
O THE TRADER.

tien is the advance cf Swies competition
in thie country. SYitzorlauld, tho land
cf natural hemn vvatch makers and clicap
labor, hins ne intention cf ailowiug lier-
self te hoe drivon frora tho markets cf tîjis
continent without knowing tih0 reason
why. Although for a Lime ebc hits tieen
outmditîtanced by the iînprovemeonte in
American 'watoli making macliinery, ehe
will surely ovorcome thie dieadvantago
by adopting tho sane holpe t-c manfac-
ture. WVhen thoy dIo thon it will hoe
IlGreok meeting Greek,' and aithougli
neitiior may ho'forccd t-e go te the wall,
tho rosuit cf tho competition wiIi ho a
largo inorenso in tho suppiy aud a couse.
quent reduction cf pnices ail along tiiolino.

WVo (Io net know that a reduotion in
the price of watcbos wouid add anything
ta the proapority cf tho retail trade, as
we have ehown, suai a roduotion is
gonerally Lue resuit cf bard Limes whon
goode arc ohoap becauso they cannet bo
easiiy diepoeed cf. On tic wioio WC
think wo %wouid prefer, and it would ho
hettor for tic trado, t-o have tie good
tinies continue, for they coula lion sali
tic goode tiîoy bougit at it fair profit
en etippoeing thoy had ta pay a eligiitiy

advaned prico, for thun.

"A GOOD SUGGESTION.»

Eîditor lracler:
Sii,-In loekiug over your valtiahie

journal, which I thiuk, withont flattery,
is certninly meet. creditahlo te Caundian~
onterprise, 1 have often been struck by~
thle fact t-bat tie jewoiry t-rade, for whom
it le PrincipallY iutended, de net ta<e
more interest ln it. IL sceme ta me that
we have in Tait TitADi a mcdium, for tho
interobange cf ideas hearing ou cur busi-
ness that wovabeoula net fail te tako
advantago cf, anid that if thecaeitar cf
Tox TIIÂDEI would allow us a certain
amouint cf spaco in Uic comumue cf hie
papor, iL migit dovolop a goed deai cf
latent talent nmong cur jewciers that
thoy nover hefore euepected.

1 Seo no reason wrhy we in Canada
aboula nct bo fully abrenst cf eur aîtls-
min 1 the Stat-es and Eiighiud inl this
partioniar, and we aIl lcno % t-batjoweleri
in batb thoeo countnies net cnjy wvrite for
theirjournais, but vrite weli on nearly
every subjoot connecte with t-he trade.
1 wculd lilce te kuow, Mr. Editer, wlint
yen think of this itica, and if practicable,

would you givo ue the emali amount of
spaowe couldUeo reguIariy? Trueting
ta geL a favorable anewer from yau, and
that the trade in Canada, generally, will
fall i îtlî t.hie Mdn, of mutuai improvo-
mont by interobango cf ideas.

1 beg ta romain, yours traly,
IlHAILTON JENVELEii."

THE DIAMOND DRUMM.
Tho diamond drnmmor,,acoordinEr to a

recent writer, is, a 7081 gouiue. Ho je
eaid te lio lees enoumbored by baggagc
than any cf the drummer fraternity.
Evory ounco that ho carrioe is Worth a
good deal marc thon iLs woight in gold.
Ho ie tho arietoorat cf the drummers. A
eharp, and oxperienced member cf thie
profession je quito sure ta hoe a partner in
tic bouee ho travele for, or ta receivo a
haudromo salary and expese, ana a
liborai commiesion nu bie traneactions.
Tho beet diamoua drummer dose net
oxpeot ta reiy ou reguiar ouetoers for
hie trado. Ho ie a sort of guerrilla, who
inetinctively knows where te find the
boet purohasore for hie goode, wbich lire-
supposes an acourato knowledge of the
business and ite ppssibilities in ail parte
cf the country. lie muet hoe a thorongh
expert-iii gome, having a full knewledgo
cf thoir production, the fielde wliero thoy
are found, thpir cst, celer, shape and
lustre, aria beablo te doteat the slightest
variation in tho-shado of precieus atones.
A rare diamond which lie bas once seon
he will nover forget, ne niattwr what
change may have been made ini its set.,
ting. Ho cau tell hy its outting whether
the work wPs done by an Anierican or -a
European lapidary, and some experts can
oveu recognizo the cutting cf speciai
artiste, in the forme.-ana fashions which
dietinguieli tho work.

But the diamond expert is aise profi-
cient in tho fashions ana styles of jowelry.
Ho muet know the Moest apprepniato
settinge for ail precoue atones, for these
add grently te tho saicable value, eepec.
ially of the diamond. The diamond
setter ehould hoe an artist cf great taste
ana powers cf discrimination. Au erdi-
nary jowoler ie apt te destroy the beauty
cf the Stone hy clumsy workmanehip, or
te hide its briliancy by an attempt to
diepiay hie own akili. Tho reai artist
who knows and loves tho diamond for ites
rare brillianoy and purity, wili surroundt

il and colori as shahl onhauco ite
perfection aud boauty. By virtue cf suci
knowlodge as tus ich diamond drummer
is ofton enablod, ta huy a rare Stone,
whiob appoare absoiutely ugly in t-be
sotting that seme bliiekemiti bias given
it, but which iii ancthor gari ehinos eut
replendontiy, challenging the admira.
t-ion cf tho werld. In regard te pricce cf
ail kinde cf geme lie je neyer at a lase.
Ha doos net ndod te place a dianiond ou
the ecaies ta daermuino ite weiglît ; a
single glancoo a% it will oBtabiieli ite quai.
ity anil value.

The diamond drumme' chief oustoin.
ors are jewelere ana the diamond, dealers
out of tewn. New York ie the centre of
tie American diamnond, trade, but t-bore
are severai deaiers ini Chicago wlio inako
a epeoialty cf t-bis business, and sovera:
experts are oniploed hore. Sanie dlia.
monde are imported direct ta Chicage,
t-he wcarers cf diamonde boing ou t-ho
inoreaso bere. A cousiderable number cf
Chicago ladies have very valuablo sote of
dîamond jewelery, ln wii they have
invcsted net aloîîe for di@play and (irù~s
purposes, but for thc eafety of their
property. IL je a tirovalent idea t-bat
diamonds will always hring thîcîr value
ini cash; and this le truc to a certain

exetthoutyli euhject te trido modifica-
tions. "lMine uncle," fer instance, wbile
cbarging int-ereat on money ho wili Joan
on a Lhoueand dollar set at fivu or six per
cent. a month, will value Lte property at
nct more than $500, and it je soinatimes
difficult te find purchasers for expansive
atanes. Tha drummer, whc actualiy
kuows; the market, je the useful middle-
man in such transactions. From tho
local dealer lie receives ordere for epecial
nets cf single ernaments whioh t-bey have
been, commiesioned te procnre. This
secial order hueinebs je a very important
feature cf the trade. IL- cften takes
Monthbe ta fi11 oue satiefaotorily, and one
drummer spent, two yeare lu getting a
nmatchi for a solitaire ear-ning for a lady
who oa lest one cf bora, obtaining in
Uic end what ho had every reason ta ho-
lieve was tho identical diarnond sic hiad
beau bereft, cf. Most drummers carry a
littie saok with ail Uic way frcm $10,000
t-o $50,000 Worth cf unset Stones in it,
for the purposo cf mat-ahiug lest cnes and
furnishing sets t-o 2atisfy the caprice of
ultra partioular buycrs.

The sales t-o jeolers are generally cf
mounted gems cf tho neweet, fashione.

it ivith euai delicato yet luxurions mater- Ccmnmonly the jeweler huys these for


