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THE JOURNAL OF COMMERCE-FT.NANCE'AND ’;I'NSURA’NCE :

'secumty has been exammed by the com-
pany’s own inspector. The Freehold
Loan and Savings Co. is under the man-
agement of a Board of Directors of in-
depéndent means and of extensive busi-
ness experience individually, who are
‘largely interested in its success. The
manager of the company, Hon. C.8.
‘Waod, is too well and favorably known to
require any notice at our hands.

CUTTING PRICES.

Since the publication of the Montreal
hardware firm's circular some weeks
‘ago, offering to sell goods at whatever

" price the person addressed might chaose,
we have heard of repeated instances of
‘eutting prices, A subscriber in New
Westminster, B.C., writes us that he can
buy certain goods from travellers much

" below. the quotations in our tables of
iprices current. ‘There is doubtless good
caze for eomplaint in this respect.
The practice of making ‘leading lines”

is not as yot confined exclusively to’

the retail trade, but when a whole-
sale house cuts prices all round it is
usually because it is driven by necessity
to realize upon goods in stoclk; when a
" tetailer does so it is chiefly because he
ontemplntea leaving for fresh fields and
past.ures néw. Itis anopen secret among
the tmde that the time settlements of a
yetr or two ago have severely tried what
ht.&le uhength remained to the one or
two 'Loiises who were obliged then ‘to
c¢rave indulgence at the hands of their
oreditors, and mattérs have not been
itiproved by ‘the Thomson failure recently
in Toronto and the Phillips failure in
Mohitréal. The smaller hardware hovses
ate o, however, as much to blame in
followiig ‘the example ‘as some of their
lafgerneighbors. A case in point occurred
a féw 'ddys ‘ago. Two wholesale hard-
warg'and melal merchants had eachan
opportutiity to buy ex-ship a quantity of
block tin at 19 cénts per pound. A day or
two afterwards the younger merchant,who
has'riot as yet perhaps amassed quite as
much worldly wealth as his neighbor,
offered to sell some of the metal to a
customer. Being asked the price ‘he
thoughb it would not be too much to de-
: mand aploﬁb of two.cents a pound, or
aboub 10 per cent, and 80 mentioned 21
cents.‘ The cusbomer replied that he
could do much better. Knowmg that

: there Wag only one other man in the city

who hnd bou;,ht. it, the wholesale dealer

. asked—-“ How much better 7—A  cent 8
poulnd P Yes,” replied the customer,

“und anothercent, on top of it.”” The

elder. wholesnle dealer had, 1t anpeared .

uobuaily sold the tin for the 'very puce

he paid for it.

mere sake of selling, cannot apply in the
case of the merchant referred to, unless
it be referable to the practice of ¢ leading
lines.” ‘

It is not in hardware alone that prices
are cut, defying any attempt at accurate
‘quotation. Dry goods merchants are at
aloss to explain how it is that some
houses in the trade can sell for 213a., 23c.
and 25¢. per yard flannels which whole-
sale houses of the highest standing can.
not duy for less than & cent & yard over

“these figures. It is wonderful how they
"do it—but they do. It is well known
that certain staple articles are beingmade

there, but it is rare to find prices cut 4

Yo & per cent below cost.. Travellers
oceasionally ask to be allowed to make
‘s leading lines " of half a dozen samples
of certain goods, bub experience has
shown that while they can rush orders for
these, the goods which should bring a
profit are almost wholly neglected. Re-
tailers are not always misled by.such
methods ; they generally conclude that
where a wholesale house or its represen-
tative cuts prices on one or two staples,
the prices of which are well known, it is
done with ‘the expectation of at least
- making up the difference on goods with
the value of which they are not so well
acquainted.

The general complamt is that prices all
round are so low that there is but little
profit in more than one department of
trade, it is always difficult' to retrace
one's steps along'the declivity of a falling
market when the time is at hand fora
turn in the tide. o~ :

THE CANADIAN PACIFIC RATLWAY.

The - Herald of yesterdsy contains a
communication from ¢ A Citizen" suggest.
ing a new. scheme for: raising the amount
required for ‘the completion of the
Pacific Railway. After,in his introduec-

difficulties that - have had to be encoun-
tered since the work’ was -originally

be no difference -of opinion 'as to the
~recessity that exists for the road - bemg
-finished snd . operated, the. writer pro-
amount ‘required, Tt

the security ‘of the. whole -property of

landsj that: these bondsshould be “guar.
‘anteed by'the Govemment to'the'extent

The cause or causes '{‘Ei"
cutting prices, or selling goods for the.

“leading lines”’ of by firms here and -

tory remurke treating at some length the

“projected, and assuming that there can

ceeds to subinit & 'scheme for raising the:
ig in"'brief that
bonds at long date should be issued on-

“the company, ‘including the “road ‘and”

‘of 3 per cent, and by the compény- 2'per-
"cent additional; and that the Government

‘above ‘ig:in.- exifict,'goes On i'to

should be recewa,b]e in’ payment of” lnnd )
2t 110 or’'ten per cent premlum. The
loan would be raised, either by bonds
with coupons attached, or in the form .
of registered bonds, but the lands would"

be gold through the Govemment, which
would receive the bonds or stock'in pay-
ment. The mode of raising . the money
that will be required, we may observe, is -
not the immediate dxf‘ﬁcu]ty The demand’
of Quebec for 4 new line is what is block' :
ing the’ way to a smsf‘a.ctory armngement
with the Canadian Pacific Co. When thv.t
dlﬂiculty has been surmounted, wo feel
assured that the Govel'nment, and the
company will be’ able to concur in'a satu-'
factory plan for ratsmg ‘the requxred loan,
and that they will give every cons
ation to the siiggestions of A Citizen.” -

LOANS TO NEW YORKERS:

While it is generally’ known that Oana
dian money seeks investment to a considér- -
able extent in  the principal commercial
centres of the United States,. limited chiefly
by the demands upon our .banks at home,
it may be news for some people to learn
that New Yorkers have begun to muke,
their, u.ppenmnce as borrowers in the street.s ‘of )
Montreal.. Apart from the regulat o Rt
of the bnks, 1here is o considerable clnn of }
borrowers who are obliged to have recourse o
private lendors who are prepared” to furmsh
money to turn corners at a hlgh rate of mter- .
est. It ig well-known that the promxssory

" notes of all clnsses of dealers” are bought ‘and

gold in'New- York without recourse, a practice

but little known in Canada. New York mer-
chiants whose clrcumstauces nre ]owermg and

Known to the - street,
place further paper upOn the mnrket, and ‘it
willing to pay double interest rather than’ force
further issues, One instancehas’come to"our

" notice where the ‘New - York  borrower has; . -

chosen to pay 25 per- cent - for a six: -
monthe' loan—a round: sumi—rather. than»
furtber ‘test the credlt of liis honse at home It
need scareely be said that none of the
tered banks are engnged in this Kind of b
ness, but there is'no lack, nevertheless, of " ciilg~
tomers and " shavers " o

. .
TBE Ingersoll factorymen and | their custo-

‘mers want to koow who is ruunmg the cbeese :

matket of the ‘district.
as to avoid confuslon, and, for other reasons

the' trade . afier. consu)tmg Wwith Lo .5(:1,, '
Woodstock, Guelph, and “otlier dmry sec ions

of. bnnadn, decided uyon substituting., a_fort-

mghtly for a weekly cheese market, but this, it

appedrs, did “not /suit the Municipal Coungil,’

which; “acting .in the interest. of & “free 'and
mulunlly advantageous exchange . of ;dai
producta between uyer, and sener,
cided to:continue the weeklv cheese minrke
on every, Tuesday. durmg the season, a3 hergtq‘ ¥
fore.” Mayor Noxous clrcular, from whi h'the;
state
* tull .and .reliable; repurthofgzhe».pnhcxppl A
dau'y marketu of. the world will’ be nuppl' :




