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CURRENT TOPICS.

lx\ presenting to  the trade this, the last issue for
nineteen hundred and four of The Bookseller  and
Statwner, we cannot do less than extend to oul
teaders the warmest greetings of the season.  ‘The year
Just closing has been a most satisfactory one.  Fhough
the wholesalo stationery trade r1eceived a
A Glance severe set back by the fire which  de-
at the Past. -stroyed so many of the big warchouses
in Toronto, the disaster was not with-
out its respite. ‘The Fall has seen a wonderful quickemung
of trade, and the new year will witness the beginmng of
a new era o the wholesale stationery trade, when the
butned out firms will have 1eturned to thewir own again.
The Booksellel and Stationer has been growing in 1801
in many direcions.  We have turned out month by month
trade papers which, typographivally, editonally and ar-
tistically, compare most favorably with any other organs
of the book ana stationery trade. Our paper has been
recognized by advertisers i Canada, the United States
and England, as it never was before, and for the suffrages
of omr advertisers we return heartiest thanks.
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UT to be of real service to the Canadian trade our
growth must be continued and, in close touch with
the propgress of our clientele, we must go on  de-

veloping ourselVes. Duing the coming year we are ansi-
ous to mtroduce the personal clement moie largely mto
our paper. To this end we intend to
publish an (Hustrated series of *‘Leads
mg Canadian - Stores,” describing  the
most progtessive  hrms  aud foy they
are making a success in the business world,  We ntend
to continue regularly our departments devoted to good
alverising and the art of display, makwg them of close
personal interest  to one and all of owr readers.  Fulla
and more detarled reports  of the state of business  all
over Canada  will be supplied month by month  Thete
will be several special articles on subjects ot vital in-
terest to the trade.  In the realm of hooks we shall en-
deavor to make our hook lists and our general informa-
ton indhspensable 1o the progressive retaler. In omr
other departments we shall strive to give complete  and
full deseniptions of evergthing new at the carliest pos-
sible moment.

A Look Into
the Future.

lN & few more days the Ifall publishing scason will be
practically over and, until Spring hooks are on the
way, publishers will buld all their hopes on repeats.
November saw the openug up of the holiday trade, and
the opening was certainly most reassuring.,  If December
witnesses  a cortesponding erease  in
sales  retailers  should  have little to The Book
complain  of.  Business is  naturally Trade.
turping  away from current fiction 1o
the mote purely holday channels of trade, and gift books
and standatds  are ercasing their  sales  materially.
IHowever, the Fall books ave being rapidly cleared out
aed publishers ate expetiencing no little difficulty :n get-
ung out supphes.  The best sales of the month have been
pretty well divided between “Bevetly of Graustarh,™ by
G. B. McCutcheon, and God's Good Man,” Ly Marie
Corelli. ©The Masqueradet,” by hatherine Ceeil Thurs-
ton, 18 a new favonte of the month and has sold well.
Another neweomer 1s “‘Jess & Co't by WL JL Bell, while
“The Prodigal Son,” by Hall Caine, is launching out on
a prosperous  sale.  ‘Phe  older lavorites, “*Whosoever
Skall Offend,” by F. M. Crawlord, “A Ladder of
Sworls,” by Gilbert Patker, and “The Princess Passes,”
by ¢ N and A ML Williamson, maintain steady sales.
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,:\ MONTFREAL bookseller 1in comversation with a repre-
sentative of Boohseller and Stationer, took strong
objectton to the  questionable  methods of depart-
wental stotes 1o cateh not only city trade but the coun-
iy store’s trade as well The practice of sething popu-
lar books lower than publisher’s price,”
he continued, “i1n gertainly detrimental . Selling
to  the best mterests of trade, amd 18 Under Cost.
pernicious i so far as being used as a
bart to cateh  the unwary.  This selling under cost to
attract trade is doig muech to Kill off the small profits
i the business.™  We all know the existence of such con-
ditions, and no matter how muech we may wish to alter
them, they will remain the same.  The question has been
in oune way or another frequently propounded anmt often
aswered  with fittle  satisfaction to anvone, o we
seateely  {eel competent 1o throw ever so few rays of
wtelhgence upon it No one 1s  1n business  for theit
Liealth, and teast of ol the depattment store, and don't
farl to let your cuxtomers know that fact.
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