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Larger Canadian dëfence products coxupanies should also consider
establishing fuli-time sales representatives in Korea.
Representation through HIong Kong or Japanese agents should be
avoided.

canadian coxnpanies should also be aware that major U.S. f irms are
in many cases present in Korea with well staff ed offices to serve
both the U.S. Forces here and the Korean Ministry of National
Defense. Those Canadiai f irms with a business connection through
U.S. affiliates may find this a useful means of obtaining sales
sunmort.


