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sacurity bas been examined by the com-
pany's own inspecter. The Freehold
Loan and Savings Co. is under the man-
agement of a Board of Directors of in-
dependent means and of extensive busi-
nes experience individually, who are
largely interested in its success. The

.manager of the company, lon. C. S.
Wood, is toc well and favorably known te
require any notice at our hands.

(jUTTING PRICES.
Since the publication of the Montreal

hardware firm's cirbular some weeks
ago, ollering te sell goods at whatever
price the person addressed might choàse,
we have heard of repeated instances of
cutting prices. A subscriber in New
Westminster, B.C., writes us that lie can
buy certain goods from travellers much
below. the quotations in our tables of
prices current. There is doubtless good
ca:uee for compltint in this respect.
The practice of making "leading lines"
is not as yet confined exclusively to
the retail trade, but when a whole-
sale bouse cuts prices all round it is
usually because it is driven by necessity
oe realize upon goods in stock; whien a
étailer does se it is chiefly because he
cön templates leaving for fresh fields and

Psasturea'nèw. It is an open secret among
the trade that the time settlenents of a

yèsir or two ago have severely tried what
litile stréngth remained to the one or
two bouses who were obliged then to
crea indulgence at the hatids of their

éadditors, and matters have net been
ikiprÔved'by the Thomson failurerecently
in Toronto and the Phillips failure in

òiibhta'al. The smaller hardware houses
ie not, however, as much te blame in

follewifii the example as some of their
largern*eighbors. A Case in point occurred
a few 'days ag. Two ihiolesalé bard-
wio'.and'metal marchants had each an
ôpportuhity to buy ex-ship a qu'antity of
block tin at 19 cents per pound. A day or
two afterwards the younger merchant,who
his'riot as yet perhaps amassed quite as
much worldly wealth as his neighbor,
offered te sali some of the motal to a
customer. Being asked the price he
thought it would not be too much to de-
mand a profit of two cents a pound, or
ab6tut 10 per cent, and so mentioned 21
cents. The customer replied that he
couid'do much better. Knowing that
tliere was only one other man in the citv
wlohiad bdulht it, the wholesale dealer

a77 1 Iov much better?-A cent a
pounid ? Yes," replied the custoiner,
"ntI another cent on top of it." The
ela'or oLiôlsalee dealer had, it appeared,
actualÍy sold the tin for the very price

he paid for it. The cause or causes for
eutting prices, or selling goode for the
mare sake of selling, cannot apply in the
case of the merchant referred to, unless
it be referable to the practice of " leading
lines."

It is net in hardware alone that prices
are eut, defying any attempt at accurate
quotation. Dry goods merchants are at
a loss to explain how it i8 that some
bouses in the trade can sell for 21 n., 230.
and 25c. per yard fiannels which whole-
sale houses of the highest standing can-
not buy for less than a cent a yard over

-these figures. It is wonderful how they
do it-but they do. It is well known
that certain staple articles are beingmade
"Ileading lines " of by firms liere and-
there, but it is rare to find prices eut 4
to 5 per cent below cost.. Travellers
occasionally ask te be allowed te make
'leading lines" 'of half a dozen samples
of certain goods, but experience bas
shown that while they cati rush orders for
these, the goods whicb should bring a
profit are almost wholly neglected. Re-
tailers are not always misled by such
methods; they generally conclude that
where a wholesale house or its represen-
tative cuts prices on one or two ataples,
the prices of which are well known, it is
done with the expectation of at least
making up the difference on goods with
the value of which they are net so well
acquaintead.

The general complaint is that prices all
round are Bo low that there is but little
profit in more than one department of
trade; it is always difficult to retrace
one's steps along'the declivity of a fa]ling
market when the time is at hand for a
turn in the bide.

THE CANADIAN PACIFIC RAILWAY.

The Jerald of yesterday contains a
communication fron " A Citizen" suggest-
ing a new scheme for raising the amount
required for the completion of the
Pacifie Railway. After, in his introdue-
tory remark treating at some length the
difficulties that have had te be encoun-
tered since the work' was originally
projected, and assuming that there cani
be no difference of opinion as to the
riepessity that exists for the rond being
finished and operated, the writer pro-
ceeds to subinit a scheme for raising the,
amount required. It is in brief that
bonds at long dàte should beissued on
the security of the whole property of
the company, including the 'road and
landes that these bonds'should-be guar
anteed by the Govrnmeiit to theextent
of 3 per cent, àhdlby'the compiny 2!per,
' cent additional, and that the Government

should accept such bonds in paymentof
their òwn cliim. In order to give't1ém
greater curr'e*ny it'is proposed th'stli y
should be recèivable in'payiïent ofl d
at 110 or ten per cent lremium. Tlhe
loan would be raised, either by bonds
with coupons attached, or in tÉe form
of registered bonds, but the lands would
be sold through the Government, which
would receive the bonds or stocléin pay-
ment. The mode of raising the money
that will be required, we may observe, is
not the immediate difficulty. The deniind
of Quebec for a new line is whiat isbo'kà-
ing theway to a satisfactory arra gemen t
with the Canadian Pacific Co. Wen tha
difficulty bas been surmounte:, we f1
assured that the Goverimint andI te
company will be able to concur in a sti-
factory plan for raising the required loïn,
and that they will give every coniéi-
ation to the suggestions of "A Citiefnh.ý'

LOANS TO NEW YORKERS.
While it is generally known that ciua-

dian money seeks investment to a consider-
able extent in the principal commercial
centres of the United States,, limited chiefly
by the demands upon our banks at home,
i may be npws for some people te learn
that New Yorkers have begun to make
their appearance as borrowers in the strats 0f
Montreal. Apiart from the regular c sg
of the banks, bere is a considerable csiaslf
borrowers who are obliged to have reouýrs'io
private lenders, who are prepared to furniéh
monsy to turn corners at a high rate of inter-
est. It is well-known that the promissory
notes of ail classes of dealers are bought and
sold i New York, without recourse, a practice
butlittie knownin Canada. New York mer-
chants whose circunstances are loweriirg and
klnown to the street, deem it -inadvisable to
place fùrther paper upon the nrarket, aà 'eir
willing to pay double interest rather than fòrce
further issues. Ona instanoer as coma o our
notice wherc the 'New York, borrowcr; bas
chosen te pay 25 per cent for a ail
monthe' loan-a round suni-rather than
furthertest the credit of liis house at hôme. it
need scarcely be said t-hat nette of the chlar-
tered bÙnks are engaged in this kind' tf bct i-
ness, but there is no lack, neertheless, of cus-
tomers and "shavers."

Tua Ingersoll factorymen and their custo-
mers want to' know who is runiing the cheese
market of the district. A bort tins a.ese
as to avoid confusion, and for ot er reao a
the trade afier consultig with Lond n,
Woodstock, Guelph, and othier dairy'sections
of Canada, decided uiion substituting. a: fort-
niglitly for a weekly cheese market, but this, it
appears, did'fnot suit the Alunicip.i Courici!.
which, " acting in the interest of a free ê'id'
muual.y advantageous excliange of¿ dairy.ï:,
products benween buyer and seller, hla's de-
cided te continué the weekly chaie ser'hét
on everyTruesday duririg theseasobi as heretq-
fore," .ayor Noxni'as circular, from Whiciia
above is an ex ict, es ;on f oàae -thàt
"tll,,and zebiable repotsiof ah prjheipil

airy tnarkets of the world will be supplied to
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