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the following, being interrupted fro-
quently by cheering and applause :

For proaident .

G. L. Cairns, 1,121,

L. Wilson, 602,

Majority for Cairns, 459.

For Vice President :

J. 1. Morin, 1,077,

Gceorge Forbea, 640.

Mnjority for Morin, 437.

Treasurer—F. Birks, acclamation.

Dircctors clected—D. Wantson, 844
votes, Jamoes Armstrong, 810; Max
Murdock, 674 ; F. X, Do Grandpre, 614;
M. E. Davios, 862,

The chairman in retiring referred to
gratelul terms to the honor done him
in the various positions he had held
in the Association, and, in concluding,
thanked his fricnds for the fact that
mark was the occasion of quite a little
mark was the occasion ol quite a
lively little battle aflter tho io-
cowming DProsideat, Mr. G. L. Cairns,
bad taken the chair and fingered the
officiat gavel.

Mr. Caines in doing 80 thanked the
Asgocijation for the honor done him
fn a few appropriate words, and ex-
prossed the bope that now the battlo
wus over everyone would bury the
fiatchet. Unfortunately, us subscquent
developments proved, this advice way
not accepted.

When the new President concluded
Mr. Galbrajth jumped to his leet and
took cxceoption to the remark of the
retiring President that he had never
suffered defeat. With fire in his cye
and every hair of his patriarchial whis-
kers bristling with aggressivencss, he
demanded i AMr. Hughes intended to
cant any reflection on those members
who had suffered defeat, If so he would
have Mr. Hughes to know thut just as
good mcu an he had stood and suffered
delent. This definnce was greoted with
disapprobation by the meceting, es-
peeially as Mr. Hughes in strong terms
disclanued any such intention. He re.
gretted that his renarks had been con-
strucd that wey, for he meant ouly to
cxprees his gratitude to his friends for
what they had done for him.

Mr. Galbraith had a little wmore to
say, and, to crios of “sit down,” he
persisted, amid a regulnr pandemon-
fum in saying it. He repeated that if
he was & delfeated candidate ho would
connider Mr. Huglies' words n reflce-
tion on himecl!, aad it was just as well
that it was explained.

The exciteruent sudbsided for a spell
after thiv exhibition, and Mr. T. H.
Morin, the Vice,President thanked the
Associntion for the honor conferred
upon him.

Then Mr. David Wateon procecded
to light the torch of wrath in earnest,
and the proccediugs became decidedly
interosting.  After some geaneral ro-
marks cxpressing his thanks, and con-
iveying tho amssurance that he would
ever have the intercata of the Associa.
tion at ticart, Mr. Watson wceat on to
refer to some circuiars that had been
sent out during the reecnt contest.
There was no outburst until he had
characterized this action as disgracelul
and then it was casy to sce that thero
was music 1 the ajr. Mr. Watson re-
gretted that the contest for president
had this year taken that form ; but he
hoped and trusted that every member
of the Amsocintion would put his foot
down upon the system o! canvasswug
for votes, and schding out private
dodgers. He thought that, above all
things, they ought to be honorable.

He had looked upon it as an honor to
belong to that Aseociation, and he
tooked upon it still as an honor. The
meinbers ought to be very guarded
that they didd nothing which would
staun in any way the character which
that Association had borne lor years.
The merchants of the city would not
come forward for positions, as ja the
past, It the tactics of late yenrs con-
tinued to be followed out. He hoped
from that time forward every member
of tho Asgociation would act straight-
forwardly and honorably in conncction
with the election.

He bhad uo sooner concluded than Mr.
Callahan rose to his fcet and denounc-
cd Mr. Watson's remurks as uncalled
for, amid marks of disapproval and
divsent from the different parties. Un-
less Mr. Watson would take them back
and show that there had been aslur
cast upon the Associntion in the late
contest, he had better apologize for
what he had sald. Mr. Watson said
that he bhod never asked for n vote,
but was he cognisant of the fact that
there were sp army of men working
for him.

Mr. Watson—1 was not cognisant of
any such tling. [ say again, I author-
ized no oune, I asked no oame, and I
aeither autbhorized nor gave any right
to unyone to do anything of the kind
ou my Wehall. I hope that {s satis-
fuctory.

Here the new President, who waus
evidently nervous at the difficult ini-
tial task that had been imposed upon
him, got in a plea for the funeral of
that hatchet. The obsequices, however,
were deferred untit Mr. Wood, Mr. Har-
ris, Mr. Gormley, nud others had given
their opinjons.

Mr. Allao arose agawn and remarked
that he had onc of the circulars in his
pocket, and was proceeding to speak
at length when the Promident ruled
all discussion out of order until there
was something before the char. Mr.
Allan replied to this by a motion, sec-
onded vy Mr. Freeman, that the cir-
culur be produced and read. This made
everyone Jook anxious, and there was
o painful Jull unti) Mr. W, Percival, sce-
onded by Mr. Hughes, proposed a mo-
tion which carricd out the funeral re-
commended by the President in approv-
cd style. It was a motion 1n amend-
ment that the circulars be tabled, and
they were by an overwhelming ma-
jority. It is neccdicse to remark that
there were few mourners, and that
the combined eigh of relief wase audible.

The report ul the trustees o! the
cducatioanl fund was read. It showed
that there were now three children at
school, one at the high school, Mont-
real ; one ju Newfoundiand, and one in
Liverpool, Eng. This left five vacan-
cics at the disposal of the board. The
treasure! ‘s statement showed that the
reccipts Lad been $201.44, and the ex-
penditure $78.14, lcaving a balance
in hand 6 $:13.80.

With the éexception of Mr. Fred.
Hughes, who took the place of Ar.
David Watson, who retired, the old
board of trustees waa renominated.

In accordance with notice, Mr. S.
Woods moved * That no investment
of the Associatioa’s funds be made ex-
cept in lirst mortgages on real eatate
or its cquivalent.'

This was scconded by Mr. George
Forbes, and agreed to.

In accordance with notice, Mr. W.
Percival moved ** To aunul section of
clause 3, article IV., reading as fol-

tows: * Tho nomination of candidates
shall be made in writing, with the sig.
natures of at least aix qualified mem
bers of the Arsociation, and the names
of six proposers shall appear as such
fon the voting paper.

After a Vbrie! discussion the motion
was voted upon and lost.

A vote of thanks was then accorded
the ex-president for his services whilst,
W ollice, and the busincess portion of
the mecting was at an end.

The papers for the coming year were
then disposed of to the highest bidder,
Mr. J. H. Morin acting as auctioncer.

STUDY CUSTOMERS' WANTS.

Some of our subecribers say that the
best trade of their town or scction is
diverted from them by large city re-
tailers, who send catalogues to cus-
tomers, and thus secure o patronage
which should come to them.'* Others,
who live near large cities, xay that
‘“their finest trade goes to the city
retailer.”

While is is impossible to stop city
merchants from catering to the coun-
try trade as tuey may sre fit, yet, it
they can scnd out their catalogues to
reuch the trade you speak ol, you have
& liko opportunity of mailing to your
trade samples of such goods as they
send for to the city. In the first place
fumiliarise yoursell with the wants of
your best trade, their peculinritics,
tastes, and their purchusing capucity.

Every lady expends a  certain
amount on dress every season, and the
cleas you speak of want the best. By
catering to this class, and there are
muny in every commumty, you will
secure gome of it. Endeavor to get in
touch with them, learn their wants,
and then aim to supply them. When
you buy your stock ,nlways keop in
mind what styles and grades ot goods
are wsed by the best, medium, nund gen-
eral trade of your town and section.
When you come to the city to select
your spring or fnll stock, before doing
%0, drop into the leading city retail
stores, just the class who send out
catalogues, and see what they are sell-
ing. Many of our near-by and state
trade do this.

It is necessary to make your store
as attractive as posesible, and so do
everything you can to contribute to
the comlort and pleasure of your lady
customersy This goes a great way.
Every courtesy and attention tell. Wo-
men rule the world of trade: cspecial-
Iy in dry goods.

The out-of-town merchant has the
same stock to sclect from that the city
retailer has. The only dilference is,
when be can use one hundred picces
of certaia lines of dress goods you may
only be able to sell one or two. You
can buy a pattern o! different’ lincs.
You must be able to gauge the guan-
tity by your knowledge of your trade.
The means of ordering goods arc such
that you can quickly replenish your
stock, in any and all lines. You have
to keep n well-assorted stock in order
tJ hold trade. When you come to the
city go to tlhie jobber or importer who
has the largest and best-assorted lincs
to sclect from. If you don’t keep the
cless ot goods your trade demands,
your customers will go elsewhere aud
purchase their supplies.—Chronicle.




