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OSTAL RATES.

OR nearly five
years Canadian
booksellers and
news  dealers
have been at a
nevere disadvane
taxe beenuse
the  Amerfean
portage rate
on  newspapers
and perlodicals

o
it . 1 : was le. per b,
pond =
Ll S while the Cana-
-

e S g pate was
d¢. per b, Owing to this the maga-
zineg comlug in to the hands of Ca-
nadinn readers were sent dlreetly to
the subseribers from the American pub-.
lishing houses instead of being han-
tled by the Canadian bookseller. Now
the Canadian distributing agencics can
send magazines to  thelr subseribers
at the same rate as an Amerfcan distrl-
buting house, and consequently we are
now on equal terms with the Amerl-
cang, where they had forwmerly a very
great advantagze.

This wHI benefit the retaflor fn xeve-
ral ways. His magazines will come to
him cheaper, a8 the postage from the
distributing centres in the citics such
ag Montreal and Toronto, to the re-
tallers In the provinces whl he much
Jeny, thus lessening the total cost of
the magazine to the dealer. Again,
those who distribute magazines 10
subseribers In neighboring towns and
villages will be able to do so at leas
cost and be thus able to {ncrease the
number of thelr subserlbers by the
smaller price they are cnabled to
charge. Turther. all magazines they
get “‘on sale” they will now be enabl-

ed to return for l1c. per b, instead of
de. per 1b. Here again 1s o great save
{ng to retatlers.

In the February number of Books
and Notfous {t was poluted out that
the new Postmagter-General would bhe
more Hkely to grant this long-destred
boon than his predecessor, heeaure the
new occupant of the offiece war not
committted by promise, predilection or
former policy to any one course, and
Ienee Mkely to deelde the matter on
fts merlta, Such geems to have been
the cnne, but no doubt most of the
praize must be given to Mr. AL K, Trv-
Ing, of Toronto, for his indefaticable
cfforts to procure this cquallty for the
Canadian dealers, ‘'he thanks of the
bookeellers and newsdealers must be
given alro to Mre. G Cockburn. M. P.,
for his Kindly atd and  advice. Mr,
Cockburn recognlzed the inconslstency
of the Inw and the digadvantage under
which the Canadlan  dealers  were
plnced, and did all he could to ring
matters 1o the present successful issue,

- * L ]

Newsdealers khould turn thele atten-
tlon to thizx matter and take advan.
tage of the opportunity, hetween now
amid the beginning of the new year, of
supplying magazines to all Canadian
renders,  There i3 no reason why the
newsdealer should not distribute all
leading Amerfean and English mmaga-
zines which are read fn this country
and reap part of the galn which for
five years has been golng to Mwmeri.
can dealers. Every bookseller should
make a bold attempt to gecure all the
subscribers In his neighborhood and
goet their renewnls and aupply them
withh the papers and magazines, Fore
merly the dealer, when he did take a
subeeription, passed it on to the pab-
lishing house, minus his commission,
antd derived no further benefit there-
from. ‘The next year, unless the deal-
er was watehful, the rencwal was sent
direet to the publishing house. Now
the dealer can dertve benefit from hav-
fuge hir customers recefve cach number
of the magazine divectly from him, and
thus be cnabled to wateh rencwals
more closely and derive the benefit from
them,

> - .

One prominent bookseller and news.
dealer In Toronto pursues this plan.
He orders thirty, forty or fifty coplies
of cach magazine to be gent to his ad-
dress, bhut each one has affixed also the
name of gome customer. Then these
are reposted or delivered. Me pays for
these six monthe or a year in ndvance,
thus sceurlng his magnzines at o very
low price. But this plan 1s not al-
ways convenient, and most retatlers
geem to prefer buying the number of
copies required ¢ach month from the
distributing houses and  thus avold
trouble and losg. But whatever plan

I8 adopted by each dealer, the book
sellers and nevadealers of Canadae are
now in a better position than ever to
bld for the magazine trade. It rve-
quires careful and perslatent ntien.
tion, and the dealer who given It that
will find o fale reward,  Magazine
readers ghiould nereaxe, and it lies with
the trade to stimulate, promote  and
profit by this Increnxe. Trade for the
boohrellers I8 Himited In varlous  wayr
and thlg branch of it should not ho
neglected, In fact, cach dealer conld,
with profit, canvas for magazine  sub-
seriptions cither by a house to house
cnnvas or by solictting subzeriptions
or renewnls from the magazine-rending
customers who frequent his establlsh-
ment.

PRICES OF SUNDAY EDITIONS.

In the city there I8 dikcoutent
among several of the newndealers at
the price they are reeelving for  the
Sunday editions of the Amertcan news-
papers. These papers swsuatly  bring
T¢. cach and cost the seller 4 1.-2¢, In
New York, with the exception of the
Chicago Tribune which costs only e,
Some of the dealerr want to charge Voe,
a copy for those papers, and, in faet,
grome of them are doing so.  Olhers
think that Te. I8 a suliicient price,
other dealers think that for the nume-
bher gold the trouble to hold a higher
price than e waould bo “paylag too
much for the whistle,”

Thoge papers are sold in central New
York for Sc. and in the suburbs of that
city and in all other Amerlean cities
for 7e. But this price leaves barely
2e. profit for the Canadian dealer. Still
there seems to be no very great ren-
son why the price should not be 10¢
Doubtless the public would goon be-
come accustomed to it and the denl-
er would reap the additional profit.
The only way to accomplish this will
be by letting the Rickers sell at what-
ever price they like and the rest gell
at the 10e. rate, with the hope thnt
those who now object whl alterwards
follow the example et them.

DLCORATION FLAGS.

During the more gay and festlve sen-
song of the year and especially on hol-
fdays and fair days, decorations arve
very generally used.  Of these tlags al-
ways take a prominent part, and the
pushing dealer is the cne who sells
them. A good method of displaying
flugs I8 to take the stick off one of
cach of the different slzed flnggs and

then lny these flags together In order
according to thelr size and fasten them
all in the slot of one stick By &0 do-
fng all sizas of flags can Le displayed
at once and cach fla can be ticketed,
the ticket showlng the aize and price.
These flugs are nosw heing xold at
very low prices amd [teneedy but  at-
tention drawn to them to sell them,



