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afford an vpportunity for generous purchases.  Credit to-
day is chiefly a matier of mutual convenienee.

It is & good thing for the store ay il is apt to-throw
trade into one establishment, and aveids the delay in
purchasing as well as the sending out of goods C.O.D.
It is a fact that more than one store which started oul
to do a vash business has found it neeessary to adopt
this form of credit.

This does not mean a return to the old-fashioned style
of allowing a customer o pay wlien he so pleases.  In
the country store conditions are somewhat different. A
storckeeper has to carry his customers from scason 1o
season, antd the collections are dependent upon the mov-
ing of crops,

Politicians in Canada -nre just pow busily engaged in the
business of politics. Itavould.be better for the country were
they engnged in the politics of business.

T

BUYING FOR AUTUMN.
HE travelers for the stationery houses are now well

under way  with their Fail tines. The freedom
with  which the retail  dealers in the country  are
buying shows great conlidence in the  ontjook for the

next year. This hopefulness is full of promise. In most
cases it is the result of personal observation of existing
conditions for several seasons back. Men who have been
in business in one town for a considerable titme can size
up the possibilities preuty shrewdlv.  Accordingly, when
business men throughout the country feel that business
is going 10 he aclive, and tre volume of sales large, it
can be fairly assumed that they have good grounds for
their beliel.

Apart from these conditions it is a fine thing for
business to have such a feeiing prevalent among the re-
tailers. Whether it s present amomg the general public
at first or not, the spirit of the retail trade will soon
become universal.  The and attrac-

tiveness of his stock, which shall result from the retatl-

additional variety
or's liberal buying., will compel the attention of his cus-
tomors.  All indrcations point 10 & prosperous  seasoen
for the country at large,

tioners are preparing to gel their share of the

and the hookscllers and sta-
general
prosperity.
L L ]
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Doi't steal time Yot ean't repay it even shonld-you at
any time be conscicnce-stricken

- *
-

‘NOVELTIES FOR SUMMER.

NDER proper care. a large business cau be developed
U in souvemrs and novelties. This s the particular
;nr-_-\u.n- of the stalionery shop  The army of Sumuner
visitota, whien will soor he on e wove, provides a
1eady market for tns class of goods The inereasing
popelerity of pclure pest cards aml view Pooks is hal
an example of what can be done along ths hine.

A tounst s always anNious 1o calry away some
wken from a town which he visits 1t adds greally 1o

e pleasute of & trp 0 colleet soutenits of the holdav

EDITORIAL

Bookseller and-Stationer
It 1s no fuiced or artificial demand which the stationer
has to meet. 1Cis a want which has naturally arisen amd
which will bear the utmost development.

The stationer caunot afford to close his eyes 1o the
1t s
Never bhelore

mportance of this department of his business.
attractive stock and allows of big profits
has there been such a variely of novelties on the market
and a4 good selection of these should prove a strong inw
prius o business.

Dishonesty 1s economically unsound as welt as morally bad

NEWSPAPERS.
HL business 1s not developed in most

stores to the extent it might be.

"r newspapes

content to aceept what subseriptions come in, in a hap-

Most dealers are

hazard way, for city papers, without exerling themselves
to create new subscribers. This is wol a very big part
of the business, vet it is one of  the  numerowns small
things which bulk largely w the total. It is worth while
making an cffort to get new business  Thete is no habit

which ix as incurable as newspaper reading, and the
chances are strong that if a man once subscribes, he will
never discontinue his paper.

A newsdealer will have the active co-operation of the
big papers o this. They are always ready to second any
movement whieh s going to increase their circulation.
A combined camplign oa the part of the newsdealer amd
publisher should increase this business to a very appre-
ciable extent. The suggestion is well worth a trial. U
1t accomplishes nothing else. it will prove to the citizens
that
methods, L)

the dealvr is alive and encrgetic in his husiness
- L ]
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A -broad outlook is cssentinl to the up-building ot n lnrge
1 usiness

BE OPTIMISTIC
D O not admit that any town is better than Your own.
! Fhere is 100 much complaining ahout the deadness
of the town, the UNProgrUssiveness of its citizens, and the
perversity of everyvthing and-everybody. This kind of talk
will never make vour husiness anv bughiter.  Remember
that
ticular bahwick, that

whatever be the faults and fatlings of your par-
v the place wm which you have
cast vour lot, and thal your stceess depemls pramarily
on the lown's suceess  Be optimistic.

U there s any roval road o success, at hies 1 that
Convinee vourself, first, that vou are domyg business 1
a commumly of intelligent people. wWho are able and 1cady
10 buy vour goods, if vou van show them that they are
nght 1 quality and price. Then get oul and show them.
That is what an adiertisement s for—that is what Your
show windows are {or You will be surprised how -
1t wall spiead

the

fectious such A spint of caterpise s

from vou lo vour nend deor netghbor, [iom lom to
rest of the street, and from that siteel 1o the text of
Lafe and spinit an the

ihe town. That v what you wanl

town means husiness aml profits {or you Be ophimistic
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