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TOPICS FOR THE WEEK.

Our Export Butter Trade.

In Great Britain to-day the word **Canada,” as
apphed 1o cheese means a high standard of quality.
Fhough the same cannot be said in respect to but-
ter, yetn realny the very finest «quahty of butter
1s made 1n Canada. No other country in the world
hac any better condtions for the production of
good butter than Canada, and if everv pound of
t:utter made 1s not of the finest quabty, 1t 1s be-
cause our darymen are not living up to
the opportunities which they possess. If our
dairymen do not understand the best meth-
ods of caring for and feeding therr cows so as
to realize the highest profit, or of caring for the
mtk so as to make the finest quaiity of cheese, or
hutter, let them attend one of the darry con-
ventions to be held duning the next fortmght | of
more knowledge s required (egarding the best
practices in cheese and butter-making iet them take
a course at some one of the dairy schools in the
province. There ts no valid reason why everyone

«

interested in the developing of our export butter
trade should not be thoroughly acquainted with
the business from the feeding and caring for the
cow which produces the milk to the making of that
milk into the finest quality of butter. We know,
however, that there are hundreds engaged 1n dairy
ing to-day who do not take advantage of these op-
portumties. They cling to old and obsolete prac-
tices that are incompatible with good qualty. | »
develop our butter export trade the quality must
be the best.

Another important pomnt to be considered wn
developing our export butter trade with Great
Britamn 1s that a regular supply must be sent for-
ward We are afraid that many dairymen do not
fully realize the importance of this feature of the
trade  Nevertheless, it is true.  We must be
prepared to send the British dealer a regular sup-
ply if we wish him to buy Canadian butter Every
creamery man knows, who contracts butter to any
of our Incal dealers, that he must send a regular
supply if he wi hes to retain the dealer as a cus-
tamer. The same reasoning holds good in regard
to our export trade.  If we make a bargain with
an old country dealer to send him Canadian butter
we must be prepared to send over a regular supply
or he will not be willing to trade withus. To send
over butter for 2 month or two, andthen discon-
tinve for a while will not suffice. If we undertake
the business we must send forward a regular sup-
ply during the season if we wish to build up an 1m-
portant export trade in Canadian butter. If the
trade 15 once established, and the British consum-
er can rely on getting his supply regularly, the
price will not fluctuate as much as 1t does now,
when only very irregular shipments are made.

Another requisitein developing our export trade
in butter 1s to have an attractive package that will
attract the consumer, and to be able to send for-
ward the butter in the same condition as when 1
leaves the creamery. These things the trade is
pretty well supplied with, and with a Iittle improve-
ment in the line of cold storage facilities at the
creameries, the transportation arrangements should
be satisfactory. Then with the quality perfect,
with preparations made for a regular supply and
with transportation facihties complete, there should
be no reason why our export butter trade should
notin a few years equal our export trade in
cheese.

Dealing in Futures.
WITH SPECIAI REFERENCE TO THE CHEESE TRADE.

There 1s one branch of Canadian trade upon
which this kind of dealing seems to be gradually
geting a gnp  We refer to the cheese trade. For
years buying and selling cheese that, at the time
of the sale, is not 1 possession of the seller has
heen camied on to a greater or less extent. Dur-
ing some seasons this kind of business has worked
Loth to the injury of the producer and the con-
sumer. In fact we believe there are but very few
instances where dealing 1n cheese that is
not in sight nor even made has been of any ben-
efit to the producer. If the shipper on this side,
who sells cheese for future delivery, which he does
not possess, makes well by the transaction the
English buyer who purchased the goods must
suffer a loss from the fact that cheese has become
cheaper and he could procure it at a much less
cost if he had not made tbe bargain. On the
other hand, f cheese goes up the shipper will lose
and the English purchaser will profit by the trans-
action. So the speculation n future cheese as in
future wheat will neither benefit the producer or
the consumer. In fact it will be a positive injury
to the trade rather than a blessing, as the dealer

on either side if he loses will not be so ready
to do business afterwards.

At the last session of the Donunion Parliament
a hill was drafted by a Quebec member asking for
legislation to prevent the selling of butter or cheese
not in existence or owned by the seller. The bill
did not come before the House owing to the lack
of time and because it was thought wise to get the
opinion of dairymen in regard to the question.
The bill will likely come up at the next session in
February. The bill is concise and to the point
and is clothed in simple and trite terms. The
following are the essential features of the bill :

“Every one who, by himself or through the
agency of another person, (a) sells, ot (4) offers to
sell, or (¢) agrees to sell, or (d) agrees to offer
to sell, any butter or cheese which at the
time such sale, offer or agreement 15 made, has
not been manufactured and 1s not his property or
the property of some person for whom he s duly
authorized to act, 1s guilty of an offence, and hable,
on summary conviction, to the following pen-
alties :

(a) For a first offence, to a fine not exceeding
five hundred dollars or imprisonment, with or
without hard labor, for not more than three
months, or to hoth such fine and mmprisonment.

(6) For a second, and any subsequent offence,
to a fine not exceeding one thousand dollars, or
to imprisonment, with o1 without hard labor, for
not more¢ than six months, or to both such fine
and imprisonment.

Nothing herein shall be deemed to prohibit any
persan who 1s duly authonized to act for the per-
son or persons whe supply milk to any dairy or
butter or cheese factory, from selling or offening
to sell or agreeing to sell, any butter or cheese to
be manufactured at such dairy or cheese factory
or butter factory.”

The bill will probably meet with opposition n
some quarters. The factorymen, however, should
support **. as it will be in their intcrests to do so.
It would be better for all concerned if all busi-
ness were done on a purely legitimate basis, and
have all goods sold on their ments when ready
for the market. Why should a person sell goods
which he has not in his possession, or which are
not even in existence? It will be of no particular
advantage to anyone to do business in that way.
When the goods are in sight those in the trade
know the character of the goods they have to
deal with and the element of uncertainty 1s re-
moved. It is always the speculative or uncertain
element that makes engaging in all kinds of trade
precarious  If this could be eliminated, business
would then run in its proper channels with greater
advantage to both tkLe producer and consumer,
who are the principal parties to be considered.
This will apply to the cheese and butter trade as
well as to that of wheat, which 1s causung so much
interest in the west at the present time.

It is to be hoped that the dairymen at the con-
ventions to be held this week and next, will have
an opportumity of expressing their opinion regard-
ing this proposed legislation.

Road improvement.

The movement for road improvement is becom-
ing more wide-spread every year. In the United
States much has been done dunng the past few
years towards educating citizens along this line.
The question has been taken up by the leadipg
journals, and prominent men in nearly every walk
of life are giving their time and money to advance
the cause. Every section of the country is seek



