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8OMW ADVENTI8ING IDEAS.

E R E is an exce4gnt advertiscîment putut b the I ludsoi
B3ay Co.'s writer in the Wiinipeg Free Press. and is a
sample of the mnany good ones of which li is the author:

.4 SILK SENSATION
We are about to cause a ripple of surprise

aniong silk adnirers (and who in the ranks oi
feminine persuasion does not love the glossy rich-
ness and clegance of that queen of fabrics, Silk ?).

lhle mure pronuînciation of the word conveys a
more luxurious feeling thain does the ne of gold.
There was a tinte when such Silks as we write of
to-day miglt have cost iearly hialf tleir weiglt in
precious ore, but little enougli ioney is iccessary
now to purchase ligl class silks if voit know wien
and wlere to buy themi.

FRENCH SILKS
We're speaking of genuine French Silks, the

lieavy, siooth, stand.alone kind that our grand-
iothers appreciatet-not of the mere silk appear-

ance whicli is so often sold as the veritable article.
Nowhere else in Manitoba will you find such a
stock of thei or so mtîuch silk-excelleice. Of
course the sensation consists in reduced prices.

REDUCED
For a little while we'il seil our $5.oo Illack

Gros-Grains at $3.25 per yard , the $4.oo quality
at $3.oo; the $3.5o kind at $2.50, and the $2.75,
$3.oo and $3.25 al at $2.25 per yard. Now for
Black Satin Princesse the real article, you know
- $3.?5 per yard for $2.45 ; $2.75 for $1.95, and
$2.5o for $t.5o. lilack "Vear Proof " Silks were
$3.oo, now $2.5o per yard ; $2.25 for $1.75 ; $2.oo
for $1.50, and $i.5o quality for $î.oo per yard.
Cai yot afford to lose a Silk opportu'ity like
this ?

This advertisecenet vas more strikingly set up than is possi
bie to do in the siall'space liere givei, a nice Si.e of pica t) lc
beng used. Thue style of the advertisenient is the conersatioiai,
titan whicli there cati b nothing btter in the hands of an adept.
licre must first be a thorough knowledge of the subjcct about

which the advertisrment is to be written, and tien there must be
an easy, natural way of telling those who read the advertisenient
just those facts which a clerk would find it necessary to tell oer
the counter. The conersation nust be casy, with an absence
of restraint and an air of confidential frecdomt. The language
must be choice and the style spirited. Thie toile niust b busi
ness.like and inspiring. Loud vauntings of superiority must be
tabooed-sueriornty niust be prosen or suggested, ratlher than
claiied.

* * *

There is a live tailor and furnislher in Petrolea, Ont., named
Abell, and lie is now offering a f'ee trip to the World's Fair to

the person purchasing the largest amnount of goods at his store'
before October ist, 18t3. 1le announîces that hie isi not going
out of business, but is anxious to ekar his present stock. In his
advertisemient lie says:

" Every purchaser wil ie given a ticket on
which his name and the aiount of his purcliases

ill be writtei, and in caich additional purchase lie
will hand in the last and have a niew ticket witlh
the full amount written thercon, so that lie will
nlot be bothered withi more thtan one ticket.

"The tickets mnust lie presenîted at mtîy store
bCtween the hours of Io and 12 o'clock on the
norning of Monday, Oct. 2id, and that ticket
bearing Ite largest anounit on its face will entitle
the owner to a free trip to the World's .air forth.
with. A disinterested party vill receive the tick-
ets and declare the winner.'

ll ow do you like this plan, as propounded by a Winnipeg
hardware merchant ? 1 le has ideas and lie uses thei

THE VALUE OF CASH
We realire it. We have learnt to appreciate the

vIaltue of the cash systei, or radier the disadvan
tages of the long credit system. We believe that
we can seli hardware-for snaller prices with better
satisfaction when it is donc on a cash basis.
Hience this new platform. After this date we wvill
take io per cent. off the bottoi of every bill of
shelf and house.furnishing hardware which is paid
for in spot cash. On every monthly account
which is paid on the i oth we will aillow a discount
of ive per cent., andt every account not settled by
the i 5th of the month will bie oinuîsidered closed
and no other gouds supplied till .settlenient of
ionthly account is nmade. We do this in the
iterest of Low Prices and b.ase decidd to s.e
to our custimers on price the co.t of ullecti-.ns
and losse on a credit busi ness. Are you witli us ?

C. W. GRAHAM,
322 Main Street

A DEPLETED MARKET,C OI.OR ED falrir gloves hiave -een ve'ry searce during the
pàat iionth. The dtenand kept up, althou1gh every joli-
ber's sto k was depletedi, and acs there- was tn tite to

inport thnm fron Germany, the jnbers had simply to ]os) th-
sales. Thi shows how Canada would be situated if she import-
ed ail lier goods and did what cononists and free traders tell
lier she should do that is, stick to the nuch lauded practice of
turning over the turf every spring and fall The results of a

protsetile tariff, in spite of its fiaults, are in nanv wavs beneficial
But no result is more important thian the fact thlat a y'oung
nation which adopts such a policy becornes less dependent on
its neigbors, its friends, its relations and its iiiiIéis A healthy
nation must be self.sustaining and capable of extrene indepcnî.
dence. It is only by a steady encouragenient of lier manufac.
turing industries that Canada can hop-e to attain that national
independence so essential to success.
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