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either an old English word basely applied to those whose rusticity waflts polis
or which signifies, we believe, a Dntch peasant of an awkward and unpromîsîî
exterior, frequently painted by Teniers and Ostade as indulging in the selfi
occupation of getting quietly or noisily drunk. Bears and cubs differ only
age, both being roughi and ungainly ; ne being savage andi the otlier unlicke
Do our young men deserve those names ? Would it not be easy for themn
avoid having themn bestowed ? Do they trv to make themselves uiseful ar
pleasant ? No doubt niany do so, but mutual accusations of ili-temiper ai
selfishness are pretty general among brothers. Pleasant they niay be b
it is said they keep their good humour for strangers ;their fun, brighit talk, ai
conversation not for home use, but for their companions abroad. The eXCLL
is that at home they are troubled and duli ; but home is a place where ail tl
charities should be exercised ;and the more they are so the greater reward
li reap.

How much trouble îvould be avoided if brothers and sisters determined 1
be niutually forbearing and kind !WiVth young men-for smnall boys are fr
quently very good-natured-there is about tl'e period of manhood an acce
of consequence, îvhich malles themn overbearing ; and in trying to gain esteeni
they lose it by their awkward manner. They offend generally more by wai
of thought than by want of feeling ; and the gentlewomcen of their familly a]
quick to notice their want of courtesy and ])oliteness, from the fact of beini
treated, when in society, with much deference and politeness.

But the courtesies of home, or, as 1 have named themn truly, the charitie:
should begin with the head of the famnily. It is astonisbing how littie this fa<
is acknowledged. The first quarrel between a married couple bias been bype
poetically called, by Mrs. Gore, I think, Ilthe fint grey hair in the golden loch
of Cupid." When persons begin to qu'arrel at home, they frequently do nc
know îvhere to stop. After the Fail, Milton describes the first pair jangling i
Paradise :

Thus, they in mutual accusations spent
Thie fruitless hours, bat neithei sclf-condernning
And of their vain contest nppeai'd no endi."

This is an epitome of too many domestic quarrels. It leads to no gond
it embitters life, ivastes tinie, drives away love, and niakes life a burden. It i
for the man, as the stronger-as having generally seen and known more of th
world-to set an example of forbearance and courtesy. The wvoman niust be
r-ara avis indeed who îvill not yield to good-nature and kindness, and certainil
most women may be cleverly rnanaged if the husband îvill try to do so. It i
no loss to his dignity to be uniformly polite, to yield the best p)lace, and b)
equally attentive in other trivialities to bis wife. A farm-yard cock, a gallanl
bird indeed, will set him an example ; for he wvill go hungry for hours, peckin1
about, discovering food, and calling his liens around him to cat, without himsel
touching a morsel. Throughout ail Nature there is a deference shown by th<
rnale to the female. A surly, dissatisfied, ungallant, cruel husband is ofter
found amongst uis, but is nnparalleled in the loîver ranks of creation.

The selfishness that Rochefoucauld speaks of, and to wbich lie reduces a]
virtues, is humiliating enoughi; but it is a selfishness based upon love of praise
a desire of pleasing, an emulation of equalling pleasant people, and of gainini
self-approbation by such means. It is a thousand times better than the solitar>
selfishness which indulges in rudeness, boorishness, and impoliteness at home
nierely to be the little tyrant of the house, and to impress people with a pettý
consequence which everybody sees through, and which even its victims heartily
despise, The vanity-if it be a vanity-of rnaking people happy, of nevel
saying an impolite word, nor doing a rude thing, of sacrificing one's self
imnportance to others, may by some be considered a pleýtsantly disguised and
amiable îveakness ; but it will be a source of strength to those who îvish te
preserve the beauties of Home. Quevedo RedliviviiS.

A PLEA FOR BANKS AND BANKERS.

There bas been of late much fooiish talking, and quite as much foohish
writing, on the subject of Banks and Bankers. A great deal of tînjust criticism
has been expended upon our financial institutions. And so self-evident is this
to those who have any practical knowledge of finance that they are too apt to
regard it with disdain, and hardly care to refute it. Yet this is unwise, because
an uneducated public is far more capable than an educated one of working
rnischief to itself, by thoughtlessly injuring .the very means by which it is
benefitted, and so cause irretrievable loss to the innocent and the helpless.

Bankers are not the heaven-sent guides of trade transactions. On the
contrary, troders are the cause and reason of the existence of banks. It is not
the duty of bankers to infuse honesty and good principles into merchants. It
is for merchants themrselves to use the facîlities which they combine to create
in the form of banks with thorough uprightness and honesty. for good and not
for evil ;for usefulness, not for destruction.

in 50 far as financial men are specially dependent on the absoluite good
faith and the honest representation of facts on the part of those they trust, the
condition of a nation's trade, as regards these qualities, is certain to be reflected
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bl, promptly iii the soundness of its banking conîpanies. Rottenness in trade
ig inust make rottenness in finance.
slî No bank manager ever created, no board of directors, hoxvever intelligent
ini or shrewd each. iii his special line of trade, can possibly know or learn enough
d. of tlie special condition of every branchi of industry to bc able to decide
to regarding the prudence or folly of eacbi transaction offered s0 well as the.
id individuial who offers it. Even îvere a bank manager so superior in knowledge
id and experience as to lie able to do so, it would be simply impossible for him to
Lt devote thé needfi tinicn and attention to eacb case. If lie did, lie would be
id condtîcting rc or 5co businesses ini addition to blis own special one of baîîking.
se This exceeds mnan's niit.
le The banker is, tlierefore, perforce thrust into the position of a man h
Jl 1,-us/s. floes lie trust caipital nierely? Well, capital on the part of the bor-

row-er is of course iun olved iii tli very iîlea of banking. Its whole aimn and
~oscope is to facilitate the emlployinent of capital. But chi-acter- is blis real

e- security, anîd the rel)utation for know-ledge and business experience of his clients
3, is t1s -nolro ha euiy e can have none other-none better. Even

the nmore taiigîble securities on which lie lends mnust frequently, if not always, be
It estimated at the value set upoii tlîei by ls client; for inuch of tlîeir real wortlî
-e is tise said clieîit's kroNvledge. Aîîy oîe caî sc tise trutlî of tiîis at a glance.

gIii dîscountîing a nlote brouglît îiy a custonier, whiich ilote reîîreseîîts a sale of
silks, there eiîters iîîto the valuation of tlîat security-first, the cluaracter of both

3,traders, tlîeir williiiess to pay it-aîd seconîd, tlîeir business ability ;for thiat

'is wviat will eîiable tlîem to pay it, Fýor if the importer vho offers tlîe ilote for
r-discount lias bouglit tIse silks badly, eitlîer as regards cost or suitability to tlîe

îieeds of tue muarket, a id lias entrusted tlienl agaiîî to a trader svho also buys
tlîemî badly, anîd iii every sense possible lîaviîîg no use for tlien iii lus trade,

tliese silks ere long will not represent 5o cenîts iin tue $i. If the conditions are
reversed, tbe intriîîsic value of the security is ioo cenîts on the $i. Exactly
the same law aplîlies to every descriptionî of merchandise. It slîould be re-
membered tlîat bankers oîîly liandle securities wliicli arise from barter, and are
svisely prolîibited froni locking up deposits or capital iii real estate.

It is tlien really cliaracter and business ability on whlîi a banker lends
s îîîney. Negotiable securities are only formns of tliese qualities, and are oîîly
e valuable in so far as these are ini tlîem. The slîriîîkage in baîîking capital is

adirectiy due to tue state of trade morality.
Financial mcii nay or nîay not ]lave bornîe their slîare iii teîîdiîîg to pro-

s duce tlîis state of tlîings. No doubt tlîey have, iii some cases, by kiîowingly
2 affordiîîg facilities to traders wiio lack tlîe needfui qualifications of chiaracter
t and ability; in nîost it sviil be fouîîd tiîat tlîis bas niof been done knowingly, but
Dtlat men reputed hîoîest and abfle, have grossly deceived tlîemî and the puîblic.

f It bias beeiî, anîd is, a matter of surprise to the pîublic 1mw men of marked
c ability cotîld niake statemneuts of valties of the assets of the institutions over
1 whiclî they preside s0 very svide of the nmark, and boldly confess tlîe fact

shortly after-îotably iii tue cases of tlîe Mercliants' Banîk (previous to its
1 reduction of capital) and more recently of the Exchîange Bank anîd tue Con-

solidated. It sliould îiot be very difficult to iîîderstaîîd. Bank Directors are
not, although tlîey oliglh to be, niore free tban otbers froni the tendency of

rhuinan nature to take a sanguine view of affairs iii whick they are personally
iîîterested ; but, with thîe most urgent desire to ciirb undue hopefuhness, it is an

*impossibiiity to value the assets of any bank, if the two elements of character
rand ability are to lie left out. For no banker can pîossibly have knowledge
enougb to value thîe actual securities in gonds which are represented by the

*pa])er lie holds, spread over a number of branches, and representing transac-
tions in ail parts of tue Dominionî. If, in making up his statement, he allows
for probable losses on al] those accounts wliose transactions witlî hini have
given rise to suspîicion of either want of pirobity or lack of ability, lie feels he
has given a true valuation. Yet one 7Week may bring to light facts regarding
others îvhicli îere previously îvholly unknosvn and unsuspected. This nîay
happen to any bank, at any time, although strict baîîking principles be adhered
to, if the distressing state of commercial morality among the people be such as
to render it a possibility. It is precisely this state of matters wvbich renders the
position of finaîîciaî nî, be they directors, baîîk mianagers, or iin the humbler
sphere of Il office-man " for a mercantile firm, one of peculiar care and difficulty.
Public sympatlsy-zot public obloquy and abu-se-slould be tlîeir portion.

Our bankers have nmade many egregiaus mistakes, wvlich it is flot desirable
either to overlook or lialliate. But perhaps not tlîe least of these and the most
disastroiîs in its results lias been their adoption and supîport of a false systen of
dispensing credit and ascertaining chiaracter. Thiis has been a]ready touched
upon in the subject of"I Mercantile Agencies." It is wrong morally to empioy,
and pay, spies to decide on chiaracter. The business world are the customers
witlî wliom a banker comes in contact. Tlîey can tell bum more as to the true
character and business ability of a firni witiî whom he is asked to open an
account than any institution formed for the purpose could ever hope to do.
Information obtained directly froni the business men is generahly reliable at the
starting point. It then grows with the banker's personal experience of t he
account, if his eyes be flot blinded by a supposititious high rating of his client,
and the customers with whom that client deals. If bankers can find no better


