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Mr. Dan McCormack is included with the independent experts
because of his experience of more than two decades as sales manager
for one of the largest independent sales finance companies in Canada.
No longer in that business, he has, in his own words, “no axe to grind”,
but his intimate knowledge of “captive sales agencies and captive sales
financing” — an area hardly touched on by others — was most helpful to
the Committee.

Mr. McCormack did not prepare a formal brief. He made his
presentation in person and submitted to extensive questioning. His evi-
dence dealt mainly with “denial of economic freedom to dealers” be-
cause of manufacturers dictating to them the “choice” of finance
companies. However, he did admit to counsel for the Committee that
dealers, in turn, whether independent or captive, sometimes exert pres-
sure on customers to direct their “choice” of financing.



