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Ghitorial.

A NEW IMITATION IVORY,

Every person in the jewelry or hard-

ware trade knows by experience that

Ivory ie geiting scarcér and higher in

price every year, and it seems to be only

8 question of time when it will be bayond
the reach of all except the favoured few
who enjoy ** a prodigality of wealth be-
yond the dreams of avarice."”

We pointed ont in one of our editorial
articles about & year ago, that the great
want in this line was somse substitate for
Ivory that would closely resemble it and
etill bo low in price and impervious to the
effects of heat or cold. The only substi-

_totes at present in tho market ars hard
rubber and celluloid, but while the for-
mer is first-class in every other respect
its color (black) bars the way to its
general adoption. The color of cellnloid
is fairly white, bat it lacks the good quali-
kea of the bard rubber inasmuch as it
soon discolors and shows the slightest
scratch.  Corld any percon invent hard
white rubler, they would not only bave a
msgu.icent substitute for Ivory but an
in7ention they wonld, if properly handled,
prove more of & bonanza jhan many a

gold mine. Woe aro glad to hear from our
osteemed contempozicy The Ironmorger,
that English enterpriso and invention
have practicaily solved this difficulty and
that to-day there is being manufactured
in that conntry an imitation ivory that
can searcely bo distivguished fromt the
genuine article. Says the Ironmonger in
an editorial article: *If, howover, 8
sample of & new composition which has
beent submitted to usisall thatit appears
to be, we have no hesitatica in saying
that tho -Gordian koot has been cut,
and that Ivory has for the first timebeen
j artificially imitated with snocess. This
| 8ubstance we have seen in the shape of
| 8 bandle fitted to an ordinary table-knife,
and, except by the closest examination,
it would be impossible for aun ordinary
person to distinguish it from an ivory-
handled knife of the best class. Wo have
arnved at this conclusion after inspecting
the knife both by daylight and by gas-
light. Hitherto the so-called examples
of imitation ivory have beem, whataver
their hine, damned at first sight by the
dead opaqueness which is the charaoter-
istio of putty, and which, to everybody at
all fanmliar with the somi-transparency of
the surface of ivory, was alone sufficient
to brand it as a failure. The new na-
terial under mnotice is innocent of this
cardinal defect. It {skes & beautiful
pohish, while directly underneath the
glossy surface there is something of that
partial transparency which is most pro-
nounced in ivory of the rarest kind. This
quality is by no means so conspicuous in
the imitation as in the real thing. If a
handle of Angola ivory is held to the
light, the tang of tho blade is plainly
visible from bolster to point, and even
when lying on tho table the mark looms
through the creamy hafting, like the
central vein at the back of the hand. In
this new substitute ths fang cannot be
discerned before the strongest light ; and
while this will always be a sufiicient test
of real-ivory, this ‘ shori-coming™ may
bo regarded as being an advantage.”

The above reads well and it seems as
if tho new arucle will fill the bill in every
respect. If it does it will be & good
thing for the general public who want to
put on a certein amonat of style in the
matter of whito handled cutlery without

paying tho long price at present demand-
ed for tha real ivory. Of course this new
substitate is yet in the experimental
- stago and-we await further development
with interest.

BILLS PAYABLE.

Elsowhero will bo found a lettor from
an esteomad correspondent in another
city, who complning and apparently with
a good deal of cause, of the way in which
somo rotail merchants look after, or
rather neglect to look after, their paper
when due. Nearly four years ago wo
took up this very same subject and we do
not think that a repitition of the gist of
the article would be out of place at the
present time.

It is cortainly an important subjeot and
all tho more 1mportant bacause that in
these days of modert enterprise when
merchants like every one else havo to dis-
count the future, & man'e promise to pay,
if put upon paper, possesses & certain in-
trinsic value, which business men are not
slow to take advantage of A merchant’s
promissory note like any other article of
merchandise has a ocertain valuo, and
this value depends entirely upon the con-
fidence which the purchaser bhas  the
ability of the maker to redeem it. The
paper of a merohant wbo has capital
enough to run his business, and the repn.
tation of meeting his notes promptly as
they mature, is always in demand, and
as a resalt his credit stands him in
good stead when he comes into the whole-
sale markets to purchase the goods
necessary for him to carry on his busi-
ness. A merchant's credit now-a-days
depends almost entiroly upon his method
of meeting his payments, and no more
certain commercial barometer counld be
desired than that furnished by his method
of desling with this matter.

Credit is o delicate plant, and one
moreover that requires to be carefully
watched and guarded in order to keep it
healthy and floorishing. Many o dealer
who is probably « good enough,” for all
he owes, has succeeded in almost ruin-
ing his own credit by sheer carelessness
and neglect of ordinary business precau-
tions, It he has a note matariog, it is
vot only possible, but extremely probable
that he is en’irely ignorant of its amonnt,
and the fay on which it is dne. If ho is
aware of these facts he may probably put
off hunting np funds to mest it, until it is
too late—the result in either case ig that
he is forced to piac limself und racom-
pliment to the Tolesale dealer to pro-
teot it for bim or it ig protested for tho
noa-payment, and his credit irreparably
injured. Now, no merchant fit o be in
the business at all, wov'd ever desire bis



