Six BRIC success strategies

1 Get to know the market:

2 Find the right partner:

3 Commit for the long term:

4 Be flexible with your approach:

‘ ‘ Words of wisdom

If you're going into a new market,
leverage the TCS. They have excellent
people on the ground and they ’

care about your success.

Andrea Feunekes,
co-Founder and co-CEO

Upcoming trade missions
and events

Don'’t miss the opportunity to participate in a mission or event
that will benefit your bottom line. Subscribe to CanadExport.
Every two weeks, you'll receive information about industry
or market-specific trade shows and missions straight to your
inbox, along with the latest international trade news. Find it at
www.canadexport.gc.ca.
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5 Build strong personal relationships:

6 Work with the Trade Commissioner Service:

Business etiquette in Russia .
Trade Commissioner David Mallette offers this
business etiquette insight from Moscow:

Hierarchy is highly valued.

Hospitality, courtesy and gifts are appreciated.

Work with an interpreter—business is conducted in Russian.

Do your due diligence on the Russian government

and parent corporations.

Dress smartly. If you do not appear to be a decision-maker,
people will quickly lose interest.

Do not underestimate the importance of entertaining in the
business world. A good meal will help cement relationships.




