilwon. I bought a treatise on accounts in rot
which I found written some such words asr
these :-ahia

Everything comes from somewhere; regEverything goes-otherwhere ; col
Coming and going is only ones act; ha
The movement aloe dis playe the fact. bd
Give credit te wbom credit is due, du(
Giving even the devil hie due; "ti
Debit the fellow that receives from you, per
Notes, cash or goods-remember 'tis true coi
The receiver may be as bad as the thief, the
Unless the transaction appears on the leaf. sid
A further quotation thus states, in quaint am

rhyme, the principle of Double Entry: fre
It1The ower or the owing thing ahi

Or whatsoever comes to thee, 10
Upon the left hand se thou bring, on
For there the same muet placed beS; sn
But they, unto whom thou dost owe fouUpon the right, let thein be set wifOr whatsoe'er doth from thee go takTp place then, there, do not forget. goe

* lessOf all the many descriptions of books I have sol
ever seen or studied, the most complete, yet hommost incomplete; the most labored yet meut adj
uneatiufaocory ; the most troublesome yet •*

i

642 r
m trdelusive are the books of the ordinary
ountry o rekeeper, wholly because he does
Snt comprened the eimplicity of the science
cf aceounts, and se he goes plunging into alsorte of mysterioeus methods, in which he be.

and changing, gets confuied, disgusted and
finally concludes to let everything go te
"Lucifer the son of Mystery whilst hegoes
to his representative on earth, "The Officie
Assignee."c

pl every case the storekeeper needs a com-
plete record cf the whleocf his business
transactions because it js necessary for him
te kncw on whicb cf these hie makes or 'oses
money, or time, or profit, in order that he May
weed eut of hi, business the sources cf lois,
and prosecute more intelligently and persist
ently those which produce profitable result,
as well as to know those which are deceptive
and uncertain, in order that hie may net be
led into difficulty.

As a specimen of the latter series cf tran-
sactions o draw your attention to the ordinaryj
routine f a country store. The general1
storekeeper marks his goods to be sold at ad-
vances upon coet running from ten to thirty-
three and a third per cent., averaging on all1
hie goode an advance on ot cf sabout twentyi
per cent. Thinking mostly cf thase on which
he has marked the larger percentage of ad-
vance, he believes he is making say twenty- ifive per cent. profit, aIl round, and generallyfalla into the error f estimating one-tourtb cf
iis sales as profit, whereas we know that twhere 25% is added to the cost of goode, 20%
of the sale only is profit, where 33j% is added, 
25% is profit and so on. This is one very i
common source of misapprehension on the l
part cf etorekeepers. hAgain, a'cash customer or persenal friend f
Dr a large consumer comes in and obtaind f
oods at reduced prices because the merchant e
s willing to oblige a friend, or is desirous efa
ecuring the patronage of a large consumer n
nd makes it a principle never te neglect a w
ash transaction on which any profit can be b
made-yet, eventually he squares his expenses fh
y his supposed profits and finds himsel in n
he bande of the sheriff unless, by choice cf c
ill, he bas placed his affaire in the bande of tiour humble servant. hBy another series cf transactions be is
milarly victimzed, namely, his barter tran isactions. The nerchant buye butter and eggs dnd other produce in exchange for goodeon hhich he makes a nominal rrofit of, say 25%, n
xcept, as mostly happns, ho , gives tee large h
aproportion cf sugar, nails, cotten or other p
aples in exchange, when be may or may not
et as muci as ten per cent. nominal profit. te
say "nominal" profit because the realization tr
r any profit depends upon the prices obtained in
r the produce taken in exchange for the th
odeo given in excange. IHesend the pro- si
ice te a commission merchant who disposes an
it for cash but generally at prices consider- or
ly les.othan those paid for it. When the th
mmision merchant makes returns to bis la
nsigneo eof course charges -for freight, 1=mission and possibly for storage and ex- loc

ange on draft so thatrthe net returne remonstrate the fact that there bas been a
ght loss instead of any profit in the all-
und transaction.
,eraps, however, the merchant packs awaysbutter,eggs and other produce until winter,
gardless of the fact that he can get 5% dis fac
runt for cash off the face of hie invoices, and D.
s to pay from 8 to 12%ý interest on overdue al
Is. When winter comes, some of the pro- 20.
rce bas kept well and some hasn't, it bas got los
îred" as they say. Then it generally hap- -rns that the produce market is overstcked, bo
nsequently prices bave gone down, so that 81,e net resulti are generally a direct loss, be- A ies the loss of the discount and of the -aounts paid for interest, commission, on
ight, etc. Wool is as deceptive as butter. vil]may be a source of lois, just as sawlogs or buingles or raw furs may, whilst the merchant $3,(
king only at the advances he bas marked sonthe cost of the fancy dry goode in his store O
ns up the gross transactions, counts one- dwE
rtb of the wboleas profit, and endows bis bak
e wt han estate, buys a trotting horse, T.,
es a band at seven.up, and in due time & S
s te Toront to interview hie cieditors, un- swe
s he sendi for an inseurance adjuster to con. tow
w hum ater a mysterious lire. (I wonder 840

mu n o will get frein the sey
*u.er.) J.

* * *hot

Every transaction should be entered in the
Day Book in detail. No such entry as"Balance on Goods" or "Balance over Butter"
should ever appear on a merchant's books
neither should the entry To Goods 85.00, ByButter 84.00 or vice ver8a. The goods should
be entered in detail so that the merchant maybe able, at any time to go over hie books andsee what varieties of goods have gone in ex.
change for produce and the average nominal
profit on them.

Cash transactions should also be entered in
detail on the Day Book showing tho quanti.
ties and descriptions of the goodsesold for
cash and the amount of cash received for them
because :-

First-The merchant and bis employees arenaturally and properly very favorable to the
cash-paying customers. Sometimes, however,
they go further than they can afford, even forthe encouragement of this very desirable clas
of patrons, giving over-weights, over-measures
and discounts from prices, which taken to-
gether, exceed the margin between the cost of
the goods and their nominal sale price.The wise merchant will look over hie booksfroin time to time, studying the transactions
there recorded ; and although, of course, he
will net detect the over-weigts and over-
rusasures hie will se wether or net lhe ismaking even nominal profit on the cash busi-
ness done.

Secondly-He will perceive what classes of
goods are most readily sold for cash and studythe capacity of his market in order to its de.
velopment, always bearing in mind promise
of the discount for cash which is noted on the
uvoices he receives. Thue with bis braine I
iii cash drawer hoe wiil fill it the more regu-arly, the more safely and with the more satis-
action to hie wholesale friends, all of whom
welcome the mar whose invoices are discount-

d uch more warmly than those whose bills
re protested. Many persons think it is not.ecessary to keep any account of transactions
which are virtually concluded because theyave not fully considered the value of the in-ormation to be derived from such ocmpleteecords. Many other persons neglect to keep
omplete accounts because they would be con-nuous records of folly, extravagance and dis-
onesty.
I have never seen an intelligent, honest,areful man carrying on any business without
etailed records of his cash transactions, but I
ave seen any number pretending to be busi-
es men who either could not or would not
ep a proper account of cash received and

«id eut.Having, however, a merchant so sensible as
D enter in detail, in his Day Book, everyansaction whereby hie stock or his cash is
creased or diminished, with the names of
e parties thereto; the next thing for con-
deration is the best method of distributingid assorting these transactions in Journals
Ledgers in order that they may be shown

e most clearly, with the least amount ofbor.
We shall, in our following extract from the
cture, give a specimen of the sort of journal
erred to.

FIRE RECORD.

ONTABIo.-Ingersoll, Nov. 18.-Noxon Brou.
ctory slighly damaged.--Oil Springs, 18.-
C. Johnson's residence totally destroyed,

o bouse adjoining; loss $1,000.-Bellevilo,
-Moody.& Co.'s vinegar works destroyed,
s $7,000, insurance 83,70 0 .-- Nottawasaga.
o es-Ferguson's barn burned.-Ad-
'coug.-E. Sutten's barn consumed, lois000 partly insured.-St. Catharines, 22.-shed in the Monte Bello gardens burned.
-Hamilton, 22.-Mrs. Donaldson's bouse
Young street elightly damaged--Dunn
le, 23.-The Byng Evaporating Supply Co's
lding destroyed, loss 3,500, insurance
000.- Yarmouth Centre.-Hugh McPher.
's bouse burned, loss 8600 insured 8400.
)THER PnoviNcEs.-Quebec, 6.-John Davis'elling destroyed.--Monereal, 9.-8 idle
kery sligbtly damaged.--Calgary, N. W.8.-A serious fire, which began in Parish
Bons grocery, causing them a lose of 85,500,
ept much of the business portion of the'n away. J. G. Baker & Co. lose probably
,000 and have 815,000 insurance; the Mas-
Mfg. Co. 5,000, the Glen estate 16,000
Straube 82,000, neither insured. Four
els are gene, loua probably 818,000, insur-


