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rra how the work of the Life Insurance man cmn- En .ition. 
pares with that of the lawyer, the doctor or the 
minister A successful agent must, like a 1 pro­
fessional men. he fitted for his work by careful study 
and diligent preparation. Like the lawyer, he t ' 
i" apt m argument and lucid in explanation. Like 
the physician, he must be able to correctly diagti 
the case he is working upon so that he mav preset ,e 

effective remedy in the shajic of a poln> 
the necessities of his patient, 

has been effected he must keep 
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Final Choice.A Definite and

In choosing a profession the choice usually must 
he definiu- and final. So it should he with a Life 
Insurance man. Having chosen ‘he profess, m of 
1 ife Insurance he should make up his mind that 
'h’dl he his life work ; that he is not. engaged in . 
for a few weeks or a few years; and. indeed, no real 
succe- can ever he achieved by any agent who dm s 
not have this determination implanted firmly » 
mind And when we speak of the >ucces iu 
agent, be it understood that we do not, by^anv-means 
indicate only the man who makes money for him 
s..ir i„ profession whatever are the oppor­
tunities for gathering individual wealth greater ian 

, r l i t beyond this there is no profession which 
»o Tenuously'requires and so abundantly rewards 
honest, diligent service, uprightness of character an 
soundness of judgment. The successful Life Insur­
ance Agent necessarily acquires a competence 
addition to this he becomes, as the year* go '..

! friend and counsellor of an increasingly large nun
If those who claim that Life Insurance is not a ,)Cr of people who look h> him for advice » ‘ what 

profession would qualify their objection by saying lru.t his judgment ami) F"’''^cut of'dieiV l.usi
that it is not a profession except so far as it is coin js rCalIy the most im|»>rt.int
ixised of diligent and faithful agents—in other words ness lives. ___ • .. „r„fession—a
that the character of the agent determines whether Yes: indeed, Life Insurance • 1 
he is truly a professional man or a mere salesman noble profession, 
we might be led to agree with them. An unfortunate 
defect in the majority of men and women is that they 
only do their best when under the spur of direct 
necessity or under the direction of some superior.

the most
that will fully meet 
After the insurance
in touch with his policyholder and see 
healthy condition of mind which led h'm ‘0 msure 
his life is still operative to make him continue us 
insurance as the premium payments fall due l.ik 
the clergyman, he exhorts Ins bearers to thrift to 
self-sacrifice and to the observance of the sacred 
obligations that family ties bring into the life of 
almost everyone. Again, like a clergyman the age» 
brings hope and comfort to the family in the bitterest 
hour of Ifcreavement they ever experience.

The Determining Factor.

for the Urbaine Fire of l’aris: —Suggesteff motto 
I ••Manners makyth man."
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