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WHY SHOULD A MAN INSURE
HIS LIFE?

It 1s A Dury.

We hold that just as it is the clear duty of cvery
man to provide for those whom he has undertaken
to support, or who may in any way be dependent upon
him during his lifetime, so he is manifestly under
an inviolable obligation to make provision for them
after his decease, provided it is in his power to do
so. We take it that there are few who will dispute
this statement, or question this position.. If it is the
duty of a man to see that his wife is provided with
a home and his children with bread, how can he make
it appear that his responsibility is lessened by the
accident of his death? Is it the fault of those he
leaves behind if death overtakes him? Emphiatically,
no! Was he not aware that the cessation of human
life was as certain, aye, and as natural as the draw-
ing of human breath, and that at any time he was
liable to be taken off? Had he not on every hand
daily and hourly the sternest reminders that he should
be getting ready to go? Was he not aware that death
was the common lot of all? Everyone of these ques-
tions must be answered in the affirmative, and this
being so it was of even more importance that he pro-
vide for his family that support which was necessary
for them after his death than to provide for them
in his lifetime; that he should see to it that the
family's bread was not removed when its head was
taken away.

I'r 1s CERTAIN.

We hold also that there is no way known to man-
kind in which provision for one’s family can be made
so certainly or securely, and at the same time so
easily, as by life insurance. Everything else may
be swallowed up but this fund remains to the family.
If'a man judiciously chooses the company he insures
in, he is as certain that his family will receive the
amount of his insurance as if he held the bonds of
the Dominion of Canada.

Im 1s A CreEatioNn oF CAPITAL.

To the extent that the amount insured exceeds the
premiums paid it is simply a creation of capital. It
1s just so much money that the insurer never earned
in the ordinary way of business, that his family never
could have received, and that he never could have
provided for them in any other way. If a man
borrows money for the purpose of setting his family
up in life the loan must be repaid. If the fund is
taken from any other enterprise that enterprise must
suffer. In life insurance, and in life insurance alone,
is this element present, which, for want of a better
name, we call creation. No other system provides it,
and in no other bussiness is it possible.

It 1s SECURE.

Life insurance is not subject to the perils that other
enterprises suffer from; stocks may decline in value,
crops may fail, panics may undermine the commer-
cial interests of the country, public credit may be
destroyed, and ruin stare the whole commiunity in
the face, and vet the carefully managed life insur-
ance company lives,

If the customers of a bank fail to pay their notes
or make their deposits, the institution suffers corres-

’

pondingly, while if the patrons of a life insurance
company cease to-pay, the liabilities of the company
are reduced in the same ratio, they being only respon-
sible for the reserve values of their policies. Their
investments are made mainly on the security of real
estate with large margins or such Government or
Municipal securities as are sure to be met at maturity,
so that of all human institutions a well-managed life
insurance company is undoubtedly the safest. No
runs can be made upon its reserves, or no business
failures can effect its solvency.

It 1s EAsiLy OBTAINED,

No man is so poor but that he can have some life
insurance. A few cents per day judiciously expended
in life insurance will provide a fund which will place
his family above want.

The premiums on an ordinary life policy at the
early ages, taking the profits into account, are very
little, if any, greater than the taxes on the same
amount of property in most of our towns and cities,
even after the principal sum is paid for the prop:rty,
while at the later ages, if a man lives long, he is not
sorry he is alive, and he does not pay more than the
insurance is worth. And if he dies soon no invest-
ment is equal to it.

Is there a young man just starting in life with the
brightest anticipations, he must remember that he
may not live to realize his expectations, and in the
event of his early death his family may be dependent.
In what way can he best meet the difficulty? In no
way so well as by life insurance.

Is he a rich man who feels as if the necessities in
his case lie in the direction of those of the man in
the parable who decided to “pull down his barns and
build greater” rather than in providing for a family
already supposed to be amply protected? He should
bear in mind that the money he puts away to pur-
chase life insurance may bhe the only money his family
will ever enjoy, and even if his estate should turn
out all right, it often happens that the life insurance
money is necessary to sustain the family while the
affairs of the estate are being settled. 15 he a poor
man? So much the greater necessity for his being
insured.

LIFE BUSINESS IN CANADA, 1913,

Tug CuronNicLE will publish next week in advance
of the government returns a summary of the life busi-
ness transacted in Canada during 1913, by those con-
panies holding a Dominion license. The statistics
will show the net cash received for premiums, the
amount of policies new and taken up and paid for in
cash during 1913, and the net amount of business
in force at the close of the year.

The Saskatchewan Life Insurance Company of
Regina has received its Dominion license to transact
life business.

* * * *

A well-known foreign company with an office in
London, is advertising itself there as “the company
for ladies.” Militant suffragettes need not appiy.

AT i L

Mr. Frank Payette, for some years connected with
the Metropolitan Life, has been appointed district
manager of the Canada Life at Sherbrooke, Que.
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