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In the mediom term,; it will bring che Eurepesn sector more competitive
not only on ita market, where chey already have a technology adspred to
their needs, but alse on the international market. They will compéte
wicth anyone in the world including their biggest competitor: che USa,
for cthird merkec countries auch as: USSRw-ﬂhina,~Indpueaia, Pakisten,
India, etc.

Ap an example of‘this,-wa can mentfon the French oll and gaa equipment
sector that fis selling for 500 millions fn ite interior matket and 7
billicng in third countries. We caa see that the European secror is,
in general, already well aware of the third market and 1s potting & lot

of efforts in order to get larger share of this huge market,

— Other reaaons why they are orienting their efforte on third coun-
teiea are:

1= The very slow growth of their market. We already have moticed
that the European market 18 & matire oue. and that we ghould not
expect A major incresse even 1If we look at che long tarm (see
graph 8 for world reserves).

2- The new events happening 1a Eastern Europe. With the falling of
the barriers between Westétn and Eastern Europe, Western EuTcpean
companies are well positioned t¢ gain a share of this potencfal
markae.

—~ ¥hat will bo the impact of these aodiffications in the Communiry om
the Cansdian sector? '

We already bave shown that the trading ‘between these two enticiea is
very low. So, we can say that che direer impact will be quite rinimal,
Even though tha Buropean firms will be more competitive, it i1s unlikely

that they woeld try to lmport ia Cenada aince the cransport costs are

80 high, Ove of the direct effect it the long run would be chat Euro=



