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The Office of

“INSURAINCE SOCIETY”
IS IN THE
EXCHANGE BANK CHAMBERS,

No. 102 gy, FraNocots XAVIER STREET, MONTREAL

A

Sinnual Subsecription (in advance) -  $1.BO

b fNgle Copies (in numbers less than 100) - 0,18
°" Hundred Copies 12,80

Companies are always wanting reliable agents.
f::ts are ever wishing to better their condition. o
negotiaggNCE Sf)ClETv will alwa‘ys be happy to assist n
o nS—without charge ;—if . _
Want:lpames will communicate with us respecting their

A .
%;n.ts State to us what they want, where they want it,
€Ir qualifications. :

1883,

bug:e:sﬂf)ther page we give the results of Fire InSl.Jranc.:e
Word n Canada for the past year, tht? figures of which, in
le s "S of the gre:ftt Doctor, may “ point a moral or adorn
n%ess? anq certainly no further proof is wanted of the

-8ty for increased rates, for, while there are several com-

Pap i : ;
« g Which show highly satisfactory returns—notably the
Me;

J

'a,” “ Guardian,” « Hartford,” “ North British and
::‘h“et;le,” and “ Scottish U.nion and National,”—yet there
Vrong si; Who ha}:e made l¥ttle or shpw a.balance on the
rious coe’ and tl-ns,‘too, during a year in which there wasno
Of the ‘?gag ration. . s
%oon g aledonian " and Nat}onal of Irclan.d " it is too
The « Phpe'ak:, as 1883 was their first year in Canada.
figures ar:mx . of Brooklyn is the only.company v.vhose
nking alim; Included ; and we take thfs opportum'fy of
pmmptly fur. t. e'Other (Eompar.nes for their courtesy in so
Leaving c"Iltlslnng us w1th. their returns. '
age logg Tatio :-he Caledonian and National there is an aver
Sent. (ta; (;1 over 67 per cent., and expenses of say 30 per
g men y gatt € usual average). It may well occur to 'think-
% 2 divide margin is there left to meet a conflagration or

the tarigr 1 1d to the stock-holders. ‘The sooner, therefore,
P"Win ately established in Ontario is extended to this
the better,

MEASURE OF DAMAGE.
Part IIL

In the last issue of INSURANCE SoCIETY this subject closed
with the inquiry, will the insurers pay the sewing machine
manufacturers, the jobber in sewing machines, and the per-
sonal owner of a single machine the same price for their
several lots of machines burned at the same fire; and, if
not, why not?.” Thus raising the points “ market values,”
patented articles,” and “ open market.”

As we have said before, market value is the price at which
property can be purchased in open market, from first hands,
s:{bject to the customary competition of supply and demand
among the trade, where the buyer has the option of pur-
chasing where the best bargains are offered, as opposed to
sale price for patented or exclusive articles, which cannot be
had in open competition, hence the buyer is compelled to
pay that price or go without. A case in point is the well-
known American Watch Company, of which Robins &
Appleton, of New York, are the sole agents, and through
whom alone their watches are to be obtained, hence there
can be no competition in price by other dealers.

Here, as in the sewing machines, we have a patented
article, which, by reason of a monoply of the trade, cannot be
obtained at a cash value equivalent to the cost of a similar
article unprotected by letters patent, yet the two can be pro-
duced at the same actual cost. Insurance Companies do
not insure “ market values,” which are sometimes more and
sometimes less, varying with the supply and demand,—they
simply guarantee cost ; the measure of indemnity stops at
cost, which is fixed before profit begins, The royalty or
extra price charged by the manufacturer on his patented
article, like commissions and other profits, does not accrue
until the article is sold and paid for, hence it forms no por-
tion of the cost of those articles sold to the Underwriter
through losses by fire under insurance, such cost being the
actual price of the raw material and the value of the labor
bestowed upon its manufacture, without reference to per-
sonal or family expenses, rent, desk hire, interest on plant
or other expenditure snot immediately conncted with the
process ‘of manufacture. Just how the manufacturer can
arrive at cost of his products is well set forth in an able
opinion upon “ profits ” by Harry F. Scudder, Esq., whose
locality, unfortunately, we do not know, wherein, under the
supposition that the manufacturer has had an offer to buy
him out at an advance of zo per cent. over cost, he says:




