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NO TIME TO LOSE.

T 1 must apologizo to our readers for taking up so
W much gpace upon questions relative to Reelpro.
<ity Thesubject is one of such vital fmportance, and
reccivos so Nttlo atteation from other parties, that jt
really scems incumbent upon us, as commercial jour-
nalists, to present the matter to tho publicinas great a
variety of lights as poseible.  YWe regret exceedingly
to observo tho very great supineness of the pressof tho
country, in relation to tho subject, and especially on
acenunt of the apparent juaction of the Government.
‘Thero s no getting round tho fact thatof all questions
now before tho peoplo there is none so important as
thiz.  Wo have, within the last two weeks, attempted
to show that tho prosperity which has so suddenly
como upon Canada, is moro tho result of the Recipro-
city Treaty than of anything clse, and although little
is now said about it in public, the repeal of the Treaty
canaoot fuil to bo a great blow to our progress, Itis
true wo will survive it. Equally truo that the Ameri-
cans may have to pay a large portion of the dutics
which they themselves impose, and cqually truo still
that now markets may arise for our products But it
is impossible to deny that the imposition of twenty
per cent duty on our products will in the end mate.
rially affect their consumption in the United States,
and wo can never havo a market posseasing so many
facilitics and advantages as that we now cnjoy. Itis
all very fino to talk of the Americansbeing in absolute
need of our coarse graing, Jumber, ete., but it must be
bornoe in mind that the duty which they contemplate
imposing is ono of a highly protective character,
Twenty per cent. duty on our agricultural and native
products is one that cannot fail to stimulate their cul-
tivationin the United States. That rate would becon-
sidered highly protectis o of manufactured articles, for
tho production of which n large accumulation of capi-
tal s cssentinl, which is necessarily locked up in
machinery useless for any other purpose, and for the
product of which new markets have to be sought and
long credit given  If, under such circumstances, ma.
nufactures will increase and flourish, how much more
Iikely is it that tho cultivation in the United States of
such articles as Canada has tospare, will bestimulated
by the injposition of so higha duty on them  Thore
i3 no necessity for the farmer to invest more capital
in order to chango his crop from corn to barley, and
from wheat to oats, nor does ho nced to Jouk up any
of his means in this change; wor further, is it negessary
for him to croate new markets or give long credits, for
he can sell readily for cash all that ho can produce.
It is uscless to argue that becauso the Awmericans have
needed our coarse graing, and have paid such high
prices for them, that they will not make an effort to
grow them themselves, when their governinent imposes
a duty of twenty per cent  oan the Canadian product

Azain. with respeet to lunuber, it isa known fact that
the proximity of our Canadian forests to the Ameri-
can markets, and the free access to them, is the muin
olrnent in the demand from this side of the lake

Tue impasition of twenty per cent. will more than
compensate the Americans for the expense and trouble
uecessary in order to bring their own lumber from
far more distant parts of their own country. Thus,
f. mtlc valley of the Saginaw, in the State of Michi-
gan, we Livar of the greatest activity in the manufac-
sure of lutnber this year, and we notice in the Detroit
papers advertisements for bundreds of men to cut logs
and prepare for the winter's operations in lumber.
All this 18 inview of & ropeal of the Treaty, and in-
sivad of Lanada lumber being found, in such large
quantitics 1n the Albany market next year, it i3 said
wat Western lumber will form the bulk of the re-
wapts there. It is absy alleged that the dran upon
the Canadian forests has beenso great for many years
as tu eahaust those nearest to water commumecation,
«aad that the difliculty and cxpensc of having the lum.
Inr cunseyed to the lake by rariroad and othier means,
wahes the cost 5o great that the smposition of twventy
gt centy duty will completely shut st out of market;
«speually 1n competition with the article from Michi.
gan and vther States, of which tho forests remajn yet
cumparatively untouched, and casy of access by
water, These facts, wath many others, cannot ba lost
aght of, and, whilo we aro confident that the loss of
ihe Treaty will not be altogether fatal to our pros-
jredity, 1t 1s.3mproper and cven danogerous to fnduige
sa thy delusion th'at. it will Dot injure us,

A growing impression that wo can do a8 well with-
<out the Treaty as with it, is probably why so little

interost is taken in tho matter. Mr. Galt's speech in
Parlinment last ecssfon went Jargely to create this
conviction. ‘That there was n good deal of truth in
what waze said, no onc doubted, but ho argucd from
conclusions which yet remain to Le tested. Itlooks
as it ho and others in authority wore contenting them-
selves with this fdea, and neglecting to tako tho action
which is very necessary in ordorto savo the Treaty fromn
repeat, §F it i3 to bo saved. Weok after week clapses,
and not a step i3 taken towards its renewal.  Within
six weeks Congress will assemble, and in tho hurry
and excitement of n eession of unparallelled fmpor.
tanco, in which questions of tho greatest anxiety and
maguitude will press for immediatoand prompt atten-
tion, can it bo expected that calm consideration can
be had on a question which to thein is of so little com-
parativo finportance? As has bofore been frequently
sald, the opposition §n tho United States does not re-
sult from a knowledge of tho facts, but from a dis-
tortcd and prejudiced view of theaction of tho Treaty,
It i3 quito clear thot it wo ave to haveanything like au
impartial consideration of this important question in
the United States Congress, something must atonco be
dune towards supplying the Congressmen and Sona-
tors with the information necessary to conmvince them
of its beneficial ¢ffects.  Wo have been asked sinco wo
referred to this subject before, to suggest some prac-
ticable modo in which this information can be im.
parted. Wo have already done so. That a large
number of tho Americans know littlo or nothing of the
results achicved by tho treaty isquiteevident from tho
proceedings of tho Detroit Convention. Whenit first
assembled, two thirdsofthe members were opposed to
the renewa! of the treaty, but the speechof Mr. Howe,
which put beforo the Convention tho bearings of the
treaty inregard to the fisherics, changed the minds of
many of the members, and s vote was given in favorof
anew treaty. Docsany onesupposethatifthat specch
had not been made the vote would have been in its
favor? Certainly not. The subjectof tho fisherics was
one cutirely pew to tho Delegates from tho Western
States  In fact it was new fo a large number of tho
Canadian Delegates, and yct it is one of the most imn-
portant interests involved in the treaty, Wo venture
to say that not one in ten of the American Senators
and Congressmen know tho extent of this portion of
the question, and theconsequences that would be Jikely
to result from tho repeal.  Would it not be wise, then,
for our Government to circulate a large issue of Mr.
Howo's specch, and make sure that every legislator §s
possessed of o copy. Asan oratorical effort, and a
literary production of no mean quality, it would e
read with interest and pleasure, and if a full report
from Jr. Howe’s own hand were properly circulated,
it must be cevident to every one that the best results
woblad follow. There arc also a variety of other views
af the care, Mr Galt's own pamphles, for instance, of
1862 Any amount of information could be conveyed
in the-manner suggesied, and the Government should
at once prepare a comprehiensive ang readable states
ment of the whole Reciprocity question, including
statistics up to the present time, which should be wide-
1y circulated all over the United States, and we cannot
doubt that it wounld be a convinaing argument in
our favor. Five or ten thousand dollars could not be
Letter spent than in circulating documunts of this
class upon the question which abouve all others most
affects the interests of Canada. Jt isabsolutely cssen.
ttal too that representatives from Canada should be
sent to Washington and other political centres, for the
proper manipulation of the press and other influences.
Wo all know with what difliculty the treaty was
originally sccurcd to us, and nwhat sble and Iaborious
cfforts were made by AMr. Andrews and other fricnds
of the treaty. There was no prejudico agamst Cannda
then, no illfecling against England. Xecteven thenst
was only by Southern votes that the measure was
carnied. There is now however & positive dislike to
Canada, and a spite against England, besides the ab-
sence from the legislature of theso members who coutd
counterbalance any Nosthern sectional ideas.  Inthe
face of all this our Governmcent appear to think the
treaty is pretty certain to be renewed. How much
they are mustaken, wo fear the result will sadly
show. e havo waited so long that wo now dcs-
pair of ...ijon being taken by 3r. Lalt and his col-
feagucs, unui the press pay that attenuon 1o the gues-
tion which 1t descrves, and the public make known to
tho Government that their interests must no longer be
neglected.  Itas highly amportant that some expree-
sion of opinion abould st ouce bo had on this subject
and from such sourees.

SUCCESS IN BUSINESS.

ITE failurcs which tako placo in busincss can gene-
rally bo traced to their actual cause. ‘“Hard
times*” and “*bad luck”’ have far lcss to do with un.
successful speculations than is popularly supposed.
Certain conditions are a3 necessary to buslnelssuccess
as they aro in building a bouge or constructing a ship,
and tho neglect of theso conditions will as novitably
produce fallure in ono caso as the other. How fre.
quently do wo hear persons explain thoir want of suc.
cess by exclaiming:  No person could mako monoy
in these times,” or *“No person cver had such a
spoll of Lad luck as hiag overtaken me!” And yot, in
the case of the great mafority of such unfortunates,
their falluro 13 wholly sttributable to their want
of judgment, want of business knowledge, or their
own folly. Togivea neverfuiling recipeforasuccess.
ful business, is impossible. But there are a few simple
conditions which, if closely attended to, would soon
reduce the insolven ¢ below its present dimensions.

NWECBSRITY OF BURINESS KNOWLEDGR

And first among theso conditions we would lay
down the following rulo—Enter no business which you
do not understand. 1low frequently do wo find indi-
viduals cosnmencing some branch of manufactures, or
some commercial undertaking, who aro perfectly
ignorant ot the details and working thercof. What legi-
timate grounds havo thiey to expect successunder such
circumstances? If they succeed insecuring employces
who have tho practical kuowledgoe which they them-
selves lack, and if these employeces are entirely devoted
to their master's interests, they may succced, DBut
whero are these nobly unselfish employees to be had?
Experienco teachies that such men are rarely met with,
and when masters have to rely for their business suc-
cess on human nature &s we generally find it—when
they do not themselves practically knotw the business
in which they have entered—their hopes of making g
fortune rest upon a very sandy-foundation. Exceptions
to this rule there undoubtedly are, but want of business
knowledgeis a rock upon which many an undertaking
has stranded.

“HAVE 1 SUFFICIENT CALITALY"

This i3 one of the most important quest:  ywhich a
person about to commenco business can put to himself.
Hundreds are ruined fromthis cause annually, Look
at the retail dry goodsand grocery trade alono. How
many new claimants for public custom open out every
year?—and alas? how many others disappear? The
number of failures in the mercantilo Jine from inade-
quate capital is very large. Hundredsrush into busi-
ness without even calmly and dispassionately consider-
ing whether they have means orcredit enough to carry
iton. It may be that they do a good business; butthe
first licavy paymenton their stock cramps them, and
then Uegins that desperate struggle which too often
ends e the loss of whatever they invested. Soitis
often with regard to mechanteal and manufacturing
pursuits.  Before the business is in full operation, in
roany cases, the proprictor's capital is consumed, and
he is unable wo conduct it with tho energy and enter-
priso necessary to success. It i3 now difficult to begin
any branch of trade in Canada without some means.
1t is thercfore tantly t ing more ry
that individuals should enter upon no business for
wluch their captal or credit 18 inadequate.  To «go it
bhind * {to use & regutar phrase) 1s to court disaster.

TIE PLACE TO START BUSINESS.

Having sufficient practical knowlego of your bus:-
ncss, and a sufliciency of capital or credit to carry at
on, the next pointto consider is: where shall youcom-
menceoperations? This is an imporiant condition of
success, and calls for tho excreise of carefl judgment.
The Grst consideration should be—is thero a want in
the community for the particular calling in which 1
desire to engage? What folly 1t1s tora man to starta
foundry ii.a town or sillage whero thero aro alrcady
two orthree, and these well conducted, and quite able
to supply alithc public wants? Andsoitis withstores,
manufactorics, tannorics, and all other occupations.
Mako surc of "' a good market’ before you make ar-
rangements to supply it, ‘and always consider tho
chances of success dim when you can only sacceed by
taking away customers from deserving opponents.  If
a young man with but moderate means, you would act
wisely to sclect eome promising village or town in 2
good agricultural district, and ‘grow up with the place.
“If you havoconsiderable capital, the principal business
centres will probably afford you thebest fleld for your

cnterprise and skill.



