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cordovan, 23 to 2ic ; pebble, 21 to 23c; colored
iinings, 12¢.
PAINTS, O1L8 AND COLORS.

Window glass and other material for finish-
ing buildings have composed the bulk of the
past week's sales, little else being done.  Col-
lections were fuirly satisfuctory. Prices are
steady and to some extent nominal.  Quota-
tions are ateady, as follows: Turpentine, 8t in
five-gallon cans, or 7jv in barrels ; hurness oil
$1.45 ; neatsfoot oil, $1.50 ; linsced oil, raw, 70¢
per gallon ; boiled, 7dcin barrels or 5¢ advauce
in five.gallon lots; seal vil, steam refined, Sl;
castor, 124c¢ per lb.; laed, No. 1, $1.25 per gal;
olive 9il, pure, 8150 ; union salnd, §1.25; ma.
chine oils, Llack 23 to 40c; oleine, 40c¢; fine
qualitize, 50 to 75¢. Coal oils, silver star,
25¢; watee  white, 28c.  Amcrican oils,
Focene, 34e¢; water white, 3le; sunlight,
27¢.  Caleined plaster, $4.25 per bairel; Yort
land cement, &5 to 85,50 ; white lead, genuine,
$7.003 No. 136 50; No. 286.00; window glags,
first break, $2.25

STATIONERY AND PAFER.

‘This brauch has becn one of the most favored
during the past week. A good business in
holiday goods was done, while staples were
moving quite freely.  Collections ave also re-
ported satisfactory.

WINES AND SPIRITS.

A little improvement in business is noted,
but no real activity as yct exists.  Collections
are normal. Prices are unchanged and are
us follows: Cunadian rye whiskey, five year old,
22.40 ; seven year old, §3; old rye,§1.75; Jules
Robin brandy, $4.50 ; Bisquet Debouche & Co.,
4.50 3 Martell, vintage 1885 36.50, vintage,
1880, §7.50; Hennesy, $6.50 to $7.50 for vintage
1883 to 1880; DeRuyper gin, 93.50; Yort
wine, $2.50° and upwards; Sherry $2.50 and
upwards; Jamaica rum, $4.00 to ££50;
DeKuyper red gin, $11.50 per case ; DeKuyper
green gin, $6.50 per case; Tom  Gin,
$9.00 to $10.00; Martel and Hennesy's brandy,

one star, $14 per case of 12 bottles; v. 0., $19;
v. s, 0. P, 322

THE MARKETS.

WINNIPEG.
GRAIN AND PROVISIONS.

The movement of grain since our last report
has shown somewhat of a falling off, and but
fora little increase to reccipts at outside points
near the closc of the week, would have reached
but a low aggregate, comparcd with the three
preceding weeks. The freeze up and snow
accounted for this increase in receipts, while
the continued mild weather which kept up
from the opening of November until Wednes.
day morning, accounts for the previous falling
off, as the circiinstances were altogether too
favorable for fall plowing, for ifarmers to
negleet the same for the marketing of grain,
In onc sensc the falling off in receipts has been
fortunate, for had they kept increasing at the
rate they did in the latter part of October, &
railway block was inevitable. How matters
will turn now that lake navigation isclosed
remaias to be scen.  Exporis have been lighter
both 11 wheat and four, while the movement
in rough grain has been decidediy light, In

flour the British Columbin market still keeps
up o steady domnand, and there is no closed
navigation to rvaise freight rates to that
province. Car lots ure going enst by all rail,
but some nills are beginning to store up stocks
here in hope of an advance in prices, which is
by no means w growndless hope, considering the
steady European demand, :
WHEAT.

The street receipts in the city have been on
the increase for a few days, but car lots from
the outside hawve been fewer. The close of
navigation  has not affected prices here
us yet, and street receipt us well as car lots on
track have brought the prices of the previous
week.,  Quotations to the local trude are as ful-
lows: No. 1 hard, S6c; Nos. 2 hard and 1
northern, 53 to 34¢; No. 2 northern, 50 to Sic.
Lower grades have scarcely been mentioned.

FLOUR.

Mills  still Lkeep running full capacity,
although exports 10 the east have fallen off a
little. ~ Ihe Pacific coast trade still keeps
active, and asimilar feeling pervadas the local
warker.  The ficst sueplus stocks of the season
were stored up last week.  Pricesave : Patents,
$2.15; strong bakers, §.90; XXXX, $1.40;
supertine, §:.25.

MILLSTUFFS

Some car lots of bran for castern points have
been sold on track 1t §9.00 a ton aud shorts at
§11.00.  Smaller lots have sold at £10.00 faor
bran and 12,00 for shorts.

OATS.

Receipts are light and prices steady. No
shipping to ecastern markets can be doncat
present prices. Car lots on track in the city
are worth 23 to 2, while street receipts are
mostly taken hy consumersat 25c.

BARLEY

Scarcely any movement reported, and prices
are practically nomizal. Malting lots would
brin;{ in the city from 37 to 44c, and feed 27 to
18¢, but neither are coming in.

POTATOES.

Holders are in no way anxious to sell, and
30c is asked for lots of 50 aud 100 bushels. It
wou'd he difficult to get a car lot now, or until
mild weather will allow of the opening of root
houses and pits,

EGGS.

Nominally fresh are offered at 20¢, and really
fresh are held at 21 to 22¢.  Some prime pickled
stock arc held at the Iatter figure.

RUTTER.

Rcceipts ., ve been more liberal and offerin
frecr since our last report. Choice to fancy ¢
now held at2l to 22¢, with a stand for23¢
made _in one instance. Mediums sell all the
way from 14 tol8c. Increased receipts and
casicr prices arc looked for during the next two
weeks, although some dealers arw inclined to
hald and starc away teasting to the future.

CUEESFE,

Almost every factory in the province has now
cleared outits output for the year, and only
the quotations of the wholesale grocnrs are now
available. These arc 13 to 1ic for good to
choice.

LARD.

The movement has leen more liberal, but
wostly in small lota. There has been nothing
to disturh prices, which are steady as §2.25 for
20 1b pails.

CURED MEATS.

The local product #till cuts no figure in the
matket, while eastern stock is also
Dry salt hacon holds steady at 1t to 11ic;
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Chicago rolls, 14} to 15¢; Armour's breakfast,
141 to 15¢.  Some castern hams sold at 13% to
14¢, but Chicago stock is held at 14§ to 14ec.

Got at the Cost.

It pays every retailer to kuow what his goods
cost hitu. They all do? They all onght to,
but we fear they all don’t. And a mistake
somctimes leads to undesirublo offects.  For in.
stance, an acquaintance tells us that a’few days
ago he paid a grocer 20 cents for what lie had

‘usually got for 13, and when he complained
about the price the grocer said : “\Why, they
cost $2.10 by the dozen ; do you think I can
sell them for 15 cents cachi? Now;, this buyer
had some acquaintance with the grocery busi.
ness himself, and knew that the goods in ques.
tion cost only $1.40 per dozen. And he con.
cluded that the grocer either didn’t undeistand
his business, or had wilfully licd in stating the
cost of the goods, preswmning that the customer
wouldn't know any better. That grocer has
one putron less now thun before this happened.
As the customer said: I don't want to deal
with & man who either doesn’t know what his
goods cost, or else lies to customers. I he
doesn’t know what he gives for his goods, he
is liable to overcharge when he sclls them, as
he did with me the other day ; and if he lies to
,patrons to make them think his profits are
only reasonable, why that is reason enough for
letting him scverely alone. Icun find plenty
of honest grorers, or at least grocers I don’t
suspect of dishmesty, to give my trade to, At
any rate, that man gets no more of my money
while other grocers are so plenty.”

The worul is obvious. Kunow what your
goods cost, and well-informed customars will
not leave you, suspecting cither that you don't
know your business, or that you inisrcpresent
the facts.—St. Louis grocer.

Mercantile Maxims,

A thoroughly honest clerk can always com-
mand a better salary than one of equivocal
habits.

He who has traded eut his neighbor’s good
apinion i3 pretty sure to dic a poor man, how-
cver high the price for which he sold it

{¥hen business is attended with winuteness
of detail, strict punctuality, it runs cvenly,
without jar or friction, and insures success.

Itis a statistical truth that n> single cause
1cads to more disasters than the use of liquors,
not necessarily threugh drunkenness, but the
enfech)ing of the judgment.

In dress, be ucat aud unobtrusive. The per-
fection of dress is to be perfectly in keeping
with your occupation that the attention of an
observer is not directed to it at all, i

Cainly shall & man bope to live and thrive
by buying and sclling after his neighbors,
His customers have lesrned by sad experience
that his word is not reliable; that his repre-
sentations of the cost or quality of his wares are
not to be trusted.

Fuming and fretting in and arouud a atore,
finding fault with clerks and cmployces,
denotes a lack of order and Luainess tact, and
cxposes the merchant to ridicule and unpleas.
ant comments from those from whom the
shonld have respect and confidence.~—Z£x.




